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ested in large stone quarries at Mankato, Minn., an early Weyerhaeuser interests have been most intimate and hav 
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In each emergency in human history one personality 
stands out conspicuously beyond his fellows as the ‘‘man 
of the hour’’—as, in popular conception, the one abso- 
jutely necessary factor in that emergency. Yet despite 


indication of the multiplicity of interests which was a 
characteristic.of his later life. At the time he relin 
quished management of his Waseca yard Mr. MeCormick 
was instrumental in the formation of the North Wiscon 


coneerned their most important affairs. In connection 
with those interests or individually, until, in 1905, he 
resigned personally active business relations in that te: 
ritory, Mr. McCormick was president of the Mississippi 


RING the relation of such personalities to their causes or enter- sin Lumber Company, which, two years later, in 1883, & Rum River Boom Company, of Minneapolis, Minn., 
requires the prises and their conceded influence upon results history began lumber manufacture in fifteen townships of heavily and of the Northern Boom Company, of Brainerd, Minn. 
on alary affords remarkably few examples of He was vice president of the St. 
Bs Ber. the absolute necessity of any one Paul Boom Company, of St, Paul, 
= cade man. As a broad proposition, no and the Flambeau Land Company, 


ne all kinds 





one man is a necessity; his place 
may be filled acceptably and effect- 
ively by another. But perhaps as 
truthfully as it may be said of any 
one individual that he was a neces- 
sity that statement may be made of 
a stalwart of the lumber trade who 
passed away at Sacramento, Cal., 





of Chippewa Falls, Wis., and: was 
secretary and treasurer of the Mis 
sissippi River Lumber Company, of 
Clinton, Iowa. As truly as it may 
be said of one fallible man, the 
character of these relations illus- 
trated the necessity of this one man 


to the interests concerned; the con 


is. Must be February 5—Robert Laird McCor- dition is emphasized by the larger 

i mick, of Tacoma, Wash.—one who and more numerous interests which, 

a ie was a commanding figure in both in whole or in part, he controlled in 

_— $2.50 the early and later days of the lum later years. 

pine Base « ber trade of the ‘‘white pine From his early manhood practi- 
- North’’ and who was a dominating cally to the last weeks of his life Mr. 
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oro indiana 


personality during the last two dec- 
ades in the general commercial 


McCormick was interested actively 
in politics. Political honors did not 


tween activities, the lumber trade particu attract him; the power that polities 
> SAWING larly, of the Pacific Northwest. gave for the institution of reforms 


Apply, giv 


uth, Ohio. 








Telegrams to the AMERICAN LUM 
BERMAN from its correspondents at 
San Francisco, Tacoma and Seattle, 


and the exercise generally of good 
citizenship was to him a powerful 


. a magnet. THis public spirit and abil- 
dated February 6, brought the un- ity in leadership were recognized in 

Pn welcome though not altogether un- the first year of his residence in 
tied expected intelligence that Robert L. Waseca, Wis., and, following that 
— McCormick passed away at the Cali- year and continuously throughout 
~_ ‘reid fornia capital Sunday of this week, his residence there, he was mayor 
northern, i in the presence of his wife and two of the little city. He was elected 
camianasiakes: sons, succumbing to an attack of to the state senate of Minnesota in 
.N Bright’s disease of the kidneys. 1880 and served with credit and dis 
se nond —— Robert Laird MeCormick was born tinction through two regular and two 
aca al October 29, 1847, at Lock Haven, extra sessions of that body. He was 
_____—— Pa, of mixed Irish and Quaker a delegate from Wisconsin in 1880 
N i descent. His great - grandfather, to the national convention that nomi 
rd salary “de John McCormick, was born in Ire- nated James A. Garfield for the 
supateeent land, but came to America at an presidency and, in 1900, was a dele 
PINE early age. He joined the revolu gate to the convention that nomi 
ag 4 tionary party and served with dis nated William McKinley and Theo 
ad, ate tinction, becoming an ensign, or dore Roosevelt for the national 
MBENMAS third lieutenant. Both of his grand presidency and vice presidency. He 
SSION fathers served in the War of 1812, occupied a similar position with the 
Michigan and one of his relatives, Col. Hugh convention that nominated Taft and 
ee Ala White, became famous for courage Sherman, For some years he had 





and ability during that struggle with 
Great Britain. In a just cause, 
Robert L. McCormick was essentially 
4 fighter, of militant spirit through 





been and at the time of his death 
he was a national committeeman 
from Washington of the republican 
party. Some months ago he had 


1EN inheritance and innate disposition. announced his candidacy for the 
. commission His early education was acquired in United States Senate, but relin- 
“eSS tating _ * > ° 
= sold 4 military academy, Saunders Insti quished that aspiration because of 
PavRR tute, in Philadelphia, and at the appreciation of the unfavorable con 
) Tuscarora Academy, Mifflin, Pa. dition of his health. While upon 
ersonally Af ve 4 ROBERT LAIRD McCORMICK, OF TACOMA, WASH. ; bo 
ne Pp eee! After a short employme vith the broad general questions he was 
1 State rt employment with the , a 4 Fe w 1 
eet yes Er; , . torn October 29, 1847; died February 5, 1911. . . 
Address te railway, enlivened by an at stanchly a republican, he was of 
uth Abia tempt to join the federal army dur- unbiased opinion generally in politi 
LESALER. lug the Civil War, unsuccessful because of his youth, his timbered forests in the vicinity of Hayward, Wis. ' rom eal matters as in all others, and was dominated politically 
dy trade age being then 13, and some years of employment in that time until 1893, when Edward Hines, of Chicago, only by his conceptions of good citizenship. 
Mis bre office work, in which he became unusually proficient, and associates acquired the stock of the North Wisconsin In 1889 McCormick made a visit to the Pacific 
th a Mr. McCormick went to Winona, Minn., in 1868, to take company, Mr. McCormick was its active manager. Northwest, largely that he might spy out the land from 
rs — tharge of the office of Laird, Norton & Co. W. H. Laird, During these twelve years Mr. MecCormick’s activities the view point of a lumberman. A result of his visit 
1 of that firm, was an uncle of Mr. McCormick Here and interests broadened continuously, and he attracted the was the formation, the following year, of the Weyer- 
syly an ’ 74 . : ; : ‘ ‘ a . 208 ‘ 
, began his identity with the lumber trade. favorable attention of some of the heaviest lumber manu- haeuser Timber Company, capitalized at $12,000,000, 
sees are In 1874, with the assistance of Laird, Norton & Co., facturers of that section, among them Frederick Weyer- with annual of 40,000,000 feet and one of the 
d Mr, McCormick bought a retail lumber yard in Waseca,  haeuser, who, recognizing the technical and executive heaviest employers of labor in that section. Mr. MeCor- 
he Vante } . = 7 c sap . ‘ yt ae ee ee ae m aa acc , " Taverhaenser Ti -» C . 
Bony Minn,, Which he operated until 1881, in the meantime ability of Mr. McCormick, secured his coéperation in mick was secretary of the Wepemasnces Timber Com 
acting as auditor for Laird, Norton & Co. He followed establishing the Sawyer County bank, at Hayward, of pany, with headquarters at Tacoma, Wash., his home 
Tailroad expansion in South Dakota by the establishment which Mr. McCormick was made president. From that (Concluded on Page 77.) 
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Quality Timber 





The view above shows you a 
group of our California 
White Pine trees. With 
such good raw material as this 
for a foundation we are enabled 
to turn out from our up-to-date 
plant high grade products. It is 
this ‘‘quality’’ that makes our 


DOORS 


so popular with the trade. You 
will find that a stock of them in 
your yard means satisfied custom- 





ers and more money for you. 








Weed Lumber Co. 


Weed, California. 




















JAMES D. LACEY. 


ARE 


WOOD BEAL. VICTOR THRANGE. 





INTERESTED IN SOUTHERK 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 214, & 
or 10 acre Subdivision of each forty. 








We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


Weo guarantee our estimates are reliable. 


JAMES D. LACEY & CO. 


(ESTABLISHED 1880) 








312 Hibernia Bank Bidg., 1104 Spalding Bulldiag, 1009 White Bldg. 1215 Otd Geteay 


New Orleans. Portland, Ore. Seattle. Chicago. 
MAPLE 


Sure-Fit © wx 
Flooring’ BIRCH. 


The kind that makes satisfied 
customers and brings you re- 
peat orders. 















Send today for samples and inspect the 
perfect matching of our choice 


BIRCH FLOORIN 


OUR PRICES WILL INTEREST YOU. 


We also carry a full stock of everything 
in hemlock and hardwood lumber, lath, 
kiln dried basswood siding and ceiling 
and cedar products. 







Send us a list of your stock needs for 
quotations. Prompt shipments assured. 


FOSTER-LATIMER LUMBER C90. 


MELLEN, WISCONSIN. 
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OF SPECIALINTEREST TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large paid 
subscription list ! 

The average number of copies of the 
AMERICAN LUMBERMAN pminted 
weekly during the year ended January I, 
1911, was 13,802. 


State of Illinois, County of Cook, ss. 

], Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 


ELMER C. HOLE. 


Subscribed and sworn to before me this 25th day 
of January, 1911 


HENRY S. LOVELY, Notary Public. 
This is a circulation more than double that 
of any other lumber newspaper and greater 
than the combined subscription lists of any 
three other lumber newspapers. 























WHOLESALER VS. MANUFACTURER. 


Is there anything more to be said on the wholesaler- 
Manufacturer question? Has anything new developed? 
Are the relations which now exist any different from 
those prevailing last year or five years ago? Is the 
Wholesaler vs. the producer question worthy of further 
discussion and is it being considered in the right way? 

The Census Bureau reports more than 48,000 producers 
of lumber. Of this number probably not to exceed 1,500 
Produce a quantity sufficient to justify them in main- 
taining a sales department. The product of the others 
Must reach the market in some manner and the usual 
and customary channel is through the wholesaler. In 


this week’s issue is printed some correspondence under 
the caption ‘‘Talks on Live Lumber Topics.’’ It is in- 
teresting and timely, but it does not carry the subject 
along very much farther than where it is taken up. 
The summary of the correspondence seems to be that the 
wholesaler does not believe the manufacturer knows how 
to sell lumber and the manufacturer is confident that the 
wholesaler does not. 

In the meantime questions of real moment intimately 
associated and concerned in the general welfare and 
progress of the lumber industry are up for consideration. 
It seems a waste of time and energy to devote attention 
to whether the wholesaler is black, striped or variegated 
or whether or not the manufacturer knows how to sell 
Jumber. Such time could be used profitably to master 
the principles of salesmanship and for self-examination 
and self-education. 


THE CONSULAR SERVICE. 


Under a discarded regime the consular service was 





devoid of either regard for personal fitness or assur- 
ance of continued official tenure. The natural result 
was seen in the inefficiency of and indifference to 
duty by appointees. Under the old order the service 
was a sort of asylum for wornout political barnacles, 
or a clearing house for the liquidation of merely 


partisan liabilities. Since Presidents. Roosevelt and 
Taft put into effect certain executive orders revising 
the regulations and putting them more nearly upon a 
civil service basis there has been very noticeable im 
provement, but there is no law by which it can be 
assured this 
defect, or to divorce the new order of things from 


executive discretion, a bill is now pending in the 


under later administrations. To cure 


lower house legalizing the present code. There ought 
to be no doubt about the passage of such a measure. 
There could be no excuse for a revival or possibility 


of a revival of the old time misrule. 





EXIT LUMBER TRUST. 


To turn all the rivers of the country into a single 
flood running upstream, or to chain the worlds that 
throng the heavens, would be every bit as easy as to 
resolve all of the lumbering interests of the United 
States into a homogenous power. ‘To the youthful 
citizen capable of and disposed to go to the root of 
the matter, any lumber trust heretofore alleged to 
have existence of a national scope is known for the 
myth it now is and always has been. 

The curious thing about the subject is that the 
government at Washington, knowing the truth as it 
does and long has done, does not publicly make it 
known. It no doubt is true that a public proclama 
tion of the simple truth now would puncture the fic 
tion so many statesman have so often rolled under 
their tongues, and thereby made themselves ridicu 
lous; that may explain the secret, but even without 
the report the country is beginning to suspect that 
it has been fooled. 

The condition is an example of public service the 
too frequent recurrence of which is robbing the gen 
eral government of its rightful integrity, its dignity 
and, to some extent, impairing its power also. It all 
marks a tendency that some day may arouse a popular 
sentiment that public servants mistaking themselves 
for masters will, it may be hoped, understand and 
heed. Too often public officials do neither of these 
things and thereby are provoking a storm that prom 
ises to restore the administration of public affairs to 
the legitimate footing long heretofore too nearly un 
known. The lumber trust has gone the way of the 
free silver and other exploded heresies. 
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SCIENTIFIC MANAGEMENT—THE CAMP TABLE. 


If it be as difficult to determine what scientific management is in lumbering 
operations as it has been to establish other scientific facts the conduct of lumber 
manufacturing and merchandising on a scientific basis is a remote contingency. 
The scientist conceives of a possibility and sets about to determine whether or 
not his hypothesis of the case is subject to demonstration. If scientific manage- 
ment is to be applied to the lumber industry it were well to begin at the 
begifning. Lumber first exists in tree form. The trees must be felled, cut into 
logs, skidded, loaded, carried to the mill in some manner and there so manufac 
tured as to produce the greatest quantity and the greatest value in money. 

Before any of this work can be inaugurated it is necessary to provide for the 
housing and feeding the men. The camp table expense in all parts of the country 
has been increasing steadily. The cost is probably not less than 40 cents a day 
in any part of the country and from this it ranges to as high as 75 cents,‘or 25 
cents a meal. Those who first partake of the hospitality of the woodsman are 
amazed at the variety and quantity of food placed on the table. They are also 
much amazed to learn that the bill of fare is very much the same at all three 
meals, Pie, cake and pickles are served for breakfast, dinner and supper, and 
with this is an array of vegetables, meats, dried fruits etc. that is truly astounding. 
At many camps three times as much food is served as is eaten. Only a part of it 
can be ‘‘made over.’’ The remainder goes into the slop-barrel and is either 
thrown away or fed to the pigs. 

The woodsman works hard, has long hours and is entitled to good food and 
plenty of it. At the same time, it is a question if the principals have not 
materially increased the cost of feeding their men without improving the food. 
The question of what and how much of each article shall be set on the table is 
left largely with the cook and the camp boss. It seems that the time has arrived 
when this matter should be given more attention, not with a view of depriving 
the workmen of a bountiful table, not primarily with a view of saving money, 
but with the idea of improving the service and the character of the ‘‘grub.’’ 

Into this problem enters a human equation which should not be overlooked. he 
table reputation of certain operators alone is sufficient to attract and hold the 
best woodsmen available. At the same time, it should not be absolutely 
imperative to serve six kinds of cake, four kinds of pickles, eight kinds of pie, 
five kinds of dried fruit, together with meat, vegetables, pancakes and tea and 
coffee for breakfast. 


GREAT RAILROAD PROGRAM IN THE NORTHWEST. 


Following the recent announcement that the directors of the Union Pacific and 
Southern Pacific railroads, or the Harriman combination, were to enter on a five 
years term of improvement, including the double tracking of the Union Pacific from 
Omaha to San Francisco, as well as the Oregon lines, comes the authoritative state- 
ment that the Harriman system is to be greatly amplified by the building of several 
new lines in Oregon, Washington and, probably, California. Besides the expenditure 
of $75,000,000 in five years in double-tracking of the main trunk line and its 
uorthern connections the new construction planned will extend the period of a vast 
amount of railroad building far beyond the time named for the proposed work on 
existing lines, 





It is stated that while the aggregate estimated expenditure for even the location 
of the new lines is one of the secrets of railroad territorial conquest, the plans involve 
the construction of about 2,000 miles of railway, at a cost of $100,000,000. 

A large part of this amount will be spent in Oregon and Washington, ‘The new 
undertakings will include a line from Spokane to Seattle, by way of Lewiston. 
There will be several branches of this line to complete the system. An east and 
west line across Oregon has been determined upon, beginning at Ontario, on the 
vastern border of the state, running through Harvey valley to the Pacific coast at 
Crescent City, Cal., taking in, in its route, Lakeview and Klamath Falls. There is 
to be an extension of the Northwestern Pacific, along the California coast to the 
southern Oregon road, just delineated at Crescent City. Another road is ineluded 
in the scheme, running east to west across northern central Oregon from Lebanon, 
on the Southern Pacific, via Prineville, to connect with the Ontario-Crescent line near 


Burns. An extension of the Des Chutes line south to connect with the Weed-° 


Nation division at Odell is also in contemplation. 

The Harriman interests also have numerous other extensions and branches in 
view, but enough has been stated to show that the Northwest is to be the theater of 
vast railroad construction within the next five to fifteen years, all on account of one 
great interest. It is all a vast scheme to open up territory of great agricultural, 
grazing, timber and mineral -possibilities to the traffic of the great railway system 
named, 

It is said, however, that the most important feature of this extension program is 
the resulting development of the exterifive territorial triangle bounded by the Centrai 
Pacific, the Southern Pacific coast line north to Portland, the Oregon Shortline 
and Oregon Railroad & Navigation Company’s line up the Columbia river. ‘This 
area contains 50,000,000 acres, capable, with the aid of irrigation, of producing a 
vast amount of grain and fruit, to say nothing of live stock. It will yield a 
boundless supply of logs and lumber, and the promise of petroleum is good. With 
the settlement of this vast region, as the result of the railroad facilities in prospect, 
the gross earnings of the Harriman lines for the future will be regarded as a 
solved problem, Thus the double tracking to be undertaken was considered unavoid- 
able when once the opening of the Pacifie Northwest became assured. 

[t is, perhaps, hard for many people of the East to realize what a large part of 
Oregon has no access to railroad facilities. But the. two great rival railroad 
interests, the Harriman and that of the James J. Hill combination, are fully aware 
of the possibilities of traffic in that state and Washington. Mr. Hill long has 
had plans in contemplation for building new lines in Oregon as fast as conditions 
shall warrant, and several are now under construction. 'The Des Chutes canyon 
route into lower central Oregon will open a vast section of timber and grain land 
which never has been invaded. Tarther south the recently acquired Pacific & 
Hastern railroad is being built to Crater Gulch, and in time the two lines probably 
will be connected. It is apparent to all who are in the secrets of the Hill interests 
that the great southern and central rival for Pacifie states traffic will not be left to 
capture all the traffic advantages of the central Pacific Northwest. 


The railroad development in the northwest territory indicated, which undoubtedly 
is a certain prospect in the near future, means much to the lumber industry and 
trade of Washington, Oregon, northern California and contiguous states. Con- 
struction will necessitate the use of a great amount of forest and mill product, and 
the settlement of the country will open up a large and perpetual requirement that 
is bound to go far toward placing the lumber business of the far Northwest in a 
better position than hitherto it has enjoyed. Cities will grow, farming regions will 
be settled and improved, and in all the ways common to an increase of population, 
industry and business the demand for lumber will enlarge and diversify. 

The mill output which now must be shipped foreign or to markets far 
east of the mountains largely will find outlets near the points where the lumber is 
produced and will reach destinations by short hauls. A vast demand will thus be 
added to the world’s requirement and that which will go to eastern markets through 
the Panama canal. It needs no multiplicity of words to show the great home 
market that will come to the western lumber trade by the railroad program that is 
impending. A few more years of pushing for chances to sell lumber, and compe 
tition at low prices, and the Northwest coast lumber business will emerge into better 
conditions than yet have characterized any section of the American trade in 
that line. 


CURTAILMENT THE ULTIMATE SUSTAINING FORCE. 


The statistical position of yellow pine for 1910, because showing a larger than any 
preceding year’s business in spite of the absence largely of the railroad demand, 
usually amounting to 30 or more percent of the total output, has given rise to much 
speculation and not a little perplexity. The. real solution of the mystery, if it can 
be called that, is undoubtedly found in the prevailing low prices and the displacement 
thereby of competitive woods in territory that otherwise would have and ordinarily 
has heretofore been their own. This has embraced an area the requirements of 
which, added to an unusually active building demand, have filled the gap caused by 
the practical suspension of more usual railroad purchases. In other words, if the 
prevailing prices had been, say, $3 higher, as manufacturers were agreed they should 
havé been to yield even a narrow margin of profit, yellow pine would not have 
crowded out the competing woods and the volume of sales and consumption would 
have been shrunken accordingly. The proposition is logically invincible and at the 
same time suggestive of certain correlated facts equally self-evident and of the first 
importance. 

The alternative proposition is this: If the present tendency of the market upward 
is to continue until prices shall afford even a moderate profit there must be some 
strong sustaining force. By parity of reasoning, if prices shall, as everybody hopes 
and many expect they will, advance materially the consuming territory will thereby 
have been shrunken and the present rate of production rendered correspondingly 
excessive. ‘I'he one deduction is as unanswerable as the other. It follows, then, and 
as a final analysis, that if prices are to be advanced they can be maintained only 
as a result of such curtailed production as may balance the incidentally shrunken 
tributary demands. ‘There is no valid alternative to the latter proposition, except 
a wholly unexpected increase in the demand approximately equal to both the usual 
volume of railroad requirement and the shrinkage caused in the manner indicated by 
the lessened tributary territory. 





The situation comes, then, and at last to this complexion: to raise and maintain 
prices to a legitimate level the volume of production must be curtailed in about the 
ratio already indicated. And even this conclusion to be verified must be contingent 
on the maintenance of building consumption equal to that of 1910. The mill, then, 
that would maintain any impending higher prices must resolve to curtail its running 
time accordingly. The conclusion seems literally unavoidable and, therefore, beyond 
either dispute or escape. It can hardly help but go a long way in shaping the 
future policy ef manufacture, 


CONVENTION EXHIBITS. 


Convention exhibits have a value to the retail lumberman which should be recog: 
nized. He goes to association meetings to study methods; in the exhibits he has 
an opportunity to study goods. Annually the chief furniture centers of this country 
hold furniture shows. Buyers are there for two reasons—to look over the lines and 
to make purchases. They feel that it is worth hundreds of miles of travel, and con- 
sequent expense, to see these goods, whether they buy or not. They want to keep 
posted on what is new in furniture, in designs and in woods. 

Retail lumbermen are afforded a similar opportunity. Whether they intend to buy 
or not, they can well afford to visit the exhibits, to study the woods employed, the 
means for which they are employed and to learn what is new. At the conventions 
the dealer can get close to the men who manufacture and sell these commodities. 
If he is in doubt about the quality of some particular kind of wood, ‘its durability, 
its paint-taking qualities and its other features, he can get just the information 
he needs to complete his knowledge. 

No man, retailer of lumber or anything else, can know too much about his 
stock, and sometimes he knows altogether too little about the stock of his competitor. 
If he is not selling a particular line or a particular product there is no reason why he 
should not be interested in it, for his competitor may be selling it now or selling 
it soon, That man is best armed for competition who knows the virtues and defects 
of his competitor’s stock—not that he may criticise that stock in the presence of his 
customer, but that he may be able to claim similar quality in his own goods, and 
claim it authoritatively. 





The exhibits deserve not to be neglected. The exhibitors are to be complimer ted 
upon their enterprise in bringing a portion of their stock to the convention city oF 
to the convention building and putting it where it can be seen. It demonstrates that 
they have confidence in their goods; that they want the trade to see what ‘liey 
have to sell and of which they learn through the trade press. The exhibits are 
excellent auxiliary advertising for the manufacturer. To the retailer they are ' -el- 
lent auxiliary information. He may not handle a certain wood, for instance, bu! he 
has been reading about it, or has a hazy knowledge of it by hearsay. At ‘he 
exhibit he can see this wood in the finished product; he can make his ing ries 
and he can add to his store of information. Knowledge of one’s goods is know ge 
of one’s business, and knowledge of one’s business is as valuable an asset a» ‘ny 
of the physical property around the yard. Salesmanship is largely a matter « the 
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ability to talk—not only to have the goods, but to be able to tell what they are, 
what they are for and what they are worth. The dealer who has opportunity to 
learn these things at first hand, to examine goods before purchase, to learn something 
about the goods he has already purchased, should not neglect it. 

It is true that some dealers go to the other extreme and spend so much time in 
the exhibits that it detracts from the interest and attendance at the association 
meetings. There is little need of this, however. At the ordinary convention the time 
is ample to get the most out of everything. There is time to sce the exhibits and 
time to attend the meetings, and the wise dealer is the one who is found in each 
place at the proper time. That dealer goes home satisfied that his attendance at the 
convention has been of value to him far in excess of the money he has spent. 





CONFERENCE OF HARDWOOD SALESMEN. 


As announced in the AMERICAN LUMBERMAN of January 21, a conference of 
representative hardwood sales managers will be held at the Auditorium hotel, Chi- 
cago, Thursday, February 23, at 10 a. m. The call for this meeting was signed 
by more than thirty sales managers prominent in the hardwood trade and more than 
one hundred concerns have responded with the assurance that they will be repre- 
sented at the conference. 

It is the purpose of the meeting to effect a temporary or possibly a permanent 
organization of hardwood sales managers and to adopt a code of ethies which will 
serve generally to improve conditions in the hardwood branch of the lumber busi- 
ness. It is also expected that the meeting will discuss methods of systematizing the 
operation of selling forces and will possibly devise uniform terms of sale applicable 
to all hardwood shipments. Another of its objects will be to work out a scheme 
for the exchanging of credit information, and it is probable that the organization, 
if one is formed, will undertake to simplify the question of hardwood weights, 
the handling of railroad claims and many other problems which are troublesome 
to the individual but may easily be solved by joint action. 

There is no question but that a meeting of this character should be beneficial to 
the hardwood interests represented. Whether or not an organization be effected, 
closer codperation among the men who have charge of the selling department is 
greatly to be desired, and while the conference can not attack the most annoying 
of existing problems—the matter of prices—it can devise plans for the elimination 
of many undesirable features of the trade as it is carried on at present. That 
representatives and reliable hardwood concerns—those that are anxious to make the 
most of their business opportunities and willing to work along codperative lines for 
the general betterment of conditions—will send their representatives to the méeting 
is to be hoped. 


COST OF PRODUCING YELLOW PINE LUMBER. 


This is a question that has absorbed perhaps more attention of late than almost 
any other of a kindred character. Its consideration has even led to the conclusion 
in some quarters that the industry will never have done itself full justice until it 
shall have adopted a uniform method of bookkeeping that, for purposes of comparison, 
would be upon the same principle as that enjoined upon railroads by the Interstate 
Commerce Commission. ‘That such a system so adopted would greatly enlighten manu 





facturers and serve to avert many grave errors of management can hardly be doubted. 
As a result of extended inquiry and discussion among millmen a wide diversity of 
opinion has been elicited, except as to the need in a general way of a better under 
standing. 

It is upon the question of accounting methods that diversity occurs, with a 
disinclination more or less general,_to furnish specific data for discussion in print. 
Regarding this branch of the subject, a few leading operators hold that any such 
exhibit honestly compiled would inevitably show a loss at lately prevailing prices, and 
that the trade, knowing this, would be in a more pliant mood, or less inclined to resist 
advances shown at the same time to be fully justified as a matter of simple fairness. 
On the contrary, individuals willing enough to find out exactly what their neighbors 
are doing are not equally ready to impart similar facts for the benefit of anybody 
else. The valve of such information is, of course, modified in individual cases by 
diversity of physical conditions sometimes amounting to perhaps several dollars a 
thousand feet. This fact naturally would rob any mere consensus of a symposium 
of figures of any value applicable to particular cases. The whole question seems for 
these and perhaps other reasons finally to be reduced to, first, the almost indis 
pensable need of self-information on the subject and the means whereby it can 
best and with sufficient completeness be ascertained. The effect of this sort of 
education would be to avert the manner with which many individuals deceive them 
selves by failure to take into their account of cost items that if included would 
operate to lessen profit or increase loss. 

The following table, a bona fide showing per thousand board feet, is submitted 
here as that of a methodical and capable management of a strong, well known plant, 
but less on account of the figures which may or may not be representative in a general 
way than the enumeration of items believed by the company to be essential to a 
proper showing in the case of anybody operating a saw mill and owning the timber: 
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As a further matter of fact, this mill on this basis showed not a ruinous but a 
very considerable loss. Had the stumpage been reckoned on the basis of its original 
cost and certain items, such as interest, depreciation ete., had been omitted, the 
same balance sheet would have disclosed a profit, but a deceptive profit. With refer- 
ence to the item of depreciation it is conceded that it should be on an annual basis 
operating to wipe out the plant as an asset with the exhaustion of the timber back 
of it. This seems to be amply justified by the fact that a useless saw mill is prac- 
tically a worthless saw mill. 


MERCHANDIZING LUMBER (II). 


The remedy for the price situation is: Place a reasonable value upon a source of 
wealth which nature has provided, place a reasonable value upon your investment, 
place a reasonable value upon your own efforts, and place a reasonable value wpon 
your own products. If the producer does not, the buyer certainly will not. 

Every railroad, car building company, construction company, lineyard institution 
or other like heavy user or handler of lumber maintains a purchasing department. 
This usually is in charge of an experienced buyer, a man who knows something about 
grades, but more particularly who is versed in human nature, as manifested by the 
lumber salesman. Were it not for this fact the heaviest buyers of lumber would 
employ teenty dollar clerks to write out orders and twenty-five dollar yard foremen 
to receive the stock. Instead, however, a purchasing agent is employed whose com- 
pensation in some cases is as much as $10,000 a year. 

The duty of the purchasing agent is not only to locate stock and maintain supplies 
adequate to his requirements but to secure such stocks at the lowest possible price. 
The buyer is versed in all the wiles and arts of his profession. He receives tenders 
of sale from all manner of producers, dealers and wholesalers. He selects from 
such offers those of several responsible concerns which he is reasonably sure will 
make deliveries. He contrasts their prices with all others made and with a tabulation 
before him, or stored in his retentive mind, he proceeds to drive a sharp bargain. 

In this situation the lumber salesman is at a decided disadvantage. His firm not 
only wants the business but needs it, and he has been instructed to get it. Some of 
his competitors have been similarly commissioned. 

Every lumber salesman and every lumber buyer knows what follows. The result 
is summed up by the purchasing agent, who remarks confidentially, ‘‘I don’t see how 
in the world those men sell lumber so cheap—nor why.’’ 

Nor why? Cutting the price possibly is responsible for getting the order. Evi- 
dently the other salesmen were willing to cut it, so that the man who took the business 
merely was willing to cut it a little more than the others. Hewing away. in this 
manner does not increase the consumption of lumber and, while the concern tl gets 
the business may have the satisfaction of knowing that a competitor did not it, 
the competitor may console himself with the thought that even though somebody else 
did get the business he got it at a price which would not make him any money. 

The modern business idea is not to destroy profits but to assure them, and business 
is coming to a point in its evolution where an absolutely hard and fast compact is 
not necessary to profits. When the visage of the other fellow was mentally adorned 
with horns and when he was suspected of having a cloven foot such procedure might 
have been pardonable, but not today. 

Competitors work loyally with each other to improve methods of manufacture, to 
reduce cost of production and to educate each other in regard to making a high class 
product at a minimum cost. When they go to market they politely and expeditiously 
cut each others’ throats. 

Certainly, lumber manufacturers are as much entitled to a profit as is any other 
class of producers. It is not practicable for any giant corporation to take over and 
conduct the business now carried on by 48,000 individual operators. In so far as 
the maintenance of profitable prices is concerned this is not necessary. If lumber- 
men will realize that their philanthropic impulses pay the $10,000 salary of the pur- 
chasing agent, the expense of his office and the salary of his associates, plus a profit 
on the investment, if they are business men they should conclude that profits, like 
charity, should begin at home. 





THE MECHANICS’ LIEN LAW IN ILLINOIS. 


The IJinois association of retailers has always devoted a great deal of attention 
to the mechanics’ lien law in that state. Each year that statute is given a con- 
spicuous place on the association’s program, and it is safe to say that the Illinois 
retailer has been able to use the present lien law to his advantage as a result of the 
careful interpretation afforded him by the association meeting. 

This year the lien law is likely to receive more than usual attention. Secretary 
George W. Hotchkiss has issued a circular to the members, stating that he is informed 
that an amendment to Section 16 of the merchanics’ lien laws will be offered at the 
present, session of the legislature by the real estate interests. The secretary says that 
this proposed aniendment gives preference to building and loan societies or any 
other persons who advance or contract to advance money for building purposes. It 
is proposed to give such parties prior claim over those having claims for labor or 
material. Should this amendment be adopted the mortgage in all cases will be the 
first lien. The Illinois retailers undoubtedly will oppose this proposition to place 
the money lender and building and loan associations ahead of the material man and 
the laboring man, 

The following shows Section 16 of the Illinois lien laws with the proposed amend 
ment inserted in italics: 

No incumbrance upon land, created before or after the making of the 
contract under the provisions of this act, shall operate upon the building 
erected, or materials furnished, until a lien in favor of the persons having 
done work or furnished material shall have been satisfied except as herein 
after provided; and upon questions arising between incumbrances and lien 
creditors all previous incumbrances shall be preferred to the extent of the 
value of the land at the time of making of the contract and the lien creditor 
shall be preferred to the value of the improvement erected on said premises, 
and the court shall ascertain by jury or otherwise, as the case may require, 
what proportion of the proceeds of any sale shall be paid to the several 
parties in interest; provided, however, that a prior mortgage or trust deed, 
or any instrument in the nature of a mortgage, duly recorded and made to 
secure an indebtedness commonly known as.a building loan, to the extent 
of the amount of money paid out or disbursed, or to be paid out or dis- 
bursed, on said loan at any time in accordance with the terms thereof, with 
interest, shall constitute a prior and preferred lien on both the said land and 
the said improvements thereon, anything in this act to the contrary notwith 
standing. All incumbrances, whether by mortgage, judgment or otherwise, 
charged and shown to be fraudulent in respect to creditors, may be set aside 
by the court and the premises freed and discharged from such fraudulent 
incumbrances, 

The Tlinois retailers will be asked to use their influence with their local legislators 
to prevent the enactment of this amendment giving the money lender the preference 
he desires. 
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LUMBER TRAFFIC MEN CONFER. 


The conference of lumber traffic men held at the Congress hotel, Chicago, this 
week, developed into a searching analysis of traffic problems and the causes respon- 
sible for them. If the recommendation adopted shall be generally observed by 
lumber shippers the troubles and worries of the traffic department should be lessened 
materially. 

The purport of the opinions expressed was that lumbermen should employ every 
means possible to secure definite and accurate information in regard to the age 
and condition of their product when tendered for transportation. 

Where controversies arise between shippers and carriers in regard to the weight 
of a carload of lumber, it was the opinion of those participating in the conference 
that the seale weight interest to estimated weight should govern and not the check 
weight, as the rules of some of the weighing associations now provide. When no 
seale weight is taken the estimated weight should govern, provided stock is in 
condition to conform to that from which the estimated weight was secured. 

While no permanent organization developed from the conference, such an out- 
growth is possible. Those participating in the deliberations expressed themselves 
as well satisfied with the opportunity for a comparison of notes and the insight 
into conditions they had received. 


COMMON SENSE IN USING WOOD. 


If any one of the natives of the Fiji islands is fortunate enough to have a dwell- 
ing trimmed in birch doubtless he takes particular pride in the fact that his doors 
and millwork were imported from a far-distant country. Such is about the basis of 
the sensation of pride experienced by the American who has his house trimmed 
in mahogany, prima vera, vermillion, coco or other socalled ‘‘fancy’’ woods that 
have to be brought 1,000 or 10,000 miles for the purpose. 

Secretary R. 8. Kellogg of the Northern Hemlock & Hardwood Manufacturers’ 
Association, at the annual meeting of that body last week directed attention to the 
fact that the birch is as handsome as mahogany, and if it were as high priced would 
be equally as fashionable. Mr. Kellogg thus directs a shaft against an omniprev- 
alent human weakness. Birch grows in Wisconsin and railway facilities make it 
possible for the American buyer to get it for much less money than he would have 
to pay for some imported wood that is no fancier but represents a heavy invest- 
ment in transportation. It is true that the mahogany one sees in furniture and in 
pianos is a much handsomer wood than the average piece of birch. The reason is 
that the mahogany that is cut into piano veneers is selected in the ratio of one 
log in a hundred, or sometimes one in a thousand, while the birch, as a rule, is 
cut without any particular regard to its figure, and is used without any particular 
diserimination, The fact is that if the birch manufacturer were as particular as he 
might be about sorting his product for quality of figure and color and getting 
actual value out of it, birch would be Appreciated on its own merits rather than as 
a substitute for something that grows in tropical climes. 

What Secretary Kellogg is attempting to drive home with northern manufacturers 
is the desirability of specializing, of careful grading, of skillful, scientific manufac- 
ture which will get the best possible product out of the raw material, and of thus 
bringing about an appreciation of the fact that some of our common garden varieties 
of timber are just as good as the kinds that we bring over seas and pay high prices 
for. The day of the old-fashioned manufacturer, who cut so much standing timber 
into so many cargoes and sold it at a flat price is about gone. Scientific manufacture 
is necessary in the hardwood business, as it is in most other industries where compe- 
tition is keen and prices do not adjust themselves to the operator’s liking. 

The suggestion that a school of forest utilization be established is simply the offer- 
ing of a practical means for furthering this exceedingly sensible idea. The sawmill 
operator of the future will combine theoretical with practical knowledge, which will 
make it possible for him to do astonishing things, viewing them from the present-day 

“standpoint. 


PROTECTION TO PRODUCTS OF THE SOIL. 


Among the proceedings of the annual meeting of the Hardwood Manufacturers’ 
Association of the United States at Cincinnati last week were the introduction and 
adoption of a set of resolutions to the following principal effect: ‘‘Be it resolved, 
that this association is unalterably opposed to any form of reciprocity that singles 
out for a reduction of tariff the products of the soil.’’ This declaration was ably 
supported on the floor by W. A. Gilchrist, of Memphis, Tenn., who on the ground 
that timber owners now or prospectively are interested in the profitable use of the 
soil for agricultural as well as lumbering purposes, held that, as the chief sources 
of wealth and progress in this country, the soil and its products should be the last 
to ineur the depressing consequences of foreign encroachments. 

In this the really determining argument is missed by the casual observer. That 
argument has relation not alone to the one factor of prices but the power of the 
country to produce profitably. If the prices, in other words, of the necessities of 
life were the only thing to be coneerned about the whole question would solve itself 








in favor of competition from any source and in any degree. But it does not stop. 


there. This country has been prosperous not altogether in spite of high prices but 
on account of them. They have been the one vital essential of thrift that if stifled 
by foreign or other undue competition would die, and the country as a necessary 
sequence would be languishing in a slough of depression and despondency. ‘That is 
the only true way to look at the subject matter of the resolution, the only safe 
dependence, 

That the domestic price of any protected commodity is increased to the full extent 
of the tariff is more or less commonly held. As a matter of fact, it would be hard 
to mention a protected product natural that competition does not regulate the price 
of, regardless of the tariff. Apropos of this all-important factor, it is recalled that 
when wire nails were first introduced in this country they came exclusively from 
England and sold for $6 a keg. Soon thereafter a tariff in the same amount was 
imposed and it was not long before wire nails, as a result wholly of home competition 
and in spite of the tariff, were selling at a profit for $1 a keg. 

The tariff, it will be remarked, affords an opportunity that first taken advantage 
of is ultimately independent of it and amenable wholly to internal competition. These 


factors sufficiently justify the resolution as quoted and, as the owners not alone of 
timber lands but largely of the future farming lands of the South, these manufac- 
turers were at least consistent in demanding the only kind of protection that with 
certainty can guard products of the soil against competition that might render them 
unprofitable. This is especially apparent in the light of the facts that in the absence 
of profits prosperity can not exist and that the consequences fall not upon producers 
but upon the masses generally. 

Another factor in the case demanding candid consideration is that the farmers of 
the prairie states who have no interest in forest products, but who demand protection 
for themselves, must concede as a matter of common fairness that manufacturers of 
lumber are entitled to similar protection against foreign competition. 





TAPLINE CASES TO BE ARGUED APRIL 12. 


According to late advices from Washington, D. C., the argument in the tapline 
cases, originally announced for March 15, will be allowed to go over until Wednes- 
day, April 12, and the Interstate Commerce Commission will permit the filing of 
briefs on or before Monday, March 27. It was the decided opinion of all parties 
that the time allowed in the original order entered at the conclusion of the hear- 
ing in Chicago last week would be entirely too short and that it would be necessary 
to ask the commission for an extension. Evidently this has been made clear to the 
commissioners and the extension is voluntarily granted. The extraordinary amount 
of testimony taken at St. Louis and Chicago hardly could be abstracted properly 
and thoroughly covered by briefs in the time allowed, and counsel for tap lines and 
intervenors must have sufficient time to prepare an exhaustive oral argument, em- 
bracing all phases of the tapline controversy. 

Doubtless it is the cesire of the commission that the proceedings shall be so com- 
plete in their character as to afford every facility for the equitable determination 
of the issues involved, and it is probable that the briefs and arguments will have 
some weight not only with the Interstate Commerce Commission but with the com- 
merce court, in the event that the cases are appealed to that body. There is no 
reason why any of the parties in interest should object to a little further delay. 





RECIPROCITY IN FOREST PRODUCTS. 


It would seem from the special provision regarding the interchange of pulpwood, 
wood pulp and printing paper that reciprocity with Canada in regard thereto is an 
iridescent dream. Special advices from Canadian centers contain an emphatic dis- 
avowal of any desire for reciprocity by paper manufacturers, who do not care to 
have the present situation changed. Of course, they would appreciate Uncle Sam’s 
kindness in taking down the present tariff wall, but would not be willing in return 
to give free access to their raw material. 

The Dominion of Canada is not so constituted as to be able to treat with the 
United States on even terms. The Dominion might and probably would agree to the 
removal of the embargoes or export tax on Canadian pulpwood and saw logs, but 
the individual province which retains jurisdiction over such matters might not agree. 

Herewith appear the special provisions by which articles of growth, product or 
manufacture of the United States are to be admitted into Canada free of duty, or, 
if originating in Canada, are to be admitted into the United States free of duty. 
In a parallel column is given an extract from a letter written by Canadian Ministers 
W. 8S. Fielding and William Paterson, and which sets forth Canada’s inability to 
make any treaty or agreement with respect to what the provinces may do. 

In the language of the Canadian ministers, if, ‘‘In the meantime the present duty 
on pulp and paper imported from the United States into Canada will remain,’’ the 
impost on such products moving in the opposite direction must necessarily be con- 
tinued. Viewed from this point the scheme of reciprocity falls flat in so far as it 
affects the pulp and paper interests. The United States government could not well 
take cognizance of the removal of the embargoes or export duties on pulpwood from 
any one province, or from all but one province. There is no authority for supposing 
that the government of the United States could make a commercial treaty with the 
provinee of Ontario, another with New Brunswick, another. with Nova Scotia ete. 

With respect to the discussions that have taken Provided, That such paper and 
place concerning the duties upon the several grades board, valued at 4 cents per pound 
of pulp, printing paper ete—mechanically ground or less, and wood pulp, being the 
wood pulp, chemical wood pulp, bleached and un- products of Canada, when im- 
bleached, news printing paper and other printing ported into the United States, 
paper and board made from wood pulp, of the value’ shall be admitted free of duty, 
not exceeding 4 cents per pound at the place of ship- on the condition precedent that 
ment—-we note that you desire to provide that such no export duty, export license 
articles from Canada shall be made free of duty in fee, or other export charge of any 
the United States only upon certain conditions re- kind whatsoever (whether in the 
specting the shipment of pulpwood from Canada. It form of additional charge or 
is necessary that we should point out that this is a license fee or otherwise) or any 
matter in which we are not in a position to make prohibition or restriction in any 
any agreement. ‘The restrictions at present existing way of the exportations (whether 
in Canada are of a provincial character. They have by law, order, regulation, contrac 
been adopted by several of the provinces with re- tural relation, or otherwise, di- 
gard to what are believed to be provincial interests, rectly or indirectly) shall have 
We have neither the right nor the desire to interfere been imposed upon such paper, 
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with the provincial authorities in the free exercise 
of their constitutional powers in the administration 
of their public lands. The provisions you are pro- 
posing to make respecting the conditions upon which 
these classes of pulp and paper may be imported 
into the United States free of duty must necessarily 
be for the present inoperative. Whether the provin- 
cial governments will desire to in any way modify 
their regulations with a view to securing the free 
admission of pulp and paper from their provinces 
into the market of the United States must be a ques- 
tion for the provincial authorities to decide. In 
the meantime, the present duties on pulp and paper 
imported from the United States into Canada will 
remain. Whenever pulp and paper of the classes 
already mentioned are admitted into the United 
States free of duty from all parts of Canada then 
similar articles, when imported from the United 
States, shall be admitted into Canada free of duty. 


board or wood pulp or the wood 
used in the manufacture of such 
paper, board or wood pulp, or the 
wood pulp in the manufacture of 
such paper or board: 

Provided also, That such wood 
pulp, paper or board, being the 
products of the United States, 
shall only be admitted free of 
duty into Canada from the United 
States when such wood pulp, 
paper or board, being the prod- 
ucts of Canada, are admitted from 
all parts of Canada free of duty 
into the United States, 
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REVIEW OF CURRENT LUMBER TRADE 








Continuance of the improved conditions in the general lumber trade previously 
noticed is in evidence, though it must be confessed that a large part of the reported 
improvement consists of expectations based on a determined confidence in the future. 
The source of the inspiration of this confidence it is difficult to find, though some 
features of prospective demand are looking better than they did a few months ago. 
For one thing, there has been some curtailment of production in certain portions of 
the field, especially in the Pacific Northwest, in sections of the southern pine area, in 
the North Carolina pine producing sections ete. At any rate, it is proclaimed that mill 
stocks are comparatively low and broken in assortment at the South, inclusive of the 
hardwoods, and that everywhere there is a shortage in retail stocks. How near the 
truth the reports that are rife reflect actual conditions is difficult to determine. This 
can be said, however, that nobody is being deprived of what lumber he needs because 
of shortage. Mill operators and wholesale dealers are as anxious to sell lumber as 
ever they were, and are willing to accept orders for any amount for prompt delivery. 
This feature suggests that shippers are not handicapped by lack of cars, and lumber 
is being delivered about as fast as wanted. The retail trade knows that from now 
to the crop movement after next season’s harvest there will be no serious freight 
blockades, and that they may continue to order forward lumber as they need it to 
keep up their assortments and to meet current demands. Until the railroads and 
other big corporations shall begin to place large orders for forward delivery during 
the season nothing is in sight to create work for the mills beyond keeping up retail 
stocks and meeting the call from builders and fagtory consumers. The facts that 
last fall all classes of dealers and users of lumber bought conservatively and pru- 
dently and are now not overstocked assure at least a fair demand and movement 
throughout the spring, and perhaps a stimulus may arise to a quicker and larger 
movement that now can not be foreseen. 

* * * 

Since last report a powerful rain and snow storm that swept the country from 
the western mountains to the eastern sea for a few days went far toward paralyzing 
transportation and trade. This checked business to a degree, but recovery is expected 
to be quick, since this week there have been several days of favorable weather. 
In the northern section of the country for trade to swell to great volume before 
March is not common, and this year’s experience is not likely to be much different 
from that of the past. 

* * * 

Many reports come from correspondents in the southern pine field and from Pacific 
coast points about prospects for a revival of the railroad demand for timber, ties 
and ear material, and some progress has already been made in this particular, Yet it 
is not shown in marked degree that the railroad companies have yet entered on any 
large movement for improvement or expansion. Railroad equipment orders are still 
backward for the beginning of the year, the companies evidently waiting for some- 
thing to happen that shall give them a more distinct assurance that they will be 
able to finance new undertakings satisfactorily. Since so large a portion of the mill 
capacity of the country is dependent upon the railroads for marketing output, it 
seems scarcely possible that there can be big business in the lumber line until orders 
shall begin to come in freely from railroad contractors and the car works. It is 
noticeable from reports, also, that contracts for cars this year are more than ever for 
those of steel construction. This feature probably is encouraged by the accommo- 
dating prices at which steel can be bought, owing to the dullness that has prevailed 


in the market for that material. 
* * 7 


A feature of the general lumber trade since the first of the year is the general 
movement by producers for better, steadier and more uniform prices than prevailed 
last year. The exigency for this betterment in the state of the market had become 
imperative. As it was impossible to expect that the buyers and consumers would 
take the initiative in the matter, the mill operators, as if by common consent, 
apparently resolved late last year to insist upon a higher range and more uniformity 
of prices. This resolution seems to have had some effect, especially in respect to 
southern pine, and the influence is running through other branches of the trade. 
During the first two or three months of any year it is a common feature of the 
business for producers to insist upon better price conditions and the coneretion of 
values on a more uniform basis. The same process is evident this year. The real 
test of price endurance comes when the spring trade acquires full volume, and that 
yet is in the future, but not far off. 

# * * 

Reports from the principal yellow pine markets, particularly those where the dis- 
position of output is mainly in the middle North and the Southwest, indicate 
that January business and that of February, so far, has been rather larger than that 
of a corresponding period last year. At St. Louis, where much of the product from 
both sides the Mississippi river is marketed through sales offices, the books show 
that January was a much better month for trade than had been thought, the volume 
having been much greater than it was in January, 1910. Better still, there was a 
distinct improvement in prices, several important advances on special items having 
been made, and, it is claimed, maintained in actual sales. A feature of January 
trade was a liberal buying by line yard concerns, which went far to reduce mill 
stocks. Factory trade lately has been better, and the general outlook for spring 
business is considered bright, despite the aloofness of the railroads from the mar- 
ket. From Kansas City it is reported that the movement of yellow pine lately has 
inereased and that advanced prices are being sustained. A few small stocks of 
dimension are being offered at concessions, with veady takers. Wagon box bottoms, 
12-inch boards, 16-foot dimension, 6-inch fencing, car siding and lining are leading 
in demand. Timber prices have advanced 50 cents to $1 a thousand, with demand 
holding strong, the call being principally for export from west Gulf points, largely 
to Mexico. Upper grades of yard stock have not advanced proportionately with the 
lower grades. Steam dried finish is in good demand, with prices $1 to $2 higher 
than sixty days ago. It is probable that statements like those above made represent 
the extreme view of the market, but there is no doubt but that both demand and 
Prices in the Southwest have improved, since northern dealers reflect this condition 
in their reports. In Chieago, though the recent storm checked trade temporarily, 


dealers report that in January they received a good run of orders, and that the mills 
supplying the trade centered in Chicago have orders on their books to keep them 
running for some time. Chicago representatives of big southern mills claim that 
prices are on a firmer basis than a month ago, and that the market promises to be 
good throughout the spring. At Cincinnati conditions affecting the yellow pine trade 
are satisfactory, as building prospects are encouraging. Local sales are increasing 
and dealers are filling in their stocks. At Lake Erie markets dealers are getting 
better prices for southern pine than prevailed last fall. At New Orleans and 
throughout that district prices quoted are being maintained. From Hattiesburg, 
Miss., it is reported that within recent time a spirit of optimism has preyailed 
among the millmen. Prices have become firmer and inquiries more encouraging. 
At Lake Charles, La., several fine railroad orders were booked, one from the Pacific 
coast. The Mexican railroads have been buying some lumber of the Lake Charles 
mills, but fear is expressed about the continuance of demand from that quarter 
because of the insurrectionary. disturbances that are more or less prevalent there. 
From an authoritative source comes the information that there is a larger volume 
of yellow pine business in Georgia than earlier in the year, with some improvement 
in prices. Buyers are willing to pay more for lumber than they were. In Florida 
conditions of the pine trade have much improved since last December. In one 
instance an inquirer for a schedule successively advanced his offered price from 
$18.50 a thousand in the holiday period to $20.50 at a recent date. Like advances 
were offered on other schedules. The mill operators in both Georgia and Florida 
are confident that if they take a stand for higher prices and remain steadfast the 
market will yield to the advanced position of the holders. In Georgia the call for 
low grade stock is very urgent and strong, and the like is true of Alabama. Prices 
have been advanced 50 cents to $1 a thousand on No. 2 common flooring. Dressed 
lumber is being sold by one important concern in Florida at 50 cents to $1.50 a 
thousand advance. Demand is increasing. Altogether the outlook for a good season 
of yellow pine trade in the Southeast has brightened greatly within recent time. 
* ” nw 

The northern pine trade searcely has aroused from its winter hibernation, the 
late transcontinental storm having added to the seasonal dormancy. At Minneapolis 
salesmen are busy with correspondence from their retail customers, which they take 
as indicative that inquiry will soon ripen into a large volume of orders. As usual 
at this season, buyers are trying to ascertain the real condition in respect to stocks 
and prices before turning in their orders. Prices remain about unchanged, but the 
feeling is strong on account of the favorable statistical state of stocks. No, 4 
boards are no longer in excess. Adverse weather lately caused a halt in orders and 
shipment, but the spring trade is expected to put in an appearance under better 
weather conditions. The late storm checked movement at Chicago, but despite that 
considerable business has been done during the week. Though consumers are looking 
for a reduction in prices there is little prospect of any alteration in prevailing quo- 
tations. Eastern trade is quiet, but wholesalers are holding prices steady. 

” J * 

Fir, spruce and cedar on the Washington state coast, and at Columbia River 
points, are being called for in the rail trade to an increasing extent, and prices 
remain without material change. Many of the mills are shut down and production 
thereby is being restricted. The operators are dissatisfied with prices and do not 
see their way clear to force the market with inereased output. The California 
trade is quiet. Railroads and other large consumers have indicated their intentions 
of entering the market before long, which encourages the belief that demand will 
liven up in a month or two. There is a comparatively good call for red cedar lumber 
at Puget Sound points. Fir dimension stocks are broken and prices are reported 
stiffer at Seattle. Cedar shingles remain steady at unchanged prices. 

* n - 

In the hardwood trade the favorable feature is increased buying for the furniture 
factories. Buying, however, is mostly restricted to small orders. The leader in oak 
continues to be plain sawed stock, though well figured, wide white quartered oak 
is in steady demand. Plain white oak is scarce along the Ohio river. Heavy bridge 
oak and car oak are in demand. Thick ash is wanted, heavy white ash being in 
request for the vehicle manufacturers. Agricultural implement works want stock 
suitable to their purpose. Cherry and birch among the northern woods, together 
with maple, are attracting the attention of buyers. Red gum is a leader at lower 
Mississippi river points and in all midwestern woodworking centers. As a whole 
the hardwood trade is increasing in volume, prices are about stationary, and the 
movement is a distributive one to satisfy consumptive wants, though there is some 
stocking ahead when lumber and prices suit. 

” * ” 

The hemlock trade is seasonably quiet, but shares in demand when the weather 
permits of building operations. It is believed at lake markets and among the mills 
that the relation betyeen prices of hemlock and yellow pine is now such that the 
first named wood will have a good chance this season in the competition with yellow 


pine in common territory. ¥ 
om . — 


The general tone of the eastern spruce market in the Boston district is better 
than it was some time earlier. There ‘are more inquiry and firmer prices, the 
base on frames being $22.50, with $23 asked by some manufacturers. At Pitts- 
burg export sizes and grades are doing well, but the lower grades and yard stock 
are slow. Eastern buying is not large. At New York there is little demand for 
cargoes, but car business for stocking up purposes aggregates a fair volume. 

* « * 

The North Carolina pine mill concerns are adhering to the policy of maintaining 
prices even if they have to refuse orders. The mills at present are fairly well sup 
plied with orders, ‘Tardy buyers, who held off about closing contracts at the 
mill prices demanded, are now coming in with their orders. 

7 = 7 

The cypress trade shows a gradual increase in demand, with prices firm at an 
upward tendency. Business during January was better than in the like month last 
year. Reports from Kansas City, St. Louis, Chicago, Cincinnati and other mid- 
western markets indicate a seasonable cypress trade and the outlook good. 
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THE WIDE WORLD IN MINIATURE 








DOMESTIC. 
General, 

On the night of February 5 the Missouri state capitol at 
Jefferson City was struck by lightning and destroyed by fire 
at a loss of $1,000,000. Many of the government records are 
a complete loss. The burning of the capitol is expected to 
start anew the struggle to take the state departments away 
from Jefferson City. 

During the seven days of the Chicago Automobile Show, 
ended February 4, business amounting to $10,000,000 was 
done, 5,000 motor cars were sold and 200,000 persons at- 
tended the exhibition. 


In an address before the Beacon Society of Boston Febru- 
ary 4, Manuel L. Quezon, delegate to Congress from the 
Philippine islands, said: “What my countrymen most fer- 
vently desire is the right to govern themselves and to be- 
come, without restriction of any kind, a free and independent 
nation.” 


The budget for Cook county, Illinois, just prepared, shows 
a total of $13,800,000, an increase of $752,000 over last year. 


The Hamburg-American Steamship Company will begin 
the operation of passenger service between New Orleans and 
Hamburg, Germany, the first sailing to take place May 
30, 1911. 

Enactment of a drastic corrupt practices act, with a maxi- 
mum penalty of ten years’ imprisonment and $5,000 fine for 
the failure of a legislator to report immediately any attempt 
to buy or influence his vote is recommended in a long report 
of the New York legislative investigating committee sub- 
mitted to the state legislature February 1. 


At the sale of unallotted Indian lands at McAlester, Okla., 
last week, 663 of the 2,300 tracts offered were sold for 
$275,000. 

The National Exposition, which opened February 4 at 
Havana, Cuba, is declared to be the best of its kind ever 
held in Cuba, 


San Francisco paid $100,000 to win its fight against New 
Orleans for the Panama Exposition, according to M. H. 
DeYoung, publisher of the San Francisco Chronicle, 

Report of the Missouri Tuberculosis Commission, ap- 
pointed by Governor Hadley last July, shows that 5,500 per- 
sons died from tuberculosis last year, and there are now 
from 18,000 to 30,000 cases of the disease in various stages 
in the state. 


Statement given out by the Railroad Commission of Texas 
of February 4 on the railroads of Texas for five months 
ended November 30, 1910, shows total operating revenue of 
$44,502,579.51, an increase of $3,049,191.23 over the previous 
five months; operating expenses of $31,285,777.30, an in- 
crease of $2,547,789.65; total freight earnings of $30,313, 
014.82; and total income from operation $13,216,802.21, an 
increase of $591,451.56, 

Land receipts and interest received by the Texas state 
treasury in January amounted to $155,428.10. 

The annual report of State Auditor Trapp, giving the tax- 
able wealth of Oklahoma for 1910, shows that there were 
1,473,523 head of cattle owned by Oklahoma farmers, with 
a total assessed valuation of $12,913,370. 

Capt. Evelyn Briggs Baldwin, arctic explorer of twenty 
years’ experience and leader of the Baldwin-Ziegler expedi- 
tion in 1901-2, bas declared himself a supporter of Dr. 
Frederick A, Cook’s claim as discoverer of the north pole. 


February 3 the 100th anniversary of the birth of Horace 
Greeley was celebrated at New York city, Amherst, N. H., 
his birthplace, Chappaqua, N. Y., where the old Greeley 
farm now is occupied by his daughter, and Greeley, Colo., 
named for him, 

It cost United States Senator-elect George P. McLean, of 
Connecticut, $14,541.51 to be elected to the senate by the 
general assembly January 18, according to a statement filed 
with the secretary of state, as required by the election laws. 

Ten thousand barrels of lubricating oil, the property of 
the Vacuum Oil Company, stored in a brick warehouse in 
the Erle railroad yards on the waterfront in Weehawken, 
N. J., burned February 5, causing a loss of $100,000. 

Stockholders of the Oklahoma Railway Company, an elec- 
tric line, will meet February 24 to authorize an increase in 
the capital stock from $3,000,000 to $15,000,000, and to 
approve a $12,000,000 bond issue. Common stock will be 
increased from $2,000,000 to $10,000,000, and preferred from 
$1,000,000 to $5,000,000, 

The first rock for the closing of the break in the Colorado 
river into the Abejos river, the million-dollar work under- 
taken by the government to preserve the irrigation system 
of the Imperial valley, was dumped into the Abejos river in 
California February 3. 

At a meeting of the Transcontinental Passenger Associa- 
tion in Chicago, February 3, it was decided to extend to in- 
clude the entire year the homeseekers’ rates heretofore effec- 
tive to the North Pacific coast and intermediate territory in 
January, February and March. A special colonist rate of 
$33 from Chicago to North Pacific, California and Mexico 
points from March 10 to April 10 was decided upon. 

Operation of the first train over the new line of the Mount 
Ilood Railway & Power Company between Portland, Ore., and 
the base of Mount Hood, will take place soon after July 1, 
1911. 

Government officials February 9 procured warrants against 
three ice cream companies in Chicago, charging them with 
violation of the federal pure food law for shipments of im- 
pure ice cream from one state to another. 

The loss in Chicago to traction companies, telegraph and 
telephone companies and the city as a result of a snow 
storm February 5 is estimated at $1,000,000. 


Census Bureau's preliminary report shows at the close 
of 1909 3,427 manufactories located in Kansas, a 38 per- 
cent increase over 1904; capital investment was $154,952,- 
000, a 75 percent increase; material, $259,6°3,000, a 66 
percent increase, and value of products $325,357,000, a 64 
percent increase. 

At a meeting of the directors of the Central of Georgia 
Railway Company, Charles H. Markham, president of the 
Illinois Central, was chosen president to fill the vacancy 
caused by the death of Maj. J. Il’. Hanson. 

Statistics compiled recently by a committee show that 
one out of every nine persons in New York city is receiv- 
ing the aid of charity. The state, the city and charitable 
institutions collectively spend about $35,000,000 annually 
for the succor of the needy. 

Washington. 

Representing more than 500,000 members, a committee of 
the Improved Order of Red Men February 1 presented a 
memorial to President Taft urging that the government 
construct in Washington a memorial museum to be dedi- 
cated to the perservation of the history of American Indians. 

Charges that the failure of Congress to establish a rural 
parcels post is due to the hold which the express company 
lobby has acquired on the national legislature are becoming 
frequent and may lead to an investigation. 


Investigation into the operation of the railway mail serv- 
ice has disclosed inefficiency, insubordination and misman- 
agement and will probably result in a reorganization of the 
entire service. 

Statistics compiled by the Interstate Commerce Commis- 
sion show during July, August and September, 1910, in the 
United States, total railroad casualties of 2,948 persons killed 
and 19,380 injured. Industrial accidents, such as injuries 
to men in outdoor work where no cars or engines are in- 
volved, reach 132 killed and 21,002 injured. 

The federal Census Bureau gives Nome, Alaska, a popula- 
tion of 2,600, as against 12,488 in 1900; Ada, Okla., 4,349 ; 
Dyersburg, Tenn., 4,149; Magnolia, Ark., 2,045; Lebanon, 
Tenn., 3,659, and Lockhart, Tex., 2,945. 

Senator Cullom’s bill providing for the crection of a $2, 
000,000 memorial to Abraham Lincoln in Washington was 
passed February 7 by the House. It has already passed the 
Senate and is assured of becoming a law. 


In order to study the plague conditions in China, the 
United States government will send Dr. Richard P. Strong, 
a scientist connected with the government of the Philippines, 
to the plague districts. 

Incorporated in the army appropriation bill which passed 
the Senate February 8 was a provision to make immediately 
available $25,000 of the aeroplane appropriation so this 
amount may be used in operating aerial machines along the 
Texas border to insure against the violation of neutrality 
laws. 

The army appropriation bill, carrying $93,678,582, was 
passed by the Senate February 7. An amendment was in- 
corporated establishing a corps of dentists for the army. 

A bill providing for the purchase and erection of American 
embassies, legations and consular buildings abroad was passed 
by the House of Representatives February 7. 

The Humphrey bill, authorizing the use of an army trans- 
port to carry Red Cross and other supplies from Seattle to 
the famine districts of China, was agreed upon by the House 
of Representatives February 7. . 

ire in the pattern shop of the navy yard at Washington 
February 6 caused a loss of $50,000. 

Commissioner Cabell, of the Internal Revenue Bureau, esti- 
mates that the government will receive about $25,000,000 
from the corporation tax for the fiscal year 1911. 

Forty-three sail and steam vessels of 13,054 gross tons 
were built in the United States during January, 1911, ac- 
cording to the report of the Bureau of Navigation, of the 
Department of Commerce and Labor. 

As indicated by the returns of the Bureau of Statistics, 
of the Department of Commerce and Labor, merchandise 
shipped during the 1910 season of navigation between domes 
tic ports on the Great Lakes attained the record total of 
86,732,316 short tons, compared with 80,974,605 short tons 
during 1909. - 

San Francisco February 8 won the unanimous vote of the 
Senate committee on industrial expositions for the Panama 
Canal Exposition, 

Secretary Nagel has formed.a plan to accomplish a more 
healthy distribution of immigrants to the country districts 
where there is labor and opportunity and prevent further 
congestion of the cities, by coéperation with the state immi- 
gration authorities, 


Report that the federal troops of Mexico fired upon an 
American under the red flag during the engagement near 
Juarez February 5 will be investigated by Henry Dane Wil- 
son, American ambassador at Mexico city, upon {ustructions 
from the Department of State. 


February 6 the House of Representatives passed the so- 
called spy bill, introduced by Representative Hobson, of 
Alabama, which makes it unlawful for any person to make 
photographs or drawings on board battleships or in navy 
yards or forts without proper authority. 


The House of Representatives passed the bill, favorably 
reported by the committee on foreign affairs, to extend the 
extradition laws of the United States to China. 


Captain Knight, U. 8. N., who remained aboard the moni- 
tor Puritan when that vessel was sunk by the explosion of 
200 pounds of nitroglycerin explosive, is held responsible 
by the navy court of inquiry for the subsequent sinking of 
the vessel. 


Exports from this country to France in 1910 aggregated 
$112,300,000, a 23 percent decrease from 1909. All other 
countries showed increases, England’s total leading with 
$179,400,000, and Germany second with $167,200,000. 


FOREIGN. 


Total extra credits for the Austrian army amount to 
$40,000,000 and for the navy $65,000,000 during the next 
four years. ‘The ministers intimate that the estimates will 
increase later, the annual requirement for the navy being 
nearly $30,000,000, as compared with an average of $10,- 
000,000 heretofore. 

Gen. Montreuil Guillaumo, a leader in the present rising 
against President Simon, of Haiti, was captured by govern- 
ment troops near Cape Haitien and shot to death. He had 
captured the town of Trou a few days before and was ad- 
vancing to attack Cape Haitien. 

An entire fishing village of 253 men, which had been es- 
tablished on the ice outside of Bjorke sound, Finland, was 
carried out to sea in a gale February 8. One hundred 
escaped to Jand February 8 and many are known to have 
drowned. 

More than 100,000 people took part February 5 in the 
procession at the funeral at Berlin, Germany, of Paul Singer, 
the Socialist deputy, the greatest demonstration of the kind 
ever given a private citizen of that city. 

Nearly 6,000 bodies of victims of the plague have been 
burned or buried in the outskirts of Harbin, Manchuria; 
4,800 of these came from the Chinese town and 1,000 from 
the Russian quarter. 


Sani-ed-Dowleh, Persian minister of finance, was shot and 
killed on the streets of Teheran, Persia, February 4. The 
assassins, two Armenians, escaped. 

Estimate of the wine shortage in France for 1910 is 560.- 
000,000 gallons, 

Information received at Shanghai, China, indicates that 
thousands are perishing from starvation in the provinces of 
Ngan-IIwei and Kiang-Si, China. 

Financial proposals of the Russian government for obliga- 
tory elementary education have been adopted by the duma. 
The new plans will involve an expenditure of $5,000,000 
annually for ten years. 

Kceuador has asked the United States, Argentina and Brazil, 
the mediating powers in the boundary dispute between Ecua- 
dor and Peru, to exert their good offices in connection with 
the recent disturbances along the frontier. 

It is estimated that 2,000,000 persons will view the pro 
cession in the coronation of King George V of England. The 
state expenditure in London will probably cost nearly $2,000,- 
000, while the cost to the public of the coronation celebra- 
tions in the United Kingdom will run into many millions. 


During the first ten months of 1910 the customs revenue 
of Canada totaled $58,908,307, exceeding the record of the 
previous similar period by $10,001,194. 

With a view to restoring London's lost importance as 4 
shipping port, docking facilities on the River Thames, in- 
volving an expenditure of nearly $75,000,000 are contem- 
plated, the work to occupy twenty years. 

General Piet Conji, a prominent Boer leader in the war 
with Great Britain, died February 5 at Klerksdorp, Trans- 
vaal, South Africa. 

A movement, evidently designed to break the British and 
American monopoly in higher instruction in China, is on 
foot at Berlin to establish three German schools of engineer- 
ing in China at a cost of $500,000. 


os 


Iebruary 7 fire partially destroyed the buildings at Con- 
stantinople, Turkey, occupied by the council of state, the 
ministry of the interior and the prime minister. Some of 
the archives were saved. 

At a‘ cost of about $9,000,000 the government of Panama 
plans to build a narrow gage railroad from the Panama 
canal near Panama city to David, a distance of 275 miles. 
It is estimated the maintenance of the road will cost $5,000 
a mile annually. 


The Thunderer, the seventeenth British dreadnought, was 
launched at Canning Town, England, February 1. It is 584 
feet long, has a displacement of 22,680 tons and has a total 
of 27,000-horsepower. 

Work will begin at once on the construction of a large 
drydock at Esquimauet, British Columbia, to be used in the 
building of Canadian warships for the Pacific. 

The January statement of the London board of trade 
shows increases of $33,925,000 in imports and $14,638,500 
in exports. Imports of foodstuffs decreased $5,000, but cot- 
ton from the United States increased $27,250,000 and from 
other points $6,500,000. 

The first exclusively American fine arts exposition to be 
held in Latin-America has been opened at Montevideo, Uru- 
guay, and enthusiastically received by the press and public 

Reports from Haiti, February 7, state that the dispatch 
boat Nord Alexis arrived at Cape Haitien from Goaives, 
where it took on government troops, which are awaiting the 
arrival of President Simon, who is at the head of a !arge 
force. 

A deadlock in the proposed armistice in Honduras }8 
threatened. Government authorities contend the status (v0 
should be maintained, while General Bonilla desir: u 
occupy Puerto Cortez as a condition to accepting the a: ' 
tice. 

Fifteen rebels killed and six horses and 25,000 pounc> 0! 
ammunition captured was the result of a battle betwee 
sixty rebels and seventy-five Mexican federal troops & der 
Command of Captain Gonzales at Picachio cafion Februa:) ¢- 
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NOTES ON INDUSTRY, FINANCE AND TRADE 
Though financial reports in the speculative centers con- and conservative financiers generally. Oklahoma and is believed by those who have made a thorough study 
regated tinue to dilate on the rising demand for steel products Kansas have such laws, and other states of the Southwest of the matter that the postal bank system, in point of 
1 other and the general upward trend of business and the flatter- are considering the measure. Now it is said that it is deposits, will eventually far exceed that of any European 
g with ing outlook in all lines, especially in railroad require- the purpose of the majority in the Wisconsin legislature country that has adopted that means of saving money. 
). ments, it must be concluded that much of the outgivings to enact a law providing for the guaranty of bank ‘This conclusion is reached on aceount of the vast indus- 
in these respects are for the purpose of stimulating the deposits. I*ebruary 3 a bill for that purpose was intro- trial development in the United States, the larger wages 
stock market and the easier placing of bonds. Of the duced in the senate. It is said that this bill has been per capita, and the energy with which such a popular 
latter several important late issues are urgently seeking agreed upon by the majority in both houses. It pro movement is carried forward. 
unt to the attention of investors, and considerable progress has vides that on the second Monday of next January all of * . x 
le next been made in disposing of them in a way beneficial to the state banks shall set aside an amount equal to 1 The Fort Dodge, Des Moines & Southern railway is an 
es will the corporations which are putting them on the market. percent of their average daily deposits for a fund to be interurban line, built for the transportation of passen- 
; being Yet the Wall Street Journal on February 8 stated that known as ‘‘depositors’ insurance fund. Every year gers. Of late years the freight business, which was 
f $10, the previous week was the dullest the railway equipment thereafter they will be required to add to this fund one- taken up as an auxuilliary branch, as is being done on 
market had experienced since the first of the’ year. tenth of 1 percent of the average deposits until the total many of such roads, has grown to py an extent that the 
. rising Orders were placed | for a total of 515 cars and steel fund equals 2 percent of the average total deposits. original 600-volt system is unable to handle the increased 
govern- underframes, of which 300 frames were ordered for the Claims of depositors against insolvent banks who have traffic. To meet the exigency four powerful electric 
He had Central of Georgia. These figures compare with orders not received more than 3 percent interest on deposits locomotives soon will be hauling freight trains on the 
vas ad- the week before of 1,960 cars and 2,750 the week before are to be paid out of this insurance fund, which is to be ]jine. These 


een es- 


that. No orders were placed in the United States for 
locomotives, but Canadian concerns had received orders 
for fifteen. 


under the control of the state commissioner of banking. 


* * x 


locomotives will pull 800-ton trains and 
will be used also for miscellaneous switching service. The 
locomotives, which are being built by the General Elec- 


\d, was of pe! A discouraging feature was the withdriwal February 1 the total circulation of the national banks tric Company, will be the most powerful of their type, 
1undred “ Sane for 8,025 cars, though orders withdrawn for of the United States was $726,445,380. This shows an it is said, and capable of hauling fifteen to twenty heavy 
o have 6,000 had been but tentatively on the market for nearly increase of $16,566,055 since February 1, last year, and freight cars. This fact is mentioned to show how the 
a year, so that the final withdrawal was not a surprise. a decrease of $1,260,593 since January 3, last. The total carrying of freight on interurban lines is a growing 
The withdrawal by the Buffalo, Rochester & Pittsburg amount of government bonds on deposit February 1 with factor in transportation, and is to be an increasing com- 
in the railroad of 2,000 cars was believed to be only temporary. the United States treasurer to secure public deposits and petition with the steam lines—though more of a feeder 
Singer, Inquiry was sent out during the week for 1,000 refrig national bank notes was $743,720,500. Of this amount 


he kind 


ye been 
churia ; 
0 from 


erator cars by the American Refrigerator & Transit Com 
pany. It is thought that the Chicago, Burlington & 
Quincey, the Wabash-Pittsburg Terminal and the Wheel 
ing & Lake Erie may soon come into the market. The 
Burlington is preparing specifications on 500 refrigerator 
cars. Railroads are at present in the market for approxi- 


$603,893,000 was in 2 percent consols due 1930. The 
per capita circulation in the United States on February 1 
was $34.43, as based en the estimated population of 
93,288,000 

” - * 


In St. Louis bank deposits have risen so rapidly since 


than competition, in many instances. 
7 * ” 

The Census Bureau gives mill consumption of cotton 
by the various countries of the world in 1910 as 18,321,- 
000 bales,- compared with 15,177,000 bales ten years 
earlier, showing an increase of 20 percent in the decade, 


alia RR cs A, “6 , esp ee ' ; : or an average of 2 percent a year. According to the same 

hot and = ly aller gs = a peace aeons bs “* 2 vee the last bank statement was issued on the call of January authority, on August 31, 1910, 134,526,000 spindles were 

1 The iat confidentia epeci ie a ions are in 2 _han s of some 7 that some of the banks have passed, or are near, their in operation, compared with 105,681,000 in 1900, or an 
equipment pene for “te least 2,000 cars and ap: “os highest record marks. The deposits usually are largest  jnerease of 27.3 percent, Thus it is shown that the con- 
motives in addition to the foregoing figures. As to the in March or April but this year business conditions have “rie metre ’ i , Ne 

is 560.- tied tr time balan. suming capacity of the world’s cotton mills has grown 


es that 


prominent equipment 
official in close touch with the railroad supply trade said: 
‘*T am optimistic in spite of the fact that the year does 


brought about almost a surfeit of deposits. Country 
banks are not furnishing much of the surplus, most of it 
coming through ordinary business channels. 


faster than the quantity of fiber consumed. The United 
Kingdom is the largest consumer of cotton, the amount 


‘ene se ie iad a 
nees of not seem to have had a very propitious start as far as * * * ad _ rs epgeitesgne: been 5,572,000 —o nae 
orders are concerned, ard J expect the market to pick Duri 7 iv as ed ‘ prey States is next, with a consumption ast year o 
oat aie: anil: deinen, thn: nee ede tenis 5 Juring January 1,663 failures were reported in the 2,292,000 bales, Germany and Irance follow in annual 
obliga- rl have a ree ° scien iis lcd 1906 and 1907. but 1 United States, with liabilities aggregating $24,090,649. consumption. Ten nations, including the United States, 
> duma. ae Bese ne oes ee pt agg adil povedyge fai ve a q These figures compare with 1,510 failures in January, last year consumed 11,817,000 bales of cotton, compared 
000,000 a cree ey? ci dundee tna The reall og re 1910, and in the late January they were greater than with 10,148,000 in 1900. Thus ten nations last year 
sey iiiadhie iaobiy ineiies ik, aati ton Miia: Miia Aelia Tail Den those of any other month in the last three years, w ith consumed 64 percent of the cotton taken for the mills, 
| Brazil, pe nicl have been patched up so much during the last the exception of January, 1908. The total liabilities for * * * 
yoo two years that a large weccemde Se of them are only fit for the month, however, were cousiderauiy less than for the It is staied authoritatively that at the main markets 
on with / . 


he pro 


the serap heap and will have to be replaced soon with new 
equipment.’’ It is thought that the rate decision will 
come somewhere about March 1. 


corresponding months of 1910 and 1908, though in excess 
of the total in January, 1909. In January, 1910, liabil 
ities totaled $32,015,754; in 1909, $14,008,085, and in 


for horses and mules in the West and Southwest the run 
of rates, this winter, is exceeding all previous records 
for this time of year. Kansas City reports heavy receipts 


ae ( Td 9 51¢ P fas . Poy . waren . . . “ 
id. The * ¥ + 1908, $27,009,514. Of failures for the month 40 pest and ready buyers. Farmers from the cotton districts are 
p2,000,- The week opened with a slight improvement in the steel for liabilities of $100,000 and more, aggregating $11,079, jurehasing animals with which to stock their farms and 
celebra- oink i I Arr aans..et RoR, "peli magpdlee beneadiges” 272, as compared with 38 defaults in 1910 with total plantations, deriving the means therefor by selling this 
ey market. rders received aggregated a fair volume, eall- liabilities of $20,076,705. year’s cotton at high prices. From New York state 
ing for amounts of 10,000 tons and under in individual + * * the sre buave = the 8 utl rest t ¥ -hase t | 
revenue cases, Inquiries for rails aggregated 100,000 tons, of m ee Ties = there are buyers in the Southwest to purchase broo 
of the which total it was the ht that 50,000 to 60,000 t s Che Bureau of Statistics at Washington issues the mares for eastern farmers, showing that this special 
i, eu a b - ‘ ‘od within a fe * Mose, It te , a ti peer statement that commerce on the great lakes in 1910, on feature is receiving more than former attention, as indeed 
oe et ‘if nt b si i a aa al got per oe see iia din the whole, made a satisfactory showing. The quantity it is in all the middle western and eastern states. Draft 
ills re so | : t eal eto’ ‘of 1.580.000 tos ‘ best Ls pon a of merchandise shipped during the year between lake animals are in good demand. Farmers are giving more 
snitem, tai do Me { ‘ook for a eg Pian tt. A 5 sage - _ ports totaled 86,732,316 short tons, compared with 80,974,- attention to horses and mules than at any time in the last 
kom Scciatal set. polit ‘oe sigs = ms road 605 short tons shipped during 1909 and 83,506,991 short ten years. It thus appears that the automobile has not 
m =k pa 1 oneiintiue : lacie fc a aes prose —— ‘he tons in 1907, the largest previous annual total recorded yet reduced the demand for animal power. Kansas City 
she wal ee ee Re eee are ee, mere on ene by the bureau. This gain was partly due to the strike last year received 69,628 horses and mules, compared with 
'Trans- near future. The most activity is centered -in light : : 


ish and 


material, such as wire, tin plate, sheets ete. Tin plate 
is especially active, one order in the neighborhood of 
100,000 tons, it is said, having been placed. The steel 


in the coal fields of Illinois, necessitating unusually large 
shipments of coal to the upper lakes region from Ohio, 
West Virginia and Pennsylvania. Of the total domestic 


67,796 head the year before. Receipts at St. Joseph 
aggregated 27,583 head in 1910 and 23,132 in 1909. Thus 
a progressive increase in the horse and mule trade in that 


DesBiesg companies of the country were operating about 55 per lake shipments about 54 percent, or 41,517,041 long tons, section is apparent. It is noticed that one feature of the 
— cent of blast furnace capacity, or 10 pereent above the ee 1909 and py oy gg ov ha ly long live stock trade is the presence of buyers of horses and 

level reported a short time ago. tons shipped in 1909 and 40,727,972 in 1907, The per- mules from the more distant parts of the country, Alaska 
at Con- re ada centage of iron ore shipments shows no appreciable and British Columbia are represented in the auctions, and 


ite, the 
some of 


Panama 
Panama 
> miles. 
t $5,000 


‘ht, was 


A report from Pittsburg to the New York Commercial 
of February 5 stated that the rate of bookings for for- 
ward business in steel products for the week before was 
in excess of the actual rate of production, a condition 
that before had not prevailed for twelve months. Hence 
it was concluded that output should be greatly increased 
for this week. The steady growth in the buying move 
ment, together with the reception given the recent 
advance of the price of wire, seems to have abated talk 


change, the ratio for the previous 5-year period being the 
same as for the last year.. Lumber shipments by lake 
in 1910 were 1,207,792,000 feet, compared with 1,155, 
765,000 feet in 1909. Of the total lumber shipments last 
year 51 percent proceeded from Lake Michigan ports and 
41 percent from Lake Superior ports. According to the 
Washington statisticians, the total receipts are about 
evenly divided between Lake Erie and Lake Michigan 
ports. It is noteworthy that while lake receipts of lum 
ber at Chicago during 1910 show a considerable decline, 


the same is true of the southeastern states. Good grade 
mules are selling to the planters for $100 to $250 a head, 
and New York farmers are paying as high as $250 for 
brood mares. 
7 . 7 

A preliminary statement of the census in respect to 
manufactures in the state of Kansas shows that in 
1909 there were 3,427 manufacturing establishments 
compared with 2,476 in 1904, an increase of 952, or 38 


ee , : : : : ; percent. The capital invested, as reported in 1909, 
t is 584 of prospective price reductions in steel, while the more ag compared with receipts in the three preceeding years, was $154,952,000, showing a gain of $6,272,000 over 
a total favorable market tone 18 showing an effect on the pig the Tonawandas made a substantial gain in receipts. $88,680,000 in 1904. The average capital per estab- 

iron situation. Negotiations for pig iron have increased * * * lishment was approximately $45,000 in 1909 and $36,- 
a large since the middle of January, and earlier minimum priced It is being generally reflected in the news press that 000 in 1904. In this connection is should be stated 
1 in the offerings on malleable and steel making grades have 


been withdrawn. Several good contracts for structural 


steel lately have been made. 


the postoffice department is well pleased with postal sav- 
ings bank results during January, the first month of their 


that the inquiry contained in the census schedules 
calls for the total amount of capital, both owned, 


f trade operation. The authorities express the opinion that if the borrowed, invested in the business, but excluded the 
» * * . . ° ° ° . - ‘ ‘ = 

638,500 ; ¥s system shall maintain the pace set in January it will out value of rented property, plant, or equipment which 

but cot- At Chicago, according to a late review of Bradstreet’s, strip that of Great Britain in its most successful year was employed in the conduct of manufacturing enter- 


nd from 





demand for finished material continues unabated. This 
city’s local interests within recent time have booked 
orders for 35,000 tons of steel rails, over 21,000 tons of 


The reports for January show that deposits for that 
month amounted to $60,000, and only forty-eight offices 


prises. In the final bulletins and reports the rental 
paid for such property will be separately shown. The 


n to be . * . have yet been provided with banking facilities. Thus it cost of materials used in 1900 was $259,663,000, as 
20, Uru- structural material and 25,000 tons of plates, shapes and is figured out that the average deposits were $1,200 for against $156,510,000 in 1904, an increase of $103,153, 
yublic bars. Increased activity in building throughout the West each bank. It is stated that the larger number of 00, or 66 percent. The value of products in 1909 was 
Sispateh is the cause of the improvement in the market for struc depositors so far are foreign born, many of whom were  $325,357,000, compared with $198,245,000 in 1904, an 


Goaives, 
ting the 


tural material. Especially is this the fact in Chicago, 
where several great steel framed structures are to be 
erected this season. Prices on fabricated material show 


in the habit of sending their savings abroad because 
they had no faith in the banks of this country; but they 


increase of $127,112,000, or 64 percent. 
* * * 


a large . . have faith in the United States government and believe Currency shipments to and from Chicago in January 

iiaiaas an advance of $3 a ton since the first of the year. Bar that their money is as safe here in the hands of the post aggregated the largest amount of any month on ree 

iron mills in the Chicago district are operating 65 per- office department as it was in their native lands. If the ord, reaching $18,819,320, against shipments from 

— = cent of their capacity and orders are slowly increasing. January average shall be maintained the forty-eight Chicago to the interior of $6,414,000, a net gain of 

itus quo Pig iron is selling but slowly, the condition being such banks will receive deposits in a year to the total of $12,405,260. These figures are considered a reliable 

sire: to that one South Chicago furnace was blown out last week. $150,000. From this basis it easily can be figured that indication of the deposits that are piling up in the 

__ = : i the aggregate will be enormous when the system shall reserve centers, especially in the West. Western sec 

The guaranty of bank deposits by the state seems to become general all over the country. Postmaster Gen tions which had not made deposits in Chicago for 

yunds of be a growing feature of economic policy, despite the eral Hitchcock will ask Congress to appropriate $1,000,000 nearly two years are now the largest shippers of 
bets . opposition of bankers in the large cities and older states additional means with which to extend the system. It money to this center. 

se ullde 
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| THE COAL TRADE 
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The severe snow storm that swept the West early 
this week produced no immediate effects upon the 
western coal trade. There was trouble, of course, in 
delivering coal by teams, and railroad transportation 
was delayed very perceptibly. .Demand from con- 
sumers may have increased moderately, but with all 
these handicaps prices showed little disposition to 
strengthen or even harden. There was too much coal 
on track, which holders were eager to dispose of at 
previous prices, when the better opportunity presented 
itself, 

The situation statistically is stronger; that is, there 
is less of a surplus of coal within easy reach of the 
buyers than there was a week ago, but as long as 
there is any surplus at all and as long as holders are 
willing to sell without special advance in prices the 
actual market conditions do not reflect this improved 
statistical situation. A prolonged period of drifting 
snow and consequent congestion of freight would in 
time bring about an entirely different state of affairs, 
and that time many already have arrived in sections of 
the country where the surplus of coal has been thin, 
but, speaking of the West generally, at the middle of 
the week the inconveniences resulting to the coal 
buyer from the storm have not been severe. 

However, there is one consideration that may bring 
about a stronger market. Western operators are out- 
spoken at the folly of selling their product at what 
they say is below the cost of production. ‘‘So far as 
our mine is concerned,’’ an operator may be fre- 
quently heard to remark, ‘‘we prefer to keep the coal 
in the ground until the market will permit us to at 
least get back the money we have invested in our 
property.’’ If there be wedded to that policy enough 
producers to restrict the output seriously, there is the 
possibility, perhaps the probability, that the surplus 
coal in cars on track may practically disappear be- 
fore the winter wears away, in which event. prices 
would take a turn for the better very speedily. 

But as the market has been for the last week, 
which is the mere continuation of its characteristics 
for many weeks past, there is little that can be said 
accurately concerning prices. Some Franklin county 
(1ll.) producers are still quoting to the trade $1.75 
mines for lump, but the actual market is shot all to 
pieces, for there are other producers who are making 
sales at whatever figure they can induce purchasers to 
name, and under these circumstances the buyer is not 
likely to name an excessive figure. What has been 
said of Franklin county applies with even greater 
force to Carterville, Springfield, Indiana and other 
western coals. The prepared sizes are down in the 
dumps. Carterville lump is nominally $1.50 mines, 
but in some territory sales have been made freely at 
$1. The common statement heard in coal circles at 
Chicago is that this is actually the most depressed 
coal market that has been experienced in a life time. 
Whether it is or only seems so to the speakers, the 
fact of extreme demoralization is undisputed and the 
free acknowledgment of the fact may be the very 
means that will lead to a betterment of conditions 
through the extensive suspension of mining operations. 
It has taken the coal operator a long time to reconcile 
himself to that policy, for in midwinter he has grown 
accustomed to wage continuous battle with the rail- 
road for more cars in which to load his delayed orders. 

While the domestic grades are thus down in the 
bottom of the trough, fine coals have shown a,chipper 
spirit within the last week. They are fully 10 cents 
higher than a week ago. Illinois screenings that were 
then selling at 70 cents mines now readily bring 80 
cents, and so on through the list. The apparent ex- 
planation for this rise is that the production of the 
prepared sizes has fallen to so scant an output that 
not enough screenings are being produced to fill the 
ordinary wants. The tonnage of screenings consumed 
does not vary with the weather to anything like the 
extent prepared sizes do and a decrease in the sup- 
ply is soon felt by consumers. The latter have been 
putting off the day of stronger prices for screenings 
by taking in some of the very cheap mine run and 
screened coal that has been hawked about in recent 
weeks, but even at that the supply of screenings has 
finally become inadequate. But a slight additional 
udvance in the price of sereenings will bring them 
close to the level of mine run and there may then be 
« somewhat greater shifting from screenings to mine 
run, which would in turn decrease the output of the 
prepared sizes. 

Kastern bituminous coals are better held than the 
western products, but circular is not invariably main- 
tained. Throughout the East the markets for bitu- 
minous coals have grown sluggish and heavy and there 
is perhaps a greater disposition on the part of some 
shippers to force a little extra coal wherever there is 
a chance that it might be marketed, but, on the whole, 
the amount of unsold coal thus shipped to large dis- 
tributing centers is not considerable and the cutting 
of prices necessary to move it is not deep. Smokeless 
lump and egg are quoted about $1.90 mines, or $3.95 
Chicago. One shipper announces for the new season 
beginning April 1 the same list put into effect last 
spring, or $1.50 mines. Opinion in the trade seems 
to be that that will be the circular for shippers gener- 
ally. Hocking is still quoted by cireular at $1.75 
mines, or $3.40 Chicago, but actual sales have been 
common at $3.15 Chicago. However, there is no recog- 
nized level, and while some coal has been moving 
even below $3.15 some has been sold at full circular. 


In other words, there is the same kind of irregularity 
that pervades western coals, though not to the same 
degree. 

Anthracite is decidedly quiet. Orders are not nearly 
so free as at this time a year ago, and the total vol- 
ume of business since January 1 is considerably below 
the record for the corresponding time last year. There 
have been some suspicions that because of the mild 
weather the consumption may have fallen off slightly, 
but the anthracite tonnage usually averages up well 
one year with another and the present dullness prob- 
ably more nearly represents well filled sheds among 
dealers and their present general attitude toward the 
shipper not to take in a greater tonnage than present 
necessities require. 


SASH AND DOOR TRADE 


Demand for doors and millwork has been materially 
restricted this week on account of the inclement 
weather. Wholesalers say, however, that this is only 
a small matter, as the frequency of inquiries and 
orders gives them the impression that the spring trade 
will be of substantial proportions. The one thing the 
manufacturers fear is overproduction, but if the busi- 
ness for the coming year is as heavy as the last few 
years, manufacturers have much to look forward to 
of an encouraging character. Reports from the retail 
field are invariably promising, projected building 
operations being numerous and the outlook for a 
steady advance in lumber consumption being generally 
favorable. ; 

The large wholesale concerns in Chicago are now 
doing an average winter business, and as the year 
advances the prospects for a good spring trade are 
steadily improving. There is a growing inquiry for 
odd work and many concerns are booking a fair 
amount of special orders for spring delivery. Stocks 
in the warehouses are getting into the best of assort- 
ments. While prices are not any too strong, they 
seem to have steadied considerably on both small lots 
and carloads during the last few weeks. . 

The factories in the Northwest are working on a 
light run of special orders for interior finish and to 
some extent are piling up stock of greater sizes for 
the spring trade, but it is hard as yet to estimate 
what this is going to amount to, and meanwhile prices 
are holding about the same dead level. Inquiries 
would indicate that the trade will start fully as early 
us usual this spring. 

Business in the East is rather quiet. The sash, door 
and blind factories of Baltimore have not been rushed 
during the last week, and the arrival of more unfavor- 
able weather for construction work makes it almost 
a certainty that things in the way of the products of 
the mills will show no immediate expansion. There 
is nothing particularly discouraging in the situation, 
however. On the contrary, numerous building proj- 
ects under way hold out expectations that the volume 
of business will be very fair, but at this time the 
season is not far enough advanced for builders to 
be able to figure accurately upon probable needs, and 
the construction under way leaves no urgent demands 
to be eared for, so that even the orders in the hands 
of the millmen are not hurried and an easy tone pre- 
vails in the trade. Prices are moderate and offer no 
special encouragement for the factories to load up 
with work, on the present basis. Buffalo millmen are 
finding trade quiet and the amount of new work 
coming in is not large, although it is said to be run- 
ning ubout normal for this time of the year. _ In 
solid doors the competition is felt in the trade which 
brings its materials from the West in more or less 
finished state and sells it at Buffalo for about cost 
of the material in that market. Prices remain low 
and the profit for the small manufacturer is very 
little. The veneer door business is showing some im- 
provement, although competition in this line is also 
strong. 

From reports emanating from the Southwest the 
trade seems to have gained new life. In Kansas City 
a decided change has taken place since last report. 
Prices are said to have advanced, and this has brought 
forth a rush of orders from buyers who want to get 
under cover before further advances are made. Local 
factories are running full. There is not much small 
business, most of the orders being for large struc- 
tures, such as office buildings ete. The regular sash 
and door trade is well divided up as between the city 
and the country buyers, and the spring outlook from 
both sources is decidedly better than it was a week 
ago. St. Louis dealers express themselves as being 
abundantly satisfied with the showing they made in 
their business last month, as well as the favorable 
start they have made on this month’s business. Feb- 
ruary is a quiet month with that market, being one 
of the worst climatically in all the winter. Ship- 
ments out of St. Louis are said to have held up sur- 
prisingly well thus far this month. Dealers all report 
a splendid supply of inquiries and a satisfactory vol- 
ume of sales. All indications point to one of the 
briskest spring building seasons on record. 

The window glass situation does not show material 
improvement over that of last week. Owing to the 
American’s increase in discounts and the lower wages 
conceded hand manufacturers, much glass has been 
marketed, but many believe that glass in distributer’s 
hands is not heavy and that the large curtailment of 
production last year will place the industry on a more 
satisfactory basis so far as stocks are concerned. 
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LATE LUMBER LAW 











PERSONAL LIABILITY OF OFFICIAL OF COMPANY 
FOR TRESPASS. 

In an action against a company and its president and 
general manager to recover damages for changing the course 
or channel of a river upon and across lands owned by the 
plaintiff, and for cutting and removing timber therefrom, 
the testimony, it was said, clearly showed that the trespass 
was committed by direction of the defendant president and 
general manager. Under this state of facts the jury were 
instructed that the said president and general manager was 
not individually liable, if he acted in good faith as an officer 
of the company, and not with a willful intent to commit a 
trespass upon the plaintiff’s lands. That instruction, how- 
ever, the supreme court of Washington holds wag erroneous 
under repeated rulings of this court, for in such cases the 
master and servant are jointly liable for the torts (wrongful 
acts) of the latter.—_Lytle Logging & Mercantile Company vs. 
Mumptulips Driving Company and another, 111 Pac. 774. 


SUFFICIENT ACQUIESCENCE IN CUTTING AND 
REMOVAL OF TIMBER. 


In an action by one company against another to recover 
damages for cutting and removing timber from land owned 
by the plaintiff it appeared that the plaintiff’s superintendent, 
on three different occasions, visited the land on which the 
alleged trespass was committed and on each of the visits 
stopped at the camps maintained by the defendant, and that 
the relations between the parties were intimate and friendly. 
There was also testimony tending to show that on the first 
visit he pointed out the section or lot lines to the foreman 
of the defendant, and requested him to keep an accurate 
account of all timber he might cut. A like request was made 
of the defendant’s president and general manager on a sub- 
sequent date. From this testimony the supreme court of 
Washington holds that the jury was warranted in finding 
that the timber was not cut without lawful authority or, in 
other words, that the plaintiff acquiesced in and consented 
to the cutting and removal of the timber, subject to an 
accounting for its actual value. And for this reason the 
court is not disposed to disturb a finding of the jury that 
the trespass was casuzl or involuntary, and to affirm a 
judgment for actual damages, instead of awarding treble 
damages, claimed under t!e statute for cutting timber without 
lawful authority.—Ly.le Logging & Mercantile Company ys. 
Humptulips Driving Company, 111 Pace. 774. 


TOWAGE OBLIGATIONS, 


The policy of the law ferbids the conclusion that a con 
tract for towage imposes the obligations of a common car- 
rier or makes the person engaging to do the towing an in- 
surer of the safety of the thing towed.—United States dis- 
trict court in J. T. Morgan Lumber Company vs. West Ken- 
tucky Coal Company, 181 Fed. 271. 


LEGAL CHARACTER OF SAWMILL AND DRY KILN 
MACHINERY AND APPLIANCES. 

A real estate mortgage was given on property whereon 
was a saw mill, porch column and dry kiln plant. In the 
way of machinery there were a portable firebox boiler, engines, 
lathes, shafting pulleys, belts, pipes, saws, carriages, con- 
veyors, pumps, edgers, planers, exhaust fans, boring ma- 
chines, emery wheels, dry kiln apparatus and other machines, 
tools and appliances. Nearly all of these things were in 
various ways attached to the floors, ceilings or posts of 
the buildings; but none were so attached but that they 
could be removed and taken from the buildings without in- 
jury to the buildings. Moreover, it seemed quite clear from 
the evidence that none of these machines and appliances 
were specially made for these buildings or for this plant. 
They were all known as standard or stock goods, and sold 
as such by catalog and price lists by the manufacturers, and 
were suitable for use in any plant of this nature. Still the 
dry kiln apparatus appeared to have been made up of dif- 
ferent parts put together in the building and in that sense 
it might be said to have been made for the plant, though 
the evidence tended to show that such parts were, like the 
other machines and appliances, stock goods. Such being the 
case, the supreme court of Washington holds that these ma 
chines and appliances were not fixtures, but personal prop- 
erty, and hence were not subject to the mortgage. But a 
large tubular boiler it holds was a fixture, or became a part 
of the realty, and subject to the mortgage, it appearing that 
the boiler was set in masonry, being practically inclosed in 
brickwork, so that it could not be removed without removing 
a considerable part of the brickwork.—Zimmerman ys. Bosse, 
111 Pac. 796. _ 


CASE FOR RELIEVING LUMBER COMPANY FROM 
MISTAKE IN BID. 

The city of New York advertised for bids for five classes 
of supplies, stipulating in the advertisement that “the bidder 
will state the price of each item or article * * *. The ex 
tensions must be made and footed up, as the bids will be 
read from the total for each class, and awards made to the 
lowest bidder in each class.”” The bid or estimate contained 
an agreement on the part of the bidder to deliver the sup 
plies at the prices indicated, if the contract should be 
awarded to it, and also an agreement to the effect that if its 
bid should be accepted, and it refused to execute a contract, 
it would pay the difference between its bid and the amount 
the city might be obliged to pay another for the supplies sv 
bidden for. A lumber company bid for the whole of class I!!! 
at $10,776.50, but it was discovered before the contract wi 
executed that errors were made in the extension of five item-, 
which were extended at $543, when the amount should hay 
been $5,430. The company asked to be relieved of its bic, 
and the city refused to release it, but sued it and its sureti: 
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for the difference between the amount of its bid and the 
price at which the lumber was afterward bought. While it 
was uncertain how the extensions came to be made, whether 
they were the result of honest mistake or were intention- 
ally made with a view to obtain some advantage in the 
bidding, the first appellate division of the supreme court 
of New York refused to sanction a dismissal of the complaint 
at the close of the plaintiff's case. But, a jury having 
found that the errors were inadvertently and unintentionally 
made by the bookkeeper of the lumber company, in conse- 
quence of the haste in which he was obliged to prepare the 
bid, and that there was no intention of misleading the city 
or any bidder, the court thinks that a judgment in favor 
of the defendants was right, and should be upheld.—City 
of New York vs. Dowd Lumber Company, 125 N. Y. 8S. 394. 


QUERY AND COMMENT 


Values of White Pine Stumpage. 


INDIANOLA, IowA, Feb. 3.—Editors AMERICAN LUMBER- 
MAN: I desire figures from some authentic source that will 
indicate the value of white pine stumpage at different periods 
during the last fifteen or twenty years, so that I may see 
what the advances have been on this stumpage from one 
period to another. Can you supply me_ with this informa- 
tion? Harry E. Hopper. 

[There has been relatively no change in values since 
1905. The spread in the price of growing timber is 
growing steadily larger and the figures for 1905 repre- 
sent about the maximum and minimum price today. — 

Several times the AMERICAN LUMBERMAN has compiled 
and published statements showing the cost and value of 
white pine and other timbers. It is possible to present 
statistics of this kind in an approximate way only; that 
is, to give the range of values. For the general informa- 
tion of the trade the AMERICAN LUMBERMAN is pleased 
to reproduce a statement showing the values of white 
pine in the great lakes region from 1866 to 1905, in 
elusive. There has been no change in prices since 1905, 
the range now being $4 to $20 in the north. The follow- 
ing table shows the gradual increase in northern pine: 

















Wisconsin 
YrAR— Michigan. and Minnesota. 
Serre rr $ 1.00 to $ 1,25 Acre basis 
| SA ee yee 1.25 to 1.50 Acre basis 
.  BPPPUVERCeLT TTT 1.50 to 1.75 $0.25 to $ 0.50 
i wae to 2.50~ .75 to 1.00 
to 2.50 .75 to 1.00 
to 2.50 -75 to 1.25 
to 2.5 -75 to 1.50 
to 2.50 -75 to 1.50 
to 2.50 1.00 to 1 
.25 to 2.75 1.00 to 
.25 to 2.75 1.00 to 
.25 to 2.75 1.00 to 
5 to 2.75 1.00 to 
: to 3.25 1.25 to 
; to 3.00 1.25 to 
. to 4.00 1.25 to 
: to 4.50 1.50 to 
J to 5.00 2.00 to 
d to 5.00 2.00 to 
R to 6.50 2.00 to 
J to 6.50 2.00 to 
4.50 to 6.50 2.00 to 
S to 6.50 2.00 to 
J to 6.50 2.25 to 
r to 7.00 2.50 to 
x to 8.00 3.50 to 
r to 7.00 3.50 to 
j to 6.50 3.00 to 
i to 6.50 3.00 to 
J to 6.50 3.00 to 
.00 to 8.00 3.50 to 
J to 10.00 3.50 to 
) to 10.00 3.50 to 
EE eer 8.00 to 12.00 3.50 to 
PE s6e0ewn ene wees 10.00 to 15.00 4.00 to 
reer ree 10.00 to 16.00 4.00 to 
, aera 10.00 to 17.00 4.00 to 
RE ear ater garare 10.00 to 18.00 4.00 to 
BEE Acitre sec teeneawe 10.00 to 20.00 4.00 to 15.00 


But little white pine is left in either the upper or 
lower peninsula of Michigan. Wisconsin also has yielded 
the greater portion of its pine and Minnesota contributed 
more than half of the amount it contained originally. 
Tracts of pure white pine timber scarcely can be bought 
at any price today. Some of the timber sold at this time 
contains about equal quantities of white pine, norway 
and tamarack and prices vary in accordance with the 
percentage that each timber bears to the total amount. 
It probably is safe to say that were it possible to secure 
tracts of timber equal to those cut by the early Wiscon- 
sin and Michigan operators the owner could get $20 to 
$30 a thousand feet for it; but such tracts no longer are 
to be found anywhere in the northern pine country. 

In partial explanation of the foregoing compilation it 
should be understood that in the early days the estimates 
were very loosely made and timber stands were sold on 
the basis of the white pine they contained without at- 
tention being paid to jack pine and very little attention 
being given to norway. Now close estimates are made of 
norway and tamarack and other timber included in the 
cruisers’ statements, the price being determined by the 
percentage of white pine any tract contains.—EpIrors. | 





Probable Outcome of the Canadian Reciprocal Tariff 
on Lumber. 


Los ANGELES, CAL., Feb. 2.—Editors AMERICAN LUMBER- 
MAN: I have been advised that the duty on timber and 
lumber from Canada to the United States has been removed. 
Is this true? Assuming that it is true, what would be the 
effect on the lumber industry and the value of standing 
timber in this country? W. H. Garvicx. 

[President Taft gave out his message on reciprocity 
the day the AMERICAN LUMBERMAN went to press. Last 
week ’s paper contained a digest of the provisions of the 
treaty in so far as they affect lumber interests. This 
week’s issue takes up the question and carries it a step 
farther. 

_ Timber values along the northern frontier would suffer 
in the event of the removal of the duty on lumber. The 
reciprocal agreement contemplates the admission of rough 


lumber free of duty, but the schedules retain the increase 
over the rough lumber rate for stock that is further man- 
ufactured. Dressed one side, the duty would be 50 cents; 
four sides, $1.50 a thousand; 10 cents a thousand on lath 
and 30 cents a thousand on shingles. 

Inasmuch as there would be no restriction in regard 
to the movement of sawmill products not further manu- 
factured than sawed, a mill in the United States would 
be placed 6n a parity with those across the border in the 
same district. Under such circumstances necessarily they 
must produce as well as sell on a competitive basis. 

Timber values in the United States are materially 
higher than those in Canada. The scheme of parceling 
out the timber is entirely different. The investment is 
larger and the taxes are heavier in this country than in 
Canada, The carrying charges probably are twice as 
great. 

The outcome of the growing scarcity of more desirable 
kinds and qualities of timber has been to increase the 
demand for and the value of woods that at one time were 
regarded as inferior. Hemlock affords an illustrative in- 
stance. Pulp mills in Wisconsin have paid as high as 
$12.50 for logs which would have produced a relatively 
inferior quality of lumber. They were sound and an ex- 
cellent pulpwood material. Prices now are considerably 
lower. An experimental plant has been established at 
Wausau, Wis., with a view to perfecting a method of 
making ground pulp from hemlock and hardwoods. In 
the natural course of development the paper industry of 
Wisconsin will afford a market for a large portion of 
the hemlock timber. If, however, the vast spruce re- 
sources of Canada shall be opened for exploitation by 
American capital, the paper mills will not profit by using 
hemlock but will turn to spruce, even though the change 
necessitates the removal of the plant to Canada, or its 
location at some point where an adequate supply of raw 


material may be secured. This means that hemlock values 
would decrease and that the present stagnation of the 
hemlock trade ‘would continue until the preferred wood 
had attained a value that would cause the operator to 
have recourse to use hemlock, 

The manufacture of hemlock into lumber at present is 
not remunerative. The margin between cost and selling 
price is very slight. If the paper industry of the lake 
states region is to receive a setback, the only immediate 
outlet for hemlock timber will be through the saw mill. 
The saw mills and paper mills of the lake states region, 
which have been making shift to turn hemlock stumpage 
into products of value and utility, would have to suspend 
operations for several years at least or conduct them at a 
loss. The effect such a condition would have on hemlock 
stumpage would be to wipe it out altogether. 

On the western coast the outcome of the elimination of 
duty on lumber would be to develop the timber resources 
of British Columbia at the expense of the sawmill and 
timber owning interests of Washington, Oregon, Califor- 
nia and the Inland Empire. To many this Canadian de- 
velopment is regarded as encouraging the use of Canadian 
timber instead of our own. In practice, however, the 
same conditions would prevail as in the lake states in the 
case of the discontinuance of the use of hemlock in the 
manufacture of paper. Instead of taking defective logs 
to the mill they would be left in the woods and increase 
the fire hazard. The net yield from the native timber 
would be materially less than at present, while the eut- 
over area would be very little, if any, less. In cutting 
a virgin forest the total area from which the timber is 
removed is the question that should be considered by the 
conservatives. The quantity of product secured concerns 
the owner, the laborer, the tax gatherer and the general 
welfare and upbuilding of the community, the district 
and the state-—EprTors. } 
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EVANSVILLE, INpD., Feb, 2.—About 


Why, Elmer’d go high without 


But there comes an end to all things 
And here’s where we say good-bye, 
Good-bye to the hearty grip of the man, 

And to woman's luminous eye, 


And to Evansville, fair city, 
With smoke wreaths all acurl, 
Set on the brim of emerald 
Like a monstrous giant pearl. 





And here’s where we tear our footsteps 
Reluctantly away 

With just one last look backward, 
One parting word to say, 


fail. 


the most poetic banquet ever pulled 
off in Indiana was that of the Tri 
State Retail Lumber Dealers’ Associa- 
tion in Evansville last night. There 
is generally a little sprinkle of poetry 
at a banquet. That is to be expected. 
Lights, music, the fair sex, eloquence 
these all tend to make a man get 
mushy and he drops into poetry as 
easily as an ant drops into the butter 
at a picnic. But there was more than 
a sprinkle at Evansville; it fairly 
poured. 
But for Carroll L. Beck, of Bloom- 
ington, Ind., the toastmaster, there 
can be no exeuse. Mr. Beck’s poetry 
was not inspired by the lights, music, 
fair sex and eloquence aforesaid. It 
was deliberate and _ premeditated. 
Whenever Toastmaster Beck opened 
his mouth he breathed poetic germs 
upon the air; poetry soon had all the 
speakers going, and some of the 
audience, : 
That Mr. Beck is a poet has not 
been generally known up to now. But 
scarcely had a shipment of soup de- 
layed in transit arrived when Mr. 
Beck arose and said: 
As children at the tap of the bell 
Leap from the tiresome school, 
Deapetting the face of the teacher, 
Forgetting her every rule, 

So we who have come together 
From almost everywhere 

Let’s lay aside our sorrows 
And forget our every care, 

And for one, good, long hour 
Be like the child at play 

And laugh till we ache 

And give and take 
In the same old, good old way. 

"Twill make us young again, I vow, 
"Twill cure our bodily ills; 

An hour like that is worth at least 
A ton of the dictor’s pills. 

So here’s for a good old playtime 
And undiluted joys, 

With all our dear wives sweethearts 
And all us old men boys. 

Each of the speakers was similarly 
introduced. President Ben Wright got 
this: 

Ben Wright, as you know’s, rather yarny ; 
He comes straight from Castle Killarney. 
1 never did know 
Till he told me so, 
Though one might guess as much by his 
blarney. 

As for Elmer Luhring, 

this: 
Here’s the man that the ladies admire. 
He‘s high up and going still higher. 
'Twould give me the willies, 
Put me with the sillies, 
If I'd do what he does—I’d expire. 


listen to 


But there’s one thing that’s no idle tale: 
If the men here were put up for sale 
And females were bidders, 
Just maids, wives and widders, 


George Gary, the new president of 
the association, was thurs introduced: 


Mr. George Gary one momentous night, 

(Tis not so long ago that we've for- 
gotten it quite), 

Was given a toast, of states ‘The Great- 
est Three.” 

Fie chose but one and let the others be. 


Ile chose Kentucky and he lauded her 
And let the other two “go Gallagher !” 
He gave Kentucky all he had to give 
(That night at least) and let the others 


live 
Shamed and disgraced until this very 


hour, 

Two mighty states of beauty and of 
poms 

Shamed and disgraced as though they 


could not stand 
Equal to any state in all the land: 
And Mr, Gary we now call on you 
or retribution—give these states their 
due! 


Kventually, with the music of this 
poetic benediction, the audience folded 
its napkins like the Arabs and silently 
stole away: 


This has set the red blood bounding, 
It did case the toll-worn brain, 

When I'm tired, or sick, or discouraged— 
I would like to come here again, 


Kentucky, we know you are famous 
For your hospitality, 

But Indiana’s outstretched hands 
Are dearer far to me. 


Oh, land of the Wabash valley, 
Land of the Knob’s high comb, 

Land of the fruited upland, 
Dear Hoosier land, my Home: 


The sturdy men and women 
You bear on your beauteous breast 
Will be dear to my heart till its throb- 
ings 
Are stilled into endless rest. 


You'll remember the good things clearly 
And the bad, if bad there be, 

Just throw them afar, and let them sink 
In the depth of oblivion’s sea; 


For all here are friends and brothers, 
If you’re bumped, it was just in play. 

“Auf wiedersehen.” Here's hoping, 
We'll meet you another day. 


On Board Private Car Scoots, be- 
tween Grand Rapids, Mich., and 1 
a. m.—The old queries ‘‘ How ancient 
is Ann’’ and ‘‘If a hen and a half 
lay an egg and a half in a day and a 
half’’ ete, fade into insignificance be 
side a mathematical problem that has 
arisen on this trip. A special car con- 
taining the Grand Rapids, Muskegon 
and similar delegations to the Mich- 
igan retail lumber dealers’ conven- 
tion at Bay City left Grand Rapids 
at 5:30 p. m. this evening. George, 
the porter, left at the same time. 
The train moved thirty miles an hour; 
George moved thirty times a minute. 
He was called from one end of the 
car to the other to rescue the perish- 
ing 3,721 times. it is 127% miles 
from Grand Rapids to Bay City. It 
is sixty feet from one end of the ear 
to the other. Problem: How far did 
George travel? A souvenir sandwich 
from the diner will be awarded for the 
best answer. Of which more anon, 


Bay Ciry, Micu., Feb, 9.—The 
twenty-second annual of the Michigan 
retailers is on here this week, Of 
which more anon. 


MR. BLOSS MAKES A SECOND CHOICE. 


8S. M. Bloss, general manager of 


Garyville, La., has made San Francisco his choice for the 


sition—that is, his second choice. 


the Lyon-Gary Cypress Company, of 
-anama Expo- 


Francisco recently, and the San Francisco Chronicle tells about it: 
It doesn’t matter where a good fellow comes from; the main thing is that 


he must. be a good fellow. 


S. M. Bloss is a merchant from New Orleans, staying for a few days at the 


St. Francis. 
of friends and they all swear by him. 
division 
the fact that he is from New Orleans. 

Since he first 
ducting a little campaign of their own. 


Since he arrived here he 


that he is a thoroughly good fellow. 


has managed to accumulate a number 
They say that he comes well within the 
But they haven't let that obscure 


began to get acquainted, those whom he met have been con- 


As a result, not a day has passed since 


he signed the register but he has found his mailbox filled with literature ad- 


vancing the claims of San Francisco as an exposition city. 


it; they have made him like it. 


Of course, he likes 


Last evening he stood at the desk and went through a double handful of mail, 


finding that each separate document told how San 
the greatest exposition in the history of the world. 


francisco was preparing for 


Finally, searching through 


the whole accumulation without finding anything but San Francisco stuff, he 


turned to his smiling friends, and said: 
You fellows are all right. 
only place on earth to hold the Panama Exposition 


“You win. I'm converted. 
And now, boys, follow me.” 
They 
just in 
came sounds of mirth and laughter. 


I think this is the 
provided we can not get it. 


sroceeded, phalanx-like, down Aphrodite Alley to the extreme end, where, 
ront of the telegraph desks, they turned to the left. 


Then, from within, 


Seems like Mr. Bloss was out at Sar 
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TALKS ON LIVE LUMBER TOPICS 








WHAT IS THE MATTER WITH THE RAILROADS? 


WESTERVILLE, OHIO, Feb. 6.--Editors AMERICAN LUMBER- 
MAN: In this day of increasing freight rates, every little 
advance being under the pretext of necessity one is led to 
ask seriously, “What is the matter with the railroads?” 

Twenty years ago one could count every time on getting 
cars of western products from the mill to destination in 
Ohio in from two to three weeks. I have had redwood 
shingles delivered in twelve days from date of invoice, and 
they were not in transit either; but now if one orders 
western shingles he must wait from five to three or even 
six months from date of invoice. Often delivery is not 
made until the need for them has gone and the shingles are 
kept in stock for three or four months before they can be 
disposed of, while all could have been sold before the trade 
was over had they been delivered within a reasonable time. 

Many of these delays doubtless are caused by breakdowns 
ete., but everyone knows that the bulk of them are caused 
by someone's negligence. Cars are dropped at way stations 
for some real or fancied reason and stay there for days 
or weeks, or even months, before they are picked up again 
and started on their way. 

I can not help but feel that the “transit car’ business 
has contributed more to this delay than any other one thing. 
Cars are started from the mills unsold; the railroads know 
this, and possibly at the beginning of this transit business 
were asked to retard the movement of the car fs much as 
possible, until it finally became a fixed thought in the rail 
roader’s mind that he was not expected to keep the shingle 
cars moving at all; hence, at the first opportunity, he side 
tracks them, causing a long delay. 

But this is not germane to the real issue, The situation 
has become so bad that no man can depend upon any ship- 
ment from any direction getting through on any kind of 
time and thousands of dollars’ worth of business is lost 
each year because of losses caused by these delays. 

Only the other day Mr. Crosson, of Blanchester, Ohio, 
had a small shipment of lumber to make to a small town 
only the second station on the line. The railroad delivered 
a car and he loaded it promptly and the yard engine pulled 
the car from his siding on Wednesday. He naturally sup- 
posed that it would be delivered the same day or the next, 
but imagine his surprise when he was called up Saturday 
evening by his customer and asked why the lumber had not 
been shipped. He at once called up the next station, which 
was a junction point, where he thought the car might pos- 
sibly have been misplaced, but they did not have it nor did 
their records show that it had passed them; so Mr. Crosson 
went out to look for his stock and after quite a search he 
found that the car had been taken off his siding only to be 
shunted off on to another siding not a quarter of a mile 
away, and the agent did not have a record of it, 

Another case was that of a car of coal shipped from Shaw- 
nee, Ohio, to a customer in Columbus. The car was shipped 
and invoice reached customer in due time, but no coal ar 
rived. Day after day passed and then weeks, although the 
shipment originated less than 100 miles from Columbus. No 
one In the employ of the railroad could dig up the car. It 
was lost. Finally the mines sent out a man to find the car 
and, behold! he found it at a station on a siding not fifteen 
miles from starting point, and when the agent was asked 
why he did not report it he excused himself with some 
flimsy apology and no one was held accountable for the delay. 

The railroads have worked the legislatures from time to 
time until they have about what they want. If a car stands 
fifteen minutes over the time limit for unloading the dealer 
is muleted ‘$1, or if the shipper has been fifteen minutes 
late in getting the car loaded the same thing happens with 
him, and yet this same car, which may have cost the shipper 
$1 for fifteen minutes’ delay and may cost the receiver an- 
other one for fifteen minutes’ delay in unloading, may be 
delayed in transit for days, weeks or even months, and 
neither the shipper nor receiver can get a single dollar in 
damages from anyone for such delay, which may have cost 
either or both of them hundreds of dollars, 

When I read of efforts being made by the railroads to 
have freight rates increased so that they may get 6 percent 
at least on their investment I can not help but think that 
if they had not been “penny wise and pound foolish” in the 
matter of delivery of freight; if they had not saved at the 
bunghole and lost at the spigot so much, they would have 
plenty of money to pay twice or three times 6 percent at 
the old rate. When United States mail is delayed in transit 
someone has to pay for it. A record is kept of every mis- 
take by those whose business it is to see that delivery of 
the mail is made just as quickly as possible after letter 
is dropped in the box; but the railroads have not a soul to 
look after such delays in their business and lay the _ re- 
sponsibility upon the one who causes such delays. 

I feel sure that it would be money in the tills of every 
railroad—vast sums of money—to have a man on every 
division of every road whose whole business, first, last and 
all of the time, would be to see that cars are kept moving 
on his division or to know the reason why. 

A system of fines assessed against the salary of the fellow 
who makes the delay would soon stop such things. As it is 
now, the crew on a train may, for reasons of their own, 
drop a car on a siding. The agent does not report it, for 
he must depend upon the good will of the trainmen for his 
standing with the company. The conductor of the next 
train, of in fact of any following train, will not touch that 
car unless finally he gets specific orders from headquarters 
to bring it along, and then he reluctantly takes it on his 
train, but at the same time the crew who put the car there 
escape scott free. 

The business end of the railroads seems to be woefully 
lacking. They seem to be doing business on some old plans 
which were inaugurated when railroads were in their infancy. 
It takes just as long, or even longer, to handle cars in 


yards as it did twenty-five or thirty years ago, while all 
other businesses in the country are able to take care of 
their work in from one-fourth to one-half the time it took 
them at that time. Cars now stand for weeks in yards at 
a distance where they can not be reached to unload, but one 
peculiar thing is to be noted in this connection, and that is 
if the yardmaster’s hand is well rubbed with silver cars are 
rushed frantically to the delivery point of the rubber. Specific 
instances of this kind have come under the observation of 
this writer time after time. This shows that some of the 
delay is for revenue only and a system of fines would wipe 
this out in a short time. GEORGE H. CRAWFORD. 





BOOSTING PRICES. 


GuaNpD Ravips, Micu., Jan. 27.—-The Wholesale Lumber 
Company, Kansas City, Mo.--Gentlemen: Of course, we 
realize that according to some of the leading manufacturers 
the commission men have not the right to exist merely for 
the reason that they would like to have all of the business 
in the country to themselves. We notice that nearly all of 
the stock lists received from the principal association con- 
corns are on an equal basis insofar as price is concerned. 
We notice also that it is not a very hard matter to secure 
the acceptance of orders on the basis of market values, 
regardless, of these arbitrary concessions. 

It might interest some of you -who are parties to an 

arrangement to boost prices to know that Long-Bell’s repre 
sentative in this section sold a car of 6-inch No. 2 common 
flooring to the Randall Lumber & Coal Company, Flint, 
Mich., at $16 yesterday. Of course, if you are going to get 
out with your “gum” shoes, it is all right, but we thought 
that possibly this information might be of value as the 
sale in question was not made by a commission man but a 
salaried representative. 
We would be very glad at all times to receive the best 
price, also special prices, and as we are buying for 100 
yards and expect to complete our list to 200 yards this 
month, we should be able to give you some very good busi 
ness. We will state, however, that on the basis of quota 
tions we have at present the amount of business we could 
send you would be small. WHOLESALE DEALER, 


KANSAS Crry, Mo., Jan. 2... Mr. Wholesaler, Grand Rapids, 
Mich.—Dear Sir: We are in receipt of some circular letters 
over your signature in this morning’s mail, dated January 
27, addressed to our various mills and other manufacturers, 
and we have noted them very carefully. 


I note in the third paragraph of this letter you make the 
statement “that Long-Bell’s representative sold a car of 
G-inch No. 2 common flooring to the Randall Lumber & Coal 
Company, Flint, Mich.,. yesterday at $16,” and beg to in- 
form you that we have not up to this date received such an 
order and will also say that our representative, Mr. Charles 
W. Green, at Toledo, January 26 sold the Randall Lumber & 
Coal Company a car of shingles and quoted them a price of 
$17.50 on 6-inch No. 2 fencing, machine run, quotation 
based on a 28-cent rate, but as yet no order has developed 
from this quotation, so there is no further comment neces- 
sary, except to say that we would suggest that before send 
ing out information broadcast, as you. have done in this 
case you inform yourself as to the truth of the statements 
you make, as in this particular case you are misinformed, 
to say the least. 

For your information will say that we have not manu 
factured a car of 6-inch No. 2 flooring grade in years and 
all the 6-inch No, 2 we have had at our mills, or our sales- 
men have sold, has been the product of running No. 2 fene 
ing DD & M, or offgrade in running No. 1 fencing D & M, 
and this grade could not be properly designated as flooring, 
neither have we sold it as such. 

Referring to the first paragraph of your letter, where you 
state, “According to some of the leading manufacturers the 
commission man has not the right to evist,” will say that the 
reason for this feeling is set forth very plainly in this letter 
of yours and we would only be too glad if every manufac 
turer of lumber could read your letter. 

I fail to see wherein your statement regarding sale of 
lumber by this concern, even if it were true, would help you 
in any way, unless it might be taken seriously by some 
manufacturers, which we, however, very much doubt, on 
account of the general tone of your letter, and cause them 
to feel-that the market on that item was weakening, and if 
that is the intent of your letter, and it seemingly is, we 
still believe that the stand you say is taken by all of the 
leading manufacturers is correct in general, and especially 
so as regards concerns of the caliber that this letter brands 
you to be. 

Will say further that we never have read as strong an 
argument to strengthen the general attitude toward com- 
mission men which you state exists in your letter and | 
know that some of the manufacturers who have given your 
letter enough consideration to reply to the same have taken 
that position, and I trust that your communication has been 
given very wide circulation among manufacturers. 

YELLOW PINE MANUFACTURER. 


LUMBER CROP AS A PRODUCER OF FREIGHT. 


Lumber is one of the chief freight commodities pro- 
duced by land. Its weight per acre surpasses corn, 
barley, oats, wheat and rye. 

lew people are aware of the care used by railroads 
in keeping tab on the productiveness of land along 
their lines from the standpoint of the amount of 
freight produced by various crops. Heavier the crops 
per acre, the more freight for the railroads. Nor are 
there many people who think of lumber as a crop, and 
one of the most important crops at that, which con 
tributes a large share of the freight business of rail 
roads. 

The quantity of freight produced by a crop depends 
upon soil, region and kind of crop. Railroads figure it 
from that point of view. Their profit depends upon 
tonnage and class, and they want to know what crop 
pays the carrier best. 

Many averages in many localities are necessary to 
reach reliable results. Care is mecessary, too, in ap- 
plying to one region the figures obtained in another. 
Indiana, Illinois and Kentucky are the center of a 
vast productive region, and averages there possess as 
much value as those of any part of the country, but, 
of course, they can not be applied everywhere. An 
acre is credited with yield as follows: 


Pounds per acre. 
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As the list shows, the heaviest three freight pro- 
ducing crops are cabbage, onions, and potatoes. Lum- 
ber is fourth. Up to the present time timber has been 
cut almost exclusively from wild land, without much 
regard to the acres gone over. But the time is coming 
when the yield of wood per acre will be calculated as 
sarefully as the yield of corn, and as much thought 
will be given to growing it, though not as much work. 
How niuch wood grows on an acre in a year? 

Some of the abused, burnt, washed and neglectéd 
lands are producing-only little. It has been estimated 
that the typical hardwood regions of Tennessee, where 
fire is kept out, are growing about 3,000 pounds of 
wood yearly per acre. Good stands of young pine in 
other parts of the country probably are doing as well 
or better. But this is not the limit, for foresters say 
woodland can do much better under forestry methods. 
Good timber must be selected, the poor cut out, just 
as the farmer plants the best kinds of corn and rejects 
the poor. In Europe where they raise crops of trees 
they get, under favorable conditions, an annual growth 
of 4,500 to 6,500 pounds of wood per acre. This coun- 
try can do at least as well. 


The freight carriers, however, seldom transport the 
whole wood growth. ‘The waste is left in the woods 
or at the mill. This is much or little, depending upon 
what is made of the wood before the transportation 
company gets it. It is apparent, however, that, after 
deducting for waste, the growth of an acre of timber 
furnishes more freight than an acre of any one of the 
agricultural crops except cabbage, onions and pota 
toes. 

The quantity of any one of these three commodi 
ties that will go to the market is limited by demand, 
but the demand for lumber is not diminishing. All 
that the forests and planted lots can supply will go to 
the market. 

Woodland, under care, yields yearly crops ‘as regu 
larly as wheat fields. The marketable timber only is 
cut at regular intervals, and new growth is always 
coming on. As a freight producer, a timber tract may 
be depended upon as surely as a potato field. In fact, 
it is surer; for land in farm crops wears out unless 
constantly fertilized, but timberland fertilizes itself 
with its leaves, and becomes richer. It will yield un 
diminished crops forever. ; 

Trees grow on rough land where agriculture can not 
profitably be carried on, and the freight and other 
returns from such regions are largely clear gain since 
such land would otherwise be producing little or 
nothing. 

OPBPBDBDA LLLP 


TIMBER LOSS FROM FIRES IN NATIONAL FOR- 
ESTS OF WASHINGTON AND OREGON. 


The national forest timber loss in Washington and 
Oregon by forest fires last summer is about 700,000,000 
feet, according to reports, based on detailed field exam 
inations made by national forest officers, received by the 
United States Department of Agriculture. This is some 
what less than was indicated by the provisional estimates 
made shortly after the fires. 

As a means of protecting the forests against fires, the 
reports emphasize the importance of the efforts being 
made by the department to open new range to stockmen. 
lire extended over the greatest area in the Colville for 
est, burning over 160,000 acres. The fires in this forest, 
however, were chiefly surface, which are far less « 
structive than fires that travel through the crowns of thie 
trees. Large parts of this forest and also of the Chelan, 
Okanogan and other forests are not used by stock beearse 
of their inaccessibility, although a good supply of forage 
is produced. The dry grass and other herbage spread (hic 
flames and make the fire fiercer. The aim of the national 
forest administration is to open these forests to graziig 
through the construction of driveways, the building of 
roads and trails. Through the building of railro::'s 
and the pushing forward of the system of permanent '" 
provements which have been planned for the national 
ests of northern Washington, Idaho and Montana, i! 
believed that much hitherto unused range in these 
ests soon will be open to use. 
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RECIPROCITY WITH CANADA. 


Frank Opinions of the Canadian and Domestic Press on the Proposed Treaty—Canadians Lukewarm 
or Antagonistic—Precipitate Acceptance Feared—Possible Effects on the Lumber Trade. 


Were the governments of the United States and Canada to agree to remove all 
artificial barriers of trade between the two countries such action would be fol- 
lowed by a leveling-up process. Trade would be disturbed in those commodities 
where the price was higher in one country than the other. 


of supply ultimately would control. 
very readily applied in a concrete way. 


If it should be possible to arrange for unrestricted interchange of pulpwood, 
pulp and paper the country or the sections that furnish the supply of pulp must 
dominate the situation ultimately and establish the price. 
material, plus cost of production, were greater in the United States than in 
Canada the price of the Canadian product would be increased or the American 
mills in some way would have to absorb the difference. 


Trade seeks its level just as does water. 


trade. It is doubtful, in fact 


countries, even the South Sea principalities or republics imposing import and 


export duties. 
Men labor where their reward is greatest. 


This is a broad statement, but it can be 


If development in either Canada 
or the United States has been retarded by the imposition of a duty on the prod- 
ucts of either country, to that extent will the natural development resume its 
sway when the restriction is removed. The reciprocal treaty does not mean free 
, if there is any such thing as free trade between any 


If better returns can be secured by 


The preponderance 


and by others unequivoc: 


If the value of the raw 


manufacturing lumber or paper in Canada than in the United States the Canadian 
industry will profit. If farmers can raise more wheat ut less cost in Canada than 
in the United States, settlement of the Canadian lands will follow and those of the 
United States will be neglected. 

Notwithstanding these citations, which by some may be considered objections, 
il statements of facts, it is inevitable that if the barrier 
on forest and farm products shall be removed Canadian enterprise will receive 
an impetus and will be financed and managed by men from the United States. 

The ultimate political history of the two countries may hinge on reciprocity. 
Canada can be annexed in a commercial sense by the United States. 
that is the only likelihood of affinity between the two countries. 


Possibly 
A thousand 


years later the historian may be unable to determine if there had been a United 


sideration. 


States or a Dominion of Canada, or if these facts could be established to indicate 
the line that divided them. 


The people of today, however, are concerned with the 


problems of today and they require time and opportunity to give them due con- 


Many highly inflammatory articles have appeared in support or in condemna- 
tion of the proposed trade agreement, but in a large way newspaper and indi- 


vidual comment tends to show a total unpreparedness for Mr. Taft’s message of 


January 26 and the documents which accompany it. 





Canadian Press Views. 


Do Not Want Pulpwood Reserves Invaded. 


That Canada would be very foolish to open her pulpwood 
resources to the United States in return for the privilege of 
sending her paper into the United States free of duty seems 
to have been the general opinion expressed among members 
of the Canadian Wood Pulp Association at a private meet- 
ing held Friday. 

The officials of the association refused this morning to 
say whether or not the object of the meeting was the dis- 
cussion of the proposed reciprocity arrangements. The asso- 
ciation was not prepared at the moment to commit itself. 

From a prominent official of one of the largest paper and 
pulp companies in the city, who was present at the meeting, 
the Herald learned, however, that the members of the 
association, embracing almost every pulp manufacturing 
company of importance in Canada, did not believe that the 
proposed changes in regard to pulp and paper would come 
to anything. 

The provinces seemed to be determined, they thought, to 
have the right to legislate in connection with the exporta- 
tion of pulpwood, and it was not likely that they would 
back down. The matter was purely a question for provincial 
consideration, and consequently they felt that there was 
little or no danger of any change being made.—Montreal 
(Que.) Herald. 

January 28. 

British Columbia Alarm. 


Alarm amounting almost to consternation over its in- 
evitable effect upon British Columbia industries is unani- 
mously expressed by members of the British Columbia legis- 
lature, in discussing the reciprocity arrangements announced 
from Ottawa. “Reciprocity,” says one prominent member, 
“in this case is a misused word, for the arrangement is alto- 
gether one-sided, and simply means the penalizing of west- 
ern Canadian transportation and production interests for 
the advantage of American competitors.” 

In the lobbies discussion of the published details of the 
arrangement today was solely of the “indignation mecting” 
character, and on Wednesday the legislature will pass an 
emphatically condemnatory resolution, of which Deputy 
Speaker Hayward today gave formal! notice. 

Especially is it held that the tariff changes announced 
will virtually kill the timber and fruit industries of British 
Columbia, while so reducing the traffic and earnings of the 
railroads as to suspend their several extension programs. 
Premier McBride regards the provisions as certain to work 
immense damage to British Columbia industries, and inci- 
dentally those of Ontario and the Canadian transcontinental 
railway system.—Montreal (Que.) Star. 

January 28. 


Western Lumbermen Dissatisfied. 
[Press dispatch.] 

The facts about the reciprocity agreement were received 
with mixed feelings in British Columbia. Indeed, business 
Men show an inclination to desire several days to study 
the features of the arrangement before giving any pro- 
hounced statements one way or the other. There is a gen- 
eral feeling, apparently, among lumbermen that they have 
got the worst of the deal. 

President Buchan, of the Board of Trade, and K. A. 
Stone, former president, take the view that a policy of 
conservation of pulpwood and other natural products can- 
hot be said to have been followed out. Mr. Buchan thinks 
the pulpwood arrangement one-sided, and Mr. Stone men 
tions it as the one chief objectionable feature. 

The Colonist newspaper is out and out against the whole 
irrangement as ill advised. The Colonist is unable to see 
how Canada can gain in having the United States market 
open to wheat. The Colonist adds : 

“We have purchased a pigeon in a bag and we don't know 
how much we have paid for it.” 
qe ruit men say the new tariff will make little difference. 
The consumer will get the benefit, and this may be offset 
by lower prices to the British Columbia growers. 
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January 2 
New Brunswick Sentiment. 


P “It would be impossible, in my opinion,” said Mr. Thomas 
otts on Wednesday, “for any person to know what will 
be the effect of the arrangement, should it be consummated, 
Until it is practically tested. ‘Tariff arrangements are like 
rity taxes, they never will please everybody. Those whose in- 
ee are benefited will favor them. Those who are af- 
ened otherwise will object to them. Politicians will look 
ped much from a political standpoint. Conservatives will 
Th ose them, because they did not introduce the measure. 
berals would oppose them if the conservatives had intro: 
duced them. 

« I would like to remark, in conclusion, that we have in 
fonada two-thirds of the best arable land on this continent 
or raising the substantial necessaries of life as food for 
_ and beast. We have mineral wealth almost inex- 
7 ustible, forests of boundless extent, and the world’s great- 
St fisheries at our doors. And it is most important that 


those great interests should be conserved and not allowed 
to be dribbled away or stolen either by treaties or otherwise. 
They must be protected against all comers. And in the 
agreement now pending | congratulate Mr. Fielding in bas- 
ing his whole fabric upon a foundation, and placing safe- 
guards around it, giving Canada the power at any time to 
suspend its operation if unfair efforts are tried or dishon- 
orable broken faith attempted.’’——St. John (N. B.) Globe. 


February 4. 

As Viewed at St. John. 

Mr. ‘Taft, however, did not despair. The earnest reformer 
rarely does. Hie proposes an arrangement with Canada 
which appeals at once to honest public opinion, which throws 
down some obstructions to trade and partially removes 
others, and he tells Congress that they must squarely meet 
the issue thus raised. Of course, Congress has the power 
to do as it will. It can delay or reject the reciprocity 
measures which have been agreed to by the representatives 
of the United Stutes and Canada, but in whatever course 
it pursues it must fairly meet the question whether it will 
or will not give its assistance, to do its duty toward a 
measure drawn for two important purposes: (1) to enlarge 
the foreign trade of the United States, and (2) to cheapen 
the cost of many articles of food to a large body of con- 
sumers. Mr. Taft appears to be very confident that he can 
force his party to squarely meet this important issue, and he 
seems to be pretty confident of what the result will be.— 
St. John (N. B.) Globe. 

February 4. 

From the Ontario Viewpoint. 

The terms of the reciprocity agreement with the United 
States were explained in the House of Commons this after- 
noon by Mr. Fielding. 

The scene in the House was a memorable one. The attend- 
ance of members was large, and the galleries were crowded 
with people anxious to hear the statement of the finance 
minister. Many, of course, were drawn by idle curiosity, 
but others, including a number of manufacturers, came 
anxious to know how the arrangement would be likely to 
affect their business interests, 

Mr. Fielding, who arrived in the capital from the south 
last night, met his colleagues in council this morning and 
imparted the details of the agreement to them. 

The conservatives were In caucus this morning and it is 
understood that the subject of reciprocity was discussed. 
It was realized that the attitude of the opposition must 
necessarily depend upon the nature of the bargain made, 
and there is a general understanding that any attempt calcu- 
lated to bring Canada commercially closer to the United 
States by subjecting Canadian markets to American business 
conditions will be opposed for patriotic reasons.—Vancouver 
(B. C.) Province. 

January 26. 


eee 


The English Viewpoint. 


As London Sees It. 


The confusion of the unionists as a result of the recl- 
procity agreement has been evidenced daily by the conflict- 
ing articles appearing in their newspaper organs during 
the last week. One section, voiced by the Morning Post, is 
urging a rally of the imperialists of Canada and Great 
Britain to frustrate the ratification and avert the grave 
peril to the empire. 

Another section, of which the Daily Mail is the protag 
onist, is rejoicing that the unionist party is now free of 
the grossly unfair handicap of a food tax, and is calling 
upon the unionists to recognize that imperial preference is 
dead, admitting that there is no enthusiasm in Canada for 
the socalled Chamberlain policy, and suggesting a campaign 
in favor of the protection of manufactured goods with a re- 
duction in the duties on British manufactures within the 
empire, as likely to appeal strongly to the Canadian and 
Lritish peoples and initiate imperial free trade. 

The climax of this diversity of views was reached today 
when the Harmsworth-owned Observer attacks its fellow 
Ilarmsworth organ, the Daily Mail, for “the political de- 
velopment which is as needless as it is amazing.’”’—-Chicago 
Record-Herald. 

February 4. - 

More London Views. 


The most general assumption has been that the agreement 
puts an end to the poss bility of the scheme of imperial 
preference, which was the cornerstone of Chamberlain's 
plan of tariff reform. One consolation is found in this by 
the UWnionists—namely: confirmation of the agreement will 
rot the liberals’ election ¢ry of “dear loaf,’ which undoubt- 
edly has been a potent factor in every election since the 
promulgation of Chamberlain's tariff policy. Ardent tariff- 
ites now, however, are beginning to argue free entry of 
American wheat to Canada, 

The Times editorially says: “The free entry of American 
wheat may help the Canadian grower to a better price 
when lake navigation is closed. The American farmer, on 
the other hand, having to compete with a cheaper and 
better commodity from the north, may have to content 


himself with a worse price, and, as even now he finds it 
diflicult to make ends meet in many areas, will be all the 
more ready to sell out and settle across the boundary.” 

In regard to the broader effects of the agreement, there 
is equal divergence of opinion if the agreement comes in 
force. 

“It is possible,” says the Spectator, “free trade principles 
soon will extend farther and possibly affect other countries. 
The results are likely to be much wider, indeed, than one 
can immediately foresee.”"—Chicago Tribune, 

February 4. 


Daily Press Editorial Comment. 


Opposition in Ontario. 


The most sensational appeal ever made to a Canadian 
prime minister is made tonight by the Montreal Star, which 
devotes its entire first page to a direct appeal to Sir Wil- 
frid Laurier to reverse his policy on reciprocity in order 
to save Canada from financial and political destruction, in- 
cluding annexation to the United States. 

The Star claims that the Americans have laid a _ skillful 
trap for the Canadians; that reciprocity means the ruin 
of the Canadian transcontinental railways; that it will 
make Quebee the backyard and lumber camp of the New 
Iingland states, and, lastly, that annexation and the destruc- 
tion of Catholic ruarantics are involved. ‘The appeal has 
created a tremendous sensation, but when ministers of the 
Laurier government were questioned tonight they said that 
the Star was simply suffering from a bad case of indiges- 
tion and would feel better after its digestion had been regu- 
Jated by better attention to its political diets.—Chicago 
Record-Herald, 

February 5. 


Southern Interests Complacent. 


The President has shown a breadth of view and catholicity 
of outlook in bis message accompanying the agreement, and 
with his general purpose there can be no dissent. But after 
all this is not a treaty but a new tariff bill, and the question 
of its passage is wholly dependent upon the disposition of 
the congressmen and senators from the various states. At 
first blush it looks as if the political strength necessary to 
pass this measure would be ample. The South is not much 
affected by the measure except in a general way. Its cotton 
interests are not menaced at all, and on that account it 
looks as all the southern congressmen and senators ought 
to vote for the measure, because free food products would 
benefit the South as much as any other section.—Boston 
‘Transcript. 

January 27. 








The President Indorsed. 


There can be little doubt that the country is more ready 
for these changes than the party of which the President 
is the leader. His negotiation of reciprocity is bolder and 
braver than his act in signing the tariff whieh failed, and 
which he modifies at the first opportunity by negotiations 
which are certainly important, anc possitey more so and in 
more ways than any now suspect..—-New York Times. 
January 27. 


Tariff Revision Upon Radical Lines. 


William H. Taft has done the biggest, and eo ~ the 
boldest, thing in his career in negotiating the reciprocal 
trade agreement with Canada. He has, so far as in his 
yower lay, revised the Payne tariff upon radical lines. He 
iis met the main points of criticism raised against that act 
and his part in framing He has put it up to his critics 
to back their words with their votes, even though their votes 
mean less protection for the products of their own sections, 

The insurgent Northwest loses its tariff protection on_lum- 
ber and grain and cattle and vegetables and dairy products, 
and a roar comes from Tawney, of Minnesota, who is not 
under the same embarrassment as his insurgent colleagues, 
und can speak what they feel. 

The President has done a big, historic thing. It is up to 
the country to see that Congress rises to his level and its 
opportunity.—-New York Mail. 

January 27. 


A Credit to American Statesmanship. 


If we are growing toward that conception of government 
which provides a better understanding among the people of 
the earth, promotes peace and makes war less probable, the 
reciprocity agreement with Canada is an achievement of 
American statesmanship in the broadest sense wherein both 
the parties can take legitimate pride. It is a decisive re- 
jection of the republican idea that industrial wars should 
divide and embitter us and constitutes an indorsement of 
the democratic view that commerce should be promoted by 
removing the shackles that limit its movements. In another 
sense it will constitute a test of our sincerity and offer our 
people an opportunity to show that we are capable of taki 
a general view of national policies without being bli 
by local interests Unless we are capable of this general 
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view we are unfit for the duties of citizenship as these are 
accepted in our scheme of government.—-Florida Times, 
February 2. 


Discouraging to Home Manufacture. 


The belief that the production of a thing within the coun- 
try is in itself advantageous persists with extraordinary vi- 
tality. It runs counter to the universal teaching of econo- 
mists, and on any careful reflection is obviously absurd. 

The real question obviously is, which of the two —— of 
securing the goods is the better? To make a thing at home 
is not to our advantage if we make it at high cost. To 
import it is not a source of loss when we import the thing 
more cheaply than we can make it at home. ‘These are the 
simplest commonplaces. Yet the “true” principle runs di- 
rectly counter to them. It assumes that the nation gains 
necessarily by so equalizing conditions that anything and 
everything shall be made at home.—New Orleans Picayune, 

February 4. 

Abandonment of Protection. 


Discussing what it calls “the reciprocity treaty” with 
Canada, the Boston Globe says: 

“The treaty is a step toward free trade without involving 
the republican administration in an abandonment of the 
principle of protection.” 

But it is impossible to take a step toward free trade that 
is not a step away from the principle of protection. And a 
step away from anything is the beginning of abandonment 
of it.—Albany Evening Journal. 

February 4. 

Amalgamation of Two Peoples. 


Already the English-speaking Canadians are assimilated 
to the American standard in accent, in domestic usages, in 
reading and thinking habits—in every essential respect. It 
would seem impossible that the people could ever become 
more alike. But if we imagine the effect of practical free 
trade between the republic and the dominion for the space 
of a generation, we shall readily see that the yle will not 
merely appear as one, but will be one.—-New York Mail. 

January 81. 

In Relation to Contract Labor. 


There is no bar to the coming of laborers in any quantity, 
so long as not coming under contract, and there is a very 
free movement between Maine and the adjacent and nelgh- 
boring provinces. It is the impression that many Canadians 
work in the Maine woods every winter, Is that not the fact, 
and is not the rate of wages governed by the law of supply 
and demand? Wnless the contrary can be shown, it does not 
appear that the contract labor argument should be entitled 
to much weight.—Dover (N. Hl.) Democrat, 

January 81. 


In Emphatic Indorsement. 


The most representative trade organization in the United 
States is the New York Chamber of Commerce, which yes- 
terday adopted a resolution urging upon Congress the prompt 
ratification of the agreement. At the same time the board 
of managers of the New York Produce Exchange adopted a 
resolution fully indorsing the agreement and earnestly recom 
mending its ratification by Congress. The press of the 
country, regardless of partisan prejudices, reflecting public 
sentiment, is almost unanimously in favor of the agreement. 
Any amendment of the bill would interpose a serious obstacle 
to its success and should not be permitted. 

A special cable despatch to the Herald from London shows 
that the press champions of imperial preference are virulent 
in their opposition to the agreement, while a despatch from 
the Herald’s Ottawa bureau explains why these newspapers 
are misled into believing that the opposition in the Dominion 
is much greater than it is——New York Herald. 

February 8. 

Agriculturists in Opposition. 


The friends of the measure appear to think that they 
can push it through the House, but they may be mistaken. 
It is losing and not gaining ground. ‘The number of im- 
yortant interests which are opposing it is larger than had 
yeen expected either by the enemies or the friends of the 
pact. One of the latest of these to enter the contest is 
the Farmers’ National Grange. This organization has 
1,000,000 members, spread through thirty states. Its mem- 
bers, democrats as well as republicans, are to send protests 
to their individual congressmen against the measure.-—St. 
Louis Daily Globe-Democrat, 

February 6. 

Maine’s Lumber Trade Threatened. 


(Under the schedule as proposed the state of Maine will 
be made to suffer for the benefit of other states. The agree- 
ment provides for free lumber from Canada without making 
any provision to place the lumbermen of Maine upon the 
same equality as those of Cifinada. 

The state of Maine contains approximately ten millions 
of acres of forest lands and in cutting all of the many 
varieties of forest growth a small army of men is employed. 
The duty on lumber has been $2 a thousand feet, but under 
the Payne-Aldrich tariff act was reduced to $1.25. This it is 
now proposed to remove. 

If our lumbermen are to compete with free lumber from 
Canada the treaty should, in all fairness, provide for the 
repeal of the contract labor law in so far as it applies to 
the cutting and manufacture of our forest products.— Bangor 
(Me.) Commercial, 

January 28. 

As to Political Considerations. 


No democratic obstacles, it is certain, will be encountered, 
and the republicans have an opportunity to show what they 
are willing to do toward reducing the cost of living. By 
their final actions when controlling both branches of Con- 
gress will they be Judged next year. They have a fine chance 
to reduce the prices of foodstuffs, and if they neglect or 
refuse to do it, then all will know they prefer special 
interests to the good of the rank and file. 

Reciprocity, especially with American states, is all right, 
and the more we have of it the better. The chances are 
that the Canadian proposition will go through the House, 
and the champions of privilege in the Senate may conclude 
that they had better accept what they do not like. The 
have a wholesome dread of 10912.—-Birmingham Age-Herald. 

February 2. 

Encouraging Unrestricted Trade. 


Nothing can be traded in which is not produced and 
made ready for the markets, and what industry most needs 
for its prosperity is markets easy of access and inexpensive 
to deal with, and it needs them for what those engaged in 
it have to buy as well as what they have to sell. Experi- 
ence with trade among the states teaches the people what 
would happen with less restricted trade with Canada, and 
in the course of time they will learn that the less restricted 
it is the better will it be for them.—-New York Journal of 
Commerce, 


Equivalency Unlikely. 


We have arrived at that stage in our development when 
we need the raw materials and some of the foodstuffs that 
Canada has at our door. In the process of development, 
Canada will require more and more of our yroducts, chiefly 
manufactures. Thus any attempt to hold the agreement to 
a mere equivalency would fall far short of what is desirable 
even if it were possible, 

President Taft points out clearly that wages and the cost 
of production are fully as high in Canada as in this coun- 
try, so that there is no danger of this country being flooded 
over the Canadian boundary line, by the products of pauper 
or poorly paid labor..-Bay City Tribune. 

‘eb. 5. 

Mexico Also, 


The Canadian reciprocity préposition is not objec 
but why did not the President include Mexico eee. 
scope of his effort to broaden the trade relations with our 
immediate neighbors? The South will benefit very little from 


the proposed treaty. It is conceivable that the states along 
the northern frontier may benefit much. The South, on the 
other hand, might benefit much from more intimate trade 
relations with Mexico and the Central American states. 

The duties paid on imports from Canada are not so large 
as to greatly affect our revenues and freer trade relations 
might greatly increase the exchange of products to the gen- 
eral benefit of the country and to the great material benefit 
of the frontier states, and equal or even greater benefits 
one flow from freer trade relations with Mexico.—Houston 
ost. 

Feb. 3. 

Good Use of Presidential Power. 


President Taft has attained greater prestige as a 
“progressive” through his Canadian reciprocity plan than any 
politician has gained by promiscuous use of the term. That 
the bill which the President seems determined shall be en- 
acted will meet with strong objections is a certainty. More 
of these objections, however, will come from politicians than 
from the people. The great army of consumers and wage 
earners will not fail to detect in President Taft’s bill a sin- 
cere effort to remedy an economic condition which burdens 
the poor and favors the rich. Never, since the protective 
tariff! began to pile up colossal fortunes for the trusts, has 
the cause of the overprotected American consumer had a 
champion clothed with the power that President Taft can 
bring to bear. The use of this great power, if it is rein- 
forced by the progressive element in both parties, may lead 
to a success that will make President Taft invincible as a 
candidate to succeed himself.—Portland Oregonian. 

Jan, $1. 

‘*A Natural Process.’’ 


The elements of opposition at Washington to the reciproci- 
ty arrangement with Canada remind one of the bigoted 
high-protectionist group in the House of Representatives 
who prevented the going into operation, in 1883, of the 
Grant-Romero treaty of reciprocity with Mexico. The treaty 
had been ratified by the Mexican and American senates, and 
had it gone into effect would have brought the two nations 
into very close commercial relations. 

The years have flown by and trade has increased remark- 
ably in spite of the tariff barrier, so naturally do the two 
republics intertrade. Any clear-seeing observer can but note 
that the three nations of this North American continent are 
bound, some day, to shut up their border custom houses 
and trade among themselves without hindrance of any sort. 

Canada and the United States had a good working recl- 
procity arrangement extending some twelve years, or from 
1854 to 1866, when it expired and owing to opposition in 
the latter country was abrogated. ‘The exports of Canada 
to its neighbor comprised mainly farm products and raw 
material—breadstuffs, live animals, timber, fish, butter, eggs, 
wool, meats, furs, hides ete. Canadian butter exported to 
the States in the last year of reciprocity was valued at 
$1,868,972, while eggs amounted to only $187,494; yet the 
American farmers made a great stir over Canadian’ compe- 
tition in these two articles! Now the great city populations 
in the United States would be only too glad to see Canada 
able to compete with the food monopolists. The competi- 
tion would not be great, but its effect would be healthy. 

The two countries are increasing their trade with each 
other, so that the proposed letting down of some of the 
tariff bars would be merely helping on a perfectly natural 
process. 

President Taft is a tenacious man; he has set his heart 
on realizing his reciprocity project and he will not abandon 
it so long as he can work for it with any prospect of sue- 
cess.——Mexican Herald. j 

eb. 2. 

Washington News Cheers Canadians. 

News that the reciprocity agreement is receiving such a 
large measure of democratic support at Washington was 
heard with pleasure here tonight by members of the govern- 
ment. The Laurier ministry has shown from the first plenty 
of confidence that President Taft would obtain legislative 
effect for the bargain. ; 

While the Canadian sympathizers of the British tariff 
reformers are doing their best to conjure up opposition, they 
are meeting with little success. The strongest source of 
hostility to the agreement is the Manufacturers’ Association, 
which probably would be equally opposed to reciprocity within 
the empire.--New York Herald. . 

February 4. 


Personal and Trade Opinions. 


Georgia Opinion Divided. 


Georgia lumbermen are not of one mind as to what will 
result if President Taft's plan for reciprocity with Canada 
becomes effective. ; 

William 1B. Stillwell, of Savannah, perhaps the best known 
lumberman in the south Atlantic states, declares that the 
President already has caused lumber conditions to be unset- 
tled and that the adoption of the agreement by the two 
nations will do no end of harm to the industry. 

He states that Georgia lumbermen, with others of the 
trade, will fight hard before the agreement is ratified by 
Congress. , 

He characterizes the lumber provision in the Canada 
agreement as a return to barbarism, a gross, bare-faced dis- 
crimination against the lumber interests of this country 

Congressman Brantley from his vantage ground on the 
Ways and Means committee is expected to take a hand to 
aid the lumbermen, 

’. W. Schultz, president of the Kast Georgia Saw Mill 
Company, of Egypt, Ga., takes an opposite view. He de- 
clares that the admission of lumber trom Canada free of 
duty will not hurt the trade at all, but on the other hand 
— help it. 

owever, it is evident that Georgia lumberme ‘© going 
to kick hard to Congress before the President's tariff aoe 
ment is ratified —Augusta (Ga.) Chronicle. P 

January 380, 


Reciprocity in the Inland Empire. 


J. C. Barline, treasurer and manager of the Washington 
Mill Company, speaking yesterday of the treatment of lumber 
in the proposed reciprocity agreement between the United 
States and Canada, said: “We would prefer the lumber 
duty as it is at present. If, however, there is a preponder 
ance of sentiment in favor of taking off the duty on Canadian 
rough lumber in return for putting some American product 
on the Canadian free list then the case of the lumber manu 
facturer ought to be considered. Why southern cottonseed 
oil should be favored above the manufactures of the north- 
western lumbermen I can not conceive. The fact is, the 
needs of the West have again been overlooked and sacrificed 
by those responsible for drawing up the draft agreement. | 
hope when the matter comes before Congress the western 
senators and congressmen will do their best to give fair play 
in this matter to the Northwest.” ; 

J. P. Reardon, secretary of the McGoldrick Lumber Com- 
pany, said: “As to admitting Canadian rough lumber into 
this country free of duty, I do not think it will cut much 
figure so far as we in the Northwest are concerned. As a 
matter of justice the reciprocity in this case ought to be 
given to northwestern manufactured lumber, such as mold- 
ings, doors, sash etc. The state of the matter is this: In 
the East they want Canadian lumber and they do not ship 
nor want to ship much manufactured lumber into Canada. 
Getting cottonseed oil on the free list is a nice sop to the 
South, but I fail to see the justice of it. The reciprocity 
ought to be between lumber and lumber products. The 
case of the northwest lumber manufacturer is bound to be 
presented to Congress when the reciprocity agreement comes 
before it.""—Spokesman’s Review, Spokane, Wash. 

January 28. 








Nonplused in Maine, 


While there are many prominent business men in Port- 
land who do not favor reciprocity with Canada the number 


in favor of an agreement is far greater. Local lumber 
dealers seen today said that they dia not care to express 
their views on the subject as they had not given the matter 
enough thought. “It is a deep problem,” said one of the 
largest lumber dealers in the city. “I am not convinced 
at the present time whether it would be advantageous so 
I do not care to give out my views.” 

Steamship men do not agree on the matter, as some favor 
the reciprocity agreement as set forth, while others do not 
favor it. One steamship man gave it as his opinion that the 
reciprocity agreement would not affect Portland in any way, 
while another steamship man said that it might have some 
slight effect on the shipment of food products.—Portland 
(Me.) ‘Times-Express. 

January 28. 

Michigan Favors Reciprocity. 


“T am in favor of reciprocity, speaking without knowledge 
as to the details of the proposed Canadian treaty,” said 
Governor Osborn Tuesday night. “I have not seen the items 
of the treaty but I believe we should enter upon more cordial 
relations with Canada for the ultimate good of the English 
race, Some say this hemisphere will be the home of the 
English people, where they will work out a new and greater 
destiny, as one great nation. I believe it is coming. Just 
at present I presume Canada will get the best of the bargain, 
as they have but nine millions of people as against our 
193,000,000, but we need many of their raw materials and 
it will be to our benefit to bring about closer relations. We 
are not growing any more now than we need, and wood and 
other raw materials which they have will be useful to 
us.”’——-Lansing (Mich.) Republican. 

February 1. 

Speaker Cannon. 


Great interest was expressed at the capitol today in what 
Speaker Cannon had to say at a banquet here late last night. 
It was apparent from this speech that the speaker looks 
none too cordially upon the efforts that are being made to 
force the reciprocity legislation through at this session. 

“it is questionable,” said Speaker Cannon, “whether reci- 
procity will work to the good of the country. If it will that 
remains to be seen. There may come a time when those 
who are in such haste to reach and effect this reciprocity 
agreement may be assailed for being the authors of it. I 
do not think it is a matter about which we should be too 
hasty. We should not hop, skip and jump into this legisla 
tion. We have only a few weeks more in which to consider 
this matter. Congress, as you all know, is very busy at this 
time, and with the short time ahead of us I consider it 
would be most inopportune to attempt to manipulate this 
imporant question.”-—~New York Sun. 

Kebruary 38. 

Gloucester Fishermen Protest. 


The committee today heard the protests against the pro- 
posed trade agreement of the fishermen of Gloucester, Mass., 
who were the first to rise in protest against the proposition 
The Gloucester fishermen are greatly distressed over the pro 
posed reductions on fish, and claim they will work ruin 
to this important American industry. 

President Taft has said that the Gloucester men ‘were 
seeing ghosts” and that their fears of ruin were exaggerated 

Arthur Millet, the government fish expert itioned at 
Gloucester, gave the committee details of the extent of the 
fisheries industry in the United States. He said the entire 
industry amounted to $54,000,000 a year and gives employ- 
ment to 148,000 persons. 

Captain Peoples and Captain Thomas, masters of fishing 
vessels sailing out of Gloucester, told the committee of the 
hardships of the fishing industry, its small profits, the 
necessity of tariff protection, and declared they would have 
to sell out and move to Nova Scotia if protection is re 
moved.—Washington Star. 

lebruary 2. 

Grangers File Formal Protest. 


The machinery of the National Grange, an organization 
claiming a membership of 1,000,000 farmers in thirty states, 
has been started to defeat the ratification by Congress of 
the Canadian reciprocity treaty. 

The legislative committee of the Grange at a_ special 
meeting today adopted a resolution protesting against the 
enactment of the reciprocity bill, called upon the member 
ship to exert pressure upon congressmen to vote against 
the measure, and decided to go to Washington to map out 
a campaign there, 

The legislative committee is composed of ex-Governor 
Nahum J. Bachelder, of Coneord, chairman; Aaron Jones, 
of South Bend, Ind., and TT. C. Atkeson, of Morgantown, 








<. wks 

Mr. Bachelder declared today that the national body was 
composed of 7,500 granges scattered throughout the northern 
half of the United States, from Maine to California, and 
that it was his opinion that the granges would support the 
committee unanimously. 

“We are not opposed to a general reduction of the tariff,” 
Mr. Atkeson said, ‘‘but we are opposed to any arrangement 
which will make fish of one industry and flesh of another. 

“Remove the tariff on steel and iron and manufactured 
articles along with farm products and we will not object. 
But we do not think it fair to compel the farmers to com- 
pete with foreign products and allow the manufacturers to 
derive the benefit of a high protective tariff. 

“Acting along these lines we have decided to oppose the 
enactment of the bill. The committee issued a statement 
which will be sent to every one of the 7,500 granges. Each 
haus a membership of from fifty to 1,000 farmers. We shall 
ask every member to write his representative in Congress 
urging him to vote against the bill.” 

In its statement the committee says that acting in re- 
sponse to thousands of letters and telegrams the following 
protest is issued: 

“The undersigned, representing the principal organization 
of farmers in the United States, earnestly protest against 
the enactment of the Canadian reciprocity bill, now pending 
in Congress, for the following reasons : 

“1. The bill provides for the admission free of duty of 
all Canadian farm products. Since Canada is the only 
country from which any considerable quantity of — these 
products under any circumstances can be imported this 
would result in practically free trade in everything the 
farmer produces. 

“—o While putting farm products on the free list the 
reciprocity bill makes no material reduction in the high 
tariff rates on all the manufactured articles the farmer 
buys, and therefore gives no relief from the heavy burden 
of taxation imposed by these duties. 

“3. The theory on which our protective policy always 
has been defended is that all classes and interests equally 
are entitled to protection. The farmers, however, receive 
much less protection than the manufacturers, for while 
farm products are taxed on the average about 25) percent 
manufactured articles are taxed on an average of about 
41> percent. 

“4. The enactment of the Canadian reciprocity bill still 

further would discriminate against the farmers by abolishing 
the comparatively slight protection now given them, while 
leaving the high protective duties on manufactures prac 
tically untouched. 
5. The Canadian farmers, by reason of their lower gen 
eral tariff and their preferential trade arrangements, can 
buy manufactured goods at lower prices than those prevail 
ing in this country. The prices of farm lands in Canada 
are much lower than in the United States. ‘These conditions 
give the Canadian farmers an advantage over us and the 
free admission of their products will submit us fo unfair 
competition. 

“6. We hold that the farmers should receive exactly 
the same measure of protection as is given the manula: 
turers, and that there must be no reduction of duties on 
farm products, either by reciprocity or tariff revision, unless 
the duties on all manufactured articles at the same tme 
are correspondingly reduced. 

“7. Wo show that this reciprocity measure is not an 








honest effort to reduce the cost of living in the interest of 
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the consumer, it is sufficient to point out that while wheat 
is on the free list flour is taxed 50 cents a barrel, and that 
while cattle, sheep and hogs are free, meats, both fresh and 
cured, are taxed 1% cents a pound, for the benefit of the 
meat trust.’’——Chicago Tribune, 

February 5. 


**Sobs, Tears and Threats.’’ 


The imperialist newspapers are staggered by the breadth 
and scope of the United States-Canadian reciprocity agree- 
ment. ‘The Morning Post, in an editorial full of sobs, tears 
and threats, calls upon the unionists to fight to the death for 
an imperial union. It declares that the agreement must 
afford powerful assistance to the United States in her efforts 
to control the foreign trade of Canada. It says the Dominion 
will be linked ever closer and closer to her great neighbor 
by these sordid ties, and American influence over Canadian 
thought and action will rapidly expand. The links that 
bind the daughter nation to the mother country, it is said, 
will grow. steadily weaker. Having disinterestedly re- 
christened Canada from “Our Dominion Overseas” to “Loving 
Daughter Nation,” the Post winds up its pathetic appeal by 
urging the unionists to drop all other issues to try to save 
imperial preference. 

The Daily Express, strangely enough more moderate than 
the Post, says: 

“Without imperial preference we cannot bind the States 
of the empire together in one impregnable alliance.” 

The Daily Mail throws more water on the Post, which is 
already bathed in tears, by demanding that the unionists 
drop their food tax policy and preserve Canada to the em- 
pire by sending an army of British emigrants to the Do- 
minion to counteract the effect of emigration from the 
United States, and suggests that the Dominion be asked to 
impose lower duties on English made goods than the pending 
ugreement gives to American articles. Finally it advocates 
free trade between the Dominion and the mother country. 

The Post continues to believe that the anti-reciprocity 
sentiment is growing in Canada and is still hoping that the 
American senate will refuse to ratify the agreement, 


The Mail prints an Ottawa despatch saying that there is 
absolutely no doubt of the passage of the agreement by the 
Canadian Parliament, and that a large majority of Cana- 
dians enthusiastically demand the ratification. 

Under a Washington date the Mail says: “While a ma- 
jority of the Senate seems recalcitrant, an overwhelming 
sentiment will probably force that body to pass the bill.” 

The Morning Leader’s New York correspondent quotes re- 
ports from the Herald's correspondents. in Canada, who, he 
says, are peculiarly well informed, proving that the agree- 
ment is welcomed with delight by the united liberal part 
and many members of the opposition, and that antirect. 
procity cables to the unionist press here are sent to supply 
what is wanted rather than to tell what the real situation 
is.-New York Herald. 


February 5. 
Sees Reciprocity as Peril. 


MONTREAL, Jan. 31.—By a vote of sixty to forty-four the 
board of trade in annual session this afternoon passed a 
resolution declaring against the reciprocity agreement with 
the United States. The resolution reads in part: 

“We hereby record the unalterable opposition of this board 
to the proposed reciprocity treaty with the United States, 
which treaty would inyolve the country in dangers not yet 
fully realized, and we consider the government should first 
ascertain the opinion of the whole country on this question 
and receive a definite mandate thereon before committing it 
to a change so revolutionary as this reversal of its entire 
policy, threatening not only the trade but also the more vital 
interests of Canada as a nation.” 

A committee was appointed to wait upon the government 
and place the resolution before it 


Senator Root and Reciprocity. 


Senator Root, of New York, had a conference with the 
President today and as he was leaving the White House 
frankly expressed the opinion that neither the Canadian reci- 


procity eqperment nor the permanent tariff commission meas- 
ures would be enacted into law at this session. 

“I am inclined to believe,’ said the senator, “that the 
short session has too much business before it for us to hope 
for the passage of the two big measures in which the ad- 
ministration is most interested. There is a congestion on our 
calendar which is almost unprecedented. : 

“We have before us not only the appropriation bills, but we 
have the Lorimer case, the ship subsidy bill, the tariff com- 
mission, the Canadian agreement and the Appalachian park 
reserve measures. “They constitute a legislative program 
which might well occupy the time of a long session of 
Congress. 

“Primarily, these short sessions are designed for appropria- 
tion bills. Therefore, the appropriation measures must be 
given the right of way. If all else must suffer, it is the 
fault of the system and not of any individual.”—Birming- 
ham (Ala.) Age Herald. 

February 8. 

Democratic Support. 

WASHINGTON, D. D., Feb. 6.—(Special.)—President Taft's 
Canadian reciprocity agreement will have practically solid 
democratic support in the House of Representatives. At a 
caucus tonight the house democrats voted overwhelmingly 
to work for the +7 of the agreement, 

The resolution indorsing the Canadian agreement was car- 
ried 90 to 22. On motion of Champ Clark, who will be’ the 
next speaker of the House, the action of the caucus was 
made unanimous, 

The action of the caucus will not bind any democrats who 
have pledged thelr constituents to oppose the provisions of 
the reciprocity treaty, but the indications are that opposition 
from this source will not be great. The question of the bind- 
ing effect of the caucus was brought up as soon as the th- 
ering got down to business. Representatives Pujo, ebb, 
Broussard and Hammond called attention to the standing 
rule of democratic caucuses that agreements reached therein 
should not conflict with pledges to constituents. By a vote 
this understanding was established as the sense of the caucus, 





STRONG PRESENTATION OF LUMBERMEN’S INTEREST OF RECIPROCITY 


Edward Hines, president of the National Lumber 
Manufacturers’ Association, while at the national ecap- 
ital on Saturday of last week, was called upon, unex 
pectedly to him, by the ways and means committee of 
the House of Representatives (Representative Sereno 
Payne presiding) for information regarding the status 
of the lumber trade under reciprocity with Canada. 
His testimony is given here as a clear outline of 
probabilities and incidentally as a tribute to his 
resourcefulness. 

The Chairman—Are there gentlemen who desire to be 
heard on the barley or malt question this morning?’ I am 
informed that Mr. Stafford’s people were to be here on the 
10:30 train, and they will get up here as soon as they can. 
Is there anyone else to be heard on this subject? 

Mr. Fordney—Mr. Chairman, if you please, I have here 
a letter from the National Association of Lumber Manu- 
facturers, asking for a hearing, and stating that hursday 
would be the earliest possible day they could get their 
people here, and earnestly requesting an opportunity to be 
heard before this committee acts upon this bill, and if 
they are going to be given a hearing they must know it 
now, in order to get theier people here by that time. 

The Chairman—Mr. Fordney, are there any new facts 
that have occurred since the very full hearing of two 
years ago? : AY. 

Mr. Fordney—They claim that the conditions in the 
lumber market have so changed that they feel they 
ought to have a hearing in this very important matter. 

Mr. Hill—Why can we not hear Mr. Hines? He is the 
largest lumberman in the United States, and he is here 
now. 

Mr. Fordney—Mr. Hines is the gentleman who sent me 
this communication and I would be very glad to have 
you hear what he has to say about this. 

Mr. Hill—I have known Mr. Hines for a great many 
years, and I think he possesses all the information that 
the association can give us. : 

Mr. Fordney—Mr. Hines has a great deal of informa- 
tion on this subject, but I think there are others in the 
lumber business who have some information that he has 
not, and I think they ought to be heard also. 


STATEMENT OF EDWARD HINES, OF CHICAGO, 
ILL., PRESIDENT OF THE NATIONAL LUMBER 
MANUFACTURERS’ ASSOCIATION, 

Mr. Hines—I just want five minutes, and I would like 

to answer the gentleman's questions. 

In the first place, gentlemen. the experience we have 
nad in suffering the reduction of 37% percent within the 
past year in our lumber duties is such that I would not 
attempt, from the actual practical experience, to place 
the proper information before this body. The Pacific 
coast should be represented here. It will take four days 
for the representatives to come here from the Pacific 
coast. They are now on the way. Hence, Thursday is 
the earliest possible date on which we could have them 
here, 

You say, “any new facts,’’ Mr. Chairman. A great 
many statements that were made before the ways and 
means committee by our various members were seriously 
questioned by the opposition. Since that date we have 
had the actual experience of the results of this cut of 
37% percent in the duty. They are not supposition or 
theory; they are facts. We wish an opportunity to 
place before you a statement of the facts, and the results 
that have occurred under which we have suffered, from 
that reduction of 37% percent. We do not feel that this 
socalled ‘“‘snap judgment” is a fair way to treat this 
great industry represented by more than 40,000 manufac- 
turers in the United States. 

The Chairman—You know what those facts are? 

Mr. Hines—No, Mr. Chairman; I do not, 

The Chairman—We will hear from you now as to what 
you know about those facts. 

Ir. Hines—In the first place 

The Chairman—The matter of the other hearing will 
be taken up before we adjourn, at 12 o'clock, in executive 
session; but we would like to hear from you now. I do 
not think we could have a better opportunity. 


For American Labor and American Farmers. 


Mr. Hines—I wish to call attention to one very peculiar 
and significant fact, which has a strong bearing on this 
question, in the case of pulp wood. A _ provision is made 
that pulp wood in the raw state can be imported from 
Canada free of duty. In the case of lumber it is left out. 
Now, I want to call your attention to this one important 
fact North of Minnesota, in the Rainy Lake district of 
Canada, there are billions of feet of pine timber—the last 
pine forest left in this country. All of that timber can 
be taken and manufactured better in Minnesota than in 
Canada, The Rainy Lake river runs into the northern 
_: of Minnesota and drains that great tract of timber 
i wi, 
4 rhe provision in the reciprocity treaty makes it neces- 
Sary for that timber to be manufactured in Canada. 
Why not open the same door that the pulp people. have, 
and have that timber taken across into Minnesota, across 
the socalled imaginary line, down the Rainy river, and 
Manufactured in northern Minnesota, manufactured by 
American laborers, fed by American farm products? We 
lathe there is no reason, if you are legislating for American 
_ rr and American farm products, why, therefore, the 

w material should not be allowed to come over into the 


United States and be manufactured here. If you want 
cheaper lumber—and you say you can get it in Canada 
cheaper than in the United States, and the consumer 
will be benefited—why not travel the straight channel 
and let that timber come across in the raw state and be 
manufactured in the mills now existing on the American 
side of the line by American labor, fed by the products 
of American farms, at a lower price? One of the com- 
panies of which I am president, the St. Croix Manufac- 
turing Company, has a large mill, and it has expended a 
half a million dollars in its mill plant in Winton, Minn. 
Winton, Minn., is located just a few miles across the line 
from Canada. Naturally, along natural lines, along 
waterways, several billion feet of that great body of pine 
timver, the last body of timber left in the country, should 
come to Minneseta,. That timber will come to Minnesota 
at the cheapest possible cost and it can be manufactured 
by the American mills and the laborers employed can be 
fed by the farm products taken right from the state of 
Minnesota. On the contrary, under the provisions of this 
reciprocity treaty, if it goes into effect, that timber can 
not be manufactured in that state. It is not a question 
of cost. It can not be taken from Canada and brought 
here until after it is manufactured—manufactured by 
Canadians, who will be fed by Canadian farm products. 
Now, that is just one important practical question that I 
want to place before you gentlemen. 


Lower Prices Follow Lower Duty. 


Mr. Clark—Mr. Hines, if that thing was changed would 
you be in favor of that treaty then? 

Mr. Hines—Mr. Clark, answering that question, I would 
say yes. If, in the judgment of you gentlemen, who are 
the judges in this case, it would appear that the Ameri- 
can consumer can get cheaper lumber, then I would say 
I would be in favor of that proposition, coupled with this 
proposition, allowing the timber to be brought to the 
United States and manufactured here. 

Mr. Clark—I know, but you do not answer yes or no, 

Mr. Hines—Some questions are pretty hard to answer 
directly, yes or no, I think my answer is, though, prac- 
tically, yes. 

Mr. Clark—-You do not claim that you suffer by reason 
of this duty of 37% percent on lumber, do you? 

Mr. Hines—We have suffered very seriously from it. 

Mr. Clark—Is it not absolutely true that you put up 
the price of lumber before we got out of town? 

Mr. Hines—Absolutely the contrary is true, Mr. Clark. 
Lumber has been going down for three years. At the 
present time it is the lowest, in my judgment, in com- 
parison with the cost of labor and farm products, that 
it has been for twenty-five years. That fact can be sub- 
stantiated. Any statement that I make here I make 
based on facts. 

Mr. Clark—I will tell you what I know. T know that 
these standpatters claimed the utter folly of cutting the 
tariff down to get lower prices, and last summer, fall 
and winter they gave as an illustration of it that we cut 
the tariff on lumber 75 cents a thousand, and it went up 
before we got out of town. 

Mr. Hines—That is simply like a great many rumors. 
We will give you the statement of the prices in a thou- 
sand places in the United States, showing that the cost 
of manufacture at the mills is less than it has been for 
many years. What the retailer gets we do not know. 
We are representing the manufacturers, 

Mr. Boutell—I was going to suggest that you and he 
are talking about different things. 

Mr. Gaines—You probably heard them talking about 
shoes. 

Mr. Clark—No; I am talking about lumber. They also 
came down here and said if we put hides on the free 
list they would lower the price of shoes 50 cents a pair, 
and they did not do anything of the sort. 

Mr. Hines—Now, Mr. Chairman, this particular thing 
I am familiar with. If what you are trying to accom- 
plish is to get Canadian timber into the United States 
in order to hold down prices of timber by timber owners 
in the United States, then T .am willing to go along with 
you and say, bring in the timber from Canada free; but 
do not debar the manufacture in the United States. 
Leave open the door where the raw material can come in. 

Mr. Clark--What do you suppose made that difference 
in the price of timber? 

Mr. Hines—I do not know 

Mr. Clark—What do you think? 


Inconsistency in Pulpwood Duty. 


Mr. Hines—I do not know. We are here looking for 
information, All that we demand is the same treatment 
on the part of our forests as you have given others. We 
have pulpwood on our lands and timber on our lands; 
and why take a part of a tree that grows six or seven 
inches and allow it to come in free, if you are going to 
take a tree right alongside of it twenty inches in diamete- 
ter and say that it must be manufactured in Canada, 
by labor fed with Canadian farm products? 

Mr. Clark—Now it must be assumed by you and me 
and every man who has any sense that everybody wants 
as much labor done in the United States as possible. 
We will agree about that. Then, if this shuts out labor, 
how do you account for it? 

Mr. Hines—-I am here seeking information from you 
gentlemen. 

Mr. Clark—You are not going to get much here. 

Mr. Hines—I do not know what caused that to be writ- 
ten in the bill, but it is there. I am asking for informa- 
tion. 

Mr. Dalzell—What do you refer to in the bill? 


Mr. s..nes—I am referring to the clause in which 
osepap is allowed to be imported into the United States 
ree, 

Mr. Gaines—Pulp timber, and not logs, as logs publish 
no newspapers. 

ir. Clark—That the logs you make pulp out of come 
in free, but the timber you make lumber out of does not 
come in free? 

Mr, Hines—It does not come in at all. It not only does 
not come in free, but it does not come in at all. 

The Chairman-—Of course they are on the free list, both 
of them” 

Mr. Hines—No, Mr. Chairman. 

Mr, Fordney—There is an embargo on logs. They can 
not come in at all. 

The Chairman—So far as our tariff is concerned, they 
come in free. Now, what you want is a retaliatory 
clause similar to that in regard to pulp? 

Mr. Hines—Absolutely, 

The Chairman-—-How long has this embargo been on 

” 


Mr. Hines—It has been in effect since the duty on 
lumber was put in effect, under the old Dingley law. 
Mr, Fordney—It has been in effect since the Dingley 
aw. 

The Chairman—Since the Dingley law was put into 
effect? 

, a Hines—Yes; they at that time put an embargo on 

t all. 

Mr. McCall—-Has it not been longer ago than when the 
Dingley law went into effect that the tariff was put on 
lumber? 

Mr. Hines—No, sir. 


Lumber Trade Demoralization. 


The Chairman—This is not a new condition that has 
arisen since the passage of the last tariff law, but it has 
been in existence since the Dingley act was passed? 

Mr. Hines—Yes, sir; but the condition, owing to the 
37% percent reduction, has become more acute for us. 
We are suffering from a double hardship now, 

Mr. Fordney—There never was an export duty on 
Canadian logs? 

Mr. Hines—-No, sir. 

Mr. Fordney—There never was an embargo on Cana- 
dian timber coming in until the Canadians did it after 
the Dingley law went into effect? 

Mr. Hines—No, sir. Take Vancouver island, covered 
with virgin timber, and take on this side of it, covered 
with virgin timber. The mills on the Pacific coast do not 
own any timber. The timber is alleged to be owned by 
certain landowners. Now, if the actual manufacturers 
of the Pacific coast, the men who have millions of dollars 
invested in mill plants and in towns, could get this tim- 
ber of Canada and bring the logs over, they would be in 
position to furnish the cheap lumber in this country that 
you want for the consumer, There is every argument 
in favor of that proposition. We feel that lumber has 
suffered enough in taking a cut of 37% percent, We can 
show you by actual facts that the industry is in a ter- 
ribly demoralized condition. We can show you that 
more plants in the lumber business have failed in the 
last five years than in any similar time, and we can dem- 
onstrate these things; but we have to have an oppor- 
tunity of bringing the men here from the various parts 
of the country who know about these things. I know 
about them in a general way, but the operators on the 
Pacific coast want to be heard, and we feel that Thurs- 
day is the earliest day on which it would be possible for 
them to get here. 


Misrepresentations of Lumber Prices. 


Mr. Clark—I want to ask you that question over again. 
Do you say that the wholesale price of lumber has 
never increased any since this Payne bill was passed? 

Mr. Hines—Mr,. Clark, I will go further and say that 
the wholesale price has decreased in your own territory 

in the South. I will bring men here from your own 
state whose testimony you will not question and prove 
that; and I will further say that on the Pacifie coast 
common lumber is selling today at $6.50 to $8 a thousand, 
and that is lower than it was sold in 1892 I will sav 
further that the price of ordinary box lumber—and the 
box manufacturers use a larger amount of lumber than 
anybody else—is the lowest it has been in five years, 

Mr. Clark—You say lumber is selling cheaper now than 
in 1892? 

Mr. Hines—Yes; I say in one section of the country 
Then I will go further. I will say that lumber Is selling 
at less than it was in 1892, considering the cost of wages 
and farm supylies. ° 

Mr. Clark-——-Well, now 

Mr. Hines—And what makes the cost is labor and farm 
supplies—75 percent of the finished cost; and adding the 
cost of transportation, 80 percent. 

Mr. Clark—Now, you must concede that lumber jumped 
up a dollar a thousand in less than two weeks after 
President Taft signed this Payne bill, because it did do it. 

Mr. Hines—You are making that statement, and you 
will pardon me if I say, representing the lumber indus- 
try, that I contradict the statement. I will furnish you 
the facts. 

Mr. Clark—Do you mean to say that the retailers did 
not sell lumber at a dollar a thousand higher? 

Mr. Hines—I do not know anything about the retail 
business. I do not know what price lumber wae selling 
at in Missouri. I do not know what price it was selling 
at in California or New Mexico. 
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Mr. Clark—Do you mean to say that the papers all over 
the United States did not say that lumber had gone up 
a dollar a thousand immediately after the signing of the 
Payne bill? Py 

Mr. Hines—What the newspapers have said in the last 
six months would fill a bucket full of falsehoods. That 
does not prove anything. , 

Mr. Clark—What made these republicans go around, 
then, claiming that we were a lot of fools when we 
claimed that if we cut the tariff it would put the price 
down, and the price of lumber they cited as a case that 
gave the lie to our contention, because we cut the tariff 
75 cents a thousand, and the price immediately went up 
a dollar a thousand, and there was not any answer to it? 

Mr. Fordney—You are talking about the price lists of 
the retailers, and Mr. Hines is speaking from the manu- 
facturer’s standpoint 

Mr. Hines—I am speaking in the broad terms— 

The Chairman—Mr. Hines, I had a talk soon after that 
bill passed with one of the largest umber dealers in the 
United States—a wholesaler, and not a retailer—and he 
assured me that the price was higher, and I saw him 
again this winter, and he made the same assurance 
that the price was higher—and he assured me that the 
price of laths and shingles, on which we raised the duty, 
had been lowered. He is a reputable gentleman, and he 
knew what he was talking about, and he had no reason to 
lie about it, and I believed him, and [ believe yet that 
his statement was true. 

Mr. Clark—Is there any connection between what you 
say about the manufacturer of lumber and about the 
wholesale prices—but I believe you do not know abort 
the retailer. Now, is there any connection between the 
wholesaler and the retailer, except the fact that you sell 
the retailer the lumber? 

Mr. Hines—Absolutely none whatever 

Mr. Clark—Do you not fix particular prices? 


Lumber Prices Less Under the Tariff. 


Mr. Hines—Absolutely none. There are 40,000 manu- 
facturers in the United States. Take, for instance, 
Springfield, Ill.; they buy spruce from five distinet 
groups of territory, from Florida to Washington, from 
Georgian bay in Canada to West Virginia. 

Mr. Gaines—I was about to say a moment ago that I 
ean bring here from my own district—not from the 
whole state of West Virginia, but from my own district 

250 men who will swear that the price of lumber has 
been very much lowered in the last year and a half; 
very much. 

Mr. Clark—Are you talking about retailers or whole 
salers? 

Mr. Gaines—I am talking about the manufacturer's 
prices at his mill. is 

The Chairman-—I will ask Mr. Hines if he knows what 
the price of Canadian lumber has been since the tariff 
bill went into effect and whether any reduction was made 
in the price. 

Mr. Hines In some cases where they were located at 
favorable points for transportation, as in the Georgian 
bay, where they own the market, or on our Great Lakes, 
on account of the cheaper transportation, in such cases 
there was no material reduction made. They simply 
pocketed the difference. For instance, take Cleveland, 
Erie, or Buffalo, the rate from Canada is $1.75 on lumber 
The nearest manufacturing market to those great con- 
suming markets is the South, and the rate on lumber 
from those places is $8 a thousand. 

The Chairman—-Now you have spoken in answer to my 
question about the great lumber markets of the country 
where the bulk of the consumption is. 

Mr. Hines—No, not the greatest consumption; the 
greatest manufacturing proposition, On the Pacific coast 
prices have gone down; in the Interior prices have gone 
down. In the South prices have gone down, 

The Chairman—I was speaking about the importing 
price. You say that has gone down west of the Rockies” 

Mr. Hines—Yes. 

The Chairman—At what particular points? 

Mr. Hines—In the states of Washington, Oregon, Idaho 
and Montana, absolutely. 

The Chairman—Lumber is selling at less than it did 
before the tariff? 

Mr. Hines—-Absolutely less. 

The Chairman—Those are the points you refer to 
when you say that the price of imported lumber has gone 
down? 


, 


Manufacturers’ Necessities Advanced in Cost. 


Mr. Hines—I will say further that at the Great Lakes 
points box lumber has gone down a dollar to a dollar 
and a half a thousand, and that is the greatest part of 
the lumber we import from Canada. The best lumber 
goes to Purope, and the refuse comes to us, 

Mr. Fordney—Box lumber is 50 percent of the product 
of the log? 

r. Hines—Fully 50 percent of the product of the log. 
As to the South, I will say this, that 75 percent of the 
mills in the South are suffering today and can hardly 
pay interest on their bonds, Their interest today is in 
default. 

Mr. Clark—Does not that grow out of the fact that a 
lot of lumber speculators, or rather speculators in lumber 
or timber, have been wildcatting the timber market until 
it got out of all reason? 

Mr. Hines—No. Let me give you reasons why. For 
instance, take horses. We now have to pay $600 apiece 
for horses and we used to buy them for $125 apiece. 

Mr. Clark—Yes; I know that. 

Mr. Hines—I am paying $18 a ton for hay, and I used 
to pay $9 and $10 a ton. I am paying $50 and $60 a 
month for men. We used to pay them from $12 to $20 a 
month. When you talk of the price of lumber, you must 
take into account that 75 to 80 percent of that price is 
labor and farm products and transportation. Every one 
of those things has advanced, even including railroad 
freights; they have advanced. 

Mr. Clark—Now, you do not mean to say that the price 
of hay ordinarily is anything like $18 a ton? 

r. Hines—The word ‘ordinarily’? means what you are 
paying now as compared with what you were paying 
two or three years ago. 

Mr. Clark—No; there may be a local hay famine? 

Mr. Hines—No, but local farm products are higher to- 
day. Look at prunes, for instance. We used to buy 
them for 4% cents a pound, and we are now paying nearly 
double that. I can give you a hundred articles for whien 
we are paying more. 

Mr. Clark—You take the bulk of the farm products in 
this country; do you say they are higher than they were 
a year ago? 

Mr. Hines—Everything compared to two years ago is 
higher. Some things are, of course, only 5 or 10 percent 
higher. But take prunes; I suppose they ‘are a little 
lower than they were a year ago, but they are 100 percent 
higher than they were two years ago. 

Mr. Clark—I .am not talking about those things, but 
corn and wheat. 

Mr. Hines—Everything is higher. 

Mr. Clark—You do not claim that corn is higher than 
it was two years ago? 

Mr. Hines—Well, take wheat. 


Hay an Illustration of Enhanced Costs. 


Mr. Clark—Whzy, two years ago TI sold my corn crop, 
over the telephone, at 55 cents a bushel on the stalk in 
the field, the day before I left home, and this year you 
can buy all the corn you want for 45 cents a bushel.’ 

Mr. Hines-—-Yes; but compare that with ten vears 


ng 
when we had 15-cent corn oi 


Mr. Clark—Oh, ten or fifteen years ago everything 
went to pieces. : 

Mr. Fordney—Here is a quotation on hay last week in 
Buffalo, $18. 

Mr. Clark—That is because they did not raise any hay 
up there last year. i s : 

Mr. Fordney—Then here are other quotations, for in 
stance, at Boston, $22. That was the price on hay last 
week. 

Mr. Clark—What was it in St. Louis and Kansas City? 

Mr. Fordney—You come from that district. You tell 
me. 

Mr. Clark—I think it would be about $9 or $10 a ton. 

Mr. Fordney—What is the freight from there to Buf- 
falo? Tell me that and then you will get the price in 
Missouri. : 

The Chairman—I have a letter on my desk from a hay 
dealer in the state of New York, which tells all about the 
prices. 

Mr. Fordney—I say 

The Chairman—Now, wait a minute. It may be that 
what 1 say will confirm you. Ido not get so excited. 
You do not know it all. 

Mr. Fordney—You say you know it all. I do not know 
it all. 

The Chairman—This man says that hay of the very 
best quality is worth $22 a thousand, and he says there 
is a great deal of second-quality hay. 

Mr. Fordney—Yes. 

The Chairman—And that is very low; that is worth $16 
and less. Now that confirms partially what the gentle 
man from Missouri says. 

Mr. Fordney—Yes, partially. 

The Chairman—The best quality of timothy he says 
sells for $22, and wheat is 85 cents a bushel, and so he 
goes on through the list. He is a very intelligent man 
and knows what he is talking about. He is complaining 
ubout the low prices of farm products as compared with 
the prices in the last two years. 

Mr. Fordney—Let me say to the gentleman, if you 
please, that lumbermen do not and can not use refuse 
hay. It is not a marketable article. It is not quoted on 
the market. 

The Chairman-—I have not heard anything about refuse 
hay. 

Mr. Fordney—You are talking about second-quality 
hay; that is refuse. 

The Chairman—Oh, no. 

Mr. Fordney—It is damaged by storm before it is cut. 
IT am a farmer and I know what I am talking about now 


To Put Lumber on a Parity with Pulpwood. 


Mr. Hill—Now, let us go back to the reciprocity treaty 
I understand, Mr. Hines, that you are in favor of this 
legislation, provided the word “‘logs’’ is inserted in the 
proviso, so that all restrictions on the free exportation 
of logs are taken away, just the same as they are taken 
away on pulpwood? 

Mr. Hines—I would answer that this way, Mr. Hill 
If in your judgment you feel that after the lumber indus- 
try has suffered a cut of 37% percent, you want to make 
it absolutely free 

Mr. Hill—I do not want you to put it that way to me, 
because I would not quite agree with you on it that way. 
I think there has been an actual reduction in the whole- 
sale prices of lumber—a good deal more than the differ- 
ence in the tariff, and not affected by the tariff. 

Mr. Hines—Then I will answer you personally. What 
our association would say [ do not know, as we have 
not had a meeting. I will answer you individually. Being 
an American and a republican, and advocating here the 
protection of American industries, I can not see any 
reason why, with the logs on the other side of this 
imaginary line, with merely a stream separating us from 
them, the logs should not be taken and brought over on 
this side of the line and manufactured by American labor 
fed by American farm products, and everything that goes 
into the manufacture of lumber like steel and saws and 
chains come from this side, so that we may get the bene 
fit of that, when we can manufacture the lumber on this 
side as well as it can be done on the Canadian side. 

Mr. Hill—What is the language you would suggest to 
put in this paragraph? 

Mr. Hines—As to just the legal verbiage, I do not know 
that I am capable of suggesting that, but I would say 
substantially the same clause as applies to pulpwood:; 
— when Canada and the Provinces abrogate their 
duty—— 

Mr. Hill—It would only need the insertion of the items 
That is all provided for, so far as pulpwood is concerned 

Mr, Hines—I will have this inserted in red ink after 
this hearing is over, and put it in proper shape, if you 
would like to have me. 

Mr. Hill—With that done you would not appear here in 
opposition to the reciprocity treaty? 

Mr. Hines—I could not say that, being president of this 
association, 

Mr. Hill—I mean speaking for yourself, personally. 

Mr. Hines—But I would say this, that that would go 
a long way toward satisfying our members. With this 
clause changed we should not be in nearly as strong a 
position to combat your argument about free lumber as 
we are today. 

Mr, Hill—Let me ask you one question: Is there any 
restriction now on your logs from land which you own, 
which is not Crown land’? If you own 100 aeres of land 
in Canada, absolutely own the land in fee, you can cut 
your logs and do what you please with them? 

Mr. Hines—Mr. Hill, there is no such land on which 
timber is located in Canada. 

Mr. Hill—If there was, you could do it? 

Mr. Hines—I do not know of any such land. It is all 
leased land. 


Equable Equalizing of Restrictions. 


Mr. Hill—Now, is not the restriction solely on timber 
from socalled Crown land, and is not that applied alike 
to Canadians and Americans and everybody? 

Mr. Hines—No; as I understand it, no logs from any 
lands can be imported into this country from Canada. 

Mr. Hill—If you own lands, you can import the logs 
from Canada into this country? 

Mr. Hines—But the trouble is, you are putting a case 
that is not true. There are no such lands. 

Mr. Hill—If there was such land there, you could eut 
off the timber, and there would be no duty on that tim- 
ber imported into the United States? 

Mr. Hines—The trouble is you are putting a supposi- 
titious case. There is no such case in Canada. 

Mr. Hill—There might be a case where a man owns a 
farm and the timber has grown on it, and he can cut it 
and bring it in. 

Now, you would favor this reciprocity treaty, or you 
would not object to it, if the restrictions which the Cana- 
dian government puts on Americans and Canadians and 
everybody alike that logs cut from public lands in Canada 
shall be manufactured in Canada was removed? If that 
was removed and the timber and logs were treated pre 
cisely the same as the pulpwood which comes from the 
same lands—— 

Mr. Hines—Absolutely, ves. 

Mr. Hill (continuing)—I will admit that—then, there 
would be no objection to this? Now, I agree with you, 
and I think they ought to come in the same as the pulp- 
wood, or the pulpwood ought to be restricted the same as 
the timber is restricted; but I wanted to get the precise 
position you occupy on this proposition 

The Chairman—yYou have it. 

Mr. Hill—Now I understand it 
you. 

Mr. Fordney—Mr. Hill's propokition to vou is that with 





I am much obliged to 


that provision put in you would not object to this? 

Mr. Hines—No; I thought he said—— 

Mr. Fordney—No; he said you would agree to it if that 
was put in the bill. 

Mr. Hines—No; | would not put it that way. I said | 
would not have nearly the same opjection to the treaty; 
| would not feel that our particular industry was picked 
out to be sandbagged. 

Mr. Fordney—In other words, if that was in there you 
could take the pill with a little less discomfort? 

Mr. Hines—Yes. 

Mr. Fordney—Mr,. Chairman, I have an amendment to 
the bill, which has just been suggested by the chairman 
or Mr. Hill, that I would like to have the clerk read. 

The Chairman—We are not considering the bill just 
now. ‘That will be printed in the record. Of course the 
committee all understand that this bill, the material 
parts of it, must be adopted or rejected and that any 
amendment is equivalent to a rejection of it. 

Mr. Fordney—1l do not understand that. Where do you 
get that understanding? 

The Chairman—lI understand so. 

Mr. Fordney—Where did you get your information? 

The Chairman—-I got a little previous information that 
J acquired a great many years ago. 

Mr. Fordney—I do not understand it that way. 

Mr. Pou—If you are going to begin the great work of 
tariff reform, it seems to me you have got to swallow the 
thing whole or not take it at all. 

The Chairman—The gentleman knows that this is a 
treaty with another nation. 

Mr. Pou—Yes. 

The Chairman—lIf there is any amendment to it, the 
thing will practically be at an end. 

Mr. Pou--That does not change my position. 





Jeopardy of the Agriculturist. 


The Chairman--Now, Mr. Fordney, I have this letter 
referred to a few moments ago—a little bit on the 
prices of hay. This letter reads: 

I am reading with much interest the dispatches 
regarding President Taft’s recommendations to Con- 
gress in regard to the reciprocity arrangement with 
Canada, 

I can not help feeling very deeply regarding the 
serious effect this will have upon the producers of 
farm products throughout all our northern states 
should his recommendations to admit free all the 
farm products from Canada be adopted. 

At the present time the markets for our hay are in 

about as bad condition as they have ever been known 
to be. Though Canada is paying $4 per gross ton 
duty, yet she is simply flooding all New England with 
her hay, and also a large percentage of the New 
York state markets, and while they have no practi- 
cally No. 1 hay in Canada this year, and we are able 
to get around $21 per ton for what No. 1 hay we have 
in the States, yet for No. 2 hay we have to cut 
under from to $5 per ton and mixed hay from $6 
to $7 and $8 per ton. Clover hay was sold in New 
York last week as low as $9.50 per ton, delivered 
there, There were around 100 carloads of mixed hay 
standing there which could hardly be disposed of at 
any reasonable prices. 
_ Our states are aflood with potatoes we are buying 
from the farmers today at 30 to 35 cents per bushei, 
and there are probably more potatoes in the States 
than the market will be able to take care of in the 
spring, and | will not be surprised to see the price of 
potatoes to the farmers this spring down to 20 cents 
per bushel. 

_ Oats are being bought at around 35 cents to the 

farmer and wheat has to be bought at around 8&5 to 

#0 cents per bushel to the farmer to permit of ship- 

ping it 

I mention these things to show you that this coun- 
try is able today to produce all that its markets can 
take care of and have a large surplus to ship to other 
countries, und we believe that by careful handling our 
production can be tripled and quadrupled. During 
the last two or three years our farm lands have ad- 
vanced quite materially and our farmers have com- 
menced to feel a pleasure in their work, but this cer- 
tainly can have no other effect than to depress them. 

I believe the time is at hand when the people who 
voted against you and your ideas at our last election 
are realizing that the medicine they are now about 
to have administered to them is of a very bitte: 
nature, and that they will regret the action at that 
election, and I believe that this protest I am uttering 
voices the sentiment of the great majority of the 
people at the present time, and that you will be 
commended for taking very strong and decisive steps 
to try to overcome the carrying out of the recom- 
mendations of our President in this matter. 

Mr. Hines—Mr. Chairman, I want to say two more 
words on this question. 

The Chairman—I just wanted you to hear that whole 
‘tter and to see if you did not agree with it 
Mr. Fordney—Will the chairman permit me to read a 
stter which I have just received? 
The Chairman—Why, yes. 
Mr. Fordney—This letter is as follows: 

Freeland, Mich., February 1, 1911. 
Congressman J. W. Fordney. 

Dear Sir: Please do what you can to defeat the 
Canadian reciprocity treaty in so far as it would 
cheapen American agricultural products. I have 
talked with a good many farmers, and they all would 
like to see the bill defeated. If we want free trade 
we will vote for Bryan. Respectfully, 

<7 








Ik. Ludorci 

Mr. Clark—Does that man live in your district? 

Mr. Fordney—Yes. 

Mr. Clark—What was the use of his wasting his stamp 
to write to you, then? 

Mr. Fordney—Why, he knew that he was writing to a 
man that would heed what he said. 

Mr. Clark—yYes; but did he not know that just as well 


before he wrote? 


Reviving an Exploded Fallacy. 


Mr. Longworth—I want to ask Mr. Hines a question on 
a different branch of this subject. I read a sentence from 
the President’s message, us follows: 

Free lumber we ought to have. By giving ou! 
people access to Canadian forests we shall reduce the 
consumption of our own. 

Do you agree with that? 

Mr. Hines—I would like the whole sentence read. It 
goes on to state other particulars. 

Mr. Longworth—I will read this again: 

Free lumber we ought to have. By giving ou! 
people access to Canadian forests we shall reduce 
the consumption of our own, which, in the hands of 
comparatively few owners, now have a value that 
requires the enlargement of our available timbe! 
resources. 

Now, leaving out that question as to whether or not it 
is in the hands of a few owners, I simply ask you this 
question, do you agree with this conclusion of the Presi- 
dent's: 

By giving our people access to Canadian forests 
we snall reduce the consumption of our own? 

Mr. Hines—That question can be answered both way 
I call your attention to a statement made by Mr. Pinchot 
a year and a half ago in which he absolutely took the 
contrary view to that. At that time he was in cliarge 
of our Conservation, and he is supposed to know as mucli 
about our forests as anvbody else, or more than an hody 
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else, and about what was the proper thing to conserve 

our forests, and he took absolutely the opposite view. It 

is something that takes an argument to demonstrate it 
differ with the President partly on that proposition 

Mr. Longworth—Do you agree with Mr. Pinchot? 

Mr. Hines—Not entirely. I take a middle ground. 

Mr. Longworth—What is that ground? 

Mr. Hines—It is quite a story. I would be very glad 
to give you my views, but I would prefer to do it in 
writing, because I do not think I would have time this 
morning to give them. I will do that if you wish. 

Mr. Longworth—I would very much like to have that, 
because that was a question that was very much de- 
bated—— 

Mr. Hines—It is quite a debatable subject. : 

Mr. Longworth (continuing)—During the tariff hearings. 

Mr. Hines—Yes. 

Mr. Longworth—And I think you are the first person 
I have heard advance the proposition that the higher the 
price of lumber was, the less tendency there would be 
to cut down trees. 

Mr. Hines—Absolutely; absolutely 

Mr. Longworth—Now of course the philosophical re- 
sult of that is that the higher you place your duty, the 
more you are tending in the direction of forest conserva- 
tion, so that if you had a duty so high as to absolutely 
prohibit importation from any country, that would be 
the best thing for forest conservation. 

Mr. Hines—Not entirely. You can not answer that by 
a yes or no proposition. 

Mr. Longworth—yYes, but I 
ground you took. 

Mr. Hines—There is a middle ground to take, which is 
better than either of the more radical courses. 

Mr. Longworth—Now, you will remember that former 
President Roosevelt recommended to Congress that lum- 
ber should be put on the free list. 

Mr. Hines—Yes. 

Mr. Longworth—For the sake of forest conservation? 
Mr. Hines—Yes. 

Mr. Longworth—And he sent to Congress quite an 
-laborate message, with illustrations printed by the For- 
sstry Bureau. 

Mr. Hines—Yes. 

, = Longworth—Of which Mr. Pinchot was then the 
ead? 

Mr. Hines—Yes; that is right. I read it. 

Mr. Longworth—That was some three years ago. 

Mr. Hines—Yes, between three and four years ago. 

Mr. Longworth—And you will remember that Mr 
Pinchot never made his views public on the question, so 
far as I know, until he came before this committee and 
presented an argument against the reduction of the $2 
duty on lumber on the ground that it would not be in 
the direction of forest conservation? 

Mr. Hines—He had made several arguments before 
that. We had met him half a dozen times here in 
Washington and had considerable discussion. 

Mr. Longworth—But that was within a month or so? 

Mr. Hines—It was within six months. 

Mr. Longworth—It was after this question came up? 


An Object Lesson in Manufacturing Trend. 


Mr. Hines—Yes. I simply wished to put this matter 
forward as a direct illustration. For instance, at Win- 
ton, Minn., there is a large town supported by saw mills, 
in which goes out in direct pay rolis every month about 
$30,000. Under the provisions of this reciprocity propo- 
sition just as soon as that small body of timber which 
is on the American side tributary to Minnesota is ex- 
hausted that whole town will go out of existence. There 
is nothing else to keep it there. The lands around there 
are not farm lands; the country is all rocks. Right 
across, within a distance of a few miles, is the largest 
body of pine timber left in the country; billions of feet 
of pine timber. The waters there run into the United 
States. The Rainy river runs down into Minnesota 200 
or 300 miles and then turns and goes up into Hudson 
bay. That tremendous tract of timber lies above and 
the waterway goes right down past our doors for a 
couple of hundred miles. There is enough timber there 
to furnish the great states of Minnesota and lowa and 
Illinois with pine timber for fifty or seventy-five or 100 
years. Now you can imagine the amount of money we 
will transfer from the United States to Canada if that 
timber is manufactured in Canada. If we are honest 
here and want to preserve our forests and want to 
cheapen the cost of lumber to the consumers in this 
country and give them the benefit of everything that is 
reasonable, what object is there in leaving a proviso 
there that makes it impossible to manufacture that lum 
ber in the United States? Now, no matter whether a 
man is a republican or a democrat, if he is an American 
citizen that argument will appeal to him. 


Influences on Stumpage Prices. 


Mr. Dwight—Is not the price of lumber to the consumer 
fixed by a retail dealers’ association? 

Mr. Hines—There are practically fifty retail dealers’ 
associations in the United States. 

Mr. Dwight—Do they not work in harmony? 

Mr. Hines—No, sir; they are local propositions. There 
is one in Baltimore and one in Philadelphia and one in 
Boston; each one of them local. They are local propo 
sitions. 

Mr. Dwight—-But is there not a short circuit between 
them all? 

Mr. Hines—They do have general meetings, I think, 
or something to that effect. 

Mr. Hill—-You have more retail yards yourselves than 
any one association in the United States? 

Mr. Hines—No, sir; we have no retail yards 

Mr. Hill—Do you not sell at retail? 

Mr. Hines—None whatever. We are strictly in the 
manufacturing business, 

Mr. Hill—-You used to have, did you not? 

Mr. Hines—No, sir. 

Mr. Hill—I thought you had 400 or 500 retail yards 

Mr. Hines—No, sir; we are strictly manufacturing. 

Mr. Hill—Are not you yourself interested— 

Mr. Hines—No, sir; I am not interested individually in 
any company. 

Mr. Hill—When did you get out of the retail business? 

Mr, Hines—I never have been in the retail yard busi- 
ness—strictly manufacturing. We have a large distribu- 
uting yard in Chicago that we ship to, and we ship 
through that yard to different country dealers 

Mr. Clark—You own the stumpage? 

Mr. Hines—Yes. 

_Mr. Clark—-Do you think putting lumber on the free 
list would reduce the price of stumpage? 

Mr. Hines—On this side? 

Mr. Clark—Yes. 

Mr. Hines—No, sir. 

Mr. Hill—It is bound to go up anyway, is it not? 

Mr. Hines—Stumpage naturally goes up. Why? You 
are paying interest and taxes every year, and the county 
assessor comes around and says that your stumpage is 
worth more every year, and he assesses accordingly. 

Mr. Randell—Is not a stump worth more when the tree 
has grown more? 

Mr. Hines—Certainly; timber grows. 

Mr. Randell—Then why should stumpage go up merely 
because you hold the land if the timber is growing and 
you get the benefit of the growth? 

Mr. Hines—It does not grow in proportion to pay in- 
terest and taxes. It does not begin to. 

Mr. Randell—Then timber land is a bad investment? 

Mr. Hines—No; it has not proved a bad investment in 
this country. No; it has not. 

Mr. Randell—Is not the fact that the stumpage is held 
Y so few parties practically the reason that lumber 
can be so high in the United States as it is? 

r. Hines—That is an entirely mistaken view. The 


wanted to know what 


President’s message just referred to is not based on 
fact. We do not know where he got the information 
from. Herbert Knox Smith has been investigating it 
for three years. We have not got a verdict yet. 

Mr. Randell—I want to know about your opinion as to 
the effect of allowing lumber to be manufactured from 
Canadian timber on this side. If it is so arranged that 
you get a bountiful supply of logs on this side of the 
line, how far would that affect the market and be a 
benefit to the people in the Mississippi valley, for in- 
stance? 

Mr. Hines—It ought to affect directly on a line drawn, 
say, from Pittsburg to Kansas City, from there north. 

Mr. Randell—It would be a direct benefit north of that 
line. Indirectly, how would it affect below that line? 

Mr. Hines—It would affect a little bit, indirectly, 
naturally. 

Mr. Randell—In what way? 

Mr. Hines—When you bring a larger supply of any- 
thing it affects, of course, the nearer markets first, and 
sympathetically affects other markets. 

Mr. Randell—Would it crowd the southern trade back 
farther? 

Mr. Hines—Yes; naturally it would. 

Mr. Randell—Would that have a tendency to reduce 

Mr. Hines—Unless you could curtail the output. 

Mr. Randell—Then if we had free lumber entirely from 
Canada, it would materially affect the price of lumber in 
the United States? 

Mr. Hines—It would not affect it materially, because 
the duty at the present time is only $1.25 a thousand, 
which is only 5 to 6 percent. Taking that all off would 
not make any material reduction. One dollar and 25 
cents a thousand is a small sum. It would not amount, 
in building a house, to more than $10 or $15, on the 
ordinary house. But what I wish to impress on your 
mind is this particular proposition. Here is a place where 
there are several hundred billion feet of timber, north 
of Minnesota and Wisconsin. Now, you go farther west 
and you have the great virgin forests of Canada, in 
British Columbia. 


Effects on Southern Lumber. 


Mr. Randell—You say there is a tremendous lot of 
pine. How far is the southern pine sold up in there? 

Mr. Hines—The southern timber is sold clear up into 
Michigan today. It is the timber that is used for ordi- 
nary building purposes in Minnesota, and some in Wis- 
consin. 

Mr. Randell—How far is the southern pine sold in the 
North; how far does it go where it comes in competition 
with northern pine? 

Mr. Hines—It comes right in competition with it. 
Over half of the pine timber sold in Chicago today, 60 
percent of it, comes from the South. 

Mr. Randell—Would the Louisiana mills and the Texas 
mills be affected if we had free importation of lumber 
from Canada? 

Mr. Hines—Yes. 

Mr. Randall—To what extent? 

Mr. Hines—To at least the extent of present duties. 
At the present time they are in a very demoralized con- 
dition, and one of the reasons is the cost of transporta- 
tion. The cost of transportation from Canada is $1.75, 
and from Texas it is between $8 and $10. That is the 
cost of transportation alone, not any other factor. 

Mr. Randell—That is fixed by the railroads? 

Mr. Hines—No; the transportation from Canada is by 
water. 

Mr. McCall—Do you understand that any export duties 
are levied by the government of the Dominion of Canada 
on logs? 

Mr. Hines—-They are prohibited. 

Mr. McCall—But are any export duties levied by the 
Dominion government itself? 

Mr. Hines—-No, sir; they are simply prohibited, as I 
understand it. 

Mr. MeCall-—I know; but whatever export duties are 
imposed are imposed by the provinces? 

Mr. Hines—-Yes. 

Mr. McCall—And is there not a difference of practice 
among those provinces? 

Mr. Hinss—There is. 

Mr. McCali—Is there any uniform policy about it? 

Mr. Hines—As I understand it, there is not. In the 
province of Ontario they are absolutely prohibited. In 
the province of British Columbia it is left to the discre- 
tion of the officials, considering the market. If the Cana 
dian market is dead, and they can not sell their logs? 
they are allowed to export them into the United States, 
at times. 

Mr. Fordney—May I ask a question? 

Mr. Hines—Let me answer that point. 

The Chairman—Wait a minute, Mr. Fordney; he does 
not desire to be interrupted. 

Mr. Fordney—All right. 

Mr. McCall—Very well; go ahead. 

Mr. Fordney—-You have asked whether the export duty 
is imposed by the provinces. If it is imposed, it is im 
posed by the Dominion government, but the restriction is 
imposed by the province. 

Mr. McCall—I have here a pamphlet entitled ‘export 
Tariffs of Foreign Countries,’’ tariff series, No. 20, 
printed by this government in 1909. On page 16 I find 
this quotation from the law of June 29, 1897, which was 
about coincident with the passage of the Dingley law, 
but still prior to the passage of the Dingley law. ‘That 
did not pass until some time in July, so that the Cana 
dian law was passed before it. This reads: 

(1) If any country now or hereafter imposes a duty 
upon the articles enumerated in item 611 in schedule 
B to the customs tariff, 1897, or upon any of such ar 
ticles when imported into such country from Canada, 
the governor in council may, by proclamation pub- 
lished in the Canada Gazette, declare the following 
export duties, or any of them, chargeable upon logs 
and pulpwood exported from Canada to such country, 
that is to say: On pine, Douglas fir * * * 

Then in a note at the head, preceding that, there is this 
statement: 

Note.—No export duties are levied by the Dominion 
government. 





Canadian Export Duties. 


That is directly upon the point of that suggestion 

Mr. Fordney--I agree with you. 

Mr. McCall—I understood you to say there was on¢ 

Mr. Fordney-—-No; I said there never had been. 

Mr. McCall—This note continues: 

Some of the Canadian provinces levy such duties 
enumerated below. 

That is precisely the point that I was trying to bring 
out by Mr. Hines. 

Mr. Longworth—I would like to supplement what you 
say by reading from Mr. Fielding’s letter on the subject 
Speaking of this question of pulpwood and print paper, 
he says: 

It is necessary that we should point out that this 
is a matter in which we are not in a position to make 
any agreement. The restrictions at present existing 
in Canada are of a provincial character. They have 
been adopted by several of the provinces with regard 
to what are believed to be provincial interests, 

Mr. McCall—Yes. 

Mr. Longworth—That is, the Dominion government has 
nothing whatever to do with the imposition of export 
taxes or duties or restrictions? 

Mr. Fordney—There is a _ misunderstanding. Each 
province controls its own timber. It has the right to 
put on a license fee or stumpage due or rebate, but the 
Dominion government alone has the right to make their 
tariff laws, and not the provinces. 

Mr. McCali—The Dominion government has, according 


to this statement, never imposed any of these export 
duties. 

Mr. Fordney—None whatever. 

Mr. McCall—That is the point. Then, further, after 
the provision that the governor in council may declare 
these duties, it is provided further as follows: 

Provided, That the governor in council may, by 
proclamation published in like manner, from. time to 
time remove and reimpose such export duty. 

So that it is left entirely, apparently, in his discretion. 

Mr. Hities—Yes. My point is this: You have a range 
of country there, along the border, in fact almost the 
entire border from the Georgian bay to the Pacific coast, 
and along that border the streams naturally run from 
the United States to Canada, and the timber can be 
manufactured just as well on this side as on the other 
side. Take the Rainy river. It runs over 300 miles in 
the United States, all along the border, and the mills 
can be located on this side just as well as on the other 
side. Now, if the lumber is to come on this side, if the 
Canadian subsidy owners are to get the benefit of our 
great market, why is it not fair to keep alive our towns 
on our side and create new ones, as compared with 
building towns on the other side? 

Now, if you are going to do this on the Canadian side, 
what are you supposed to do? You have to buy your 
saws and your steel rails and everything you use over 
here. On the contrary, if you operate on this side you 
have the advantage of getting all those things over here, 
and you employ American labor, and you take advantage 
of all our farm products, and you find a greater market 
for your farm products, which have got to be eaten; 
you have to supply somebody to eat them. If you go 
across into Canada they will not come across from 
Canada and buy our farm products. It is a question 
whether you want to hold down your stumpage in the 
United States, as Mr, Longworth argues, or whether 

Mr. Randell—Does it cost more to build your mill, to 
build your plant, in Canada than in the United States? 

Mr. Hines—Yes. 

Mr. Randell—Are log chains, and saws, and materials 
that are made of iron and steel higher—do they cost you 
more—in Canada than in the United States? Are they 
not cheaper in Canada? 

Mr. Hines—No, sir. 

Mr. Randell—Then they are the same? 

Mr, Hines—But do you not see 

Mr. Randell—Do you say they cost the same? 

Mr. Hines—Generally speaking, they are practically the 
same; but my contention is this: Here are the logs com- 
ing down the river. If you manufacture them on this 
side, the whole of that money remains in the United 
States. If you manufacture on the other side, it all goes 
to Canada. This question is a very important one, and 
I feel that our industry is scattered so widely throughout 
the United States that we should be given time for our 
representatives to come here from the Pacific coast, and 
Thursday is the earliest day that we could possibly have 
them here, 

Mr Hill—Do I understand that the exportation of logs 
is absolutely and entirely from the Crown lands in 
Canada? 

Mr. Hines-—-Yes; absolutely. 

Mr. Hill—I have here the Canadian statistical report 
for 1910, in which there is a statement that for 1910 
there were 113,000,000 feet, board measure, of logs ex- 
ported. What were those? 

Mr. Hines—Mr. Hill, I did not answer your question 
exactly. I thought you were talking about the province 
of Ontario. In the province of Ontario the logs can not 
be exported. There is where the great body of pine tim- 
ber is which is left. But on the Pacific coast and in 
Gritish Columbia it is left to the discretion of the officials 
there. If the market gets dull, they are allowed to 
export. If the market justifies the removal of the 
restriction, it is removed, 


Ontario’s Resilient Duties. 


Mr. Hill-——Then, it is a come-and-go restriction? 

Mr. Hines—-Yes. For instance, if cur market on this 
side is reasonably high they take the restriction off and 
dump the stuff over here 

Mr. Hill—But the greatest body of pine timber is in 
Ontario? 

Mr. Hines—Yes; where it will go to our friends of the 
middle West 

Mr. Hill-—Then, this statement is not a statement of 
the difference between private lands and crown lands? 

Mr. Hines—-No, sir. 

Mr. Hill—It is the difference between localities and 
Kast and West? 

Mr. Hines—Yes 

The Chairman—I want to ask you one question. Have 
we held our own since the passage of the tariff law? 
In the export trade and -with foreign countries, have we 
held our own with the British possessions? 

Mr. Hines—I could not answer that question intelli- 
gently. Ll have not kept track of the local conditions. 
How soon could we know about this ‘hearing, Mr. Chair- 
man’? I would like to send some wires 

The Chairman—At 2 o'clock, 

Mr. Hines—I am sorry to have taken so much of your 
time, 

Mr. McCall-—It has been very interesting 

Mr. Hines—Thank you, Mr. McCall. 








PROPOSED CHANGE IN CANADA’S TARIFF ON 
PULP AND PAPER. 

MonTREAL, QuE., Feb. 6.—A meeting of the Canadian 
Wood Pulp Association was held in Montreal a few days 
ago, at which reports were presented by the president 
and the various committees. The meeting was very 
largely attended, owing to the interest aroused in regard 
to the proposed tariff changes in regard to pulp and 
paper. The members of the association were unanimous 
in their opinion that it would be unwise for Canada to 
open her pulpwood resources to the United States. The 
consensus was that nothing would come of the proposed 
tariff changes owing to the fact that the provinces con- 
trolled their pulpwood areas and would refuse to forego 
their rights. The total production of mechanical wood 
pulp for the year ended December 31, 1910, was reported 
as. 267,000 tons or about 900 tons a working day. The 
mills contributing the largest proportion of this total 
are the Chicoutimi Pulp Company, 41,000; Spanish 
River Pulp & Paper Company, 36,000 tons; Brompton 
Pulp & Paper Company, 29,000 tons; Sault Ste. Marie 
Pulp & Paper Company, 28,000 tons; James Maelaren, 
Limited, 24,000 tons. 

In view of possible tariff changes between the United 
States and Canada in regard to pulpwood and lumber the 
following statistics regarding the imports and exports of 
these two commodities between the two countries are of 
interest: The United States imported from Canada dur- 
ing 1910, boards, deals and planks to the value of 
$17,429,124, wood pulp to the value of $4,966,536, print- 
ing paper to the value of $1,983,972, lath $1,707,069, 
shingles, $1,470,893. The United States exported to 
Canada, boards, deals and planks to the value of $7,670,- 
201, timber to the value of $1,638,742, printing paper 
to the value of $446,614, staves $234,489, wood pulp 
$49,486. 
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REALM OF THE RETAILER. 


A Wideawake and Resourceful Michigander in Arkansas — This Convention Season and Some Others of the Past — The 
Home-Town Boost—A Crackerjack Shed—Absentees Who Were Missed—Mission of the “ Kicker.” 


IDEAS OF AN ARKANSAS DEALER. 


When, at the Southwestern convention, Clarence EK, 
Hopkins, of the Cotter Lumber Company, Cotter, Ark., 
asked me to dine with him, I said, yes. That is 
generally what | do say. But in this particular in- 
stance there was a reason. I had met Mr. Hopkins 
before, and he simply bowled ideas at me, and once 
we strike ore in a mine naturally we want to dig 
deeper and see what there is farther down. 

Mr, Hopkins was a born Michigander. The line of 
fate, which is attached to all of us, yanked him down 
into Missouri, and in that state he laid a foundation 
for future work by taking a classical course at Drury 
college. Then that same line yanked him down into 
Arkansas, where he struck the retail lumber business 
in the little new town of Cotter. I don’t know how 
much money he has made, as that matter does not con 
cern me. ‘‘By good rights,’’ again to quote my old 
grandfather, he is not, up to date, entitled to have 
made much money. As «a starter, he was burned out; 
and in addition to that, he is still a young man. At 
my age, when I count my worldly possessions, L am 
not disposed to make faces at a young man who has 
only just started, and who is working his own way, 
because he is not rich. Then, you know, our ideas so 
vary that our definition of riches is not the same. 
The world at large calls money riches. Then there 
are those who call youth, virtue, a good character, a 
good education, health, ideas, riches. Even existence 
is so inseparably connected with riches that tonight 
there are men on their death beds who would give 
all they are worth if it would prolong their lives for 
only a little while. 


New Yard Features. 

Two years ago Mr. Hopkins told me that he had 
installed at his plant a pocket planing mill. I said 
to myself, ‘‘That is good for Arkansas’’; as there 
are hundreds of dealers outside of that state whose 
interests would be furthered by the addition of such 
a mill to their plant, but who haven’t it. Mr. Hop 
kins’ machinery consists of rip and cutoff saws, lathe 
and a 5-inch sticker. He is building a shed unlike 
any other I ever heard of, and in its construction this 
machinery has saved him dollars and dollars; and 
when we talk about its saving him dollars we know it 
has made him dollars. ‘There are those who do not 
consider those terms synonymous, but in a very inti- 
mate sense they always are, 

This shed is an innovation. It was the intention to 
store the lumber on end, but the idea was abandoned. 
Yellow pine is handled, and the lumber wouldn’t stand 
for it. The boards were given a slant of about three 
inches to the foot, but they warped so at the top, 
for five or six feet down, as to throw them out of 
grade. The lumber will now be piled flat, but the 
slant idea will be preserved. In the new shed the 
piles will have a slant of two inches to the foot. If 
lumber will season more quickly on end, why will it 
not season more quickly when piled slantingly than 
otherwise, namely, when partly on end? Mr. Hopkins 
says it does. J*urthermore, why should lumber be 
piled on a slant in the open yard, but on a level in a 
shed? 

Another feature of this shed is new to me. Spaces 
are what many a dealer cries for. The various dimen- 
sions must be accommodated. In a shed in Indiana 
I counted 563 divisions. The bins, as originally built, 
were divided and subdivided, and the shed did not 
have the appearance of a lovely piece of patchwork. 
I have seen scores and scores of sheds with the bins 
divided in some such way. Places were wanted for 
small lots of lumber, and these places were provided 











“He poked them until they made room.” 








by partitioning off the bins. In Mr. Hopkins’ shed the 
supports in the bins are movable. If necessary, the 
bins from bottom to top, can be divided into 18-inch 
spaces, or a bin can be converted into one space. The 
accompanying sketches will show the details of the 
construction. The shed is 44x100 feet, the frame is of 
oak and covered with No. 28 galvanized roofing. 

Mr. Hopkins has a printing press and does his own 
job work. He tells me that his printing outfit is worth 
$150. Ile also spoke of having a Burroughs adding 
machine. In his opinion every pile of lumber should 
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DETAILS OF THE CONSTRUCTION. 


be tagged, so he kicks off on his press the necessary 
ecards. A sample is shown in this connection, ‘These 
cards make plain work for the foreman. Not only is 
the grade given, but the price per thousand, the price 
per piece, and the cost of the lumber, for the latter 
w cost mark being used. Giving the price per piece 
Mr. Hopkins thinks is a marked advantage, as when 
a small quantity is wanted there need be no figuring 
by the man who sells it. I have seen lumber tagged 
with the price per thousand, but never before have 
| heard of tagging it with the price per piece. In 
a sense, these little tags convert an inexperienced man 
into one of experience, inasmuch as he only has to 
read, and act accordingly. Mr. Hopkins says there are 
plenty of men working in yards who are unable to 
tell a B board from a No, 2, and when they have 
learned this they quit and go elsewhere. His system, 
in part, is that of the large department stores, as he 
displays the price on everything. This would not 
please many of you, thinking, as you might, that some 
competitor might sneak through your shed, get your 
prices and, when a customer came around, go you one 
better. It is really charming, however, to meet a 
dealer whose great fear in life is not that some 
competitor will undersell him. 

In a copy of the Cotter Courier I counted twenty- 
four items which were furnished the paper by Mr. 
Hopkins, nearly every one of which ingeniously 
pointed indirectly, or otherwise, to the yard of the 
Cotter Lumber Company. These items are in effect 
that some man had hauled out material for a building, 
was about to make repairs on his residenee ete. As 
this is just the news the editor of the local paper 


wants, and as Mr. Hopkins has a nose for news and 
puts the items in good shape, the two, the editor and 
the lumberman, work together hand in glove. At 
Drury Mr, Hopkins held the helm of the college paper, 
which gave him some idea of newspaper work. Para 
doxically, Mr. Hopkins owns a newspaper which serves 
as a medium for advertising of the highest grade with- 
out owning it. And it is not a one-sided affair, as he 
is not ‘‘working’’ the paper. The editor is satisfied 
and, no doubt, Mr. Hopkins is more than satisfied. 

‘*But the work, the work!’’ will be exclaimed by 
some. Yes, it means work. If this dealer, during his 
spare moments, was content to rest his heels on his 
desk he would not make use of his printing press; 
he would not collect news items for the local paper; 
he would leave undone many things which he does. 
But here is another phase of it: The man who has 
ideas and is not willing to work to materialize them 
never will amount to more than gun wadding, anyhow. 

{ asked myself this question, ‘‘Is there another 
dealer in attendance at this great convention who can 
advance as many original ideas as has this young man 
from the little new town down in Arkansas?’’ And 
| answered the question by saying that it would not 
be surprising if there was not. I could pay Mr. Hop 
kins no higher compliment than by saying to him that 
had I traveled from Chicago to Kansas City for the 
express purpose of having explained to me his shed 
ideas I should have felt well repaid. 


SINGED TO A STANDSTILL. 

My old companion-in-arms, C. H. Ketridge, has a 
son, John, one of the nicest boys you ever saw, who 
took a course in forestry at the Nebraska University, 
and having inherited the conviction that he should do 
something toward prolonging the existence of the 
lumber business, went into government service, and 
now is trying to make several trees grow where before 
there were none. He is located on the Kootenai re- 
serve, in Montana, and during the forest fires, when 
the elements were so fiercely fighting conservation, he 
had thrilling experiences. At one time two men were 
killed alongside of him, and to escape from danger 
he took to the water and worked his way downstream. 
On his way he encountered three bears that were 
standing in the water, with the hair singed from them. 
The gases and flames did not permit going around 
them and with his flagstaff he poked them until they 
made room for him to pass. The fright and pain had 
taken all the ferocity and fight out of them and they 
were as docile as lambs. 

We are so closely allied to the brute creation that 
we and the other animals have many characteristics 
in common. In a town not far distant from where 
little Dutchie is now slapping the letters on the blank 
paper there was a trade rumpus, the aggressor being 
x dealer who had a too-exalted opinion of how he 
could run affairs. But there was another man on the 
job. This other dealer was slow to be aroused, but 
finally the day of awakening came and he rushed the 
aggressor into an atmosphere of more than summer 
heat. At the convention of the Northwestern, in 
Minneapolis, I asked this dealer how his competitor 
was behaving himself these days. 

‘*He is singed to a standstill,’’ said he. 

There we have the anomaly. The bears and the 
man both were singed, and as we used to say down 
Kast, it took the ‘‘tuck’’ out of all of them. 

PROPITIOUS CONVENTION WEATHER. 

The 1911 meetings of the two giant associations are 

of the past, and at both of them it was said probably 
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“Carried them to the hotels and matched them.” 
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“A fact that we fellows of fine tastes should bear in mind.” 


a thousand times, ‘* What fine weather we are hay 
ing.’’? Loam sure | made a similar remark a hundred 
times, for don’t you know that when a man is so 
stupid that he don’t think of anything else to say 
he can talk about the weather. IL have sometimes 
thought « man’s mental weight may be gaged some 
what by his disposition to talk about the weather; 
and now that L am going to talk about it I suppose I 
am weighing myself. 

This year the weather has been exceptionally favor 
able. Jt was so comfortable in Minneapolis we didn’t 
know what to make of it. One year, at the time of 
the gathering of the Northwestern clans, the mercury 
marked 36 below, and in going from the hotels to the 
place of meeting, in the Hennepin county courthouse, 
the frost dashed our faces with a beautiful red. The 
ears of a few were frozen. It would be in keeping 
with certain features of history for some writer years 
and years hence to say that our ears were frozen 
plumb off and that men picked them up in baskets, 
carried them to the hotels, and matched them = on 
where they belonged. ‘This would be no more of an 
exaggeration than some historians have indulged in. 

| do not remember having seen a dealer wearing a 
fur coat in Minneapolis this year, except those fancy 
fur-lined coats that are worn by high-bred gentlemen. 
If J had had the cash I should’ be wearing one of that 
kind myself this season, Farther back, when the 
West was headquarters, one corner would at times look 
like a fur store, stocked with coon, rabbit and black 
dog skins. ‘he uninitiated would come in from the 
little burgs of Minnesota and Dakota, and fearful that 
some city sharper might get hold of their coats would 
not remove them during the day, so far as one could 
observe, and [ can’t say but they slept in them. That 
was during a period that so many of us were green. 
We had not mixed with the world except at some 
Sunday-school picnic, or local Fourth of July celebra 
tion. You may think this is laying it on rather thick, 
but it isn’t. Just such instances are vivid in my 
mind. Many of us have really broken into society, 
and out into the world, through the gateway of the 
association meetings. . And, more important still, we 
have broken into the realm of good fellowship through 
the same passage. This is no joke, and, if a compari 
son would not be invidious, | could name associations 
the members of which come to the meetings better 
dressed to the extent of $10 a suit than they did fif 
teen years ago. Talk about our associations as edu- 
cational factors. They have boosted us in more ways 
than one. 

Boosting the Home Town. 


The weather at Kansas City also was fine. They will 
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‘Caused by someone falling from the platform.” 


tell you down there that they are located in the fine 
weather zone, but | have about reached the conclusion 
that the average citizen can not be held responsible 
for what he says about his town. He will say those 
things that are favorable and leave unsaid those which 
are the reverse. You can bet $4 on that. Good, up 
right citizens do not hesitate to pose as Munchausen 
when talking about their towns. I have heard it in 
the East, the West and the South, and I have to guard 
myself closely to keep from talking about my own 
little burg in the same way. Along certain lines 
every man of us is a sinner. 

| have visited Kansas City many times when the 
weather was paradisiacal, if you know what kind of 
weather that is; then IL have been there when it was 
so hot that L felt like ¢limbing a telegraph pole out 
of sight and stripping off my clothes so as to get a 
breeze. And do you remember convention time, two 
years ago, when we c¢nume out of the Schubert theater? 
There was a mixup of lingeries, heels and hats. We 
went sprawling on the ice in every direction, some 
of us with bruises, and one with a broken limb. Had 
we lost our feet the wind would have taken us to 
the end of the valley 
that ever we experienced. And the gale whaled away 
through the country clear up to my three-acre farm 
in lowa, where it frightened the people and snapped 
olf telegraph and telephone poles as though they were 
reeds. 

Immediately following this ice blizzard in Kansas 
City, Ben Cobb and I wanted to start for Spokane to 
attend the convention of the Western, but we hesi- 
tuted lest the train might not get through. The Bur- 
lington officials told us they expected no trouble, how- 
ever, and looking over our commissary we knew we 
would not die from thirst if the train was delayed, 
so we started out to find that the farther we went the 
finer were the conditions; and in Wyoming, where we 
were fearful that the big snow shovels might have 
to hunt for us in the drifts, the sun was shining as 
prettily as ever it did the first day of June, and the 
snow was melting so that the water stood in puddles, 
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MR. HOPKINS’ PIECK PRICK TAG. 


Which is another illustration that it never is wise to 
go hunting for trouble. 


THINKS HIS SHED ONE OF THE FINEST. 


{ had not heard of F. D. Bolman until I visited 
Leavenworth, Kan., and stumbled into his office. We 
became acquainted in about five minutes, and our cogs 
meshed merrily together. He went with me to the 
federal penitentiary, where, among other things, we 
saw the criminal bankers and the low-browed crimi- 
nals washing for dinner together. I imagined that 
this association must be about the most distasteful 
punishment that could be inflicted upon the men who 
had looted banks. ‘There is no exclusive society in a 
penitentiary—a fact that we fellows of fine tastes 
should bear in mind, 

At that time Mr. Bolman’s enterprise kind of hung 
in the air. He had a good location, and he said that 
some time there would be improvements on the ground 
that he wanted me to see. IL met him at the conven 
tion of the Southwestern, and he said the improve 
ments had materialized. His shed is 72x240 feet, and 
he thinks it is as fine as there is in the state. When 
drawing comparisons he mentioned the shed of A. H. 
Doane, in Winfield, and if his plant is up to the Doane 
standard it is a crackerjack. 

When talking about his shed he spoke of a circum 
stance that interested me. He wanted to see if in 
my work on Shed Construction there were suggestions 
which might profit him to follow. The book had been 
announced, but not published, but the manager of the 
AMERICAN LUMBERMAN mailed him = advance proof 
sheets, a favor that he appeared to appreciate highly, 
and into his great shed he incorporated some of the 
ideas found therein. If Jumber sheds could talk, | 
would hear the ery of ‘* Dad! Dad! Dad!’’ from every 
direction. From the perusal of those proofs he became 
convineed that a platform guardrail was a proper 
appendage, but his yard men opposed it. But now, 
he says, they would not want to get along without it. 
Possibly it may be fortunate for Mr. Bolman that he 
carried out his own idea in place of that of his em 
ployees in the matter, for had he not done so, and 
sometime should he prosecuted for damage caused by 
some one fallir from the platform, he would wish 


he had. 
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SOME WHO WERE ABSENT. 


Some of the old standpatters, to use a term that is 
applied to the unprogressive politicians, were not pres 
ent at the late meeting of the Southwestern. Capt. 
Charles P. Ives, of Baldwin, Kan., was too ill to come, 
and flowers were sent him by the board of directors 


It was one of the worst nights. 
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“Rattle of musketry at Concord and Lexington was a kick.” 


as a token of their esteem and that he might know he 
was missed. Captain Ives is not only an ardent asso- 
ciation man, but as ardent a Hoo-Hoo. He became a 
member of the grand order of black cats seventeen 
years ago. He has held office on the Supreme Nine, 
and I believe he has attended nearly every annual 
concatenation. It isn’t every member of the order 
who would go from Kansas to San Francisco to be 
present on such an occasion, but that is what Captain 
Ives did last September. He sees more in the order 
than cat play, but when it comes to such play, not- 
withstanding he has passed the three-scorce-year-and- 
ten mark, he can frolic with the best of us. 

E. M. Adams, of Mound City, Kan., also was ab- 
sent. In the earlier history of the association, when 
important questions came before the conventions, Mr. 
Adams’ voice often was heard on the floor. He is a 
ready talker, and I have liked him for the reason that 
every time he stands for the opinion of Adams. The 
great French thinker and astronomer, Flammarion, 
says, ‘‘The hardest thing, perhaps, for a man, is to be 
independent; to say what he thinks and what he 
knows without caring for the opinion others may have 
of him.’’ Don’t you know that the men who do this 
are almost as rare as hen’s teeth? But they are the 
salt of the earth and the men who show the way. 
Rarely do they gain the good opinion of the masses, 
but they have a good opinion of themselves, which 
is better. Mr, Adams also is a Hoo-Hoo, and nearly 
as old a cat as Captain Ives, 

N. O. Waymire, of Garfield, Kan., and I had made 
a date, but in Secretary Gorsuch’s office I was handed 
a long letter from him in which it was stated that 
sickness would keep him at home; and it is the fun- 
niest letter I ever knew a sick man to write. He says 
he has not sat at a good, square meal this year, and 
has not been hungry. He writes: ‘‘I have had 
stomach trouble off and on for twenty-five years, and 
am getting so thin that I will have to stuff my under- 
wear with excelsior to keep from scratching the furni- 
ture. You may see me next summer in the tent with 
the fat woman doing the living skeleton act. The 
only consolation I can -get out of this deal is the 
fact that I have the stomach ache the same time that 
Dr. Crumbine has, and he is the sky pilot of our board 
of health.’’ In conclusion, he writes: ‘‘Do not take 
this seriously, or let it get on your nerves. I shall 
be with you in spirit, if the neuralgia will take a 
siesta. Do not answer, as I shall be better in a few 
days, else the funeral notice will be mailed to you 
promptly.’’ Eight times in the letter the typewriter 
makes a ragged jump, crying ‘‘Great Seott!’’ 
‘*Whoopee!’’ ‘‘Ouch!’’, and these times Mr. Way- 
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“I was permitted to roam through his bank.” 
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mire says was when the neuralgia took a shot at him. 
His good nature is simply unconquerable. 

Several of the other oldtimers were missing; and as 
the registration was the largest in the history of the 
association, it follows that youth at the conventions is 
taking the place of old age. 

The Miners came near being on the missing list, so 
far as I was concerned. The first question I asked 
after registering a the Coates was if Ed Miner was 
there and the clerk said he had made no reservation, 
and he couldn’t understand it. For years Mr. Miner 
and I have been anchored at the Coates, but now he 
has rum off after strange gods, as I saw him just long 
enough to hear him say that he had six rooms at the 
Baltimore and that he had brought his manayers 
along, Will Miner I did not lay eyes on; and I re- 
gretted it, for we like the men who have confidence 
im us, and when I was in Mr. Miner’s town I was 
permitted to roam through his bank at will, with no 
one following close at my heels with a gun in his hand. 


FINANCIAL RELIABILITY OF THE AUDIENCE. 


As from a box I looked over that great body of 
lumbermen, filling every seat of the first floor of the 
Century theater, listening to Mr. Barry telling them 
what they must do to be saved in the way of more 
accurately arriving at the cost of selling lumber than 
the majority of us have been in the habit of doing, 
the thought came to me that perhaps not elsewhere in 
the world could a body of tradesmen, outside of retail 
lumbermen, be seen who bore like relations to the 
wholesale dealers of whom they buy, and to their 
customers. 

Right there I would have bet $4 that there was not 
a dealer in that assemblage but had paid dollar for 
dollar for every debt he had contracted of wholesale 


dealer or manufacturer. These wholesale dealers and 
manufacturers have told me time and time again that 
their losses are so infinitesimal that they are not taken 
into account. Not long ago a wholesale dealer said 
that his losses from bad accounts were absolutely nil. 
Canvass the wholesale drygoods men, grocers, drug- 
gists, clothiers, and see if you can scare up such a 
record among them. There was not a dealer in that 
audience but could have gone over to the Long build- 
ing, that palatial skyscraper in which so many lum- 
bermen are quartered, and bought all the material 
for which he would give an order and the matter of 
credit would not have been mentioned. The credit 
of the retail lumbermen, as a class, stands above that 
of all other retail dealers. 

Neither could another gathering of tradesmen be 
seen whose relations to their customers are the same; 
who, by law, if necessary, can so protect themselves 
from loss. Canvass all other trades and this state- 
ment would hold preéminently true. When, following 
years in business, dealers have closed out, losing in 
bad accounts not exceeding from one-fourth to one- 
half of one percent, the character of the business is 
portrayed. Not all of us do this, because we become 
careless, but such a showing of small losses is a 
possibility of the business. ‘The careful lumberman 
who takes an inventory the first of the year, and dur- 
ing the coming year adds to his stock, on the first day 
of the following year can account for the total value 
of that stock, in material on hand, cash, good book 
accounts and bills paid. There should be no crevices 
through which a portion of his investment has dis- 
appeared, 

There are wholesale dealers who might say ‘‘ Put 
there are kickers in the crowd.’’ If there were not, 
I should feel ashamed of it—and there are kickers of 


whom I feel ashamed; but from the dawn of civiliza 
tion to this day, February 6, 1911, it is the kicker 
who has elevated humanity. Were it not for the 
kicker the insignia of our country would be the lion, 
instead of the eagle. The rattle of musketry at Con 
cord and Lexington was a kick. Were it not for the 
kicker, religiously, politically and socially the shackles 
upon our wrists would be wearing into the very bones, 
and our poor minds would be cramped to nothingness. 
Glorify the kicker, but insist that he shall be a 
righteous kicker. 

The thought oftentimes comes to me, what a fellow 
I ought to be, associating all the time, as I do, with 
this class of men. If there is anything in the law 
of absorption, and there is, I should be as upright 
as a telegraph pole. Our environment does much to 
make us. A great detective once said, that having 
learned what he had of the ingenuity and schemes of 
criminals, he had lain in bed for hours planning ways 
by which, were he a criminal, he could thwart the 
law. Remove the moral balance wheel from this 
man’s mental nature and what would he become? | 
dont’ know but that it is owing to the example of 
the men with whom I have associated in ijife that I 
am out of jail today. I say I don’t know; neither 
do you know what you might have become had you 
been differently born and reared in another atmos- 
phere. 

Really, it is an inspiration to me to look over an 
audience of retail lumbermen and think of their ster- 
ling character. And this is not taffy, as I have not 
yet learned how to dispense that article. 


MULE Gatuy a 





PROGRESS IN 


HEARING OF IMPORTANT WESTERN LUMBER 
RATE CASES. 


PorTLAND, OrE., Feb. 4.—Two important lumber rate 
cases were before Interstate Commerce Commissioner 
Examiner Prouty in the federal court this week, one 
being the case wherein the South Portland mills seek 
an equal rate with other mills on shipments east, the 
South Portland mills on the west side of the river hav- 
ing to pay 4 cents a hundred for having the material 
carried about fifteen miles to the yards where trains 
are made up for their destination. The testimony 
introduced by counsel, J. N. Teal, for the lumbermen 
tended to show that the railroads can bottle up a cer- 
tain district and stick to this policy in face of the 
strongest proof of the injustice thereof. He indicated 
that discrimination had been practiced against the 
South Portland mills since the Southern Pacific had 
to take freight originating in that region back to a 
connecting point in the Willamette valley, a distance 
of 100 miles, but that this practice should be discon- 
tinued now that the switching facilities have been 
made such as to practically give very little longer haul 
than is required from mills in other sections of Port- 
land. E. G. Donaldson, freight bureau manager for 
the Oregon & Washington Lumber Manufacturers’ 
Association, and L. J. Wentworth, of the Portland 
Lumber Company, were the most important witnesses. 
They covered the tariff situation, showing why the 
South Portland mills should have the common Portland 
rate, 

Taking of testimony was concluded in this case last 
night. The other case, in which the Willamette valley 
mills seek to retain the $3.40 rate to San Francisco bay 
points, was taken up this afternoon. The Southern 
Pacific is trying to establish a $5 rate, as was at- 
tempted two years ago, when the rate was $3.10 and 
when the commission allowed the $3.40 rate. Three 
witnesses were introduced by the Southern Pacifie in 
the Willamette Valley lumber rate case this afternoon, 
in an effort to show that there is no need for lowering 
the rate from Willamette Valley points to San Fran- 
cisco, 

G. X. Wendling, millionaire lumberman of San Fran- 
cisco, and head of the Weed Lumber Company, at 
Weed, Cal., was one of these witnesses, the others 
being 8. N. Bostwick, assistant general freight agent 
at San Francisco, and L. R. Fields, superintendent of 
the Oregon division of the Southern Pacific. 

Mr. Wendling testified that his plant at Weed is 350 
miles from San Francisco, in Siskiyou county, and 
that formerly he enjoyed a rate of $3.10 on all lumber 
to San Francisco but now pays $3.40. He did not 
consider it prohibitive and was able to ship large 
quantities of lumber into San Francisco under it. 
Under cross-examination by Mr. Teal, it was developed, 
however, that the Weed shipments were practically all 
sugar and white pine and kiln dried before shipment. 
Mr. Teal brought out the fact that after the drying 
process the Weed company’s product weighs about 
2,000 pounds to the thousand feet, whereas rough green 
fir lumber weighs about 3,300 pounds, 

Further cross-examination brought out the statement 
from Mr. Wendling that he believed he was made the 
same rate on sashes and doors as on the lumber shipped 
by him. He said he shipped very little of that mate- 
rial to San Francisco, however. 

Mr. Bostwick was certain that $3.40 was too low a 
rate on lumber from Willamette Valley interior points, 
saying that it did not allow the railroad adequate re- 
muneration for its expense in hauling the material 
through the rough Siskiyou mountains. Mr. Teal went 
into detail of rates and Mr. Bostwick said he did not 
consider them unreasonably low. 

L. J. Wentworth, of the Portland Lumber Company, 


OREGON LUMBER RATE LITIGATION. 


was called by the railroad and made its witness 
through a chance remark made by him while witness 
for the South Portland mills in the case. At that time 
he stated that the mill shipped considerable lumber to 
San Francisco by water. Attorney W. W. Cotton im- 
mediately asked for a subpoena for Mr. Wentworth. 
Upon Mr. Cotton’s request Mr. Wentworth gave a 
statement of the amount of lumber shipped by his 
mill by water to San Francisco in the last four years, 
The Portland Lumber Company is one of the South 
Portland mills that are compelled to pay 4 cents a 
hundred pounds more on all lumber shipped by them 
to the East than other Portland mills, because they 
are located on the Jefferson street line of the Southern 
Pacific and have no direct connection with the North- 
ern Pacific terminals. This mill therefore is classed 
with the Willamette Valley mills insofar as the 4-cent 
local rate is concerned, while it is not classed as a 
Willamette Valley mill when it comes to shipping 
lumber to San Francisco, being on the river front with 
large dockage facilities for loading lumber earriers. 

Mr. Wentworth said that he has sidetracks enough 
at the mill to permit the loading of twenty cars a 
day, but that it was cheaper to ship by water, all other 
things being equal, because the vessel owners pay for 
loading, the mill simply having to deliver at the 
dock, direet from the mill. In loading ears, it is neces- 
sary for the mill to furnish labor, cor stakes and other 
expenses. In response to questions from Examiner 
Prouty, Mr. Wentworth gave a history of charter rates 
from Portland to San Francisco that have prevailed 
since the San Francisco fire. He said that rates were 
as high as $9.50 following the fire, but in 1907 dropped 
to $5 and later on to a little over $3. Last summer 
they ranged from $3.50 to $3.75 and this winter are 
around $4. The witness admitted that at the best 
there is little but a bare living in carrying lumber 
under such-rates as the lowest quoted by water. 

Superintendent Fields testified to the expense of 
hauling material over the rough mountain roads of the 
company from Oregon to California. He said $5 would 
be a cheap rate for hauling lumber. 

The Conclusion. 
[Special telegram to the AMBRICAN LUMBERMAN. ] 

PORTLAND, ORE., Feb. 8.—The taking of testimony in 
the Willamette Valley lumber rate case before Interstate 
Commerce Commission Examiner Prouty was concluded 


here today and briefs will be presented to the commission ' 


at Washington, D. C., about March 20. The evidence of 
lumbermen showed the proposed advance in rates to be 
discriminatory, unjust and unreasonable, but the rail- 
roads claimed that existing rates were noncompensatory, 
alleging changed conditions increased the cost of opera- 
tions ete., which necessitate an advance. Lumbermen 
showed that by the railroads’ own reports they enjoyed 
increased gross earnings and decreased operating ‘ex- 
pense, effectually refuting the only important contention 
made by the railroads. The ease was very thoroughly 
tried by both sides and a mass of evidence was taken, ex- 
hibits introduced numbering about fifty. Briefs in the 
South Portland lumber rate ease are also to be submitted 
to the commission at Washington about Mareh 20. 





NEW ALABAMA ROAD. 

MontcoMery, ALA., Feb. 4.—Thousands of acres of 
virgin pine timber lands situated between the ‘Talla- 
poosa river and Alexander City, in this state, will be 
developed when the Montgomery & Chattanooga Rail- 
road Company, which has just been incorporated by local 
financiers, opens up the territory between Montgomery 
and Anniston. The road was incorporated with a capital 
of $50,000 and a majority of the stock has been sub- 
scribed to. Rights of way have been secured in Mont- 
gomery and Elmore counties, and it is expected work 


will begin within the next six months on the construe- 
tion of the road. The proposed route of the new road 
will be from Montgomery to Anniston through Anniston, 
Central City, Alexander City and other cities. The tim- 
ber along this route has never been developed because 
of lack of shipping facilities. Benjamin Russell, of 
Alexander City, is president, J. C. Hass, of Montgomery, 
is vice president, and W. T. Robertson, of Montgomery, 
is secretary and treasurer, ‘These gentlemen with M. 
C,. Stokes, of Montgomery, are the incorporators. 


SOUTHERN RAILWAY PROJECTS. 

ATLANTA, GA., Feb. 6.—The Wright & Wadley Com- 
pany, contractors at Macon, Ga., were, on January 26, 
awarded the contract to construct 125 miles of rail- 
road for the Florida East Coast railway from May- 
town, Fla., to Lake Okechobee, Fla., for $5,500,000. 

The Greenville & Knoxville Railroad Company has 
given a mortgage for $6,000,000 to the Central Bank 
& ‘Trust Corporation, of Atlanta, for the purpose of get- 
ting funds with which to extend its present terminus, 
which is twenty-five miles from Greenville, S. C., to 
Knoxville, Tenn., a distance of 175 miles. This road 
will give Greenville a direct line to the Tennessee coal 
fields. 


EARNINGS OF PRINCIPAL GEORGIA RAILROADS. 

ATLANTA, GA., Feb. 4.—The annual report that is being 
prepared by the Railroad Commission of Georgia shows 
that the gross earnings of the railroads of Geérgia during 
the fiscal year that ended June 30, 1910, amounted to $44,- 
275,183.36, while for the preceding year they amounted 
to $39,506,099.83. The increase during the last year 
was $4,769,088.53. In fact, these earnings were larger 
than they have ever been before in the history of Georgia. 
Heretofore, the fiscal year ended June 30, 1907, set a 
record. The gross earnings of the roads during that year 
were $40,727,877.45 and until last year had never been 
surpassed. They were overtopped during the last fiscal 
year by $3,547,310.91. The net earnings of the roads 
have not been announced. 

Following are the gross earnings of the principal roads 
operating in Georgia. 

CENTRAL OF GEORGIA. 
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RAMBLER’ CHEMICAL ENGINE AND HOSE TRUCK, TYPE B, 


MOTOR TRUCKS FOR LUMBER HAULING. 


The Chicago automobile show this year was so ar 
ranged that passenger and commercial vehicles might 
have an equal demonstration. The present week has 
been given over to the exhibition of commercial motor 
cars of all sorts, with the most comprehensive display 
ever gathered together in the West. Every variety, 
from the lightest parcel delivery wagons to trucks 
having a carrying capacity of eight to ten tons, is 
shown at the Coliseum show, and merchants in all 
lines of business are showing a lively interest in the 
demonstration of the motor’s superiority over the 
horse. 

Comparatively few of the motor trucks manufac 
tured are suited to the handling of so heavy and bulky a 
commodity as lumber, and some of the larger machines 
which at first glance seem to be designed along the 
right lines show on closer examination defects which 
will have to be overcome before they can successfully 
be used for hauling lumber, shingles, millwork ete. 
The Chicago motor truck show, however, is a forceful 
demonstration of the fact that under ordinary condi- 
tions the horse is a luxury, if not an extravagance, 
as a means of handling lumber over city streets or 
halfway decent country roads. A few of the truck 
manufacturers have given special attention to the 
requirements of the lumber trade and are showing 
machines which will meet the severest tests. The first 
essential, of course, is a wagon that will cover the 
ground without shying at rough roads or developing a 
tendency to balk when speed is most essential. Many, 
if not most of the manufacturers claim perfection on 
this point and probably are able to deliver the goods 
when the load is not too heavy. The gasoline engine 
has been so perfected that it is about as dependable 
us steam power and far more simple. But when it 
comes to handling a three-, four- or five-ton load of 
lumber or millwork the problem is more complicated. 
Speed is not an essential in this kind of work and 
the artistic lines desirable in an automobile lend no 
additional value to a truck. The problem, condensed, 
is this: Can the lumberman buy a truck which will 
prove an economical and satisfactory substitute for 
the teams and wagons that would represent an equiva 
lent investment? Will the motor truck do the work, 
prove dependable, and return a fair dividend on the 
investment? 

Truck manufacturers who are able to answer these 
questions in the affirmative and furnish proof are 
assured of a ready hearing among lumbermen and 
sash and door manufacturers, not the least of whose 
troubles is the hauling proposition. Horses must be 
fed, whether or not they are kept busy. They have 
an unfortunate habit of contracting ailments and 
dying. They can handle a very limited amount of 
stock in a day, yet require a driver for each fractional 
part of the load that a good motor truck will handle. 

There is no room for argument over the efficiency 
of some of the heavy duty trucks now on the jnar 
ket and it is certain that some of them offer great 
inducements to the lumber trade. The question in 
which the buyer is interested, of course, is ‘‘ Which make 
is most efficient and best adapted to my require- 
ments?’’? Observations at the Chicago motor truck 
show indicate some of the likely answers to this query. 

In the development of any mechanical. contrivance 
and its subsequent usefulness experience is a powerful 
factor. Nine and one-half years ago the White Com 
pany, of Cleveland, Ohio, entered three of its steam 
delivery wagons in an endurance run from New York 
city to Boston and return, and the cars came through 
with perfect scores. That was before the gasoline 








engine had attained its present dependability and 
the ** White Steamer’? was in a class by itself. The 
White Company only introduced a gasoline machine 
on the market when it was in position to assure the 
buyer that its gasoline cars would prove absolutely 
reliable, and now the White gasoline cars rank with 
the steamer in reliability and efliciency. 

One illustration shows a White three-ton, four-eylin 
der gasoline motor truck admirably adapted for lum 
ber hauling, as exhibited at the show this week. This 
truck may be fitted with a variety of bodies ararnged 
for dumping or transferring the load and designed ac 
cording to the needs of the purchaser. It will nego 
tiate city or country roads that are passable to teams, 
will handle a heavy overload, and is sold under the 
White guaranty. The engine has plenty of reserve 
power for bad roads and hills. Axles are solid drop 

















‘WHITE’ STEAM TRUCK, TYPE BUILT TEN YEARS 
AGO 


forgings, 40 carbon steel, and frame is standard | 
heam, six inches high. 

The White Company also exhibited a 1%-ton truck, 
similar in general construction to the one described, 
and a 1,500-pound delivery wagon, 

The Reliance Motor Truck Company, of Owosso, 
Mich., one of the few manufacturers of trucks con 
structed in such a way as to be usable by the retail 
lumber dealer, maintained one of the most interesting 
exhibits at the Chicago automobile show. Special 
attention has been given to building a lumber body for 
the Reliance truck and the manufacturer has experi 
mented with various devices for loading and unloading 
lumber until the Reliance Motor Truck Company is 
now in position to offer the lumber trade a truck so 
equipped that it can be loaded and unloaded without 
loss of time and without the risk of damaging the 
stovk handled. A number of trucks of this type have 
heen in use for some time by the Fidel-Ganahl Lumber 
Company, of St. Louis, and have been utilized in 
delivering lumber to all parts of that city and to points 
fifteen to twenty miles outside of the city limits. Lum 
bermen who are familiar with the hills in St. Louis 
city and county will appreciate that this is a severe 
test of the efficiency of the machine, yet results have 
been entirely satisfactory and the Reliance trucks have 
heen used in hauling all kinds of stock, from ordinary 








THE EFFICIENT “RELIANCE” HEAVY DUTY LUMBER TRUCK. 





lumber to 12x1l2s, 24 feet long, delivered over country 
roads. The Fidel-Ganahl Lumber Company loads its 
stock on lumber wagons which can be hauled through 
the yard. When the load is completed the truck is 
backed up to the wagon, the entire load is rolled onto 
the truck and fastened with a binder chain, this opera- 
tion requiring not more than five minutes’ time. The 
driver then proceeds with his load to the point of 
delivery and without any assistance is able to dump 
the load in about one minute. Thus the truck is not 
detained while the lumber is loaded or unloaded and 
can be kept in actual service ten or twelve hours a 
day, or longer, as desired. The Reliance Motor Truck 
Company was compelled to spend much time and money 
in experiments before it was able to put out a truck 
chassis which would bear the strain of a large load 
of lumber. The problem was solved, however, and the 
company is now in position to furnish machines of 
3%-, 5- and 71%4-ton capacity with all equipment com- 
plete for handling lumber, sash and doors or coal. 
The Reliance heavy duty trucks are equipped with 
2-cyele, 4-cylinder, water-cooled motor, developing 40- 
to 45-horsepower, with 54-inch bore and 5-inch stroke. 
This motor furnishes power enough so that the truck 
will travel on any road where the wheels can get the 
necessary purchase, The company also builds a 4-eycle 
motor of the most approved type, giving the buyer his 
choice between the two types. The speed of these 
trucks varies from three to fourteen miles an hour, the 
normal speed for a loaded truck on average roads being 
about eight miles an hour. The entire construction is 
of the heaviest type, the frame being of 7-inch open 
hearth steel channels, with front axle a heavy steel 
I-beam section, and rear axle of solid 4-inch round 
nickel steel. Extra heavy artillery type wheels, solid 
rubber tires and ample brake facilities render this type 
of truck unusually free from operating trouble. 

The American Locomotive Company, which for many 
years has been known to the lumber trade as one of 
the leading builders of locomotives for railroad and 
logging uses, exhibited at the show its line of Alco 
motor trucks. This company, by virtue of its exten- 
sive experience in locomotive building, is particularly 
well equipped to put out a durable, reliable and effi- 
cient motor truck for lumber use. Its 3-ton type is 
one of the heaviest machines of its size manufactured, 
equipped with 4-eylinder engine, developing 24.6 horse- 
power A. M. rating. The 5-ton chassis is equipped with 
a 40-horsepower engine and both types are distin 
guished by short wheel base and usually heavy chain 
drive and a number of other features which assure 
ability and long service. 

The Pieree-Arrow Motor Car Company, of Buffalo, 
N. Y., exhibited a most interesting 5-ton truck 
equipped with 4-cylinder vertical engine, developing 
48 horsepower. The most ingenious feature of this 
machine is its worm-gear drive, which the manufac- 
turer adopted, after extensive experimentation with 
other types, as the only satisfactory and efficient device 
for a heavy-duty truck. The gear reduction in the 
Pierce-Arrow truck is about 8 to 1, making it imprac 
ticable to use a bevel gear drive. The Pierce-Arrow 
company is opposed to the chain drive in any form 
and after exhaustive tests adopted the worm-gear 
drive, with the assurance that it is good for 30,000 
miles of continuous use without repairs or adjustment, 
in addition to which it is noiseless and proof against 
dust and dirt. 


{The AMERICAN LUMBERMAN will cheerfully furnish de- 
tailed information regarding any make of auto truck on 
request.—Epirors. } 








“ALCO” THREE-TON CHASSIS, SUITABLE FOR LUMBER DELIVERY. 











44 


AMERICAN LUMBERMAN 


FEBRUARY 


11, 1911. 





ASSOCIATION INTELLIGENCE 


COMING CONVENTIONS. 


February 14—Southeastern Missouri Lumber Dealers’ 
Association, Cape Girardeau, Mo. 
February 14-16—Western Canada Retail Lumbermen's 


Association, Winnipeg, Man. 

February 15-17-——National Association of Box Manufactur- 
ers, Memphis, Tenn. 

February 15-17—Illinois Lumber & Builders’ Supply Deal- 
ers’ Association, Chicago, Hotel LaSalle; cement dealers 
meet on the 17th in special session. 

February 18—Columbia River Log Scaling & Grading 
Bureau, Portland, Ore. 

February 20—Salesmen’s Protective Association, Seelbach 
hotel, Louisville, Ky. 

February 20-22—Western Retail 
tion, Palace hotel, San Francisco. 

February 21—Central Iowa Retail Lumbermen's Associa- 
tion, Des Moines, lowa. 

February 21—-Northwestern Lumber & Sash & Door Trav- 
eling Salesmen’s Association; Pfister hotel. 

February 21-22—Kentucky Retail Lumber Dealers’ Asso- 
clation, Seelbach hotel, Louisville, Ky. 


February 21-23—Wisconsin Retail Lumber Dealers’ Asso- 
clation, Pfister hotel, Milwaukee, Wis. 


March 1-2—National Wholesale Lumber Dealers’ Associa- 
tion, New Willard hotel, Washington, D. C. 

March 2—Northwestern Iowa’ Retail Lumbermen’'s Associa- 
tion, Wahkonsa hetel, Fort Dodge. 

March 8—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver hotel, South Bend, Ind. 

March 11-—Buffalo Lumber Exchange, Exchange head- 
quarters, Buffalo. 

March 14—Alabama-West Florida Lumber Manufacturers’ 
Association, Montgomery. 

March 14-15—-Lumbermen's Association of New Mexico & 
Arizona, Roswell, N. M. 


April 1—Philadelphia 
building, Vhiladelphia, Pa. 


April 11—Lumbermen's Association of Texas, Auditorium, 
Houston, ‘Tex. 

May %-4—National Lumber Manufacturers’ 
Chicago. 


NORTHWESTERN SASH AND DOOR SALESMEN’S 
MEETING. 

Announcement is made by Seott W. Chambers, presi- 
dent, of the next annual meeting of the Northwestern 
Lumber & Sash & Door Traveling Salesmen’s Associa- 
tion. The meeting, which will begin with a 6 o’clock 
dinner, will be held at the Pfister hotel, Milwaukee, 
Wis., February 21. Officers will be elected for the com- 
ing year and such other business as properly may come 
before the meeting will be transacted, 


Lumbermen’s Associa 


Lumbermen’s Exchange, Crozer 


Association, 








SAN JOAQUIN VALLEY LUMBERMEN’S 
ASSOCIATION. 

San Francisco, Feb. 4.—A number of members of 
the San Joaquin Valley Lumbermen’s Association at- 
tended the recent convention at the Hughes hotel. 
Among those present were A. W. Heavenrich, of Ma- 
dera; A. J. Russell, of San Francisco; Will H. Thayer, 
of Los Angeles; A. 8S. Carman, of Oakland; H. Fagan, 
of San Francisco; KE. A. Carlson, of San Francisco; 
H. F. Brey, of Porterville; Ray J. Browne, of Bakers- 
field, and E, M. Cox, of Madera. J. G. Martin, of 
Fresno, was elected president and H. F. Frey, of Porter- 
ville, secretary. 


NEW JERSEY LUMBERMEN’S PROTECTIVE 
ASSOCIATION BANQUET. 


New York, eb. 7.—The annual banquet of the New 
Jersey Lumbermen’s Protective Association will be held 
Tuesday evening, February 21, at 6 o’clock at ‘‘'The 
Washington,’’? Broad and Washington place, Newark, 
N. J. Prospects point to a large attendance, as this is 
the important social function of the year. The officers 
of the association are: M. F. Ellis, president, Barnards- 
ville, N. J.; G. A. Smock, vice president, Asbury Park; 
S. 8. Thompson, treasurer, Elizabeth; James M. Reilly, 
secretary, 764 Broad street, Newark. The membership 
comprises 135 active and forty associate. The active 
membership comprises practically all the retailers in the 
state of New Jersey. 








BRITISH COLUMBIA LUMBER MANUFACTURERS 
IN ANNUAL CONVENTION. 

SPOKANE, WASH., Feb. 3.—The annual convention of 
the Mountain Lumber Manufacturers’ Association, of 
British Columbia, was held in Nelson, B. C., Monday 
and Tuesday and was one of the best attended meetings 
ever held by the association. Otis Staples, vice president 
of the association last year, was elected president. F. E. 
Sine was named vice president, and W. A. Anstie sec- 
retary. 

Declaring against the reciprocity agreement between 
Canada and the United States, a resolution was adopted 
condemning the compact, not only so far as lumber was 
concerned but all commodities, including fruit and farm 
produce. 

A resolution was also adopted drawing attention of 
the provincial government to the disparity in timber 
license rentals exacted in the interior as against the 
Coast. The average stand ot timber in the interior is 
only about one-quarter that of the Coast, while the 
rental on interior is $115 a mile as compared with $140 
on the Coast. The government was asked to place the 
rentals on a more equitable basis. 

A memorial was strongly indorsed complaining of the 
policy of the department of the interior in entertaining 
applications from settlers for land ineluding timber 
berths. This will be sent to Sir Wilfrid Laurier. It is 
set forth that in many instances these applications are 


made not for bona fide settlement but for the purpose 
of obtaining the timber, which is very often offered to 
the original owner for sale. 

In discussing the trade conditions Secretary Anstie 
said that while 1910 was the best year, as to production, 
in the history of the mountain industry—exceeding 427,- 
000,000 feet—the results were unsatisfactory because of 
competition with the United States. The outlook, he 
said, was good for 1911, but to what extent depended 
considerably upon improvement of conditions in’ the 
United States. 





MISS ACTING SECRETARY. 

At the recent meeting of the Tri-State Retail Lum 
ber Dealers’ Association at Evansville, Ind., a unique 
convention feature was the presence in the secretary ’s 
chair of a young lady, in the absence of the regular 
secretary. Miss Norma Ellis, of Evansville, acted as 
secretary and so well that, if she would have accepted 
it, she would have been elected to the position perma- 
nently. She kept minutes, read reports and attended 
to all the other duties with satisfaction and success. 

One reason for this may have been her training as a 





MISS NORMA M. ELLIS, OF EVANSVILLE, IND. ; 


Acting Secretary Tri-State Retail Lumber Dealers’ 
Association. 


business woman. Miss Ellis has been for a number 
of years an employee of the Wolflin-Luhring Lumber 
Company, and she knows the work about as well as the 
boss. Indeed when the members of the company are 
uway she conducts the office; and she can talk grades, 
freight rates and all that sort of thing like a veteran. 
In addition to this business ability she is a young lady 
of many accomplishments and much charm. Personally 
but the portrait herewith speaks for itself. 





ON TO WASHINGTON. 

There is every indication that the nineteenth annual 
meeting of the National Wholesale Lumber Dealers’ 
Association, to be held at Washington, D. C., Wednesday 
and Thursday, March 1 and 2, will be very largely at- 
tended. The business sessions will include some inter 
esting reports and discussions and work attended to by 
the various standing committees during the year, among 
them being arbitration, legislation, railroad and trans 
portation, coastwise and lake insurance, fire insurance, 
forestry, trade ethics ete. The bureau of information 
and collection department and transportation bureau 
have been very active the last year and some unusually 
interesting reports will be submitted. John A. Johnson, 
one of the commissioners of the District of Columbia, 
will deliver the address of welcome. The association 


has grown in activity and scope during the year and 
opportunities will be given for the members to discuss 
and consider at the meeting any subjects which should 
be taken up by the association. 

The banquet is to be held at the New Willard hotel 
Thursday evening, March 2, at which will appear speakers 
of national repute. This banquet is considered by some 
to be the most important lumber social function during 
the year, and replies from affiliated associations, includ 
ing manufacturers, wholesalers and retailers, are to the 
effect that the trade organizations will be well repre 
sented. At the same time as the banquet a musicale will 
be given to the visiting ladies in the hotel and an at 
tractive reception and program have been arranged for 
them. 

One of the most interesting events of the convention 
will be that the President of the United States will 
meet and address the members, delegates and lady guests 
in the east room of the White Tlouse, Thursday, March 
2, at 2:30 o’clock. This and other features of the meet 
ing are looked forward to eagerly. 





WESTERN PINE MANUFACTURERS IN UNUSU- 
ALLY INTERESTING ANNUAL CONVENTION. 
[Special telegram to the AMERICAN LUMBERMAN. ] 

SPOKANE, WASH., Feb. 8.—The annual meeting of the 
Western Pine Manufacturers’ Association, held in this 
city today, was attended by sixty manufacturers from 
Washington, Oregon, Idaho and Montana. Among the 
interested visitors were H, C. Hornby, of the Cloquet 
Lumber Company, Cloquet, Minn., and Edgar Dalzell, of 
the C. A. Smith Lumber Company, Minneapolis, Minn., 
formerly president of the Northern Pine Manufacturers’ 
Association, both of whom are interested in Idaho lum 
bering. 

l‘ollowing President MeGoldrick’s opening address and 
Secretary Cooper’s annual report, in which he urged 
stronger associated effort, a resolution was adopted in 
memory of Robert Laird Met Jormick, whose funeral was 
held at Tacoma today. 

Reports were presented by T. J. Humbird, chairman 
of the bureau of grades, and Chief Inspector F. FE. 
Carlin and J. P. Reardon, of the railroad committee. 

R. G. Keizer, of Spirit Lake, Ida., secured the approval 
of the Western Pine Salesmen’s Association, the presi- 
dent of which, W. C. Ufford, discussed market extension. 

The afternoon session included the indorsement of the 
Washington employees’ compensation act; a resolution 
was adopted protesting against proposed Canadian reci- 
proc ity and action was taken regarding proposed changes 
in W ashington insurance laws affecting mutual insurance 
organizations. 

The following officers were elected: 

President—-William Deary, Potlatch, Ida. 

Vice president-—-K, O. Hawksett, Spirit Lake, Ida. 

Treasurer-——H. M. Strathern, Post Falls, Ida. 

Directors—-T. J. Humbird, Sandpoint, Ida. ; J. P. McGold- 
rick, Spokane; George Stoddard, La Grande, Ore.; John R. 
Toole, Bonner, Mont. 

Bureau of grades—-Chairman, 
Mont.; J. VP. McGoldrick, Spokane; Vincent Palmer, La 
Grande, Ore., and G. W. Weisel, Henderson, Mont. 

William Deary was continued as a member of. the 
board of governors of the national association and T. J. 
Humbird was elected vice president of the board. 

At the banquet given tonight to the visiting lumber 
men and ladies at Ox Hall of Doges at Davenport’s 
J. P. MeGoldrick acted as toastmaster, and the toasts, 
which were interspersed with vocal selections, were 
responded to by Frank B. Cole, W. C. Ufford, T. J. 
Humbird and HK. F. Cartier Van Dissel. The meeting 
was pronounced a very successful one. 


Kenneth Ross, Bonner, 





LUMBERMEN’S ASSOCIATION OF TEXAS PRE- 
PARING FOR COMING ANNUAL. 

Ilouston, Tex., Feb. 6.—The lumbermen of Houston 
are very busy preparing for the next annual convention 
of the Lumbermen’s Association of Texas, to be held 
in Houston April 11, 12 and 13. Last week a meeting 
was held and an executive committee named and this 
committee was instructed to prepare an elaborate plan 
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of entertainment. This being the silver jubilee it is 
expected that the attendance will be very large. Many 
letters expressing an interest in the meeting have been 
received by the secretary, Sam. T. Swinford, from par- 
ties in different sections of the United States. The 
weather in April is very pleasant and it is a delightful 
time for those from the northern states especially to 
visit the South. 

One interesting feature of the convention will be a 
visit to the old historic San Jacinto battlefield. This is 
situated only about fourteen miles from Houston and 
visitors can stand on the spot where Sam Houston on 
the 21st day of April, 1836, with 700 Texans captured 
over 1,400 Mexicans and with the loss of only three men 
to the Texan army. 

The wives of the Houston lumbermen will have an 
executive committee and they will see to it that the 
visiting ladies from this state and from other states are 
well cared for. 





PAN-AMERICAN CONFERENCE. 


The Pan-American Commercial Conference, to be held 
at Washington, D. C., February 13-18, will be attended 
by representatives of ninety-one commercial organizations 
and 256 firms and individuals, and it is expected that 
the aggregate totals will be in the neighborhood of 600. 
Every state in the Union and twenty Latin-American 
countries will participate in the proceedings of the con- 
ference. 

Addresses are planned by President Taft, Secretary 
Knox, Champ Clark, Senator Root, President Farrell, 
of the United States Steel Corporation, and informal 
talks will be made by a number of members of the 
United States consular and diplomatie staff and by mem 
hers and consular representatives of the Latin-American 
government. 

A unique feature of the conference is that it will not 
discuss political questions nor will it debate or adopt 
resolutions, 





FIRST ANNUAL OF WISCONSIN ASSOCIATION. 


MILWAUKEE, Wis., Feb. 8.—At the first annual meet- 
ing of the directors and stockholders of the new Wiscon- 
sin Advancement Association, made up largely of Jum- 
bermen and timber owners of the state, held at the Hotel 
Pfister yesterday, the following officers were elected: 
President, William Irvine, Chippewa Falls; vice presi- 
dent, P. A. Martineau, Marinette; secretary, W. H. 
Mylrea, Wausau. Mr. Irvine is an official of the Chip- 
pewa Lumber & Boom Company and Mr. Mylrea is a 
well known lumberman and timber owner. 

At the general meeting of the association these direct- 
ors were chosen: G. D. Jones, Wausau; G. H. Atwood, 
Park Falls; 'T’. P. Hixon, La Crosse; W. H. Miner, Me- 
nasha; Harry Keath, Crandon; George Farnsworth, Chi- 
cago; Dewitt Van Ostand, Phillips; Arthur Holt, Oconto; 
J. T. Barber, Eau Claire; A, L. Ainsworth, Chippewa 
Falls; W. H. Killen, Appleton; E. P. Arpin, Grand Rap- 
ids; W. H. Mylrea, Wausau; J. G. Owen, Owen; A. H. 
Stange, Merrill; G. E. Foster, Mellen; A. W. Brown, 
Rhinelander; W. J. Wallrich, Shawano; P. A. Martin, 
Marinette; Robert Goodman, Goodman; William Irvine, 
Chippewa Falls; C. K. Ellingson, Hawkins; George Me- 
Kerrow, Pewaukee; Robert L. Gates, Milwaukee; Ralph 
Skidmore, Marinette. Practically all these directors are 
well known Jumbermen and timber land owners of Wis- 
consin, 


The special committee on publicity was given absolute 


authority by the directors to proceed with its campaign 
for the advancement of northern lands. 

In his annual report Secretary J. G. Owen reported the 
membership to be over 300 and representing an acreage 
of nearly 4,000,000. It was reported by the treasurer 
that $8,000 of the 25 percent assessment on the subscrip- 
tions to the fund for boosting Wisconsin already had 
been paid in. 





BOOKLET FOR BUYERS OF CAR BUILDING 
MATERIAL. 


Seavrix, WAsH., Feb. 6.—The Pacific Coast Lumber 
Manufacturers’ Association, through the office of the 
Secretary, will soon issue an attractive booklet, addressed 
to the buyers of ear building material, and dealing with 
the good qualities of western woods for this purpose. 
Several thousand of these booklets are now being printed 
and will be distributed to every car manufacturer, rail- 
road purchasing agent and buyer of car building material 
in the United States. Coneerning the good qualities of 
fir lumber the booklet reads: 


mm... building rolling stock, flats, gondolas, dump and gravel 
nd refrigerator, box and even baggage, a 
cvery eePing cars you will find FIR eminently suitable for 
break wooden need. FIR has great tensile strength, high 
works = Strains, does not splinter under thrust, holds paint, 
not mew h does not work loose from bolts and nails, is 
nad Ibject to blue stain (incipient dry-rot), practically odor- 
ig ifontains a minimum of pitch that can be, and usually 
Under mated in drying, does not splinter or shiver or peel 
little vat OF Shock, practically does not shrink, contains 
yond th ho sap wood, durable under weather conditions be- 
tone 18 life of any rolling stock and lighter in weight than 
Y other structural wood, 


1 use of spruce for car building is then taken up, 
a rey F ini Ti 

nd buyers are assured that, for lining refrigerator cars, 
it has no equal, It says: 


sp Tom oo: 
m.:. ~ Is is also well worth your attention for certain 
lining a ar siding, car roofing but most particularly for 
Such Bo nacency oe peg cars destined to handle food products. 
Oggs Datwodities as packing house products, dressed poultry, 
odors SPRY cream, berries and fruits will absorb 
such gubstar ‘CE is absolutely odorless and will not taint 
for Tne peepaat and the heaviest demand for this wood is 
odorless. {t —_ handling such commodities. Besides being 
Pearance an tts, Sreat strength, holds nails, is clean in ap- 

we and is of a good color. This wood is suited to any 


Process , . A 
on the ne: phaineling and holds paint as well as any wood 
arket 





Western hemlock is then taken up and some very in 





teresting facts are brought out. Regarding hemlock it 
reads as follows: 


HEMLOCK is epndicebess by its name. “A rose by any 
other name” might smell as sweet, but HEMLOCK is just 
HEMLOCK to the average buyer. The time will come when 
this Pacific coast HEMLOCK will be one of our most prized 
structural woods and we will have forgotten the evil reputa- 
tion inherited from the eastern wood of the same name. 
HEMLOCK today is sold under several fictitious names and 
is in good demand for certain specific uses. The prejudice 
against the name is slowly fading and it will soon take its 
ylace alongside the fir and pines. This HEMLOCK is abso- 
utely free of windshake. Its excellent wearing qualities 
have been fully demonstrated by its use as flooring in domes- 
tic construction and it is well suited to your needs as car 
siding, car roofing, car lining and for small car framing. It 
has one of the characteristics of the old fashioned HEM- 
LOCK: it will hold a nail for all time. We believe that it 
will appeal to you in parts of construction on passenger 
equipment also; it is very firm, little liable to mar and will 
inke enamel finish to perfection, has no pitch and is obnoxi- 
ous to animal and insect life. 





A ROUSER AT EVANSVILLE. 


EVANSVILLE, INp., Feb. 3.—A rousing concatenation 
last night fittingly concluded the convention of the Tri- 
State Lumber Dealers’ Association. The affair was 
conducted under the supervision of Vicegerent W. H. 
Bultman. A elass of eight candidates was initiated. 
The kittens were dressed in hobble skirts and other 
grotesque habiliments and paraded through the streets, 
hotel lobbies ete. and finally conducted to the rooms of 





W. H. BULTMAN, EVANSVILLE, IND. 
Vicegerent Snark. 


the Business Men’s Association, where the concatenation 
was held. The following officers presided: 


Snark—W. HI. Bultman. 

Senior Hoo-Hoo—D. Thornton. 
Junior Hoo-Hoo—FE. D. Luhring, jr. 
Bojum—E. 8. O'Hara. 
Scrivenoter—Harry Roy. 
Jabberwock—J. W. Robinson, 
Custocatian—George 'T’, Meinzer. 
Arcanoper—John Cooper. 
Gurden—J, C. Greer, 


The following candidates were initiated: 


Paul Wood Luhring, Evansville; Wolflin-Luhring Lbr, Co. 

John Franklin Piatt, Evansville; Wolflin-Luhring Lbr, Co. 

Leo Fire Worland, Indianapolis; Indiana Mutual Ins, Co, 

Edward Elvious Allen, Cisne; Southern Illinois Lbr. Co. 

Arthur Clarence Karges, Evansville; Evansville Sash & 
Door Co. 

Richard Henry Ifumber, Henderson; Henderson Builders’ 
Supply Co. 

Henry Massie, Evansville; Evansville Sash & Door Co, 

Walter Q. Collins, Lake; Mayor & Collins, 


Following the concatenation a splendid lunch was 
served. 








COLUMBIA RIVER LOGGERS ELECT OFFICERS. 


PORTLAND, ORE., Feb. 4.--The Columbia River Log- 
gers’ Association reélected its officers at its regular 
monthly meeting held in this city today. The officers 
are: HH. C, Clair, of the Clark County Logging Com- 
pany, president; IX. 8. Collins, of the Ostrander Railway 
& Timber Company, vice president; J. 8. Bradley, of the 
jradley Logging Conipany, treasurer, and A. B. Wastell, 
of the Whitney Company, Limited, secretary. The elec- 
tion was unanimous. 

The meeting was presided over by E. 8. Collins because 
of the fact that Mr. Clair, while present, was suffering 
from a cold. The minutes of the preceding meeting were 
read and approved, as was the treasurer’s report. 

Two representatives from the Y. M. C. A. lauded a 
proposition before the meeting to establish reading and 
club rooms at the various camps or in a group of camps 
where the number of employees in one camp would not be 
sufficient to warrant the expense of keeping up such an 
institution, and the suggestion met with considerable 
favor on the part of the loggers. Mr. Bradley stated 
that he would be glad to make an experiment if some 
of the adjoining camps would join. It was explained by 
the Y. M. C. A. representatives that by providing the 
employees with such accommodations for recreation and 
study after their hours of toil they would eventually 
find more enjoyment therein than to make occasional 
trips to the city and spend their time and money in 
riotous living, as lumberjacks are wont sometimes to do. 
Incidentally the fact was brought out that many camps 
in the Columbia river district have done a great deal 
to give the men greater comfort by the installation of 


electric lights, bathhouses and other modern equipments 
and accessories. 

Few of the camps will resume operation before another 
monthly, partly because of the weather, which has been 
unsuitable, and partly because of the fact that there are 
still enough logs in the water to run the mills for another 
six or eight weeks. The stock on hand shows a reduc 
tion of about 20,000,000 feet during the last month, how 
ever. 

An invitation from the Grays harbor loggers to visit 
their meeting at Aberdeen was accepted and the Columbia 
river men will make a trip to Aberdeen February 14, 
when ideas will be interchanged and conditions discussed. 
The trip will probably be extended to Puget sound, as a 
number of the local men would like to become better 
acquainted with their colleagues on the Sound. 

The proposed workmen’s optional compensation act 
was discussed after having been reported on by George 
Johnson, who was one of the committee appointed to 
work with other organizations to draft the bill which will 
be presented to the state legislature next week. Mr. 
Johnson said the prospects for the passage of the bill 
are good, 

Those Present. 
Hf. C, Clair, Clark County Logging Co, 
Charles Crogster, Charles Crogster Logging Co. 
Kk. 8. Collins, Ostrander Railway & Timber Co 
IP. J. Brix, Brix Logging Co. 
J. A. Byerly, Silver Lake Railway & Timber (« 
J. S. Bradley, Bradley Logging Co. 
George Johnson, W. W. Johnson Lumber C 
(. P. Bradshaw, Chapman Timber Co, 
I. EB. Stewart, John Stewart & Son 
A. B. Wastell, the Whitney Co., Ltd. 





QUAKER CITY LUMBERMEN PASS RESOLU- 
TIONS. 


PHILADELPHIA, PA., Feb. 6.—At the monthly meet- 
ing of the Lumbermen’s Exchange, held last Thursday, 
an invitation to its president and two other members 
to attend the annual meeting of the National Wholesale 
Lumber Dealers’ Association in Washington, D. C., 
March 1 and 2, was read. The president, Franklin A. 
Smith, jr., appointed Herbert P. Robinson and William 
T. Betts as the other two delegates. 

A resolution of condolence to the family and of 
regret at the death of Jesse Lukens was passed, eulogiz- 
ing his modest and unassuming manner and recalling the 
high regard in which he was held by all on account of 
his ability and honorable business methods. 


The Weeks Bill. 


The following resolution was adopted: 


Whereas, Any amendment to the Weeks Appalachian bill, 
whether favorable or unfavorable to the proposition for the 
conservation of the timber in the Appalachian and White 
mountains, would jeopardize the passage of the bill at this 
session of Congress, and perhaps make its passage impossible ; 
therefore, be it 

Resolved, That we earnestly urge the United States Senate 
to pass the Weeks Appalachian bill without any alteration 
whatever, and urge the senators from Pennsylvania, . Boles 
Penrose and George T. Oliver, to vote for and support the 
Weeks bill in its present form; and be it further 

Resolved, That copies of this resolution be sent to Senators 
Penrose and Oliver, 





FORESTRY ASSOCIATION FORMED IN NORTH 
CAROLINA. 


RALEIGH, N. C., Feb. 6.—The North Carolina Forestry 
Association was formed in this city February 1, in the 
rooms of the Chamber of Commerce, after three sessions 
attended by representatives of timberland, lumber in- 
terests, woodworking factories and other citizens. Though 
not large in numbers attending, all sections of the state 
were represented, there being present representatives from 
eighteen counties, with visitors from five states, 

The object of the meeting, called at the suggestion of 
the State Geological & Economic Survey, was to make 
plans and frame bills looking to the preservation and 
perpetuation of the forests of the state. Forest con- 
servation was the theme of the discussion and in it there 
was the expression that there is needed effective fire 
protection, with plans for the reproduction of the forests. 
On all sides there were declarations of the need of a 
stock law or fence law so as to end destruction of seed 
and sprouts, troubles from hogs, as Well as from brush 
burning being set out. Addresses were made by Goy. 
W. W. Kitchen, Dr. J. H. Pratt, state geologist, Dr. 
D. H. Hill, president A. & M. College, Prof. J. 8. Holmes, 
state forester, Hon. Alfred Gaskill, forester of New 
Jersey, Thomas P. Ivey, forest engineer of South Con 
way, N. H., and a number of citizens of the state, 

The lumber manufacturers were not much in evidence 
and it can not yet be determined whether the proceedings 
of the meeting will meet with favor from the lumber 
manufacturers who in a large measure are the actual 
holders of the timber lands in this state. The bill now 
before the state legislature is believed by lumbermen 
to be entirely inadequate to meet the demands of forest 
protection. The revenue to be derived from the bill, 
us it is now drawn, is not expected to reach a larger 
sum than $15,000 a year, and lumbermen who are familiar 
with the subject do not believe that this amount would 
go far toward carrying cut the purpose of the bill. The 
lumbermen no doubt will oppose the passage of this 
bill, taking the stand that inasmuch as they pay a yearly 
tax on their standing timber, that it will be unfair to 
levy an additional tax against them, however small the 
tax may be. It is not believed, however, that the lumber 
men would object to this tax, provided the present annual 
tax on standing timber be taken off and the tax carried 
in this bill covering the timber as it is cut be levied 
in its place. 

The convention appointed a committee to appear before 
the legislative committee on agriculture to ask for the 
passage of the present bill with such’ amendments or 
changes as may be desirable. 
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WESTERN RETAILERS. 


Preparations and Program for Their Com- 
ing Convention at San Francisco. 


The annual convention of the Western Retail Lumber 
men’s Association, which will be held at San Francisco 
February 20 to 22, promises to be largely attended by 
the retail lumber dealers, manufacturers and wholesalers 
us well of the territory west of the Rocky mountains, 
which the association now embraces. Secretary A. L. 
Porter, of the association, has issued the program for 
the convention, which is in pamphlet form, artistically 
printed and arranged, and gives the details and doings 
of each day. Features of the convention will be an ad 
dress by John W. Barry, the well known retail lumber 
dealer and association advocate, of Cedar Rapids, lowa; 
a talk on ‘‘The Art of Making a Sale,’’ by Benn R. 
Vardaman, of Des Moines, lowa, and an address by W. 
G. Hollis, secretary of the Northwestern Lumbermen’s 
Association, Minneapolis. 

The retail lumber dealers of San Francisco are ar 
ranging entertuinment for the visiting lumbermen which 
will interest the ladies also, as it includes an auto ride 
for them Tuesday afternoon, February 21, and a trip to 
Mount Tamalpais and Muir Woods on Thursday follow 
ing the close of the convention. 

Monday evening there will be an initiation of the 
Osirian Cloister, under the supervision of L. D. MeDon 
ald, of the Hauptman Lumber Company, San [rancisco, 
who is one of the nine priests of the Cloister. Tuesday 
evening there will be a big Hoo-Hoo concatenation under 
the supervision of Vicegerent Snark Hiscock, and 
Wednesday evening will come the annual banquet, which 
will be given with the compliments of the lumbermen 
of San Francisco. 


Headquarters at the Palace. 


The headquarters for the convention will be at the 
Palace hotel, which is one of the finest hostelries in the 
world. The meetings will be held in one of the private 
parlors and Secretary Porter will have his headquarters 
there. The Palace hotel, which has been entirely rebuilt 
since the earthquake and fire of five years ago, follows 
out ideas similar to those that obtained in the old hotel, 
which was famous all over the world, but it is entirely 
modern in every respect. Despite the conveniences of 
the Palace hotel, its great cost, and perfeetion in detail, 
its rates are no higher than any other first class hotel, 
and during Jumbermen’s week in San Francisco it will 











“HELLO, OSCAR, THIS IS CARRIE !” 


After those in attendance have been registered, badged 
and handed in their railroad receipts the first session will 
be formally opened. The program includes an invocation 
and «a salutation by the Imperial male quartet, whose 
songs will be a feature of each meeting. The remainder 
of the program is given below: 


Address of welcome—-lIlon. James Rolph, jr., president 
Merchants’ Exchange. 

Annual address—-President J. If. Dunlop, Cascade Locks, 
Ore, 

Secretary-treasurer’s annual report. 

Appointment of committees-—Auditing, resolutions, mem 
hership and nomination. 


MONDAY ABTERNOON SESSION 
2 o’clock Sharp. 


“ALL That | Ask Is Love, Mandy” 
“The Ten Commandments” 
Iowa. 
(Mr. Barry's subject refers to the cost of doing business. 
All delegates are urged to come prepared to express their 
views on this subject.) 


Imperial male quartet. 
John W. Barry, Cedar Rapids, 








THE PALACE HOTEL, SAN FRANCISCO. 


be the headquarters for lumbermen from all parts of the 
Coast. 

Reduced rates, on the certificate plan, have been ob- 
tained by Secretary Porter from all of the western rail- 
roads to San Francisco for the convention. Every person 
attending should purchase a ticket to San Francisco and 
secure a receipt for it. This receipt, when deposited 
with the secretary, will entitle the holder to return within 
thirty days of the close of the convention at one-third 
the regular rate. 

Secretary Porter has gotten out very attractive an 
nouncements of the coming convention, including some 
postal ecards, on one side of which are pictures of very 
attractive young ladies, who purport to be awaiting the 
arrival of the visiting lumbermen in San Francisco. 
From the reading matter on them one would infer that 
Frank B. Cole, the lumber poet and wit of Tacoma, had 
something to do with preparing the advance matter for 
Mr. Porter. It is hoped to arrange for several special 
carloads of lumbermen leaving Spokane and Seattle. 
These cars will be attached to the same train at Portland 
to San Francisco, thus making up a lumbernien’s special, 
which will make the trip much more enjoyable and in- 
teresting to those participating. A large attendance of 
retail lumber dealers from all over the Pacific coast is 
expected. 





sr 3 oe “If I Knew You and You 
Knew Me”’—If. F. Brey, Vor 
terville, Cal. 
MONDAY EVENING. 


Initiation 
Cloister. 


service—Osirian 


TUESDAY ‘MORNING SESSION 
10 o’clock Sharp. 
“Where the River Shannon 
“lows’’—-Imperial male quartet. 
“Clear Merchantable Slabs” 
I’. Dean Preseott, Fresno, 
Cal. 
“The Art of Making a Sale” 
Ben R. Vardaman, associate 
editor Merchants’ Trade Jour 
nal, Des Moines, Iowa. 








TUESDAY AFTERNOON SESSION 
2 o’clock Sharp. 

Roses’ Imperial 
quartet, 

“The Code of Ethics” 
George HK. Merrill, vice presi 
dent American Lumber Trades 
Congress, Salt Lake City, 
Utah. 

“Giving the Devil His Due” 

Rev. William J Hindley, 
Spokane, Wash. 

New business. 

Reports of committee 

Election of officers, 


male 


MUESDAY EVENING SESSION 
8 o'clock. 
ILoo-lfoo concatenation. (De 
tails will be announced at the 
meeting.) 


WEDNESDAY MORNING SESSION 
10:30 o’clock. 
Annual meeting 
; men’s Mutual Society. 
Appointment of committee on nominations. 
— address—F. I Hilliard, president, Pocatello, 
adano, 
Secretary-treasurer’s annual peport. 
“Our Mutual Plan,” W. G. Hollis, Minneapolis, Minn. 
Report of nomination committee. 
Election of officers. 


Lumber 


WEDNESDAY AFTERNOON SESSION. 
2 o’clock, 

Informal conference of manufacturers, wholesalers and 
retail merchants for a discussion of the code of ethics and 
any proposed amendments to the code to be presented at 
the meeting of the American Lumber Trades Congress in the 
spring. 

WEDNESDAY EVENING SESSION. 
7 o’clock, 

Annual dinner—Frank B. Cole, toastmaster. Compliments 
of the San Francisco lumbermen. Secure your ticxets early. 
_, Tuesday afternoon, 2 p. m., auto ride for visiting ladies, 
if weather is favorable. 


Thursday: Trip to Mt. Tamalpais and Muir Woods. 
Iriday: Trip to Del Monte. 


ODPPB PDI DDD PPD 


J. H. Parker and J. D. Butler, president and secre- 
tary respectively of the Parker-Bell Lumber Company, 
of Seattle, Wash., have sold their interest in the corpo- 
ration, with 12,000 acres of timber in Snohomish and 
Skagit counties, Washington, for $250,000. Joseph 
Kaye, of Emporium, Pa., was the buyer. 


THE MEMPHIS CLUB. 


Semi-Annual Meeting a Lively and Intensely 
Interesting Session. 


MEMPHIS, -TENN., Feb. 7.—It was decided at the semi 
annual meeting of the Lumbermen’s Club of Memphis, 
held at the Hotel Gayoso, Saturday afternoon, that the 
river and rail committee, which has organized itself as 
a separate body in order that it might be in position to 
handle the proposed opposition to the advance in trans 
continental freight rates before the Interstate Commerce 
Commission, should proceed with the collection of the 
necessary funds and report to the club at the meeting 
two weeks hence whatever progress has been made. Upon 
that report will depend very largely on whether or not the 
club will carry out the plan of opposing the advance 
or whether it will drop the matter altogether. 

The subject came very prominently to the front at 
this meeting because of the report of the river and rail 
committee that the letters that were sent out by it 
soliciting subscriptions to defray the expenses of the 
fight before the Interstate Commerce Commission had 
received many letters in response from outside inter- 
ests. It has been known all along that there were 
many lumber shippers, as well as lumber organizations, 
in the affected territory, which extends over practically 
the entire West, and it was hoped that these would con- 
tribute largely to defray the expenses of the proposed 
litigation. Another effort is now being made to arouse 
proper interest on the part of these and, if suitable 
response is made, it is certain that Memphis lumbermen 
will make up whatever additional funds are necessary. 
However, some opposition to the litigation has developed 
among the members of the club on the ground that 
Memphis lumber shippers are very little interested 
directly in the advance of freight rates to Pacifie Coast 
points. This argument was vigorously met by James E. 
Stark, A. L. Foster, J. V. Rush, C. W. Holmes and 
others, who declared that the failure of the Lumbermen’s 
Club of Memphis to appear before the Interstate Com 
meree Commission in this case, after having made all 
urrangements to appear before that body March 15, 
would have the double effect of eliminating such com 
petition as is now derived from the buying of hard- 
woods in this territory by Pacific coast consumers anid 
also would very greatly reduce the prestige of the club 
as being opposed to these advances and leave the rail- 
roads free to proceed with advances. Particular atten- 
tion was called to the advance in freight rates from 
points in the Southwest to Kansas City, St. Louis and 
Chicago aml to the proposed advance in freight rates 
from Ohio river to northern and eastern points. 

Two applications for membership, those of J. V. 
Stimson and B, I. Katterhenry, both of the J. V. Stim- 
son Hardwood Company, which recently succeeded the 
Ryan-Stimson Lumber Company, will be voted upon favor 
ably at the next meeting. 

Notice was given that there would be a discussion 
thirty days hence of the revision of the recently adopted 
constitution and bylaws with a view to conferring full 
rights upon associate members. 

A letter was read from the secretary of the National 
Wholesale Lumber Dealers’ Association asking the club 
to appoint two delegates to the annual of that body in 
Washington, March 1 and 2, in addition to the trustee, 
who, in this case, is W. A. Gilchrist. This will be done. 

W. L. Crenshaw, chairman of the entertainment com 
mittee, reported that it has been decided that the Lum 
bermen’s Club of Memphis should give the delegates of 
the semiannual meeting of the National Association of 
Box Manufacturers a smoker on the evening of February 
16 instead of a more formal banquet. It has been an- 
nounced that Juncheon will be served the delegates to the 
annual on the 15th and 16th by the club. The conven 
tion will be in session three days, beginning February 15. 

Mr. Crenshaw submitted designs for badges to be worn 
hy the delegates to the annual of the National Hardwood 
Lumber Association, to be held here in May or June. 
The committee was authorized to adopt whatever design 
it saw fit. 

J. W. McClure, chairman of the information committee, 
called the attention of the members to dispatches from 
Jackson, Miss., to the effect that the authorities of that 
state were planning to assess timber and timber land 
separately. He said that he was calling the attention 
of the club to this action because members own both tim- 
ber and timber land in Mississippi. He thought it only 
right and proper that they should know of it in order that 
they might appear before the assessment board of the 
state and protect their interests so far as possible. 
James E. Stark was in the chair and the usual luncheon 
was served. E 


BABB BI IIOOIFOION 


LUMBER DEALERS ELECT NEW OFFICERS. 


Sr. Louis, Mo., Feb. 7—The Retail Lumber Dealers 
Association of St. Louis met this week and transacted 
an annual accumulation of business, as well as electing 
the following officers for the ensuing year: 

President—FE. 
Company. 

Vice president—H. W. Ballman, Laclede Lumber Company. 

Treasurer—Louis Essig, St. Louis Lumber Company. 

Secretary-—J. B. Kessler. 


R. Darlington, %. R. Darlington Lumber 


The annual banquet of the association will be held at 
the rooms of the Missouri Athletic Club on the evening 
of February 9, at 6 o’clock. 
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MICHIGAN RETAILERS’ ANNUAL. 


Twenty-Second Gathering of the Lumbermen a History-Making Event — Official Papers of Excep- 
tional Value—Notable Narrative by Illinois Veteran. 


Bay Ciry, Micu., Feb. 9~—The Michigan Retail Lum- 
ber Dealers’ Association, in annual convention here 
this week, unanimously approved two proposed amend- 
ments to the code of ethics of the American Lumber 
Trades Congress offered at a recent St. Louis (Mo.) 
conference providing that, when a retailer makes a 
protest, it must be made within five days of the receipt 
of the car and that, when a protest is made claiming 
a shortage, the retailer shall pay for the reinspection 
if it is found that no shortage exists. A standing 
committee to represent Michigan in the congress was 
also ordered appointed. 

The twenty-second annual convention of the Mich 
igan association opened at the Wenonah hotel in Bay 
City Tuesday morning. The Grand Rapids and Detroit 
delegations, including many others from those sections 
of the state, arrived late Monday evening in special 
ears. The majority of the visitors arrived Tuesday 
morning, however, and 400 or more registered on that 
day. ‘'he business sessions of the convention were 
held at the Star theater. 

The hosts of the convention were the following deal 
ers, Wholesalers and manufacturers: Ross & Went 
worth; Bradley, Miller & Co.; KE. B. Foss & Co.; the 
Kneeland-Bigelow Company; W. D. Young & Co.; the 
Hanson-Ward Veneer Company, and the Richardson 
Lumber Company, of Bay City; and the Mershon 
Eddy-Parker Company, of Saginaw. ‘They furnished 
the badges, the theater party and other generous 
favors. 

TUESDAY MORNING. 

The opening session of the convention was called to 
order at 10:40 a. m. Tuesday by President KE. . Hart- 
wick, of Detroit, who immediately introduced Gustave 
Hine, mayor of Bay City, who delivered the official 
address of welcome. Mayor Hine interestingly re 
viewed his forty years’ residence in Bay City and 
particularly the many changes that have occurred in 
the lumber industry in this region. He referred to 
George W. Hotchkiss, of Chicago, Ill., secretary of the 
Illinois Lumber Dealers’ Association, who was present, 
and said he recalled him as one of the citizens of 
Bay City in the old days. The mayor extended a 
welcome of the most hearty character and said he 
hoped the lumbermen would come to Bay City every 
year. 

President Hartwick, in responding, assured Mayor 
Hine that the pleasure of the lumbermen in accepting 
his welcome was fully equal to his pleasure in extend 
ing it. ‘‘I hope when we are gone,’’ he said, ‘‘that 
you will have pleasant memories of our stay and will 
still want us to come again.’’ 


The President’s Address. 


The president then read his annual address, in which 
he said: 


Each of us has concluded his annual inventory of his 
own individual business, and now we are once more as 
sembled in convention, our twenty-second annual conven 
tion, for the purpose, as it seems to me, of taking stock 
and inventorying our own Michigan Retail Lumber Dealers’ 
Association. 

his association is really a branch of your own in 
dividual business and you should so consider it. 1 beg 
of you to attend the sessions during this meeting, to come 
early, be on time. Then we can the sooner take our recess 
and thus have more time between meetings for the social 
features, very important features of the convention. 

There are questions to be settled here and it is only 
fair to your directors that each of you give your board 
the benefit of your own ideas, whenever these questions 
come up for discussion. Vossibly some problem may not 
be solved here, but be referred to committees or left for 
the board of directors. So, gentlemen, we need your 
ideas, attend the meetings and be on time. In this ‘con 
nection I want to quote from the News and Views 
4 trade paper. 

What Regiment Do You Belong To? 

“No. 1—Quite a number of active members in this as 
sociation give to it the same attention as they give to 
their business. They pay promptly, they attend the con 
vention, they answer communications promptly, and are 
always there when needed. ‘They are prosperous in their 
communities; they always get theirs, and they form the 
advance guard of the dealers of the United States. This 
class coniains the patriots of the cause. They are the 
men of principle; the sharpshooters of the trade army, 
fighting because there is something to fight for and en 
listed until they win. ‘The Lord help the people if these 
men were to retire; they are the hope of the day in every 
battle. They recognize duty artd perform it without urging 
fhe banner of success is with them and they pass it on 
pnstained ; they are an inspiration to their officers, and 
ecause of them the whole thing is worth while All 
honor to class No. 1. 

Th No. 2—Then we have another class of ‘active’ members 
bee class bélieves in organization and coéperation ; they 
appl _ us, discuss questions of importance, listen and 
P< scat help to elect officers, and then zo home and forget 
aad the their dues, their obligations to their officers, 
mm deir obligation to the cause. ‘I hey forget that they 
ap —T of the work ; they are slow in responding to our 
The, TE amg Slow in all that goes to he p the dealei 
the kind ‘ti, in it, but won't work at it. No. 2 class is 
| lat needs drumming up all the time; in fact, 
ie tere 0 auch drumming that we lose valuable time 
advance u ag ng Activity and the cause loses in its 
need so much slee hh: f hey a : he nace , = , a 
put thes” ! sleep that they annoy the officers who would 
would -*. the suard house for a spell if the discipline 
stray Pp permit, but who work on and hope that a 
make oo, way, sive them an inspiration, and one das 
. 800d fighters of them lo this class the- officer 

oylways shouting ‘Come on.’ 
who dein 3 "hen there is another class of ‘active’ members, 
of some st the request of a live one, or upon the enthusiasm 
in their pecial occasion, ov because the convention is held 
® lags that or near to their city. They want to ente: 
it appeals to them at some particular time, o1 








to ‘throw a bluff’ for awhile. You never hear from them 
after they sign the application. Postage is worse than 
wasted upon them. The convention and its opportunities 
have no attraction to them; they think they want some- 
thing, but don’t know exactly what they want, and failing 
to get what they think, they make up their minds there is 
nothing in it and soon ‘die.’ 

“These are the three classes in every organization, no 
matter what the line, and the struggle is the same every 
where. No. 8 class is the hardest to manage; they bother 
the plans more than a little, and always raise a question 
in any campign for betterment. Their need is just as 
great as the need of classes 1 and 2, but they think the 
xovernment should supply that need without calling upon 
them for service of any kind, and when the supply fails 
they ‘lie down’ on you. They are the ‘coffee coolers’ in 
the march of the battle; they can not be found when the 
advance is ordered; they are the ‘hobos’ on the road, the 
‘cut behinds’ on the uphill drive, the barnacles on the ship, 
an detriment to progress and a _ positive disadvantage to 
every wide-awake effort; always got a ‘bellyache’ when 
there is work to do, and when closely pressed. they do not 
hesitate to desert the cause; no good to themselves or 
to anybody else, and not to be depended on when it comes 
to a good square manly fight for principle. The only 
thing we can say for them is that they are ‘in the army’ 
and ought to take their share of the work, but since 
they won't, they are fit only to ‘leave at home’ to ‘tarry by 
the stuff’ with the women and children, until the battle 
is over; they are not worthy of enlistment or to wear 
the uniform, and until they show a decided change they 
should have no part with men. 

“Shame on them! Shame! 

“Now, then, we've presented the three classes, look them 
over carefully and find your regiment. Then stick and 
fight to the end. It is worthy of every man’s best efforts. 

“Class No. 1 stands ready for the order to march. See, 
they move! The commander shouts, down the line the 
captains repeat the order, Fall in! Are you in? or Fae 
Secretary's Work. 

I do not intend, in this report ,to refer to the growth 
or progress of our association during the last year. That 
will come in the report of the secretary and treasurer; yet 
I can not refrain from saying that your secretary, though 
in his first year, has been able by his own diligence and 
hard work to show an excellent increase in’ membership. 
Truc, he has had the aid of a few members but there 
are still many nonmembers in the state, and [ must 
again quote from the News and Views: 

“Why Is This?’ 

“First, it is your own indifference. Next. the morbid 
seliishness that is sometimes found among those engaged 
in our business. When I speak of some of us being at 
fault, 7 mean that I have discovered in many instances 
that those men who are engaged in the business and who 
are members with a distance of not to exceed ten miles 
between them, have in some cases never met. The live. 
enthusiastic member of this or any other association would 
not permit this condition to exist. The members of this 
association, knowing what a membership means, would 
at onee present the matter to his neighbor, and’ urge him 
to join. Once a member, I do not think we would have 
any difficulty in holding them, and this last spells coépera 
tion. low many of you have coiperated with the secre 
tary’s office? T present the question and let it come home 
fo you.” 





Winter Meetings. 


At the last convention it was decided to hold our annual 
conventions during the summer time. But your officers 
in trips throughout different parts of the state learned 
from the dealers in the towns and villages where the 
majority of our membership reside, that a summer con 
vention is not what they want, so your board of directors 
asked for a postal card vote to reseind the resolution for 
a midsummer date. And this magnificent attendance here 
demonstrates the result of this postal-card vote as wise, 
as it was an almost unanimous choice. That is, to hold 
the annual convention in the winter time. 

In accordance with your instructions at the last con 
vention, a committee has been appointed by your president 
to confer with the associations of Ohio and Indiana, for the 
purpose of consolidating the three associations. The mem 
hers of this committee are Carroll I’. Sweet, Arthur LL. 
Hlolmes and Arthur Kraft. We will at the proper time 
hear from this committee. ; 

You will note from the program that a time has been 
set apart for a meeting of the insurance association, and 
again I urge all members to be present at this meeting 
This association is making progress and we want every 
member of the state association to be a member of the 
insurance association. x 

Possibly some of us have made a mistake in signing 
the present agreement with the railroad company. Vossibly 
demurrage so assessed may not be lawfully collected. 

i have quoted freely from the trade journal News and 
Views, and [ wish again, particularly for the benefit of 
nonmembers, to read another extract from this paper It 
is a little sentiment on “Harmony and Profit :” 

Ifarmony in Profit and Protit in Harmony. 

“That's the whole thing in a nutshell, and might well 
form the bylaws and constitution of any organization of 
business inen, for how can a man have harmony in his 
heart without profit in his pocket? Or how ean a man 
secure the fullest profits except by harmony?’ 

In conclusion, I wish to thank those of the traveling 
fraternity who have coéperated with us during the last 
year. Their names are too many to mention, but we 
know them, and on behalf of this association I weleome 
them to our meetings. 

After finishing this. my sixth year, as a member of your 
directorate T go back to the ranks as a member, and | 
wish to thank the officers, directors and members for as 
sistance so generously given me, and again, I wish to 
testify to the hard and efficient work done by our see« 
retary 





The Secretary’s Report. 


Secretary George P. Sweet, of Grand Rapids, then 
read his report as secretary. Mr. Sweet said in his 
report: 


I am glad to meet you all. This is really the first oppor 
tunity I have had of meeting many of you, and I have looked 
forward to this convention with mingled feelings of pleasure 
and anxiety. It has been very pleasant to anticipate getting 
personally acquainted with you, many of whom have had 
more or less correspondence with my office, but whom I never 
have met, and it is hardly necessary to tell you that this, my 
first convention, has caused me some amount of anxiety. 

In presenting to you this morning this, my first annual 
report, IT have endeavored to outline in as condensed a form 
as possible the work which has been carried on through the 
secretary's office during the last six months. T[ include also 
in this report a few suggestions which have come to me 
in regard to the future policy for the association and J hope 
that you all will appreciate that while my affiliation with 
nssociation work as a secretary bas been of short duration, 
my interest in the work has become very deep 


Immediately after my election | stayed in Detroit in the 
office of. my predecessor, Arthur L. Holmes, and devoted the 
remainder of the month of July to an earnest endeavor to 
accumulate as much information in regard to the duties of 
the secretary as possible. The office in Grand Rapids was 
opened August 1, and immediately we proceeded to start a 
campaign toward securing new members in the association. 
We circularized the list of nonmembers and also planned dis- 
trict meetings, and along in October President Hartwick and 
myself made a trip through the “thumb” district in the 
president’s automobile, calling on many dealers each day. We 
were able to enlist eleven new members on this trip and gave 
out all the information that we could and felt that the trip 
was really successful. 

In December a meeting was held in the upper peninsula, at 
Marquette, at which twenty-two of the dealers of that section 
were present. ‘This resulted in adding eleven new members 
to the rolls of the state association and proving to the secre- 
tary that the dealers of the upper peninsula are really live 
men and men of ability, whose acquaintance would be profit- 
able to all of us. I can not pass without here expressing a 
word of appreciation of the kind hospitality shown me 
there. While I had no previous personal acquaintance with 
uny of the dealers there, | was taken in royally and treated 
like one of the family. 

In December we held a meeting in Bay City, which was 
well attended by both members and nonmembers. We added 
nine new names to our membership list. Eleven dealers 
have joined at other times, giving us a total increase of 
forty-two new paidup memberships for the six months just 
passed. 

we have sent out from the secretary's office 10,278 letters, 
practically all to retail lumber dealers in this state, and have 
taken up many matters of importance and direct benefit to 
them. 

The Tapline Cases, 


Our first concerted action was in the matter of the tapline 
cases, and we sent to the Interstate Commerce Commission 
protests carrying nearly 5,000 names. We enlisted the sup- 
pers of a number of congressmen and senators and it all 
1elped in bringing the matter before the Interstate Commerce 
Commission and showed the manufacturers that we were 
ready and willing to coijperate with them, 

Then we took up the matter of the new uniform demurrage 
code, which the railroads were trying to force upon us, and 
even today there are railway officials who are trying to make 
you believe that the Interstate Commerce Commission forced 
them to make effective this supreme injustice. 

We are working in harmony with the Detroit Board of 
Commerce and the Grand Rapids Board of Trade and the 
Michigan Ilardwood Manufacturers’ Association, and while 
no detinite decision has been rendered or no hearing had 
before the Interstate Commerce Commission, we have com- 
piled a wonderful amount of information and have a strong 
cuse prepared to be presented whenever the commission shall 
give us an opportunity. 

A very beneficial work has been the correcting of the list 
of legitimate retail dealers of Michigan, and removing from 
that list the names of those who had died years ago or who 
had gone out of business or who were on the list and were 
not regular dealers. This policy, properly carried out, should 
eliminate much unethical shipping. We have handled about 
forty-six cases of these unethical shipments in the state, 
have satisfactorily adjusted thirty-nine of them and have 
seven still pending. The conditions along this line are much 
better than in the past and the many years of codperative 
hard work are bringing their a reward, 

There have been seven applications for instructions and 
information on the perfecting of a mechanics’ lien, and would 
undoubtedly have been more had the members realized that 
the secretary's office is prepared to furnish reliable and 
prompt information on this subject. 

The work of the transportation committee has been turned 
over to the secretary's office and we have traced for quick 
delivery twenty-one cars for members and in every instance 
have produced most satisfactory results. Few members 
realize the fact that we have made arrangements with nearly 
all the leading railroads so that we get action instead of red 
tape and those who have used the transportation committee 
will back me up in the statement that we really deliver the 
goods, 

We have held four meetings of the board of directors and 
executive committee, We should like to have held more but 
board meetings are expensive and we have done everything 
possible to curtall expense and have used what money we 
had toward building up the association. 





“Poaching.” 

‘There have always been in this organization retall dealers 
who seemed to consider that they had a moral right, as well 
as a legal right, to solicit and accept business that belonged 
rightfully to retailers in other communities. Why any re- 
tall lumber dealer desires to reach out and get trade from 
consumers located from forty to 150 miles away from his place 
of business, when there are other legitimate retail dealers 
doing business almost next door to this consumer, is some- 
thing which has never yet permeated my intellect. Do they 
consider it smart? Do they consider it good business? If a 
dealer is located in a community whose demands are not 
sufficient to satisfy his business capacity, he would better 
either reduce his capacity or move to a more productive 
community. Generally speaking, the cost of the raw mate- 
rial to all of the members of this association is about the 
sume. It is very rare that one can find a retail dealer whose 
cost of handling or of manufacturing interior finish etc, is 
so far below that of his competitor in an adioes town as 
to warrant his paying the freight rate on the finished product 
to this adjacent town and underselling the local dealer there. 
Krom this I argue that poaching on the part of retailers is 
not common sense nor good business. That it is not morally 
right requires no argument. The United States. laws now 
in effect absolutely prevent this organization or any other 
organization from dealing with such internal dissensions in 
any except a purely advisory capacity, but it is my hope 
that the time may speedily come when the idiocy of such 
unethical dealings may be apparent to every retail lumber 
dealer. 

Kvery retail lumber dealer should subscribe to one or 
two of the trade journals published in the interest of the 
lumberman. These papers are all carefully prepared and 
contain information which is absolutely reliable. They con 
tain valuable information for the retailer. Some of these 
papers publish special pages of strictly retail news and often 
carry on open discussions on special features of the retail 
lumber business and they also contain information about 
everything of interest to the lumberman that is going on 
throughout the United States 


Manufacturers and Retailers. 


The secretary's office has been called on a number of times 
to settle disputes between manufacturers and members. In 
every Instance we have endeavored to render a decision abso 
lutely fair and impartial, regardless of whether it was in 
favor of the manufacturer, wholesaler or the retailer. 

One of the leading subjects that have been handled has 
been the proposed consolidation of Michigan, Indiana and 
Vhio associations. I wish that you could have all been at 
the convention at Indianapolis and at the convention as- 
sembled at Columbus. Your Michigan association was rep- 
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resented at these conventions by KE. E. Hartwick, A. L. 
Holmes, C, F. Sweet and myself. All the advantages of this 
proposed amalgamation were well defended by your repre 
sentatives there. Neither the Indiana association nor the 
Ohio association seemed ready for this step. However, they 
both appointed committees to meet with a committee from 
Michigan, and give the matter the thought and considera- 
tion which it deserves and I think personally that we have 
reason to believe that by the time of the next annual con- 
vention we will be able to report to you that the Great 
Lakes Association is a reality and that we can give you 
an association of 1,000 to 1500 members so powerful and 
strong that we can accomplish many things which at present 
we have to forego on aceount of lack of funds 


Privileges of Members. 


I would suggest to all of the members that individually 
they should use the privileges offered them through the 
medium of the secretary's office, 

That they should form district associations all over the 
state so that meetings could be held more frequently. 

That they should constantly bear in mind that there are a 
few retailers in the state that are not members of this 
association and that a little assistance on their part will 
help the secretary to add their names to the honor roll, 

That tife secretary's office is always glad to receive sug- 
gestions on matters of management ete. and that they are 
willing and ready at all times to do everything in their 
power to help the individual dealer. 

The common complaint among secretaries of all associa- 
tions is that their members are very negligent in regard to 
answering correspondence ; while I find from our records that 
we have sent out 10,278 letters I find that we have only 
had about 1,784 replies. ‘These letters are not sent out from 
the secretary's office except to help build up the association 
and your prompt reply and enthusiastic support will do 
more toward building up the association than any other 
thing. 

Many of the members of this association have backed me 
up and helped me wonderfully in the work during the last 
six months. They have given me their loyal support and 
but for their assistance we could not have accomplished the 
results which we have been able to report to you. 

Many of the traveling men have helped me whenever it 
was possible. The officers of this association have given 
unselfishly of their time and assistance. ‘To all of those 
who have helped me in this association work I am deeply 
grateful, and my only hope is that it will continue and 
increase in volume and that the results accomplished may 
warrant your complete codjperation. If we all work together 
and really put some energy in this work we will be able to 
make the year 1911 the best year the association has ever 
enjoyed, and when your secretary comes before you at the 
next annual convention he should be able to announce to 
you that we have 500 paid up members and should be able 
to tell you of accomplishing results which hitherto have 
been impossible. 








The reports of the president and secretary were ac 
cepted. Mr. Sweet then read the treasurer’s report. 
It showed receipts during the year of $4,373.92, in 
cluding a balance of $1,998.43; disbursements of 
$3,841.41, and a present balance of $532.51. It was 
referred to the auditing committee to be appointed. 

Reminiscences of Bay City. 

George W. Hotchkiss, of Chicago, secretary of the 
Illinois association, then addressed the convention and 
indulged in some extended and highly interesting 
reminiscences of his residence in Bay City in the 
sixties and seventies when he was alderman of this 
bailiwick, as follows: 


It always gives me a great deal of pleasure to meet with 
a convention of lumbermen. This occasion gives me a special 
pleasure, for I have come home after a long absence to the 
place where my young manhood energies were practically 
developed, IT am very glad to meet my young friend Mayor 
Hine + ae today. [Shakes hands with Mayor Hine, Ap- 
plause 

_f came here after lumbering in Canada ten years and ship 
ping the finest lumber that ever zrew in the forests of the 
Northwest. In 1860 the breaking out of the war broke up 
my business there. In 1861 [ came to this city. There 
were a few people here at that time; a number of saw 
mills, I won't say how many, but the mills were not so 
numerous as they were in later years, manufacturing from 
20,000,000 to 30,000,000 feet of lumber at this end of the 
river, while JT think statistics will show it was about 
250,000,000 feet on the entire river at that time. My office 
was right here where you are sitting today. I had a lumber 
yard here in the sixties; my home was pretty near a mile 
or 80 from here When I went home to dinner I did not 
take the sidewalk, but I started right across the flelds, meet- 
ing with no obstructions except one house that a man had the 
impudence to build in my path. So that my _ recollections 
of Bay City go back fifty years, during which time I formed 
very many pleasant acquaintances and saw most of the 
development of this river and witnessed the upbuilding of 
the city I was engaged in publishing the first lumber 
journal And 1 had occasion to look over a copy of that 
paper recently, and what do you suppose I found? Not the 
130 to 150 pages found in the AMERICAN LUMBERMAN or the 
large number of pages found in other prominent lumber 
papers. I just found sixteen pages, and it was mighty tough 
digging and hard work to fill that number. : 

At that time there were no circular saws in the mills 
here; the best mill here was operated with an old upright 
saw. These mills used to handle logs which ran from 25 
to 30 inches. In those days we aid not endeavor to cut 








everything. If we got two good logs that cut 25 percent 
uppers we were satisfied. We had no call for the coarser 
variety in. Michigan at that time. ‘There were no retail 
yards then. The retail lumber business was almost entirely 
done by the mills. I had the only retail lumber yard that 
e<isted here, and it did not exist very long, I can assure you. 
For the mills were all my competitors and could sell a good 
deal more lumber and do it cheaper than could I. 

I have seen the growth of the country, and of the city; 
from a village of 1,000 in 1861 to about 40,000 or 50,000, 
which in one lifetime, you will agree with me, is “going 
some.” [Applause. ] 

It always gives me pleasure to meet with a party of re- 
tailers; retailers are always good fellows. In the early days 
the only way [ met my lumberman friends was when the 
manufacturers had a banquet at the Bancroft house in Sag- 
inaw, and then they did not allow anybody to know what 
wis going on. They held their own councils and as nearly 
as they could they decided on and fixed prices. But when 
in 1870 we started the Lumberman’s Gazette, a friend of 
mine whom I hope to meet here today, who was a brother 
alderman with me, had a mill down toward the further end 
of the city. I desired to get some statistical information 
as to the output of the mill and asked him to give me some 
figures as to his production. He said, “That's my business; 
I don’t give away the particulars of my business.” I told 
him I did not want him to give away his business, and he 
said, “I am competent to take care of my own business.” 
I said, “It can’t do you any harm.” ‘That's my business,’’ 
he said. ‘Then he said to me, “Why don't you come up and 
see my mill? I am making some repairs there.” ‘Well,” 
I said, “Albert, I think I will take an early occasion to 
visit your mill.””. So I went up there, and he told me they 
were taking out that old upright, and putting in a cireular: 
that he was tearing out that other saw and doing this and 
that, and that he expected to cut so much lumber the com- 
ing year; they had cut so much last year and expected to cut 
so much the next year. So I went away from there with 
a complete set of figures as to the capacity of his mill. 
When the paper was issued, after reading it, he said, “Who 
gave you those figures?’ I said, “Didn't you give me all 
those figures?” He said, ‘No, I did not.” I said, “You gave 
them to me yourself,” and I told him how he had shown 
me all of the improvements he was making, and how he 
had told me of what he had cut, and what he expected to 
eut. “Well,” he said, “You will never have any trouble in 
getting my figures again.” That was the beginning of the 
statistieal work which progressed from time to time until 
we got to a point where we finally got all the figures we 
needed for the newspapers and lumber journals, and we 
were given a pretty full record of the manufacturers of the 
northwestern country: until today we have it for the South 
and all other parts of the country. 


Before Associations Were Known. 

We had no associations at that time. There were no 
great number of retailers to form associations. ‘The mills 
nlong the river retailed all the lumber that was wanted by 
the communities. As an instance of the position we were 
in, I might say that when I built a house in 1862 I paid 
$3 a thousand for every bit of lumber I put into that house, 
excepting some hemlock. The year before a New York firm 
had put in about 3,000,000 feet of hemlock. The sawing 
cost them about $7 a thousand at that time, and we could 
not get anybody to saw that lumber. Finally I was building 
and I used that lumber to sheath up and also for siding. I 
could not ship that hemlock eugohene and began using it 
myself. Finally some of my neighbors got to using it for 
finishing floors, doors ete. The doors were made for me 
right here and we finally used the whole thing. The lumber 
cost me $3.50 a thousand. It was sidings from gang mills, 
nothing shorter than eight feet and nothing longer than ten 
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feet, and ten feet at that time was established as a regular 
grade length. 
Early Lake Experiences. 

I came into this town in pursuance of a new project on 
the lakes. Vessels were scarce. Friends of mine in Buffalo 
bought some old steamers and turned them into barges, 
taking out their boilers and engines and using them as lum- 
ber barges to transport lumber from here to Buffalo, and [I 
took down from here 1,200,000 feet, which was the largest 
cargo that ever had been shipped on the lakes, and we 
pumped our way practically all the way to Buffalo. When 
I got to the Detroit river found thirteen feet of water in 
the hold. Along off Point au Barques my sailing master 
came to me and said, “Mr. Hotchkiss, if you don’t take hold 
and pump, in five minutes we will be at the bottom of the 
lake; better come and help us pump.” ‘That was my first 
acquaintance with Lake Huron as a sailor. There was a 
good deal of rafting of logs on the lakes at that time. The 
firm of Von Blenck & Co, had made a raft of 5,000,000 feet 
to float it all the way down to Buffalo, which got wrecked 
off Charity island. I took my tug and went down there, 
taking a gang of men from here in a sail boat. All my work 
was done by sail boat, brought me all my men, all their 
provisions, and did all the work along the shores up to 
Alpena; and you can imagine what the conditions of the 
country were in at that time. 

In the winter of 1862 and 18638 I assisted in fitting out a 
couple of dog trains to carry provisions to the starving set- 
tlers above Alpena and at Mackinaw. 

In 1866 my office was in this corner building, and the 
country surveyor said to me one day, “Goodbye, Hotch 
kiss, I.am going across this state to Lake Michigan to sce if 
I can find any timber.” At that time we had no idea that 
above Tawas there was any white pine timber at all. We 
supposed when we got a line across the state north of here 
from Tawas we had covered the whole thing. A month later 
he came back and said, ‘‘We crossed the state to Manistee, 
and did not see a single white man, but found lots of tim- 
ber.” 

In describing the conditions of the forests George Lewis 
made in one of his articles a most wonderful statement. 
Ile had been up as far as Alpena. We did not know any- 
thing of the timber north of Tawas at that time. I find 
the assertion in the Lumber Gazette that the grandfather 
had not been born whose grandson would see the end of the 
timber in Michigan. The enormity of the report Mr. Lewis 
made at the time passed our expectations to such an extent 
that it didn’t seem possible that the consumption of the 
country could anywhere near use up the supply which was 
contained in the country across the state to Grand Rapids 
from here and from Tawas across the state. I have seen 
the development of the state, and I might say, the destruc- 
tion of its timber from its earliest day; and I am sorry to 
say the child is not born. I am sorry to say that the grand- 
father is still on the scene, and the old man has seen the 
destruction of the forest until today we might practically 
say that the white pine resources of Michigan are ex 
hausted. 

Development of Retail Business. 


With the growth of the country retail yards became 
necessary. The stock retailed by the mills on the river 
was the coarser grade; that is, lumber they could not ship 
Everything shipped had to be of first class quality before 
it could be sent any distance away from town; the lower 
grades found a sale here. I have seen the development of 
the trade in Michigan. I have seen the old upright saw 
making its half-inch cut. I stood by the side of the first 
circular saw in Bay City with James C, Shaw. As we 
stood there, he said, ‘‘Hotchkiss, I am going to build a mill 
on this river, and I am going to make a proposition to do 
the sawing for the sawdust.’ Perhaps you can 
comprehent what he meant. The meaning was he would 
use saws so thin that the difference between the saw of 
*%-inch and y,-inch kerf and the very fine cutting circulars 
was sufficient to pay the cost of sawing. 

The growth of the country since the railroads has been 
enormous. In 1871 I built a mill fifty miles to the north 
on the Michigan Central on the line between Bay and Ilosco 
counties. That was the extreme end of the railroad im 
provements in the northern country then. I might go back 
and speak of the meeting that was held in a building on 
Fourth and Water streets, as to the proposition whether 
Bay county should assist in building a road coming from 
the south. We were getting our goods then and depending 
for them on horses, wagons, sleighs ete. Mr. Fitzhugh was 
one of the leading men in those days. He and Mr, Fraser 
were the owners of a large part of this country then, and 
Mr. Fitzhugh was a very close man. We were going into 
our meeting there to discuss the question as to whether the 
county could afford to aid in the building of the road. 
We expected Mr. Fitzhugh to oppose it very strongly. ‘To 
our surprise he said, “I am one of the heaviest taxpayers 
in the country and this proposition strikes me as one of 
the best projects we could possibly adopt, and I am in favor 
of bonding the county here to aid that road.” 

I was talking to one of my friends who was opposed to 
it. He said, “I want to tell you it will be a century before 
a road will be built to the north of here, if we assist them 
to come up this far.’ That was his view of the expected 
growth of the country around about here. That was in 
1869, and in 1871 I built a mill sixty miles farther north 
at the extreme north end of the railroad. I was making 
a pretty successful run of it, and shipping about four car 
loads before anything arose to do me any damage. ‘The 
through rate and the local rates were changed to such a 
degree as finally to break me up in business. 


Railroads Aid in Development. 


With the bringing of other roads we began to develop 
the country and the town, The only hotel accommodations 
we had at that time was a little hotel, I think just south 
of where the Fraser house used to stand, which I had the 
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pleasure of assisting to build some few years later. I re- 
member one day I was coming down the river when Mr. 
Fraser said to me, “I understand, Mr. Hotchkiss, that you 
have been making some remarks about me.” I said, “Mr. 
Kraser, I made some remarks but you were not included or 
thought of, when I made those remarks.” ‘Well,’ he said, 
“I understand you made a remark the other day that there 
would have to be some fashionable funerals before the town 
begins to grow. ‘The remarks hit me and I guess I am in- 
cluded among the old fogies who must die before the town 
commences to grow.” 

With the growth of the town and the country there came 
a demand for lumber. At that time Chicago was a village 
of about 300,000. It was growing very rapidly and was 
taking a lot of the coarse lumber. Vessels in those days 
had to carry ballast or come in here for lumber for Chi- 
cago, and in that way a great deal of the forest lumber 
was disposed of. 

The first retail yard was along in the thirties. There was 
a retail yard at Holly for a few years. It is so long since 
I wrote my history of the Northwest that I am not fresh 
in my mind about these particulars, but with the growth of 
the retail trade throughout the state we began to feel the 
need of united effort. ‘The necessity for some greater union 
among lumbermen than had existed was felt and the North 
western Retailers’ Lumber’ Association, which embraced 
Ohio, Michigan, Wisconsin and lowa, was formed. 

But a separation took place in 1871. In that year there 
was a meeting in Chicago and after a few years hiatus a 
new association was formed. From that time on the modern 
system of association work has progressed. I have perhaps 
trespassed more upon your time than I should have done. 
it would take me a day to tell the history of my early days, 
to tell of the establishing of the mills and the develop- 
ment of the timber. I see very few of the old associates 
of those early days when I lived here. 

Value of Association Work. 

I want to speak one word on the value of association 
work, ‘The situation among the retailers in the early days 
was similar to the condition that existed with the mill 
owners I spoke about a few moments ago. You will re 
member I spoke of wanting to get some information as to 





statistics of the lumber industry for my paper. In the 
retail business in those days every man was scheming to 
keep everything away from the other fellow. That was 


the feeling when I began working with the Illinois asso 
ciation. The retailers looked at each other as if the other 
fellow had horns. I instituted there a system of education ; 
I appointed committees ete. In the conventions and meet- 
ings when a member came in I introduced him, and before 
the meeting adjourned they were laughing and talking with 
each other and began to say, “‘Why, your name is Bill and 
Joe and Tom,” and the horns had all disappeared. <A few 
years ago I instituted inquiries among the members asking 
if they didn’t find a profit in belonging to the retail asso 
ciation, and one man said he had been benefited $100 by it. 
The next man said he had $1,000 out of it. There was not 
a man but that said he had received from $100 more than 
he ever dreamt of in his business the last year, in belonging 
to the association. In association work many of you do 
not know the exact benefits you are getting from your money. 
Every man is reaping more than $500 a year in benefit from 
the Michigan association. I have one member in the Illi- 
nois association, who in writing to me several years ago 
in response to my request for his opinion, said: “I have 
paid my fe for fifteen years, and if the fee was changed 
today to $125 my name would be the first name on the list 
to pay it. I have reaped more benefit than $125 a year 
would possibly represent, and you can callon me.” There was 
a man who had tested it. On looking over my books | 
found that he had never made a complaint and yet he had 
felt in the conduct of his business the benefits were such 
that he could not afford to be without it. 








Association Secretaries’ Work. 

We hear so much about the snap that the association 
secretary is supposed to have. He is supposed to receive a 
good salary and his duties consist largely of going to his 
office in the morning, chatting with his stenographer and 
jollying a few people along. This, unfortunately, is the 
idea that people have of association work. But let me say 
to you this a false idea. The magnificent work accomplished 
by your former secretary, Mr. Holmes, was accomplished by 
his untiring energy and by hours of close application. The 
magnificent administration of his secretaryship could be 
accomplished in no other manner This is true of any 
other secretary. You can not be expected to know this. 
But if you had been with me during all these years, as 
corresponding secretary, and had known of the work he was 
doing and the influence he was throwing around the asso 
ciation work you would understand that there was more 
brain effort expended in his efforts than was necessary for 
conducting the retail lumber business of the state. 

For myself I unfortunately gave out last spring through 
overwork along the association matters, and, gentlemen, 
the only recreations were in my Masonic lodge and in the 
Royal Arcanum. My work for the benefit of the association 
was very exhausting, so much so that finally I broke down, 
and I have not been worth a cent for the last six months. 
In fact, gentlemen, I am just getting over an attack of 
nervous prostration. 

When Mayor Hine was talking I was thinking of the 
fights I had in the common council to establish the _ fire 
limits of this town, after a big fire we had the other side of 
the river. Then we had another fire which destroyed two 
blocks, and still another. I introduced a resolution in the 
council fixing fire limits. I was abused like a pickpocket. 
One of the honorable gentlemen, who was afterward elected 
to Congress, said: “I have listened from time to time to 
the remarks of Alderman Hotchkiss in support of his fire 
limit resolution. Why, gentlemen, the idea is preposterous, 
to say to a man he may buy a piece of property, have a 
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free deed of it, and then say he can’t build such a house 
us he sees fit.” I remember this very distinctly, and after 
another fire, the clerk was directed to call a meeting of 
the council, as I thought we ought to investigate the con- 
dition, and the meeting was called to be held in the council 
chamber. Upon the convening of the meeting the clerk was 
asked its object, and he said Mr. Hotchkiss asked him to 
call a meeting to make some investigation as to the cause 
of the fire. I then arose and fired my fire limit resolution 
at them, and they saw the point, and the man who made 
the foolish speech opposing this resolution moved that a 
committee be appointed to investigate the conditions. James 
Shearer came into the meeting and made an address, say- 
ing: “Gentlemen, T want to put up a building on the cor- 
ner of Center and Water streets, and if you will pass this 
fire limit resolution, I will put up a good S-story building 
there.” The result was we began to get brick in here to 
build the block 

triefly I would Jike to tell you of the building of the 
plank road from here to Midland, and of how a farmer living 
out about five miles was in the habit of carrying his 
wheat to the mill on his shoulder. After the road was built 
he came to the board of supervisors and entered a complaint 
against me, a remonstrance against paying me simply be 
cause some of the planks were 44-inch thicker than the 
others, [|Laughter.] Gentlemen, I thank you | Applause, | 


At the conclusion of Mr. Hotchkiss’ address, which 
was received with the closest attention and heartiest 
applause, President Hartwick personally thanked him 
for it in behalf of the convention and paid a tribute 
to him as ‘‘the dean of the secretaries.’’ 

President Hartwick appointed the following com 
mittees for the convention: 

Nominations—-S. B. Gorham, Ionia; J. N. Shepard, Dia 
mondale; Henry Otis, Detroit. 

Resolutions--C. W Restrick, Detroit; C. A, 
Coldwater; Alex Wallace, St. Joseph 

Auditing John Wood, Grand Rapids; Roy Spears, Grand 
Rapids; (, A. Strand, Grand Rapids 


Pollock, 


Secretary Sweet made some announcements and ex 
pressed regret at the absence of Met L. Saley, of the 
AMERICAN LUMBERMAN. 

A proposition to hold a summer meeting was 
broached but no action was taken. The Tuesday ses 
sion then adjourned. 


Modern Plants Visited. 


Tuesday afternoon was devoted to a pleasant and 
profitable visit to two of Bay City’s modern manufac 
turing institutions in which the visiting retailers had 
ample opportunity to observe the making of high grade 
forest products. Practically the entire convention par 
ticipated in this feature of the day’s program and was 
amply repaid for the journey. 

At 1 o’clock special ears were boarded at the hotel 
and a quick run was made to the plant of W. D. Young 
& Co., at which the saw mill and the flooring factory 
were inspected, The party was met by W. D. Young in 
person and associates. He conducted the tour of sight 
seeing, In turn the massive flooring factory, the ware 
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houses, the yards, saw mill, boiler and engine room 
were visited and on the return to the office everybody 
was invited to ‘‘smoke up.’’ The party was much 
interested in the choice heavy maple and other stock 
which was in pile and the general expression of the 
visitors was that the institution was complete in 
every detail. 

The Hanson-Ward Veneer Company next was host. 
The retailers and their friends were transported there 
by special trolley and were met by I. L. Ward and a 
corps of assistants who conducted them through the 
veneer department, explaining the veneering process 
in detail from the log to the finished product. Many 
handsome veneer specimens were on exhibition. The 
delegation was then shown the flooring factory, ware 
houses and kilns. The plant was praised by all who 
saw it. Special cars returned the visitors to their 
hotel. 

WEDNESDAY’S SESSION. 


The opening feature of the Wednesday morning 
business session was an address by George Wilson- 
Jones, of Chicago, Ill, assistant secretary of the Tili- 
nois retailers’ association, on the movement for the 
organization of a national association or federation of 
American retailers. Mr. Jones delivered the following 
address: 


You have got a mighty fine man for secretary. I admire 
him. I feel sure you admire him. If you do not, you ought 
to. He is smooth, too, mighty smooth. I do not think it 
would be stretching it much, when it comeg to his ability as 
an advertiser, to call him the modern P. T. Barnum. Mr, 
Sweet promised you the privilege of hearing Mr. James W, 
Wardrop, the eloquent and forceful secretary of the Na- 
tional Builders’ Supply Association And, Barnum like, 
what did he produce? Well, our good friend Senator-Colonel- 
Secretary-Editor Arthur L. Holmes once described me under- 
neath a fitting cartoon in this wise 

A wisp of hair, 
A bundle of bones, 
ut on some goggles, 
And call him Jones 

That is what George Sweet has slipped over on you, and, 
what is worse, you have got to stand for It. 

Mr. Wardrop was to take as his subject the title of an 
editorial in The Scout of December 15, “On to Washington.” 
I do not know what Mr. Wardrop would say if he were here, 
but I do know it would be well worth hearing. That I am 
going to use the same subject is partly because Mr. Sweet 
told me to and partly because I realize its importance, For 
several years the business world has been in a chaotic con- 
dition as to what could be done by the small business man. 
Mind you, I say “small business man.” ‘There never bas 
been a question as to what the corporations with large 
aggregations of capital could do. Shears & Sawbuck or 
Monkey Ward & Co. never wondered if it was lawful to 
throttle any of you gentlemen They knew it was lawful. 
They knew it was in accordance with the doctrine preached 
by even so eminent a statesman as the Hon. James Wilson, 
the revered and venerable secretary of the Department of 
Agriculture. This state of chaos brought to the front men 
who are thinkers. Their thought has crystalized into Mr. 
Wardrop’s subject-——‘On to Washington!" 


Strength in Union. 


There is something in a slogan that begets action. In 
every campaign, social, political or military, there is a 
rallying ery. Ours is “On to Washington!” We have 
reached a point where something must be done In the 
early days of associations the members had something definite 
to do, and they did it We of today have something definite 
to do. Are we going to do it? Take a bundle of sticks for 
illustration. One at a time you can break them all. Bind 
them together and you can not break the weakest stick 
The individual associations are the separate sticks. As we 
ure today, each one working separately, we are easily broken, 
Bind us together, in one mammoth organization, and we 
can not be broken. Our task is to unite on this one propo 
sition that concerns us all. and whether we live in Maine 
or California, Michigan or Texas, we must show Washington 
that we are united, 

Perhaps you do not see the importance of this proposition. 
Perhaps you say “Why doesn’t the secretary confine him 
self to everyday propositions? Why doesn't he let these 
national issues alone? Why doesn't he get after the man 
who injures us?’ Such a policy, gentlemen, is to doctor 
the symptoms and let the disease go unchecked Cure the 
disease and the symptoms will disappear 

The business world has a disease How do I know it? 
Just as I know when I have a disense-—-by the pain, the 
weakness, the inability to act with vigor Look back over 
the last year and you will notice these symptoms in your 
own business. The inroads of the mall order houses have 
given you pain. You have felt the weakness when an effort 
was made to get after the man who was robbing you of your 
trade. You have noticed the inability of present organiza- 
tions to handle legislative problems vigorously. With these 
truths before you can you say there is nothing wrong with 
the business of the country? 

In giving Mr. Holmes a string of titles, I omitted the on 
that fs daily bringing him the greatest renown and honor, 
that is making him a figure of national importance—the title 
of Business Doctor. Doctor Holmes has diagnosed the dis 
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ease of the business world and prescribed a remedy—united 
action. 
Operation Needed. 

Surgeons classify operations as major and minor, according 
to their importance. The business of the country is sadly 
in need of «a major operation. The legal restriction that 
binds the business man exactly as the cartoon in the issue 
of The Scout already referred to illustrates, must be am- 
yutated. It makes no difference what the intention of a 
oe is, its actual working is what concerns the people. 
Doctor Holmes has placed his finger on the very spot that 
needs the knife—the Sherman antitrust law. ‘This law 
sought to accomplish a very worthy end, but experience has 
shown that it is ineffectual. More than that, experience 
has shown it to be a yeritable boomerang. It is so worded 
and has been so interpreted that instead of protecting the 
small business man it has subjected him to insult, injury 
and almost annihilation. Its aim was to prevent restriction 
of trade, but in practice it has stifled the business it sought 
to protect, as though to prevent a man contracting a deadly 
fever by drinking germ-infected water you let him die of 
thirst. I might go further and say that it has made restric- 
tion of trade not only possible but oomenters, for what is it 
but restriction of trade when you are enjoined, as you are 
under this law, from taking steps to conserve the business 
to which you have devoted your life, in which you have in- 
vested your capital, and on which you depend to rear and 
educate your children and keep yourself and your wife out 
of the poorhouse when you have reached the age of non- 
productiveness? ‘There is no sense invelghing against the 
enforcement of a law or deploring the disasters attendant 
upon such enforcement unless you go further and urge the 
repeal of the law. So long as the law is on the statute 
books it must be enforced. 

Now you are right ¥ against the question: ‘‘What are 
you going to do about it?’ You can not, as an individual, 
repeal the law. You can not, as a state association, repeal 
the law. But if the retail merchants of the United States 
unite, they can repeal the law. It is a national law, and 
its effect must be judged by its influence on business through- 
out the entire country. Show the lawmakers that the law is 
bad not only here in Michigan, not only over in Illinois, not 
only down in Mississippi, but throughout the length and 
breadth of the whole United States, and they will get it 
off the statute books so quick it will take your breath away. 
But you must show them. You must also show them that 
you are not treating the matter academically, but that if 
they do not act you will see to it that men are elected 
who will act. And you can do it, too, if you will bestir 
yourselves. 

At this point you say: “We are organized to death. We 
can’t pay any more dues.’ Just go slow. No one wants to 
launch an expensive or complicated organization in which 
your state association will lose its identity. What must be 
done is to ecrystalize the sentiment of retail merchants in 
every state in the Union. ‘The details of this movement are 
in the hands of a competent committee, and I will not 
encroach on their prerogative by talking about it, but do 
urge you most earnestly to give them your support when 
they ask for it. 

Individual Duty. 

Now, to narrow down the argument a little, cach one of 
you has a duty to perform. Each one of you must be a 
live wire. Inattention or indifference on your part will 
throw the whole machine out of kilter. The fact that a 
law is a law ought not to scare you. Who made it a law? 
Merely the men you sent to Washington. If you do not 
like the law, send men there who will unmake it. One 
yrocess is as easy as the other. ‘The law got on the statute 
pooks because you retailers were not alive. You will meet 
opposition because the men who protit by the present law 
will fight to retain it as you ought to have fought years 
ago to prevent its passage. You have got to pay the pound 
of cure now because you did not pay the penny of prevention 
when you could. The case, let me remind you, is by no 
means hopeless. Your duty as individuals is plain. Take 
your senators and representatives and educate them. ‘They 
did not hesitate to educate you to vote for them, so Why 
should you have a bad case of buck fever because these same 
men are now addressed as senator or representative? ‘They 
are the same men, your neighbors and friends. Do not 
think they are your enemies. ‘They are not trying to, under 
mine your business. ‘They are acting on information they 
have, and so far that information has been of a character 
to convince them that you are getting more than you are 
entitled to, Show them that you are not and your cause is 
won. Let me tell you how they got the wrong information. 
While you, Mr. Retailer, have confined yourself to the “mint, 
anise and cumin,” the forces arrayed against you have con 
cerned themselves with “the weightier matters of the law” 
and have lost no opportunity to preach the doctrine that the 
retailer is a thief, robber, highwayman, bandit and I know 
not what else. This is true with special emphasis of the 
retail lumber dealer. You have made yourselves the doormat 
of the commercial world, and every cotton-mouthed politician, 
muckraking magazine writer and yellow newspaper reporter 
has wiped his feet on you. If you like this sort of thing 
le there and take gome more of it. If you do not like it get 
up, dirt and all, and put up the fight of your lives. 

The importance of this fight against the Sherman law is 
apparent when you understand that state after state has 
yut upon its statute books laws modeled after the national 
aw. Get that national law off and these state laws will 
soon go. You must be prepared to meet a clamor that will 
reach to the highest heaven when you advocate the repeal of 
the Sherman law. However, if you go about it in the right 
way this clamor will be nullified. It is a manufactured 
yroduct anyway, direct from the factory of Self-Interest & 
gnorance. We have started right. The associations are 
petitioning Washington to make public the results of the in- 
vestigations of the mythical “lumber trust.” We are now 
being made to endure obloquy because these records are buried 
in some department and kept buried there through the in- 
fluence of the same forces that are fighting us. We are 
now being made to endure obloquy because the press is fed 
with slanderous reports. We are now being made to endure 
obloquy because the public is gulled by demagogs who are 
either in the pay of these same hostile influences or are 
themselves reaping a financial harvest from the exploitation 
of these slanders. Get the facts as ascertained by the gov- 
ernment before the people, get in touch with the news cen- 
ters, get competent advocates to tell your side of it. Some 
of you say this can’t be done. I say it can be done. It’s a 
case of our brains, energy and determination against theirs, 
and do you admit your inferiority? You've stood on the 
defensive long enough. It’s time now to assume the aggres- 
sive. If we're going to be killed, let’s have our wounds in 
front, not in our backs. The truth is on our side and we'll 
win, There's no question of it. But truth without energetic 
backing will not win. This is no call for three-month volun- 
teers. Every man who enlists must enlist for the war 
whether it’s three months or three years, F 


The Plan of Action. 

When we make this attack on Washington it must be all 
along the line. Gettysburg was lost through a faulty plan, 
not because the southerners didn’t put up a good flight. 
One part of their line began the attack, another took it up 
where the first left off and the third was to carry the as 
sault on to victory. In this plan the failure of ‘one part 
defeats the whole attack, and that’s what happened at Gettys- 
burg. If Michigan begins our attack, no matter how gal- 
lantly she fights, if she is not supported she’s going to ex 
haust herself Without accomplishing anything definite. We 
must be so united that when the command is given to 
advance the whole line of retail merehants hardware and 
dry goods, jewelry and clothing, building supplies and lum 
ber—will close in and show Congress that the retail mer 
chant is the backbone of the country’s prosperity. 

After all is said and done, the question resolves itself into 
one of your duty as citizens. You need not put this effort 
on so narrow a basis as your own personal prosperity. The 
prosperity of your city, village or hamlet depends upon the 


prosperity of its individual merchants, and this economic 
truth is far too often lost sight of. You owe it to your 
country to be prosperous. You owe it to your country to 
take measures to prevent any man or group of men so 
restricting you that you can not be prosperous. 


The Mail Order Idea. 

What's the logical outcome of the dominance of the mail 
order idea or the dominance of the theory that the producer 
should sell direct to the consumer? Is it not the restriction 
of the local merchant to the odds and ends needed for emer- 
gencies? How many of — could exist on that? Destroy 
the retail merchant’s ability to support his town and give 
employment to its citizens, and where would be your educa- 
tional, charitable, philanthropic and religious institutions? 
Would the mail order house assume this burden? Would 
the manufacturer a thousand miles away contribute any- 
thing? ‘To ask these questions is to answer them. ‘This 
truth being so plain, does not your duty as American citi- 
zens, not as retail lumbermen, urge, even plead with you, to 
arouse yourselves and kill this snake in the grass? ‘The 
advocates of these theories know the fallacy of their argu- 
ments and therefore seek to inflame public opinion against 
the retail merchant. f ‘ 

Do not be led into despair because of the magnitude of 
the undertaking. ‘The retail merchants of the United States 
have votes enough, if it came to a showdown, to make any 
Congress give heed to their demands, and you owe it to the 
country to consider very carefully this phase of the ques- 
tion. It’s time for oo jealousies to be laid aside. Wash- 
ington is the logical point, and there we are headed. Hys- 
terical outbreaks will avail us nothing. You must back up 
your demands with the hard fact of votes. It is claimed 
on good authority that there are half a million retail mer 
chants in the United States. If cach one of this vast num- 
ber made it a point to cast his vote right and exert his in 
fluence to see that his friends and neighbors understood the 
nature of the fight, the result could be predicted with 
mathematical precision, and the enemies of the retailer know 
it. They are banking on our being so swayed by prejudice, 
disintegrated by conflicting interests, and blind to the im 
portance of our cause that we can’t get together. The busi- 
ness of the country is and has been in an unsettled state, 
and why? Simply because unintelligent legislation, to use no 
harsher terms, has so surrounded business with restrictions 
that no ones dares act boldly. Here is a chance to make 
the square deal practicable. Will you take it? 

Live Ones and Dead Ones. 

We are divided into two classes—-the live ones and the 
dead ones. ‘This fact must be kept before us constantly. 
We are going into a fight upon whose outcome our very 
existence as business men depends. We are fighting for a 
great economic principle-—the right to earn a reasonable re- 
turn on our investment. Failure to secure this right means 
the elimination of many of us. This is not calamity howl- 
ing, but looking a hard fact squarely in the face. The cry 
of the times is: “Down with the middleman; buy direct 
from the producer!’ ‘That means, down with you! Are 
you going to stand for it? ‘This is no time to say as Rip 
Van Winkle did when told his wife had fallen into the river : 
“rll go home and think about it.’ Men of high standing 
are giving this problem the best that is in them, and their 
advice is to force the issue, but they can’t do it all. At 
present we are like a South American army—-all generals 
and nary a <—. IXvery mother’s son of you must do 
his share. Jon’t be swayed by the lamentations of the 
muddle-pated mollycoddles who don’t want to soil their 
hands by jumping into the fight. ; 

The dead one realizes the difficulties that surround him, 
but he’s willing to run up the white flag and beg for mercy, 
which he won't get. Ile sees the sealpers, the mail order 
houses, the unscrupulous manufacturers surrounding him, 
und the greedy consumers hovering Jike vultures ready to 
pick his bones when these wolves of the commercial world 
are through with him, but he never thinks of uniting with 
his fellows and beating back his enemies. In short, he's a 
quitter, and God Almighty hates a quitter, 

The live one isn’t blind, Ile knows his opponent's strength. 
But this knowledge only makes him fight harder. Ile knows 
it is going to be a stiff fight and that he will have to take 
some pretty fierce punishment, but he never quits. Every 
time he’s hit, he comes right back with the wallop. He's 
willing to back up the fight with time and money and stick 
io it till the enemy's whipped to a frazzle, 

Now the question is: Which are you, dead, or alive? If 
you're a dead one, further talk is useless. You can’t make 
a cowawd fight even if you do hear of whisky that will make 
a jackrabbit spit in a bulldog’s face. If you're a live one, 
with lots of good, red blood in your veins, you're going to 
vet into this fight, and when the command is given, “On to 
Washington!" you're going to be right up in the front rank 

Mr. Jones announced himself open to interrogation, 
and there was some discussion, Charles A. Pollack, of 
Coldwater, asked, ‘‘What is the first step???  ‘‘Get 
these reports unbottled,’’ replied Mr. Jones; ‘‘make 
them show us what they’ve got. Then let our con 
vressmen know the real situation.’”’ 

Mr. Fulton-—How is the national association to be formed 7 

Mr. Jones--A committee of five is now working on that 
matter, trying to get together reports from all of the retail 
associations. Later a meeting will be held to formulate a 
detinite plan 

George W. Hotchkiss, of Chicago, secretary of the 
Illinois association, said: 

Remember that a lobby at home is more effective than a 
lobby at Washington or Lansing ever can be. Make it your 
business when your legislators are at home to show them 
the difficulties under which you are laboring. As for the 
mail order hovses, I refuse to believe they have more power 
than the retailers. Remember that much of their suecess 
has been due to advertising. Meet fire with tire. Advertise 
in your local papers judiciously. 

Arthur L. Holmes, of Detroit, addressed the conven 
tion on a variety of topics. He reviewed a trip to 
Omaha and Denver and paid a tribute to Mr. Jones, 
who he said was always on the firing line in association 
work. Taking up the ‘‘On-to-Washington’’ movement, 
the speaker said the convention would be asked to ap 
point a committee of three to attend a meeting to 
formulate it. He said it would be possible to show that 
the amendment prohibiting a carrier from giving in 
formation as to shipments was hatched in a railroad 
office and was not aimed at the Standard Oil corpora 
tion at all. He did not favor the repeal of the Sher- 
man antitrust law but its amendment so that it would 
not injure the retail dealer. He related a conversation 
with President Taft in which the chief executive had 
declared that the report of the ‘‘lumber trust’’ inves- 
tigation would be published soon and that he did not 
recall that there was any special reference to the retail 
lumber dealer in that document. President Taft said 
that he did feel that the ownership of the timber of 
the country was being concentrated in too few hands. 

Mechanics Lien Law. 

Mr. Holmes advised members to take up with their 
legislators the proposed amendment to the mechanics 
lien law and suggest that it be left as it is. It was 
originally passed in 1887 and has stood the test of 150 


supreme court decisions. The retailers could suggest 

some improvements but to do so might befog it and 

so they had hesitated in advocating any change. 
Demurrage. 

The speaker traced the history of demurrage rules in 
Michigan since the days when the warehousing of cars 
made car service rules necessary and said Michigan 
was keeping up the fight for seventy-two hours’ free 
time for loading and unloading. He urged the retailers 
not to sign the 48-hour agreement and thus furnish the 
railroads ammunition. He believed that seventy-two 
hours or a favorable compromise would be secured. 


Ethics. 


Mr. Holmes took up the code of ethics and moved 
that the amendments proposed at a recent conference 
at St. Louis (providing that when a protest is made 
on a shipment it must be made within five days and 
that the retailer shall pay for a reinspection on a com- 
plaint of shortage when the shortage is found not to 
exist) be approved. The motion prevailed unanimously, 
He then moved the appointment of three delegates to 
attend the meetings of the American Lumber Trades 
Congress—one for, three years, one for two years and 
one for one year. This motion prevailed. 


Cost of Doing Business. 


Taking up the question of the cost of doing business, 
the speaker said this is a difficult question. It has to 
do with the individual almost always. He compli- 
mented the paper of George L. Maas, of Indianapolis, 
Ind., on this subject, read at the Indiana meeting, and 
in his remarks made frequent reference to the address 
of John W. Barry, of Cedar Rapids, Iowa, read at the 
Minneapolis and Kansas City meetings and published 
in the AMERICAN LUMBERMAN of January 21. The 
following colloquy in substance ensued: 


Mr. Holmes—How many charge on their books interest on 
their investment? [Three hands were raised.] 

Mr. Hlolmes—Why not? Isn't that a cost charge? If 
you borrowed the money at a bank you would have to pay 
for it. How many charge off for sheds, roadways, horses— 
there is this horse question. What is the life of a horse? 

A voice—Five years. 

Another voice—Four years. 

Mr. Holmes—Then you ought to charge off 20 percent a 
year for every horse. 

A voice—-I charge all of them to expense. 

Mr. Holmes—-Boiled down, an average of the cost of doing 
business, including interest on the investment, will be 15 to 
19 percent. You will have to get your profit outside this 
overhead charge. Methods of doing business have changed. 
it costs more to do business. See the diversity of grades 
and woods in an uptodate yard. How many charge rental 
on the yard? [Six hands were raised.] 

«. A. Pollack, of Coldwater—What about this question of 
silary’ Wouldn't interest on investment and salary be a 
double charge ? 

Mr. Holmes—-Money idle will earn something. The line 
yard that hires a manager charges up his salary and in- 
terest on the investment. 

Hf. EK. Langeland, of Muskegon—What do you include in 
expense? 

(The speaker read Mr. Barry’s list of items in reply.) 

A. A. Corwin, of Pontiac—Do you include the planing mill 
in your figures? 

Mr. Holmes—Don’t have a planing mill. 
retail lumber yard. 


Stock to the 


The closing address of the morning was by O. H. 
sachtel, of Canton, Ohio, president of the Ohio Associ 
ation of Retail Lumber Dealers. He urged that proper 
care be taken of stock, saying: 

Lumber is merchandise, and your stock should always be 
kept in order. ‘Take as much care in putting it away as if 
it were any other class of merchandise. As for the cost of 
doing business, some are selling lumber very cheap. ‘The 
trouble is that few dealers know that it costs them to con 
duct their business. ‘There is this matter also of a con- 
tinuous stock record. Do you keep a continuous inventory? 
You can do it. If it can be done in a small yard, it can be 
done in a big one, 


After some remarks by H. H. Nimmo, of Detroit, the 
Wednesday session adjourned. 


THURSDAY MORNING. 


[|Special telegram to the AMERICAN LUMBERMAN. ] 

say Crry, Micu., Feb. 9.—The first order of business 
at this morning’s session was the annual meeting of 
the Retail Lumber Dealers’ Insurance Association of 
Michigan. The report of George P. Sweet, of Grand 
Rapids, secretary-treasurer, showed the association to 
be in excellent financial condition; policies now in 
force aggregating $194,000. 

At the choosing of officers and directors of the in- 
surance association the following were reélected for 
the ensuing year: 

President. I. Hartwick, Detroit. 

Vice-President-——Arthur L. Holmes, Detroit. : 

Secretary-Treasurer—-George L. Sweet, Grand Rapids. 

Directors—Will A. Cavin, Sturgis; C. D. Church, Utica, 
and J. S. Paganetti, Mt. Clemens. 


Round Table Discussion. 


At the conclusion of the meeting of the insurance 
association the regular convention was resumed. Jn 
accordance with the program the round table discus- 
sion was opened by Charles A. Pollock, of Coldwater, 
who presided at this morning’s session. In his intro- 
duetory address Mr. Pollock said: 


We have listened to so many words of wisdom already 
during the few hours of our convention that it seems an 
act of temerity for just plain lumber dealers to attempt 
to add to that store. But there are certain things that 
we run up against in our every day business life that, dc- 
tails though they are, in the aggregate spell success or 
failure, happiness or worry, accordingly as we manage them 
ov they manage us. And there are none so competent to 
handle these matters as those who have had experience 
with them. Therefore it is meet that lumbermen should 
talk to lumbermen; that there should be discussion and in- 
terchange of ideas to the end that our business, which js 
so large a part of our lives and so important to us and to 
those dependent upon us, shall not only move slong 
smoother paths but be made remunerative to the hixhest 
degree possible. 

This is the cause and reason of the birth of thes‘ round 
table meetings which have become so popular at the con 
ventions during the last two years or three. Our su! jects 
this year, “Side Lines,” “I*ree Delivery,” “Discounts, 
“Collections,” “Mail Orders,” “Competition,” “Duplication of 
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stock” and “Money Saving Yard and Office Devices, each 
and all touch us on that very tender spot in our makeup—- 
our pocketbook. 

Many Items in Overhead Expense. 

We are indeed fortunate this year in the talent we have 
to handle these different topics, and it is strange how they 
all intertwine. Mr. Holmes has shown us most clearly 
and emphatically how we must consider our business in the 
same way as does the manager of a factory; and one of 
the points a successful manager watches closest is that of 
overhead expense. Very well—does not a_ side line affect 
that very directly? If a good side line will help pay these 
expenses which go on day after day, whether busy or idle, 
is not that a good thing? And if it is practicable to make 
a charge for delivering—a charge that will abolish bodily a 
good slice of your overhead charges, and put the expense of 
delivery where it belongs—-is not that a good thing of 
itself? The same with close collections, avoiding the dupli- 
cation of stocks, money saving devices ete.—they all work 
out to the same end. And do you notice how each and every 
one of these affects that great mercantile problem of today, 
the other topic of our program, mail order competition ? 

But if I proceed I shall be stealing the fire of those who 
have so kindly favored us by preparing papers. Only let 
me urge you to remember that this is a meeting of retailers 
for retailers, and the greatest good can be obtained only by 
full participation of everyone, in _ questioning, discussing 
and voluntary offers of opinions and expressions. 


Contracting. 
The first speaker in the discussion proper was W. A. 
Cavin, of Sturgis, to whom had been assigned the 
subject of ‘‘Contraecting.’’ He spoke as follows: 





“Contracting as a Side Line” for retail yards was given 
me for discussion at this round table. To begin with, I am 
quite sure that those of you who do a large general con- 
tracting and building business will quite agree that it is 
about the biggest side line you ever took on. To me the 
simple running of a lumber yard,—doing nothing but buying 
and selling lumber-——would be a paradise, a dream of comfort 
and ease, traveling a path of roses with expenses paid by 
checks from home. I used to wonder how my good friend 
and neighbor, Charlie Pollock, could spend half the summer 
season away from his yard, basking in the sunshine about 
his summer home on the lake,—how so many of you could 
afford to chase about the country seeking rest and relief 
from the heat of the season while I, with a greater desire 
for rest and a less inclination for work than anyone else, 
had to keep up the daily grind from spring until winter. A 
little study solved my query—All in the world you have to 
co from one year to another is to buy and sell lumber. 
What a cinch! 

In a general way this contracting game reminds me of a 
planing mill proposition—-a necessary evil under certain 
fixed conditions and a positive necessity when once estab- 
lished. Beware, brethren, do not be the first to offend by 
starting this game in your locality It means work and 
worry to start with and more of the same as the game 
progresses. oa 

To win you must be a walking dictionary, nay more—-a 
practical architect, mechanical engineer, plumber, painter, 
decorator, carpenter, mason, roofer and a man with keen 
ability to handle and govern the many varieties of trades- 
men—all this in addition to being a real live ail lumber 
man. Was there ever a man so generously blessed with so 
great an abundance of knowledge and skill? Well, none of 
us are perfect and all of us will fail somewhere whether we 
are a lumber dealer, a contractor, or both, 








Disadvantages. 

You will grant that the big men in business, those whe 
have won the greatest victories, have accomplished their 
ends iy concentration on one single thing, by making no 
division whatever of their energies. In proof of which I 
again use the planing mill. Run as a separate and distinct 
business there are many mills paying large dividends ; 
while, in connection with the lumber yard, a profitable mil! 
is about as hard to find as a lumberman’s profit in the 
chicken business. So with contracting as a side line for 
us. Unless the boss is hanging around the job or about the 
vard one or the other will suffer in his absence and if each 
drags half of the time, it is the same as if one was run 
ning itself all the time without a head. No business will 
run itself. Met Saley has spoken thus and his word is 
final. I make the assertion that no man can, by his own 
efforts, suecessfully run a lumber and contracting business 
le must shift the active, mechanical work to other shoul 
ders and share only in the financial responsibility and 
profits of the combination. In this manner each department 
has its governing head. 

Conditions established by long years of precedent govern 
the advisability of this socalled side line. The community 
acanires the habit of doing business in certain ways. To 
radically change these methods of doing business is not an 
easy thing. Therefore a new dealer coming into a town in 
which lumber dealers do contracting is driven to the same 
business to find a market for his lumber. 


Advantaaes. 

Granting all the above disadvantages in this business 
game, there are many both pleasant and profitable things 
to be considered. IT once knew a dealer in a one-yard town 
who had been a_ successful contractor during the earlier 
years of his life and, like many others, drifted from that to 
the lumber business. He believed, though seemingly quite 
contrary to most present day contractors. that he ought to 
have a fair profit on material sold and he practiced his 
convictions. The other contractors in his town, growing 
dissatisfied, began to buy their lumber direct and boldly 
claimed they would show him a thing or two. “All right.” 
said my friend, “two can play your game.” He got busy at 
once, jumped into the contracting business himself and with 
his yard to fall back on, outbought and therefore outfigured 
the opposition until they were willing enough to sue for 
peace and buy at home. Thus the poacher was kept out. 
We figure with instead of against our contractors, sublet 
them work and in many ways use our contracting department 
to regulate our local trade conditions. 

We seli labor as well as lumber. All the time some of 
our men are doing repair work by day labor, both in town 
and out. On their time should be made from 25 to 50 cents 
a day. Of course our customers buy the lumber as well as 
the labor of us, and the value of a large trade in repair 
lumber, small additions, roofs and porch work is well known. 

If you govern the contract business of your city you are 
free from bowing and scraping to the other contractors 
You govern them instead of their governing you. You make 
them take and use what you have to sell instead of their 
dictating to you and exercising every prejudice and foolish 
fancy against your stock on hand. The contractor is not then 
the all important factor in your business, to be looked up 
to, catered to and obeyed. 

Collectina. 

Collecting is a mighty important factor in our business 
It is said that the last account anyone pays is his lumber 
bil, We find that it is much easier to collect all of an 
eeual hona fide building contract, extras included, than it is 
pane the amount in a straight lumber account. Most lumber 
ls sold in the smaller places go out on good will with 
eines properly signed contract. This condition is just the 
+ aie with general building work. It is easy to get a 
Ph th avreement for a building contract and the collection 
tecteg 3° Simplified. The contract account is thus pro- 

cted by legal agreement, while the lumber bill is sold on 
800d faith. 
pene cost of selling lumber should be less with the con 
a oe side line than witheut, because you are selling 
aidere malority of material to yourself instead of to out- 
what’ |< Neither of our yards does any advertising except 
are + necessary for local charity and benevolence, We 

also relieved of the waste on poor material returned 


from a job, for we use this again, at full value, on some 
other job, whereas we could not realize tts worth by selling 
it to some other contractor. There is less picking over of 
stock and throwing out this, that and the other into degrade 
or trash. 

Forgotten Charges and Dead Stock. 

Yard men constantly forget to make charges. If these 
neglected items go to our own jobs and the contract was 
figured right we do not lose, as would be the case with an 
outside contractor who paid in the end only what our books 
said he owed. 

These are a few of the things to be said in favor of a 
contracting business in connection with a retail yard, but 
the greatest of all is the ease and profit with which you 
can work off dead stock and odd patterns of this and that 
which you are able to pick up so often at bargain rates. 

In this way there is a legitimate double profit—that from 
your lumber and a part of that from the contract itself. We 
keep the two branches of the business absolutely separate, 
charge the material on each job to ourselves at retail prices, 
charge the labor to each job weekly and at the end charge 
our part of the general contract profit’ as so much gain on 
the labor cost of the work. 

To sum the matter up, I should not advise any one to 
jump blindly into this side line, if he already has a goo4, 
profitable lumber business and if bis locality does not Geman. 
the venture. The extra profit made in the contracting busi- 
ness does not come easy but is earned at the expense of 
much time and energy. However, it is interesting and a pro 
fession of the highest rank. 


Free delivery. 

The subject of delivery was next discussed and it 
was exhaustively treated by F. D. Jenks, of Port 
Huron. Mr. Jenks declared that delivery is a part 
of the service that lumbermen give the publie and 
should be so considered. His address follows: 


The question of whether lumber should be delivered by 
the dealer, ‘or the purchaser be compelled to come to the 
yard and take it away, has probably been a topic for dis- 
cussion since the first retailer of lumber went into business. 

In most talks on this matter the subject has been consid 
cred as dividing into two distinct parts, one relating to the 
city yard and the other to the socalled country yard, but 
the problem is the same te both and should be so considered. 

Why Deliver? 

In the first place it might be asked Why should we de 
liver? And my answer would be, because it is a legitimate 
part of our business, and having the proper facilities and 
men trained for the work, we can handle the stock cheaper 
and deliver it at the job in better average condition than 
can be done by hired draymen. 

The second question might naturally be-—-Ilow far should 
we deliver? And my answer would be, just as far as the 
expense involved is covered by our price to the customer. 

We thns have two important. points for consideration, and 
of sufficient weight to warrant a more detailed discussion. 

Two Questions Involved. 

Delivery should not be considered as something forced 
upon us, perhaps by competition, but rather as a part of our 
business we are glad to control, and as much a part of it 
as unloading from car and piling in shed; for it insures 
satisfied customers, and the placing of our goods on the job 
carefully and as wanted and without the damage easily done 
by careless handling 

From a competitive standpoint there is no better talking 
point than the guarantee to the purchaser that his lumber 
will be delivered to him just as he sees it in the pile, with 
out marring or waste, and in such quantity and at such 
time as will best suit his convenience, 


As the Ctistomer Sees It. 

Let us look at this matter from the customer's point of 
view, and if we put ourselves in his place for a moment we 
will see that in all modern merchandising delivery is) an 
essential part of the business; all the customer is asked to 
do is to select and buy the goods. The merchant does the 
rest. : 

We will also see that lumber is a bulky commodity requir 
ing special facilities for safe and economical handling. and 
the purchaser should not be required to provide such facili 
ties for perhaps a casual purchase or to take the time to 
hire someone to handle it for him and assume the risk of 
careless handling. 

So from this standpoint there is no valid argument against 
the delivery of the goods we sell to the community dweller, 
anyway, and to all where dictates of economy will permit 


City and Country Delivery. 

We now come to the points of difference usually made 
between the city and the country yards. but the same under- 
Iving principle governs both, subject, however, to the lim 
itations imposed by the answer to the second question-—Ilow 
far shall we deliver? -And to some extent by the class of 
people patronizing the individual yard. 

In general it may be stated that all yards should deiiver 
to all parts of the community where located, the boundaries 
being rouchtly determined by the dividing line between the 
more setiled sections of town workers and the farming or 
gardening sections who have horses or teams of their own. 

This will perhaps be further determined by the fact that 
from the first class, or town workers, having no facilities of 
their own, you ean add to your price a fair rate for de 
livery within these limits; while beyond that point the buyer 
can handle it cheaper than you, and, buying as he does at 
the yard, it is up to him to handle his own carefully 





Cost of Delivery. 

The limits of delivery being determined, it is not much 
trouble to ascertain the cost of maintaining that part of 
our service and its proportion to the amount of our sales, 
so that we have a definite percentage or amount to take into 
consideration when making our prices. 

The point has sometimes been raised that it is unfair to 
make an average rate for delivery, and in some places lum 
bermen have tried varying prices based upon the distance 
from a central point But this is contrary to the custom 
of all other merchants, whose experience has shown that 
one price to all within determined limits is right and the 
average expense is fair to all. 

The item of delivering varies of course in different com- 
munities and, generally speaking, increases with the popu- 
lation; so that a city yard having long distances to cover 
has to maintain a proportionate force and outfit, while in the 
country yard the teamster may also work most of his time 
in the yvard; thus making a very material difference in the 
amount of this item to be provided for. 

It is also contended by some that a yard should maintain 
two prices, one covering delivery and the other at the yard; 
but as shown above in_ cities where the delivery item is 
largest only a very small percentage of the lumber sold is 
taken away by the purchaser; whereas in the country yard 
where the largest part is so taken, the delivery expense 
covered in the price is a small item and does not more than 
compensate for the extra time and trouble in showing and 
loading the customer. 

I am a firm believer in one price for all and see no 
unfairness in making everyone contribute his share of our 
average profit, rather than to figure out each individual 
transaction by itself, which of course wouid be impracticable. 


Not an Evil. 


To my mind the most important part of this subject has 
not often been considered owing to the general attitude 
regarding it. 

I think we should forever dismiss from our thoughts the 
idea that this is an evil, necessary perhaps, but neverthe- 
less one of the most obnoxious parts of our business, and 
look at it as other uptodate merchants do as an integral part 
of modern merchandising. When we take that attitude we 


will aim to improve our service and make it pay, Here is 
where we have been often decidedly wrong. We have: re- 
garded it as an expense, whereas it should and can be made 
to pay its share toward our support. 

Let us eliminate the word “free” from this topic, as we 
must confess that it indicates a lower business ability than 
we are supposed to possess, If in this day and age we are 
doing something for nothing, or, to say the least, without 
adequate compensation, 


Discounts and Collections. 

The subject of ‘‘Discounts’’ had been assigned to 
W. D. Baker, of Battle Creek. Mr. Baker was unable 
to be present at the meeting, but he sent his paper, 
which was read by Secretary Sweet. Mr, Baker in 
his paper opposed the showing of any preference to 
contractors in the matter of discounts and advocated 
one price to all buyers. 

‘*Collections’’ was assigned to Carmi R. Smith, of 
Niles, to start the round table discussion of that very 
important subject. Mr. Smith, unfortunately, was 
called away by the death of a relative, and in his 
absence H, KE. Langland discussed the subject. 

Coal. 

The subject of ‘‘Coal’’ as a side line for retail 
lumbermen had been assigned to Will Fulton, of Char 
lotte, and John Pryor, of Houghton. Mr. Fulton had 
prepared an excellent paper, which was read by Chair- 
man Pollock. A vote of thanks was tenderea Mr, 
Fulton for his paper. 

Mail Order Competition. 

The subject of mail order competition came in for a 
thorough treatment at the hands of Alex Wallace, of 
St. Joseph. Mr, Wallace told his hearers how they 
could meet this competition and illustrated his argu- 
ments by specific instances in his personal experience. 
His address follows: 

When | was notified by the secretary that | was expected 
to say something about mail order competition I thought 
that about the only thing | would be able to say, and the 
most appropriate would be “d-——m mail order competition,” 
but didn’t say it, just thought it 

What little | know about mail order competition has been 
learned by competing with mail order houses, and my ex 
perience has taught me that the only way to compete with 
them Is to go them a little better, whenever necessary, but 
always get the business if possible. We are located about 
sixty miles from Chicago. In the summer time we have 
from four to five boats making daily trips, and every trip 
they bring over consignments from mail order houses, In 
our office we keep a copy of the latest catalogs of all the 
lending mail order firms If u customer comes in and says 
he can get a certain article from them at a lower price than 
we are selling it we look it up in the catalog. If he is cor- 
rect, we agree to furnish the same article at the same price, 
and we go the mail order house one better by paying the 
freight, but the customer must pay cash with the order and 
wait about ten days for the goods, 

In ulmost every instance we can do this and make a little 
profit As an ifustration: A short time ago a man came 
into our office and said he wanted some roofing. I showed 
him what we had in stock and made prices. He sald he 
could get roofing from Chicago cheaper, and stated the price, 
but said he would have to pay the freight to his town. 
told him if he would give me the order | would make the 
same price and prepay the freight. He gave me the order 
and paid $13. T immediately sent it in to a wholesale house 
in Chicago with instructions to ship freight prepaid, The 
house did so and when the Invoice came 1 discounted it and 
out of the transaction made $3 and never saw the goods 
and never had any money invested In them. We do this re 
peatediy and find we can always at least get out even. The 
above applies particularly to sash, doors, hardware, paints 
and oils 





Wi 





Carload Order Business. 

Qur first experience with a mail order car of lumber was 
last fall We figured on a house bill, but the material was 
bought from a Chicago house wrecking company. I looked 
the lumber over when it was being unloaded and saw it was 
a lower grade than we figured on, but was good enough 
for the purpose it was being used, We said nothing to the 
contractor, but before be had the house up we sold him 
nearly $200 worth of material and made a better profit than 
if we had sold the original bill 

A farmer living about twenty miles from our yard bought 
a barn bill from Chicago Needing some material to finish 
up with he went to his nearest town to get it. This dealer 
refused to sell him, telling him to buy where he bought his 
first bill The result was that the farmer drove about 
twenty miles to our yard, bought the lumber, paid us about 
$20 in cash, and the first dealer was out business he should 
have taken, I give this as an illustration of our policy, 
which is If you can't get all the business get what you 
can, and generally material furnished to finish up. with ts 
the most profitable. Our experience has led me to believe 
that the mail order house is here to stay, the people are 
going to buy from it and it is up to the retailer to compete; 
What | regard as the hardest part of their competition Is 
the catalog. <A person having one in the house will look it 
over, The more he looks the more he wants. He will make 
up an order and send it in with the cash and wait two 
weeks for his goods, where in the beginning he did not in 
tend to order anything. In this way the local dealer does 
not get a chance to compete If he did the buyer would 
find In the majority of cases that he could buy the same 
quality as cheap at home. 

‘* Duplication of Stock’’ was discussed by Riehard 
Kleinpel, of Flint. This subject is becoming of 
yreater importance to lumbermen each year, as dupli 
cating stock means a substantial increase in capital 
invested. Mr. Kleinpel’s talk was highly appreciated 
by his auditors. 

Office Systems. 

‘*Money-Saving Yard and Office Devices’’ was the 
subject_on which Henry Otis, of Detroit, presented an 
instructive paper. Mr. Otis’ address was given an 
eminently practical flavor by his references to the 
system used in his own business. His address follows: 

I have been asked to say a few words in regard to office 
system, and the following is a brief summary of the system 
which we have used in all of our yards for a good many 
years. 

Upon making an estimate, it is copied in an estimate 
book, and from that we make out a loaders’ ticket for the 
material as it is to be delivered; which ticket Is handed to 
the loaders in the yard. When the material is loaded, this 
slip is returned to the office and charge is made in triplicate 
on an autographic register, which can be seen in the lobby. 
Two copies, which are colored, are handed to the teamster, 
who leaves one at the job with the customer, and on the 
duplicate be secures the customer's signature, which he re- 
turns to the office. 

These charges are checked back with. the loaders’ tickets 
the next morning to make sure that they are charged cor- 
rectly, and also checked on the estimate book, so that we 
can tell at any time what remains to be delivered on a job. 
The customer of course has a copy of the estimate and 
when the job is completed we bill him. showing on the tn- 
voice any extras which he may have ordered and giving him 
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allowance for any items which were not delivered upon the 
estimate. 

The copy which remains in the machine is detached each 
day, the feet and prices extended, and posted in our sales 
journal and ledger. Our sales journal has a column each 
for lumber, lath, shingles, cedar etc. We post direct from 
the tickets into the journal and ledger and balance them 
at the end of the month; so, should there by an error, it 
could be very easily detected. 

When a man returns any stock we give him credit for 
it on the machine and have it posted through our journal 
and ledger in the same manner as a charge. We have space 
in the back of the journal for credits, and they are deducted 
from the sales at the end of the current month. 

We charge up to our lumber account lumber received and 
deduct the sales every month. ‘Therefore, we can tell at 
any time the amount of stock which we have on hand. We 
keep a regular p%chase book and pay all of our accounts 
by youcher, which we enter up in the purchase book under 
the different kinds of lumber, and can tell when we take our 
inventory how much of the principal kinds of lumber we 
have sold during the year. 


Money Saving Yard and Office Devices. 

H. J. Jaekson, of Flint, was copartner with Mr. 
Otis in handling this very important subject and he 
described in detail the system pursued by his con 
cern. His paper follows: 


1 do not know that [ can tell you anything new about 
economical and money saving yard and office devices. Ever 
year brings new business conditions, to which we must ad- 
just ourselves as best we can; taking advantage as we each 
of us see it of every turn and change in the situation, New 
conditions bring new requirements of stock facilities for 
handling it and added facilitles for accomplishing these ends. 
This applies to both the yard and the office. 

it is a cardinal sin to pile incoming stocks of lumber, lath 
and shingles on top of old stock; better move the old out 
and put it one side to dispose of first; or if pressed for room 
pile back on top. It has become an axiom with the retail 
yard man that a nicely kept stock and a clean yard are 
about the best paying investments that he makes unless it 
is when he buys some of John Shaw's steam kiln dried yellow 
pine (no charge for the advertising). Sharp competition and 
the close margin on which the average retailer has been com 
pelled for a number of years to sell his stocks of lumbet 
have put him in touch with every modern and uptodate 
method of doing business. There have been many much 
needed changes in the manner of conducting a retail lumber 
office, 

A Complete System. 

1 will illustrate our method of handling the business in 
our office from the time it originates until it is entered in 
our loose leaf ledger, We have no lumber order book, Orders 
are made in dupileate, the yard ticket or loading ticket on 
a salmon red paper, and office copy—both being made at one 
time by the ald of carbon paper—-on white paper. We have 
a small file or receptacle with three compartments accessible 
from both sides of the main office desk. ‘Those orders which 
are for immediate delivery are put in the top till or com- 
partment, those which are for later delivery or for delivery 
on a stated day are put in the middle compartment and a 
record made on a calendar kept for the purpose. Those 
orders which have factory work on them which also carry 
other stock which is to go at the same time are put in the 
lower till The factory orders are checked off these red 
tickets on a sheet of yellow paper and when the factory 
order is completed it is returned to office and attached to 
duplicate ticket in lower till and placed in middle till. The 
tickets in upper till are taken out by the yard superintend 
ent every hour or so. The tickets in middle till are gone 
through every morning and noon by the man at the desk 
together with the yard foreman so that orders will not be 
overlooked or delayed. ‘The white ticket or duplicate goes 
into a book file 

The original orders or red ticket is sent into the yard for 
shipment and as each item is loaded it is noted with a 
cheek mark in front of it on a blank margin, or so much of 
it as has been sent. The ticket then goes to a man who 
enters It In a four-copy autograph registering machine, and 
the date of shipment is placed on ticket in ink over each 
check mark. If the ticket is not all checked out tt is put 
back in the top till of the file in the desk so that the yard 
man may go on with the deliveries. 


Handling of Invoices. 

The four invoices or tickets that go through the machine 
are for disposition as follows: Delivery man takes two 
coples with him In an aluminum book especially made for 
the purpose; following the usual course of leaving one, get- 
ting the other receipted and placing in book and returning 
to office, Unless it is a C. O. D. order the tickets are not 
extended, except as to feet extensions. The third copy, 
when the price is extended and checked on the following 
morning, is mailed to customer. Sometimes when a large 
er continuous order is being filled, we bunch two or three 
days’ shipments in one envelope to save postage. Numbers 
sand 4 tickets go on to a desk where the bookkeeper or his 
assistant takes the duplicate white order from the file and 
checks from it what has been sent and date of delivery, 
When the white ticket is all checked off it is taken out of 
the file and destroyed. The original or red ticket when com- 
pleted is placed in a file In the vault, and kept there until 
the end of the year, when the file is emptied and the tickets 
are placed in cheap boxes with alphabetical separations be- 
tween them, as in the original files. These are kept for 
two years more and then are destroyed. The receipted de- 
livery tickets or invoices are placed in a sort of file made 
for the purpose, each month by itself. All invoices or de 
livery tickets are consecutively numbered. Printed on the 
No. 3 ticket in very plain letters are: “This is your invoice; 
preserve it for reference and settlement. We do not invoice 
again.” 

Ledger Entries. 

In making the entries in our ledger the items are not re- 
corded, just the number of the ticket, the date and the 
amount in dollars and cents covered by it. The monthly 
statements do not cover any items, just ticket number so- 
and-so, with extensions to correspond with the ledger. We 
find that if any special contract has been made it is best 
to put these prices on the white ticket so that when the ex- 
tionsions are being made the prices can be found readily, 
if they are out of the usual cause of business. - 

The way we file the original tickets or orders enables us 
to tell a customer just what he ordered at any time for 
three years back with very little trouble. We find it very 
handy to convince some forgetful customer of his error, as 
we in all instances check back or repeat the order at’ the 
time if it is given over the telephone or any other way 
except in writing. We preserve all such original orders in 
a file kept for that purpose and that, too, saves many an 
argument, zi 

Competent Office Workers Needed. 

I think this covers all I have to say in this re 
the balance of the work is merely i 
keeping. We find that under the present car demurrage 
rules it is very necessary to keep a car record ourselves and 
not leave it to the railroad, For they have very bad 
memories, and are not always fair. On receipt of an in- 
voice an entry is made showing whom it is from car num- 
ber, where shipped, when received, or the date of its arrival 
when placed and when released. Since the first of ‘last 
December we make the car checker settle with our man 
every day as to the state of every car on our tracks and 
then there ix no after dispute and we can have our scrap 
we ory ——_ everything is fresh in our memories. 

e fin rom extensive experience that ch " 

help in our office is a bad investment, and r fey ~a 4 
er eae Stpenses in omery way, think it is pone policy to 
ry wo oo cheap help in our office or 

positions in the yard. mice oF Ia responsible 


spect, as 
a matter of correct book- 


Mr. Jackson’s address ended the round table dis- 
cussion, and at its conclusion the association gave 
Chairman Pollock a rising vote of thanks for his part 
in promoting and conducting the discussion. 


Committees Appointed. 

At this point, on motion, the president was in- 
structed to appoint a committee of three to consider 
the proposed national federation of retailers. 

On account of illness Carroll F, Sweet, of Grand 
Rapids, former president of the association, was un- 
able to be present. Mr. Sweet is one of the most 
enthusiastic workers in the association and he was 
greatly missed. The association conveyed the sym- 
pathy of its members by means of a telegram sent Mr. 
Sweet today. 

The auditing committee through its chairman, John 
Wood, of Grand Rapids, reported the treasurer’s books 
correct and the committee’s report was adopted, 

Charles A, Pollock, of Coldwater, chairman of the 
committee on resolutions, reported resolutions of 
thanks to the hosts for the excellent entertainment 
afforded those in attendance; resolutions opposing 
national uniform demurrage rules; opposing the mar 
keting of red cedar shingles by bunch instead of by 
the thousand; also resolutions thanking the press, 
the retiring directors, A. A. Carwin, of Pontiac, and 
Will A. Cavin, of Sturgis; and resolutions approving 
arbitration as provided by the code of ethics of the 
American Lumber Trades Congress. 

Election of Officers. 

At the regular election of officers the following 
were chosen: 

President—-A. A. Hartwick, Detroit ; reélected. 

Vice-President—- A. L. Holmes, Detroit; reélected. 

Directors—-F. DID. Jenks, Port ILuron, and Charles A. VPol- 
lock, Coldwater, 

Immediately following the general election the 
directors held « meeting at which George P. Sweet, 
of Grand Rapids, was reélected secretary-treasurer., 


BANQUET. 


The banquet was held at the Wenonah hotel this 
afternoon and was fully up to the standard set by the 
association in everything it undertakes. President 
Hartwick acted as toastmaster and the following were 
speakers: George Wilson-Jones, of Chicago, assistant 
secretary of the Illinois Lumber Dealers’ Association; 
Douglas Malloch, the ‘‘Lumberman Poet,’’ of Chi 
cago; EF. D. Jenks, of Port Huron; Charles A. Pollock, 
of Coldwater; George P. Sweet, secretary; Frederick 
Schulty, of Toledo, Ohio; William Ryan, of Toledo, 
and J. M. Ryan, of Bay City. 


Hosts. 

The following local concerns acted as hosts, pro- 
viding the badges, the theater party, and were of gen- 
eral assistance in entertaining those in attendance: 

Ross & Wentworth, Bay City. 

Bradley, Miller & Co., Bay City. 

Ik. B. Foss & Co., Bay City. 

Kneeland-Bigelow Company, Bay City. 

W. DD. Young & Co., Bay City. 

Hlunsen-Werd Veneer Company, Bay City. 

Richardson Lumber Company, Bay City. 

Mershon-Eddy-Parker Company, Saginaw. 





ENTERTAINMENT. 

Tuesday evening the dealers as guests of the Bay 
City lumber dealers, manufacturers and wholesalers 
were entertained at a theater party at the Washing 
ton theater. Lumbermen visitors filled a large part 
of the playhouse and the evening’s diversion was most 
pleasant. 





TRIP TO SAGINAW. 


Immediately after the Wednesday morning session 
special interurban cars were boarded and the dealers 
taken to the plant of the Mershon-Eddy-Parker Com- 
pany at Saginaw, where lunch was served, after 
which they went through this immense plant. The 
Visitors were very much interested and sppreciated 
the opportunity to see the methods of manufacture of 
the various articles handled in a modern retail lumber 
yard. As host, the Mershon-Nddy-Parker Company 
did itself proud and the trip is one feature of the 
convention that will be long remembered. 

This tour of inspection took up the greater part of 
the afternoon and it was about 4:30 when the cars 
started on their return trip to Bay City, everyone 
agreeing that it was an afternoon well spent and their 
thanks were extended to the company for the excellent 
entertainment, 


HOO-HOO CONCATENATION. 

Wednesday evening, at Elks’ Hall, a Hoo-Hoo con 
catenation was held under the direction of Fred J. 
Verkerke, Vicegerent Snark, of Grand Rapids. There 
were eighteen kittens and it is only necessary to look 
over the list of officers composing the team to be 
assured that this class was ushered into Hoo-Hoo in 
true Hoo-Hoo style. 

Among those present at the concatenation were W. 
M. Stephenson, traveling Scrivenoter, and George M, 
Gotshall, Muskegon, Mich., who joined the order in 
New Orleans at its second concatenation. 

The officers were: 

Snark—-Theodore Schneider, Big Bay, Mich. 

Senior Hoo-Hoo—Carl Schneider, Grand Rapids, Mich. 

Junior Hoo-Hoo—Douglas Malloch, Chicago, Ill 

Bojum—John Wood, Grand Rapids, Mich. 

Scrivenoter—-W. M. Cepeeneen. St. Paul, Minn. 

Jabberwock—Archie Wright, Grand Rapids, Mich. 

Custocatian—-W. C. Cowlishaw, Grand Rapids, Mich. 

Arcanoper—Carl Strand, Grand Rapids, Mich. 

Gurdon—B. Thatcher, Sturgis, Mich. 

The following were the candidates: 


Cortland Orth Bay, Manufacturing Wood-Working Under- 
writers, Chicago, Ill. 





John Reinelt, Deckerville, Mich, 

Richard Hermann, A. Hermann, Port Hope, Mich. 

Louis H. Riedel, L. H. Riedel, Minden City, Mich. 
William A, Martin, W. A. Martin, Brown City, Mich. 

Earl D. Love, Vehicle City Lumber Co., Flint, Mich. 

Perey M. Garhart, J. D. Mershon Lumber Co., Saginaw. 


Paul G. Taylor, Port Huron Lumber Co., Port Huron, 


Meryl G. Corlett, R. W. Monger Co., Hillsdale, Mich. 
Emil W. Hass, BE. W. Hass, Nunica, Mich. 
Robert V. Haskins, Advance Lumber & Shingle Co., 
Detroit, Mich. 
“a H. Tremaine, Great Southern Lumber Co., Detroit, 
Mich. 
Frank R. Randall, Bradley Miller & Co., Bay City, Mich. 
William FE. Vogelsong, Turtle Lake Lumber Co., Grand 
mages. Mich. 
- — IF. Brucker, H. D. Brasher Lumber Co., Saginaw, 
ich. 
John D. Baker, D. Baker & Son, Grand Haven, Mich. 
James J. Haynes, Haynes Lumber Co., Port Huron, Mich. 
Amos Otis, Farmington, Mich. 





A QUESTION OF ETHICS. 

The subjoined communication, addressed to the sec 
retary of a southern association of pine manufacturers, 
discloses a state of facts demanding the adoption of 
some means whereby the practices indicated can be 
minimized if not abolished. That there is more of the 
sort of thing here outlined than anybody in particular 
knows the full extent of can not be doubted. The one 
thing to be considered is the means whereby it suc 
cessfully can be arrested, or, if possible, eliminated. 
The means must have for its vehicle a higher moral 
standard that shall assert itself automatically. <A 
means of exposure must be provided that will not sub 
ject informants to the kind of blackmailing reprisal 
described below. Under such a regime the man or 
concern guilty of practices of the sort in question 
would very promptly find his occupation gone and 
there the solution, if anywhere, must be found. Here 
follows the communication: 

Will you please inform me if, or not, there is any redress 
ov comeback, or do we have to allow things of this sort to 
be done and lose whatever business we have, and in order 
to stay in business we have to do things that we know are 


First. A certain buyer here in . Who is one of the 
biggest shippers in town, buys ties, and when we inspect 
und turn over to him our reports, he changes them so that 
he will make about $5 a car, and on others he is even still 
worse; then when the shipper of the ties comes in here to 
see why we have culled so many and wants to see them, we 
can not produce them, We at once fall out with the chopper, 
who refuses to ship any more ties if we do the inspecting 
of them. 

Second. An order was placed here for a lot of 2x12 
stock, and this buyer went out and bought 1%x12, expect- 
ing the mill would saw it full to size and he would make 
the difference ; instead of it coming in full, it came partly 
true to size and some scant; the scant, when we inspected 
it. we either culled or seconded, and this buyer wrote us 
and asked us to make up two reports, showing the 1%x12 
to the millman and 2x12 to the buyer; this we refused to 
do, owing to the fact that we were not going to make out 
au false report on stuff that we knew was not right, and 
then he turns round and says that unless we do these things 
for him he will be compelled to turn his business over 
to other parties. Now, we can not afford to lose his busi 
ness, as it will mean losing other business, as well as the 
millmen getting under the impression that we do not know 
our business or that we are a set of thieves. We bear a 
good reputation here, we do the largest business of this 
kind here, and we do not want this kind of a thing to ruin 
our business. 

The secretary in promulgating the inquiry to his 
constituents adds the fololwing comment: 

It seems to the secretary that the association can do noth- 
ing directly in matters of this kind except to give it to the 
manufacturers as information. The manufacturer gets the 
lad end always and such buyers it would seem do not have 
anything to lose, even reputation. 


el 
EFFECT OF BOXING OR BLEEDING SOUTHERN 
PINES. 

‘*Bleeding’’ pine trees for their resin, to which chiefly 
longleaf (Pinus palustris) and cuban pine (Pinus 
heterophylla) are subjected, has generally been regarded 
as injurious to the timber. It has been claimed that both 
durability and strength of timber are impaired by this 
process, and in the specifications of many architects and 
large consumers, such as railway companies, ‘bled’? 
timber is excluded. 

The utilization of resin is one of the leading industries 
of the South, and since the process affeets several millions 
of dollars’ worth of timber every year, special investi- 
gations, involving mechanical tests and the physical and 
chemical analyses of the wood of bled and unbled trees 
from the same locality, have been carried on by the 
United States government through the Forest Service. 

Results prove conclusively (1) that bled timber is as 
strong as unbled if of the same weight; (2) that the 
weight and shrinkage of the heartwood is not affected 
by bleeding; (3) that the durability of the heartwood 1s 
not affected by bleeding, since the resin comes from 
sapwood only. 

The following table shows the remarkable numerical 
similarity between the average results for three groups 
of trees, the higher values of the bled material being 
readily explained by the difference in weight: 

Com 
Bending pression 


Specific strength strength 

weight of per per 
No.of test pieces, aq. in., Sq. in., 
LONGLEAF PINE. tests. percent. pounds. pounds. 
Unboxed trees...... 400 0.74 12,358 7,166 
Boxed and _ recently aman 
abandoned ...... 390 .79 12,961 7,813 
Boxed and abandoned x. 
five years ....... 535 .76 12,586 7,575 


The amount of resin in the wood varies greatly. «1 
trees growing side by side differ within very wide limits. 
Sapwood contains but little resin (1 to 4 percent), even 
in those trees in which the heartwood contains abundaice. 
In the heart wood the resin forms from 5 to 24 percent 
of the dry weight (of which about one-sixth is tur)cn 
tine), and can not be removed by bleeding, so thx! its 
quantity remains unaffected by the process. 

Bled timber, then, the tests have shown, is as u--ful 
for all purposes as unbled. 
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The Question of Lumber Weights Uppermost — Scale Testing and Car Tracing Reviewed at Length — Committee 


In accordance with a call issued December 5, 1910, 
by the National Lumber Manufacturers’ Association, 
a number of traffic men representing various lumber 
interests gathered in the ‘‘green room’’ of the Con- 
gress hotel, Chicago, February 8, at 10:45 o’eloeck in 
the morning for the purpose of discussing matters with 
which lumber traftic men have to deal, the most im- 
portant being the question of lumber weights. 

It was the intention at this meeting to arrive at some 
concerted plan of action through which the matters 
up for consideration at the meeting could be whipped 
into shape and presented to the -railroads in a form 
satisfactory to all concerned. 

To a certain extent the meeting was the aftermath 
of a similar meeting held at New Orleans November 
17 at which time the attendance was comparatively 
small and local in character and it was deemed best at 
that time to have another meeting called under the 
auspices of the national organization to bring about 
a more representative attendance which would result 
in better understanding and a practical plan being 
agreed upon. 

In the absence of Leonard Bronson, manager of the 
National Lumber Manufacturers’ Association, the 
meeting was opened on Wednesday morning by George 
E. Watson as temporary presiding officer. Mr. Watson 
read a letter from Mr. Bronson expressing his regret 
at his inability to be present and explaining why it 
was impossible for him to do so, The letter explained 
that he had been called to Washington to attend a 
conference of !umbermen regarding a proposed amend- 
ment to the reciprocity agreement between Canada and 
the United States. : 

After reading the letter from Mr. Bronson the Chair 
called for nominations for permanent officers and R. 5, 
Kellogg nominated Charles A. Bigelow, of Bay City, 
Mich., as chairman, which was duly seconded and Mr. 
Bigelow was elected unanimously. 

Mr. Bigelow in thanking the body for the honor 
said it was not his intention to make an inaugural 
speech and that it was up to the men in attendance 
to bring up such matters as would interest them. 

The secretary then read a list of those in attendance 
showing the following present: 

Charles A 
low Co. Y 

Morris E. Thomas, Cadillac, Mich., Cobbs & Mitchell, Ine. ; 
Mitchell Bros. Co. 

J. C. Knox, Cadillac, Mich., secretary Michigan Hardwood 
Mfrs. Assn. . 

W. E. Weakley, Columbus, O., traffic manager, W. M. Ritter 
Lumber Co. 

Emil Guenther, Vhiladelphia, Pa., National Hardwood Asso 
ciation ; National Wholesale Lumber Dealers of New York ; 
Philadelphia Wholesale Lumber Dealers’ Association. 

i. FE. Perry, New York city, National Wholesale Lumber 
Dealers’ Association of New York. ‘ 

F. C. Broadway, Kansas City, Mo., traffic manager, Missouri 
Lumber & Land Exchange Company. 

W. J. Herman, Pittsburg, Pa., Pittsburg Wholesale Lumber 
Dealers’ Association, 

Ed. J. Harbin, Chicago, Edward Hines Lumber Company ; 
Mississippi Pine Association, 

P. E. Hoak, traffic manager, Wheeler Lumber, Bridge & 
Supply Co.; Chehalis Lumber Company; Wittenberg Cedar 
Company. 

Leonard Bryan, St. Louis, Mo., freight claim agent, Yellow 
Pine Manufacturers’ Association. 

R. S. Kellogg, Wausau, Wis., secretary, Northern Hemlock & 
Hardwood Manufacturers’ Association, 

James Burton, Kansas City, Mo., traffic department, Shreve- 
port, Alexandria & Southwestern Railway system. 

R. L. De Armond, Chicago, Registered Tracer system, 


G. Roy Hall, Duluth, Minn., Northern Pine Manufacturers’ 
Association, 

George EK. Watson, New Orleans, La., secretary Southern 
Cypress Manufacturers’ Association. 

R. C. Shead, Chicago, Henry Dickinson. 

Walter Williams, Chicago, Paepcke-Leicht Lumber Company. 


sigelow, Bay City, Mich., The Kneeland-Bige- 


The chairman appointed Emil Guenther chairman 
and Morris EK. Thomas second member of the com 
mittee on publicity to prepare such statements as 
might he deemed desirable to give to the daily press. 

kK. f. Perry, New York city, said that inasmuch as 
few of the men present had come with any definite 
idea of what was to be discussed it might be well for 
someone who was at the New Orleans meeting to give 
an outline of what transpired there, and George E. 
Watson, who had been present at the New Orleans 
meeting, stated it was practically an experience meet- 
mg and that the important subject at that meeting 
Was the matter of lumber weights and that the ques- 
tion of simplification of tariffs had received some con- 
sideration. 

R. L. De Armond, car tracing expert, addressed the 
meeting briefly, setting forth the advantages of his 
System of car tracing and distributed sample tracers 
among the men present. The members asked Mr. De 
Armond « number of questions, but as he was unwilling 
to take up the time of the conference he suggested 


that explanations be made by him in private to anyone 
interested, 


The subject of lumber weights was brought up by 
Leonard ryan who treated it very thoroughly, de- 
Seribing conditions in his locality, saying that to his 
mind it would be well for the conference to adopt 
some specific rule which could be presented to the 
railroads snd the Interstate Commerce Commission for 
approval. 

Wednesday Afternoon Session. 

At the 


Bigel opening of the afternon session chairman 
Pa Ow introduced Mr. Magley of the Santa Fe rail- 
Y, Who wave a talk upon how weighing is conducted 


Reports on Points of Special Interest. 





by that road. This speaker gave a very interesting 
account of the Santa Fe methods but with the express 
request that no publicity be given his remarks for 
the reason as stated by him that there was a great 
difference of opinion upon these subjects. 

Without violating the spirit of his request, how- 
ever, it may be stated that the Santa Fe plan is to 
hold the agent at the scale station responsible for the 
proper use of the scale and its maintenance in good 
condition. The Santa Fe scale has also been adopted, 
so that standard repairs can be stock which are in- 
terchangeable, and a worn part can be taken from a 
seale and a part that has been overhauled and in seal 
can be substituted without putting the scale out of 
commission for any appreciable length of time. 

The Santa Fe does not follow the plan of taking 
moving scale weights. Its strict instructions are that 
ears shall be standing while weighed and shall be un- 
coupled and it is believed that these instructions are 
followed in practically all cases on this road. 

The speaker said he had seen many tests of moving 
weights over scales that were equipped with the auto 
matic balancing adjustment which, while it is within 
a reasonable allowance of error, the Santa Fe offi- 
cials ignore and follow the policy that is not only 
accurate, but which can not raise any sufficient sus 
picions of inaccuracy in the mind of the customer 
of the road. 

Mr. Magley described some scale tests which easily 
can be made on a seale without reference to a master 
seale. If the swing beam is not steady throughout 
it indicates a condition that should be remedied, and 
if the loaded car shows any difference in weight when 
standing at the center of the scale, as compared with 
the weight taken at either end, the scale levers are 
out of true and not in condition. For the purpose of 
keeping the various scales in uniform balance a 
weight of metal on four wheels is kept traveling over 
the line. The weight is between 32,000 and 35,000 
pounds on a 6-foot wheel base and three weights are 
taken on each scale, with the weight directly over 
the center of each set of main levers. It is an eco- 
nomical method of testing and is considered very 
valuable. 

The speaker was asked regarding the marked 
weights of cars as to whether they ever were changed 
after once marked, and he stated that on the Santa 
Fe road over 80,000 weight markings were changed in 
one year, and that in one year all of the equipment 
of the road that was light was weighed twice. 

Instructions on that road are that in all cases cars 
shall go from the repair tracks to the scale for re 
weighing and remarking. He stated that a new car 
containing the ordinary amount of lumber in its con 
struction would lose 2,000 pounds of weight or more 
due to shrinkage and that about 900 pounds of this 
will be lost within the first six months. Even metal 
cars lose weight because of corrosion. 

The speaker also stated that the American Railway 
Association at its next semiannual meeting will take 
up the question of weighing, and that he believes 
this would result in legislation which would remedy 
some of the present troubles. 

Mr. Watson stated that the cypress people had less 
trouble with the Santa Fe over the weight question 
than with any other road and that it also was as 
prompt in refunding overcharges as it was in making 
bills for undercharges. 

Mr. Bryan stated that the yellow pine manufac 
turers had the same experience with that road. 

Upon motion of Mr. Bryan a committee was ap 
pointed on the subject of weights consisting of Emil 
Guenther, G. Roy Hall and L. Bryan, 

R. 8. Kellogg called attention to the difficulty which 
northern manufacturers had over the reweighing ques 
tion due to the lapse of time between the two weigh- 
ings. Often several thousand pounds of moisture, in 
the form of snow or ice, would be added to the ear, 
but the weighing bureau would not make any allow 
ance in that respect or take it into account in any 

He also had a report of twenty-two cars weighed 
both empty and loaded in November by one shipper 
on which the marked weight averaged 1,800 pounds 
under the actual weight of the car. In order to deter- 
mine how much of this was due to winter weather he 
asked for summer weights and was given thirty-one 
summer weights on which the cars were 230 pounds 
lighter than the marked weights on an average, so 
that the light weights do not compensate for the 
heavy weights. 

Mr. Knox stated that the same thing had been 
found true by Michigan shippers. 

Mr. Bigelow stated the Interstate Commerce Com 
mission had ruled that where a car is loaded to pos- 
sible capacity the actual weight must govern, and 
others called attention to the fact that with certain 
lengths of lumber it is practically impossible to load 
the car to its possible capacity. 

There was further general discussion of some of the 
subjects on the program, which were only perfune 
torily handled and no action taken or recommended. 


Thursday Morning Session. 


The session was opened at 10:30 o’clock and the first 
question considered was the report of the committee 


appointed at the Wednesday afternoon session to draw 
up a set of resolutions, 

Emil Guenther and G. Roy Hall presented the follow- 
ing majority committee report : 

Each shipper must take every precaution to ascertain 
actual weights and condition of lumber as loaded. In case 
of overweights in bills of lading cars should be ordered to 
be reweighed while in transit or at destination before un- 
loading. All claims for overweights or overcharges should 
be made out complete and substantiated by efficient evidence. 
We also favor the methods used by the Santa Fe railway 
and other lines using equal care in weighing cars, also that 
estimated weights adopted by various lumber associations 
should be recognized in adjusting claims. 

Leonard Bryan, the third member of the committee 
appointed to consider this question presented the fol- 
lowing minority report: 

Where controversy arises as to the correct weight of a 
shipment between shippers and transportation companies and 
the car has been weighed two or more times, the railroad 
scale weight nearest the estimate shall govern. Where no 
scale weights have been obtained en route estimated weights 
shall govern provided the stock is in prescribed condition 
and measuremenis specified in the estimate and grading and 
dressing rules of the association involved, 

The two reports were discused at considerable length 
and it was stated that as there were good points in both 
reports a committee of five be appointed to consider 
the two reports and draw up another report embodying 
the best features of each in such a way as to be satis- 
factory to all. ; 

Upon a motion to this effect Chairman Bigelow ap- 
pointed George K. Smith, George E. Watson, E, F. 
Perry, W. J. Herman and M. E. Thomas as a committee 
to consider the reports, the committee to meet and pre 
pare its report curing the adjournment for lunch, 

Mr. Perry said it would be impossible for him to act 
on the committee as he intended to leave for Washington 
early in the afternoon and the chairman thereupon ap- 
pointed Emil Guenther to act with the other committee 
members in place of Mr. Perry. 

R. S. Kellogg presented a motion that the Interstate 
Commerce Commission act be amended so as to provide 
that in cases where the commission after a full investi- 
gation has decided that a rate can not be raised that 
such rate established by the commission shall not auto- 
matically expire at the end of two years, as is now the 
case, and at which time the shippers must again go 
through the same procedure as before when the railroads 
attempt to raise the rates. He stated that under the 
Wisconsin law when a arte has been established by the 
railroad commission such rate remains in effect until 
such time as the railroads can secure the permission of 
the commission to change the rate, and the burden of 
proof lies with the railroads and not with the shippers. 
The railroads must show cause for the increase and must 
secure the assent of the commission before a change can 
be made, 

After a considerable discussion of the question it was 
put to a vote, with the result that the conference voted 
not to endorse such an amendment to the Interstate 
Commerce Commission act, it apparently being the opin- 
ion of those present that the present procedure is entirely 
reasonable. 

At this point the meeting adjourned to resume again 
at 2:30 o’eclock in the afternoon in order to give the 
lumber weight committee time to prepare its report. 


Thursday Afternoon Session. 


Secretary Smith reported for the committee of five 
us follows: 


Kach shipper must take every precaution to ascertain 
actual weight and condition of lumber as loaded, In case of 
overweight promptly reported, cars should be ordered to 
be reweighed in transit or at destination before unloading. 

All claims for overcharge account weight should be com- 
plete and supported by necessary evidence. 

We approve the methods used ¥ the Santa Fe railroad 
and other lines using equal care in reference to weighing 
cars. 

In adjusting claims for overweights we recommend that 
estimated weights adopted by various lumber associations 
should be recognized, and where controversy arises between 
shipper and carrier as to the correct weight of a shipment, 
and the car has been —— two or more times, the railroad 
scale weight nearest estimated weight shall govern. Where 
no scale weights have been obtained en route estimated 
weights shall govern, provided the stock is in prescribed con- 
dition and conforms to measurements specified in estimate 
und grading and dressing rules of the association involved. 

Georce K. SMITH, 
EMIL GUENTHER, 
M. KE. THOMAS, 
Georce E. Warson, 
W. J. HerMan, 

This was moved and carried, it being the understand 
ing that this was not final action in any way, but was 
simply the recommendation of the present meeting to be 
referred back to the individual associations for further 
consideration. 

The bill introduced in the House of Representatives 
by Hon. Robert Taylor, of Tennessee, was then cailed 
up for attention and it was moved that this matter be 
taken up by the National Lumber Manufacturers’ Asso- 
ciation and by the National Wholesale Lumber Dealers’ 
Association and followed up with the idea of getting 
action upon the bill, which is a bill to limit the time for 
action by railroad companies on freight claims to sixty 
days. This was with the further understanding that if 
the influence of the individual associations seemed to be 
desirable Mr. Bronson would communicate with them. 

With resolutions of thanks to Mr. Bronson for calling 
the meeting, to the nonaffiliated association officials at- 
tending and to Chairman Bigelow for presiding, the 
meeting adjourned. 
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CINCINNATI LUMBERMEN’S CLUB MEETS. 


Abandonment of Canal in City Limits Discussed— Communications from Other Associ- 
ations Read—Arbitration on “Square Deal” Platform Commended. 


CINCINNATI, OHIO, Feb. 7.—Probably owing to the 
excitement of the last week, in which the entertainment 
of the Hardwood Manufacturers’ Association figured, 
the attendance was not as large as usual at the meeting 
of the Lumbermen’s Club at the Gibson house last night. 

: - ye 
Prof. John L. Shearer, head of the Ohio Mechanics 
lustitute, was the guest of the evening, and was intro- 
duved by President Clif S. Walker, with the remark that 
as the club, by its constitution, was also interested in 
civic affairs, he had invited Professor Shearer to talk 
on the subject nearest the hearts of Cincinnatians, that 
of the abandonment of the Miami & Erie canal within 
the city limits and the conversion of the property into 
a handsome boulevard. 

In the preface to his talk the professor remarked that 
he was glad to see so many young men among the lum 
bermen. He said: ‘It speaks volumes for the future 
of the city. It is also pleasant to meet a body of such 
generous men, as evidenced by the splendid dinner set 
before me, and if you are as generous in the measure- 
ment of lumber as you are in the measurement of the 
beefsteak, which I have just enjoyed, I certainly should 
like to do business with you.’’ This put the professor 
on a good footing with the members at once, and he was 
given a round of applause. His speech of half an hour, 
on loeal interests, was highly enjoyed by the members 
present. : ; ° 

The Pork Chops band gave a number of selections from 
Darktown opera during the course of the dinner, kindly 
overlooking ‘‘Rings on her fingers,’’ out of respect for 
the president ’3 nerves. ‘The meal disposed of, President 
Walker. called the meeting to order, and routine business 
was rapidly put through. The Chair then ordered the 
following communications read: 

NATIONAL WHOLESALE LUMBER DEALERS’ ASSOCIATION, 

New York, Jan. 20, 1911. 

To the Members: At the last meeting of the board of 
trustees it was voted that the nineteenth annual meeting of 
this association be held at Washington, D, C., on Wednesda 
and Thursday, March 1 and 2, 1911. The New Willarc 
hotel has been selected by the committee of arrangements 
as headquarters, and hotel accommodations may be secured 
by communicating direct with the hotel or through this 
oifice, Other hotels in the vicinity are the Raleigh and the 
Shoreham. as 

Replies received from members in connection with the 
recent postal card vote indicate that the meeting this year 
will be very largely attended, and it is suggested that mem- 
bers make their hotel reservations as promptly as possible 
in order to secure a better selection of rooms. A number 
of suggestions as to the subjects to be presented at the 
annual meeting have already been received. It is believed, 
however, that conditions are such that members may have 
in mind some special problems which should be presented at 
the meeting, and any such suggestions should be promptly 
communicated to the secretary in order that they may be 
referred to the proper committee for action and recom: 
mendation if necessary. 

Within a few days further announcements will be sent 
to you as to special features of the meeting, banquet ete. 
Yours truly, Kk. F. Perry, Secretary. 

The following invitation was also received: 

NATIONAL WHOLESALE LuMBER DEALERS’ ASSOCIATION, 

New York, Jan. 20, 1911, 
Cum S. Walker, President, Lumbermen’s Club of Cincinnati. 

Dear Sir: The next annual meeting of this association 
will .be held at Washington, D. C., New Willard ‘hotel, on 
Wednesday and Thursday, March 1 and 2, 1911. : 

In addition to the consideration of matters of direct 
importance to the members of this association, other matters 
of interest to the trade in general will be considered. On 
behalf of our board of trustees, this invitation is extended 
to you and to other delegates whom you may appoint from 
your association to attend this meeting, and also that they 
may be our guests at the banquet, which will be held by our 
association at this time. 

At your earliest convenience, please advise us of the names 
of the delegates. Yours very truly, 

EK. F. Perry, Secretary: 

On motion the invitation was accepted and the presi 
dent empowered to appoint the delegates, which the Chair 
announced would be named later. 

President Walker said he had received during the week 
a letter from B. F. Dulweber, and although the letter 
was addressed personally he was of the opinion that it 
would be well for the club to hear it read. Mr. Dulweber 
has given much time and thought to the subject ot 
freights and has always been foremost in the fights 
against the advances in freight rates by the railroads, 
as he is a member of the Receivers’ & Shippers’ Asso- 
ciation, as well as of the state association, and has been 
prominent in all freight conferences. 

The secretary read the following letter: 

Orrice or Tur Joun DuLWeBer LUMBER COMPANY, 
CINCINNATI, Jan. 24, 1911. 
©. S.- Walker, President, Lumbermen’s Club of Cincinnati. 

Dear: Sir: My attention was called a few days ago to 
some figures which were recently compiled from reports 
made to the Interstate Commerce Commission showing a 
comparison of the total revenue, net earnings and the earn- 
ings per mile of the railroads for the years 1907, 1909 and 
1910; 1907, as you are probably aware, was the most pros- 
perous year for the railroads until 1910. 


Bt, DOORE DOUOMUGs «56:50:56 62:0:0:0,0:0:08 $2,589,105,578 
Bs WE, CRIs o vices opeceiercess 840,589,764 
1907, net earnings, per mile.......% 8,696 
BOGOR, COUR]. TOVOTIUG .'0.0.0 5:0 vic Ferien des $2,443,312,232 
ee eee eee 827,814,999 
1909, net earnings per mile......... 3,553 
eres $2,779,246,875 
ROOD, WOT -COPMINES . 6-60 csveiccccauce 938,121,107 
1910, net earnings per mile........ 3,963 


The, general membership of the Lumbermen’s Club of 
Cincinnati does not seem to be interested in this pre osi- 
tien and is apparently content with an increase of 20 to 
26percent.on lumber, on which the charges are already 50 
PRS. cont higher than the next lower commodity, which is 

sported, but I am assuming that you still have a per- 
¢ al-interest in the matter and, therefore, take the liberty 
of .eaHing your attention to the above comparison. Yours 
truly, . DULWEBER. 


On motion the letter was recéived and referred to the 
river and: rail committee, 


The Chair announced the receipt of an interesting 
letter from Secretary Lewis Doster, of the Hardwood 
Manufacturers’ Association of the United States, em- 
bracing a series of resolutions adopted by that body in 
convention, which Secretary Bolser read: 


CINCINNATI, Feb. 6, 1911. 
J. A. Bolser, Secretary, Lumbermen’s Club of Cincinnati, 
Ohio. 

Dear Sir: In accordance with the instructions of the 
last annual convention of this association, it is my pleasure 
to submit to your club herewith copy of the resolutions pre- 
sented to the convention by the committee on resolutions, 
as follows: 

To R. M. Carrier, president: Your committee on resolu- 
tions begs to offer the following resolutions to the conven- 
tion: 

Tuat, after the magnificent display of hospitality ac- 
corded this association one year ago, a repetition of the 
enormous amount of work and expense involved was not 
expected, but hospitality apparently being one of the charm- 
ing characteristics of the Cincinnatians, and the supply 
unlimited, as evidenced by the fact that we have been the 
recipients not only of the entertainment given but of such 
good fellowship everywhere prevailing, and 
_‘ruar, it is the sense of this committee that this associa- 
tion in its annual convention assembled should make men- 
tion of the fact that this social feature has, in our judg- 
ment, much to do with the magnificent attendance ; 

Now, therefore, be it resolved, that the thanks of the as- 
sociation be extended to the Lumbermen’s Club of Cincin- 
nati, and a copy of these resolutions be spread on the 
minutes and the secretary be instructed to forward a copy 
to the Lumbermen’s Club of Cincinnati. 

Respectfully submitted, 

W. B. TOWNSEND, Chairman, 
Jospru J. LINEHAN, 
THOMAS W. Fry, Committee, 

It gives me great pleasure personally to present this to 
the club, feeling as I do that its local influences are begin 
ning to be of a far-reaching nature, and 1 believe that the 
successful meeting which we have had, duplicating in size 
the meeting in 1910, was the result of the interest shown by 
the local Lumbermen’s Club. Very truly yours, 

LEWIS Doster, Secretary. 

The reading of the resolutions was greeted with ap- 
plause. On motion the communication was received and 
filed, 

It was announced at the last meeting that the results 
of all cases submitted to arbitration in the future would 
be given publicity through the reports of the arbitration 
committees. Those cases now in the hands of the com- 
mittee having been submitted to the club before the 
rule was passed will take the usual course. 


ANNUAL OF CANADIAN ASS 


The following letter, acknowledging the result of an 
arbitration case which was presented to the club on the 
‘“square deal’? platform, was read by the secretary: 

Rock ComMrorr LUMBER COMPANY, 
. SANDERSVILLE, ‘GA., Jan. 30, 1911. 
J. A. Bolser, Secretary, ‘Lumbérmen’s Cup, Cincinnati, Ohio. 

Dear Sir: We beg to acknowledge receipt of your letter 
of the 26th, inclosing copy of the report of the committee 
appointed by your club to adjust differences between our- 
selves and one of our customers. 

We note carefully the report in detail and shaJl abide by 
their decision, and herewith offer our sincere thanks to the 
committee, to Mr. Walker, your president, and to the club 
as a whole. Yours very truly, 

Rock ComMrorr LUMBER COMPANY, 
Cc. D. Shelnutt, Secretary-Treasurer. 

A letter from the Wildberg Lumber Company, stating 
that as its present line of business would not interest it 
longer in the Lumbermen’s Club of Cincinnati it ten 
dered its resignation. Inquiry developed the fact that 
the company had not met the requirements of the laws 
as to withdrawals, and the secretary was instructed to 
adjust the matter and report at the next meeting; the 
resignation was therefore laid over for acceptance. 

The resignation of the Sterrett Lumber Company was 
presented with the statement that the company had gone 
out of business, and that Will 8S. Sterrett, former presi 
dent, was now employed as sales manager of the Farrin 
Korn Lumber Company. The resignation was aecepted. 

President Walker remarked that the club was sorry to 
accept tie resignation of the company of which Mr. 
Sterrett, who was for some time the secretary of the 
club, was the head, and he hoped that he would be sue- 
cessful in his new field of endeavor, which sentiment was 
heartily indorsed on all sides. 

The secretary then read the correspondence relating 
to the challenge of the Memphis Lumbermen’s Club to 
the Lumbermen’s Club of Cincinnati, to prove its claim 
to being the ‘‘Greatest’’ hardwood center. 

(This was published in full by the American Lu 
BERMAN in the issue of Januarv 28.) 

The correspondence caused considerable merriment and 
on motion was filed. 

President Walker remarked that he had received no 
reply to his letter, and therefore was in the dark as to 
the future proceedings, as his correspondent had not 
mentioned the weight of the gloves, nor whether the 
Marquis of Queensberry rules were to apply. 

Joseph Bolser, chairman of the entertainment eom 
mittee, stated that he was not yet ready to make a 
report on the entertainment of the Hardwood Manufae 
turers’ Association, but that the expense would be well 
within the limit of the sum of money set aside. 

The resolutions of the civie organizations for the 
abandonment of the canal in the city limits were read 
and unanimously adopted. The meeting then adjourned. 


OCIATION. 


Subject of Reciprocity Touched Upon—Opinions Differ Widely as to Effect Upon Politi- 
cal Destiny of Canada—Meeting Well Attended and Successful. 


Orrawa, Ont., Feb. 8.—The meeting of the Canadian 
Lumbermen’s ‘Association went off mst satisfactorily. 
A good many expected that it would go into the question 
of reciprocity, but the subject was not touched upon at 
the annual meeting and no resolution was passed. At the 
banquet two of the speakers dealt with it. Two efforts 
were made by the association last year; one was to pre- 
vent the shutting out of United States. mutual fire insur 
ances companies from doing business in Canada, and the 
other was to prevent the increase of railway rates on 
lumber, The former was successful and the association 
expressed satisfaction, The latter had not been success 
ful, but the association decided by resolution to ask the 
Dominion Railway Commission to review its orders to the 
railways respecting export rates. It is hoped this may 
result in more equitable treatment for the lumbermen. 

Reports of the various officers showed that the asso- 
ciation has had a very satisfactory year. It now has 
eighty-one members, divided among the provinces as fol 
lows: Ontario, forty-seven; Quebec, seventeen; British 
Columbia, fifteen; Manitoba, one, and Saskatchewan, 
one. All members of the board of directors were re- 
elected; the officers for the ensuing year thus being: 
Honorary president, J. R. Booth, Ottawa; president, J. B. 
Miller, Toronto; vice presidents, J. C. Browne, Ottawa; 
John Hendry, Vancouver; D. C. Cameron, Winnipeg; 
Alex MacLaurin, Montreal. Directors: J. B. Miller, 
Toronto; Gordon C, Edwards, Ottawa; J. S. Gillies, Brae- 
side; J. C. Browne, Ottawa; J. J. McFadden, Renfrew; 
H. K, Egan, Ottawa; W. C. Laidlaw, Toronto; Dwight J. 
Turner, Toronte; George Gordon, M. P. Cachebay, W. H. 
Rowley, Ottawa; W. A. Firstbrook, Toronto; John 
Hendry, Vancouver; Otto Lachmund, Arrowhead, B. C.; 
A. D. MeRae, Fraser Mills, B. C.; William MeNeill, 
Vancouver, B, C.; D. H. McLennan, Montreal; Alex Mae- 
Laurin, Montreal; William Power, Quebec; D. C. Cam- 
eron, Winnipeg; William Cowan, Prince Albert, Sas- 
katchewan. Treasurer, R. G. Cameron, Ottawa; secre- 
tary, Frank Hawkins, Ottawa. 

The banquet at the ‘‘ Laurentian Club’’ in the evening 
was most enjoyable, nearly 100 members of the asso- 
ciation and their guests being present. The chair was 
oceupied by President Miller. It was not expected there 
would be any reciprocity speeches, but’J. F. Orde, K. C., 
of Ottawa, legal adviser of the association in its case 
against the railways, broke the ice in-a protest against 
reciprocity, and Senator Edwards, the well known Ottawa 
lumberman, replied in favor of it. Mr. Orde feared that 
if Canada made reciprocity arrangements with the United 
States it would be ‘‘the parting of the ways’’ in regard 
to British connection, and that Canada’s destiny would 
be absorbed in the perhaps larger. destiny of the United 
States, Canada’s railways had been great forces in bind- 


feared that 
instead, this 


ing Canada together, east and west, and he 
if trade began to flow north and south, 
bond would be broken. 

Senator W. C. Edwards, in reply, disclaimed the jocular 
title ascribed to him, as being the only free trader in 
Canada, There were lots of sensible people, he said, 
in Canada, and it was only rarely that his friend, Mr. 
Orde, went off on this tack. He never had felt that to 
do that which would promote happiness and prosperity 
would create disloyalty, and he saw not the slightest 
danger from the freest possible intercourse with the 
United States. He believed in being able to buy from 
the man who produced the best article at the lowest price, 
and in being free to sell in the best market, no matter 
where. So far from viewing the proposed reciprocity 
agreement as a menace to British connection he believed 
it was the best move for British imperialism that ever 
had been suggested. Canadian railways would have more 
to do and trade with Great Britain would be larger than 
ever. No Canadian interest had anything to fear, and 
every Canadian interest would be benefited. 

Hion. J. G. Foster, United States consul, made a witty 
and diplomatic speech without committing himself. 

Secretary Frank Hawkins was warmly congratulated 
upon the complete success of the whole meeting. 





CANADIAN FORESTRY ASSOCIATION MEETING. 
[Special telegram to the AMERICAN LUMBERMAN. ] 

Orrawa, On'., Feb. 7.—The Canadian Forestry Ass0- 
ciation at its annual business meeting today decided to 
prosecute a vigorous campaign during the next year m 
the spread of literature, holding conventions and giving 
illustrated lectures. The membership was reported at 
2,703, of whom ninety-six are in the United States. Sen- 
ator W. C, Edwards was succeeded in the presidency by 
George Y. Chown, registrar of Queens University, Kings- 
ton; John Hendry, of Vancouver, B. C., last year’s prest 
dent of the Canadian Manufacturers’ Association, is the 
vice president. The other officers are not elected annually 
and remain the same. The directorate was increased from 
twenty-five to thirty, the new members being Senator 
Edwards, C. Jackson Booth, Denis Murphy, Ottawa; Will- 
iam Power, William Price, Lieutenant Colonel Harkom, 
Quebec, and C. E. Ussher, Montreal. It was decided to 
hold the next annual convention in Winnipeg. The meet: 
ing was attended by R. H. Campbell, dominion ee 
tendent of forestry; A. McLaren, of Montreal; H. Ro 
inson and D. Murphy, of Ottawa, as well as those men 


tioned. A three days’ blizzard, which blocked fag 
traffic, delayed many, but they arrived in ~soagpigan 
hal 


annual meeting and banquet of the Canadian 
men’s Association. 
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CONSERVATION OF THE TIMBER OF GEORGIA. 


Definite Actions of the Georgia Conservation Association—Co-operative Legislation to Be Sought—School Children 
to Be Made Conservationists—Ways and Means and Expansion of the Movement. 


ATLANTA, GA., Feb. 7.—The first step in the actual 
conservation of the resources of Georgia, in which special 
attention will be given to the timber supply, was taken 
at a meeting at the state capitol Friday, February 3, of 
the executive committee of the Georgia Conservation 
Association. This association was organized in October 
at a convention that was attended by Gifford Pinchot 
and Col. Theodore Roosevelt, but it was not until the 
meeting of the executive committee that definite plans 
for carrying on the work of the association were outlined 
and the fulfillment of these plans was begun. 

Before the committee met Judge John C. Hart, presi- 
dent of the association and chairman of the committee, 
named various committeemen as conservators of certain 
resources in Georgia. Prof. Alfred Akerman, of the 
department of forestry at the University of Georgia, was 
appointed by him as conservator of the pine forests in 
southern Georgia, and William H. Shippen, of Ellijay, 





PROF. E. L. 
State Entomologist. 


WORSHAM, 


a8 conservator of the 
Georgia. 

At the meeting of the executive committee the first 
question considered was whether the association should 
at first work merely along educational lines or, by invok 
ing the aid of the state, should attempt more active con 
servation. ‘The latter course was decided upon. It will 
be carried out by Judge Hart’s drawing up for presenta- 
tion to the next legislature a bill creating a state depart 
ment of conservation in Georgia. The legislature will 
meet in Atlanta on the third Wednesday in June. Judge 
Hart will begin immediately the drafting of this bill 
and before the legislature meets will call another meet 
ing of the executive committee, at which he will present 
to it this bill for alteration or approval by the committee. 

The plans of the committee are to have a department 
of conservation that would be directed by a board of 
commissioners. These commissioners would be empow 
ered to appoint deputy commissioners in each county and 
each congressional district. Acting in codperation with 
the commission would be the conservators appointed by 
Judge Hart. In this way active conservationists would 
he distributed throughout the state and the work of con 
servation would be carried on in a personal, detailed way. 

It is purposed to have this department made self sup 
porting by a hunting tax similar to the tax levied in 
Alabama. The conservation of game, as well as of 
umber and other resources, would come under the diree- 
tion of this department. It would have entire super 
‘sion of the work of conservation and, naturally, a tax 
looking to the conservation of any resource would be 
‘levoted to the needs of the department. The hunting 
fax in Alabama brings into the state $20,000 a year. It 
'$ thought that for the time being such a yearly sum 
aa be sufficient to support the new department in 
‘eorgia, but it is the aim of the association ultimately 
‘o make conservation as important in Georgia as it is in 
Louisiana, where $200,000 is devoted yearly to conserv- 
ing the state’s resources. 

_ After deciding on the presentation of a bill to the next 
ment estate, the committee adopted resolutions com 
meneatte the creation of an Appalachian Teserve and 
a ing every southern congressman and United States 
ities” support this measure. Judge Hart was 
tives ‘ted to communicate with all southern representa 
in Congress and notify them of the resolutions 
Passed by the committee. . 
— gg laid by the committee for increasing the 
0 oe eee of the : Georgia Conservation Congress. 
Hart i the committee were elected. Judge John C. 
Ps a eo ly attorney general of Georgia, was elected 
elected vie tate Senator W. 8. West, of Valdosta, was 
widen! ice chairman, and Prof. 8S. W. McCallie, state 

Je was elected secretary. 
explaie’ ge after calling the committee to order, 

1e purpose of its meeting. He said: 


My intent; i 
get tion in calling this meeting was that we might 
together and hear from each one tis views of how we 


hardwood forests in northern 


should proceed. Shall we proceed by educational or by 
legislative methods? That is the first question we should 
decide. Either we may devote our efforts to arousing the 
people of Georgia to the need of conserving their resources 

their timber, their streams, their minerals—or we may 
seek proper enactment by the legislature, 

This association is going to accomplish great good. Noth- 

ing is of greater value than conservation and people are 
beginning to realize this. Conservation is to them no longer 
merely the theories of idle dreamers, It is a_ practical, 
common sense thing, something that both farmers and busi 
ness men will support. We will get the encouragement and 
active aid of both of these classes of men and there is abso- 
lutely no reason why we should not accomplish all that we 
purpose, 
_ We might ask the legislature for an additional appropria- 
tion to the state agricultural department, which apportion- 
ment should be devoted to the work of conservation in Geor- 
gia. I mean that the agricultural department might be ex- 
tended so as to embrace the subject of conservation. 

Senator West-—-If this should be done, I think it would 
be well if we would 7% a man to devote his time to 
lecturing in Georgia on the subject of conservation. Every- 
- is a conservationist who knows anything of conserva- 
tion. 

State Entomologist E. L. Worsham—That is true. There 
are no enemies to conservation. Those who oppose it are 
simply ignorant of what conservation means. But it is true 
that, while there has been a general awakening to the mean- 
ing of conservation, there are still many to whom it means 
nothing. One thing we must do is reach these people, edu- 
cate them, show them what conservation is. That is all 
the proselyting we need to do. Let us but convince the peo- 
ple of Georgia of what conservation is and we will have 
converted them to our cause. 


Judge Hart, at this point, broached the subject of 
establishing a state department of conservation. He 
said: 


One thing we should have is the support of the state. 
With the state behind us, we must succeed. 

R. C, Berkmans, of Augusta—-Yes, that is all we need. 

State Legislator C. M, Davis, of Warm Springs—Then 1 
move that Judge Hart be empowered to prepare for pre 
sentation to the legislature a bill creating a conservation 
department for the state of Georgia. In Alabama there.is a 
state game and fish commission and also a forestry commis- 
sion. I have for some time endeavored to interest the peo- 
ple of Georgia in a game commission. My intention was, if 
such a commission should be established by the legislature, 
to have a forestry commission added to it. Such a forestry 
commission would do great good. It would stop the ruin 
of much timber by fire, it would teach the farmers how to 
reproduce their stands of trees, and it would do infinite 
good in many other ways. Forestry, game, fish and all 
other resources would all come under the same commission. 
In Alabama, the fish and game commission and the forestry 
commission are supported by the proceeds from the tax on 
hunters. Residents in the state are taxed one dollar for 
hunting in the county in which they live; three dollars for 
hunting anywhere in the state; and non-residents are taxed 
fifteen dollars. Georgia is one of the few states that put 
no tax on hunters. 

Mrs. J. K. Ottley 





State life in Georgia is probably less 





GOV. JOSEPH M. BROWN, 
of the Executive Committee. 


organized and 
United States 


‘*You mean to have a department of conservation 
created by the state?’’? Mr. Worshaw asked Mr. Davis. 


Mr. Davis—-Yes. A department that would act through 
a commission. This commission should be empowered to ap- 
point deputy commissioners in each county and congressional 
district in the state. 

Senator West—I am heartily in favor of that. Timber, 
game, health, whatever resources we have, can be returned 
to us by proper conservation, no matter how much they 
may now be deplenished. I see no reason why the state 
should not join hands with us to preserve the resources of 
Georgia, which are now deteriorating. 

Judge Hart—The question before us is, whether we shall 
ask the state to have the department of agriculture take up 
the question of conservation, or whether we shall ask that 
a new department devoted to conservation be created. There 
are many conservation laws on the statute books of Georgia, 
but none of them are enforced. What we need is a man or 
body of men to enforce these laws. 

Mr. Davis—I believe there is no question that a depart- 
ment of conservation could be ’made self-sustaining, and I 
move that Judge Hart be instructed to draw up a Dill pro- 
viding for such a department, 


systematized than anywhere clse in the 


This motion was unanimously adopted. 

State Entomologist EK. L. Worsham brought up the 
question of the Appalachian reserve. He said: 

One of the most important matters before us is the estab- 
lishment of the Appalachian reserve. I think that there is 


a lack of interest among southern congressmen in regard to 
this measure, and I move that we pass suitable resolutions 


urging southern congressmen to interest themselves actively 
in the Appalachian reserve and that we inform them of our 
action. 

This motion was also adopted, and resolutions embody- 
ing Mr. Worsham’s suggestion were drawn up. At this 
point in the meeting another resolution was adopted that 
has already aroused not a little interest, and which in 
the opinion of the executive committee will ultimately 
have a very marked effect. The gist of it is that lectures 
on forestry and agriculture and the general study of these 
subjects shall be established in the high schools of 
Georgia. The purpose of this resolution is that children 
shall be trained from youth in two of the most important 
subjects with which the Georgia conservationists will con- 
cern themselves. The wish of the Georgia association 
is that children shall know something of trees and crops 
as well as of books. , 

It was decided that efforts shall be made to increase 
the membership of the Georgia Conservation Association 





PROF. W. 8. McCALLIB, 
State Geologist. 


by sending out literature through the mails. As soon as 
possible a lecturer will be secured to present the cause 
of the association to the people of the state. Professor 
Soule, of the University of Georgia, who will have charge 
of the agricultural train that will make a tour of Georgia 
beginning February 7, will be asked to speak on this 
tour on the subject of conservation, Literature will also 
be distributed. The tour of this train will be made for 
the purpose of educating the farmers of Georgia in better 
ways of farming. 

Toward the close of its session the committee indorsed 
a bill to be introduced at the next legislature devoting 
$5,000 to the cultivation of the household sciences in 
Georgia. 

Dr. Roy Harris, of the state department of health, in 
speaking on this bill, declared: 

The greater part of the cooking in Georgla and everywhere 
else is execrable, awful, horrible. It gives rise to diseases of 
all sorts and of the utmost seriousness. The man who will 
teach women how to cook will be the savior of his race. 

The committee adjourned to meet again at the call 
of the chairman. 

The committeemen in addition to Professor Akerman 
and Mr. Shippen who have been assigned to the conserva- 
tion of various resources are: 


Prof. 8. W. McCallie, conservator of minerals, water power, 
reclamation of swamps. 

Dr. J. Ki. Paulin, conservator of public health, and pre- 
vention of stream pollution. 

Prof. J. R. Fain, of the University of Georgia, conservator 
of soll survey and prevention of erosion. 

Charles 8S. Barrett, president of the Farmers’ Union, con- 
servator of rural life, 

Mrs. H. M. Willett, Mrs. Emma W 
Steele, conservators of education. 

Mrs. John M. Graham, Mrs. EB. B. 
White, conservators of child life. 

Mrs, J. K. Ottley, conservator of scenic beauty in Georgia. 

State Entomologist E. L. Worsham, conservator of fruit 
and field crops. 

George J. Baldwin, conservator of oyster culture 

A. T. Dallis, conservator of fish. 

Charles L. Davis, conservator of game 


Boyd and Mrs. A. B. 
Heard and Mrs. H. C. 


Among those who are members of the executive com- 
mittee are Gov. Joseph Brown and Governor-elect Hoke 
Smith. 

ODP DDD DDD DD DD 


ELECTRIC DRIVE IN WOODWORKING PLANTS. 

Bulletin No. 4,785 of the General Electric Company, 
published in December, has the title above given and 
shows by illustration numerous applications of electric 
power to their various types of woodworking machinery. 
It is a considerable amount of information of interest 
and value to anyone interested in the operation of wood- 
working machinery, even though not in the market for 
electric power at the present time. The bulletin may be 
obtained upon application to the Power & Mining Depart- 
ment of the General Electric Company, Schenectady, 
N. Y., and will be a useful addition to the technical 
literature of any sawmill office. 
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LARCH MANUFACTURERS IN COUNCIL. 


Fourth Annual Meeting of the Montana Associations — Status of the Trade Shown by the Secretary’s Report — 
Advertising, Grade Standardizing and Other Matters Handled. 


The fourth annual meeting of the Montana Larch & 
Pine Manufacturers’ Association convened in the asso- 
ciation offices at Kalispell, Mont., at 2 o’clock p. m., 
January 31, with President E, W. Doe presiding. 

Upon roll call the following firms were represented: 


Boorman Lumber Company, B. J. Boorman. 
Kalispell Lumber Company, H. G. Miller. 
Kalispell Lumber pe ge M. Driscoll. 
Jessup Milling Company, H. HH. Jessup. 
Somers Lumber Company, W. E. Wells. 
Somers Lumber Company, H. H. Lamping. 
Enterprise Lumber Company, ¢. B. March. 
Eureka Lumber Company, C. A, W eil. 

iureka Lumber Company, A. Naundorf. 

A. L. Jordon Lumber Company, — Jordon, 
State Lumber Company, D, %. Barber. 
Hutchinson Lumber Company, W. O. Hutchinson. 
Dawson Lumber Company, E. W. Doe. 
Dawson Lumber Company, A. H. Burne. 
Westburg Lumber Company, A. O. Westburg. 
W. G. Dewey Lumber Company, W. G. Dewey. 


Minutes of the last regular meeting were read and 
ordered approved. President E. W. Doe made the open- 
ing address and in a few well chosen words expressed his 
appreciation to the members of the association for their 
cooperation in all matters pertaining to the association 
work during 1910, and also made several suggestions 
as to the best method of conducting the association work 
during the ensuing year, to get the best results, and ~ 
pecially urged the members to use their utmost influence 
toward advertising the merits of larch for interior fin- 
ishing during the ensuing year, stating that he believed 
the time was ripe for exploiting this wood. ; ' 

Next in the order of business was the election of 
officers. E,. W. Doe was reélected president for the en- 
suing year, The rules were suspended and the secretary 
cast a unanimous ballot and D. B, Barber was reélected 
vice president. H, L, Hollister was reélected treasurer. 
W. E. Wells, C. A. Weil and C, L. Dobner were elected 
to serve on the executive committee for 1911. 


Secretary’s Report. 
The seeretary’s report was read and ordered placed on 
file, manifold copies to be made and mailed out to 
each member. 


This being the date on which the postponed fourth annual 
meeting of your organization is called, we as manufacturers 
and members of the Montana Larch & Pine Manufacturers 
Association are assembled for the purpose of discussing 
conditions and recommending ideas to further promote the 
lumber industry of this district, As an association of lumber 
manufacturers much has been accomplished during the last 
four years to promote the lumber industry of the Kalispell 
district, in establishing uniform grades and adopting standard 
sizes for all millwork, which has made it possible for us 
to market our products on an equal basis with competitive 
woods from other manufacturing disiricts that sell in the 
same market. Much more has been accomplished in the way 
of securing beneficial results on all matters of legislation 
and railroad rates affecting the lumber industry of this dis- 
trict, when taken up with the proper authorities by our 
association, than could have otherwise been accomplished if 
presented by individual concerns, which has been fully 
demonstrated within the last two years. The fact that 
the members worked in absolute harmony on all matters 
affecting the lumber industry of this locality has no doubt 
been the cause of securing such favorable results. 


Membership. 


Our membership numbers eighteen, Seventeen are actuall 
engaged in the manufacturing of lumber and affiliating with 
the grading bureau. One is an honorary member. urin 
the year just closed two new members have been addec 
namely, W. G. Dewey Lumber Company, of Rollins, and 
Cramer Bros. Lumber Company, of Polson. 

Our membership comprises all the manufacturers in this 
district except che John Olson Lumber Company, of Columbia 
Falls, which has been informed as to the character of our 
association work and it is to be hoped that we will secure 
its application in the near future. 


Executive Committee Meeting. 


On January 28, 1910, the executive committee, consisting 
of W. E. Wells, chairman, C. L. Dobner and C, A. Weil, 
held a meeting in this office for the purpose of arranging 
matters pertaining to the association work that year. A. 
Ik. Poorman was elected secretary and inspector for another 
year, beginning May 1. 

A bureau of grades was appointed consisting of M. J. 
McCabe, M. Driscoll and Charles Swanberg. n order to 
defray the expense of the association for 1910 an assess- 
ment of one and one-half cents a thousand feet was levied on 
the actual amount of lumber manufactured or handled by 
the members during that year. The expense of maintainin 
the association for 1910 was $1,929.54, as compared wit 
$1,889.90 for 1909, an increase of $39.64. Increase in cost 
this year is due to purchasing a small table and wall map 
for the office, and expenses of sending your secretary to 
Helena to attend the meeting of the Montana retail associa- 
tion. The association business is being conducted on as an 
economical basis as possible. In fact, In my judgment, it is 
belng run too cheaply to get the best results. We have 
been organized for several years and as an organization 
we are well known all over the Northwest. Business men 
from all — of the country who are interested in the 
lumber industry of this locality make it a point to call on 
us when in our city. The amount of correspondence re- 
ceived during the last year pertaining to various matters has 
increased fully 50 percent. From the inquiries received it 
would indicate that the merits of larch wood for interior 
finishing are being recognized by all the leading architects 
throughout the country, 

In view of these facts we believe it would be to the interest 
of the association to arrange matters so as to keep this 
office open the pee around, that all business pertainia to 
association work might be taken up and disposed of in a 
businesslike manner, which can not be taken care of under 
the present system of giving four days of each week to the 
inspection of grades and two days to office work. Many 
matters of importance are to be found in various issues of 
the lumber trade journals which affect materially the lumber 
industry of all manufacturing districts. In my judgment 
poral <“w" a oes among the members that they 
mig » informed as to exactl B 
throughout the country. 7 i oo 

Another matter that I believe should be brought up at 
this meeting yr | is the matter of arranging quarters for 
our association offices, whereby two rooms could be secured. 
This would enable us to display samples of wood to much 
better effect and have a private room in which to keep and 
make up all our records pertaining to association work 





without having them looked over by every disinterested 
party that might happen to drop in the office. 

The bureau of grades held a meeting early in February 
for the purpose of arranging the time of the inspector at 
the various mills. It was decided that the inspector use his 
own judgment regarding the distribution of time. From May 
1 to November 1, 1910, seventy-five days-was given to in- 
eee work at the various mills and eighty days to office 
work, 


Standard Patterns for Mill Work. 


During September, 1910, the bureau of grades held a 
meeting for the purpose of adopting a standard pattern for 
five-eighths ceiling. After carefully considering the matter 
they decided that it would be a to adopt the standard 
yattern for ceiling as adopted by the Pacific Coast Lumber 
Manufacturers’ Association, which is the standard for prac- 
tically all the associations of the Pacific Northwest. 

Blue prints have been made showing the new pattern 
adopted and they will be submitted for your consideration 
today. It was deemed advisable by the committee to make 
no yp nl in the millwork as far as matching is concerned, 
from the fact that it would necessitate the purchase by the 
mills in this district of sideheads for their machines. There- 
fore, only the bead and inside corner bevel were adopted. 

The blue prints showing the standard patterns for ceiling 
etc. have not been mailed to the members, from the fact 
that a few of our members suggested that new patterns be 
drawn showing the clearance on all dressed and matched 
stock to be divided equally on both sides. Blue prints have 
been made showing this together with the standard thick- 
ness of Coast ceiling, which will also be submitted today 
that the members might decide upon something final as a 
standard for this district. From these blue prints it will 
be shown that the Coast mills are manufacturing their 
%-inch ceiling down to nine-sixteenths. They also make 
their %-inch ceiling partition to eleven-sixteenths.  Inas- 
much as these sizes have been adopted in the Coast association 
and the Western Pine Manufacturers’ Association has also 
considered adopting it and is now making many of its sizes, 
and from the fret that fir is our competing wood, we believe 
that it Is to the interest of this association to line up with 
the other associations of the Pacific Northwest as near as 
possible on all matters pertaining to size ete. 


Standard Patterns for Stock Molding. 


Doring the year standard patterns for stock molding have 
been adopted which include 130 numbers from the Universal 
Molding Rook, together with thirty-five new patterns of 
“bull nose” trim. We now have the matter up with Rand, 
McNally & Co., of Chicago, printers of the Universal Molding 
Book, to print the numbers and patterns adonted by our 
association in book form, which in all probability will be 
ready for us about the first of March. In order that the 
members might have something to work on while running 
a stock of moldings this winter, blue prints showing the 
standard pattern of “bull nose” trim, together with the list 
of molding numbers selected, have been mailed out for use 
until the books are printed. 


Meeting of Montana Retail Lumbermen’s Association. 


During August our association extended an invitation to 
the Montana Retail Lumbermen’s Association to hold its 
fifth convention at Kalispell. The invitation was accepted 
and the meeting in question was held at Kalispell September 
» 2 and 38. The meeting was well attended by dealers 
from all parts of the state. One feature of the entertain- 
ment, which undoubtedly was beneficial to our concern, was 
the inspection of the plants of the Dawson Lumber Company 
and the Eureka Lumber Company, which afforded the dealers 
an opportunity to see the different methods of handling the 
products of the forest from the stump to the car—an oppor- 
ogee which had not heretofore been afforded to many of 
the dealers present. 

At our last quarterly meeting this office was instructed 
to take up the matter with several of the largest finishers 
of wood relative to having a lot of large samples finished. 
We took up this matter with the Acme White Lead & Color 
Works, Detroit, Mich.; 8. C. Johnson & Sons, Racine, Wis., 
and the John Masury Company, Minneapolis, Minn. Con- 
siderable correspondence has been had with the firms men- 
tioned and each have submitted their suggestions as to the 
best methods of having these samples put up. The Acme 
White Lead & Color Works, of Detroit, advise that it will 
cost us in the neighborhood of $250 to have a lot of 500 
samples finished. This price includes everything. The John 
W. Masury & Sons advise that they will finish a lot of 500 
samples, put up in frames of 8x12, each frame containing 
six panels, and showing twelve different stains, at a cost 
not to exceed $20. The 8S. C. Johnson & Sons advise that 
they will finish a lot of 500 samples free of charge, provided 
that we furnish the material. They also suggest that they 
be put up in frames 8x12, ‘six panels each. e wrote them 
relative to putting up and finishing a lot of samples in 
— of six or eight panels, fastened together with eye- 
ets instead of putting them up in frames. ‘hey discour- 
aged this idea, stating that the samples put up in this way 
had not been giving very good satisfaction and suggested 
that the frames be used. They state further that they will 
furnish the oak frame at a cost of 18 cents each. We have 
a sample of the frame mentioned, which will be submitted 
for your approval today. We have also furnished the John 
Masury & Sons, of Minneapolis, with thirty panels measuring 
seven and one-half by five-eighths by three feet long, which 
they will finish free of charge. They state that they will 
use part of these samples to display in several architect 
offices at Minneapolis and will forward the remainder here 
for our use, 

We have also furnished the Farmers’ Protective Associa- 
tion, of this city, a lot of 500 panels, 4x2%x4 feet. Mr. 
Kelly, manager of the hardware department, states that he 
will send them away to the leading paint houses with whom 
they do business, and have them finished up in various 
stains, believing they will be better able to show the various 
stains they carry on larch wood than on the hardwood 
samples mailed out by the paint houses. We wish to men- 
tion that D. B. Barber, of the State Lumber Company, fur- 
nished these samples free of charge. 

The Kettle River Company, of Sandstone, Minn., which 
operates a creosoting plant for paving blocks, have asked 
our association to furnish them with two pieces of larch, 
each 4x8x4 feet. The manager of the company states that 
so far it has been able to find but four or five kinds of 
wood that would absorb the ingredients used in its method 
ete. One of the woods is Wisconsin tamarack. He states 
that the company’s western business is growing rapidly and 
that if a suitable wood can be found they would in all 
em yam establish a creosoting plant somewhere in the 

est. We are endeavoring to secure this wood, which will 
be sent to the Sandstone plant at once. 


Experiments on Larch. 

At our last quarterly meeting it was decided that seve 
experiments should be made with larch as to kiln Seytee, 
door material and for veneering purposes, and results of 
the experiments submitted at our next annual meeting. The 
experiment of kiln drying has been tried out at the Somers 
Lumber Company, where several thousand feet of larch 
direct from the saw has been put through the kiln and a& 
complete record kept. This report will be submitted by W. 
BH. Wells, of the Somers Lumber Company, under the head 
of “Larch Wxperiments.” an order of business. her 


experiments have been made along this line under the direc- 
tion of B. J. Boorman and E. W. Doe, in the way of having 
several larch doors, newel posts and numerous patterns of 
molding finished up by the Washington Mill Company, at 
Spokane. The wood used in making up these samples jg 
our native larch and furnished by the Dawson Lumber Com- 
pany, of Libby. After the material was made into stock it 
was shipped to Kalispell, where it was placed in the hands 
of a first class wood finisher, who finished them up in 
various stains, and are now on exhibit in this room today. 

From the manner in which the larch product, as shown 
by these experiments, takes stain it seems that it would be 
a move in the right direction for the members in this or- 
ganization to use their influence as far as possible to have 
a sash and door factory erected somewhere within the 
Kalispell district. 

Further experiments have been made with larch for vencer- 
ing purposes. Four logs, each four feet long and ranging in 
diameter from 134% to 24% inches, have been sent to the 
Wheeler-Osgood Company, ‘Tacoma, Wash, to be made up into 
veneer. It was anticipated that we would have the result 
of this experiment here today that it might be submitted to 
the members, as a telegram from the manufacturers stated 
that the veneer has been forwarded by express, but owing to 
inadequate train service they no doubt have been delayed, 
Therefore, we are unable to give a detailed account of the 
experiments conducted along this line. 


Estimated Cost. 

Early in the logging season of 1909 the prospect was ex- 
ceptionally good for a good year’s business throughout the 
eastern part of this state. On the strength of the bright 
prospects heavy logging operations were carried on through- 
out the winter of 1909 and 1910. The estimated cut for the 
year 1910 was 134,200,000 feet, as compared with 89.750.000 
feet for 1910, an increase of 40,850,000 feet or 49 percent. 
The large increase of the input of logs during the winter of 
1909-1910 was due to the fact that practically all of the 
larger mills in this district contemplated to operate on a 
day and night shift during 1910, but owing to market con- 
ditions which developed as the season advanced, many of 
the mills did not start their night shift and several who 
were operating on a day and night shift closed their night 
shift early in the season. ‘The actual cut for 1910 was 
129,606,972 feet, as compared with 103,596,361 feet, an 
increase of 26,010,551 feet, or practically 25 percent, 

Shipments. 

The total shipments of this district for 1910, as reported 
by members on their monthly report card, aggregate 118,- 
018,769 feet, as compared with 119,454,093 feet for 1909, 
showing a decrease of 1,435,324, or approximately 1 3/10 
percent. Of the total shipments for 1910, 80,419,106 feet, or 
68 2/10 percent, were shipped during the first six months of 
the year, as compared with 52,410,164 feet, or 43 3/10 
percent, for the first six months of 1909, leaving a remainder 
of 37,599,668 feet, or 318/10 percent, shipped during the 
last half of 1910, as compared to 67,043,929 feet, or 56 2/10 
percent, shipped during the last half of 1909. The heaviest 
shipments were made during the first half of 1910, while 
during 1909 the heavy shipments were made dur-ng_ the 
latter part of the year. At the opening of the spring trade, 
1910, the outlook was very encouraging, and from all indi- 
cations it looked as if the year would be a banner year for 
shipments from this district, but during the month of July 
extreme drouth extending all over the whole territory in 
which our product is marketed, caused the demand to drop 
off very rapidly until at the close of the year there were 
practically no shipments of any consequence being made 
from this district. 

Distribution of 1910 shipments as compared with 1909 
showing the percent of the total shipped to each state, as 
follows : 

DISTRIBUTION OF 1910 SHIPMENTS AS COMPARED 

WITH 1909, SHOWING THE PERCENT OF THE 

TOTAL SHIPMENTS TO EACH STATE. 


Percent Percent 











1909. of total. 1910. _ of total. 
PO eee 17,097,161 14.3 133 11.68 
North Dakota ....... 12,731,136 10.6 2 2.78 
South Dakota ....... 3,180,731 2.5 275 45 
DONO ic ccnccecce 949,819 8 347,836 29 
a eae 294,559 .24 983,357 83 
NI Ai 50.0556 6.4: 0 ei ava wuesa 1,306,655 1.09 366,045 31 
Ee rr ee 1,813,486 1.1 432,182 37 
ES er 1,723,743 1.44 209,161 18 
See 1,858,893 1.55 97,601 .08 
OO ee eee 668,307 56 112,980 4 
ee ee 70,049,740 58.64 91,709,743 77.71 
SS ree 203,22% Rs § 97,938 08 
New Jersey ........ 152,667 13 35,713 08 
Pennsylvania ........ 99,186 .08 83,759 07 
rrr 91,158 07 182,351 16 
ee eee 1,472.678 1.2 298,398 25 
ee ee 466,292 .39 304,161 26 
Pe Tere aa 84,627 i 
Atlantic coast states. . 159,672 13 22,886 02 
Other eastern states. . 144,631 12 5,205 04 
British Columbia .... 584,822 49 750,303 03 
SE dis ad bed a8 wie 4,905,731 4.1 4,273,878 3.68 
Wo tsisseceas ae 119,454,093 100.00 118,018,769 100.00 
SHIPMENTS BY MONTHS, 1909 aANp 1910. 
1909, feet. 1910, fert. 
RE Tee Lee ree 4,590,618 8,051,226 
Ore eo 10,169,580 8,684,634 
i SRS OSE 10,545,570 14,681,631 
EMME i555656.56415.40 sce nacciamen 10,681,189 15,756,960 
Ree Senperton 8,571,134 10,031,415 
BR ieaiots i orencess ociewienice 7,852,064 15,213,3% 
| ESE Pe enna ts 10,005,523 9,511,678 
NE os ib os Sinvachiak ease cence 13,135,001 5,536,158 
ER 13,170,484 6 680.2 
Me oad csaickc as keanue 12,814,391 7,295.1 
MRE. 6 tannin se onician tian 10,234,776 5,828,2%) 
NE. Seite w assscachereanens 7,685,754 2, 748,208 
MEE Awe beeascceeeuk cena 119,454,093 118,018,769 


Stock on Hand. - 
There was in stock on hand January 1, 1911, 102,102,18° 
feet, as compared with 91,385,746 feet, January 1, 1910, 
increase of 10,716,998 feet, or 10 4/10 percent. pout 
There are various subjects that much could be said oer 
through this report, but owing to the fact that a — 0 
able portion of them were received at this office too ay ‘ 
be included in this report, they will be included in the r i 
lar order of business and brought before the members 
discussion. rica 
Among the most important is an invitation to the _ at 
Lumber Trades Congress to hold their next meet r? i 
Kalispell. On this matter we wish to state that the prety 
dent, E. W. Doe, has extended an invitation to the Anes 
Lumber Trades Congress to hold their next meeting . why 
ell, and in his invitation has mentioned many poln 0g. 
e thinks Kalispell the proper place to hold the —e 
We believe it would be to the interest of every — tbls 
our B mong vo 3 oars ga every way possible to ha 
meeting he n Kalispell. ’ . 
Other subjects are pertaining to the Employers se 
tion of Oregon. the Montana Retail Lumbermen's 48 
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and the change in standard sizes, forest fire regulations, na- 
tional classification of the committee on the lumber and 
wooden box interests of the United States, the appeal for 
arbitration and various other matters of vital interest to 
the lumber industry of the country as a whole. 

Various subjects touched upon in my report today pertain 
to matters of our association work for the year just closed, 
which I believe the members are far more interested in than 
statistics showing the railroad earnings, bank clearings, crop 
reports etc, for the year 1910, from the fact that this in- 
formation is published in all the leading lumber journals of 
the country. 

The outlook for the current year is somewhat uncertain as 
yet, but there seems to be nothing in sight that could be 
regarded as really discouraging. The prospects for a reason- 
ably good volume of business for the current year are in all 
probability as bright for the lumber manufacturers of this 
district as they are in any other manufacturing district of 
the Pacific Northwest. 

The local demand for 1911 promises to exceed all previous 
years from the fact that settlers on the Flathead Indian 
reservation, which was recently opened, will require a vast 
amount of lumber during 1911 for building purposes. We 
are also assured that the influx of settlers in the eastern 
part of the state during the next year will exceed all 
previous records by several thousand. 

Many irrigation projects will be under way during the 
coming summer, also indications are that many miles of 
railroad will be built within the state during 1911; all of 
which will stimulate the demand for lumber. 

The situation looks much better than it did six weeks ago, 
and while the demand may not warrant the manufacturers 
of this district in operating their mills to full capacity the 
coming year, the prospects are that the volume of business 
done during 1911 will compare quite favorably with the year 
just closed. 


The following resolution was presented by H. G. Miller: 

Wiereas, A. E. Boorman has been the efficient secretary 
of this association for several years; and 

Wuereas, His services during the last year have been 
characterized by special diligence and have been especially 
effective; therefore be it 

Resolved, That in appreciation of his notable zeal and 


loyalty in our behalf we hereby tender to him our thanks 
and acknowledge our indebtedness; and be it 


Resolved, That this resolution be spread on our records 
in the minutes of this meeting. 
The Treasurers’ Report. 


The report of Treasurer H. L. Hollister was next 
submitted, and is incorporated herewith: 





A. E. BOORMAN, SECRETARY ‘ D. B. BARBER, VICE PRESIDENT. i. W. DOE, PRESIDENT Cc. A 





Standard Patterns and Grading. 


The matter of standard patterns for ceiling ete. was 
next brought up for discussion. A blue print was ex 
hibited showing a pattern of flooring V ceiling, beaded 
ceiling and drop siding as adopted by the Bureau of 
Grades, September 14, 1910. Blue prints were also 
exhibited showing patterns of the same stock as sug 
gested by other members in favor of the adoption of 
Coast sizes of these classes of millwork. The object of 
submitting two kinds of patterns was to give the mem- 
bers an opportunity to come to some definite conclusion 
as to which would be the proper standard in this 
district. 

The matter of thickness was discussed at some length, 
the members being about equally divided on this ques 
tion. It was the opinion of some that the fact that 
larch was manufactured thicker made an_ excellent 
talking point when selling the stock from this ter- 
ritory against competitive woods, while it was the 
Northwest, which are making thinner stock, were having 
no difficulty in selling their products within this territory, 
had been adopted by the Coast association and as fir 
is the competing wood against this district, the association 
should line up to the methods of the Pacifie Northwest 
by adopting their sizes and receive the benefit of the extra 
freight. 

The matter of dividing the clearance on D. & M. 
stock equally on both sides was next brought before 
the meeting. From the diseussion it was found by 
dividing the clearance considerable time could be saved 
in making setups in the planing mill, especially with those 
who are operating the uptodate fast-feed flooring ma 
chines. 

The new pattern for base, No. 8,431 B, also was discussed. 
It was moved by Secretary Boorman, and supported 
by D. B. Barber, that the patterns for flooring, 54 V 
ceiling, % beaded ceiling and drop siding, as recom 
mended by the bureau of grades, September 14, 1910, 
as standard patterns for this district be adopted, except 
that the clearance for matching be equally divided on 
both sides and that blue prints of them be made and 
mailed to the members. 





at a future meeting the result of their findings, consist- 
ing of H. G. Miller, chairman, B. J. Boorman and C. B. 
March. 


Larch Samples. 


The matter of having a lot of larch samples finished 
for distribution to the trade was next brought up and 
discussed. The secretary stated that the office had taken 
the matter of larch samples up with several of the larg- 
est paint houses in the country, and read several com- 
munications on this matter, also exhibiting several sample 
cases showing the different methods in which the paint 
houses recommended these samples should be put up in 
order to give the best results. 

After going over the matter carefully and considering 
the price for the finishing of a lot of 500 samples by 
the various houses, the secretary was instructed to pur- 
chase a lot of 500 larch samples put up in frames of 
8x12, containing six panels each, and that the secretary 
work in conjunction with the executive committee as to 
the different kinds of stain, advertising matter etc. to 
be on the frame, also that each member file with the 
secretary a mailing list, that the samples will not be du- 
plicated when mailed to the trade. 

The report of the committee appointed at the last reg- 
ular meeting to make various experiments on larch as to 
kiln drying, door and other millwork, was next sub- 
mitted by B. J. Boorman, who had gone over this matter 
very carefully. He stated that since the last meeting 
the committee had made several experiments as to kiln 
drying larch at the plant of the Somers Lumber Com- 
pany, and that they had worked out very satisfactorily. 
He also stated that several thousand feet of stock had 
been sent to the Washington Mill Company, Spokane, to 
be worked into doors, newel posts and various molding 
patterns; these are exhibited in the association offices at 
this time, finished in various stains, by one of the local 
wood finishers. He also stated that the committee had 
sent four logs to the Wheeler, Osgood Company, Tacoma, 
Wash., to be manufactured into veneer, each log being 
four feet long and varying in size from thirteen and one- 
half inches in diameter. Accurate record of each log 
had been taken showing all the qualities: He stated 





WEIL, EXECUTIVE COMMITTED. 


OFFICERS OF THE MONTANA LARCH & PINE MANUFACTURERS’ -ASSOCIATION. 


GENERAL FUND 
Cash on hand January 29, 1910 $ 108.3 


Receipts from all sources "2,088.03 


$2,196.34 


Total disbursements for the year 1,403.70 


On hand general fund January 31, 1911 .8 792.64 
GRADING FUND 
Total disbursements for year. . ‘ ..$ 504.40 
fotal receipts for year .... baw $2.50 
$ 421.90 
370.74 
From the fact that most of the work accomplished by the 
Standing committees during the year would be brought 
up in other subjects to be discussed later on, it was de- 
cided to pass the reports of standing committees in the 
order of business except the report of the special rate 
committee, which was given by H. G. Miller, as follows: 


oe ee ae ) ee ee rer 


Special Rate Committee. 


The special rate committee has practically finished its 
work, having brought a supplemental suit to secure repara- 
tion for overcharges, and the same having been decided. All 
parties to the litigation have been advised fully as to the 
results of that suit, the principal effect of which is to 
relieve from responsibility those who gave bonds in the in- 
Junction suit brought in the United States district court 
at Helena, Mont., from which appeal was made to the court 
of appeals in San Francisco and decided against us in that 
court. The principle involved in the decision was that, 
after the railroads had complied with the orders of the 
railroad commission in putting into effect tariffs which put 
the Flathead mills and the Spokane mills on the same basis, 
they were simply acting in accordance with the orders of 
the commission, hence the commission could not grant repa- 
ration, except as to shipments made before that date, which 
date was October 15, 1908. 

It will be remembered that our injunction covered ship- 
ments that were made between that date and November 1, 
1907, except a few miscellaneous ones, and as _ to these 
jeparation will be made by the Great Northern. Such deal- 
ngs will be direct between the shipper and the railroad. I 
understand, therefore, that all affairs of the special rate 
Sremittee are closed up, except the final payments to the 
ie rneys and the readjustment of our cash. D. B. Barber 
sti] reasurer of the special rate committee and, I believe. 

bas a substantial sum on hand. 


The matter of having a lot of steel gages made to con 
form with the standard millwork of this distriet was dis 
cussed at some length. A gage was exhibited by the 
Dawson Lumber Company, showing the thickness and pat- 
terns of all millwork manufactured in this district. The 
secretary was instructed to take up the matter of gages 
with several of the largest machine builders throughout 
the country, with a view to buying a sufficient number 
to supply all the members of the association. 


Fire Insurance. 


The following resolution with regard to fire insurance 
policies written on property lying within the boundaries 
of the state was next presented: 


Resolved, By the Montana Larch & Pine Manufacturers’ 
Association, representing all the lumber manufacturers of 
Flathead and Lincoln counties, Montana: ‘That the sena- 
tors and representatives of the above named counties in the 
legislature of Montana be requested to secure legislation at 
this session providing by statute law with reference to all 
fire insurance policies written on property lying within the 
boundaries of the state, that: No oral or written misrep- 
resentation or warranty made in the negotiation of a con- 
tract or policy of insurance by the assured or in his behalf 
shall be deemed material or defeat or avoid the policy or 
prevent it attaching, unless such misrepresentation or war- 
ranty is made with the intent to deceive. 

The breach of warranty or condition shall not avoid the 
yolicy nor avail the insurer to deny liability unless such 
yreach shall exist at the time of the loss and contribute 
to it, anything in the policy or form to the contrary not- 
withstanding. 

If the insurer resist payment at the expiration of sixty 
days from the date the proofs of loss are filed, claim that 
the breach of a warranty or condition in the policy or 
form constitutes a precedent to the right of recovery, or 
upon any claim the courts may decide is not material to the 
loss, the insurer shall pay the insured an additional sum 
cf 25 percent of the amount of the established loss, plus the 
legal rate of interest. 


The members appeared to be very much interested in 
matters pertaining to insurance and entered into a 
lengthy discussion, after which the resolution was 
adopted. The president then appointed a committee of 
three to take up all matters of fire insurance and report 


further that an accurate record is being kept of all the 
experiments made, As he had not yet received the 
record of this experiment he was unable to submit it 
at the time, although from various communications that 
he had received from the manufacturers who are con- 
ducting the experiment the stock is working out above 
all expectations, and he believed that it was to the in- 
terest of the lumbermen of this particular district to con- 
tinue experimenting with the wood and suggested that a 
committee be appointed to work along the line of gen- 
eral interests in way of making experiments with larch; 
that the committee keep an accurate record of all ex- 
periments made and these records be submitted at all 
meetings of the association for general information. 

In connection with this record, Mr. Boorman submitted 
figures showing to what extent the larch product of this 
district is being used for interior finish ete., and be- 
lieved that it is but a question of a short time that it 
would be sought for in all markets, stating that it was 
a rare wood, growing in quantities only on the western 
slope of the Rocky mountains, and cited that the best 
variety is grown within the Kalispell district. Mr. 
Boorman also recommended that an amount be contrib- 
uted sufficient to carry an advertisement in some of the 
leading lumber journals by the Montana Larch & Pine 
Manufacturers’ Association, advertising larch in vari 
ous ways. 

After considerable discussion regarding the merits of 
larch for interior finishing purposes it was moved that 
#50 a month be appropriated for the purpose of adver- 
tising larch and that the secretary take up the matter 
with two or three of the leading lumber journals to 
ascertain the cost of space, both weekly and monthly. 
Carried. 

A motion carried unanimously that the funds of the 
Flathead County Loggers’ Association, amounting to 
approximately $98, now on hand in the bank, be or 
dered transferred to a fund to be used by the committee 
to be appointed to advertise larch in various ways. 

At this time the president said there was still a large 
amount of business to come before the meeting and 
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suggested that an evening session be held, which was 
agreeable to all present. Upon motion duly made and 
carried the meeting adjourned until 7:30 p. m. 


EVENING SESSION. 


The meeting was called to order at 7:30 p. m. by 
President Doe. H. G. Miller talked interestingly on the 
liability law, which was very much appreciated by all 
the members present and was in part as follows: 

I will state that I have been asked by Governor Norris 
to be one of a commission to frame a law for the considera- 
tion of the present legislature. Several meetings have been 
held, and the main points of a compensation law tentatively 
have been agreed to, but | am in hopes that we can entirely 
change the basis of the law from one of compensation to 
one of state insurance against death or disability from acci- 
dent. Some very energetic work has been done along this 
line in the state of Washington, and it is strictly on the 
basis of state insurance. 1 understand that Oregon is now 
considering a very radical law along this line, and it will 
go to a referendum, but 1 am not familiar with its terms 
as yet. 

He suggested that as a matter of record the members 
file a report with the secretary giving full details of all 
accidents that occur at the different plants during the 
coming year. After further discussion of this subject 
it was ordered that all members of the association re- 
port all accidents to the secretary, who will keep all 
records. 

Forest Fire Regulations. 


Under the head of forest fire regulations the see 
retary read a proposed bill to the senate, covering forest 
fire regulations within the state. After considerable dis 
cussion of the subject it was moved that a special for 
est fire committee be appointed and that the special 
fire committee secure all the data possible regarding the 
proposed bill on forest fire regulations, and to report at 
a meeting to be held not more than two weeks later, 
and that representatives be requested to defer action 
until a representative can appear before the committee 


which has charge of this bill; also that the secretary se- 
cure copies of the fire laws for all members. Carried. 

A communication was read by the secretary from the 
National Classification Committee relative to the asso- 
ciation affiliating with that organization in its work. 
After some discussion on this subject it was moved and 
carried that the matter be passed. 

President Doe announced that an invitation had been 
extended the American Lumber Trades Congress by the 
Montana Larch & Pine Manufacturers’ Association to 
hold its next meeting at Kalispell, and he hoped that the 
members would assist in every way possible to secure 
the meeting. ‘The invitation was ratified and it was 
ordered that the matter be taken up with the Chamber 
of Commerce, of Kalispell, for its indorsement and that 
the traflic department of the Great Northern railway be 
advised to use its influence in every way possible to se- 
cure the next meeting of the American Lumber Trades 
Congress at Kalispell in the way of advertising this 
district and informing the Lumber Trades Congress as 
to rates, accommodations ete. 

The matter of an appeal for arbitration was next 
taken up for discussion and the appeal for arbitration 
was approved, 

The standard patterns for stock molding were adopted 
according to the blue prints mailed to the members 
some weeks ago, and the secretary was instructed to 
have the patterns adopted and put up in book form 
at the earliest date possible. 


Traffic Men’s Meeting. 

The coming lumber traffic men’s meeting, under the 
direction of the National Lumber Manufacturers’ Asso- 
ciation, to be held at the Congress hotel, Chicago, Keb 
ruary 8, 9 and 10, was next brought before the meet 
ing. It was thought best to have a representative at 
that meeting from this district as many matters would 
be brought up relating to the lumber industry that 
would, no doubt, be of interest to this district, but after 


canvassing the subject it was found that it would be 
impossible for any of the members to attend this meet 
ing on the dates named and the secretary was directed 
to arrange for a stenographie report of the lumber 
traffic men’s meeting in Chicago if it could be secured 
at a cost not to exceed $10. 

A bill presented by the Montana Retail Lumbermen’s 
Association amending the law with references to me 
chanies’ liens ete. was next discussed, and it was ordered 
that the action of the retail association be indorsed, 
regarding the bill to the legislature amending the law 
with reference to mechanics’ liens, 


Trade Ethics. 

Several communications were read by the secretary 
from the Montana Retail Lumbermen’s Association and 
the Western Retail Lumbermen’s Association relating to 
trade ethics within the state. The members entered into 
a lengthy discussion regarding trade conditions through- 
out the state, after which it was unanimously carried that 
the letters from the two associations be replied to by 
the president or secretary expressing willingness to 
cobperate with them along the lines of reciprocity, 
which feature has been sadly lacking of late, and that 
every member along the lines of the Great Northern 
railway in Montana be so informed. 

A communication was read by the secretary from the 
Employers’ Association of Oregon relating to the asso- 
ciation affiliating with that organization on various 
matters pertaining to trade conditions of the Pacific 
Northwest. This was passed without action. 

This concluded the order of business, after which the 
members entered into a general discussion relative to 
trade conditions and various other matters pertaining 
to the lumber industry of the district, which was par 
ticipated in by all members present. 

The meeting was adjourned at 11:45 p. m., after which 
the members gathered at the banquet room of the Listle 
cafe, where a bountiful repast was served. 





SOUTHEASTERN IOWA RETAILERS’ ANNUAL. 


Large and Enthusiastic Attendance—Costs of Doing Business Discussed Voluntary Arbitration Indorsed —Visiting 
Lumbermen Discuss Important Subjects—Iowa’s Loss of Population Explained. 


OsKALOOSA, Iowa, Feb. 7.—-This is lumbermen’s day 
in Oskaloosa, for the town is in the hands of the 
Southeastern Iowa Retail Lumbermen’s Association 
in fourteenth annual convention. All day yesterday 
retailers of this section of the state and manufac 
turers’ representatives from all sections were pouring 
into town. The Lacey hotel was headquarters and the 
Elks’ hall was the place of meeting. 

While members of this organization are all thorough 
going association men and are loyal in attending their 
meetings and supporting their association, the program 
for this meeting contained several numbers that prom 
ised much of unusual interest. John W. Barry, the 
apostle of business system, was to tell retailers what 
they ought to know about the cost of conducting a 
yard. Alex R. Miller, of Washington, Iowa, was to 
tell them as citizens of Iowa what is the matter with 
their state that it has lost in population during the 
last ten years. 

Monday night the Hoo-Hoo held a concatenation, 
at which ten kittens were initiated into the mysteries 
of the mature feline world. 

Morning Session. 

The first session of the convention was called to 
order by President C. C, Gardner, of Wellman. 

The president in a brief introductory address pre 
sented to the meeting C, M. Porter, of Oskaloosa, who 
welcomed the retailers to his home town. 

Address of Welcome. 

Mr. Porter reviewed in outline the history of the 
association, which was organized in Oskaloosa four- 
teen years ago. He said he had thought that in order 
to demonstrate the warmth of the city’s welcome, 
of asking the mayor for the keys to the city, but in- 
asmuch as Oskaloosa was an ‘‘open’’ town, perhaps 
the mayor had no keys. Mr. Porter’s address, though 
brief, was none the less hearty and his remarks were 
received with applause. 

Response to Welcome. 

Robert Rainey, of Columbus Junction, in responding 
to the address of welcome referred to the change of 
the wholesale market from the river towns to the 
South, the West and the North. This change had 
made necessary the changing of the place of meeting 
of the association from the river towns to the inland 
cities. Lumbermen of Oskaloosa, he declared, always 
have been in hearty accord and have given the asso 
ciation their loyal support in all that looked to its 
advancement. While the association was born in 
southeastern Iowa, it has in recent years extended its 
operations into northern Missouri..— 

President’s Address. 

Following the welcome address and response, Presi- 
dent Gardner presented his annual address, in which 
he recited the advantages’ of meeting annually to 
make new friends and to renew old friendships. He 
declared that the association needed young men in 
its membership and it welcomed them. Lumbermen 
he insisted, never needed an association more than at 
present. They should be so organized as to insure 
progress commensurate with the importance of the 
retail lumber industry. He referred to the associa- 
tion as occupying a position in the lumber industry 


similar to that of the winter school in the educational 
system. Lumbermen should attend these annual meet 
ings for the purpose of getting instruction. In doing 
so, they will become, like those who attended the 
winter schools, better equipped for their life’s work. 
Mr. Gardner’s address follows: 


This is the fourteenth time the Southeastern Iowa Retail 
Lumber Dealers’ Association has met for social enjoyment 
and business. aes 

It is with joyful anticipation that I look forward to our 
association meetings. At them I have made acquaintances 
that have ripened into genuine friendships. I truly enjoy 
the social and fraternal part of our meetings. They are to 
me now what the old county fair used to be to me as a boy 
when I was on the farm. I see in our meeting today a few 
at least with me who were boys when our county fairs were 
very popular. I was one of the boys who enjoyed them 
very much. It was there I met the boys who were interested 
in the same business in which I was then interested. It was 
there we brought the best of our vegetables, fruits, grain 
and stock and competed for the blue, red and white ribbons. 
Just as today we come into competition for business; but 
sometimes I think with a less combative spirit, though boys 
we were. With what interest we would inspect each other's 
stock, tell of their breeding, and confide our success or fail- 
ure of the same, one to the other, also our plan of feeding 
to produce bone, muscle and fat. The good social times we 
had and the lasting friendships formed will never be for- 
gotten, 

Social Features. 

As I enjoyed those times when a boy I now enjoy these 
meetings. low pleasant it is to meet together once'a year 
to renew old and to form new acquaintances, and talk over 
the experiences of the last year, and thus profit by these 
experiences; to advise one with another and talk over mat 
ters pertaining to our interests, and thus be better fitted 
to serve the public in our line of work. The social and 
fraternal parts of our association meetings are worth to me 
all they cost if I get nothing else. 

But there is the educational part of our meetings also. 
We receive much from the meetings in this way that is 
worth the cost and time for attendance. But not the least 
to be considered are our business interests. lave we 
tail lumbermen any interests to be cared for? If so, who 
will look after them if we do not?—-any one else you can 
think of? Possibly some would undertake the job: Shall 
we turn our interests altogether over to others?) We think 
it would not be best. The farmers, merchants, lawyers, 
doctors, dentists, undertakers and editors have their associa 
tion meetings in which they take into consideration and 
discuss methods of handling problems that come up in each 
of their lines of business, It is right that they should 
and it is right that we should. 7 

So our business here is to get better acquainted, to ex 
change ideas pertaining to our interests and thereby go 
home better equipped and with more enthusiasm for the 
new year’s work. These meetings are always interesting and 
profitable to those who attend, but as you take part in them 
contributing your knowledge and experience and receive 
that of others, you receive the more benefit. We are glad 
fo have the young men in our meetings. The young man 
Is nearly always an optimist, full of hope, and he infuses 
life and enthusiasm into our meetings. We need you. The 
older men we need to steady things somewhat ‘and keep 
us from going off on a tangent. So we are all needed. 

Let us not become slack but let us forge right ahead as 
we have been and let us not allow any other line of business 
men to lead us in the study and investigation of economic 
business methods ; so that we may be able to retail our goods 
to the consuming public as economically as men in’ any 
other line of business. New problems are always confronting 
us; business methods of yesterday will not do today : neither 
will those of today serve for tomorrow. Let “b 
for the tomorrows as they come, 


as re 


us be ready 


Association Probleme. 


During the life of our association many problems have 
urisen, have been met and have been disposed of Other 
problems will arise to be met, discussed and be disposed of 
and settled wisely or otherwise. At each association meet- 
ing these problems generally have been settled wisely. But 
we never needed our organization more than we eed it 
today. These annual meetings are to us what the winter 
schools used to be to the country boys who could attend 


in the winter months only—a kind of school of instruction 
But those three months of winter school meant a great deal 
to the farmer boys; and the boys who took advantage of 
those three months of school of instruction are better 
equipped than otherwise they would have been to fill their 
places in the business world today. So we will all be if we 
attend these association meetings as schools of instruction 
at least once a year. 

Let us attend as members. Ivery retail yard in south- 
eastern Iowa should have a membership in this association 
to help bear the expenses, assume the responsibilities and 
solve the problems that come up in our business. By at- 
tending these meetings and giving our attention to the dis 
cussion of the many subjects pertaining to our interests we 
are sure to be given some thoughts and ideas worth carry- 
ing home with us for future use. It is not my purpose to 
discuss any of them at this time. We have men on our 
program this afternoon who are much more able to do so 
Let us all be here promptly at the hour for meeting and 
hear what they have in store for us. It is with apprecia 
tion I express my thanks to our efficient secretary and 
treasurer on whom so much depends for the success of our 
meetings. I thank you for the honor bestowed upon me 
and bespeak for my successor your hearty coédperation 

Secretary-Treasurer’s Report. 

Secretary-Treasurer W. ©. Riddle, of Mediapolis, 
followed President Gardner with his report, which is 
presented herewith: 

Fourteen years ago in this city, the Southeastern lowa 
Retail Lumbermen’s Association was organized. In looking 
over the secretary's record of the meeting held here on May 
f, 1897, when this association was organized, I find the 
names of several men who are not with us today. Some of 
those who were prominent in the organization have passed 
to their reward, while others have left the state or have 
gone out of the lumber business entirely. We who are per 
mitted to be present today, as well as all the retail lumber 
dealers in southeastern lowa, owe a debt to those men who 
used both their time and money in working out the organiza 
tion of this association. As we look over the country and 
see what the organization idea has done for so many classes 
and conditions of men, we can not help but be impressed 
with that old saying, “In unity there is strength.” 

I wish that it might be possible for your secretary to 
report at your next annual meeting every retail lumber 
dealer within the territory as a member of this association. 
There is no denying the fact that associations have accom- 
plished a great many things that have been and will be a 
lasting benefit to the retail dealers in all lines of trade. And 
I believe the time is coming when we will all see the need 
of a closer organization than we have today. ‘The officers of 
this association extend a most cordial invitation to all deal 
ers to become members of this organization. 


Arbitration. ae 

[ wish to call your attention to the little pamphlets con- 
taining the paper of F. D. Becker, secretary of the Pacific 
Coast Shippers’ Association, on arbitration. This is one of 
the leading questions of the day and I think that our ass0o- 
clation should take some action on this subject. ; 

We have with us today John W. Barry, of Cedar Rapids, 
who will tell us something about the “Cost of Doing Busi 
ness.” It is perhaps unfortunate for our competitors that 
some of us know so little about the cost of doing business 
Alex R. Miller, of Washington, will tell us “What is the 
Matter with lowa,” answering “a question that a good many 
are asking today. 

I would like to ask the members kindly to notify the 
secretary of any change in name of their firms. This will 
help him to keep a better record of the dealers in this terrl- 
tory. In closing I wish to thank you one and all, for your 
assistance during the year. 

As treasurer of the association Mr. Riddle presented 
the following report: 

Balance on hand last report February 7, 1910.. 
Receipts for annual dus 
RKteceipts for membershi 

Interest on bank deposits 


8581.06 
363.00 





ore er eee eee oe eee oe 
Vaid out on vouchers Nos. 123 to 13! 





Balance on hand January 31, 1911.......... $350.85 
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Committees Appointed. 

At the close of the Secretary-Treasurer’s report the 
president appointed the following committees: 
Enrollment—-E. W. Blumen, St. Louis, Mo.; J. A. Baker, 

Sigourney, and George Rex, Des Moines. : , 
Auditang—T. $8. Archibold, Burlington; E, L. Rinkhobrick, 

Wellman, and H. Harrington, North English. — : 
Resolutions—E. E. Coilins, Muscatine; A. M. Neas, Sigour- 

ney, and H. A. Pauls, Washington. 

Nomination—C,. M. Porter, Oskaloosa; W. G. Bair, Malcolm, 
and A. L. King, Montezuma. 


Visiting Secretary Speaks. 


At this point President Gardner called upon W. G. 
Hollis, of Minneapolis, Minn., secretary of the North- 
western Lumbermen’s Association, who, he said, had 
‘attained his majority’? in association work. 

In response Mr. Hollis said he had attended thirty- 
two state associations this winter and he began to feel 
that he was talked out. He referred to the closing 
paragraph of his annual report in regard to the ‘‘tend 
ency toward the elimination of the middleman.’’ 

The idea, he said, is to promote and promulgate 
direct dealing with the consumer. This policy is *‘in 
the air,’’ Mr. Hollis said; it is more than in the air, 
it is in process of accomplishment. Organizing as a 
single holding corporation, he declared,—citing — the 
United States steel corporation as an example—is a 
means of avoiding the Sherman antitrust law; and 
that seems to be the present tendency of business 
development. 

The retailers he considered to be a necessity, and if 
they were eliminated the consumer would clamor at 
once to have them restored. 

Mr. Hollis advocated a national federation of retail 
merchants. He said this idea prevails largely among 
retailers already, and he wished all of his hearers 
to revolve the thought in their minds, preparing them 
selves to act when the matter is proposed. 

Continuing along this line, Mr. Hollis told about 
an ‘‘investigation’’ of his office made by representa 
tives of the Department of Justice. These men spent 
four days in his oflice, but discovered nothing. One 
at least believed, however, that the ‘‘trust’’ was 
there, though they had been unable to uncover it. 

Mr. Hollis related an interview with one of the 
federal representatives in which the federal agent 
said that the Department of Justice is flooded with 
complaints of trusts of various kinds. 

The speaker declared that in his opinion the catalog 
house question will be settled when the retailer be 
comes a better merchant. It is a mistake, he said, 
for retailers to think they can cut off the source of 
supply of catalog houses. Their tremendous aggre- 
gation of capital precludes such a thing. What is 
required is better salesmanship and better methods in 
the retail business. Retailers should advertise that 
they can furnish as good goods, more promptly and 
on as good terms as the catalog house. 

Mr. Hollis declared that the ‘‘Cost of Doing Busi 
>’ when fully understood and appreciated will 
operate to solve the question of profit for the retailer. 
No ‘‘getting together’? will be necessary; when the 
retailer knows what it costs him to do business there 
will be no question about prices, for he will insist 
upon getting fair prices. he discussions of this sub- 
ject should be given the widest publicity, as they will 
give the public an opportunity to learn that the retail 
lumbermen are not making excessive profits. 

In touching upon different phases of association 
work, Secretary Hollis declared that the visits of 
eastern secretaries to Pacific coast and Gulf coast 
mills had been productive of much good. 

Mr. Hollis said that his association had facilities 
for expediting the shipment of lumber from the Pa- 
cific coast. In addition, his association has a depart 
ment for checking freight bills for overcharge, which 
collected last year an aggregate of over $9,000. Mr. 
Hollis’ talk was warmly applauded. 

At this point the session adjourned until 2 p. m. 


AFTERNOON SESSION. 


After a short introduction by the president, John 
W. sarry, of Cedar Rapids, preliminary to his address 
mn opening the ‘*Round Table Discussion’’ on the 
subject of the ‘‘Cost of Doing Business,’’ talked 
briefly on ‘What is the Matter with lowa?’’ 

Mr. Barry said ‘‘Jowa plans’’ in recent years have 
not ‘‘panned out’? as expected; about all that has 
been done has been to disagree. The Iowa commis- 
Sioners, he declared, spent yesterday telling the Min 
hesota legislature not to adopt the lowa railroad 
Jaw. Iowa tax laws drive the money out. lowa bonds 
are sold out of the state because if sold in the state 
4 record is made of them and the state taxes them 
out of existence. The present method of taxing, he 
declared, prevented the development of interurban 
roads—and this affected the lumber business unfavor 
ably. Jowa,. Mr. Barry reminded his hearers, is the 
only state in the Union that did not gain in popula 
tion in the last decade. 

Mr. Barry desired to impress upon his hearers that 
lumbermen, as citizens, must bear the blame for this 
Situation. They must take a broader view than their 
merely selfish interests. 


Costs of Doing Business. 


2 Getting into the subject assigned him, Mr. Barry 
o _ recent discussions apparently had shown 
ecole A ona do not know what it costs them to do 
i si 4 ome of them know the cost of some fac 
ing ‘the Br: sufficient basis does not exist for present- 
ie son. ‘bject intelligently to a body of lumbermen. 
knowing of the hour, he declared, is a method | of 
cost shen, hegre. what doing business costs. rhis 
which 1 - 0 worked out into the form of a factor, 

could be used in calculating the cost on any 


ness’ 


particular item. This factor, which Mr. Barry termed 
‘“*the lumberman’s pi,’’?’ he would add to the de 
livered cost of every lot of stock received. Then, 
afterward, he would add to the result any desired 
amount as profit. 


Charging Interest. 


Referring to the first of his ‘‘ten commandments’’ 
contained in a booklet distributed to those present, 
Mr. Barry asked how many of his hearers started out 
by figuring interest. Only a few of those present did 
so. He declared that most dealers do not figure inter- 
est and if they had an adequate system for determin- 
ing their costs they would find they were not making 
a dollar, 

Continuing through the commandments, Mr. Barry 
asked how many of his auditors charged rent, salary 
and other items. He said he wanted to know what 
each lumberman’s ‘‘pi’’ is. Records of costs should 
be, he declared, set down in a clear manner, If in 
case of fire a suit should result, Mr. Barry said a 
court and jury would allow the lumbermen the items 
that properly should be considered factors of cost; 
and the public would consider them reasonable. Re- 
tuilers must do business in a systematic manner, with 
a due consideration of costs of operation, or ‘‘ get off 
the job.’’ 


Articles of Faith. 


The ten commandments, Mr, Barry continued, are 
accepted by all men. But when the application of 
them is considered diffcrences of opinion arise, ‘This 
phase of the lumber business Mr. Barry considered 
under his **Thirty-nine Articles of Faith.’’ Referr 
ing to the article ‘‘depreciation,’’ the speaker said 
that in case of fire loss depreciation would be charged 
off by the underwriters. Depreciation should be put 
in as part of the ‘‘seasoning of the ‘pi’ ’’. 

Referring to the article ‘‘ Interest on accounts run 
ning over sixty days,’’?’ Mr. Barry said, ‘‘The farmer 
is the best business man in the country. He sells 
everything for cash and buys everything on time. The 
catalog house gets its money thirty days or more in 
advance, while the retail lumberman gets his money 
sometime in the future.’’ 

In response to a member’s question Mr. Barry said 
that 24% percent is a fair deduction for depreciation, 
allowing about thirty years for the life of a building. 
A lumber shed perhaps would deteriorate more rapidly 
than higher class buildings. 

What is needed, Mr. Barry insisted, is definite 
knowledge of costs so that prices may be fixed with 
practically absolute certainty. Years ago a much 
larger business could be done on a smaller stock than 
at present. An annual business of $40,000 formerly 
could be done on an investment of $3,000 or $4,000; 
now an investment of $12,000 or $15,000 is required 
to do an annual business of $40,000, 

Mr. Barry said in closing that 20,000 lumbermen 
had been gathered together in the last six weeks, and 
not one had been able to answer the question, What 
does it cost you to do business? 


‘*‘What is the Matter with Iowa?’’ 


In introducing Alex R. Miller, who addressed the 
convention on ‘*What is the Matter with Iowa?’’, 
President Gardner characterized him as a man ‘‘who 
calls a spade a spade.’’ 

Mr. Miller said the tendency nowadays is to ‘‘muck 
rake,’’ and that is what is the matter with lowa? 
What is needed is to look for the good and not the 
bad. ‘*Too much politics is the reason,’’?’ Mr. Miller 
said, ‘‘for the lack of lowa’s development.’’ So much 
controversy in lowa political affairs has given the 
public misleading impressions regarding the state. 

The speaker, continuing, declared that lowa has 
produced as many able men who now occupy high 
positions in publie life as any state of the Union. 
He insisted that the people and press of lowa have 
been ‘‘eriminating and recriminating, boosting other 
states, and overlooking its own worthy sons instead 
of boosting their own state.’’ The state has every- 
thing requisite to make it one of the greatest in the 
Union; all that is needed is stop ‘‘knocking’’ and 
tuke to ‘‘ boosting.’’ 

The time, he said, is past when Jowa should lose 
population, What is needed is to conserve lowa’s 
resources. Education along the line of agriculture 
and education of all kinds—are needed. Everything 


.that is possible should be done to keep Iowa’s boys 


and girls on the farm in their home state. This policy 
he declared would give lowa a gain of am million in 
the next decade, 

Mr. Miller’s address was loudly applauded. 


Resolutions Committee’s Report. 


At this point the auditing committee reported the 
treasurer’s accounts correct, and the report was 
adopted. 

Resolutions Committee’s Report. 


The resolutions committee reported the following 
resolutions, which were adopted as read: 


BADGES. 

Resolved, That we extend our thanks to the Lothman 
Cypress Company for the elaborate badges furnished for our 
convention: be it: further 

Resolved, That we extend our hearty thanks to the Elks 
Lodge of ths city for the use of their lodge room for the 
business mee ings of the convention; be it further 

Resolved, That this convention extend its thanks to the 
dealers and the city of Oskaloosa for the hearty welcome 
given to this the fourteenth annual convention of the 
Southeastern lowa Retail Lumber Dealers’ Association; be 
it further 

OFFICERS. 

Resolved, That we extend our thanks to the retiring 
yxres dent and our efficient secretary for their services and 
Eoacie cobperation with the members of the association dur- 
ing the last year; be it further 


ARBITRATION. 

Resolved, That in the matter of arbitration we indorse 
the principle, but do not favor the idea of compulsory arbi- 
tration, 

MEMORIAL. 

WHEREAS, The all-wise Creator, in His divine providence 
has seen fit to remove from our midst since our last annual 
meeting one of our members in the person of A. N. Kuyper, 
of Vella; be it 

Resolved, That this association recognize the loss of an 
active and valued member. 


Officers Elected. 


The nominating committee submitted the following 
report: 


l’resident—C. R. McCrary, Douds. 

Vice president—Ben Brown, Colfax. 

Secretary-treasurer——W. O. Riddle, Mediapolis, 

Directors — Reélected, W. G. Bair, Malcolm; F, E. Ayers, 
Iowa City, and H. R, Bradford, Keokuk. 


The report of the committee was adopted and these 
oflicers declared elected. 

Next Convention. 

Secretary Riddle suggested that the association in 
convention decide the place of meeting for 1912. On 
motion, however, the directors were authorized to fix 
the place of meeting. 

The convention then adjourned. 


Attendance. 


J. E, Mathew, Delta; Mathew Lbr. Co, 

Cc. M, Vorver, Oskaloosa; Hawkeye Lbr. Co. 
J. L, Funk, Oskaloosa; Hawkeye Lbr. Co. 
Hl. C. Smith, Ottumwa; Hutchinson Lbr. Co. 
lb. Dingman, Pilot Grove. 

lL... Il. White, Harper; White & Singmaster. 
A. M. Neas, Sigourney; A. M, Neas & Son. 
Jolin A, Uhler, Burlington, 
W. EK. Loeb, Nichols; W. KE. Loeb & Co, 

John A. Stortz, Muscatine; Mira Hershey Lbr. Co. 
ko. Ke. Collins, Muscatine; Collins Lbr. Co, 

J. k. Noxon, Des Moines; Lutcher-Moore Cypress Co. 
A. J. Packard, Ottumwa; Lyon Cypress Lbr. Co, 

G. R. Waterman, Des Moines; Pettis Sieel Co. 

I’, Kk. Hyett, Oskaloosa; Hawkeye Lbr, Co. 

J. W) bleming, Albia; Hawkeye Lbr. Co. 

G. G. Bowen, Sea.sboro; Bowen Grain & Lbr. Co. 
Warren Kalbach, Oskaloosa; Kalbach Lbr. Co. 

N 


\ Kk. Griffith, St. Louis, Mo.; Lachman Cypress Co 

J. W. Furlong, Keokuk; Lachman Cypress Co, 

kx. W. Blumer, St. Louis, Mo.; Lachman Cypress Co, 

Il. L. Johnstone, Des Moines; Hartmann-Neubert Lbr. Co. 
W. I’. Hartmann, Des Moines; Hartmann-Neubert Lbr. Co. 
C. Il. Sm.th, Monroe; Rh. B, Camp. 

DD. C, Carson, Moulton; Moulion Lbr. Co. 

It. L. Holbrook, Des Moines; lowa Pipe & Tile Co, 

Kk. L. Chew, Des Moines; Carr & Adams Co, 

W. O. Riddle, secretary, Mediapolis; Rand Lbr. Co. 

Cc, C, Gardner, Wellman; Gardner & Grassell. 


0. D. Tisdale, Ottumwa; Tisdale Lbr. Co. 

Ss. IF. Stuzlider & Son, Rockwood. 

M. Kinna:ey, Fairfield; George W. Cable, jr. 

W. A. Hanna, Danville. 

Leonard Pickard, Kast Pleasant Plain; Henry Pickard, 
Leigh Hi. Wallace, Washington; A. H. Wallace & Son. 
J. 5. Glandon, Mexico, Mo.; Mex.co Brick & Clay Co, 
Charles lk’. Church, Rock Island, Ill.; Rock Island 8. & D. Co. 
David C, Rhonds, Tremont. 

kh. D. tlunting, Cedar Rapids; Willlams & Ilunting. 
John W. Barry, Cedar Rapids; Hawkeye Lbr. & Coal Co. 
Owen T. Larry, Cedar Rapids; Hawkeye Lbr. & Coal Co. 
0. O, Ogden, Martinsburg, 

A. Kh. Miller, Washington, 

llomer Richardson, Delta, 

Ii. M, Neas, Sigourney; A. M. Neas & Co. 

5. C, Coombs, Keosauqua ; Keosauqua Lbr. & F. Co. 

W. kh. Shott, Birmingham; Birmingham Lbr. Co, 

T. S. Archibauld, Burl.ogton; Burlington Lbr. Co. 

«. Rt. MeCrary, Douds; McCrary Lbr. Co. 

Cc, Y. Smith, O tumwa; M. Lb. Hutchinson Lbr. Co. 

li, A. Becker, Keokuk, 

Harry I. Worth, Cedar Rapids. 


A. LD. Storms, Fort Madison, 

J. S. Taylor, Oskaloosa; Hawkeye Lbr.Co. 

Cc. Kk, Axteil, Deep River; C. C, Axtell & Co, 
A. L. Dice, West Liberty; A. L. Dice & Co, 

J. A. Yoder, Tipton; Tipton Lbr. & Coal Co. 

k. L. Kirkpatrick, Wellman; Wellman Lbr. Co. 
I’. Kk. Morrow, Riverside; Riverside Lbr. Co. 
George Vauls, Washington; Pauls Lbr. Co, 

J. BB. Douglass, Harvey; Pauls Lbr. Co. 

J. K. Coffey, West Chester; J. I’. Coffey & Son. 


Cc. KK. Rippel, Knoxville; Pauls Lbr. Co. 

hk. A, Schultz, S.gournecy; Vauls Lbr. Co, 

If. A. Pauls, Washington; Vauls Lbr. Co. 

W. G. Hollis, Minneapolis, Minn.; secretary Northwestern 
Lumbermen’s Assn. 

M. C. DeLong, Crawfordsville; Home Lbr. Co. 

Lew A. Mahurmah, Keswick; Home Lbr. Co. 

©. K. Morrison, South English; Home Lbr. Co. 

Hi. Harrington, Norih Engiish; Home Lbr, Co. 

Jobn Llowells, Clinton; United Lbr. Co. 

Walter Smith, Chicago; Atlas Portland Cement Co. 

®. |. Fitz, Des Moines; Loetscher-Jaeger Mfg. Co. 

W. EK. Oliver, Minneapolis, Minn. 

H. b> Leachman, New Virginia; Leachman Lbr. Co. 

George Kalbach, Oskaloosa. 

hk. W. McCorn, Centerville. 

Kk. W. Smith, Richland; Smith & Brady. 

H. KR. bradford, Keokuk ; C. D. Streeter, 

0, K. ‘Traebner, Muscatine; Muscatine Lbr. & Box Co, 

John H. MekKloeen, Prairie City; J. H. MeKloeen & Co. 

. il. Kuyper, Vella; Kuyper Lbr. Co. 

Kk. HU. Haigler, Montezuma; Moniezuma Lbr, Co 

W. G. Bair, Malcom; W. G. Bair Lbr. Co. 


DD. EK. Wing, Malcom; W. G. Lair Lbr. Co. 
A. L. K.ng, Montezuma; O. C, King & Co. 
0. O. Hayes, Bloomtield; T. W. Bailew Lbr. Co. 
«c. L. Shanafelt, Seymour; Ballew Lbr. Co. 


Ii. 8. Eckeis, Seymour. 





LUMBERMEN’S EXCHANGE ADOPTS RESOLU- 
TION ON DEATH OF MEMBER. 


Sr. Louis, Mo., Feb. 6.—At a meeting of the board 
of directors of the Lumbermen’s Exchange of St. Louis 
held February 2 a resolution of regret at the death 
of Frederick Heim, of the Fred Heim Lumber Company, 
of that city, was adopted. This was prepared by a com- 
mittee consisting of Franz Waldstein, Thomas E. Powe, 
George K, Hibbard and J, R. Massengale. The resolu- 
tion follows: 


Wuereas, We have heard with great sorrow of the sudden 
death of our dear old fellow lumberman, Frederick Heim; 
and 

Wuereas, In his death we lost a most honorable citizen 
and the lumber trade one of its most upright and worthy 
representatives, and one of its early pioneers in this city; 


» it 

Resolved, That we extend our heartfelt sympathy to the 
bereaved widow and surviv.ng relations, and that a copy of 
this resolution be spread upon the record of this exchange 
and this original be sent to the sorrowing widow. 
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HYMENEAL 


Heineman-Livingstone. 


Wausau, Wis., Feb. 8.—The marriage of Miss Grace 
Dorothy Livingston, daughter of Mr. and Mrs. Samuel 
Livingston, of this city, and Harry H. Heineman, of 
Merrill, was solemnized Thursday, February 2, at the 
Wausau club house, the ceremony being performed by _ Rev. 
A. J. Messing, of Bloomington, Ill, cousin of the bride. 
The bride wore a white charmeuse satin gown, embroidered 
in pearls. She was attended by Miss Myrtle Woolf, of 
Chicago, and Miss Estelle Heineman, a sister of the groom. 
The groom was attended by Sam Ullman, of Appleton, and 
Walter Livingston, a brother of the bride. <A _ reception 
at Castle hall followed the ceremony. A honeymoon trip 
through the south, with Jacksonville, Fla., as the ob- 
ective point, is planned. ‘The groom is a prominent young 
umberman and the bride one of Wausau’s most charming 
and highly accomplished young women. 














Skinner-Walker. 


Eureka, CAL, Feb. 7. FE. E. Skinner, who for some 
time has been busily engaged in the work of boosting 
redwood shingles In different parts of the state, and who 
returned to San Francisco recently after a short visit In 
this city. ostensibly for the sole purpose of carrying on 
this work, has just announced his marriage to Mrs. Mae 
Walker, in Modesto, January 18. Mrs. Walker, who re 
sided in San Francisco, is the widow of William G. Walker, 
capitalist of the Hawaiian Islands, and is well known in 
this city. The plans of the couple include a trip around 
the world. On their return they will pass their time 
between this city and San Francisco, where Mr. Skinner's 
interests are. 





Crawford-Richardson. 


New Or-eans, LaA., Feb. 8.—-George Gordon Crawford, 
of Birmingham, Ala., president of the Tennessee Coal, Lron 
& Railroad Company, and Miss Margaret Richardson were 
married at the residence of the bride’s father in this city 
Wednesday, February 1, Rev. Arthur H. Price, of Trinity 
church, officiating. The ceremony was simple and_ wit- 
nessed only by relatives. Mr. and Mrs. Crawford left on 
the groom's private car for the East. They will tour 
Europe before returning to make their home in Birmingham. 


TROUBLE AND LITIGATION 


Sr. Louis, Mo., Feb. 8.—A suit was filed recently in the 
United States circuit court by Jesse A. Root, of Erie, Pa., 
against Albert E. Silverthorne, of this city, and John M. 
Brown, of Union county, Arkansas, asking for alleged dam- 
ages in the amount of $170,950 in connection with the sale 
of 860 shares of Interstate Lumber Company stock, which 
Root alleges he contracted for and paid 10 percent assess 
ment on but never received. 














New Onrvrans, La., Feb. 9.—In the case of Charles E. 
Peck and W. T. Peck, Limited, vs. the Southwestern Lum- 
ber & Exporting Company, the Sabine Tram Company, in- 
tervenor, Judge Somerville, of the civil district court, last 
week rendered judgment for $12,450 in favor of the Sabine 
Tram Company and directed the Germania Trust & Savings 
bank, as receiver and administrator of the affairs of the 
defendant concern, to pay it. The suit and intervention 
grew out of contracts for delivery of lumber. 


WHepetina, W. VA., Feb. 8.—An injunction order _restrain- 
ing the Federal Lumber Company, the Hood Lumber Com- 
pany and the Kanawha Oil Company from cutting timber or 
operating oil or gas leases on 5,300 acres of land in Wetzel 
county was issued recently by Judge Dayton, of the United 
States court. Suit was filed by John Mills, of Marietta, 
Ohio, who claims the defendant comaensee have violated the 
terms of the agreements under which the property was 
leased to them. The erguments on the case have been set 
for March 15 at Phillipl. 

Derroit, Micu., Feb. 8.—Emmett D. Card and Curtis C. 
Card, doing business as the Card Lumber & Manufacturing 
Company, have given a trust mortgage covering all their 
wroperty to the Detroit Trust Company, as trustee, for the 
penefit of creditors. ee 

LoursviILLp, Ky., Feb. &8.—The suit for receivership for 
the Winchester Lumber & Manufacturing Company, of Win- 
chester, will be dismissed, the petitioners’ interests having 
been taken over by other stockholders. 


New Orveans, La., Feb. 6.—W. T. Alford, who operated a 
saw mill at Clifton, has filed a bankruptey schedule listing 
his liabilities at $6,926.86, assets $4,983.12. 





Porrau, OKLA., Feb. 9.—The Poteau Lumber & Manufac 
turing Company; B. A. Witte appointed receiver. 


Pirrspura, KAN., Feb. 9.—A bankruptcy petition has been 
filed against the Watkins & Clark Planing Mill Company; 
liabilities between $5,000 and $6,000, assets about $4,000. 


BATTLEGROUND, WASH., Feb. 8.--H. L. Pareel was appoint 
ed trustee for Willlam McKenzie, declared bankrupt last 
fall; his assets are $3,798 and liabilities $11,949, 


Burra.o, N. Y., Feb. 8.—The financial embarrassment of 
Rex Spring, of Belvidere, Allegany county, is reported, with 
liabilities of about $60,000. Poor management is given as 
cause of difficulties. It is proposed by most of the creditors 
te have the A. A. Engle Lumber Company, of this city, 
made a trustee to take over the property, mostly standing 
timber, market it and divide the proceeds. 


GRAND Rapips, Micu., Feb, 9.—Judge Denison, of the 
United States court, has appointed the Michigan Trust Com- 
yany, of Grand Rapids, receiver for the R. G. Peters Salt & 
umber Company, of Kankakee, and for R. G. Peters. The 
Habllities approximate $1,200,000 and the assets are believed 
to be $2,600,000 in excess of these. Mr. Peters owns timber 
lands in Michigan worth $1,000,000, in Mississippi lands 
worth $1,000,000 and timber lands near Tampa, Fla., worth 
$600,000, and has saw mills in Michigan which cut 40,000,- 
000 feet of lumber a year. The Michigan Trust Company 
will issue $350,000 worth of receiver's certificates with which 
to pay unsecured creditors and will continue development of 
the properties under its care. 


New Orirans, La., Feb. 8.—The federal commissioner 
appointed in the case of the Interstate Trust & Bapking 
Company, of this city, vs. the Pike County Lumber Com any, 
of Lexie, Miss., February 6 sold at public auction 3,500 
acres of timber land and a _ 40,000-foot daily capacity saw 
mill. The property was bid in by the Interstate Trust & 
Banking Company for $160,800. 





New Or:eans, La., Feb, 8.—Judge Skinner, of the civil 
district court, February 6, in rendering decision in the case 
of the W. W. Carre Company, Limited, of this city, vs. the 
International Car Company, involving the rights’ of mort- 
gage under receivership proceedings, held that the sale of 


property held under receivership and distribution of the 
proceeds must take place under direction of the court which 
appointed the receiver. 


INDIANAPOLIS, IND., Feb. 9.—-A hearing in the bankruptcy 
proceedings of the Cardwell Mill & Lumber Company, of 
Decatur, will be given at the United States court room, 
Postoflice building, this city, February 20, at 10 a. m. 





WEST VIRGINIA HARDWOOD CONCERN OPENS 
OHIO BRANCH. 

CoLuMBus, Ounlo, Feb. 6.—The Delphi Lumber Com 
pany, which operates four mills in the hardwood regions 
of West Virginia, opened a general sales office in 
room 1106 Brunson building, this city, January 1. It 





W. W. HAMRICK, COLUMBUS, OHIO; 
General Sales Manager Delphi Lumber Company. 





WILLIAM ROGERS, COWEN, W. VA.; 
General Manager Delphi Lumber Company. 


is under the direction of W. W. Hamrick, general sales 
manager of the company. 

The Delphi Lumber Company is a partnership con- 
sisting of William Rogers, E. A. Dunean and FE. R. 
Rogers. William Rogers is general manager of the con- 
cern, Three of the mills are located at Cowen, W. Va., 
where the operating offices are located, and one of the 
mills is at Bellington, W. Va., on the West Virginia and 
Pittsburg division of the Baltimore & Ohio railroad. 

The company manufactures all kinds of hardwoods 
and does a jobbing business in yellow and white pine. 
The sales offices were located in Columbus because of 
the faet that it is the logical point for the West Virginia 
hardwood territory. 





FROM THE TWO TONAWANDAS. 





January Business Equal to That of Corresponding 
Period Last Year—Consumers Withhold Expected 
Business—To Erect Paper Board Factory. 

NortH TONAWANDA, N. Y., Feb. 7.—While the tone 
of the market was somewhat weak early last month, busi- 
ness came along in sufficient proportion in the estimation 
of local dealers to place January on a par with the corre- 
sponding period of last year, both in the amount of sales 
and as to the prices that prevailed. There has been some 
grumbling during the last week, partially on account of 
the disadvantages created by stormy weather. Some com- 
plaint also is heard as to the slowness of collections. It 
is also found that some consumers who were expected to 
buy heavily of stock at this time are withholding orders. 

The Palmer Lumber Company, of Rochester, and the 
Palmer Lumber & Door Company, of Syracuse, have filed 
certificates with the secretary of state at Albany chang- 
ing the headquarters of the companies to North Tona- 
wanda. Wallace G. Palmer, of this city, president of the 
two companies, states that the object of the change was 
to provide for the annual meetings being held in this 
city. The certificate of the Rochester company was signed 
by W. C. and H. C. Palmer and G. O. Van Hoesen, and 
that of the Syracuse company was signed by the two 


Palmers and Jay Morningstar. The annual meetings will 
be held in North Tonawanda this week. 

Spalding Bros., of New Rochester, N. H., have taken 
options on property in the outskirts of Tonawanda for a 
paper board factory which it is proposed to erect at an 
outlay of $1,000,000. Representatives of the company 
who have been in the city during the last few days state 
that the company will employ at least 500 men. 


HOW IT IS DONE. 


Home Made Bills of Lading Bring Grief—A 
Few of the Attendant Ills. 





Periodically some persons closely, or more often re- 
motely, connected with the lumber industry is stricken 
with the get-rich-quick fever, and starts out to show 
the trade ‘‘how it is done.’” As a rule he acquires 
numerous aliases and gets in juxtaposition with a few 
warrants, indictments and other legal processes which in 
certain circles are not looked upon with great favor. 
Such seems to have been the fate of one George M. 
Rogers, alias D, C. Gates, alias G. W. Henderson, alias 
L. Powell, alias W. A. Ford. If it is true, as charged, 
that this gentleman had the choosing of these names he 
must be credited with more discrimination than the 
average of his ilk, considering their variety. 

Mr. Rogers et al. ete. is not charged with much; in 
fact, the counts against him include nothing more than 
forgery, embezzlement, obtaining money under false 
pretenses and a few other little things of the kind. 
He is said to have been one of the principal organizers 
of the Texas Timber & Lumber Company, of Bon Weir, 
Tex., and prior to taking up his residence in jail at 
Kast St. Louis, is said to have lived at Kirbyville, 
Tex. 

Among the charges against him is one of manufae- 
turing a bill of lading without the permission of the 
Gulf, Colorado & Santa Ie Railroad Company, making 
it appear to have been issued at a station named Fa- 
will, with the signature of J. Johnson, agent, attached. 
On this bill of lading he negotiated an advance of $450 
by a St. Louis lumber company. Investigation devel- 
oped the fact that kawill was a prepay station, there 
being no agent at that point. In another instance it is 
charged that this‘enterprising ‘‘lumberman’? ealled to 
his assistance a concern known as the Gates Lumber 
Company, which seems to have had no existence ex- 
cept in his plans to get some easy money. A Houston 
concern, however, was taken in to the tune of $300 on 
this deal and the Houston grand jury ineonsiderately 
voted an indictment. Another St. Louis concern which 
was offered two imaginary cars of B and better finish, 
finely assorted, at attractive prices, advanced $200 on 
equally imaginary bills of lading but discovered the 
nonexistence of the lumber in time to effect imaginary 
payment of the check, so that in this instance the oper- 
ation was productive only of anxiety for the St. Louis 
people, who narrowly missed losing their money. 

Rogers was arrested at East St. Louis, Ill., by detee- 
tives from St. Louis, Friday, January 13, and declined 
to return to St. Louis, whereupon the authorities pre- 
pared to extradite him. It developed that in addition 
to his operations at Houston and other Texas points he 
was wanted at Shreveport, La., and arrangements were 
thereupon effected for removing him to that point for 
trial on a charge of swindling a local concern out of 
$450. Altogether it is claimed the Santa Fe Railroad 
Company has eighteen charges of forgery against him 
and the Frisco System is reported to have similar griev- 
ances. 

The experience of one concern which is prosecuting 
Gates is given in the following letter from the Shreve 
port Lumber Company, of Shreveport, La.: 

On or about December 20, 1910, Gates submitted to us @ 
stock sheet of a lot of lumber he had on hand at his mill 
which he claimed to be located close to Eunice, La. We fur- 
nished him orders for several cars of this stock, and on De- 
cember 31 he came into the office here and handed over three 
invoices with original bills of lading attached. We ad 
vanced him the usual 80 percent cash on this paper, or an 
amount of $441. On January 3 a representative of this 
company left Shreveport for Eunice, La., to investigate and 
be assured that we were getting the quality of stock in- 
voiced. After arriving at Eunice he found ‘no such party 
known there, and, calling upon the postmaster was informed 
that he had received a letter from Gates, asking that his 
mail be forwarded to Argenta, Ark. Our representative re 
turned to Shreveport and detailed Detective Price on the 
case, and through our combined efforts, we found that this 
min had assumed the name of Henderson and that he and 
his wife had been stopping at a boarding house here for 
some time. We also found that he had a_postoflice box 
rented and had been getting mail from the local postoffice 
for some time. : 

With this information in hand and with a full detailed 
description of himself and wife, we called up the postmaster 
at Argenta, Ark., and were advised that he had just re- 
ceived a message from Gates asking that his mail be for 
warded to East St. Louis (Wednesday, January 11, 1911) 
giving a full description of Gates and wife, and offering & 
$25 reward for his arrest. We also wired the chief of 
police of St. Louis, Mo., Wednesday night to the same effect. 
On Friday, January 13, Mrs. Gates called at the East, St 
Louis postoflice, received mail for the Gates Lumber Com- 
pany and was shadowed and followed by detectives to the 
boarding house where Gates, alias Henderson, was arrested, 
the time being just two weeks from the time he received our 
money. As soon as his arrest was known Texas and Mis 
souri made efforts to have him turned over to them. 

The St. Louis parties claimed that they should have them 
as it was through their efforts he was apprehended. If these 
parties had put forth their efforts and money, as we did, 
this man would have been lodged behind the bars long before 
the date he used his fraudulent methods upon the Shreveport 
Lumber Company. f 

We have learned that this man had used forged bills 0 
lading for the purpose of obtaining money as far back a8 
September and October, 1910. Until firms that have ~ 
victimized by such methods either take the case in 5° 
own hands or place it with some collection agency that 18 
capable of running down and bringing to account such cri 
inal before he has had unlimited opportunity to work = 
schemes on other dealers, we feel that we have at least bor 
of some service to other lumbermen that might have bet 
victimized. 
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‘MODERN MACHINE SHOP OF STEEL. 


The policy of expansion characterizing the Cadillac 
Machine Company, of Cadillac, Mich., is indicated by the 
accompanying illustrations. Originally this concern con- 
fined its operations principally to the manufacture of mill 
machinery and castings, together with transmission ma- 
chinery. However, about four years ago it added to its 


plant equipment for the manufacture of structural steel 
for mill buildings. 

The growth of the Cadillac company’s well established 
machine shop and foundry business and its structural 
steel business has made necessary a substantial enlarge- 








CRANE IN CADILLAC COMPANY’S STEEL PLANT. 





ment of its plant. The new plant 
shown herewith, which gives the 
concern a monthly capacity of two 
hundred tons, is in complete oper- 
ation, turning out structural steel 
work of careful design and work- 
manlike in all respects. 

The engineering work of the 
company is conducted under the 
immediate supervision of skilled 
and competent men thoroughly ex- 
perienced in designing and con- 
struction of this class. With 
the same management that has 
made its business successful 
from the outset and with the 
excellent equipment provided by 
these recent improvements this 
branch of the Cadillac com- 
pany’s business is assured of 
the success that has attended its 
original line. 

In addition to manufacturing 
sawmill machinery and doing 
general foundry, engineering 
and machine business, the Cad- 
illaec company carries a full line 
of mill supplies. 

The combined facilities now 
possessed by the company 
should afford strong  induce- 
ments to persons and concerns 
contemplating the construction 
and equipment of mills, For 
the Cadillac company now is in 
a position to provide not only 
steel for factory buildings, but 
the mill machinery, transmis- 
sion machinery and castings, 
conveyors ete. All connections 
for bearings and machinery can 
thus be made in the shop at 
much less cost than in the field; 
the erecting of the mill and the 
installing of the machinery not 
only being greatly expedited but 
performed more economically. 
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WORKING STEEL IN CADILLAC MACHINE COMPANY'S PLANT. 





WHERE 


Near the mouth of the mighty Columbia river on the 
Washington side, seven miles up Grays river from its 
mouth, is where the Portland Lumber Company, of Port- 
land, Ore., maintains one of its largest logging camps. 
Out into the timber from Grays river, a distance of 
seven miles, the company’s railroad extends, equipped 
with 60-pound steel. The landing is a half-mile below 
Grays river, and the logs are rafted at its mouth in the 
Columbia and towed up the latter river and the Willa- 
mette to the company’s big saw mill at Portland. One 
hundred and fifty thousand feet a day are put in by three 
Willamette Iron Works yarders. 

The timber from this section is of the finest old growth 
yellow fir to be found on the north Pacific coast. There 
fr lumber reaches its highest perfection. From the 
accompanying pictures some idea cf the splendid timber 
can be obtained. In cne instance five logs were cut 


from one tree, the logs being about thirty-two feet long, 
and the tree ten feet in diameter at its base. 

The Portland Lumber Company, which is one of the 
largest lumber manufacturers in the world, manufac- 
turing over 100,000,000 feet of lumber annually, caters 
to the lumber trade of the world, shipping by ‘vessel to 
the orient, Europe, South America, Australia and coast- 




























































GIANT OREGON YELLOW FIR. 


THE YELLOW 


wise to California, as well as by rail to all parts of the 
interior of the United States. 

At Rainier, Ore., on the Columbia river, on the Ore- 
gon side, the company operates a logging camp, of 


FIR GROWS BIG. 


which the output is about the same as the Grays river 
camp. But the class of timber there does not equal that 
growing farther down the Columbia river and tributary 
to the Grays river. 
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TRAIN LOAD OF YELLOW FIR AT PORTLAND LUMBER COMPANY'S PLANT, PORTLAND, ORD. 














MAGNIFICENT YELLOW FIR LOGS TO BE TRANSFORM ED INTO LUMBER BY PORTLAND LUMBER COMPANY. 
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NEWS FROM THE HARDWOOD FIELD. 








FROM THE CUMBERLAND RIVER DISTRICT. 





Strong Probability of Local Lumber Shortage—Good 
Demand for Hardwoods from Consuming Factories— 
Basswood Moving Well. 

NASHVILLE, TENN., Feb. 7.—Only a comparatively 
light volume of business was transacted the last week. 
The main sales have been for oak and poplar for fur- 
niture, flooring and finishing. ‘There seems now to be 
strong probability of a lumber shortage in Nashville 
during the coming spring season. During last year 
from 40,000,000 to 50,000,000 feet of lumber and tim- 
ber have been received from the upper Cumberland river 
section, This season only small shipments have been 
received. The river season was late, the first high tide 
being in January and the weather was then too cold 
for the log men to operate with success. ‘lwo small 
rafts constituted the arrival of logs during the last 
week, but it is expected more important lots will be 
moved with the present tide. 

Stocks of lumber were short in Nashville the first of 
the year, manufacturers having made light purchases 
during the fall on account of the comparatively dull 
trade. It is not believed that large supplies would 
have been moved on the Cumberland had the tides been 
more favorable, as it is said the log men have not been 
getting out the timber on account of the quiet market. 
With these conditions prevailing, loeal lumbermen_be- 
lieve there is almost certain to be a shortage of lumber 
on this market when the spring trade opens. Encour- 
agement is occasioned by the hope that the railroads 
will again come into the market for liberal requisitions 
of construction and of car building materials. 

With the hardwoods the situation is little different 
from what it was last month. ‘There is a seasonable 
trade at satisfactory prices. The demands chiefly come, 
as stated, from the consuming factories. Both plain 
and quartered oak are in good demand. The same is 
true of maple, birch and red gum. ‘There is a_par- 
ticularly good call for maple flooring. Poplar shews 
little change. Chestnut is more brisk. Box factories 
are buying cottonwood, Basswood is moving well. There 
is somewhat of a revival of the popularity of black wal- 
nut among the furniture manufacturers. Mahogany is 
always in demand. ‘The cypress market shows strength 
and seems to be gaining popularity. 

Nashville carried off its share of honors at the meet- 
ing of the Hardwood Manufacturers’ Association in 
Cincinnati last week. A number of prominent Nash- 
ville lumbermen were present. A. B. Ransom, this city, 
was reélected a member of the executive committee. 
John W. Love, of New York and Nashville, was also 
elected on this committee. 

One of the prominent Nashville manufacturers stated 
that he did not concur in the opposition to reciprocity 
with Canada which developed at the Cincinnati meeting. 
He agrees with President Taft in the position he has 
taken on the subject. 

While working at his saw mill near Reagan, Milton 
Neisler, aged 45, was the victim of an accident which 
may cost him his life. A large plank caught in the 
belting of the mahinery and struck Mr. Neisler and he 
was thrown against a small saw. 





QUEEN CITY TRADE FEATURES. 


Interesting Paving Block Experiment — Good Log 
Transportation both by Water and Rail—Business 
as Gaged by Bank Clearings. 

MEMPHIS, TENN., Feb. 7——The contract for paving 
the block between Front and Main streets on Madison 
avenue is now being filled. Wooden blocks are being 
used for this purpose. They are made of yellow pine 
and are three and a half by six to eight inches in size. 
They have been treated with creosote to the extent of 
a 16-pound injection to every cubie foot of wood. This 
experiment has been looked forward to with a great deal 
of interest because of the bearing it may have on 
future paving in this part of the country. It will be 
recalled that Memphis used paving blocks of wood a 
number of years ago, but this paving has all been torn 
up on the theory that it was unsanitary. It is believed, 
however, that the unsanitary condition of such paving 
was due to the lack of satisfactory foundation. The 
present blocks are being laid on very heavy concrete, 
and the work has progressed far enough to show that it 
will be an exceptionally handsome paving. 

A. B. Lacey, of the Kimball-Lacey Lumber Com- 
pany, says that, as soon as the insurance on the band 
mill, which was recently lost by fire, is adjusted, the 
company will proceed with the erection of another mill. 
Instead of operating its own band mill at Arkansas 
City, as recently stated, this concern is taking the out- 
put of a large band mill in Louisiana and a circular 
mill in Mississippi. ‘The combined output of these 
mills, together with that of the circular mill operated 
by the company itself, is 1,250,000 feet, principally 
of cottonwood. This is sufficient lumber to enable the 
concern to take care of its engagements. 

Memphis .was exceedingly well represented at the 
annual of the Hardwood Manufacturers’ Association 
of the United States held at Cincinnati, Ohio, January 
31-February 1. The local delegates report that the 
meeting was one of the most successful and largely at- 
tended in the history of that organization. ‘ , 

The Mississippi river is rising at a rapid rate and the 
prospect is that the amount of logs brought out by water 
in the near future will be materially inereased. The 
railroads are furnishing equipment more promptly as a 


result of the lessening of cotton shipments. As a result 
of the improvement in water and rail transportation 
conditions it is expected that the amount of timber 
arriving in Memphis within the next two or three months 
will inerease. Such a development will be welcomed 
by the manufacturing trade in view of the fact that 
it has been impossible for all the mills to operate regu- 
larly on account of the inability to bring out all of 
the logs necessary. 

The healthfulness of the local business situation is 
clearly indicated by the bank clearings for January, 
which reached a total of approximately $38,000,000. 
These are the largest figures ever recorded for January. 
The large sales of cotton and very high prices have been 
responsible in a measure for this excellent showing, but 
there has been a very satisfactory contribution made 
by lumber and other local interests. Lumbermen com- 
plain that they did not do as much business in January 
as they expected but they admit that in the aggregate 
the turnover for that month was fair 

R. G. Dun & Co., in their annual review of business 
conditions in the Memphis territory for 1910, have the 
following to say in regard to the hardwood lumber in- 
dustry: ‘‘The lumber trade has consistently pursued an 
ultraconservative policy since the stringency of 1907-08, 
and 1910 has shown a larger business in all of the 
branches of the industry than 1909. Prospects are 
looked upon as favorable. There has never been a slump 
in the price of any grade of hardwood. Careful meth- 
ods undoubtedly have placed the lumber trade in stronger 
financial condition than for several years as regards 
actual and tangible net worth.’’ 

The Memphis Shingle Company has filed application 
for an amendment to its charter, whereby its name will 
be changed to the Memphis Shingle & Lumber Com- 
pany and whereby its capital stock will be increased 
from $10,000 to $60,000. One of the principal stock- 
holders is FE, A. Neely, who several years ago was promi- 
nently identified with the movement looking to the manu- 
facture of highly colored art woods by the injection of 
colored fluids into the logs before the lumber was cut; 
in fact, he was at the head of the Memphis Art Wood 
Company. C. D. Hendrickson, of the C. D. Hendrieck- 
son Lumber Company, is another one of the incorpo- 
rators of the company to sign the amendment. 

The Bluffton Lumber Company, Bluffton, Ohio, is pre- 
paring to establish a large hardwood plant, including a 
handle factory, at Gillett, Ark. It has already secured 
the necessary site for such a plant and in addition it 
has assured for itself a good timber supply by the pur- 
chase of 1,250 acres of timber Jand, known as the Peeler 
tract, several miles distant from that point. This prop- 
erty was bought from O. P. Maxwell and France Bros. 

Permit has been taken out by 8S. M. Nickey, who is 
prominently identified with the Green River Lumber 
Company, the A. B. Nickey & Sons Company and the 
Nickey Bros. Hardwood Company, for the erection of a 
handsome home at Monroe avenue and MeNeal street. 
The estimated cost is $11,200 exclusive of the heating, 
wiring and plumbing. The building will be of brick 
veneer with concrete foundation. The roof will be of 
tile. It will contain eight rooms and will be a hand- 
some addition to the residences of Memphis lumbermen. 





IN NORTHEASTERN TENNESSEE. 


Marked Improvement in the Lumber Trade Expected 
by Spring—Band Mill Closed Permanently—New 
President of Hardwood Association. 

BrisToL, VA.-TENN., Feb. 8.—Inquiry develops that 
nearly all of the lumbermen of Bristol expect to see 
marked improvement in business during the early spring. 
The Paxton Lumber Company reports good prospects and 
is doing a most satisfactory business. 

Ellis H. Wilkinson, of J. A. Wilkinson, returned this 
week from a stay of several days in Philadelphia and 
reports lumber conditions in the East as fair. He says 
that the lumbermen there are encouraged over the out- 
look for improvement soon. Gaylor E. Goodell, who for 
ten years was with J. A. Wilkinson in the sales depart- 
ment, has again entered the service of Mr. Wilkinson 
as head buyer for the export department. 

W. G. McCain & Sons have closed the band mill at 
Neva and will not operate again in Johnson county. The 
firm has a large amount of stock on the yards at Neva, 
which, however, it will be in no hurry about shipping. 
It may be a year or more before its business at Neva is 
wound up. 

Among buyers on this market this week were T. G. 
Caldwell, of Chattanooga, buyer for the Ferd Brenner 
Lumber Company, Cincinnati, Ohio, and J. C. Codling, 
of the Codling-McEwen Lumber Company, the latter a 
well known eastern hardwood buyer. ‘The visitors report 
trade conditions satisfactory with an excellent prospect 
for pronounced improvement soon. 

Lumbermen of this region are pleased that an east 
Tennesseean was selected as president of the Hardwood 
Manufacturers’ association in the person of Wilson B. 
Townsend, of the Little River Lumber Company, of 
Townsend. Mr. Townsend is regarded as one of the 
best informed and most capable men in the business in 
the South. 

H. L. White, of the White Lumber Company, of But- 
ler, Tenn., was a recent visitor on the local market. 
Mr. White’s company has established offices at’ Johnson 
City, on account of its new band mill at Klk Park, N. C., 
which is ready for operation. Johnson City is: con- 
veniently located between the two band mills. The com- 
pany is doing an extensive business and will soon have 
much more stock to put on the market. 


WEST VIRGINIA NEWS. 


Satisfactory Increase in Prices for First Week in 
February—Cypress in the Lead—Recent Rise Facili- 
tates Shipments from Headwaters. 

PARKERSBURG, W. VA., Feb. 6.—J. C. West, C. H. 
Holden and George P. Morgan, with the Midland and 
W. 8S. Mercereau lumber companies, respectively, have ar- 
rived home from the National Hardwood convention held 
in Cincinnati last week. ‘They all report it one of the 
largest and best meetings of the kind ever held by that 
association and are of the opinion that much good will 
result from the deliberations. 

All the dealers report a satisfactory increase in prices 
for the first week of February, this being more notably 
true in the better grades of hardwood. Cypress continues 
to hold the top notch place and many good orders are 
being booked for early spring delivery. Millrun grades 
are also looking up and inquiries are being received 
concerning prices for spring delivery. 

T. E, Graham, with the Graham-Bumgarner Company, 
has returned from an extended eastern trip and reports 
very bright prospects for this season. This company is 
now occupying its new factory building, which plant is 
running full time. 

The recent rise in the streams enabled the tie dealers 
to make good shipments from headwaters to this point 
and they are now sorting and arranging to make ship- 
ments to fill orders. This business has grown to be one 
of the best in this section on account of the scarcity of 
timber for other purposes. 

The good boating stage in the Ohio river still con 
tinues and the coal shippers are taking advantage of it. 
Thousands of bushels of coal have passed this point dur 
ing the week and it is now estimated that this month 
will be the record shipping month for many years. 

The Chamber of Commerce has succeeded in locating a 
handle factory for this city. The plant will manufae- 
ture all kinds of handles and will employ several hundred 
men." 

The large factory of the Baldwin Tool Company has 
been completed and the plant will be put in full opera 
tion at once. This is the largest plant of its kind in the 
country and originally operated at Columbus, Ohio. 

The Parkersburg Dock Company is building several 
boats and is of the opinion that this spring will be the 
heaviest in its line for many years. 

The government is condemning land just below this 
city for the erection of another dam in the Ohio river. 
When completed this will give this city one of the finest 
harbors along this stream. 

The Parkersburg Chair Company is running full force 
and full time, with a long string of orders on hand and 
with prospects for an excellent year’s business. 





WEST VIRGINIA NOTES. 

CHARLESTON, W. VA., Feb. 8.—With a strong de 
mand and stocks scarce there is little that can be said 
of the trade in this section except that the dealers have 
little of which to complain, Prices have remained about 
the same, for the reason, it is stated, that there has not 
been anything to sell. Orders heretofore placed continue 
to take practically the output of the mills and what small 
amount is left is grabbed up without delay. With a 
continuance of this condition prices will have to take a 
jump in the opinion of many lumbermen. Although 
many ties are being got out along the New River valley, 
and while several small mills are being installed for that 
purpose, it is difficult to get through orders for imme 
diate delivery. This was shown yesterday when a coal 
mine operator wanted a car of oak ties for immediate 
delivery, and after trying three different houses the best 
he could get was a promise of delivery in two weeks. 

C. L. Ritter, of Huntington; D. D. Hartlove, repre- 
senting Price & Heald, Baltimore, Md., who, seeking 
lumber for his house, went away practically empty 
handed, and C, Warburton, representing D. L. Gillespie 
& Co., of Pittsburg, Pa., were among recent visitors. 


_——e eee 


FROM THE HOOSIER METROPOLIS. 
Favorable Reports Regarding Local Lumber Conditions 

—Additional Honors Accrue to Popular Young Lum: 

berman—January Building Figures. 

INDIANAPOLIS, INb., Feb. 7.—Retail and wholesale lum- 
ber dealers are making very favorable reports on the con 
lition of the local lumber market. Business is brisk and 
increasing, and an advance in prices is expected soon. 
Conditions are also improving in the packing box and 
cigar box manufacturing trade. Coopers report Im 
creased business, owing to the amendment to the local 
option law. The legislature has made the township and 
incorporated town the unit for holding elections, instead 
of the county. Several counties that were dry have 
become wet automatically by a provision that they should 
become wet within two years after going dry. 

Additional honors have come to Ransom Griffin, man 
ager of the local office of the Central Coal & Coke Com 
pany, prominent in Hoo-Hoo circles, and formerly man 
ager of the local lumbermen’s baseball team. He has 
just been elected president of the American Travelers 
Association to succeed himself. The association is repre 
sented in forty-three states. : 

O. D. Haskett delivered an address before the recently 
acquired members of the Commercial Club last night. He 
is with the Burnet-Lewis Lumber Company and is a ¢alh 
didate for director of the club. 

T. A. Winterrowd, city building inspector, reports 
188 building permits were issued last month, amounting 
to $186,265, as compared with 125 permits, aggregauns 
$273,585 in January, 1910. The decrease was ue to 4 
falling off in permits for fireproof structures. 

The Interior Hardwood Company has carried its trow 
bles to the board of publie works. A street leading to 
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the company’s plant is almost impassable, and as a result 
the postoftice has cut off one of the daily mail deliveries. 
The board has promised to give the complaint early con- 
sideration. 

Jefferson Caylor, president of the Sterling Wire Bound 
Box Company, states the building will be repaired at 
once, as the result of a fire in the plant on the night 
of February 5. The loss was about $8,000, partially 
covered by insurance. 





KENTUCKY HARDWOOD NOTES. 


Institution of New Milling-in-Transit Privileges—Ohio 
River Reaches Maximum Flood Stage—Improved 
Spanish Cedar Demand. 


LOUISVILLE, Ky., Feb. 7.—The institution of the new 
milling-in-transit regulations by the railroads in this ter- 
ritory February 1 was of interest to lumber markets 
that have the reconsignment or milling privilege, and 
while Louisville does not enjoy it, local lumbermen now 
have pending before the Interstate Commerce Commis 
sion a petition asking that this market be given the right 
to reconsign or manufacture lumber on the through rate 
basis. It is reported that some of the smaller lumber 
markets have discovered that in putting the new regula 
tions into effect the railroads have raised the milling 
in-transit rate from 1 to 2 cents a hundred pounds. The 
fact that Memphis grain dealers, among others, have 
protested to the Interstate Commerce Commission on 
this ground suggests that the carriers may have taken 
advantage of the opportunity to increase their revenues 
somewhat, and it is therefore suggested that lumbermen 
examine rates closely to see whether similar changes 
have been made in connection with their tariffs. Lo- 
cally the interest on the part of the lumber trade is con- 
fined to a desire to determine whether the new regula 
tions prove satisfactory, as the principles contained in 
them doubtless will be applied to lumber rules in case 
the Interstate Commerce Commission is favorable to 
the petition before it. 

The Ohio river has been at a high stage for some 
time, although it is believed that it has reached its 
maximum hight. Several lumber plants are on the 
‘*pnoint’’ in the northeastern section of the city front 
ing the river and their owners have been watching the 
rise of the water with concern, remembering conditions 
in 1910, when the whole section was flooded and lum- 
ber and logs washed away. The saw mill of the Louis- 
ville Point Lumber Company, which is close to the 
river, has been invaded by the water and put out of 
commission. The machinery has not been damaged, how 
ever, and it is believed that the water will fall suffi- 
ciently to allow work to be resumed in the mill in a 
few days. Lumbermen have been much in favor of the 
improvement of the river front by the construction of a 
big levee or dike along the Point, but no definite ae 
tion ever has been taken in that direction. 

Louisville box manufacturers and Jumbermen inter 
ested in that trade are preparing to go to Memphis to 
attend the convention of the National Association of 
Box Manufacturers, which will be held there February 
15-17. Local hardwood men are interested in the meet 
ing on account of the codperation extended by the Louis 
ville Hardwood Club to the manufacturers of wooden 
packages in their endeavors to have a more favorable 
classification granted by the railroads. 

Charles Barnaby, well known lumberman of Green 
castle, Ind., attended the dinner of the Louisville Hard- 
wood Club at the Seelbach hotel Tuesday evening. Mr. 
Barnaby regards conditions as growing more favorable. 

D. C. Harris, of C. C. Mengel & Bro. Co., has returned 
from a trip to Canada. The company is extending its 
railroad in its mahogany concession in Quintana Roo, 
Yucatan, and has shipped rails and other material to 
that section for use in constructing the extension, which 
will be nine miles long. 

Importers of Spanish cedar report an improved de 
mand from the cigar box interests, and say that logs 
are quoted at from $85 to $95 a thousand feet at the 
port. The improved condition of the box trade is ex 
pected to stimulate prices, and a scarcity of material 
would not be improbable. 

A story worth repeating involves a transaction be 
tween a New Hampshire lumberman and one in 
Louisiana, each of whom had an order requiring the 
use of imitation mahogany. In the case of the New 
Hampshire man, birch, it was specified, could not be 
used, while the southern dealer was told that red gum 
would not answer the purpose. However, the New 
Englander solved the problem by buying a ear of red 
gum from the Louisiana man, and the latter recipro 
cated with an order for birch, the car which brought 
the latter to Louisiana being reloaded with red gum. 
The puzzle in the picture, of course, is to determine 
who paid the freight, and the answer most likely would 
be Mr. Ultimate Consumer. 

The Eversole Lumber Company, of Frankfort, Ky., 
has received a big lot of white oak logs from Estill 
county, a convoy of eighteen fine rafts being brought 
down by a gasoline tug. The mill will begin operation 
again after an idleness of several months. These logs 
are the first that the Kentucky river has floated down 
for some time, and it is now expected that many of 
the mills on that river will prepare to resume work. 

A. N. Struck, of the Struck Company, retail lumber 
man, has been chosen treasurer of the Builders’ Ex- 
change of Louisville. 

The Board of Trade has announced its organization 
for the year, the committee on lumber being composed 
of Frank 8. Cook, chairman; A. P. Witty, of W. J. 
Hughes & Co.; C. C. Mengel, of the Mengel Box Com 
pany; William Mehler, of Mehler & Eckstenkemper; 
Edward L. Davis; A. E. Norman, of the Norman Lum- 
ber Company; Clarence R. Mengel, of the C. C. Mengel 
& Bro Company; A. N. Struck; H. W. Embry, of Bell 


& Coggeshall, and J. T. Armstrong, of the Tyler Box 
Company. 

_ Building operations in Louisville fell off sharply dur- 
ing January, 139 permits, representing $138,817, being 
the extent of the business. The total involved in last 
year’s operations was $271,956. The falling off was 
attributed to the operation of a new tenement house 
law which unintentionally has handicapped builders of 
fine apartment houses and placed unreasonable restric- 
tions upon their construction. 

It develops. that while the Federal Crate & Basket 
Company, of New Haven, Conn., has bought the plant 
of the Mergenthaler-Horton Basket Company, at: Padu- 
eah, Ky., it has not yet put it in operation, although 
it is expected to do so in the near future. 

Lumber and box manufacturers are much pleased be- 
cause of the completion of the levee at Hickman, which 
will effectually protect them against inundation by 
the Mississippi river, the rise of which has been almost 
the annual cause of loss. The levee cost $10,000, a 
large part of which was contributed by the lumbermen. 

The Louisville & Nashville is rushing its extension 
of the Lexington & Eastern into the mountains of 
eastern Kentucky. 

The Consolidated Coal Company, of Baltimore, which 
has large coal territories in eastern Kentucky, is spend 
ing a lot of money in developing them. It has just set 
up three large saw mills which will be used to manu- 
facture lumber which will be used in the construction of 
500 miners’ houses. Part of the improvement plans of 
the company include the construction of a 35-mile exten- 
sion to the Chesapeake & Ohio railroad, which it will 
join at Shelby station. The extension will be of value 
in connection with the development of timber land in 
that territory. 





QUEEN CITY TRADE FEATURES. 


Furniture Makers Report Good Business—Optimism 
Prevails Regarding Spring Trade—Extending Help- 
ing Hand to Employees. 


CINCINNATI, Onto, Feb. 7.—General business condi 
tions are slow, which is ascribed to the oldtime theory 
that February always is a slow month. The iron and 
steel industry, with the manufacture of machine tools, 
is dull, a large number of the manufactories working 
with short forces. The furniture manufacturing indus 
try is doing a fair volume of business, with the out 
look good. Prospects for a good building season are 
excellent. Reports from the railroads show that there 
is a good volume of general merchandise being shipped, 
while the heavy freights also are up to expectations. 
On all sides there is general expression of optimism as 
to the spring trade, now that the tariff discussion is no 
longer a feature of newspaper agitation. 

Owing to the destruction of the Chamber of Com- 
merce by fire January 10, the records were somewhat 
tangled up and in some cases estimates were resorted to. 
The statement of receipts and shipments, as published, 
shows a heavy falling off in the volume of lumber handled 
by rail, which does not agree with the known condition 
of the market. The figures show that 5,299 car loads of 
lumber were received, as compared with 5,743 in Janu 
ary, 1910; the shipments in January were 3,658 cars, 
while those of the same month last year were 5,407 cars. 

The old firm of John Dulweber & Co. has been sue 
ceeded by the John Dulweber Company, which is incor 
porated under the laws of Ohio, with a capital of $225, 
000. The stock is all in the name of B. IF. Dulweber, 
the president. The incorporation was effected in order 
that Mr. Dulweber might transfer the shares to a num 
ber of his most efficient employees, with a provision for 
their purchase by the accumulation of dividends. There 
is also a provision that should the holders at any time 
sever their connection with the company the stock must 
be sold back to Mr. Dulweber. Mr. Dulweber having 
worked to the top by his own efforts is extending a hand 
to those in his employ in an effort to help them up the 
ladder. ‘The yards of the company in the west end have 
over 9,000,000 feet of hardwoods piled up, and the com 
pany also controls the outputs of a number of mills. 

Fred Conn, of the Bayou Land & Lumber Company, 
having fully recovered his health, left Saturday last for 
the South, where he will at once get busy visiting all 
points in the interests of the company, both buying and 
selling. 

red Mowbray, of Mowbray & Robinson, having rested 
at French Lick Springs, is again on deck, looking the 
picture of health. The new mill of the company at 
Jackson, Ky., is running full time with a plentiful supply 
of logs. 

W. Kk. Heyser, of the W. E. Heyser Lumber Company, 
says that the poplar outlook is excellent; that business 
has been all that could be expected during the last week, 
and he has every reason to believe that 1911 will be a 
good year. He has closed contracts for the poplar out 
put of two additional mills. 

The city has been discussing the use of cypress as a 
material for sidewalks, as well as for bridge planking 
and outside public stairways, which, owing to the 
topography of Cincinnati, are numerous. The lasting 
qualities of cypress when exposed to the weather having 
been presented, some interest has been evinced to make 
cypress a part of the new specifictions for the purposes 
named. Of course it will be some time before the 
necessary tests can be completed to assure the authorities 
of the adaptability of cypress for all the purposes 
mentioned. 

Though the discussion of wood block in this city as a 
paving material had reached a point where there was a 
general cropping out of Cissatisfaction, owing to the com 
peting contracting companies getting the city very much 
tangled up on the question of creosoting oils, wood block 
as a paving material has made a strong impression, and 


the streets already paved are giving satisfaction. The 
mayor has declared that owing to the uncertainties which 
the discussion of wood paving has caused, he would veto 
in the future all ordinances calling for wood paving. 
But this did not deter council from enacting ordinances 
for wood block paving, as that body considers that wood 
block has established itself as the best material, and that 
it will be extensively used. 

The Cincinnati burniture Exchange is arranging for 
its annual euchre party in April, which is one of its 
most enjoyable social functions and is always attended 
by a crush. The affair will be held at the North Cin 
cinnati Turnverein hall. A number of the Cincinnati 
hardwood men are members of the exchange. 

Tight cooperage manufacturers report a good volume 
of business, especially in whisky, wine and bourbon bar 
rels. The demand for chip tanks for brewers is good 
and some big contracts are in process of filling. Beer 
kegs are being made in large numbers, with the prospect 
for a large demand in the spring. 


eee? 


FROM THE BUCKEYE STATE CAPITAL. 
Business Better Than at Corresponding Period Last 

Year—Indications of an Early and Lively Building 

Period—Trade Notes. 

CoLuMBus, OHi0, Feb. 6.—Lumbermen who predicted 
a better trade in yellow pine and hardwoods during the 
first part of 1911 have not been disappointed, as Jan 
uary business was good in almost every respect. Orders 
and inquiries have been more numerous and the volume 
of business is considerably ahead of January last year. 
Prices have been strong, with an advancing tendency. 
Stocks in the hands of the dealers are still small and 
this will mean more liberal buying when the building 
season opens fully. There is also a scarcity of stocks in 
the hands of manufacturers. lor some time the lower 
yrades have dragged, but demand for the lower grades 
of poplar, chestnut and oak is fairly active, Orders are 
well distributed over the territory covered by Columbus 
jobbers and manufacturers, 

Little trouble is caused by lack of cars and shipments 
have been prompt. Weather has been favorable and the 
indications are that there will be an early and lively 
building season. Collections are easier. 

John R, Gobey, of John R. Gobey & Co., reports good 
eall for hardwoods and yellow pine. He says the mills 
are showing a tendency to advance quotations and the 
trade is beginning to realize this state of affairs. Stocks 
in the hands of the retailers are still short and a larger 
volume of business is expected soon, although trade has 
been satisfactory during January. Mr, Gobey believes 
that stocks soon will be diflicult to obtain. He says 
cypress has been a little quiet in this seetion the last 
few weeks, 

H. M. Rowe, of Powell & Rowe, says business has been 
good since the first of the year. He says the Michigan 
representative of the company, Maurice MeNally, has 
been getting a good lot of orders. He considers the 
outlook exceptionally bright. 

H. C. Buskirk, sales manager of the General Lumber 
Company, says the factories are buying more liberally 
and there is a better feeling in furniture, implement 
and vehicle circles. 

H. W. Putnam, president of the General Lumber 
Company, who spent several weeks in the South, is ex 
pected to return to Columbus in a few days. 

George Linhan, representing the American Column 
Company, of St. Albans, W. Va., was a visitor in Colum 
bus recently. He reports improvement in business and 
says orders in January were 100 percent better than in 
January, 1910. He expects continued improvement. 

M. A. Hayward, of M. A. Hayward & Son, says busi 
ness conditions are promising. ‘There is a shortage in 
high grade stocks of oak, poplar and oak flooring, This 
firm has had a good volume of business so far this year 
and the outlook is very favorable. 

H. M. Hayward and B. N. Hayward, of M. A. Hay 
ward & Son, left a few days ago to attend the annual 
meeting of the Michigan Retail Lumber Dealers’ Asso 
ciation at Bay City, Mich. 

J. A. Ford, of the Imperial Lumber Company, says 
the market is good and prices are firm and the trade 
appears to feel more like buying since the advance in 
quotations and that it is believed generally that they 
will be maintained. Mr. Ford returned recently from 
inspecting the stock at the firm’s mill at Holly Junction, 
W. Va. 

Edward Giesey, of H. H. Giesey & Bros., says it is 
easier to get better prices for stock since it is believed 
there will be no declines. He believes the dealers have 
awakened to the fact that the advance will not be 
swept away and buying is more general. H. H. Giesey 
has returned from a weeks’ trip in the South. 

D. W. Kerr, of the W. L. Whitacre Lumber Com 
pany, says the market is satisfactory and quotations are 
firm throughout the list. Hardwoods are strong and the 
recent advance in yellow pine has been well maintained. 
W. L. Whitacre is on a business trip through several 
of the southern states, 

W. Granville Taylor, of the sales department of the 
W. M. Ritter Lumber Company, reports a steady trade 
in all grades of hardwoods. Orders are well distributed 
territorially and there is an exceptionally good movement 
of the lower grades. Factories and yards are buying 
better and the outlook is bright in every respect. 

John K, Sowers, president of the Sowers-Leach Lum 
ber Company, reports a steady trade with the tone of 
the market much better. He says the traveling repre 
sentatives had a good week and prices still tend upward. 

An increase of almost 100 percent in building opera 
tions in January, 1911, as compared with January of the 
previous year, is recorded in the records of the city 
building inspector. During the month ninety-eight per 
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mits were issued, as against thirty-eight in January, 
1910. The value of the buildings projected is $55,924 
greater than in January, 1910. 

H. D. Brasher, of the H. D. Brasher Lumber Com- 
pany, says trade in yellow pine is good and orders have 
been larger than usual. Most of the trade is for general 
yard stocks. The outlook is promising. Mr. Brasher 
reports a stiffening in shingle prices on the Coast but 
the advance has not reached Columbus. 





A HARDWOOD CENTER OF MICHIGAN, 


Table Factory Places Most of Its Output Ahead— 
Practical Forestry—A Live Chamber of Commerce 
—Stockholders’ Meeting. 


CADILLAC, Micu., Feb. 6.—A larger volume of lumber, 
both hardwoods and hemlock, was moved from Cadillac 
during January and the first week in February than 
a year ago, at advanced values for the upper grades of 
hardwoods and equal rates for the lower grades and 
hemlock. 

The St. Johns Table Company, of Cadillac, had an un- 
usually large exhibit at the Grand Rapias furniture 
show and succeeded in securing orders for most of its 
output for the coming season. 

W. L. Saunders, vice president and general manager 
of the Cummer-Diggins Company, of this city, has re- 
turned from a business trip to the upper peninsula, 

M. E. Thomas, sales manager for Cobbs & Mitchell, 
Incorporated, and the Mitchell Bros. Company, and J. 
©. Knox, secretary of the Michigan Hardwood Manufac- 
turers’ Association, have returned from Chicago, where 
they attended meeting of lumber traffic men from various 
parts of the United States. 

The buildings of the new William Horner maple floor- 
ing plant, Reed City, have been enclosed and the inside 
work is being completed as rapidly as possible. New 
machinery has arrived and part of it is now in position. 
The main building is 60x200 feet and is of red brick 
with a 7-foot basement. All of the other buildings will 
be constructed of the same material. 

Mancelona, through its Board of Trade, has secured 
more than half the capital necessary for a new industry. 


A. N. Gifford proposes to establish a plant to manu- 
facture bushel crates. He is the inventor of a patent 
that will be used. 

The W. L. MeManus Lumber Company, of Petoskey, 
has elected the following officers: President, W. L. 
McManus; vice president and treasurer, George B. Me- 
Manus; secretary and general manager, W. L. Me- 
Manus, jr. 

At the hearing before the Michigan Railroad Com 
mission February 15, at which several large associations, 
among them the Michigan Shippers’ Association, will 
be represented, freight and express rates will be con- 
sidered. ‘The Michigan Shippers’ Association’s com- 
plaint has to do with reduced rates to the seaboard, but 
rates, schedules and methods of express companies in 
Michigan will have more particular attention trom local 
commercial boards of various cities. 





WESTERN NEW YORK TRADE. 

Burra.o, N. Y., Jan. 8.—The Standard Hardwood 
Lumber Company reports better buying in the furniture 
line and is looking for better business soon in building, 
which has been held back of late by the weather. 

I. N. Stewart & Bro. have received some good stock of 
five-quarter poplar. H. A. Stewart has been making a 
trip east to close up some contracts for the firm, atter 
attending the Syracuse convention. 

John W. Welsh, of the Buffalo Hardwood Lumber 
Company, has returned from the hardwood association 
meeting at Cincinnati. M. M. Wall recently spent some 
time at the Alden baths, where he went to recuperate. 

J. N. Scatcherd complains that his Batavia hardwood 
door mill has had to meet competition at very low prices 
for work this winter, variations of 40 percent in bids for 
big jobs not being uncommon. 

G. Elias & Bro. state that trade in doors and boxes is 
dull, but the general lumber business of the firm is up 
to its usual volume. 

The meeting of the Hardwood Exchange, scheduled for 
last Saturday, was omitted on account of the demand on 
the lumbermen as members of the Chamber of Com- 
merce, which considered Canadian reciprocity at a spe- 
cial meeting. 








LUMBER NEWS FROM CALIFORNIA. 








FROM THE GOLDEN GATE. 


Frisco Assured of Panama-Pacific Exposition—Appli- 
cation Filed for Government Timber—Trade Per- 
vaded by Spirit of Hopefulness. 


San Francisco, Feb. 4.—What real estate brokers 
term a better feeling is distinctly felt this week in the 
real estate and building circles and it is directly attrib- 
uted to the knowledge that San Francisco is to have 
the Panama-Pacifie International Exposition in 1915. 
The carrying of the bill in the House January 31, by a 
vote of 259 to 43, was considered the ‘‘voice of the 
people,’’ and the Senate will concur. 

Building for the week ended Thursday is not up to 
recent standards, the number of permits being only 
twelve and the total amount of money represented but 
$154,182. Thirty-six permits were issued during the 
week for construction work with a total valuation of 
$207,599. In Oakland during the week thirty-nine per- 
mits were issued for a total of $46,698. During Janu- 
ary building contracts were entered into in San Fran- 
cisco for a total of $1,242,806: brick, $916,988; frame, 
$240,995; alterations, $84,823; total, $1,242,806. 

A. J. Russell, Supreme Bojum of Hoo-Hoo, is enthusi- 
astic over world’s fair prospects and sees big sales of 
lumber ahead for the Portland Lumber Company, which 
he represents in this city. 

W. H. Wood, of the Hart-Wood Lumber Company, re- 
ports the wholesale lumber situation fairly firm and his 
mills on Grays harbor in normal operation. He expects 
the securing of the Panama-Pacific International Expo- 
sition will put renewed life into the Coast lumber trade. 

C. R. Johnson, president of the Union Lumber Com- 
pany, is gratified at the world’s fair situation and will 
be pleased to see the city’s population considerably in- 
creased by the resulting influx of people from every 
direction, provided that the relations between labor and 
capital remain such as to enable the important works to 
be carried out successfully. He says that the redwood 
industry should receive its share of the increased de- 
mand for lumber and that prices may be expected to 
improve if the mills avoid overproduction. 

The L. E. White Lumber Company, of this city, has 
applied to the government for 1,000,000 feet of sugar 
pine, yellow pine and fir in the Sierra forest reserve in 
Madera county. The company agrees to build a 40- 
mile railroad into the region and to turn the road over 
to the government after the prescribed number of logs 
have been taken out. Frank Drew represents the lumber 
corporation. If the application is granted the timber 
oy a appraised, advertised and then sold to the highest 

yraader. 

The flag on the Merchants’ Exchange building was 
halfmasted today out of respect to the late George Will- 
iams Hooper, who died this morning. Many expressions 
of regret were heard in lumber circles and on ’Change, 
where he was very popular. 

The new home of the Pacific Union Club, occupying 
the restored Flood mansion on California street, was re- 
cently opened. A large wing has been added to each 
side, the style being in conformity with the lines of the 
original structure. These were constructed of brown- 
stone from the eastern quarry from which the material 
used in the original building was taken. The four lawns 
around the clubhouse have been put in condition and a 


bronze fence in artistic design, with ornamental gates, 
surrounds the property. The furnishings of the club are 
in keeping with the interior finish. The cost of the 
building, with decoration and furnishings, is about 
$500,000. 

There is considerable local interest in the series of 
hearings in Portland, Ore., before Interstate Commerce 
Commissioner C, A, Prouty. Among the cases is that 
of the Oregon & Washington Lumber Manufacturers’ 
Association against the Southern Pacifie Company, in- 
volving the rate on lumber between Willamette Vailey 
points and San Francisco. January 1 an order of the 
commission expired which had effected a rate to San 
Francisco of $3.40 from points on the east side of the 
Willamette and $3.65 from points on the west side of 
that river. The railroad is said to be threatening to 
restore the old rate of $5, as the restraining order expires 
February 5. Lumbermen will seek to have the old $3.10 
freight rate restored. 

The lumber market is firm, although the volume of 
business is not heavy, and arrivals of lumber at this 
port are still rather light. A very hopeful feeling per- 
vades the trade, however, and when the phenomenal 
rains for this time of the year have ceased so that 
building operations can be carried on there will be a 
great increase in consumption of lumber in both the city 
and country. The coasting lumber freight market is 
slack at unchanged rates, there being plenty of vessels 
offered. The heavy weather along the coast has retarded 
the movement of lumber carriers, many vessels having 
been barbound at various ports. Offshore chartering for 
the lumber trade has not been very active of late. Sev- 
eral vessels have been chartered for the west coast of 
South America at from 43s to 45s to a direct port. The 
schooner Wilbert L. Smith was fixed for Puget sound 
to Callao direct at 43s 9d. This is said to be the highest 
rate paid this season for that trip. Several schooners, 
however, have been taken at that rate and two at 45s 
from Grays harbor to the west coast. There is not much 
doing in the way of Australian charters on new business, 
but there is some filling of old orders. The rate trom 
Puget sound to Sydney is about 33s 9d to 35s. 

At a meeting of the directors of the Bruce Lumber & 
Mill Company, Oakland, Hugh Hogan was elected presi- 
dent, E. W. Hogan vice president, Charles Keeler sec- 
retary and W. O. Crosby, who has superintended the 
concern for the last five years, treasurer and manager. 

The lumber department of Hind, Rolph & Co., of San 
Francisco, is now centered in Seattle, with H. W. Meyer 
as manager. 


The domestic exports of lumber from the San Fran- 
cisco customs district to foreign ports for December, 
1910, totaled 2,376,000 feet, valued at $89,639. The 
destinations with quantities shipped to each were as fol- 
lows: England, 43,000 feet; Scotland, 50,000; Ireland, 
135,000; Guatamala, 106,000; Panama, 86,000; Mexico, 
132,000; Chile, 25,000; Colombia, 4,000; Peru, 125,000; 
Japan, 25,000; Australia and Tasmania, 1,584,000; other 
British Oceanica, 4,000; French Oceaniea, 57,000. To 
complete the offshore total, 138,000 feet shipped to 
the Hawaiian Islands should be added, making 3,514,000 
feet of lumber. Considerable quantities of railroad ties 
and shingles were also shipped foreign. 

Cottage Grove advices say that J. I. Jones, owner of 
much agricultural land, has bought 30,000,000 feet of 


lumber near Diston. Mr. Jones is equipping a saw mill 
and has sent logging engines to the property. 

The executive board of the Union Pacific-Southern 
Pacific system of railroads was meeting at the time 
Congress was voting on the Kahn exposition bill last 
Tuesday, and the announcement of its intention to 
double track the system was made immediately upon the 
result of the vote in Congress. 

Further information about the proposed double track- 
ing of the system between San Francisco and Omaha 
and between Granger, Wyo., and Huntington, Ore., was 
to the effect that the directors of the system have been 
considering the move for many months. Judge Robert 
S. Lovett, president of the company, said that the 
officials must double track in order to take care of 
the business that has developed with the growth of the 
country. ‘The victory of San Francisco in the Panama 
exposition controversy in the House of Representatives 
undoubtedly hastened the decision. 

The improvements mean a great deal to the West. The 
proposed work will furnish employment for thousands of 
men for a period of more than five years. It is esti- 
mated that $75,000,000 will be spent for materials and 
labor. 

At the annual meeting of the Porterville Lumber Com- 
pany, at Porterville, January 27, A. S. Carmen, of Oak- 
land, was elected president, C. 8. Pierce, of Fresno, vice 
president and H. F. Brey secretary-treasurer and man- 
ager of the company. J. G. Anderson, of Fresno, and 
J. L. Venn, of Porterville, are the remaining directors 
of the board. 


AMONG THE NORTHERN REDWOODS. 





No Boom in Sight, but Steady Improvement Expected 
—Work of Shingle Association—Lumbermen’s Asso- 
ciation Buys Tug. 

IUREKA, CaL., Feb. 4.—Whiting G. Press, of the Press 
shingle mill, who has been in the East several weeks, has 
returned to Eureka for a short time. He has been keep- 
ing in close touch with the lumber interests, and, while 
he does not expect 1911 to be a boom‘year, he thinks 
there will be a steady improvement in conditions. In 
two weeks work will be started on the erection of a 
shake mill for Mr. Press at Bucksport, where his 
shingle mill and tub factory are situated. The shake 
mill will cost in the neighborhood of $5,000 and will 
be finished by May 1. 

T. W. Whitten, superintendent of woods and railroad 
operations of the Pacific Lumber Company, who resigned 
from that position a short time ago, has departed for 
Santa Cruz, where he has accepted a position as woods 
superintendent for the Santa Cruz Lumber Company. 

J. Milton Carson, of Dolbeer & Carson, is confined in a 
local hospital, where he has been compelled to undergo 
an unusual operation for necrosis of the jawbone. Mr. 
Carson has been suffering for some time from what he 
though was a neuralgie trouble in the left side of his 
face, and it was not until he went to the hospital for 
treatment that it was learned how serious his trouble was. 

Ek. 8. Murray, who for a number of years has been 
associated with the Dolbeer & Carson Lumber Company, 
of this city, has been made foreman of the company’s 
mill and yards in Eureka, succeeding C. 8S. Carson, who 
becomes assistant to Milton Carson in the management of 
the company’s business. 

An attempt is being made by the Forest Service to 
introduce the redwood tree into Trinity national forest. 
Experiments also are being made with cedar. There are 
no redwoods in Trinity forest, and it is desired to ascer- 
tain whether or not they will grow there. 

The Vance Redwood Lumber Company have resumed 
operations in camps 18, 19 and 20, after a shutdown of 
about a month. This is unusually early for the camps 
to be reopened, but as logs are beginning to get low 
in the Samoa ponds it was decided to log whenever the 
condition of the weather would permit. These three 
camps are the first to open in the county this season. 
W. W. Peed, for a number of years superintendent of 
the Oregon & Eureka railroad, the logging road of the 
Vance company, has been appointed superintendent of 
the logging operations as well, thus filling the vacancy 
made by the resignation of J. H. Colby. 

The Redwood Shingle Manufacturers’ Association, com 
prising 85 pereent of the shingle manufacturers of Hum- 
boldt county, which was organized in this city last April, 
has proved a success, according to the secretary, M. A. 
Burns, having marketed the large surplus of shingles on 
hand when it began business. The stock of Humboldt 
shingles now on hand has all been sold—a condition that 
never existed before in the shingle history of the county, 
and an advance of 10 cents a thousand was made a few 
weeks ago. E. E. Skinner and M. A. Burns, both of this 
city, are respectively president and secretary of the asso- 
ciation. 

Building contractors expect a stir in building this 
spring. It is believed that more houses will be con 
structed than in any other season in the history of the 
city. 

The British tramp steamer Falls of Nith cleared this 
week with 1,798,721 feet of rough clear redwood lumber 
and dry redwood door stock, valued at $48,160.46, con 
signed to Melbourne and Geelong, Australia, via Tacoma, 
Wash. The vessel is under charter to the American T'rad- 
ing Company. 

The Red Stack tug Relief, of the Merchants’ & Ship- 
owners’ Tug Company, of San Francisco, has been bought 
by the Humboldt Lumber Manufacturers’ Association and 
is being overhauled preparatory to the trip to Humboldt 
bay, which will be made the latter part of this month. 
The Relief will be used with the wooden tug Ranger in 
towing and piloting lumber vessels across Humboldt bar- 
Because of a lack of business on San Francisco bay the 
Relief has been laid up at the Green street wharf at the 
metropolis during the last two years. It is said to be the 
fastest tug on the Pacific coast, averaging about 14 knots. 
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PUGET SOUND NOTES. 


New List Adopted on Fir Lumber for Export—Files 
Voluntary Petition in Bankruptcy—Awarded Impor- 
tant Verdict in British Columbia Courts. 

SEATTLE, WASH., Feb. 4.—At the annual meeting of 
the Pacific Coast Lumber Manufacturers’ Association in 
Seattle last week it was agreed to adopt, as a standard 
schedule of prices, dimensions, grading rules, ete., of fir 
lumber for export shipment, the new G list, issued by 
the Pacific Lumber Inspection Bureau, of this city. It 
has proved difficult to get all manufacturers and shippers 
to use one list, and much confusion has resulted, and it is 
therefore the intention of most of the cargo shippers of 
the north coast from now on to use this new list, in order 
that there may be one standard. This list goes into 
effect May 1, 1911. It is a revised and improved edition 
of the old F list, among the changes being the addition 
of grades for No. 3 fir flooring and No. 2 staves, and the 
abolishment of what was known as the extra merchant- 
able grade of lumber. This grade was between mer- 
chantable and selects, and was almost impossible to fill, 
so that it was deemed wise to do away with it entirely. 
Another feature of the new list is several pages of draw- 
ings, showing standard sizes of flooring and ceiling, kiln 
dried and green. These are drawn to rail standards. 

A. O. Nelson, formerly president of the Nelson Lum 
ber Company, of this city, and the Nelson-Johanson Lum- 
ber Company, of Tacoma, has filed a voluntary petition 
in bankruptcy. The Nelson Lumber Company has not 
been in existence for several months and the Nelson- 
Johanson Lumber Company was foreed into bankruptcy 
by its ereditors about six cr eight months ago. Mr. 
Nelson, it is understood, has filed this petition in bank- 
ruptey for the purpose of relieving himself of indorse- 
ments to paper of the Nelson-Johanson Lumber Com- 
pany. These notes constitute the largest part of his 
liabilities, which are given at $297,494.77, with assets at 
$35,005.43. 

The General Appraisal Company, of this city, of which 
KE. W. Pollock is the principal stockholder and general 
manager, was a short time ago awarded an important 
verdict in the courts of British Columbia, The case was 
brought against F. L. Bush, a former employee of the 
General Appraisal Company, and resulted in an injune- 
tion against Bush and associates, preventing them from 
using the name and trading upon the reputation of the 
plaintiff company. The General Appraisal Company, 
although not registered in British Columbia until very 
recently, carried on an extensive business there for a 
number of years and enjoyed an enviable reputation. 
Bush and associates had recently gone into British Co 
lumbia and were earrying on their business under the 
name of the General Appraisal Company, Limited, and, 
it was eontended by the plaintiff, was fraudulently ob- 
taining business on the reputation of the General Ap- 
praisal Company, of Seattle. The judge took this view 
of the case also and granted the injunction prohibiting 
the defendant company from using the name General 
Appraisal Company, Limited, of British Columbia. 

Renfrew Stevenson, well known lumberman, this city, 
who has just returned from a trip through the middle 
West, in the course of which he attended the conven- 
tions held at Omaha and Kansas City, and investigated 
lumber conditions generally, looks for a gradual increase 
in business for the Coast lumbermen, but sees no reason 
to expect a boom. Although many of the yards have 
small stocks, in many localities collections are poor and 
therefore retailers will not buy. Mr. Stevenson is the 
manager of the Dierks-Stevenson Lumber Company and 
is secretary and treasurer of the Stevenson-Searff Tim- 
ber Company, and has offices in the White building, this 
city. Regarding standing timber he considers it likely 
that some large deals will be consummated during the 
year, as extensive investigations are being carried on 
by eastern capitalists. 

P. C. Leonard, of the Leonard Lumber Company, 
offices in the Bailey building, this city, left Tuesday of 
this week for an extended eastern trip. He expects to 
be gone a month or more, during which time he will 
visit all the principal cities of the middle West and East 
and get a line on lumber conditions throughout the 
country. 

The Chicago, Burlington & Quincy Railway Company 
recently established a buying office at 1121 White build- 
ing. J. E. Mathews, formerly chief lumber inspector 
for the store department of the company, with head- 
quarters at Chicago, will have charge of the buying of 
Pacific coast lumber. He is of the opinion that the rail- 
roads of the United States will purchase a fair amount 
of lumber this year, but does not look for any unusual 
activity in this line unless general conditions all over the 
country improve considerably. 

Lumber shipments by water have been heavy the last 
week, the foreign trade is good, and coastwise business 
iS strengthening. Provided the Panama exposition is 
held in San Francisco, the coastwise lumber trade un- 
doubtedly will receive added impetus. Recent fixtures 
are schooner Expansion, Puget sound to San Pedro, 
$4.50; schooner Endeavor, Hastings Mills to Suva, 40s; 
schooner Polaris, Grays harbor to Callao, 45s. 


A New Firm. 


Doty & Cole is ‘a new firm that has opened offices at 
1107 White building, this city, and is engaged in handling 
timber lands. The members of the firm are both well 
known to the lumber and shingle trade of the Pacific 
coast. C. A. Doty formerly was president of the Doty 
lumber & Shingle Company, Doty, having disposed of 


his interest there last year. He recently became inter- 
ested in Emery & Nelson, Incorporated, that secured 
control of the Pitcher mill at Napavine. He is vice 
president of the Commercial Bank of Seattle, is heavily 
interested in real estate propositions at Portland, Ore., 
and has several retail yards in eastern Washington. Mr. 
Doty and family are touring southern California. A. J. 
Cole, the other member of Doty & Cole, formerly was 
president of the Cole Shingle Company, South Bend, and 
has been engaged in making shingles at that place since 
1900. He disposed of his shingle manufacturing interest 
a year ago and sincé has been looking up timber propo- 
sitions, with the result that he and Mr. Doty have joined 
forces. 

A new retail lumber yard will be opened at once at 
Mareellus, on the Warden branch of the Chicago, Mil- 
waukee & Puget Sound railway. This is a recently set- 
tled community and A. R. Mead, who is putting in the 
yard, practically will start the town. He will also run a 
grain elevator and will be the postmaster as soon as a 
postoffice is established, which will probably be within 
two or three weeks. At the present time Mr. Mead re- 
ceives his mail at Seattle, general delivery. It is the 
intention of Mr. Mead and others associated with him 
eventually to put in a string of yards along this branch 
of the Milwaukee road. 

A visitor in Seattle reeently was George Duffy, of the 
Luellwitz Lumber Company, Spokane, carrying on a 
retail lumber business and operating a door and interior 
finish factory. Mr. Duffy accompanied several lumber- 
men from Spokane to Olympia to present to the members 
of the state legislature the merits of the lien law pro- 
posed by the lumber and material men, 

H. R. Gardner, a pioneer Minneapolis lumber whole- 
saler, who has been spending considerable time the last 
six months in the West, is now visiting his daughter in 
Seattle, and while here is renewing acquaintances among 
Seattle lumbermen, who knew ‘‘Dad’’ Gardner years ago 
in Minneapolis. 

James O’Neal, of Stillwater, Minn., who is interested 
in the O’Neal Timber Company and the Cherry Valley 
Railroad & Logging Company, both of which have head- 
quarters in Everett, has been spending several weeks at 
Puget Sound points looking after his interests and 
studying lumber conditions. He will leave in a few days 
for his home in Stillwater. 

William Moore, one of the best known lumber whole- 
salers of the middle West, who has offices in Denver, 
Colo., has been visiting in Seattle for the last week. He 
reports business in his territory fair and looks for a 
good spring trade. 

John Summers, of Lincoln, Neb., is now in Seattle on 
a buying trip. He will remain here for a week or ten 
days, during which time he will renew many old ae- 
quaintances in the city. 

G. M. Harty, of Harty Bros. & Harty Company, man 
ufacturers of mill work and interior finish at Twenty- 
first and Loomis streets, Chicago, was in Seattle this 
week, it being his first trip to the Coast. He has been 
looking into the source of supply for spruce lumber, 
molding ete. Although he has not heretofore used any 
Pacific coast lumber, outside of made-up columns, con- 
ditions are such that he finds a need for spruce lumber 
and moldings. 





WESTERN WASHINGTON NOTES. 


Reciprocity Agreement Favors British Columbia Manu- 
facturers According to Local Sentiment—Election of 
Officers—Articles of Incorporation Filed. 

Tacoma, WASH., Feb. 2.—That the reciprocity agree 
ment with Canada is altogether in favor of British 
Columbia lumber manufacturers and has few if any 
benefits to offer western Washington millmen is the 
opinion of Tacoma lumbermen who have been studying 
the reciprocity proposals carefully since they were an- 
nounced last week. ‘Through the Pacific Coast Lumber 
Manufacturers’ Association telegrams are being sent to 
Washington’s senators and congressmen asking them to 
work for reciprocity on logs if the tariff on rough lum- 
ber is to be taken off entirely, as the conferees’ plan 
proposes. Local millmen hardly believe that Canadian 
lumbermen will stand for logs crossing the border until 
they are made up into lumber. here is no getting 
around the fact that as conditions are now there are not 
markets enough to use up the present mill capacity of 
the mills of this country. In the judgment of prominent 
manufacturers here the lowering of the tariff would tend 
to increase the capacity in British Columbia, and it 
would not take more than a year before, because of 
increased capacity across the line and reduced markets 
in this country, the millmen in this country would be 
seriously affected. On the Canadian side there is also 
absolutely no restriction on the class of labor that may 
be used. Canadian stumpage is carried by the govern- 
ment and requires no large investment except as the tim- 
ber is cut. The Canadians have easier arrangements for 
shipping into the Jower California market than the mills 
here, because they are not hampered by the American 
coastwise laws and can charter any old tramp steamer 
of any flag, while the mills here must use American ves- 
sels. The California market is unable to absorb the cut 
of the mills here, let alone that of Canada, so that, taken 
all in all, the millmen out here think the President’s 
proposals are not giving them a very fair shake. 

The twenty-second annual meeting and election of 
officers and directors of the St. Paul & Tacoma Lumber 
Company was held last Saturday at the general offices of 
the company in this city. The meeting was brief and 


altogether perfunctory, the entire personnel being re- 
elected for 1911, as follows: 

President, Everett G. Griggs; vice president, Addison 
G. Foster; secretary-treasurer, Charles A. Foster; assis- 
tant secretary-treasurer, Col. William S. Shank. Board 
of directors—Everett G. Griggs, Addison G. Foster, 
Henry Hewitt, jr., Charles H. Jones, Herbert S. Griggs, 
Charles A, Foster, J. J. Hewitt, George A. Browne and 
William 8, Shank. 

The Tacoma Foundry & Machine Company has been 
organized by Wilson Webb, Thomas B. Hall, Fred J. 
Townsend and Reginald T, Pammett, incorporated for 
$15,000, and has bought a two and one-half acre site 
for a plant in the Center street district. Work of con- 
structing buildings for the new plant is already under 
way. 

Maj. Everett G. Griggs, of the St. Paul & Tacoma 
Lumber Company, president of the Pacific Coast Lumber 
Manufacturers’ Association, speaking of lumber market 
conditions, says: 

Inquiries are beginning to come in better and some busi- 
ness is being placed by the rail branch. Interior yards are 
not thawed out, alihough they are asking quotations. Prices 
are very low for all kinds of lumber in all markets. Off- 
shore demand is light and coastwise business continues 
demoralized. We are getting out several foreign cargoes and 
also have the British steamer Anight of St. George due 
February 16 to begin loading 1,500,000 feet for Australia. 

Articles of incorporation of the Puyallup Veneer Panel 
& Kir Door Company were filed this week. The capital 
stock is $40,000 and the incorporators are Arthur W. 
Gough, Harris Warnick, A, A. Rankin and James Chureh- 
ward, of Tacoma. The company’s place of business will 
be at Puyallup, a Tacoma suburb, 

A somewhat unusual step in the education of foreigners 
was taken this noon at the St. Paul & Tacoma Lumber 
Company’s mills when a noon class was organized of 
foreigners desiring to better acquaint themselves with 
the English language. A local Y. M. C. A. instructor 
is in charge and if the noon class plan proves a success 
it will be undertaken at other large mills. 

Vessel owners and charterers are drifting apart in the 
matter of lumber transportation, The comparative 
searcity of vessels for the offshore trade has caused 
owners to hold out for stiffer rates and slack business 
has caused shippers to hold aloof from the asking price. 
Forty-five shillings has been paid for small vessels from 
this port to the west coast of South America, but 42 
shillings 6 pence is the limit shippers are offering for 
large vessels. Demand for small vessels is barely fair. 
In the European trade owners are asking 60 shillings 
from Tacoma to the United Kingdom, but shippers say 
they can not afford to pay over 57 shillings 6 pence and 
come out even. In the South African and Australian 
business there is also a difference of about 2 shillings 6 
pence between owners and shippers, with the result that 
there is practically no business. To Honolulu the rate 
is $5.50; to Santa Rosalia, $6 to $6.50; to Mazatlan, 
$5.75 to $6, and to Guaymas, $5.50 to $5.75. Rates to 
San Francisco and southern California hold unchanged. 
The schooner Wilbert L. Smith has been fixed this week 
by W. R. Grace & Co, for the voyage from Puget sound 
to Callao at 43 shillings 9 pence, the highest rate paid 
this season from the south to a direct west coast port. 
The St. Paul & Tacoma Lumber Company this. week 
finished loading the barkentine James Tujt with 1,351,427 
feet for Sydney for the Charles Nelson Company. 

The Nickerson-Macfarlane Machinery Company has 
built a shop at its plant on the city waterway 320 feet 
long and running from Dock street to the water, Big 
traveling cranes run through the building and a 10-ton 
derrick for loading heavy machinery has been placed on 
the dock, <A railroad spur runs through the yards and 
both electric power and gas power are used, J. F. Mae- 
farlane is president; C. C. Doud, vice president, and 
W. A. Nickerson, secretary-treasurer. 

The British steamer Falls of Nith is due tomorrow to 
load a cargo of about 1,500,000 feet for Australia for the 
American Trading Company. It will be supplied by the 
Defiance, Dempsey and Danaher mills, which have dis 
patched a number of ‘* Three D’’ cargoes offshore and 
to California recently and which maintain an agency in 
California. 

Ray Winkleman, manager of the Winkleman Lumber 
Company and the Central Mill Company, of this city, left 
recently for a few weeks’ visit in the eastern and mid- 
dle western buying markets. Mr. Winkleman expects to 
get in touch with market conditions in middle western 
territory and, if they warrant, will begin operation of 
the company’s mill here on his return, This mill has 
not been operated since early in October of last year, 
the company being of the opinion that lumber prices 
prevailing during that period did not justify such action. 

The Lindstrom-Handforth Lumber Company, of this 
city, which has mills at Rainier, moved its offices this 
week from the fourth floor of the Savage-Scofield build 
ing to more commodious quarters on the sixth floor of the 
same building. 





ON BELLINGHAM BAY. 


Big Cedar Plant Resumes Operation—Southern Califor- 
nia Trade Said to Be Demoralized—Brokers Anxious 
to Buy for Future Delivery. 

BELLINGHAM, WASH., Feb. 2.—The big plant of the 
Whatcom Falls Mill Company, employing 250 men, has 
resumed operation. The mill is one of the largest all- 
cedar plants on the Pacific coast and on account of 
unfavorable market conditions has been closed the greater 
part of the winter. While market conditions are still 
unfavorable the company figures that stocks of cedar 
products all over the country are low and that within the 
next few weeks there will be a change for the better. 
Every lumber and shingle plant on Bellingham bay is 
now operating full force. 

Fred J. Wood, of the E. K. Wood Lumber Company, 
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has returned from San Francisco, where he went to 
attend, the annual meeting of the lumber company. Mr. 
Wood reports that the lumber market in southern Cali- 
fornia is demoralized but believes that the announce- 
ment of the location of the Panama exposition in Cali- 
fornia will have the effect of causing better conditions. 
He reports that mills on the Columbia river in Oregon, 
with a total output of about 2,000,000 feet, have clused 
on account of the California market conditions. So far 
as the local mill is concerned Mr. Wood states that he 
has enough orders to keep running several months. He 
recently has placed one big foreign order and is nego 
tiating for others. Brokers are anxious to buy big car- 
goes at current prices to be delivered in May and June 
and as late as July. Mr. Wood states that he does not 
care to sell his lumber so far ahead and is holding off 
on signing up on several orders for this reason. Mr. 
Wood also reports that the shippers are having trouble in 
securing bottoms. Vessel owners who a year or so ago 
were bowing to the wishes of the shippers are today 
receiving high rates for carrying cargoes, and as a 
result are demanding that the shippers take their vessels 
for a year’s time at the present rates. 

The big tramp steamship Guernsey departed today for 
China with 3,000,000 feet of lumber from the E. K. Wood 
mili and the Bellingham Bay Lumber Company. The 
carly part of the week the vessel was libeled for $6,000 
by a firm of Los Angeles importers for the loss of a 
deckload of railroad ties from China to Redondo, Cal., 
the latter part of last year. 

The camps of the Bolcom-Vanderhoof Logging Com- 
pany and of Knight Bros. will be in full operation by 
March 1, according to announcement made this week. 
The Vanderhoof camps will employ about 100 men and 
the Knight camp about fifty men. 





NORTHERN WASHINGTON NOTES. 


Possibility of Stiffening in Shingle Prices—Big Order 
for China Shipment—-Cedar Shingle Manufacturers 
Organize. 

KvereTr, Wasu., Feb. 3.—This week has been the 
most active for months in lumber and shingle manufac- 
turing. All the manufacturers report a gratifying 
demand, especially on rail shipments to eastern points. 
Conditions are considered ripe for better prices, although 
so far the demand has not had this effect. The mills are 
operating, as a rule, in this district and a number of saw 
mills that have been out of commission will also get busy 
this month. The shingle plants have been experiencing 
an excellent business, and it is possible that prices may 
stiffen in the next few weeks. Several country plants 
will resume work, it is expected, and the output for 
February will exceed that of January. 

The Weyerhaeuser mill is cutting a cargo of 1,500,000 
feet of mixed lumber, which will be shipped to Sidney, 
Australia, nexe month. The steamer Century, operated 
by the Krank Waterhouse Company, will take the ship- 
ment. The steamer Mathilda is due in two weeks at the 
Weyerhaeuser docks to take a shipment of 200,000 feet 
of lumber for California points. 

Lumbermen are active in their opposition to the work- 
man’s compensation bill, now under consideration at 
Olympia. A committee is seeking to have it amended 
so as to reduce the amount of the assessment. 

Shipments by water were hardly as active as last week. 
The steamer Jim Butler cleared for California with a 
cargo of poles loaded at the Clark-Nickerson mill and 
the steamer Raymond departed for California with a 
load of lumber and lath from the Clark-Nickerson plant 
billed for California, points. 

The schooner Admiral cleared this morning from the 
Crown Lumber Company’s wharf at Mukilteo’ with 
900,000 feet of lumber for California points. The 
Crown company also has a large government order to 
fill. It will be shipped to Panama in about ten days. 
It is a general assorted order and totals 900,000 feet. 

The Canyon Lumber Company has secured an order for 
1,800,000 feet of lumber to be shipped to Hong Kong 
the last of next month. This is one of the largest orders 
for China secured in several months. 

The Canyon Lumber Company continues to ship forty- 
five tons of sawdust a day by scow to Irondale, where it 
is used in the manufacture of commercial alcohol. One 
of the great problems of the mills has been the utiliza- 
tion of byproducts and in this case the result is very 
profitable. A $150,000 plant has been established at 
Irondale and the results so far have been very gratifying. 

White Bros. have completed the work of installing an 
upright and power bolter and other improvements in their 
shingle mill and yesterday the plant was given a trial. 

Shingle manufacturers of northwestern Washington 
have organized the Red Cedar Shingle Manufacturers’ 
Association and the following officers have been chosen: 
W. H. Waples, of Lynden, president; J. L. Flack, of 
Seattle, seeretary, and KE. C. France of St. Elmo, secre- 
tary. The object of the association is to boost the use 
of red cedar shingles and to widen the market for them 
as much as possible. It is believed that the proposition 
will prove of great benefit to the shingle manufacturers, 
who have been dissatisfied with some features of the mar- 
ket conditions and the deal given the superior product of 
this district. 

The Weidauer & Lansdowne mill is testing a new kind 
of setworks, the invention of a local man. The model was 
manufactured by the Sumner [ron Works. 

Frank R. Pendleton, of Everett, and H. S. Gilkey, of 
Minneapolis, Minn., left this week for Mexico, where they 
will investigate the lumber possibilities of a region about 
200 miles from Mexico City. Cruisers sent ahead by 
Messrs. Pendleton and Gilkey have located large bodies of 
pine timber. 

The strike of the shingle weavers in the Ten Block 
mill at Snohomish was of short duration. It was called 


off Thursday, after Clarence Folsom, president of the 
International Shingle Weavers’ Union, told the strikers 
that they had no right to strike so long as the mill was 
paying the union scale. He said they could ask for a 
raise if they wanted to, but they had no right to attempt 
to close the mill. 

D. A. Ford, of the Washington Shingle Graders’ Asso 
ciation, spent several days of this week at Olympia !look- 
ing after legislative matters. The shingle men are inter- 
ested in some of the bills that have been introduced. 





IN THE GRAY’S HARBOR COUNTRY. 


The Second Plant of Its Kind in the World—Lumber- 
men Committee Seek Remedial Legislation—Addi- 
tional inspectors Appointed. 

ABERDEEN AND HlOQUIAM, WASH., Feb. 4.—The com 
pany organized in Hoquiam for the utilization of saw 
dust has bought the old power house on K_ street and 
Railroad avenue for a factory. ‘Lhe property consisis 
of about one acre of ground and a one-story frame build- 
ing. ‘The factory will be in operation about March 1. 
‘Lhe plant will be the second of its kind in the world and 
will utilize sawdust in turning out a product which is 
used in the manufacture of gun powder and other explo 
sives. ‘Lhe only other plant of its kind is in California 
near San Francisco. 

The Pacific Lumber Agency of Grays harbor has 
added two additional lumber inspectors to its list of 
employees. J. Lewis will cover the inspection of the 
Jumber on Willapa harbor and O. A. Schultz, formerly 
with the New Washington Lumber Company, of Aber 
deen, will cover the inspection of lumber on Grays harbor. 

Ross W. Smith, of the National Lumber & Box Com 
pany; Kk, O. MeGlauflin, of the Northwestern Lumber 
Company, of Hoquiam; Neil Cooney, of the Grays Lar- 
bor Commercial Company, of Cosmopolis, and W. B. 
Mack, of the 8, E. Slade Lumber Company, of Aberdeen, 
are a committee of lumbermen who lett for Olympia dur 
ing the week in the interest of legislation that lumber 
men of this section desire to see enacted. ‘the work- 
ingmen’s compensation act is one measure the lumbermen 
are interesting themselves in. They are urging the pas- 
sage of a bill as a substitute to the one already proposed 
and known as the employers’ liability act, which is 
being adopted in a number of states. The lumbermen 
take the position that as the lumber industry will help 
shoulder the burden of the expense incurred by the 
measure they should have some yoice in the provisions of 
the act. The committee will endeavor to have the assess 
ment to be paid by mill owners set at 1 percent instead 
of at 2% percent, as provided in the bill. Lt will also 
try to have the compensation fund paid to the state 
mouthly instead of annually and will urge that the first 
aid contributions be cut down. Representatives of the 
twenty-five mills of Grays harbor met about ten days 
ago and compiled statistics and valuable information on 
the foregoing measures, and the committee of lumber- 
men that have gone to the legislature is a direct out 
come of the meeting. 

Recent charters announced by the Shipowners’ Asso 
ciation of the Pacific Coast include the fixing of the 
schooner Lapansion, Puget sound to San Pedro, at $4.50; 
the schooner Andeavor, Hastings mills to Suva, at 40s, 
and the schooner Polaris, Grays harbor to direct nitrate 
port or to Callao, at 45s. Rates quoted include $4 a 
thousand feet board measure from Puget sound to San 
Francisco, and $4.50 from Puget sound to San Pedro. 

The Siler Mill Company, the Willapa Lumber Com- 
pany, the Quinalt Lumber Company and the Raymond 
Land & Improvement Company have bonded themselves 
to assume half the cost-of dredging the south fork ot 
the Willapa river opposite their respective properiies. 
It will cost these companies $5,500, the total cost being 
$11,000. The expense of dredging the main Willapa 
will be borne by the government, but the mills will have 
to find a place for the dredgings. 

Tuttle & Maloney, of Montesano, have secured the con- 
tract for planking 4,000 feet of the road extending east 
from South Montesano. When this contract is finished it 
is planned to continue the road under another contract 
for 2,000 feet, and then to connect with the Vesta creek 
road, in this way giving a good road clear into the North 
River country. This will open up to Montesano trade a 
big region that has been almost inaccessible. 





IN SOUTHWESTERN WASHINGTON. 


CENTRALIA, WASH., Feb. 4.—There has been little 
change in the lumber market during the last week. 
Orders are still numerous, and the price seems to be get- 
ting a little stronger. More mills are starting up and 
the general feeling is that the prospect is good. 

The Farmers’ & Merchants’ Bank of Centralia has 
been organized and, as soon as the charter is received, 
will open its doors temporarily in the Keir block. It 
owns a location in Tower avenue and Maple street, 
where a modern bank building will be erected in the 
near future. The officers are: President, L. Bar; vice 
presidents, B. H. Rhodes and B. H. Johnston; cashier, 
C. P. Uhlman; directors, L. Bar, B. H. Rhodes, B. H. 
Johnston, A. C. Greene, F. D. Harm, W. B. Keir and 
EK. B. Towne. The capital stock is $75,000. Several 
of these gentlemen are well known in the lumber and 
the coal business of this part of the state. 

A. H. Brown, formerly of Brown Bros., of Chehalis, 
has left Chehalis to enter into business in Portland. 
He is one of three stockholders in a close corporation, 
whose business is the manufacture of steel automobilé 
trucks. The future of the busines looks very promising, 
as the concern already has more orders than can be 
filled during the coming season. 

The Deming Lumber & Shingle Company’s plant on 
South bay, near Markham, has started. W. A. Caldwell 
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is superintending operations in the logging department. 

The Stillwater Lumber Company, of Little Falls, 
has been closed several months and is getting in shape 
to start in about three weeks. The same is true of 
the LeBam Mills & Timber Company, of LeBam. These 
plants have undergone considerable improvement, and 
will be in shape to turn out a large product during the 
coming summer. 

The taxes and interest just paid into the county 
treasury by The Eastern Railway & Lumber Company, 
The Doty Lumber Company, the Carlisle-Pennell Lum- 
ber Company, and the Salzer Valley Lumber Company, 
amounted to over $20,000, or more than enough to 
pay the running expenses of the office for the entire 
year. These are but four of the many large concerns 
operating in this section of the state and which con- 
tribute so largely to the financial support of the section. 





A BUSY MAN’S PHOTOGRAPH. 


The AMERICAN LUMBERMAN long has wanted a picture 
of Lynn H. Miller, secretary and treasurer of the Pacifie 
National Lumber Company, of Tacoma, Wash., but being 
a very busy as well as a very modest gentleman Mr. 
Miller always has pleaded 
that he never had time to | : 1 
get a photograph taken. 
As a result, the many 
friends of this company, 
who have heard of the 
long timbers, spars and 
other fir lumber special- 
ties that it makes, have 
not had the pleasure of 
knowing what energetic | 
Mr. Miller looks like. | 

Herewith, however, ap 
pears a very striking por 
trait of Mr. Miller, in re- 
gard to which an explana- 
tion should be made. His | 
wife, it seems, was very 
anxious for a photograph 
of her husband, and 
urged him so persistently 
to have one taken that, 
as a joke one day, on his 
return from a trip to the 
company’s mill and tim- 
ber at Ashford, at the 
base of the two beautiful 
mountains, Tacoma and 
Rainier, in his ‘‘lumber- 
jack’’ outfit, he dropped 
in to one of the swell 
photographie studios in 
Tacoma and had the accompanying portrait made. The 
result, when he presented it to his wife, was contrary 
to his expectations, for she was so disappointed that she 
immediately took the Shasta Limited train for southern 
California, and has not been seen by Mr. Miller since. 

The Pacifie National Lumber Company is one of 
the strong, progressive lumber manufacturing concerns 
of the Puget Sound country. Its officers are KE. W. 
Demerest, president; Smith H. Miller, vice president, and 
Lynn H. Miller, secretary and treasurer. In addition to 
the mill at Ashford, on the Tacoma Eastern branch of 
the Milwaukee railroad, they recently have purchased a 
mill at South Prairie, Wash., which they operate as the 
D. & M. Mill Company, the output being handled by the 
Pacifie National Lumber Company. Their general offices 
are in the Bowes building, Tacoma, made famous by the 
fact that its owner is the husband of the famous actress, 
Margaret Illington. It seems, however, that some of the 
tenants of the building can become famous as well as the 
family of the owner, as, for instance, Mr. Miller. There 





WITTY IIIS WIFE LEFT HOME 


. are few lumbermen who ean take such a characteristic 


picture as this one is. Customers, and possible customers 
of the Pacific National Lumber Company, will realize 
from the portrait herewith that Mr. Miller is a hard- 
working individual, and steadily on his job, and is in a 
position to get rush shipments off without inconvenience 
and without soiling his clothing. 





LUMBERMEN INTERESTED IN THE EMPLOY- 
ERS’ LIABILITY BILL. 

SEATTLE, Wasu., Feb. 4.—Seattle lumbermen were 
very active in the fight waged this week before the state 
legislature for the new employers’ liability bill, which 
18 now before the state lawmakers. The proposed bill 
was framed by a commission appointed by Governor Hay, 
several of the members of this commission being lumber 
men. It has been opposed very strongly by the insur- 
ance people and others, and in order that it should not be 
defeated, the Pacifie Coast Lumber Manufacturers’ Asso- 
clation, at its annual meeting last Saturday, decided to 
send a delegation to Olympia to fight for the measure, 
With certain changes in it. 

_On Thursday of this week fifty or more lumbermen 
from all parts of the state assembled in Olympia and, 
together with some manufacturers in other lines, a meet- 
mg was held, and the general features of the bill were 
approved, with a few exceptions. At 8 p. m. Thursday 
evening, before a special joint session of the house and 
Senate, the lumbermen presented their arguments in 
favor of the bill and their exceptions to it. Short 
addresses were made by E. G. Ames, D. E. Skinner, C. E. 
Patten, all of Seattle; J. J. Donnovan, Bellingham, 
Wash.; E. G. Griggs, Tacoma; W. B. Mack, Alex. Pol- 
Son, both of Aberdeen, Wash.; W. C. Miles, Globe, 

Wash; i. O, McGlauflin, Hoquiam, Wash.; H. W. Stut 
chel, Everett, Wash.; Paul E. Page, Buckley, Wash., and 
others. ‘i 

Some exceptions made to the proposed bill by the lum 

rmen were that the schedule of rates, which as pro 
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posed were 214 percent of the pay roll, be reduced 40 
per cent; that payments provided for in the act be col- 
lected monthly instead of yearly, and that penalties 
imposed for violating rules and laws of the state eom- 
mission, which is to handle the fund, be not imposed, 
provided that due diligence be used in the protection of 
machinery. 

It was also recommended that that part of the act 
which provides for first aid to the injured, and which 
seeks to create a state fund for that purpose, be stricken 
from the act. To cover this point, however, the follow- 
ing was recommended: 

It shall be the duty of the employer in case of accident 
to an employee to provide that the injured shall receive 
all immediate and necessary surgical and hospital service; 
that transportation to a hospital or other proper place of 
care shall be provided. That such care shall be provided for 
a term of not to exceed three weeks and all charges there- 
for shall be paid for by the employer, and that such sery- 
ices shall be subject to the approval and supervision of the 
commission, 

A number of other slight amendments were proposed 
by the lumbermen. It is reported that a good impression 
was made upon the legislature, and it is believed that the 
bill, with the above mentioned changes, will be passed. 





MILLS ON WILLAPA HARBOR INCREASE CUT. 

RAYMOND, WASH., Jan. 28.—Despite the fact that 
1910 was not considered a good year in the manufacture 
of lumber, the mills of the Willapa harbor have been 
kept busy and have exceeded the cut of 1909 by more 
than 31,000,000 feet. The cut of each mill for the year 
1910 follows: 


Wilinpe Camber Company ..ccccccccscescccscces $2,217,996 
eee SAEED CNN ccc ccicccccsecsocsveee 26,704,250 
ee ee Nn oi onnsaccnceeescd 200000 24,000,000 
South Bend Mills & Timber Company........... 25,885,208 
Columbia Box & Lumber Company............ 16,891,120 
Creech Bros. Lumber Company........sccesces 17,237,255 
Raymond Lumber Company............ee+eee% 34,000,000 
Clerin-Hamilton Lumber Company............. 22,717,358 
Quinault Lumber Company.......cccccscccccce 22,140,928 
SO. TOO ATUININ 6 500-505 -2 se cvasecdsenee + 3,257,000 


In addition to this, the output of boxes, lath and 
shingles in Raymond add considerably to the lumber prod- 
ucts from this section. 

A new industry, put into operation only a few months 
ago, is the Pacific Fruit Package Company, which is now 
so rushed with orders that it is running day and night 
and it is the intention of the company to build an 
additional building next spring. 

The Raymond Box Company has just received an or- 
der for several carloads of cream cases to be shipped 
to California. Manager Leach is working hard to get 
out a large order of salmon cases for Alaska. 





STANDING TIMBER AND ITS CONSUMPTION IN 
THE UNITED STATES, 


Mason & Lehman, timber land dealers, of Seattle, 
Wash., have worked out some interesting figures in con- 
nection with the consumption of the standing timber in 
this country. The accompanying chart illustrates these 
figures and indicates that at the present rate of con 
sumption all the timber in the country outside of the 
United States forest reserves would be consumed in nine 
teen years. In this chart the inner circle represents the 
amount of timber in the forest reserves, which is said to 
be 400,000,000,000 feet. The ring surrounding the 
reserve represents the growth for nineteen years, or 300, 
000,000,000 feet. The outer circle represents the total 
standing timber outside the reserves, estimated at about 
1,600,000,000,000 feet. The sectors represent the yearly 
cut for all purposes, estimated at 100,000,000,000 feet. 
The figures used are those of the United States Forest 
Service and should be approximately correct. By these 
figures it will easily be seen that, if they are correct 
and conditions regarding the consumption and reprodue- 
tion of timber remain the same, at the end of nineteen 
years there will not be any timber left in the United 
States outside of the forest reserves. It is not expected 
that this will be the actual result, but from these figures 
it will be seen that stumpage prices undoubtedly will 
advance very rapidly within the next few years. 

Of the woods used in the manufacture of lumber, 
southern pine and Pacific coast fir comprise about one- 
half of the remaining available timber, or about 700,- 
000,000,000 feet. Mason & Lehman, who have offices in 
the Leary building, Seattle, have printed a number of 
pamphlets containing this chart and figures and no doubt 
would be glad to furnish them, with a more detailed state 
ment of the facts concerning them, to anyone interested. 
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VALUABLE ACQUISITION TO BUSINESS FORCE. 

SEATTLE, WASH., Feb. 4.—Thomas T. Van Swearingen, 
manager of the Buckeye Lumber Company, Seattle, which 
handles the famous Pickaway brand red cedar shingles, 
returned this week from an extended trip through the 
eastern states. While away, Mr. Van Swearingen visited a 
large number of the retail yards in the middle West and 
in the East and established new selling offices in a num- 
ber of eastern cities. He is convinced, from his observa- 
tions, that business during 1911 will be good, and is 
making his plans accordingly. 

During the absence of Mr. Van Swearingen in the East 
William J. Field, whose portrait appears herewith, had 
charge of the affairs of the Buckeye Lumber Company. 





WILLIAM J. 


FIELD, SEATTLE, 
Manager Lumber Department Buckeye Lumber Company. 


WASH. ; 


Mr. Field, who became associated with this company sev- 
eral months ago, taking up the management of the lum- 
ber department of the business, has had considerable 
experience in the lumber industry. For three years he 
was associated with yellow pine and cypress manufac- 
turers in Florida, coming to the Coast about sixteen 
months ago to take a position with the Cougar Lumber 
& Shingle Company, Bellingham, Wash. He is a keen 
young business man, and with his pleasant appearance 
and genial disposition has made many friends in Seattle 
since he has been associated with the Buckeye Lumber 
Company. 





INLAND EMPIRE 








IN THE PINE COUNTRY. 


Big Contract Booked—Removal of Headquarters— 
Mill to Resume Operation—Proposed Timber Land 
Purchase for State Park. 

SPOKANE, WaAsH., Feb. 3.—The Blackwell Lumber 
Company’s big plant at Coeur d’Alene, Ida., reopened 
February 1, having been shut down for the last two 
months. A crew of 200 men working day and night 
shifts are eutting 5,000,000 feet of lumber for an 
eastern buyer. ‘This is one of the largest contracts 
booked in the Inland Empire this season. Since the 
plant closed early in the fall it has been undergoing a 
complete overhauling. A brick boiler house has been 
built, the yards have been replanked, and a carriage has 
been installed. 

The Chicago, Milwaukee & Puget Sound railway is 
building a bridge across the Coeur d’Alene river prepara- 
tory to the construction of a spur one and one-half miles 
in length to the millsite. 

The headquarters of the Coeur d’Alene national forest 
may be moved from Wallace to Coeur d’Alene, Ida. 
W. G. Weigle, forest supervisor, who’ has just returned 
from a visit to Washington, D. C., says this is a matter 
the department has under advisement. The Coeur 
d’Alene forest comprises about 1,600,000 acres. This 
will be divided about equally. All the drainage of the 
Coeur d’Alene river will be put in the northern division, 
while the drainage of the St. Joe, the Palouse and the 
north fork of the Clearwater will be put in the southern 
division. Mr. Weigle says Coeur d’Alene would be more 
advantageously situated if the forest were divided. 

The Dominion Saw Mills & Lumber Company, Limited, 
is moving its headquarters from Three Valley to Revel- 
stoke, B. C. This company recently acquired the mills 
and timber limits of five of the largest concerns in the 
interior, namely, the Mundy Lumber Company, the Hood 
Lumber Company, the Bowman Lumber Company, the 
Yale-Columbia Lumber Company and the Revelstoke Saw 
Mill Company. By this consolidation the company has 
acquired over 400 square miles of timber limits and six 
saw mills of large capacity. 

The Fidelity Lumber Company’s big plant at Newport 
will start up February 6, after a shutdown of two 
months. One shift will be employed, and the mill will 
cut about 100,000 feet a day. About 150 men will be 
employed. During the winter the company has been 
carrying on logging operations along the Pend Oreille 
and Priest rivers. 

Lumbermen of the Inland Empire are concerned over 
a bill introduced last week in the house of representatives 
at Olympia which if passed will work hardship on many 
timber owners. The proposed act would make it unlaw- 


ful for any person, firm or'corporation to run or operate 
any traction engive upon the public roads of the state 
for the purpose of hauling logs or timber or other com 
modities; with provision that the machines may pass 
from place to place without a load or when carrying with 
farm produce. For this offense the person found guilty 
is subject to a fine of not less than $25 nor more than 
$250. 

The saw mill of the Milwaukee Lumber Company at 
St. Maries, Ida., will be completed within a few weeks 
and operation will begin soon after. The annual capacity 
of the new plant will be approximately 50,000,000 feet, 
and will necessitate a crew of 350 men to keep the mill 
in operation. 

The Potlatch Lumber Company won a decided victory 
in the supreme court of Idaho this week, it having been 
given the right to purchase 5,000 acres of timber land 
from the state. Several years ago the company bought 
the timber rights and was given twenty years to clear 
the land. As it would be impossible to fulfill this agree 
ment the company made a deal to buy the land from the 
state land board. An injunction was served and the 
matter was carried to the courts. 

All is in readiness for the annual meeting of the 
Western Retail Lumbermen’s Association, which meets 
in San Francisco Kebruary 20-23. Programs were this 
week sent out from the office of Secretary A. L. Porter, 
together with the list of members up to February 1. A 
gain of twenty members has been made since November 
1, 1910. 

J. M. Connors, who is logging on the north fork of the 
Coeur d’Alene river, for the Stack-Gibbs Lumber Com- 
pany, is hauling logs cut during the summer of 1910 to 
the river at the rate of about 60,000 feet a day. The 
work will consume about two weeks. 

The forestry department of the University of Idaho 
is urging the purchase by the state of 7,000 acres of 
government land on Coeur d’Alene lake for a state park. 
All kinds of native timber are represented in this tract, 
and the university wishes to carry on extensive experi 
ments there. 

According to plans of the national government it is 
proposed to open all available forest ranges to an extent 
consistent with the protection of forest growth and 
water supplies. Detailed field examinations by the 
Forest Service following the forest fires of last summer 
point conclusively to the value of regulated grazing in 
protecting the forest from fire damages. Large purts of 
the Colville, Okanogan and Chelan forests in Washington 
have not been utilized for grazing purposes because of 
their inaccessibility, though a good supply of forage is 
produced. <As a result the dry grass spread the flames 
to valuable timber. The plan afoot is to open means of 
communication through the construction of roads and 
trails, 


ENLARGING AND IMPROVING TRADE 
FACILITIES. 

GREAT FALLS, Mont., Feb. 2.—A number of improve 
ments are under way and contemplated by the Holter 
Boorman Lumber Company, whose headquarters are in 
this city. A modern office building is being erected at 
the yard and plant. It will be 48x18 feet, containing 
counting room, private office ete. Work is also in prog 
ress clearing the ground for the construction of a ware 
house 160x100 feet and twenty-four feet high, for carry 
ing sash, doors, building paper and other supplies. When 
this is completed the company’s plant will cover half a 
block of ground. The Holter-Boorman Lumber Com 
pany, besides having here its central office for its line 
of yards in Montana, also does a jobbing business in 
lumber and building material from Great Falls. At the 
head of the company is B. J. Boorman, a lumber manu 
facturer of Kalispell, Mont., and associated with him is 
A. M. Holter, of Helena, and T. C. Power, also of 
Helena, and H. M. Yaw, of Great Falls, the company’s 
popular and energetic manager. 





FROM WESTERN MONTANA. 

MissouLA, Mont., Feb. 6.—Dwight Hughes, yard 
manager for the Big Blackfoot Lumber Company, will 
leave soon for San Francisco to attend the annual meet- 
ing of the Western Retail Lumber Dealers’ Association. 
Mr. Hughes reports a quiet trade in local business but 
says he is figuring a great many bills. J. KE. Totman, 
manager of the lumber department of the Anaconda 
Copper Mining Company, at Hamilton, will also attend 
the Western Pine meeting at Spokane, Wash. 

One of the arguments against the creation of national 
forest reserves is that they withdraw permanently large 
areas of land from taxation and eause the counties 10 
which they are located a loss of revenue. The Deer- 
lodge Ranger, a monthly publication edited by D. T. 
Mason, forest supervisor, calls attention to the fact that 
the forest reserve laws prescribe that 25 percent of 
the gross revenue of national forests shall be divided 
pro rata among the different counties in which reserves 
are located, and under this law Montana received for 
the fiscal year ended June 30, 1910, over $80,000. As 
this money goes into the school and road funds, the 
matter is interesting to lumbermen, especially in rela- 
tion to the road fund. The coming year will produce 
a larger income to the state, as the timber damaged by 
forest fires of last summer is finding a good market. 
About 10,000,000 feet have been sold jin this section 
since the fires at prices ranging from $2 to 3 a thou 
sand feet for white pine and $1 to $1.50 for thie mixed 
species. District Forester Sileox thinks the sales will 
reach 130,000,000 feet in a short time. 

E. H. Polleys, of the Polleys Lumber Company, has 
returned from an eastern trip. Mr. Polleys has been 
rounding up business for his company in Lincoln, Neb., 
and La Crosse, Wis., and incidentally visiting old 
friends, particularly at La Crosse, his former home for 
many years. 
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ON THE COLUMBIA RIVER. 


Volume of January Foreign Shipments Light—Big 
Order for Mine Timbers—Prospect of Healthy De- 
mand for Railroad Ties. 


PORTLAND, ORE., Feb. 4.—Lumber shipments from 
Portland to foreign ports during January were ex- 
tremely light, aggregating 150,000 feet, that being a 
small shipment on the Norwegian liner Henrik Ibsen, 
which left for the orient in the early part of the 
month. ‘To the stiffening in charter rates during the 
wheat shipping season is attributed the light lumber 
shipments at this time. The coastwise lumber ship- 
ments for the month were about the average, 7,900,000 
feet having been sent to California ports. 

It is reported that the Rainier Lumber & Shingle 
Company, with mills at Rainier, on the lower Columbia, 
and offices in the Board of Trade building, has booked 
an order for 20,000,000 feet of mining timbers, chiefly 
8 x 10 and 10 x 10. This is the largest order of its 
kind placed in this district for some time. 

The opinion prevails that spring and summer will 
bring a good, healthy demand for railroad ties. The 
roads have been buying very sparingly for some time, 
although they are planning considerable new work this 
year. The first division of the Oregon & Washington 
Railroad & Navigation Company will double track much 
of its line paralleling the Columbia river, and the South- 
ern Pacific is continuing work on its Natron-Klamath 
cutoff. Whether or not the Harriman people will begin 
the construction of its proposed line across the state this 
year remains to be seen. The Hill people are extending 
the Oregon Trunk line and the United railways, and 
work on the extension of the Oregon Electric from Sa- 
lem to Eugene will be started this summer. 

Government indorsement of the San Francisco exposi- 
tion in 1915 was welcome news in Portland and it is 
expected to have a strengthening effect on the lumber 
market. Large quantities of lumber will be required 
in the construction of the fair buildings and Oregon 
manufacturers expect to get a share of this business. 
Portland was one of San Francisco’s strongest support- 
ers in the fight for government indorsement. 

A number of mills in this city expect to resume opera- 
tion in a few days, after having been idle several 
weeks. The Portland Lumber Company will resume cut- 
ting February 15, the North Pacific Lumber Company 
expects to start March 15 and the St. Johns Lumber 
Company is preparing to resume February 20. The 
Eastern & Western Lumber Company’s plant will work 
full time next week. The Clark & Wilson Lumber Com- 
pany’s mill at Linnton resumed operations February 1, 
and the plant of the Inman-Poulsen Lumber Company 
resumed operation about ten days ago. 

G. X. Wendling and Hugo D. Keil, of San Francisco, 
were in Portland this week. Mr. Wendling is one of the 
most prominent lumber manufacturers in California. 
Mr. Keil is head of the Keil Estate of San Francisco 
and is associated in business with Mr. Wendling. 

The new factory of the Nicolai Door Manufacturing 
Company, Kenton, a suburb of this city, is running sat- 
isfactorily and turning out about 400 doors daily, al- 
though its capacity is 500 doors a day. Harry T. 
Nicolai, the president, states that it is impossible to 
get sufficient skilled labor to operate the factory to its 
full capacity. The first doors were made between Christ- 
mas and New Year’s, and the first carload was shipped 
out January 26 to a lumber concern in a small town 
near Boston, Mass. The Nicolai Door Manufacturing 
Company makes a fir veneer door, using the rotary cut 
veneer, resulting in a most artistic grain. The plant is 
new and up to date in every respect, the machines being 
operated by individual electric motors, and indications 
point to the company finding a ready market for all its 
output. 

KF. S. Palmer, president of the Palmer-Fyfe Lumber 
Company, San Francisco, was in Portland last week a 
few days on his return from spending ten days at 
Seattle and other Puget Sound points, visiting mill con- 
cerns and looking after his supply for the coming year. 
The Palmer-Fyfe Lumber Company does an extensive 
businéss in lumber both by rail and eargo in California. 

The mill of the St. Helen’s Mill Company, at St. 
Helen, on the Columbia river, below Portland, last year 
cut 36,500,000 feet of lumber, an average of 118,500 
feet a day, the mill being closed only three days— 
July 4, Christmas and New Year’s day. This is a fine 
record for a single band mill, sawing fir lumber, and it 
is probable it can not be exceeded by any other mill 
on the Coast. The St. Helen’s Mill Company is owned 
by the Charles R. McCormick & Co. interests of San 
Francisco, who are extensively engaged in handling and 
shipping lumber. H. E. MeCormick, a brother of 
Charles R. McCormick, is manager of the plant, and 
much of the credit for its excellent record is due to his 
energetic supervision. 





IN THE COOS BAY REGION. 


Company Organized to Do a General Lumbering, Log- 
ging and Manufacturing Business—Dredging of Big 
Reservoir—Step in the Right Direction. 
Marsurietp, Ore., Feb. 4.—Arrangements for a saw 

mill at Coquille have about been closed. The new com- 

pany is known as the Coquille Lumber Company. The 

machinery of the Reynolds saw mill at North Bend has 
been bought and will be moved to Coquille. Subscrip- 
tion books have been opened and the stockholders will be 
local men. The capital stock is $50,000 and the articles 


of incorporation state that the company proposes to do a 
general lumbering, logging and manufacturing business. 
The officers are: President, J. A. Collier; vice president, 
C. A. Gage; treasurer, R. H. Mast; secretary, M. O. 
Hawkins; directors, J. A. Collier, of Coquille; C. A. 
Gage, of Coquille; George W. Beale, of Marshfield; L. J. 
Simpson, of North Bend; L. J. Seeley, of Coquille. 

The stockholders of the Randolph Lumber Company, 
on the lower Coquille river near Bandon, have elected the 
following officers: President, Alfred Johnson; vice 
president, S. P. Bartlett; secretary, George A. Hartley; 
general manager, E. E. Johnson. 

The dredging work on the big reservoir which is being 
built at the plant of the C. A. Smith Lumber & Manu- 
facturing Company in Marshfield is about completed. 
The reservoir covers four acres and is thirteen feet deep. 
It will be filled during the rainy season and will hold 
enough water to run the mill three months should the 
regular supply, which is from wells, run out. 

J. V. Smeaton, general manager of the C. A. Smith 
mill, read before the Marshfield Chamber of Commerce 
a paper on the subject of the new Oregon employers’ 
liability bill, which was voted upon favorably at the last 
state election. The Chamber of Commerce has urged the 
legislators from this district to attempt to secure the 
repeal of the law. 

W. J. Conrad, secretary of the Coos County Tax Asso- 
ciation, has made a report showing what has been done 
by the organization this fall. Road levies to the amount 
of $13,000, which were not correctly made, have been set 
aside on account of the efforts of the association. The 
members are not opposed to road building, but they are 
insisting upon the levies in the districts being properly 
made, and with this idea in view have a representative 
at the different road meetings. The organization is made 
up of the owners of an aggregate of about 250,000 acres 
of timber land in Coos county. It is intended to incor- 
porate the association with a capital of $10,000. The 
movement started in Coos county by the timber owners 
to protect themselves against unjust taxes is being fol- 
lowed out by timber owners of other counties in Oregon. 





MINNESOTA. 











THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Feb, 8.—The state forestry 
board has made a report to Gov. A. O. Eberhart, ac- 
companied by the bill which has been drafted by Judge 
W. B. Douglas, of St. Paul, and H. Oldenburg, of Carl- 
ton, giving the board supervision of the forestry service. 
It provides for a staff consisting of a chief forester, 
assistant forester, each at $3,000 a year, twenty-five 
rangers at $100 a month to look after as many dis- 
tricts, and patrolmen at $75 to be employed as needed. 
The chief forester must be possessor of a certificate 
from the United States Department of Agriculture and 
is to be appointed by the governor on recommendation 
of the board. Gen, C. C. Andrews, present forestry com- 
missioner, is to be secretary of the board at $2,500 a 
year. He is now at the head of the fire protection serv- 
ice without responsibility to the board, and is insisting 
on another bill which continues him in his independent 
position. 

The bill provides for a general state tax of 2 mills to 
make up the fund for forest protection and propagation, 
but before that becomes available it will appropriate 
$50,000 for the fiscal year ended July 31 and $150,000 
for the next year. The provisions of the present law as 
to railroads and prevention of fires along the right of 
way are followed in the main, and the chief forester 
is given discretion to make rules for burning slashings 
and other measures to prevent the spread of fires. 

The bill is the outcome of a request made to the 
board last year by Governor Eberhart, who asked it to 
prepare a plant of reorganization, and follows the lines 
of the system agreed on at the Lake States Forest Fire 
Conference in St. Paul, December 6 and 7. 

I’, W. Shepard, of the Shepard-Traill Lumber Com- 
pany and W. W. Vawter, eastern representative of the 
Port Blakely Mill Company and the Northwest Lumber 
Company, Seattle, Wash., will leave Thursday for the 
Coast. They expect to be gone two or three weeks. 

The Mandan Mercantile Company, which operates yards 
at twenty-one points in North Dakota, will move its 
headquarters from Mandan to Minneapolis February 15, 
and will take offices in the Security Bank building. H. 
R. Lyon, president of the company, is already a resi- 
dent of Minneapolis, and the other officers, Robert L. 
Meech and G, L, Heegard, are moving to this city. 

C. F. Osborne, of Osborne & Clark, local wholesalers 
of hardwood, is on an extensive business trip to the South, 
where he will look after some purchases of stock for the 
firm’s trade. 





AT THE HEAD OF THE LAKES. 


Big White Pine Sale Effected—Annual Report of Lake 
Shipments, Including Lumber—Lumbermen Inspect 
Model Mill Plant. 

DULUTH, MINN., Feb. 8.—A sale of 6,000,000 feet of 
No. 3 and better white pine by Norlan Bros. & Laird to 
White, Gratwick & Mitchell, of North Tonawanda, N. Y., 
was reported at the end of last week. Nolan Bros. & 
Laird are operating at Skibo, and the lumber which they 
have just sold represents the 1911 cut of that class of 
lumber at their mill. The balance of the mill’s product 
will be cut for the car trade. This is the largest sale 
that has been reported in some time. C. N. Carney and 
Mr. Crane, of White, Gratwick & Mitchell, inspected 
the timber from which the lumber is to be manufactured. 

Col. Graham D. Fitch. United States engineer for 
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We offer, subject to prior sale, an issue of 


$300,000 


GUARANTEED, 6% 
TIMBER LAND BONDS 


These bonds are secured by a first mortgage lien 
on 1,323,635,000 feet of Oregon Fir, Cedar and 
Sugar Pine. Lands and timber owned in fee simple. 

The loan on the timber securing this bond issue is 


Only 23 Cents Per Thousand Feet 
which is /ess than one-fourth of the actual value of 
the timber. 


None of this timber is to be cut during the life 
of the loan. 


Principal and interest unconditionally guar- 
anteed by a large lumber manufacturer and tim- 
ber operator whose wealth is many times the 
amount of this bond issue. 


Circular and full information on application. 


This house makes an exclusive specialty of 
the purchase and sale of Timber Land Bonds. 
Mr. F. A. Brewer, who is active in its man- 
agement, has been for many years engaged 
in the Timber Land Bond business, and has 
been instrumental in the placing of millions 
of bonds of this character. 

We are at this time desirous of purchasing 
an attractive Timber Land Bond issue, and 
are prepared to negotiate a loan for any 
amount up $5,000,000.00. 


F. A. BREWER & CO. 


BANKERS 
TIMBER LAND BONDS 


Long Distance Tel 826-827 Marquette Bldg. 
Randelph 731-763 CHICAGO 





























H. M. Bytressy & Company 
Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Artificlal Gas Systems 
Steel Railways 

Water Works 

Electric Light Plants 


Irrigation Systems 


Natural Gas Systems 
Interurban Railways 
Water Power Plants 
Transmission Systems 
Drainage Systems 





EXAMINATION AND REPORTS 





218 La Salle Street, 
CHICAGO 
Oklahoma City, Okla. 
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and have large experience in giving the kind of credit informa- 
tion and proms ot that lumbermen need, k 

The Red Book which we publish semi-annually is confined 
exclusively to showing the financial standing of parties engaged 
in the manufacturing, selling and buying of lumber products. 
It covers the Geld thorough y- Full particulars regarding our 


RED BOOK SERVICE 


will be gladly sent if you will just drop us a line. 
We also have a well organized COLLECTION DEPARTMENT at your service 


LUMBERMEN’S CREDIT ASSOCIATION 


Jack: Bivd. 116 Nassau Street 
77 “CHICAGO ESTABLISHED 1876 NEW YORK CITY 
Please mention the American Lumberman 
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YELLOW PINE 


KILN DRIED 
FLOORING AND CEILING 
ROUGH AND DRESSED 
TIMBER AND PLANK 


Shipments by 
RAIL, SAIL OR STEAMER. 


CUMMER LUMBER CO. 
JACKSONVILLE, FLA. 


Northern S:'es Offices: 1 Madison Avenue, New York City, 
and 1402 North American Building, Philadelnhia, Pa. 
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GARYVILLE, LA. 





ASK US FOR— 





Spruce, White Pine, Hemlock, 
N. C. Pine, Red and White 


Ceaar, Fir and Y. P. Timbers. 
R. S. Coryell Lumber Co., 


160 Nassau St, New York, 
Franklin Bank Bidg., Phila. 
Herald Bidg.. Malitax, N.S. 


Firemen’s Iosurance Bldg., 


Newark, N. J, 
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Write for booklet sent free. 
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Lake Superior, has issued his annual report for 1910. 
The lumber shipments amounted to 265,458,000 feet, 
valued at $5,640,983, and the receipts amounted to 
14,903,000 feet, valued at $316,689. The engineer puts 
the valuation of $21.25 a thousand feet on the lumber. 
Colonel Fitch reports that the receipts and shipments in 
this harbor for the season of 1910, which was approxi- 
mately eight months, amounted to 36,684,578 net tons, of 
a total valuation of $284,049,072. The increase in the 
volume of freight over 1909 was 12.77 percent, and 
over 1906 was 213 percent. Owing to the fact that at 
ocean ports of the United States no record is kept of 
domestic commerce it is difficult to obtain statistics for 
comparison, but Colonel Fitch has investigated as far as 
possible and finds that the Duluth-Superior harbor is 
practically next to New York. This harbor has shown 
a gain of 1,188 percent in commerce since 1890, It is 
expected that the harbor will continue to be important 
as a shipping point for lumber after the manufacture of 
lumber in Duluth is ended, as the receipts of lumber from 
interior points is expected to increase. 

A party of fifty-five lumbermen and other business men 
of Duluth and its vicinity were the guests of the Vir 
ginia & Rainy Lake Company last Saturday. They went 
to Virginia on a special train provided by the company 
and inspected the company’s great lumber manufacturing 
plant. A banquet was served at the Fay hotel. On the 
trip to Duluth the party was in charge of J. G. Ketcham 
and L. F. Flournoy, of the Virginia & Rainy Lake Com 
pany, and after their arrival 8S. J. Cusson, general man- 
ager, took the party in hand. A. D. Heritage, of Vir- 
ginia, and KE. KE, Swan, of Duluth, were in charge of the 
party on the return trip. The Virginia & Rainy Lake 
Company is manufacturing 800,000 feet of Jumber a 
day at Virginia. 

The Northwest Paper Company, of Cloquet, which 
operates a large industry there, is figuring on erecting 
a plant at Brainerd, of a capacity of forty tons of paper 
a day. The proposed plant would cost $450,000 and dis 
tribute in wages annually $75,000 to $90,000. Brainerd 
is on the Mississippi river. The Northwest Paper Com- 
pany is a Weyerhaeuser corporation. 

It is reported that the Weyerhaeuser-Hines interests 
have taken over the Thief River Falls Lumber Company 
and the Bemidji Lumber Company. The Weyerhaeusers 
have bought 100,000,000 feet of timber from the Thief 
River Falls Company. The Weyerhaeusers also have been 
credited with having taken over the large Backus-Brooks 
interests in northern Minnesota, but this report is denied. 





IN AND AROUND CLOQUET. 


Unfavorable Weather Retards Shipments; Planing 
Mills Temporarily Out of Commission—Marked 
Scarcity in Two Important Northern Pine Items. 


CLOQUET, MINN., Feb. 7.—Weather conditions during 
the week have not been favorable to large shipments. 
Heavy snows and blizzards have made it difficult to get 
lumber from the yards to the cars and planing mills. 
The latter were obliged to close Friday, resuming opera 
tion Monday. 

The scarcity of No. 4 boards is beginning to be felt. 
Some of the mills are obliged to decline orders for No. 4 
mixed widths in straight cars and stocks of assorted 
widths are badly broken, At the present rate of shipment 
another month will find the mills with no dry No. 5s on 
hand and ali of last year’s cut probably will be shipped 
out before the mills resume sawing in the spring. As 
these two items are the ones that have occasioned most 
concern in the movement of northern pine of late the 
fecling locaily is one of particular satisfaction as regards 
existing conditions, especially since reports indicate that 
the same conditions prevail to a large extent at other 
manufacturing points. 

The Northwest Paper Company, of Cloquet, is plan 
ning the erection of a paper mill on the Mississippi river 
at Brainerd. This company already owns and operates 
a pulp mill at the place and if fair terms in securing 
flowage rights can be obtained the paper mill will be 
built in the near future. The plans are for a modern 
plant constructed of steel and reinforced concrete at a 
cost of $450,000. The capacity of the mill as planned 
will be forty tons of paper a day. 








WISCONSIN. 


CREAM CITY TRADE NOTES. 











Improvement in Local Wholesale Lumber Trade— 
Retail Stocks Low—Report of State Board of For- 
estry—School for Forest Rangers. 

MILWAUKEE, Wis., Feb. 7.—Considerable improvement 
in the local wholesale lumber trade is taking place. 
Sash and door manufacturers and the general factory 
trade are placing larger orders in preparation for later 
spring business. Stocks on hand at most of the manu 
facturing plants are light, due to the fact that these 
concerns have been buying hand to mouth. The furni 
ture manufacturers are placing good orders, while the 
box plants seem to be buying lightly. Demand for the 
upper grades of hardwood, stocks of which are rather 
light in many cases, is showing much improvement. Low 
grade stuff is not showing much life. 

While the retailers about the state are not buying in 
the brisk manner that wholesalers would like to see, it 
is generally admitted that demand from this source is 
taking on new life. It is the general impression that 
retail stocks in most cases are not large and dealers 
seem to be awakening to the fact that now is the time 
to place their orders before the spring rush sets in. It 


is confidently expected that some good orders will be 
placed during the convention of the Wisconsin Retail 
Lumber Dealers’ Association, which meets in Milwau- 
kee February 21 to 23. 

The report of the state board of forestry, recently 
made, has aroused considerable interest. The state re- 
serves have grown from 40,000 acres in 1903 to 340,000 
acres. E. M. Griffith, state forester, makes a plea for 
a state reserve of at least 2,000,000 acres and urges a 

. . 4. > a 
special tax for the maintenance of a forest patrol. Mr. 
Griffith says in part: 

The state must have a reserve of at least 2,000,000 acres 
in order to protect the headwaters of our most important 
rivers; to aid in maintaining our woodworking industries 
within the state by supplying them with lumber, their raw 
material which they must have, and to ee the beauty of 
our wonderful northern lake region that should annually 
bring millions of dollars into the state, through tourists, 
campers, hunters and fishermen. Our loss of forest resources 
by forest fires has been appalling, amounting to $9,000,000 
in 1908, and to over $5,000,000 in 1910, and our town fire 
warden system has proved absolutely inadequate, as it is 
based on the wrong principle of fighting fires after they occur 
and not preventing them, 

The report then urges the passage of legislation pro 
viding a special tax of 2 1-10 mills in order that addi- 
tional forest area may be bought and also in order that 
a fire patrol may be maintained throughout the period 
when forest fires threaten, The report further says: 

Such a tax will yield about $600,000 a year and it is 
estimated that in ordinary seasons of average fire danger 
the patrol system will cost $250,000, leaving $350,000 a 
year for the purchase of the state forest reserve lands and 
their improvement and protection. The spatrol system will 
be called upon to protect some 18,000,000 acres of land and 
the amount asked for this work, $250,000, means therefore 
an expenditure of only 2 cents an acre annually. 

Authorities of the University of Wisconsin at Madi 
son are proposing the establishment of a 2-year course 
for forest rangers, the winters of which will be spent 
at the university and the summers in praetical work on 
the state forest reserves, or in lumbering operations. 
The proposed school of forestry would occupy a unique 
position, for outside of the Pennsylvania ranger school— 
the graduates of which are bonded to enter the services 
of the state for at least three years—and those estab- 
lished by the federal Forest Service in connection with 
some of the western institutions no attempt has been 
made to meet this demand. It is said that the state 
department of forestry could use all the trained men that 
the department could turn out for a number of years. 





IN THE HEMLOCK COUNTRY. 
Great Deal of Timber Being Marketed—Brisk Demand 
for Cedar Posts—Much Bark and Pulpwood Shipped 

—Train Load of Sleighs. 

MELLEN, WiIs., Feb. 7.—The Roddis Lumber & Veneer 
Company’s railroad property is valued at $22,000 and 
the state taxes for the year are $247.57. The John R. 
Davis Lumber Company, of Phillips, is assessed a rail- 
road valuation of $54,000, the tax being $607.67. 

A great deal of timber is being marketed at Butternut 
this season. The recent thaw, although retarding work 
for a few days, did not injure the roads to any extent, 
and since the last snow the highways are in good condi- 
tion. If the weather continues favorable it is estimated 
that all the mills will be stocked as usual before the 
season closes. There is a brisk demand for cedar posts 
and piling, which are bringing better prices this winter 
than ever before. Considerable bark and pulpwood are 
being shipped and the charcoal kilns will have enough 
stock to keep the kilns in operation all summer. The 
stave mill started up during the last week and will 
have timber enough before the season closes for at least 
«a three months’ run. The McKinney saw mill is get- 
ting in a big stock this winter and there is some good 
timber coming to the veneer mill, notwithstanding the 
usual talk that good timber is about exhausted. 

The Local American Association of Equity, organized 
last fall, has shipped several carloads of eedar posts 
and expects to do a thriving business in this class of 
material in the near future. Trade has been slack for 
the last month, which is due to the fact that the farmers 
have had to buy most of their hay this winter on account 
of last summer’s drouth, and are inclined to go pretty 
slow in the purchase of goods. With good sleighing 
for another month, however, it is expected that busi 
ness will pick up as usual. 

The hauling of a train of loaded sleighs is interesting 
to watch. The engine at camp 6, Shanagolden, hauls 
twelve loads and the Maxwell engine hauls seven loads. 
Each of the especially constructed sleighs carries enough 
to load on a flat car. A loaded train travels about four 
miles an hour. 





ON THE MENOMINEE. 


MARINETTE, WIs., Feb. 6.—‘‘Hemlock is looking up 
and the prospects are for a better year in that trade 
in 1911 than for several seasons,’’ states M. J. Quin- 
lan, of the Bay Shore Lumber Company, of Soperton. 
‘“Yellow pine, which has been entering the market 
for several years, is now $4 above hemlock, while $2 is 
a fair margin. We expect to do considerable in busi 
ness, therefore, which hitherto has gone to the South.’’ 

The Republic Lumber Company has let a contract to 
J. H. Lehmann and the work of rebuilding the burned 
shingle mill has begun. It will be ready for operation 
April 1. 

Nearly 500,000 feet of logs are piled in the I. Brumlic 
mill yards at Klondyke and the mill started sawing the 
last week. Another 500,000 feet of logs will be hauled 
in before spring. 

A new log conveyor three quarters of a mile in lengtli 
is being installed from the main tracks of the Kimber- 
ley-Clark Paper Company at Niagara to the river 
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FROM THE WOLVERINE STATE. 








THE SAGINAW VALLEY. 


The Real Thing in the Blizzard Line—Rail Movement 
Not Heavy—Stockholders Enjoy Camp Feed—The 
Hardwood Situation. 

Bay City AND SaGInaw, Feb. 7.—The first real bliz- 
zard of the season reached this valley Sunday night. 
Railways have been blocked and lumbering operations 
north handicaped for the time being. 

George W. Hotchkiss, secretary of the Illinois Lumber 
& Builders’ Supply Dealers’ Association, of Evanston, 
Ill., drifted into Bay City yesterday and says it seems 
good to get home once more. He came to Bay City in 
1861 from Port Dover, Ont., and resided in Bay City 
seventeen years, leaving for Chicago in 1878. Every old 
Jumberman in the valley remembers him, although he has 
outlived nearly all the active lumbermen in this part 
of the state of twenty-five years ago. 

H. ‘Kimball Loud, of the H. M. Loud’s Sons Company, 
ot Au Sable, says the movement of lumber by rai] of 
late has not been heavy. His company is shipping a 
fair amount of pine, hemlock, basswood and beech tum 
ber and shingles. 

James Grimore, of Au Gres, on the Saginaw bay shore, 
has finished logging. His camps put in 300,000 feet of 
tamarack lumber, 20,000 cedar posts, 8,000 house blocks 
and 1,000,000 feet of shingle timber. Frank Wood has 
finished cutting and hauling 1,500,000 feet of logs near 
Indian River, on the Mackinaw division of the Michigan 
Central, for Ross & Wentworth, of Bay City. 

The annual meetings of Salling-Hanson Company, 
Kerry & Hanson Flooring Company, R. Hanson & Sons, 
all of Grayling, and the Johannesburg Manufacturing 
Company, of Johannesburg, were held at Grayling last 
week and officers reélected. 'T. W. Hanson, manager for 
R. Hanson & Sons, entertained the stockholders at a 
camp dinner, following the annual meeting Wednesday. 
Kach guest was given a souvenir in the form of a copy 
of the menu burnt in wood. ‘The mill manufactured 6, 
695,101 feet of mixed lumber last year. 

Richard Jones, of the Jones-Kerry Lumber Company, 
of St. Ignace, will dispose of his home in Bay City 
and settle at St. Ignace. 

C. A. Bigelow reports the hardwood Jumber business 
good and increasing in volume. There is 25,000,000 feet 
less maple lumber in the hands of Michigan manufac 
turers than a year ago, and estimates are that the quan 
tity put in this winter and to be manufactured during 
the year will be materially smaller than a year ago. The 
price of No. 2 common and better maple has been 
advanced $1 a thousand feet and six-quarter birch also 
has been marked up $1 a thousand. The demand is 
active. 

Factories working up pine are all in operation and a 
fair volume of business is reported. This includes pine 
products of every kind and the shipments of stock by 
rail are larger than last year at this time, with stocks 
fully as large in manufacturers’ hands. Very little 
trouble has been experienced in obtaining all the ears 
needed, 

C. A. Fridlander, of Black River, who has represented 
Alger, Smith & Co. -in disposing of a large quantity of 
stump lands in Montmorency and adjoining counties 
since they finished lumbering in that section, will go to 
Aberdeen, Wash., to take up his residence. 

Myres Bros., of Eaton Rapids, have shiped 70,000 
feet of white oak logs from Springport to the wheel 
barrow works at Lansing, and will ship 10,000 feet more 
next month. There are many patches of white oak timber 
scattered throughout the central part of the state, of 
Which the owners are new disposing. 

Gardner, Peterman & Co., operating a mill at Ona 
way, manufactured 13,000,000 feet of lumber and 3, 
100,000 pieces of lath last year. Of the lumber 5,400,000 
feet was cut for the firm, which is putting in a full 
stock for the coming season. 

The N. Michelson Lumber Company, operating a saw 
mill at Michelson, a new lumber town started by the 
company on Houghton lake, manufactured last season 
5,700,000 feet of lumber and 14,000,000 shingles. The 
timber is shipped over a branch of the Grand Rapids 
& Indiana railroad. 

Yuill Bros., of Vanderbilt, who are cutting 30,000,- 
900 feet of logs near Vanderbilt for W. D. Young & 
o., of Bay City, manufactured 3,600,000 feet of hemlock 
lumber and 3,000,000 pieces of lath last season at their 
mill near Vanderbilt. 

_ The Loud & Hoeft Company, of Rogers City, man 
ufactured 100,000 feet of pine, 2,300,000 feet of hemlock 
and 1,200,000 feet of hardwood lumber, and 800,000 
pieces of lath last season. The company is operating a 
Steam log lrauler which makes three trips a day to the 
mill from the eamps several miles distant. The company 


has several thousands acres of timber in Presque Isle 
county. 





FROM THE CITY OF THE STRAITS. 


Extensive Purchases for Delivery After Opening of 
Navigation—On to Bay City—Trust Mortgage Filed 
—On Trips of Recreation. 

Derrorr, Micu., Feb. 7.—Although conditions are 
{wet as fur as the actual movement of lumber is con- 
*erned, the larger dealers are making the usual exten- 
~ purchases for delivery after the opening of naviga 
“tage Phe weather has been anything but encouraging 
~ 4 building interest, Detroit having had a taste of the 
“t. m that held Chicago and the entire middle West in 

slp for a day or two. Accordingly there is less 


talk heard of an early opening of navigation than was 
current a few cays ago, when April conditions prevailed. 

About 100 of the local retailers have gone to Bay 
City for the three days’ meeting of the Michigan Retail 
Lumber Dealers’ Association. Most of them went in a 
party this morning, having chartered a special car at- 
tached to the Michigan Central train for the occasion. 

Emmett D. Card and Curtis C. Card, eopartners, doing 
business as the Card Lumber & Manufacturing Com- 
pany, 309 Holden avenue, have given a trust mortgage 
covering all their property to the Detroit Trust Com- 
pany as trustee, for the benefit of creditors. The mort- 
gage was filed late last week and the trust company took 
immediate charge of the business, whieh will be con- 
tinued as usual, for the present at least, in the hope that 
the creditors may be satisfied without a sale of the 
assets. The debts aggregate $48,232.43 and the assets 
are said to be considerably in excess of that amount. 
Those most heavily interested are Guy J. Burnham, $10,- 
000; C. W. Kuehl, $5,236.90; the Brownlee-Kelly Com- 
pany, $5,033.63; the Drigg-Grover Lumber Company, 
$1,501.23; Macomb Lumber Company, $1,302.08; Henry 
Stephens Company, $1,394.39; J. M. Clifford Company, 
$1,264.45; Kuehl-Butcher Lumber Company, $1,152.43; 
Sawyer-Goodman Company, $1,085.26. A meeting of 
the creditors has been called for next Friday. 

Gov. Chase 8. Osborn will be the guest of the Fellow 
craft Club at a reception and dinner in honor of the 
opening of the new club rooms in the Palmer building 
next Friday night. All the lumbermen who belong to 
the elub are planning to attend. The rooms have been 
open only two days and already the lumber ‘‘bunch’’ 
has picked out its special table in the dining room, 
where it gathers every noon. John Stuart, of the com 
mittee on interior decorations, is receiving many com- 
pliments on the excellent taste displayed in this im- 
portant detail of the new home. 

O. S. Hawes, of the Salling-Hanson Company, has 
left on an extended trip to Oregon, California and 
other western states, accompanied by Mrs. Hawes. Will- 
iam W. Kelly, of the Brownlee-Kelly Company, and 
Mrs. Kelly will leave about February 22 for a cruise 
in the tropies. They will visit Cuba, Panama, Porto 
Rieo, the Bermudas and Vehezuela. 





LPS 


MENOMINEE RIVER NOTES. 


Snow Deeper Than Ever in the Woods—Machine Com- 
pany Busy Furnishing Sawmill Equipment—-Under 
the Right Management. 

MENOMINEE, Micu., Feb. 4.—Deep snow came before 
the ground was frozen and this condition created many 
annoyances during the first part of the season, One 
blizzard followed another and many difficulties were 
experienced until the January thaw reduced the quan 
tity of the snow. This thaw was followed by intense 
cold and conditions were ideal for two weeks, but an 
other blizzard, from Keweenaw to Menominee, set in 
the first part of this week and the snow is deeper than 
ever in the woods and the roads are badly drifted. 

Lumber is where it was thirteen years ago and the 
condition of the trade is somewhat unsettled. Dealers 
ure optimistic, nevertheless, and look to a brisk trade 
in the spring. Cedar seems to hold its own in’ price 
and there is a demand for the highest grade of shingles 
at top-notch prices. All other grades, however, are 
moving slowly. 

The Chieago & North-Western is handling on an 
average 150 cars a day on the peninsula division. The 
logs are distributed as follows: Jron River, eight cars; 
Pentoga, five cars; McGovern’s mill, eight cars; von 
Platen saw mill, twelve cars; Niagara, seventy-five 
cars. Allowing an average of 6,000 feet a car the 
amount of logs handled daily by the North-Western 
on this division would reach 900,000. 

Loren Prescott, manager of the Prescott Company, 
manufacturer of sawmill machinery, Menominee, says 
that. it has enough contracts on hand to keep the plant 
busy until June and that new orders are coming in every 
day. Among the big contracts which the company is 
now working on are the new mills for the J. W. Wells 
Lumber Company, the I. Stephenson Company, at Wells, 
Wisconsin Land & Lumber Company, Hermansville, the 
Northern Cooperage Company, Gladstone, and the Re- 
public Lumber Company, Marinette. Most of the work 
being done for companies in this vicinity is to replace 
mills which have been destroyed by fire. The Prescott 
Company has on hand large contracts from Florida and 
Maine and representatives of the company are now in 
South Carolina and other sections of the South where 
large mills are to be erected. 

The Greenwood Lumber Company, of Ontonagon, has 
built up a business which is rapidly increasing and there 
is every prospect that the mill will be kept running all 
the year with the full crew and running night and day 
for six months in the year. The mill of this company 
has a record for continuous operation probably not 
beaten by any mill in the state. The company can 
operate for twenty years on its present stand of timber, 

The plant of the Mashek Chemical & Iron Company, 
aut Wells, is being operated at full capacity and the 
market for practically all of the products of the plant 
is brisk. The demand for both charcoal and wool al- 
cohol is exceptional for this season of the year, while 
the market for acetate of lime is not up to the standard, 
Since assuming charge, Grant T. Stephenson, the gen- 
eral manager, practically has rebuilt the plant and 
greatly increased its capacity. Through special arrange- 
ment with the I. Stephenson Company all of the refuse 





ELM 
CRATING STOCK 


Write Us For Special Prices. 





CAR LOTS 


MENOMINEE BAY SHORE LUMBER CO. 


SOPERTON, WIS. 


GIDEON-ANDERSON LBR. & MER. CO, 


MANUFACTURERS AND DEALERS 


CYPRESS, OAK and RED GUM 


HICKORY and ASH TOOL HANDLES. 
Sales office, 1218-1219-1220 Wright Bldg. 
ST. LOUIS, MO. 








GIDEON, MO. 
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LONG AND 
SHORT LEAF 


Yellow Pine 


Annual Capacity 


200,000,000 FEET. 
























KANSAS CITY, MO. 


5 cars 1x6 ”“—10 to 16’ No. 3 Rough or 828. 

5 cars 1x8 “—10 to 16’ No. 8 Rough or 828. 

6 cars 1x10”—10 to 16’ No. 3 Rough or 828. 

12 cars 1x12”-——-10 to 16° No. 3 Rough or 828. 

15 cars 1x8” & wider—10 to 16’ No. 3 Rough or 
828. 

2 cars 1x4” & wider—18 & 20’ No. 3 Rough or 
S28. 


cars 2x4 ”“—1i0 to 20’ No. 3 Rough or 8 & E. 

s 2x6 ”“—10 to 20’ No. 8 Rough or 8 & E. 

cars 2x8 “—10 to 20’ No. 3 Rough or 8 & B. 
ears 2x10” & 2x12”—10 to 20’ No. 3 Rough or 
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All good Short Leaf Yellow Pine--Strictly 
up to grade. Can ship very promptly. 


| C. J. Carter Lumber Co. 


KANSAS CITY, MO. 
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BUYERS OF 
Flooring in Less Than Carloads 


find our methods of delivering 
at carload prices interesting. It 
might appeal to you—better 
let us quote you on 


MAPLE AND BEECH 


FLOORING 


and explain how we do it. A 
good stock enables us to fill 
orders without delay. 


Telecode used. 











Cummer-Diggins Co. 
CADILLAC, MICH. 





J The Critical Customer’s te 


DIXIE BRAND 
Oak Flooring 


A combination of High Class Material with 
Perfect Workmanship. 


Our RED and WHITE 
OAK LUMBER 


is of the same high quality. We can ship promptly straight 
or mixed cars of Lumber and Flooring. 


Bliss-Cook Oak Company, 


4 BLISSVILLE, ARK. 
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OAK FLOORING 


“TOFCO BRAND” 


Q@uarter and Plain Sawn 
WHITE AND RED OAK 








Manufactured in the Most Modern 
and thoroughly Equipped Plant in 
the Country, and located in the heart 
of the Choicest Oak district in the 
World. 


Write Us for Prices. 





Tennessee Oak Flooring Co. 


NASHVILLE, TENN. 











KNOXVILLE, TENNESSEE. 


We run our own mills manufacturing 


POPLAR, QUARTERED WHITE OAK, 
PLAIN OAK, WALNUT, ETC. 


iL WRITE US BEFORE BUYING 
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— THE ATLANTIC LUMBER CO. Inc.— 


MANUFACTURERS AND WHOLESALE DEALERS 


HARDWOODS 


Branch Office, 620 White Bldg. Mason Building, 70 Ki 
BUFFALO, N. Y. me ROSTON, a 








( Vestal Lumber & Mfg. Co. ) 











from the big lumber mills at Wells is hauled to the 
chemical plant, furnishing sufficient fuel to operate it. 
A large force of men is employed at the plant and in 
the woods. Thousands of cords of wood are cut an- 
nually and shipped to the plant. 

The Superior Veneer & Cooperage Company, of Munis- 
ing is engaged in the manufacturing of cooperage ma- 
terial on an extensive scale. The concern owns a con- 
siderable quantity of black ash and will engage in the 
manufacture of racked ash hoops on a large scale. 

S. F. Shattuck, secretary of the Kimberly-Clark 
Mutual Benefit Association, the first industrial insurance 
body to be organized in Wisconsin, has compiled a 
report for eight months ending December 31. The show- 
ing made is most satisfactory 

Workmen are cutting down a grove of four hundred 
trees in Marquette, practically all that are left in this 
vicinity. The trees were recently sold by J. M. Long- 
year to Goringr & Johnson, who will sell the logs for 
Jumber. 
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YEARS NO BURDEN. 


MENOMINEE, MICH., Feb. 6.—The oldest active Jum- 
berman in the upper peninsula is ‘‘Uncle’’ George Har- 
ter, of Faithorn Junction, who a few days ago celebrated 
his 76th birthday. He came to Menominee in 1869 and 
lived here nine years and then moved to Faithorn, He 
started in as a farmer and then went into the lumber 
business. His mill was built fifteen years ago and em 
ploys fifteen men in the cutting of lumber and shingles. 





GEORGE HARTER, MENOMINEE, MICH. ; 
Lumberman, Hotel Owner and Farmer. 


Mr. Harter built a fine hotel at Faithorn in 1892, 
and followed this up by building a store and dance hall. 
The hotel is modern in every way and has all the con- 
veniences and comforts to be found in the cities. His 
store carries general merchandise and farm implements 
and besides all these possessions ‘‘Uncle’’ George owns 
a cedar yard and several fine farms. 

In spite of his years, Mr. Harter is an active man 
and still attends to the details of his extensive business 
interests, paying particular attention to his lumbering 
industries, 





FROM THE FURNITURE CITY. 


Local Lumbermen Attend Retailers’ Annual in Two 
Parties—Increase in the Number of Factories— 
Need of Greater Hotel Facilities. 


GRAND Rapips, Micu., Feb. 6.—Grand Rapids lumber- 
men went to Bay City in two parties today to attend 
the retailers’ annual. The secretary, George P. Sweet, 
was in charge of the morning section and ‘‘ Pa’? Gor- 
don was the bell wether of the evening flock. 

The total attendance of buyers during the furniture 
season just closed was 932. Orders were placed last 
week for furniture for new hotels at Galveston, Tex., 
and Jamestown, N. Y 

Figures just made public by the state factory in- 
spector show a total of 531 factories in Grand Rapids, 
or a gain of twenty-three over the previous year. 

The need of greater hotel facilities is very apparent, 
especially to the furniture interests, and the manufac- 
turers are making a canvass to see what support will be 
given to plans for a new fireproof hotel, costing $500,000. 

The Grand Rapids Furniture Temple Company has 
filed articles of incorporation, which means an 8-story 
exhibition building for this market. The building will 
be erected on Lyon, Ionia and Division streets, across 
from the new federal building. 

Frank Thome has bought the interest of A. J. 8. Jury 
in the Parr Lumber Conipany at St. Johns. Mr. Thome 
formerly was assistant cashier of the state bank of St. 
Johns. 

The Boyne City Lumber Company held its annual 
meeting in this city and reélected officers as follows: 
President, W. H. White; vice president, Thomas White; 
secretary, W. L. Martin; treasurer, Henry Idema. 

The Elm Cooperage Company reélected the following 
officers: President and manager, J. T. Wylie, Saginaw; 
secretary, W. H. White, Boyne City; treasurer, George 
M. Burr, Manistee. 

The Dennis Bros. Salt & T.umber Company has re- 


moved from the second to the seventh floor of the 


Michigan Trust building. 





NORTHERN MICHIGAN NOTES. 


MANISTIQUE, Micu., Feb. 6.—James Donohue is cut 
ting 20,000 pieces of cedar, hemlock and tamarack this 
winter at Holmes’ farm and already has 8,000 pieces 
banked. 

Some monster sticks of timber are being cut at Fre- 
deen’s camp, six miles from Norway, for the Aragon 
mine. Aside from the sawlog output the camp is fur 
nishing trestle poles. One of these was of hemlock, 
sixty-eight feet long and ten inches in diameter at the 
top. 

It is announced that Walter S. Prickett, the Sidnaw 
lumberman and land owner, will be a candidate for the 
state board of agriculture this year against W. J. 
Oberdorffer, the present member. 


! LAKE ERIE PORTS. 


FROM WESTERN NEW YORK. 








Improved Showing in Building—Mass Meeting to Be 
Held to Consider Reciprocity—Annual Automobile 
Show in Progress. 

BuFraLo, N. Y., Feb. 8.—Some of the lumbermen are 
beginning to note a slightly better demand, though there 
is not much buying by retailers. Better weather will 
help and a deal of building is being deferred on that 
account. 

During the last week there was an improved showing 
in the way of building permits, the total costs aggregat 
ing $113,000. The number of permits granted was forty 
seven, of which thirty-one were for frame dwellings. The 
outlook is for a large number of structures and improve 
ments in the business section of the city. 

The Chamber of Commerce is arranging for a mass 
meeting to get an expression on the subject of Canadian 
reciprocity. At a special meeting of the chamber last 
Saturday resolutions were unanimously adopted in favor 
of an agreement with Canada. There was a good repre 
sentation of lumbermen present and Vice President O. E. 
Yeager was in the chair. A. W. Kreinheder spoke for 
the lumber interest of Buffalo, which, he said, was 
strongly in favor of reciprocity. 

Knowlton Mixer returned to Buffalo this week from 
Europe, after a voyage in which his vessel combatted 
continuous storms, headwinds and snow, arriving several 
days behind schedule. 

Kk. W. Bartholomew is planning to visit the Roper mills 
in North Carolina during the latter part of the month 
for his annual inspection trip. 

G. B. Montgomery is at Redlands, Cal., much improved 
from his recent illness and occupying his time largely 
with golf and automobiling. He expects to remain away 
at least another month. 

Palen & Burns are among those that find their business 
very much better this year than it was last. The state 
ment is made this week that last month the firm had 
about three times as much business as it did January 
last year and that the improvement continues. 

The lumbermen look to the completion of the improve 
ments in the building occupied by the Chamber of Com 
merece, which, when completed about the end of this 
month, will furnish them with a central meeting place. 
Several large rooms will be at the disposal of the lum 
bermen as well as other members of the organization. 

Hurd Bros. state that logging operations are going on 
as usual at the Ontonagon mills, despite heavy snowfall, 
which has made work difficult. 

The annual automobile show is being held at the Broad- 
way arsenal this week, the ninth and largest exhibition, 
and all the principal manufacturers are represented. 

The James H. Walsh Company reports increasing frade 
in lumber, especially in birch, in which the company has 
lately made large sales at prices above those ruling 4 
short time ago. 





FROM THE FOREST CITY. 


CLEVELAND, OHIO, Feb. 6.—Business in the outlying 
yards and those in the country districts has shown con 
siderable improvement. This is encouraging to the local 
market, as from most other points business has been very 
slack. The manufacturers are using but little pattern 
lumber and the local yards are putting in only a small 
amount of stock. 

Building conditions have shown a considerable improve 
ment over what they were at this time last year. Dur 
ing January 344 permits were issued for buildings to 
cost $564,122 and for the same month last year there 
were but 183 permits for buildings to cost $281,659. 
December showed 284 permits with a cost of $715,930. 

Local builders have become considerably interested in 
the question of an employers’ liability law since the 
recent meeting of the Builders’ Exchange, which was 
addressed by James A, Emery, of New York, and Fred 
C. Schwedtman, of St. Louis, Mo., who explained the 
result of their investigations along this line to one of the 
best meetings of its kind ever held in Cleveland. The 
present legislature probably will take some steps t0 
improve the employers’ liability law. 

E. G. Fisher, of the Fisher & Wilson Company, has 
returned from a vacation trip to Panama and Central 
America. He was much impressed with the speed with 
which the work on the canal is being pushed. ‘The vast 
quantities of fine cabinet woods hidden in the jungles of 
Central America was also the cause of considerable inter 
est to Mr. Fisher. 
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Good Foundation for Satisfactory Spring Trade—Lum- 
ber Storage Plant to Be Erected—Stiff Price for 
Walnut Tree. 

PHILADELPHIA, PA.,, Feb. 6.—The lumber trade seems 
to have settled down somewhat after its dissipation in 
conventions, stockholders’ meetings and other gather- 
ings, and a good foundation is being laid for satisfac- 
tory spring business. A number of concerns were sur- 
prised to learn that January business was equal to that. 
of the corresponding period last year, and are doing 
fairly well so far this month. Reports seem to indicate 
that the yards as well as the manufacturers expect a 
good spring trade and are fairly well stocked up. This 
condition holds to such a degree that while orders are 
being taken, deliveries are somewhat slow, often at the 
request of the retailer, whose space is occupied by the 
stock he has sold but has been unable to move out on 
account of weather conditions. 

Dun’s Review says lumber trade conditions continue to 
improve and that the volume of inquiries, as well as of 
orders, has noticeably increased. There is also some im 
provement in collections. 

The local trade is feeling the efforts of the manufac 
turers to increase the price of yellow pine and North 
Carolina pine, although no change is noted in the selling 
price locally. Several dealers report higher quotations 
from the mills but state that orders are accepted below 
the quoted prices. Other concerns report that orders 
sent in at the old prices have been returned, with advice 
that orders will not be filled except at the quoted prices. 
Hemlock is still a little shaky and not very active, but 
some members of the trade think it has reeuperated from 
the recent flurry, and is as strong as at any time within 
the last few weeks. Hardwoods remain unchanged, ex 
cept that perhaps oak has increased its lead, with sev 
eral reporting a lot of inquiry for oak timbers. 

An unmistakably better feeling exists in the general 
mercantile trade, with a growing disposition reported to 
buy for spring delivery. Orders are small but frequent, 
and more confidence is evident. Belief in the promise of 
a better outlook has been strengthened by the renewed 
uplift of prices and expansion of activity in the stock 
market, and one authority on financial matters is quoted 
as stating that in the last two weeks speculation has 
increased 50 percent. 

Weather conditions have been detrimental to the build- 
ing trade, and little was accomplished during the last 
week, Most of the permits issued were for 2- and 3- 
story dwellings, but one for a college building valued 
at $47,000 was among the eighty-four granted, of which 
the total value was about $225,000. 

A tract. of thirty-five acres on the Delaware river 
front, extending from Westmoreland to Ontario’ streets, 
in the forty-fifth ward, has been conveyed by William L. 
Ludascher to the Ontario Land Company for a nominal 
consideration, subject to a $1,000 ground rent and a 
mortgage of $101,250. A huge lumber storage plant will 
be located there, which will be oceupied by the Pierson- 
Ludascher Company. ‘Two large piers will be erected 
in addition to a storage building and a series of lumber 
sheds, 

Improvements to the port continue apace. The dredg- 
ing of the Schuylkill channel, insisted upon by Mayor 
Reyburn as an urgent necessity, and thereupon speedily 
done, already has been of benefit to port development. 
Vice President J. W. Vandyke, of the Atlantic Refining 
Company, yesterday explained this in a letter sent to the 
mayor. He says: ‘‘The recent dredging of the lower 
Schuylkill having been completed, we have taken occa 
sion to make a number of soundings over the improved 
channel, as was necessary for the safe maneuvering of 
vessels consigned to us. Thinking the results would be 
of interest to you, we beg leave to advise that at no 
point was there found to be less than twenty-six feet 
of water at mean low tide. This condition enabled the 
two deep draft steamships recently loaded at our docks 
to pass safely into the Delaware river. When knowledge 
of this improvement has reached the outside it will un- 
doubtedly facilitate the chartering of vessels for Phila- 
delphia loading, for the reason that previously owners 
have frequently declined to send their ships here because 
of channel conditions. ’’ 

More than 1,250,000 tons of iron ore were imported 
into this port last year. To meet this growing business 
a notable addition to the facilities of this port has been 
made in the new ore-handling pier which has just been 
completed by the Philadelphia & Reading Railroad Com- 
pany at Port Richmond, and which will be placed in 
Operation next week. The pier is the only one of the 
kind on the Atlantic seaboard and the most thoroughly 
equipped in the United States, the entire structure, in- 
cluding the machinery, representing a total cost of $500,- 
000. While the enormous increase in the importation 
of iron ore to Philadelphia warranted such an improve- 
ment several years ago, it was not until February, 1909, 
that the first foundation of the dock was laid, but the 
contract was rushed through in record time, as the Read- 
ing takes care of more than nine-tenths of the annual 
tonnage of the product entering by way of the city. 
The pier is known as pier No. 14 and has the largest 
dimensions of any pier along the Delaware river front. 
It is 764 feet in length and sixty-nine feet wide, being 
constructed throughout of solid concrete-face walls sup- 
ported by piling. It is filled in with earth to a point 
fifteen feet below mean low water and forms a fitting 

8e for two electrically operated ore unloaders, which 
have the wonderful capacity of transferring 300 tons of 


eargo an hour. In fitting out the pier the railway man- 
agement apparently did not lose sight of the future, and 
the river about the dock has been dredged to a sufficient 
depth to accommodate the largest ships that will ever 
steam up the Delaware. Though but four railroad tracks 
are beneath the powerful unloading cranes, there is suffi- 
cient room for at least as many more, and some idea of 
the remarkable capacity of the new mechanism can be 
gleaned from the fact that a 6,000-ton vessel coming into 
the dock in readiness to discharge at 7 o’clock in the 
morning can be unloaded before 6 p. m. 

The great campaign for Y. M. C. A. funds was more 
than a success, the committee having raised $30,000 over 
the $1,000,000 it set out to collect. The lumbermen’s 
committee made a very creditable showing in this work. 

The Wholesale Lumber Dealers’ Association of Phila- 
delphia will hold. a meeting at the Union League rooms 
Thursday of this week. 

With evidence showing that fifty-six voters in two 
divisions of the Twenty-fourth ward had been assisted 
at the election of 1910, the hearing of testimony on 
behalf of Frank H. Hawkins, lumberman, who is seek- 
ing the seat of representative oceupied by George D. 
McCreary, was brought to a close. Sheriff Joseph Gil- 
fillan, who is ceunsel for Mr. MeCreary, will call a few 
witnesses next week to offset the evidence produced by 
counsel for Mr, Hawkins, and the matter will then be 
placed in the hands of the contest committee of Con- 
gress. The contest has brought to light alleged irregu- 
larities in registration. 

One of the largest tracts of virgin hemlock left in 
western Pennsylvania is said to be situated in Elk county 
and most of it is owned by the Elk Tanning Company. 
It is along Bear creek and its area is 11,000 acres. At- 
tention has been directed to this forest recently through 
rumors that the company is preparing to eut it this 
summer. 

The wooden telegraph pole is rapidly being supplanted 
in this state by the concrete pole. All the poles erected 
in the Pennsylvania railroad yards at Northumberland 
are concrete, and were made there. 

Walnut trees bring stiff prices. J. I. Nace, of Lower 
Paxton, Dauphin county, sold a walnut tree that stood 
on his farm to a Mr. White, of Harrisburg, who had it 
sawed and shipped abroad. The price paid was $50. 

I. W. Edgar, of the O. D. McHenry Lumber Company, 
Arcadia, Va., Nathan H. Bundy, treasurer of the Fos- 
burg Lumber Company, Norfolk, Va., F. A. Hofheins, 
of the Transfer Lumber & Shingle Company, North 
Tonowanda, N. Y., Myron J. Kimball, of the Kimball- 
Prince Company, Vineland, N. J., and Mr. Hollister, of 
the Pine Plume Lumber Company, Montgomery, Ala., 
were among trade visitors last week. 





SMOKY CITY TRADE NOTES 


Building Operations Stopped by Inclemency of the 
Weather—Railroads Buying Everything Needed Ex 
cept Steel Rails—Notes of the Trade. 

PittsBuRG, Pa., Feb. 7—Heavy snows and rains have 
stopped building operations and have made movement slow 
in all commercial operations. In industrial lines there 
has been a slightly improved situation, as the big iron 
ana steel works are running to better advantage and 
more men are returning to work. Railroads have ap- 
peared in the markets for practically everything but 
steel rails. Car orders continue to come in steadily and 
are maintaining sufficient strength to keep plants in 
operations. 

Lumbermen take a very hopeful view of the gencral 
situation, believing that a growing enlargement of busi- 
ness is on the way that will not stop until they are all 
fairly busy. The improvement in foundry trade has been 
noted through the increased buying of pattern and shop 
lumber and railroads are asking for considerable yellow 
pine stocks, after an absence from the markets several 
months. 

Louis Germain, of the Germain Company, returned 
from an eastern trip last week, and reports booking some 
attractive business. The Germain Company is getting 
a good share of what is going and is becoming strongly 
optimistic as the year advances. 

The Breitwieser-Wilson Company notes a quiet period 
in the retail trade, but more active interest is being 
shown in industrial lines and current business and that 
in sight for the near future. Prices are somewhat weak 
in many lines, but an improved feeling is affecting this 
condition already. 

Manager I. I. Balsley, of the Palmer & Semans Lum 
ber Company, was out of the city on a business trip the 
last few days. The company reports a fair demand for 
better grades of hardwood and at steady prices. 

EK. V. Babeock & Co. reports a generally fair demand 
for lumber, with a trifle better feeling in spruce during 
the last week. T. Rubenstein, an exporter from London, 
England, was at the Babcock office this week, having 
stopped over from Cincinnati en route to the Coast. 
Mr. Rubenstein is a large buyer of lumber. Charles 
Estes, of Estes & Co., of Philadelphia, was also a visitor 
at the Babcock offices this week. 

The Kendall Lumber Company reports a spell of quiet 
owing to the bad weather and consequent delay in large 
outside operations, while mining is at its dullest season 
at this time. The company’s mills are all working to 
capacity. J. H. Henderson, secretary, was at Alexander 
looking over the Croft plant last week and reports that 
the new mills are making a fine record. 

Bemis & Vosburgh say that there is a decidedly more 
optimistic tone to general trade, although actual increase 
in business is only slight, with weather conditions against 
any immediate revival. The company reports the receipt 
of many inquiries and a firmer tone to prices generally, 
with slight increases in some items. 

J. G. Criste, of the Interior Lumber Company, reports 
conditions somewhat quiet, with severe weather forcing 
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Quartered White Oak. 


Large Flash Figured Stock Our Specialty. 
We also Manufacture: 


Plain Red and White Oak, 
Cypress, and Red Gum. 
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We dip all of our lumber. 
Capacity 80,000’ per day. 


Leavitt Land & Lumber Co. 


DERMOTT, ARKANSAS. 
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We have Ready for Prompt Shipment : 


250 M Yellow Poplar all grades and thickness. 

200 M Plain Mtn. Oak 4-4”’ to 8-4’’ Mostly1& 2 & No. 1 Com. 
50 M Basswood 4-4’’ length largly 12 ft. nice stock. 

200 M Chestnut 4-4, 6-4 & 8-4 mostly S..W. & 2Com. 


Send us your inquiries for any kind of 
HARDWOODS, WHITE or YELLOW PINE 
in the rough. 


Logan-Maphet Lumber Co. 


Manufacturers of 


PINE AND HARDWOODS 
KNOXVILLE, - - TENNESSEE, 











Himmelberger-Harrison Lumber Co, 


Red Gum 
Specialists 


Milis at: Sales Office: 


MOREHOUSE, MO. CAPE GIRARDEAU, MO. 
Sn — So —Sooe— 0 — 


RED GUM 


MANUFACTURERS 
MILLS AT EARL, ARK. 











OAK, ASH, CYPRESS. 


The Crittenden Lumber Co. 


336-338 Scimitar Bidg., MEMPHIS, TENN. 


OAK FLOORING 


End 


Dried} YA Matched 


Polished 





NORTON LUMBER CO. 


RICHEY, MISSISSIPPI 


RED GUM 


Finest Stock inthe South Also Oak, Cypress, Ash 


“overeey HARDWOODS 
YARDCC&LRR 
Write ue what you have, will send inspector to Mill. 
WM. RB. CORNELIUS, 5: ete ace OSI 
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We Have 


The 


Goods— 


Our stock is of a quality that 
will bring you back to us for 
more soon —it sells so quickly. 
We carry a complete stock of 


Cypress, Red Gum, Oak | 


Long and Shortleaf Yellow Pine Dimension sizes and 
kiln dried Finish, Virginia Pine yard sizes, Va, and 
N.C. White Pine, Poplar and Tupelo. Our specialty— 
original growth South Carolina Shortleaf and Cuban 
Pine Dimension timbers will answer same purpose as 
Long Leaf and much cheaper. 


Send us your inquiries. 


Virginia-Carolina Lumber Co. 
LYNCHBURG, VA. 
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VA. and N. C. YELLOW PINE 
VA. and W. VA. HARDWOODS 


the Ward Lbr. Co. inc. 


We carry in stock all 
sizes Dimension and Boards. 


Lynchburg, Va. 





Pierce Lumber and Manufacturing Co., Inc. 


YELLOW 
Makers of Fine Mill Work and Interior Finish 


LYNCHBURG, VA. 
WHOLESALE DEALERS IN 


PINE AND HARDWOOD LUMBER { 


















Two 


AKERS 


We are Manufacturers and Operate our own mills; in 
buying from us, you are dealing direct. 


Stock and Timbers on hand in 


Virginia and N. C. Pine 


Million Feet Dimension 


LUMBER CO., LYNCHBURG, 

















Williams & McKeithan Lbr. Co. 


RED GUM 


AND OTHER HARDWOODS 


— Write to — 


LYNCHBURG, VA. 

















































































MISSOURI 
PACIFIC 





Have Your Secretary 
Write Today 


For a copy of our handsomely illustrated 
book descriptive of 


A Foreign Land a Step Away 


Maybe you would like to take a Winter 
Pleasure Journey to Our Neighboring 
Republic and, Incidentally, look over its 


timber resources. 
You can include Hot Springs, Ark., and San An- 


MEXICO, 


tonio, Tex., in the same trip — through 
service via these tourist centers 
from St. Louis to Mexico City. 


C.L.STONE B.H.PAYNE 
Pass. Traffic Mngr. Gen. Pass. Agent 
ST. LOUIS 

















a slowing down of buying for the moment. The out- 
look, however, is hopeful and at no distant date some 
good business is expected to appear. 

The Flint, Erving & Stoner Company reports a few 
more inquiries, compared with a week ago, but prices are 
still off. 

The Morlan-Ricks-Hughes Company reports a fair 
amount of inquiries with prices irregular in general jum- 
ber trading. L, T. Morlan, of this company, was out of 
the city this week on a business trip. Buyers are expected 
to become more numerous by March 1. 


NORTH ATLANTIC COAST. 


THE PENOBSCOT RIVER DISTRICT. 














Negotiations Under Way for Sale of Labrador Timber 
Lands—To Map and Estimate Big Area in Quebec— 
A Big Pine. 

Banoor, ME., Feb. 4.—Linwood C. Tyler, of the bank 
ing firm of Tyler, Fogg & Co., has received a cablegram 
from Charles D. Stanford in London stating that nego 
tiations are progressing satisfactorily for the sale of the 
Anglo-American Development Company’s Jarge timber 
land interests in Labrador. Four Bangor men, Linwood 
C. Tyler, Charles D. Stanford, Roscoe H. Wing and 
Frederick W. Hill, are interested in this development 
enterprise, with a group of New York capitalists. The 
property embraces 13,853 square miles, or 8,865,000 
acres, about equal to the area of Massachusetts, or to 
entire area of timber lands of Maine. Upon it are dense 
spruce forests, estimated conservatively to contain 
30,000,000,000 feet of lumber, or 50,000,000 cords of 
pulpwood, so that, allowing for natural growth, the 
supply is practically inexhaustible. The spruce is finer 
grained than that of Maine, and is better adapted for 


pulp making. ‘There are numerous water powers and 
several harbors, while a railroad is projected from 
Quebee. The Anglo-American Development Company, 


Limited, was organized in St. Johns, Newfoundland, last 
August by Charles D. Stanford and R. H. Wing, of 
Bangor, and R. W. Strong and Charles W. Tessier, of 
St. Johns, with $500,000 capital stock, all paid in, 
divided into 5,000 shares of the par value of $100, All 
the rights thus acquired by the Anglo-American company 
were transferred to the New York-Bangor syndicate, 
which is about to dispose of the property to a London 
syndicate. 

Appleton & Sewall, Bangor foresters, have closed a 
contract whereby they are to map and estimate 400 
square miles of timber land for the Chicoutimi Pulp 
Company, Chicoutimi, province of Quebec. The tract, 
which contains approximately 250,000 acres, is at the 
head of the Saguenay river, 200 miles north of Quebec 
city. The work is to be in active charge of Mr. Sewall, 
who left this week for Chicoutimi, where he will estab 
lish headquarters, taking with him a large crew. ‘The 
work of survey will be most difficult, the temperature in 
that district averaging 10 below zero. This is believed 
to be the largest commission ever attempted by a private 
forestry concern of Maine. About fifty men will 
engaged in the work. 

Not all of the great trees that made Maine famous as 
the Pine Tree state have passed into the realm of tradi 
tion. Frank H. Barwise, on his woodland in Essex street, 
this week cut a pine measuring three feet on the stump, 
and from which he cut three 16-foot logs before he 
reached a limb; then three 12-foot logs, leaving a top 
of sixteen feet. Every stick was as sound as an acorn, 
and the sixth log measured eight inches across its top. 
This was some tree to be growing in 1911 in the town 
ship of Bangor. 
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NEW ENGLAND TRADE NOTES. 

Boston, Mass., Feb. 4.—George W. Belonga, president 
of the Brett Lumber Company, will in the future give his 
entire time to that business. He has been conducting 
a shoe manufacturing business but states he will give 
this business up as soon as possible. The Brett Lumber 


Company has taken the agency of a line of southern 
lumber. 
The Berkshire Lumber Dealers’ Association held a 


meeting and dinner at the Wendell hotel, Pittsfield, Mass., 
last week. This association comprises the retail lumber 
dealers in western Massachusetts. 

The annual meeting of the Lumber Trade Club of 
Boston will be held Thursday, February 9. 

James M. W. Hall, of the Hall Lumber Company, 
Boston, spoke last week before the Boston Chamber of 
Commerce, 

Lumber freights from the Atlantic ports are steady at 
$5.25 to $5.50. 

Receipts by water at Boston last week were 2,390,471 
feet of lumber from the South and 240,878 


feet of 
lumber from the provinces. 
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‘*THE LARGEST HEMLOCK.’’ 

KELSO, WAsH., Feb. 4.—The largest hemlock tree in 
the world so far as is known stands on the bank of 
McCoy creek in Lewis county, and, as it is ineluded in 
the Rainier national forest, it may add centuries to the 
several hundred years which it has been growing. ‘The 
tree, which measures twenty-three feet in cireumference 
and seven and one-third feet in diameter, has a clean 
stem to the first branch 100 feet from the base and is 
perfect in every way. It lifts its crown 250 feet in 
the air. 

OPBAPBA BBL LLL 


New York, Feb. 9.—A bankruptcy petition has been filed 
against the R. H. Mathews Company, dealer in building ma 








terials, Park avenue and 155th street. 








LUMBER SHIPMENTS ] 





From New York City. 
FOR WEEK ENDED FEBRUARY 4. 

Queen Klizabeth, Aires—- 3,483 pieces lumber ; 150, 
223 feet lumber, 

Prinz Joachim, Callao-—-1,320 packages box shooks. 

Prinz Fr. Hendrik, Curacao 1,348 feet lumber. 

Cienfuegos, Cienfuegos-—2326 bundles lumber; 470 bundles 
lumber. 

Sarnia, Callao—260 packages lumber, 

Allamannia, Cartagena 27,860 feet lumber. 

Teras, Christiana—-1,508 pieces lumber 

Adwance, Colon——522 pieces lumber. 


Suenos 


Celia, Callao—5,055 staves; 2,136 pieces lumber; 36,829 
feet lumber. 
Hamburg, Wavana—15,257 feet lumber. 


Galileo, ull 
Bermudian, 
lumber’ 
Niagara, Havre 
Sarnia, Kingston 


4,128 pieces lumber. 


Hamilton—20,754 feet lumber; 2,035 pieces 


562 logs lumber; 10 cases lumber. 
166 bundles shooks. 


Vinnehaha, London-—5,809 pieces lumber; 75,073 feet 
lumber, 
Rhine, Montevideo feet lumber. 


1,337,787 
Frutera, Port Antonio—1,240 bundles shooks 
Bohemia, Sierre Leone—-110 packages shooks 


and heads. 








Kirkdale, Sydney—-23,066 staves ; 66,841 feet lumber. 

Hgrpagus, Sydney etc.—-6,326 pieces lumber; 9,033 feet 
lumber, 

Celia, Valparaiso 15,441 feet lumber ; 3,628 staves. 

From Mobile, Ala. 
KOR WEEK ENDED FEBRUARY 4 

British steamer Sachseniwald, Wamburg, Germany—155 
bags shuttle blocks; 548 bundles golf sticks: 13,786 oak 
staves ; 44,030 feet oak lumber; 480,630 feet pitch pine lum 
ber; 300 dogwood logs; 17 red gum logs; 300 hewn poplar 
logs; $11 poplar logs, rough; $27 hickory logs. 

British steamer VThimbleby, Rotterdam, Holland—-244 ash 
logs; 27 poplar logs; 3,963 oak staves: 617,288 feet piteh 
pine lumber; 346,000 feet sawn pitch pine timber; 27,136 
fect hewn pitch pine timber. 

American steamer Lampasas, New York —-150,000 feet 


pitch pine lumber. 
Norwegian steamer JI’jell, Puerto Cortez 


, 18,260 feet piteh 
pine lumber, 


Swedish steamer Upplands, Buenos Aires-—1,988,362 feet 
pitch pine. 

British steamer Kenwood, Delagoa Bay, Africa-—-343,529 
feet sawn piteh pine timber. 

Norwegian steamer Mount Vernon, Port Limon—55,685 
feet pitch pine. 

British steamer Wilster, Havre, France 86,522 feet pitch 
pine lumber; 80 walnut logs; 146 hickory logs; 308 ash 
logs; 12 tulip logs. 

American schooner Maud Bo Krum, San Juan—578,118 
feet pitch pine lumber 

British schooner Laura € Nueva Gerona —74,292 feet 
pitch pine lumber. 

Norwegian steamer Signe, Wayana—-103,798 feet pitch pine 
lumber. Caibarien— 486,878 feet pitch pine lumber. 

British steamer Portland, Tyne, Kngland—578,540 feet 


sawn pitch pine timber ; 15,784 feet pitch pine lumber ; 4,594 


fect hewn oak timber; 5,460 feet oak lumber Dunkirk, 
France--348,960 feet sawn pitch pine timber: 6,954 feet 
hewn pitch pine timber. 
From New Orleans, La. 
rok WEEK ENDED FEBRUARY 4. 

Steamer Swedish Prince, Bremen——Oak lumber; oak, ash 
and hickory logs; staves. 

Steamer Progreso, Havana—Yellow pine lumber. 


Steamer 
Steamer 


Ponce, Porto Rico 
Navigator, Ceiba 


Crate and box material. 
Yellow pine lumber; crossties ; 


piling. 

Steamer Newlands, Dunkirk and Glasgow—-Yellow pine, 
oak, gum, cypress, hickory and cottonwood lumber; pine 
timber; ash and hickory logs; staves. 

Steamer Proteus, New York——-316,666.feet lumber; head 
ings. 

Steamer Rogina, Vort Barrios, Belize and Port Cortez 
Yellow pine lumber. 

Steamer Commodore, Liverpool. -Oak, cypress, poplar and 
ash lumber; staves, 

Steamer Cuban, Manchester---Yellow pine, oak and gun 
lumber; pine timber. 

Steamer Antigua, Rotterdam-——Yellow pine, oak and gum 
lumber ; hickory squares; oak, ash and hickory logs; staves; 


pencil slats. 


Steamer Atenas, Colon—-Yellow pine lumber; creosoted 
piling. 

Steamer Chalmette, Wavana—Yellow pine lumber, 

Steamer Hvarilda, Vera Cruz and Tampico —Yellow pin 
lumber; crossties; box shooks. 

Steamer Momus, New York—-83,333 feet lumber; box ma 
terial; staves; skewers. 

Steamer Author, Liverpool—-Yellow pine and hardwood 
lumber; shuttle blocks; hardwood billets; handles. 


Steamer Belita, Rocas del Toro-—Factory work. 

Steamer Jl Piemonte, Genoa—Yellow pine, oak and gum 
lumber; pine timber; gum, ash, poplar and hickory logs; 
staves. 

Steamer Tampican, Wavre--Yellow pine lumber; poplar 
logs ; staves. 

Steamer Jacob Bright, Progreso— Box shooks 


Steamer Yellow 


—™ 


From Norfolk, Va. 
VOR WEEK ENDED FEBRUARY 4. 

British steamer Last Point—-400 tons ash logs, 380,160 feet 
hardwood lumber, 79,200 feet N. C. pine. 

targes R. J. Camp and Pacific—Viling for New York 

targe Wicoraico—North Carolina pine for New York. 

Schooners Clarence Holland and Jennie Bell—--North Caro 
line pine for Baltimore, Md. 


Progreso 


~~ 


Corinto, pine lumber 











British steamer Jndrani, Glasgow—-350,000 feet hardwood 
lumber; 145,000 feet pine; 25 gum logs. 
From Aberdeen and Hoquiam, Wash. 
FOR WEEK ENDED JANUARY 28. 
Schooner Willie R. Hume, Guaymes —775,404 feet lumber 


and 95,641 feet poles. 
Steamer Chehalis, San 
Steamer Santa 
Santa Barbara, 

cargo. 
Steamer 


krancisco—Cargo lumber 

Vonica, San Francisco—Cargo lumber 
San Francisco and San Pedro-—General 
Cargo lumber. 


Norwood, San lrancisco 


Steamer Coronado, San Vedro—Cargo lumber. 
Steamer Lindauer, San lKrancisco—Cargo lumbet 


Ca 
Hawaii—( 
West, New 


Steamer Bandon, San Francisco 

Schooner Baxter, Eleele, 

Schooner Ldward R, 
lumber, 

Steamer Daisy Mitchell, San Pedro—Cargo lumbe! 

Schooner Cecelia Sudden, San Francisco——Cargo lutmber. 


vo lumber 
argo lumber, 
Castle, Australia 





Cargo 


nan 
From Portland, Ore. 
FOR WEEK ENDED, FEBRUARY, 4 
Steamship Johan Paulsen, 350,000 feet fir, for. San bran 
cisco. 
Steamship Casco, 550,000 feet fit, for San Francisco. 
Steamship Tamalpais, 550,000 feet fir, for San Prancisee 
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CRESCENT CITY NEWS. 


Manufacturers Keep Eye on Yellow Pine Situation- 
Warm Fight Imminent Regarding Reciprocity—Com- 
missary Managers to Meet. 

NEW ORLEANS, La., Feb. 6.—Not a great deal of 
change is noted in the last week’s trading. The gen 
eral attitude is one of hopefulness and most comments 
are of an optimistic nature. Manufacturers of nearly 
all the southern woods are closely watching the yellow 
pine price situation, which affects most of the others 
to greater or less extent. So far, it is deelared, the yel- 
low piners are maintaining quotations firm and have 
resisted the tentative efforts to unsettle their market by 
offers of business at the old concessions. Some shrewd 
observers take the view that the buyers are withholding 
orders to some extent for the purpose of trying out the 
yellow pine manufacturers and testing their ability to 
hold out for the better prices they demand. By this 
view the market situation of the whole field will be 
lifted to a firm basis if the yellow pine people hold the 
fort for another six weeks. By that time, it is argued, 
the retailers will have to stock up and will be willing to 
accept the higher prices, with benefit to woods other than 
yellow pine. Demand for the latter wood has increased 
little, if at all, the last week, but the sales represent 
more money than they did and it is considered only a 
question of a short time when the eall will show marked 
improvement. The export market, too, remains about 
where it was. Domestie inquiries are numerous and 
the individual takings, while not large as a rule, seem 
to be fairly plentiful. The cypress people note a steady 
improvement in their market. The January business, by 
most accounts, was larger than that registered in Jan 
uary, 1910, though the prices, taken all around, may 
have been a shade lower. At this writing prices are 
rated firm with upward tendencies. Within the last few 
days, it is said, slight advances have been made on a 
few items of uppers, without diminishing the call. De 
mand is well distributed, being least active, possibly, in 
the Kast. 

New Orleans lumbermen are watching the reciprocity 
proposal of Mr. Taft with a deal of concern and may 
decide to take an active part in the fight to prevent the 
free entry of Canadian lumber. The time is inoppor 
tune, they feel, to tinker the lumber schedules, since the 
industry has not recovered from the depression that be 
gan in the fall of 1907. Admission of lower grade lum 
mer from Canada free of duty will seriously interfere, 
it is believed, with the marketing of low grade stock 
produced in the South and witder present market condi 
tions might prove very little short of disastrous 

A recent bulletin from the lumber bureau of the 
Southwestern Tariff Committee, signed by BF. A. Leland, 
chairman, eonfirms the reports of another effort to ad 
vance lumbcr freight rates. Mr. Leland gives notice 
that the roads represented in the committee will advance 
lumber rates from producing points in the South to 
points in Central Freight Association and Trunk Line 
territory, effective April 1. For the new rates it will be 
necessary to wait the issuance of new tariffs by the re 
spective lines. It is stated on good authority that the 
Interstate Commerce Commission will be asked to sus 
pend these advances pending investigation as. soon as the 
tariffs are issued. By current report the contemplated 
advances range from 1 to 3 cents, the average being 
about 2 cents. 

Arrangements are being made to hold a meeting of 
commissary managers of the Gulf states in this city 
February 22 next. The meeting will be held, probably, 
in the Progressive Union hall and those who are pro 
moting it say that a large attendance is indieated by 
the replies to the call. 

Resent Interference. 

While New Orleans naturally is deeply disappointed 
by the failure to land the Panama exposition and resent 
ful of the President’s interference and of some of the 
methods used by the Friseo boomers, a notable increase 
of business activity has followed the action of the 
House. This is largely attributable, no doubt, to the 
fact that a great many were holding their plans and 
projects in abeyance pending the final disposition of the 
fair question, and now that it is practically settled are 
making up for the lost time. Real estate transfers are 
more numerous and a good deal of building is planned. 
Every Orleanian is deeply grateful to Representative 
Rodenberg, of Illinois, who championed the New Orleans 
cause so ably, and the Contractors’ & Dealers’ Ex 
change, through its directors, last week adopted a reso 
lution expressing its thanks and appreciation of his 
couspicuous services. It is not at all improbable that 
a celebration of some sort will be held in New Orleans 
in 1915, notwithstanding the decision of Congress. Sev 
eral plans to that end have been proposed already. 

Advices from Bluefield, Nicaragua, state that prepa 
rations are there being ‘made for the construction of 
the first railroad from the Atlantie coast to the interior 
of that republic, and that the first shipment of steel 
rails has been made from New York. The line is pro 
jected to run from Bluefields to Rama, thence to San 

Ubaldo, on Lake Nicaragua. It is understood that the 
line from Rama to San Ubaldo will be constructed first, 
as Rama is at the head of deepwater navigation on the 
Escondido river and may be reached by boat from 
Bluefields, Completed, this project would give Nicaragua 
4 through rail and water line from the Atlantic to the 
Pacific coast, with Corinto as the Pacifie terminal. 

It is reported from Meridian, Miss., that the Wymond 
Stave plant in that city, closed several weeks ago as 


the outgrowth of litigation, has resumed operation fol- 
lowing an adjustment of the legal troubles. 

The D. K. Jeffries Lumber Company has completed 
and begun the operation of one of its projected saw 
mills in Concordia parish. Another is said to be nearing 
completion and the building of a third is contemplated. 
The Tensas River Lumber Company, organized by the 
Balch-Taft interests of Cincinnati and operating in the 
same parish, is reported to be establishing a sawmill 
town that will be known as Tensas City. 

The Luteher & Moore Cypress Company closed its 
Luteher plant Saturday night for the purpose of install- 
ing seven boilers, which were received at Lutcher last 
lriday. The work will require several weeks, but dur- 
ing the shutdown a large number of the company’s em- 
—— 8 will be kept busy with general repair work. 

L. 8. Boudreaux is building a mill of moderate eapac- 
ity near Chacahoula to eut tupelo, for which there is 
said to be a steadily growing demand at improving 
prices. 

Vice President W. C. Nixon, of the Frisco railroad, 
with General M: anager F. EK. Elliott, inspected the slips 
at the company’s terminals at Chalmette last Saturday. 
During their visit to New Orleans it was announced 
that work on these slips, which have remained unfinished 
for many months, would be resumed very soon. Con- 
struction was discontinued for reasons that were never 
thoroughly explained, and it was rumored at one time 
that the slip plan had been abandoned. Completed and 
in operation, they will prove a great convenience to 
exporters. 

Fire in the car shops of the Tremont & Gulf railroad, 
at Kros, last Wednesday, menaced the plant of the Tre- 
mont Lumber Company for a time. <A high wind was 
hlowing and the entire mill foree was set to fight the 
fire and watch for flying sparks. The blaze was confined 
to the car shops, however, and destroyed the round- 
house, several locomotives and a steam log loader, The 
loss is estimated at about $50,000. At Coushatta, last 
Thursday, the saw mill of J. A. Leindecker was burned, 
the planing mill and lumber yards being saved. The 
mill will be rebuilt at onee, it is stated. On Wednesday 
of last week the Big Pine Lumber Company, of Colfax, 
suffered the loss by fire of three dry kilns, with contents 
and three cars of lumber, the total damage amounting 
to $20,000. Krom Covington it is reported that the 
long dry spell has resulted in more or less damage to 
the timber from fires. 

A dispateh from Shreveport states that L. Rosenbaum, 
RK. M. Conway and J. W. Hahn, of Oklahoma City, were 
there last week negotiating for the purchase of 400,000 
acres of cutover lands owned by the Buchanan interests 
and lying along the Louisiana & Arkansas railroad be 
tween Shreveport and Little Rock. From Shreveport 
the party proceeded to Alexandria to look over eutover 
lands in that section. 

The Roseland Veneer & Package Company, Roseland, 
has bought a site on which it proposes to erect a large 
brick commissary and office building for its own use. 

There has been filed for reeord at Gulfport, Miss., a 
mortgage for $1,000,000, given by the Gulf & Ship 
Island Railroad Company to the Metropolitan Trust 
Company, of New York, to secure an issue of general 
andl refunding 6 pereent gold bonds of the railroad 
company. It is stated that ‘the money derived from the 
sale of these seeurities will be used to pay an outstand- 
ing indebtedness of $500,000 and for the general im 
provement of the system. 

John F. Nuttall, of Patterson, has been appointed 
register of the new consolidated federal land office at 
Jaton Rouge, the appointment having been made, it is 
understood, on the recommendation of Frank B. Will 
iams, chairman of the republican state central ecommit- 
tee and head of the I. B. Williams Lumber Company. 
Mr. Nuttall is well known and his appointment is said 
fo give general satisfaction. 


eee 


SOUTHWESTERN LOUISIANA LUMBER NEWS. 


Yellow Pine Situation Good—Railroads Once More in 
Buying Column—Surprisingly Good Demand for 
Lower Grades. 

LAKE CHARLES, LA., Feb. 7.—-The yellow pine situa 
tion is getting to the point where it can no longer be 
considered unsatisfactory. The demand from the south- 
ern and central western states has been well maintained 
during the last ten days, and the Lake Charles mills have 
been particularly fortunate in getting their full share 
of the business now being given the yellow pine mills 
of the South. Assorted stocks are being ordered in 
large quantity in an effort to replenish the diminished 
retail yard stocks of many of the western retail dealers, 
and it is very often the case that a mill has to figure 
close to fill such orders, owing to the diminished condi 
tion of its own visible supply. 

The railroads also have been getting back into the 
buying column. Lately several fine orders were booked 
by the Lake Charles mills, One order came from a 
large western line which has been buying its lumber on 
the Pacific coast for a number of years but which now 
admits that yellow pine is better suited to its needs than 
the lumber it. lately has been using. This is very grat- 
ifying to the yellow pine millmen in this section who 
are familiar with this particular transaction, The Mex- 
ican railroads have been buying some stuff from the 
Lake Charles mills, but owing to the renewal of hostili- 
ties in that section it is feared that the demand from 
this quarter will cease. Cross ties and,car repair ma- 














| gam WEST VIRGINIA “Qing 














The Fellow 
With The Stock {& 


he is not ashamed to show, 
has a big advantage in 
making a sale. That’s 
where we can help you on 


WEST VA. SOFT YELLOW 


POPLAR 


We are manufacturers of and can furnish Bevei 
Siding, Drop Siding, Ceiling, Casing, Shelving, 
Corner Boards, Base, Door and Window Jambs, 
Columns,Newels, Balusters, Spindles and Brackets, 
Oak and Maple Flooring. All kinds of Hardwoods. 


MIXED CARS A SPECIALTY. 
Prices Yours for the Asking. 


American Column & Lbr. Co. tt" 










also POPLAR and WHITE OAK 
BILL TIMBER and other hardwoods 
LONG SHIP TIMBER a specialty 


The Parkersburg Mill Co. 


PARKERSBURG, W.VA. 


For all kinds of Construction purposes; 
| = 
\ 





J.W. ROMINE , Wholesale 
LUMBER CO. || Lumber 


Rooms 46-48-50 Send in your 
Citizens Bank Building, inquiries for 


Parkersburg, W. Va. Hardwoods 
























HARDMAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 


West Virginia Hardwoods 
and Hemlock. 


WEST VIRGINIA 








Pardee & Curtin Lumber Co., 


Sales Office, 


Clarksburg, W. Va. 


Manufacturers of 


Poplar, Hardwood 
Hemlock Lumber 

















Don’t Bother to Figure It Out 


panne THE TIME AND TROUBLE and also 
be certain of getting the correct answer by referring to 


CHAPIN’S LUMBER RECKONER 


It reduces to board measure—lumber, scantling, square timber, 
and saw logs; contains over 200,000 figures that can be relied i 
Price, postpaid, in morocco binding, with lap and ar ts 
BRAEe GB GIN ccosuncccentesccssonuasersnccnsbebesbipelaa 


AMERICAN LUMBERMAN, Publishers, 315 Dearborn Street, CHICAGO, ILL. 
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Cherry For Sale 


One million feet of dry stock 
ready for immediate shipment 


from our Jamestown yard, all 
thicknesses and grades. : : : 


Warren Ross Lumber Co. 
Jamestown, N. Y. 


JEROME H. SHEIP 


Wants to Sell 


90,000 feet, 4-4, 1 and 2 Quartered White Oak. 
60,000 “ 4-4, No. 1 Com. Quartered White Oak. 

2 cars each, 5-4 and 6-4, 1 and 2 Qtrd. White Oak. 

Mie “8-4 and 6-4, No. 1 Com. Qtrd. White Oak. 

1 car 8-4, 1 and 2 Quartered White Oak. 

5 cars 4-4, Log Run Maple. 

1 car 4-4, i and 2 Basswood. 

1 car 5-4, 1 and 2 Basswood. 

Several cars 4-4 Log Run Birch. 

Also both Plain and Qtr. Sawn Red Gum all thicknesses, 


Land Title Building, PHILADELPHIA, PA. 
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w Pine White Pine Hardwood 
Cypress _ Bill Timber 


Ask for prices on your needs for any kind of lumber 
OUR MOTTO: 
“Prompt shipment and highest grades 
at competitive mill prices” 


THOS. E. COALE LUMBER CO. 
Franklin Bank Building, PHILADELPHIA, PA. 
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Spruce Yello 
Hemlock Sap Pine 











We Want to Sell 
2 to 3 Cars 8-4 


No. 1 Common Chestnut Bone Dry. 
Good Lengths and Widths. 


SPECIAL PRICE. 


Oven AC. Busner Ccnipany 


PHILADELPHIA, PA. 








North Carolina Pine 


Rough and Dressed 


Yellow Pine 


Bill Stuff and Flooring 


ELI B. HALLOWELL & CO., puitapeuenia Pa. 














The Floyd-Olmstead Company 


Bulletin Building, 
PHILADELPHIA, PA. 


1 car 4-4 Saps Poplar. 
80 M ft. 4-4 No. 1 Common Poplar. i 
85 M ft. 4-4 No. 2 Common Poplar. | 

1 car 8-4 No. 2 Common Poplar. 3) 

1 car 6-4 No. 1 and 2 Com. Red Oak. | 

1 car 4-4 No. 1 and 2 S W Chestnut. 

100 M ft. 1x12" No. 3 and 4 White Pine. 
60 M ft. 1x13" up No. 3 and 4 White Pine. 


SELLING AGENTS 
WHITE LUMBER COMPANY 
JOHNSON CITY, TENN. 








George Craig & Sons 


SPRUCE, HEMLOCK 
AND HARDWOODS 


| Office, - 








PHILADELPHIA, PA. ? 








terial are the principal railroad supplies now being 
taken. 

Export shipments have not been so heavy as for the 
week preceding, yet thé port statistics indicate that a 
number of large orders went from Sabine Pass and 
Port Arthur. One shipment of 200,000 went to South 
Africa. Bremen has sent a large number of inquiries 
for yellow pine and cypress, but so far as the mills in 
the southwestern part of Louisiana are concerned, no 
orders of any consequence have been booked for Euro- 
pean shipment. 

The demand that has been made for the lower grades 
of lumber has been surprising. Perhaps the advance in 
the better grades has had the effect of bringing cheaper 
lumber more to the front, but whatever the reason, the 
increased demand is very evident. Cypress mills continue 
to do a good business and are making no complaint. 


~~ 


EASTERN LOUISIANA NEWS. 

FRANKLIN, LA., Feb. 6.—The Cumberland Telephone 
& Telegraph Company has brought this city in touch with 
the outer world, having completed a long-distance line 
to Slidell, Covington and New Orleans. 

There has been considerable activity in timber land 
deals during the last ten days. T. M. Burns and brother 
sold to D. KE. Sheridan their timber lands near Folsom, 
St. Tamany parish. This is a fine body of longleaf 
pine and has been transferred by Mr. Sheridan with other 
holdings of timber to the McEvoy Lumber Company. 
D. KE. Sheridan also sold to G. C. Blake a fine mill loca 
tion two miles north of Gogalusa on the New Orleans- 
Great Northern railroad. Mr. Blake has organized a 
company under the style of the Mitchell Creek Lumber 
Company, which has begun the erection of a mill of about 
40,000 feet capacity. 

Bryant & Mohan have leased, with privilege of pur 
chase, the Blake & Weldy mill at Cumnock, La. T. L. 
Smith, vice president of the T. L. McLeod Lumber 
Company, of Hattiesburg and Chicago, has been on this 
line two or three days placing orders and has placed a 
number in small lots at an advance of about $1 over 
last month’s prices. Millmen are inclined to take on 
few orders, although the prices are at least $1 above what 
was being paid last month, and all are confident of an 
advance of another dollar or more at a very early 
date. 

An attorney spent three days in this city this week in 
the interest of the Gilchrist-Fordney Company, which 
has made another large purchase of timber from D. E. 
Sheridan, the Standard Land Company and the MeEvoy 
Lumber Company. ‘The Standard Land Company will 
retire half its outstanding stock at an early date, as it 
is in liquidation. 

RK. Batson, of Hillsdale, Miss., has been in this city 
several days looking after his varied interests. The 
Batson-Hatton Land Company is adding to its hold 
ings near Isabel. Mr. Batson has individual interests 
here besides being a stockholder in the Standard com 
pany. He is principal owner of the Southern Lumber 
& Timber Company, at Hillsdale, Miss., which operates 
two large saw mills. 

The Folsom Lumber & Export Company, at Folsom, 
is being reorganized. 


FROM ALABAMA’S CAPITAL. 








Prices Firmer on Shed Stock—Inquiries for Yellow 
Pine More Numerous—Export Trade Dull—Back to 
Alabama. 

MONTGOMERY, ALA., Feb. 7.—The shed stock market 
in this vicinity is slightly firmer than it has been for the 
last two weeks. Prices on lower grades, particularly, 
are anywhere from 25 to 75 cents higher than at the 
close of the year. Rift flooring, however, is not mov 
ing well and prices perhaps on all grades of rift in 
both widths are lower, with more stock on hand than 
there was the first of last month. There are consider 
able more inquiries for yellow pine than were received 
during the first fifteen days of January. This is ae- 
counted for by the fact that during that time most 
of the retail yards throughout the country were taking 
stock. The wholesalers have bought heavily and on this 
account some mills report being oversold on lower grade 
stock. At the same time a considerable number of 
mills are unable to furnish promptly orders for 
straight cars of some particular item, but mixed orders 
are easily placed for quick shipment. Probably more 
No. 2 common half-inch ceiling has been bought during 
the last thirty days than in some time, and some mills 
which thirty days ago had three or four cars of this 
material to offer at from $6 to $7 are now so badly 
oversold that they will not even consider a $7.50 price 
for quick shipment. The unusually warm weather 
throug@out this section has been favorable to building, 
and should the balance of the winter months bring open 
weather such as in January, the demand for yellow 
pine should be very good. 

in regard to car material, there seems to be a general 
feeling that during March all rate differences will be 
adjusted on a basis equitable both to the railroads and 
the general public and that with this litigation out of 
the way the railroads will come into the market for 
considerable equipment. With the railroads buying even 
a normal amount, the market would soon become stable. 

The export market continues dull. In December there 
was a little flurry in South American schedules, but that 
seems to have wound up, and not a great deal of ex 
port business is being placed with the mills. 

Senator Moulthrop has sounded the ‘‘death knell’’ 
of the convict lease system of Alabama, and if the bill 
which he has introduced in the senate becomes a law, 
several lumber concerns, as well as most of the mines 
of Alabama, will be compelled to seek elsewhere for 
their labor. The bill is now before the military com- 
mittee and will be given a hearing soon. ‘ 


Montgomery has ambitions to become a great manu 
facturing center and through the efforts of the Busi 
ness Men’s League may realize that hope. Letters have 
been sent to capitalists all over the United States, and 
from the number of replies that have been received the 
efforts of the commercial body will bear fruit. M. B. 
Kendrick, of Cincinnati, Ohio, a soap manufacturer, 
has decided to erect a plant in the west end. Other man- 
ufacturers are in communication with the Business 
Men’s League and Montgomery hopes that within the 
year at least five more manufacturing plants will be 
in operation. In connection with the effort of the Busi 
ness Men’s League to bring capital to Montgomery, a 
‘*Back to Alabama’’ movement has been started, and 
an effort is being made to have every Alabamian who 
has moved away to come back and share in the pros 
perity which is predicted for Alabama in the next 
decade. 





MATTERS AT MOBILE. 


Good Demand for South American Schedules—Lumber 
Laden Steamship Rammed—Week’s Outgo of Sawn 
Timber—Strong Hardwood Log Movement. 


~ 


MoBILE, ALA., Feb. 7.—The outward movement of 
lumber slackened considerably during the week, showing 
a falling off of about 3,000,000 feet; but this was made 
up to some extent by the exports of sawn timber, of 
which there were none last week. Prices for most all 
grades of lumber for export foreign remain low. De- 
mand still holds good for South American schedules and 
one or two vessels are loading at this port for the River 
Plate. The steamship Upplands, which cleared one day 
during the week just closed and started down the channel 
with about 2,000,000 feet of pitch pine for Buenos Aires, 
was rammed about half way down the channel by the 
Norwegian steamship Nor coming up, caused by the Nor 
taking a sheer as she was passing the Upplands. As a 
result of this accident the Upplands returned to the 
city and a board of survey recommended that it dis 
charge its deck load and part of its under load in order 
that the full extent of the damage might be ascertained. 
It has a large hole in her port side about twenty-five feet 
back of the bow. The Nor also was badly injured and 
after discharging cargo went into dock for repairs, This 
is the first accident of the kind that has happened in 
the channel for many years. There is a fair demand for 
lumber from both Cuba and Porto Rico, and the outward 
movement to both these islands keeps up well. 

A prominent lumber and timber exporter said yester- 
day there is a good demand for lumber from the Wind- 
ward islands, to which there has recently been a semi- 
monthly line established from this port, over which his 
concern had hoped to do some business; but he finds the 
specifications for such lumber as is wanted down there 
call for all heart stuff, which is difficult to obtain, 
making such bills hard to fill. 

During the last week there has been no marked change 
in conditions in the interior lumber trade; but a greater 
number of inquiries have been noted, showing that lum- 
ber is wanted and indicating that the movement to 
interior points will begin soon, particularly if favorable 
weather continues. 

The sawn timber exports for the week just ended ag 
gregated 1,617,000 feet, while for the previous week not 
a single foot was exported. Prices are well up in this 
market, although there has been no advance noted abroad 
to justify such prices, the stiffness of which must be 
attributed entirely, therefore, to local causes, the most 
plausible of which are the absence of holdings on the 
part of exporters and the demand for timber by those 
who have vessels to load. The few rafts which find their 
way to market are quickly taken at good prices. Timber 
has been sold on the market at 25-cent basis, but such 
lots have been of excellent average. One lot, which con 
tained a number of extraordinarily fine and large sticks 
of timber, was sold at 26 cents. The market price for 
timber of ordinary averages is 23- to 23%-cent basis, 
but averages of 25 feet and over bring the higher prices 
mentioned. 

Buyers on the other side are still slow in meeting the 
prices prevailing at this port, and this acts in restraint 
of trade. The improvement in demand, noted some time 
ago, still continues and timber is moving rather more 
freely than four to six weeks ago. 

There has been a heavy movement of hardwood logs 
out of this port during the two weeks ended Saturday, 
and inquiry as to the cause for such a large aggregate 
shipment, reaching 5,000 logs, elicited the information 
that this character of wood is in good demand on the 
other side, by reason of the fact that the manufacturer 
over there can work the wood up as suits his own pat- 
ticular needs, and for this reason importers of hardwoods 
on the other side have found it more advantageous to 
buy the raw material than the finished product. 

During the two weeks ended Saturday 4,999 hardwood 
logs were exported from this port. They were shipped 
to Hamburg, Liverpool, Havre and Rotterdam and were 
of nine varieties, as follows: Ash, 1,287; poplar, 1,030; 
hickory, 805; oak, 500; dogwood, 300; walnut, eighteen; 
red gum, seventeen; satin walnut, thirty; tulip, twelve. 





FROM THE ALABAMA IRON CENTER. 


BIRMINGHAM, ALA., Feb. 6.—Reports by dealers 1 
this territory are that January was much better from 
a business standpoint than had been expected. The 
volume of business was much larger than they had ex 
pected, showing a considerable increase over January 
of last year at firmer prices. 

Stocks at the mills are low, and the demand seems to 
be mostly for the grades in which the stocks are lowest. 
All indications are that business during the mouth will 
continue to improve. Retailers are buying on the 
theory that prices will continue to advance, and are 
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taking advantage of the prevailing figures to buy their 
stocks for future dealings. 

The Alabama-West Florida Lumber Manufacturers’ 
Association will meet in Montgomery February 9. The 
annual meeting will be held in Montgomery March 14. 





ON MISSISSIPPI SOUND. 





Increase in Volume of United Kingdom and Continen- 
tal Inquiry—Sight Stocks Readily Taken—Competi- 
tion Keen for West Indies Business. 


GuLrport, Miss., Feb. 6.— Although the market for 
timbers, sawn and hewn, is in better condition than for a 
long period, it is still not as active as conditions should 
warrant; this probably is the result of the increase in 
freight rates that obtained some time ago and which has 
only lately shown slight indications of decrease. Rates 
are still more or less prohibitive. The volume of inquiries 
from the United Kingdom and many of the continental 
ports has been slightly increased, but closings are appar- 
ently as difficult for the shipper to accomplish as they 
were during the last thirty days. Consumption of good 
sawn stocks has increased commensurately and the sale 
of more or less inferior wood has evinced a little more 
briskness than when such was, by reason of failure of 
importation, practically the only available material, show- 
ing an apparent desire by importers to hold consumption 
down to the purchase of the less desirable stocks. Should 
this prove to be the ease, it is unlikely that there will be 
an encouraging increase in quantity of exports for a 
while. 

Sight stocks at ports of loading are readily taken at 
fair to good figures excepting, of course, instances of 
very prompt needs when high prices are paid for prompt 
stocks. Stocks for delivery within thirty to sixty days 
after order are quoted at much higher prices than sight 
stocks, showing the tendency of the market. Prices for 
the usual avernge stock are from 23% to 241% cents a 
cubie foot, with hewn timber at much lower figures. Man- 
ufacturers apparently are unwilling to dispose of their 
future cut at anything that will not protect them in case 
of a sharp rise in the values and many are unwilling to 
contract for deliveries far advanced. Demand for ton- 
nage space for shipments during the next sixty days is 
reported as of good extent. 

Week’s Outgo. 

Forwarding last week was of small extent, only three 
shipments going forward. The Russian ship Endymion 
cleared for Rio Janeiro with 986,5884 superficial feet of 
lumber valued at $19,238.39; the British steamship West- 
cleared for Rio Janeiro with 986,584 superficial feet of 
lumber valued at $9,893.51 and 21,695 lineal feet of creo- 
soted and green poles valued at $13,233.96; the British 
schooner Georgena Roop for Havana, Cuba, with 433,341 
superficial feet of lumber valued at $6,500, making the 
total week’s outgo 1,843,080 superficial feet of lumber 
valued at $35,631.90 and 21,695 lineal feet of poles val- 
ued at $13,233.95. 

West Indies. 

Competition is extremely keen. Inquiry is in slightly 
increasing volume and acceptances are in good proportion, 
with the usual amount of haggling over ec. i. f. quotations, 


The intention of the shippers is, apparently, to secure the 
most business at a very small margin and protect himself 
as well as could be done with fewer shipments at bigger 
margins. As regards the quantity of business being done 
with the different islands of the group, it is estimated 
that Cuba continues slightly in the lead, with Porto Rico 
and some of the smaller islands importing nearly the 
same quantity proportionately. Keen interest by export- 
ers is being taken in the markets afforded by the Wind- 
ward islands, principally Martinique and Saint Kitts. 
All of the islands of this smaller group lately have devel- 
oped increased consumption for pitch pine and Coast 
shippers have sent their representatives to secure this 
business. 





SOUTHEASTERN MISSISSIPPI NEWS. 

HATTIESBURG, Miss., Jan. 17.—During the last ten 
days a spirit of optimism has manifested itself among 
millmen. Prices have become firmer and inquiries more 
encouraging. Prices on 4-inch No. 2 common flooring 
are better than on any other special dimension, and this 
class of material is in great demand. Repair work on 
nearly all the mills that shut down during the holidays 
for that purpose is completed and they are all running 
at full blast. A crew of fifty men are employed at Bond 
making repairs on the J. E. North plant, which closed 
three years ago. When ready for operation it will be 
under the management of the Dautzler Lumber Com- 
pany, of Moss Point, and will be among the largest 
plants in this state. 

The Canal Lumber Company, of Hintonville, has 
started operations with a capacity of 50,000 feet a day. 
It belongs to the Moore-Hagerty Lumber Company, of 
this city. 

The actual transfer of the office force of the sales 
department of the J. J. Newman Lumber Company was 
accomplished February 1, although the records ete. have 
been at Hattiesburg since January 25. E. J. Hearst, 
general sales manager, has brought with him A. J. Car- 
roll and J. B. Crain, who were with him in St. Louis, 
each of whom will have charge of a department of 
interior sales, and W. F. Hewitt, who formerly was 
southern sales manager, has been placed in charge of 
export matters. 

The plan of developing and selling cutover lands set 
in motion by the Mississippi Pine Association is creat- 
ing a great deal of interest and enthusiasm. Actual 
work on this project will begin within thirty or sixty 
days and will be pursued along lines that will induce 
the real farmer to come to Mississippi; no miracles will 
be promised but good land and agreeable climate for a 
desirable class of farmers are assured. Experiment 
stations already have been established by some of the 
larger land owners, notably the K. C. Lumber Company, 
at Lucedale, and the Finkbine Lumber Company, at 
Wiggins. Each of these concerns has cleared for demon- 
stration purposes sixty or more acres and has an expert 
in charge, maintaining an office in which are shown the 
products of this land with all information as to fer- 
tilizers, methods of cultivation ete. As this work will 
be done by reputable men guided by dignified selling 
methods there is no doubt that all land taken up by set- 
tlers will prove satisfactory. 





LUMBER NEWS OF THE GREAT SOUTHWEST 








IN THE MISSOURI-KANSAS DISTRICT. 


Orders Increasing and Prices Firming—Drouth Retards 
Hitherto Good Trade from Oklahoma—Yard Stock 
Conditions Favorable. 

Kansas City, Mo., Feb. 7.—Smiling faces were more 
numerous at the lumber offices this week than they have 
been for months, and the caller was often greeted with: 
‘‘Well, I do believe business is getting better,’’ and it 
was said in a manner that showed confidence back of it. 
When asked for particulars concerning the betterment, 
the reply usually was that orders are in better volume 
and prices show a tendency toward greater firm- 
ness. Nevertheless, there is nothing startling about 
trade conditions. The improvement is gradual with, ap- 
parently, an undercurrent of strength. 

Kansas, Nebraska, Missouri and Iowa dealers are in 
the market for considerable stock, most of the orders 
being for mixed cars. Oklahoma has been in the front 
rank of buying until the last few days, or.until the 
drouth set in, and now the dealers are waiting for 
weather that is more promising for crops before stocking 
up as heavily as they had intended. In some of the 
lumber producing sections of the South the effects of the 
drouth are being felt also, as mills have been hauling 
water for weeks and several of the railroads have had to 
resort to the same procedure. 

The announcement that the Harriman lines will spend 
$15,000,000 annually for the next five years in double 
tracking their roads to the Pacific coast is taken to 
mean that proportionately large betterment projects will 
be undertaken by other large railway systems, and great 
faith is felt in the chances for this consuming factor 
once more absorbing its full quota of the lumber output. 
_ Demand is more active for ear siding, decking and 
lining, but the buyers are trying to get greater conces- 
Sions than the mills are willing to grant, and orders are 
being turned down daily. There is a good inquiry out 
for this stock, too, and it is evident that buying will soon 
begin and at prices at least more satisfactory to the 
manufacturers than are being offered just now. 

22 yard stock the conditions are at least encouraging. 

Chere might be more buying. Some of the dealers are 
taking stock this month and are not ready to place or- 
ders. Others are waiting until the last moment to get 


the benefit of any possible weakening of prices, and at 
the same time they are keeping their ear close to the 
ground and well informed as to the trend of the market. 
To the latter fact may be attributed the slightly greater 
activity in buying on the part of retailers that has de- 
veloped in the last few days. The advance of January 5 
has ‘‘made good,’’ and every day sees other items 
slipped up to the advance of January 20. In fact, sev- 
eral of the leading local concerns state that on some 
items their prices are higher than the last advance— 
and they are getting orders at that. 

The thing that seems to concern the dealer most 1s not 
the present price of lumber, but whether that price will 
be maintained. They do not object to paying a good 
price provided they are reasonably sure the market will 
not slump later and leave them with the sad reflection 
that by waiting a little longer they could have bought 
cheaper. A number of them have thus expressed them- 
selves upon receiving the higher quotations that rule. 
And in fact, it looks as though present or even higher 
values will form the basis of the yellow pine market 
for some time. And if the hoped for buying on the part 
of the railroads is realized there is no telling where the 
prices might jump to. One large concern reported hav- 
ing shipped 1,000,000 feet more than it cut in January. 

The Commercial Club has well under way a project to 
raise $100,000 to be used in advertising the city with a 
view to securing more factories, conventions ete. This 
year the realty sales for January exceeded the December 
record, which is something unusual. A number of large 
buildings in the business section have been started dur- 
ing the last few days. Architects report that a large 
number of dwellings are being planned,,and among them 
are quite a good many that will cost from $5,000 to 
$10,000, and builders are figuring on a great many 
smaller residences. 

J. L. Thompson, of the Thompson-Tucker Lumber 
Company, Houston, Tex., was ‘in this city several days 
this week. He states that the company’s new planing 
mill at Trinity, Tex., will be ready for operation in 
three weeks. It will be equipped to take care of the 
output of the new mill there, which was started up about 
thirty days ago and which has a capacity of 125,000 feet 
daily. The mill has two single cutting bands and a 
gang. ; 

Maj. E. M. Adams, of the Mound City Lumber Com- 





Can You Use 
Some Of This Stock? 


BAND SAWED LUMBER 


PILED AT 


BEECHWOOD, NORTH CAROLINA. 





Shipping Point: Crestmont, North Carolina 
{Formerly Mount Sterling, North Carolina.| 


26,000 ft. 4/4” Poplar 1s & 2s, 7”—17”, 
15,000 ft. 4/4” Poplar Wagon Box Boards, 13” 
a 
15,000 ft. 4/4” Poplar Wagon Box Boards, 6”—12”. 
12,000 ft. 4/4” Poplar Clear Bright Saps. 
60,000 ft. 4/4” Poplar No. 1 Common. 
120,000 ft. 4/4” Poplar, No. 2 Common. 
40,000 ft. 4/4” Poplar No. 3 Common. 
16,000 ft. 4/4” Quartered Poplar No. 1 Common and 
Better. 
24,000 ft. 4/4” Plain Oak 1s & 2s. 
24,000 ft. 4/4” Plain Oak No. 1 Common. 
36,000 ft. 4/4” Plain Oak No. 2 Common 
25,000 ft. 4/4” Wormy Oak. 
12,000 ft. 4/4” Quartered Oak 1s & 2s. 
12,000 ft. 4/4” Quartered Oak No. 1 Common. 
24,000 ft. 4/4” Quartered Oak No. 2 Common. 
25,000 ft. 4/4” Chestnut 1s & 2s. 
30,000 ft. 4/4” Chestnut No. 1 Common 
400,000 ft. 4/4” Chestnut Sound Wormy. 
60,000 ft. 4/4” Chestnut No. 3 Common. 
12,000 ft. 6/4” Chestnut No, 8 Common. 
12,000 ft. 4/4” Basswood Log Run. 
12,000 ft. 4/4” Buckeye Log Run. 
24,000 ft. 4/4” Soft Maple Log Run. 
12,000 ft. 6/4” Hickory Log Run, 12’, 14’ and 16’, 
Klitch Sawed. 
12,000 ft. 6/4” Hickory Log Run, 9’ Flitch Sawed. 
24,000 ft. 4/4” Clear Hemlock, 
1 car 1x6—-12, 14 and 16’ No, 1 Hemlock. 
1 car 1x8—-12, 14 and 16’ No. 1 Hemlock. 
1 car 1x10—12, 14 and 16’ No. 1 Hemlock. 
1 car 1x12—12, 14 and 16’ No. 1 Hemlock. 
10,000 ft. No. 1 Edge, 12, 14 and 16’ Hemlock. 
4,000 ft. 1x6 and 8—No. 2 Hemlock. 
6,300 ft. 1x8——-No. 2 Hemlock. 
5,000 ft. 1x12—No, 2 Hemlock. 
25,000 ft. No, 2 Edge Hemlock. 
15,500 ft. No. 8 Edge Hemlock. 
3,000 ft, Scoots Hemlock. 


Ilemlock 10 12 14 16 18 20 
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BAND SAWED LUMBER 
Piled in West Virginia : 


Band Sawed Lumber piled in West Virginia: 
45,000 ft. 4/4” Chestnut No. 1 Common and Better. 
155,000 ft. 4/4” Chestnut Sound Wormy. 

300,000 ft. 4/4” Chestnut Mill Cull. 
220,000 ft. 8/4” Chestnut Sound Wormy. 
12,000 ft. 4/4” Maple Log Run, 

24,000 ft. 4/4” Beech Log Run. 

60,000 ft. 4/4” Basswood Log Run. 
30,000 ft. 4/4” Birch Log Run. 

15,000 ft. 4/4” Quartered Poplar 1s & 2s. 
15,000 ft. 4/4” Quartered Poplar No. 1 Common. 
15,000 ft. 4/4” Quartered Poplar No, 2 Common. 
35,000 ft. 4/4” Quartered Chestnut. 


What are your Stock needs? 


Monarch Lumber Co. 


15th and Market Streets, 
PHILADELPHIA, PA. 
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E.V. BABCOCK & CO. | 


PITTSBURGH, PA., U.S. A. 


We have at our TELLICO PLAINS, TENN. 
MILL Large Quantities: 


6-4" Sound Wormy Chestnut 
1x12" No. 2 Hemlock 


DAVIS W. VA. MILL: 


3,000' 5-4" Ist and 2nd Curley Birch 
2,400' 6-4" 1st and 2nd Curley Birch 
6,000' 4-4" No. 1 Com. Plain Red Birch 


ASHTOLA, PA. MILL: 


10,000' 5-4" No. 2 Com. & Better Cherry 
22,000' 6-4" No. 1 Com. Hard Maple. 


ALL BAND SAWED AND DRY. 


Planing mill facilities at all our mills Ask for Stock Lists 











Quality and Service 


If you desire these fea- 
tures order some of our 


Penn. and W. Va. 


Hemlock 


LUMBER AND LATH 
mes Alo 
MICH. MAPLE FLOORING. 


Write, Wire or Phone Us. 


Bemis & Vosburgh 


Farmers Bank Bidg., PITTSBURG, PA. 


























REMEMBER 


We ship promptly any quantity of 
Yellow Pine Flooring, Ceiling, Siding and Finish 
We specialize on B Rift Flooring of the highest grade 


Breitwiecser & WIiLson Co., 


PITTSEURG, PA. 


Palmer & Semans ies 7 


MANUFACTURERS AND WHOLESALERS 


LUMBER 


SALES OFFICE: HOME OFFICE: 
Oliver Bldg., Pittsburg, Pa. Uniontown, Pa. 


I. Ff. BALSLEY, Manager of Sales. 














- 


1, W. SiMANS 








\e BRANCH OFFICE: 801 Crozer Bldg., Philadelphia, Pa. 











W. VA. SPRUCE, HEMLOCK 
AND HARDWOODS. 


NORTH CAROLINA AND 
VA. YELLOW PINE. 


J. C. Donges Lbr. Co. 
Wholesale Lumber 
Office, 911 Oliver Building, 
PITTSBURGH, PA. 


Send us your orders and inquiries. 














PITTSBURGH, 


MEAD & SPEER CO. Pennsyivania 


Manufacturers and Wholesalers 
Pine and Hardwood Lumber 
Specialties: Poplar, Oak & Chestnut. _— Mills at Jennings, W. Va. 











W.E. TERHUNE LUMBER CO. 
PITTSBURG, PA. 


Will appreciate your stock 


lists 


Tale Malic] deat balelee 








pany, Mound City, Kan., one of the organizers of the 
Southwestern Lumbermen’s Association, was in this city 
this week. Mr. Adams has the unique distinction of 
having attended every meeting of his association except 
the last one. He was unable to be at the meeting this 
year, and his absence was commented on frequently. 

I. J. Moss, president of the American Sash & Door 
Company, left a few days ago for the Pacifie coast. He 
will visit San Francisco, Portland, Seattle and other 
points, and will be absent a month. 

W. F. Wahlenmeier and 8. G. Richeson have been 
added to the staff of traveling salesmen of the Dunean 
Shingle & Lumber Company. Both of these gentlemen 
are well known throughout this territory. Mr. Wahlen- 
meier will travel in Oklahoma and Kansas and Mr. 
Richeson will cover parts of Missouri, lowa and Illinois. 

Walter Robinson, sales manager for the W. R. Pick- 
ering Lumber Company, and W. A. Pickering left Tues- 
day evening for the company’s mills at Pickering, 
Barham and Cravens, La. They will be away ten days. 

W. M. Simpson, manager of the Omaha (Neb.) office 
of the Long-Bell Lumber Company, was in this city 
Monday and Tuesday. From this city he went to Shreve- 
port, La., and will return to Omaha in a week or ten 
days. 

A. Boden, prominent exporter, of Rotterdam, Holland, 
spent several days in this city placing orders for export 
stock. 

C. L. MeGrew, manager of the Western States Lum 
ber Company, returned from a ten days’ trip south, dur- 
ing which he visited the company’s retail yards in Okla 
homa. He states that the outlook in that state is good 
notwithstanding the present drouth and that implements 
and farm machinery of all kinds are in great demand. 

The Central Coal & Coke Company has leased a 2-acre 
tract on Askew avenue between Twelfth and Four 
teenth streets and will establish a retail coal yard. The 
ground was leased from the Badger Lumber Company 
for ten years. 

James G. Noll, of the Denver office of the Noll-Welty 
Lumber Company, is making a trip to the Pacifie coast, 
during which he will visit the company’s office at 
Tacoma, Wash. 


FROM THE TEXAS CAPITAL. 


Activity in Building—-Progress in Railroad Construc- 
tion—New Administration Pledged to Protect For- 
eign Investments Within the State. 

Austin, Trx., Feb. 6.—The farmers throughout this 
state are farther advanced with their season’s work than 
at this time for several years. The long period of 
unusually mild weather and the prime condition of the 
ground for plowing enabled crop preparations to make 
wonderful progress. A large acreage of new land has 
been broken in the western and southern parts of the 
state and the increase of cotton and corn acreage prom 
ises to be considerable on this account. There is still 
a shortage of rainfall in most sections. In south Texas, 
where much attention is given to raising winter and early 
spring vegetables by means of irrigation, farm condi- 
tions are reported very satisfactory. There is an enor 
mous increase of acreage of various kinds of truck crops 
in most localities and arrangements are being made to 
market the produce in such systematic way as not to 
exceed the demand in any one city or town. By the last 
of this month the carload movement of truck from south 
Texas will be very heavy. 

All lines of building trades are active. This condition 
not only applies to the larger cities but prevails gener- 
ally in the smaller towns and the country communities. 
The building record for the year throughout the state 
promises to surpass that of any previous year. 

Railroad construction is going steadily forward in 
several sections of the state. A number of independent 
railroad projects have been set on foot since the first of 
the year and the prospects for their consummation seem 
to be favorable. The advent of the new state adminis 
tration, headed by Gov. O. B. Colquitt, who is pledged 
to give the state ‘‘political peace and legislative rest,’’ 
is welcomed by business interests and investors gener 
ally. It is expected that no legislation of a radical 
nature will get by Governor Colquitt, who has made it 
plain upon several public occasions that he will do all 
he can in a legitimate way to encourage and_ protect 
foreign investments in the state. He reflects the senti- 
ment of the business element who brought about his 
election that the manifold natural resources of the state 
can not be developed and made productive by home cap- 
ital alone; that outside financial assistance and plenty of 
it must be had in order to place Texas in the front rank 
from an industrial standpoint. 

The cotton crop of last season was disposed of at 
unusually high prices, the money derived from this source 
more than making up the shortage of the yield, as com- 
pared with previous years. Much of this money is in 
bank, as is shown by the deposit statements made by the 
different state banks to the state bank department. 
While the banks have tightened up on their loans, the 
explanation is made by these institutions that the farmers 
and business men generally are now in better position to 
carry on their affairs on their own resources than for 
many years, and it is deemed not best to encourage 
indebtedness in the light of this favorable condition of 
affairs. In other words, the banks are endeavoring to 
aid in having the existing prosperity continue. 





FROM A BIG EAST TEXAS MILL POINT. 
BEAUMONT, TEx., Feb. 7.—Some progress has been 
made in the way of demand and price in the lumber 
line, and it is the opinion of those in closest touch 
with the situation that from this time on the tendency 
of the market will be upward. The spring trade usually 
begins in February and swells to full proportions in 


March. It is expected that buying the next two months 
will be on a liberal scale and that prices will have an 
upward tendency. 

Building operations promise well for the year. In 
fact, 1911 bids fair to rival last year. The extensive 
settlement of farm Jands assures a continuance of a 
good demand for building lumber and indicates the 
probability of a heavy increase. Export activity is 
making itself felt. A number of mills within a con 
venient distance from the gulf are catering almost ex- 
clusively to that trade. Shipments to Mexico have been 
heavy. “Through Beaumont, Orange and Sabine Pass 
« great deal of timber has gone to Mexican points. 

The Seaboard & Gulf Steamship Company has es 
tablished regular service between Port Arthur and New 
York City. The first trip will be made by the Honduras. 

John A. MeShane, president of the McShane Lum 
ber Company, of Omaha, Neb., was among recent ar 
rivals, spending several days in and around Beaumont, 
looking after his interests. 

Among other recent arrivals were R. M. Mallowell, 
vice president and general manager, Industrial Lumbei 
Company, Elizabeth, La.; I. Haslam, Pickering Lum 
ber Company, Pickering, La.; J. R. Davidson, West 
Lumber Company, Merryville, La.; G. M. Duncan, lum 
berman, Houston; M. J. Ragley, lumberman, Yelgan, La.; 
J. D. Banks, Kirby Lumber Company, Kirbyville; W. 
M. Robertson, lumberman, Many, La.; J. E. Tobin, 
Pickering Lumber Company, Pickering, La.; W. W. 
Bland, lumberman, of Houston, and B. W. Cain, Kirby 
Lumber Company, Silsbee. 





IN THE EAST TEXAS LUMBER CENTER. 


Improvement in Trade Conditions Livens Business-— 
Northern Buyers Placing Orders—Important Change 
in Sales Department. 

Houston, Tex., Feb. 6.—Manufacturers and whole 
salers are now beginning to feel that they can rely upon 
the improved condition in trade continuing for several 
months. Jor at least a year the wholesalers have sola 
lumber on a fairly comfortable margin, whereas with 
the manufacturers it has been a matter principally of 
selling lumber for whatever they could get in order to 
pay interest on bonds and to meet the expenses which 
every mill is bound to create. Hence, the first of the 
year brought hope to the millmen that times for selling 
lumber at a profit—in other words, prosperity—hadc 
arrived. This hope is gradually changing into reality 
because of the coming into the market from time to time 
of some element or factor that hitherto had kept in the 
background. Since about the 15th of January the busi 
ness received from the individual dealers has been good. 
Shortly after the dealers came into market the railroads 
sent in a good batch of inquiries and subsequently placed 
a good percentage of orders. Now the northern buyers 

lineyard owners and wholesalers—are doing consider 
able scouting and are placing some business. In their 
visits to the mills and in their consultations with the 
manufacturers they see that stocks are low and badly 
broken and that mixed cars are hard to place. Tence, 
they are becoming convinced that the advance in prices 

will either remain firm or will rise still higher. As a 

result, they are placing some business and will give larger 

orders later. 

An important change was recently made in the sales 
department of the Kirby Lumber Company. Ray Wiess, 
who has been sales manager for some time, was anxious 
to locate in some place where he would not have to do 
so much traveling and the company decided it would be a 
wise thing for them to place him in Chieago. This is 
regarded as the most important center of the lumber 
consuming territory. John Chandler assumes charge of 
the sales department, having been Mr. Weiss’ assistant 
for the last year. Iormerly he was connected with the 
West Lumber Company. He is regarded by the lumber 
men as a strong man. 

J. W. Chandler returned last week from a trip to the 
northern conventions. He was boasting that the day 
after he arrived was the first day he could talk above a 
whisper. That afternoon he left the office and went home 
sick, suffering from complications brought on by an 
attack of ‘‘too much convention, ’’ 

L. E. Rollo, secretary and treasurer of the Chicago & 
Riverdale Lumber Company, Chicago, was in this city 
on Wednesday. 

A. G. Barnhart, general sales agent of the Leidhigh 
& Havens Lumber Company, Kansas City, Mo., visited 
local millmen during the week. 





WITH THE EAST TEXAS TRADE. 


Mills Running Regularly—Breaking of the Drouth 
Would Boost Business—A Number of Timber Land 
and Sawmill Deals. 

NACOGDOCHES, TEX., Feb. 6.—Business is better and 
the outlook has improved. Mills are running regularly 
and full time, making frequent shipments. The output 
is greater than at any other time within a year, and 
yard stocks do not seem to have accumulated. Prices 
hold about the same, with indications becoming firmer. 
If there is any increased demand it is in yard stocks 
and caused by the retailers allowing their supplies to 
become low, while the building demand is about the same. 
The extreme dryness over the state has not affected this 
market, though it is charged as being responsible for 
lack of business in some lines. If the drouth suddenly 
should become broken it is believed the lumber business 
would receive a boost. Rolling stock is plentiful. 

A number of timber land and sawmill] deals have bee! 
recorded of late, and several others are being talked of. 
One of the biggest deals in this particular locality is that 
of the Bering Lumber Company, of Houston, which di: 
posed of its mill and timber interests in Louisiana to tlic 
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Angelina County Lumber Company, with a large mill at 
Keltys, Angelina county, and is now extending a rail- 
road through the agricultural section of Nacogdoches 
county to timber in the lower part of the county, and 
in San Augustine county, toward Louisiana. This same 
company has other interests in this county in the sawmill 
line. The deal is placed at $225,000. 

The A. D. Alkire mill property, in Anderson county, 
has been sold to L. J. Sander, of Jacksonville, Messrs. 
Driskell and MeCarty, who owned it, having retired 
from the business. The mill will be moved about five 
miles east of Elkhart, overhauled, new machinery added 
and operations begun. It is expected that the mill will 
be running in sixty days. 

W. FF. Daniel has bought the N. H. Scoggin saw mill 
near Cushing, this county, and will assume management 


at once. The plant will be continued at its present loca- 
tion, the purchase by Mr. Daniel being to consolidate 
its operations with his cther mill and planer. 

A. W. Hunt, salesman for the Cavin Lumber Company, 
of this city, has returned from an extended business trip 
into Mexico, including a visit to the capitol city. He 
reports trade conditions good and seemingly unaffected 
by the revolution that is said to be going on. Lumber 
business from this section into that country is good and 
increasing. 

The Carter Lumber Company has completed its re- 
moval of all buildings, machinery and about twenty miles 
of railroad from Press to Mayo, this county, where its 
timber is, all of the raw material having been exhausted 
at the former place. Mr, Carter has about ten years’ 
cut at Mayo, 








TIDE OF TRADE IN THE ST. LOUIS FIELD. 








IN THE MIDDLE MISSISSIPPI DISTRICT. 
Book Records for January Relate a Tale of Progress— 
Improvement in Lineyard Buying—-Famous Ouster 

Suit Scheduled for Trial. 

Sr. Louis, Mo., Feb. 7.—Conventions in this district 
being at least temporarily over the lumbermen have had 
an opportunity this week to give some serious attention 
to their immediate business interests, something that 
they have not been able .to do for a week or two. The 
first thing to engross their attention was the book records 
of January trade. The story as related by the records 
tells a tale of progress, beginning with the turn of the 
new year and continuing without interruption throughout 
the month. The books of the various lumber concerns 
show that business was better last month than it has 
been during any January for a considerable term of years 
hack. Not only did business increase in volume, but there 
were several sharp price advances which, instead of scar 
ing off the buyers, tended to increase the volume of 
inquiry and orders. The month was one of improved 
lineyard buying, first of all, with a substantial im 
provement in other lines as well. lebruary has seen not 
the slightest diminution in the upward trend of the 
market. On the other hand, the mild weather of the 
last week has accomplished wonders in a-realty way 
and all of this presages a heavy building movement 
this spring. The dealers all Jook for one of the best 
springs on record. 

Yellow Pine Trade Gossip. 

C. M. MeDaris, of the Consolidated Saw Mills Company, 
was in the South this week, looking over mills to ada to 
his list of connections. 

C. 8. Vidor, of the Miller & Vidor Lumber Company, 
returned this week to Galveston after spending two weeks 
in St. Louis and Kansas City. 

C. A, Antrim, of the Antrim Lumber Company, states 
that his lineyard business has been unusually brisk this 
week. In his opinion the yellow pine market will con 
tinue to improve as it has been doing the last few weeks. 

Frank Pierce, of the Lewis Werner Saw Mill Company, 
reports that his business has been exceptionally good of 
late. Inquiries are coming in freely and sales are more 
plentiful. 

Joe Bentley, of the Enterprise Lumber Company, of 
Alexandria, was a St. Louis visitor this week. He stated 
that his business was fairly brisk. 

The famous ouster suit that Herbert Hadley once upon 
a time instigated against a number of the large yellow 
pine manufacturing companies doing business in Mis 
sourl, and which has been on the docket two years, has 
been set for the April term. ‘ 

Tom Whitmarsh, of the W. 'T. Ferguson Lumber Com 
pany, reports that his company has been doing a good 
volume of business. He says that business is much 
more satisfactory from every viewpoint. Prices are 
better and the demand is steadily increasing. 

I’. J. Riefling, of the George W. Miles Lumber Com 
pany, says that inquiries are coming in plentifully and 
sales are being made with considerable frequency and 
much more freedom. He predicts a good spring trade. 

R. M. Morris, of the Van Cieave Lumber Company, 
reports that his concern has done a fine business so 
far this month. The recent acquisition of the Bluff 
City Lumber Company’s mills has given this selling 
company an added output. Prices, Mr. Morris says, are 
much better. 








FROM THE VALLEY METROPOLIS. 


Business Brisk with Evidence that Spring Will Be a 
Hummer—A Very Pretty Compliment—Improved 
Buying by Furniture Factories. 


Sr. Louis, Mo., Feb. 7.—January witnessed a steady 
revival in the hardwood market, which has not lessened 
with the advent of February, despite the fact that this 
is regarded as the poorest of all winter months in St. 
Louis and in most of the territory served from this 
market. ‘This week there are evidences that business 
has settled down to a brisk stride. Furniture factories 
have come into the market with possibly more freedom 
than they have shown at any time previously. There is 
also a better demand from planing mills. Dealers in red 
gum especially report improvement in business, both in 
volume and price betterment. Railroad buying has not 
shown any material improvement. The mild weather of 
the last week has stimulated considerable real estate 
movement, all of which indicates a strong spring build 
ing trade, , 

Hardwood Trade Gossip. 

A high compliment to efficiency was paid this week 

to Secretary 3ush, of the Lumbermen’s Exchange, by 


the board of directors. Mr. Bush has been in poor 
health several months, but has stuck to his desk through 
out his illness without asking for a leave of absence. 
This week the board of directors presented him with a 
purse and transportation and instructed him to go south 
for an indefinite period, not to return home until he 
was fully improved in health. Mr. Bush left for Mem 
phis for a visit with relatives. 

Hamilton Daugheday, a young lumberman formerly 
identified with the hardwood trade in this city, now 
living in Chicago, was in St. Louis this week. He rep 
resents the O. H. Sample Lumber Company, of this city. 

Tom W. Frye, of the Charles Ff. Luehrmann Hardwood 
Lumber Company, and J. V. Porter have returned from 
a trip in which they visited many of the large hardwood 
plants in northern Mississippi and eastern Arkansas. 

Jacob Mossberger says that his business last month 
was ahead of that of the same month the preceding 
year and also ahead of expectations. He thinks that 
there will be a brisk spring trade. 

C. EK. Thomas, president of the Thomas & Proetz 
Lumber Company, is making a trip among the southern 
mill connections of his concern. His partner, E. W. 
Wiese, reports that trade last month was very good. 
He looks for a steady improvement, predicting one of the 
briskest spring trades on record. 

W. W. Dings, of the Garetson-Greason Lumber Com 
pany, states that he is more than pleased with the out- 
look for spring trade. Business is already becoming 
large in volume and better in price. 

lranz Waldstein, of the Waldstein Lumber Company, 
reports that his trade has been showing steady improve- 
ment all this year. He believes that there will be a 
brisk spring trade, 

The Lothman Cypress Company is having a good run 
of trade this week. HK. W. Blumer, sales manager, is 
out on the road and is sending in orders in quantity. 
Prices have improved. 

Two St. Louis lumber companies increased their out- 
puts this week by strengthening their mill resources. 
One of them, the Consolidated Saw Mills Company, closed 
a deal whereby the Consolidated company secured the 
controlling interest in the Bryceland Lumber Company, 
of Bryceland, La. This plant formerly was known as 
the T. J. Kerlin Lumber Company, located below Gibbs- 
land. The plant consists of a single band mill and 
planer, also a stave mill, cutting 125,000 staves a month. 
The capacity of the saw mill is about 1,000,000 feet a 
month. ‘The business has been capitalized at $100,000, 
with the following officers: President, F. A. Goodrich; 
vice president, 'T. J. Kerlin; secretary, ©. M. MeDaris. 
This merger increases the output of the Consolidated’ 
Saw Mills Company by seventy-five cars of shortleaf Jum 
ber every month. 

Negotiations were completed this week whereby the 
Garetson-Greason Lumber Company secures the hardwood 
timber owned by the Edgar Lumber Company, of Wesson, 
Ark. The company will erect a INQnd mill at once at 
Wesson, with a capacity of 25,000 feet daily. The sec- 
retary, W. W. Dings, states that operations will be 
started within four months. The timber holdings of the 
Kdgar Lumber Company are extensive and will enable 
the Garetson-Greason Lumber Company to furnish a 
quantity of red and white oak for domestic and foreign 
trade, 

W. T. Ferguson, of the W. T. Ferguson Lumber Com- 
pany, and Mrs. Ferguson left St. Louis Tuesday for the 
South to spend the balance of the winter. They went 
direct to New Orleans and thence will go to Brownsville, 
Tex., and San Antonio, Tex. They will remain the rest 
of the winter season in San Antonio. 

Ki. kK. Eversull, traffic manager of the W. T. Ferguson 
Lumber Company, spent last week in Chicago, in attend 
ance at the windup of the tapline hearing. 


January Lumber Inspection. 


The following lumber was measured and inspected 


Vy 
the Lumbermen’s Exchange during January: 


Feet. 

Plain oak .. cure pare 153,427 
Quartered OOK 2... ce sccccecvvecces -+» 16,023 
J ere Sete RS eo alae ea 166,866 
Cottonwood : 5g ace erie a enteral = iasci'ee 26,247 
Saar ca dhs abel aath sia 43,630 
> ee eee ee 53,824 
Hickory 10,568 

ee did iene ae Ria ed 470,585 


About 2,000,000 feet of pine timber standing at Great 
hill in Brentwood, N. H., owned by Miss Mary Tilton, 
was sold February 1 to Edson FE. Peaslee, of Plaistow, 
N. H., for $12,500. 











|- PITTSBURG “@g| 


| We wish to move the following: — 
BAY POPLAR 


We wish to move the following thoroughly dry stock, 
on sticks 12 months. 


BAY POPLAR 


17 M ft. 1x13 to 17” 1st and 2nds 
190 M ft. 1x 6to 12” Ist and 2nds 

88 M ft. 1x 4 and wider, No. 1 Common 
465 M ft. 1x 4 and wider, log run 


SAP GUM 


53 M ft. 1x13 te 17 Ist and 2nds 
486 M ft. 1x 6 to 12 1st and 2nds 
325 M ft. 1x 4 and wider, No. 1 Common 
420 M ft. 1x 3 and wider, No, 2 Common 
300 M ft. 1x 3 and wider, No.3 Common 


Send us your inquiries and we will be glad to name you 
very attractive prices, 


AMERICAN LUMBER & MFG. CO., "'™7SBUR¢. 


























YELLOW PINE 










Manufacturers of 
Lumber — Timber — Ties 
Let Us Quote You Prices 


THE GERMAIN COMPANY 
PITTSBURG, PA. 





_ WE HAVE FOR SALE} 
200,000'—2x6-8-10 and 12" 
Sound Square Edge Bill Oak. 


Wri'e for prices 


Morlan - Ricks - Hughes Co. 


} Morlan Mfg.Co. PITTSBURG, PA. Fort Pitt Lbr. Co. 














Alleghany Lumber Company 


Manufacturers and Wholesalers 


WHITE and YELLOW PINE, HEMLOCK 
WEST VA. SPRUCE and HARDWOODS 


rITTSBURG, PA. 


2a 


(= FOREIGN 
Edward Chaloner & Co. 


WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber 


96 Derby Rd. Sandhills, LIVERPOOL 


Cable Address, “CHALONER.” Codes used, A BC, 
Al, Liebers’, Western Union and Lumberman’s Telecode 











i Write for quotations. 
































TH. H. LEYENAAR 


(Formerly J.C. & Th. H. Leyenaar) 
SELLING AGENTS FOR ALL KINDS OF 


American 
Lumber and Logs 


Pitch Pine, Cypress, 


North Carolina Pine, etc. ROTTERDAM, HOLLAND 








BRYCE, JUNOR & JELLIE 


Established 1878 
SHIPPERS’ AGENTS FOR SALE OF 
a 
American Lumber 
IN ENGLAND. 


28 Baldwin Street, 
BRISTOL. 


49 a Brown's Bldg. Exch. 
LIVERPOOL. 
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McFEELY BROS. 


STEUBENVILLE, OFIO. 


Manufacturers of 


Stock Stair Work 


NEWELS, RAIL AND BALUSTERS 
in Oak and Yellow Pine. 








..—=o0 0 





This Y. P. Newel 


$2.50 











a 

For Oak add 25 cents. 6 in. shaft, fl 
21 in. base. Packed two to crate, 
one in crate add 10 cents. U 

Freight allowed up to 25 cents per 4 
100 Ibs. on shipments of six or more. 

Booklet showing other designs of 
Newels, also Rail and Baluster designs 
sent upon request. 
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Rust-Owen Lumber Co. 


—WE WANT TO MOVE — 


160 M ft. 5-4 No. 3 Shop, 12 M ft, 6-4 No, 3 Shop, 

20 M ft, 6-4 No. 2 Shop, 40 M ft. 6-4x12”" No. 2 Com, 

40 M ft, 6-4 No. 2 Com, 60 M ft, 6-4 No, 8 Com. 

100 M ft, 6-4 No. 8 Com, 60 M ft. 6-4 No. 4 Com, 

10 M ft, 6-4 No. 6 Com, 10 M ft, 6-4 No, 6 Com, 

12 M ft, 6-4 No, 2 Shop, 100 M ft. 1x4”"& up, 6’ & up, No, 6 Bds, 


NORWAY PILING 


Write for prices. DRUMMOND, WIS. 

















Loon 


| Scupyer Goodman Co. 





= 
Make Prompt Shipments of 
WHITE PINE AND BASSWOOD UY 
BEVELED SIDING, FINISH in all nl 
Thicknesses, and SHOP LUMBER 














Marinette, i: 3: Wisconsin 
0c —— 00500 — 500 














The Douglas Planing Mill Co. 


DOUGLAS, GEORGIA. 
Rift 


Flooring 





High-Grade 


Long Leaf 
Yellow 


Pine. 


ALSO 
Flat Flooring 


Quick 
Shipments. 


[ CEDAR. POSTS 

















Close Prices. Quick Delivery. 


EASE, - - LORAIN, OHIO. 














FROM SOUTH ATLANTIC COAST POINTS. 








FROM THE MARYLAND METROPOLIS. 


Southern Manufacturers Inclined to Hold Out for 
Better Prices—Calls for Tenders Suggestive of Bet- 
ter Demand—Delegates to Wholesalers’ Annual, 
Battimore, Mp., Feb. 7.—The preponderance of in- 

formation obtainable as to market conditions in this 
section is to the effect that no retrogression has taken 
place in any trade division, with some gains to be noted. 
The gains affect some of the hardwoods and yellow pine 
as well and indicate a growing disposition on the part of 
buyers of lumber to cut loose from the ultra-conservatism 
that has prevailed for some time. While the local mar- 
ket for yellow pine is much the same, reports from the 
South indicate that the number of orders in the hands 
of millmen has increased of late and that the manufac- 
turers are inclined to await a better market. Some of 
the Georgia pine men say they have orders in hand to 
keep them going several months, and the disposition is 
not to accept further offerings on the old basis. 

It is much the same with North Carolina pine. In 
various instances millmen contemplate the issuance of 
new price lists with an advance of $1 a thousand feet on 
various items. This will tend to force up the quotations 
to the retailers, who have not been far ahead of actual 
necessities for several months and who will have to meet 
the advanced figures. A similar state of affairs exists in 
the longleaf pine belt, but it has not yet penetrated to 
the northern markets. Quotations in most of the latter 
are unchanged, stocks being sold for prices that leave the 
manufacturers without a profit. William M. Burgan, 
Baltimore wholesaler, who has just returned from a 
week’s trip to the Carolinas, reports that he found the 
mills decidedly more independent than at any time for 
months. They were by no means eager to enter into 
commitments on the basis of the present prices, and in 
various instances the information was forthcoming that 
new lists would be put out as soon as the printers could 
get them ready and that these lists would show an ad- 
vance. In one case, where a mill had overeut on an 
order, it was willing to dispose of the overcut only on the 
basis of the prices prevalent prior to December, 1909, 
which represent an increase over current figures. 

Granger & Lewis, of Savannah and Baltimore, state 
that they have received an unusually large number of 
requests for quotations of late, some of them calling for 
bids on large quantities of longleaf pine, and, although 
the prices made constitute no advance over the old quo- 
tations, the. calls for tenders are suggestive of a better 
demand. Some of the large consumers who have been 
out of the market for a long time are again showing an 
interest in stocks, and as it happens that very little at 
times is required to give trade a buoyant tone, there is 
some prospect that a revival may set in before long. 

Encouraging reports have been made by C. C. Lincoln, 
of Look & Lincoln, of Marion, Va., and W. O. Came, of 
the Bristol Door & Lumber Company, of Bristol, Tenn., 
who were in Baltimore several days ago. Both visitors 
said that conditions in their respective sections were 
unmistakably improved and that relatively large quanti- 
ties of lumber were being called for. Mr. Lincoln was 
accompanied by his wife and had been on a trip to New 
York, Philadelphia, Atlantic City and other points. Still 
another visitor was Thomas Hughes, who controls the 
Iron Mountain Lumber Company, which is operating a 
mill at Troutdale, Va., and two others near by. He 
stated that the hardwood business in southwestern Vir- 
ginia had not been in especially good shape, but that 
some signs of improvement were discernible. Mr. Hughes 
formerly was a member of Carter, Hughes & Co., of this 
city, which went out of existence several years ago. 

Harvey M. Dickson, president of the National Lumber 
Exporters’ Association, has appointed John L. Alcock, of 
John L. Aleock & Co., and Richard P. Baer, of Richard 
P. Baer & Co., both of this city, to represent the asso- 
ciation at the annual meeting and banquet of the Na- 
tional Wholesale Lumber Dealers’ Association, Washing- 
ton, D. C., March 1 and 2. Mr. Dickson received an 
official invitation, with the request to name two other 
delegates. 

The new managing committee of the Baltimore Lum- 
ber Exchange héld its monthly meeting yesterday after- 
noon and disposed of various routine matters. President 
John L. Aleoeck oeeupied the chair. 





FROM THE OLD DOMINION. 

Norro.k, VA., Feb. 3.—A continued light supply of 
available kiln dried North Carolina pine, with an ex- 
ceedingly encouraging demand at better prices, which 
are showing signs of advancing, is adding much to 
the situation of an encouraging nature. 

A lumberman recently returned from an eastern trip 
had this to say about the situation: ‘‘I would infer 
from what I saw and heard that the eastern buying 
and consuming element is expecting to pay more money 
for its lumber. This with special reference to North 
Carolina pine, in which I am interested. Much depends 
upon how manufacturers put up their stock. Properly 
manufactured, dried and graded lumber commands first 
consideration and usually there is where you find the 
best prices, and if I were handing out advice to a 
manutacturer I would say, first, see that your product 
is gilt-edge in every respect. I am firmly convinced 
that a solution to most of our troubles lies in a more 
uniform line of prices so that a buyer will not feel 
he has been stung when, after placing an order, he 
finds some one else offering him the same goods for a 
dollar less. This feature did more to demoralize trade 
last. season than any one I know of.’’ 


The situation in Norfolk and immediate vicinity con- 
tinues firm. Recent advances have been maintained 
without any difficulty and manufacturers are reporting 
business on the gain, with inquiries and orders increas- 
ing daily. Spot business is considered only when prices 
are satisfactory, and no effort is being made to sell 
beyond the 60-day limit. 

At this writing all north Atlantic and Lond Island 
Sound ports are open to navigation as far east as 


Portland, Me. The 4-masted schooner Gilbert Brothers, 


lumber laden, bound for New York, was towed into 
Norfolk from Lookout Bight, N. C., rudderless. 





FROM CENTRAL VIRGINIA. 


Yellow Pine Advance Expected to Improve Local Situ- 
ation—Poor Collections the Most Unsatisfactory 
Feature—Spring Outlook Encouraging. 

LYNCHBURG, VA., Feb. 6.—The advance in yellow pine 
quotations of $2 a thousand feet, as reported in the 
Southwest, will, it is believed by local dealers and manu- 
facturers, have its effect locally within the nex thirty 
days. 

‘*The mills are holding stiff to the new quotations in 
the Southwest,’’ said one of the largest wholesalers and 
millmen in this center, ‘‘and it promises to bring about 
a fair advance in the Kast in a month’s time. I do not 
look for any great advance in this region,’’ he added, 
‘*but I do look for a firm improvement in prices. So 
far we have not felt it in actual rise in quotations, but 
we are beginning to feel it in orders and more in in- 
quiries, which are brisker than they have been since the 
beginning of the year.’’ 

The most unsatisfactory thing about the pine trade in 
this section is poor collections. This is believed, however, 
to be of short duration; collections, notwithstanding, are 
not as good as they were two weeks ago. 

The Virginia-Carolina Lumber Company reports that 
its pine trade is better than in January, but that buyers 
are still holding off. This attitude of waiting, it is 
believed, is due largely to unsettled weather conditions. 
The Ward Lumber Company states that its pine trade 
has evidenced some improvement, and is advancing more 
rapidly than hardwoods in volume and number of orders. 
President Ward, who is in the Southwest, reports better 
business. Hardwoods are reported duller than they were 
during January or December, but on the whole are satis- 
factory to dealers. In general the dealers are taking a 
very encouraging view of the coming spring trade. 





FROM THE GEORGIA CAPITAL. 


Evidences of a Stiffening in Prices—A Summing Up 
of the Wholesale Situation—Railway Activity— 
Water Power Project. 

ATLANTA, GA., Feb. 5.—Retail dealers are cheering 
themselves with the prospect of building that will be done 
in the spring. No improvement has been noticeable in 
the local market during the last few weeks beyond a 
stiffening in prices, but practically all dealers find the 
outlook satisfying. Indications are that an unusual num- 
ber of business buildings will be erected in Atlanta this 
spring. A number of apartment houses are also being 
planned, Many of the local dealers are figuring on work 
that will be begun within a few months. Nearly all be 
lieve that the spring trade will be much better than it 
was last year. 

One local dealer gives the following illustration of the 
stiffening in prices: A building supply concern, which 
often cuts prices on shingles in order to get contracts 
for other supplies, quoted a buyer an unusually low 
price on an order of shingles. A week after this quota- 
tion was made the buyer came to the dealer in question 
and asked his prices on shingles, then told the quota- 
tion that had been made to him. The dealer founda it 
out of the question to meet that price and suggested 
that the buyer go back to the supply man and see if 
the quotation that had been made to him still held. 
He found that it did not. Even the supply man, who 
sold shingles principally as an inducement, had found 
the market stiffen so within a week that he had fallen in 
line with the retail dealers and stopped cutting. 

The condition of the wholesale market was summed 
up in the following manner by a dealer who is conserva- 
tive and is familiar with all of the phases of the market: 

I have all of the work that I can do. I am busy every 
minute. But the reason is that I work hard. This is a 
time when the man who gets orders has got to go out and 
hustle. If a dealer will do that he can get plenty of orders. 
I do not agree with those who insist that the market is un- 
usually dull. I think that it is as active or more active than 
it was last year. There is no coastwise trade, but that is 
nothing remarkable for this time of the year. I find that 
crop money is just now being spent. ‘The farmers are not 
like they used to be. They have learned business ways. It 
used to be that as soon as the cotton and other crops were 
sold they would spend the money. ‘This crop money, in my 
opinion, is having a marked effect on the lumber market as 
well as on other businesses. Prices are like a flushed covey 
of quail; high, low and all around. It is this way: If I 
have a car and am anxious to sell, it will go at low price; 
but if I am not anxious to sell and there is another fellow 
that has got to buy, he will pay high for it. ‘The railroads 
have bought practically nothing and I do not look for them 
to buy much. Most of the cars that are being built are of 
steel or have steel underframes, and all of the bridges, of 
course, and the culverts are of steel and concrete. One of 
the few orders I have heard of any road placing was an order 
by the Nashville, Chattanooga & St. Louis for twenty-seven 
cars. If conditions were like thcy used to be they would 
have bought 300 cars. 

The Railway Supply & Equipment Company has closed 
a contract with the Central: of Georgia road for 300 
steel underframe cars. This company reports that the 
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roads are buying very little and that they seem to be 
awaiting the action of the Interstate Commerce Com- 
mission. An officer of this company declared last week 
that in his opinion all railway cars within ten years 
will be built of steel. 

News has been received in Atlanta that three big 
railroad projects, which will be of great value to lum- 
bermen as well as to other shippers, are under way in 
western North Carolina. These lines will open up 
much valuable virgin timber land. Actual work has 
been started on them. The construction of other lines 
is being discussed. 

The Tennessee & North Carolina Railroad Company 
is filling in the gap between Waterville and Canton, N. 
©, Within easy reach of Canton is an immense quan- 
tity of hardwood timber of the best quality that will 
be marketable as soon as the extension of the line is 
completed. Indications are that a big woodworking 
plant, probably a furniture factory, will be established 
at Canton. The Greenville & Knoxville Railway Com- 
pany has issued $6,000,000 in bonds to build a line from 
Greenville, 8. C., to Knoxville, Tenn. Actual construc- 
tion of the South Atlantic Transcontinental line, which 
will extend from the coal fields of Tennessee up the 
Pigeon river to Southport, N. C., has been begun. An- 
other railroad in North Carolina that will be of interest 
to lumbermen is to be built from Topton, N. C., across 
the mountain to Robbinsville, N. C. The Whiting Lum- 
ber Company, of Robbinsville, is interested in this road. 

Building permits issued in Atlanta during January 
amounted to $430,017. The permits issued during Jan- 
uary, 1910, amounted to $406,227. The property trans- 
fers recorded amounted to $1,680,349.66. The trans- 
fers recorded during January, 1910, amounted to $2,- 
023,327.17. Tax assessors announced last week that the 
assessed value of property in Atlanta has increased 
about $8,000,000 during the last year. Bank clearings 
during January amounted to $63,973,176.48; January, 
1910, $56,832,215.85. 

The fact has come to light that the Georgia Power 
Company, a $10,000,000 corporation, has been organized 
to utilize the water at Tallulah falls for supplying At- 
Janta with electric power. These falls are nearly 100 
miles from Atlanta. The company is encountering op- 
position from those who do not wish to see the scenic 
beauty of the falls ruined. 





IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Feb. 4.—As a rule the mills are 
holding tor better prices, but conditions in the East 
do not seem to warrant an advance, as whenever an 
order is placed on the market it is taken up at a very low 
price and the brokers seem to be able to cover on their 
quotations. 

A few very desirable schedules have been offered dur 
ing the last week and most of the mills have a fair 
amount of cutting on hand and are not loading up with 
any large amount of orders in an effort to boost prices. 

The Merchants’ & Miners’ Transportation Company 
has let the contract to build two large sheds and piers. 
About 1,000,000 feet of lumber will be used and the 
order has been placed with the Cummer Lumber Company. 

Cuban business is still in good shape and a large 
quantity of stock is being accumulated ‘at this port 
for shipment. The Cypress Manufacturing Company 
and G, 8S. Baxter & Co. are shipping large quantities of 
ties to Cuba. 

The Central Florida Saw Mill Association will hold 
a meeting in Jacksonville, February 8. The Georgia- 
Florida Saw Mill Association will meet February 13 
in the Seminole hotel. 

John Roe, of the Cummer Lumber Company, and 
party are on a yachting trip. 





(Concluded from the Front Page.) 

since July, 1903. The company is one of the largest 
owners of timber in the Pacifie Northwest. Mr. MeCor 
mick was connected officially with practically all the com- 
panies subsidiary to the Weyerhaeuser Timber Company. 

While the institutions directly affected by Mr. McCor- 
mick’s death are too soundly established and too method 
ically conducted to be disturbed by it materially, con 
sideration of the effect of the sudden severance of the 
relations of a master mind with many and important 
enterprises may support the theory of his necessity as a 
part of them, and in that relation some of those enter- 
prises are here cited: Mr. McCormick was president of 
the Pacific National bank, of Tacoma, and of the Lum- 
bermen’s State bank, of Hoquiam, Wash. He was presi- 
dent or vice president of banks at South Bend, Elma, 
Kelso, Montesano and Raymond, Wash., and president of 
the National Life Insurance Company, of Tacoma, He 
Was vice president of the Siler Mill Compapy and inter- 
ested in the Clerin & Hamilton Lumber Company, both 
at Raymond, Wash., and in the Mineral Lake Lumber 
Company, Mineral Lake, Wash.; also in a ten-story office 
building now being erected in Tacoma jointly by the 
Weyerhaeuser Timber Company and the Tacoma Com- 
mercial Club. He has been engaged extensively and at 
the time of his death was interested in the grain business, 
having been secretary and treasurer of the Northern 
Grain Company, with warehouses and elevators in Wis- 
Consin, Minnesota, Iowa, Nebraska and the Dakotas, with 
headquarters in Chicago. He was treasurer of the New 
Richmond Mill Company, which had flour mills at New 
Richmond, Wis., and was president of the Duluth Univer- 
sal Flour Mill Company, of Duluth, Minn. 

Despite the importance of his relations to the com- 


munity, commercial and otherwise, in speech, dress and 
general attitude Mr. McCormick was one of the most 
unassuming of men, in influence upon his fellows one 
of the most important. That characterization was well 
illustrated during the memorable campaign of lumbermen 
at Washington, D. C., in the winter of 1908 and spring 
and summer of 1909, when some of the more devoted 
gave unstintingly of their time and means to the salva- 
tion of the lumber trade and, incidentally, to assure the 
conservation of the forests of the United States. Among 
those who labored night and day to those ends at the 
national capital Mr. McCormick was an eagerly wel- 
comed associate and fellow counselor. He was a keen 
observer of and usually a quiet participant in the unceas- 
ing efforts of the lumbermen’s committee, and his few 
but forceful recommendations were carefully considered 
by its members. They were eventually no small influence 
toward the partial success, attained in the face of what 
were regarded as almost insurmountable obstacles, with 
which the committee’s work was rewarded, 

The exactions of business did not deter Mr. MeCor- 
mick from the exercise of his lifelong devotion to study. 
He was a student of deep thought and a writer recog- 
nized in his chosen lines as an authority. His interest 
in education was of the practical kind and was practically 
guided. His private library, selected with the taste of 
the ripe scholar, was one of the finest in the West. Dur- 
ing his residence in that state he was president of the 
Wisconsin State Historical Society. Later he was presi- 
dent of the Washington State Historical Society and of 
the Ferry Museum, of Tacoma. Largely through his 
efforts the government Indian training school at Hay- 
ward, Wis., was formed and he was one of its supporters 
in a substantial way. He presided over the school board 
at Hayward and was at one time president of the Ash- 
land Academy, at Ashland, Wis. He was a trustee of 
the Puget Sound University. Mr. McCormick wrote and 
published a history of Sawyer county, Wisconsin, and was 
the author of the standard work ‘‘ Evolution of Indian 
Education,’’ and of various other contributions to his 
torical lore. His last literary production was a mono- 
graph on the history of the Indians of western Wash- 
ington and the Puyallup Indian school at Tacoma. Mr. 
McCormick held membership in the Society of the War 
of 1812, the Minnesota Society of the Sons of the 
American Revolution, the Union Club of Tacoma and the 
Minnesota Club of St. Paul, Minn, 

In 1870 Mr. MeCormick married, in Ohio, Miss Anna 
E. Goodman. To them two sons were born, William 
Laird McCormick and Robert Allen MeUormick, now 
aged respectively 24 and 34 years. At the age of 24 
William L. McCormick was a member of the Wisconsin 
state legislature. Robert A. McCormick is a practicing 
attorney of Tacoma. 

January 23, alarmed at his condition, Mr. and Mrs. 
McCormick went to California seeking relief. There they 
were joined by their two sons. The disease which had 
attacked him proved too strong, however, for one of 
even his unusually sturdy physique, and he passed away, 
as before stated, February 5. The remains were taken 
from Sacramento February 6 and arrived at Tacoma 
February 7, where they laid in state in the beautiful 
McCormick home on North Yakima avenue. While a 
resident of Wisconsin Mr. McCormick had served as 
grand commander of the Knights Templar of that state, 
and was a thirty-second degree Mason. He was a mem- 
ber of Lebanon Lodge No. 104, A. F. and A. M., of 
Tacoma. It was therefore natural that his Masonic 
brethren should assume charge of his obsequies. The 
services were in charge of Lebanon Lodge and were 
held in the First Congregational church, of Tacoma, 
February 8. As a tribute of respect to their esteemed 
associate all banks of Tacoma closed their doors during 
the hours from 1 to 2° p. m., while the services were in 
progress. Those in attendance besides personal friends 
of the family, business friends and associates from a 
distance, included representatives of practically all busi 
ness interests of importance of the Pacific Northwest, 
including the managers of all Weyerhaeuser interests. 
The body was taken to the Tacoma cemetery by a 
Knight Templar escort and there, following the Masonic 
ritual, was interred, closing the earthly career of one 
whose life was a benefaction to his fellows and to whom, 
as nearly as it may be said of a man, he was a necessity. 
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LARGE LUMBER PROJECT DEVELOPING. 


HrERMOSILLO, Mexico, Feb. 4.—One of the largest 
lumber manufacturing enterprises in this part of Mex- 
ico will soon be inaugurated in the Ajo mountains, 
where a syndicate of English investors owns a tract 
of 600,000 acres of timber. Richard KE. Abenheim, of 
London, England, general manager of the syndicate; 
G. H. Mitchell, of Milwaukee, Wis., an engineer, and 
two timber experts recently visited the property and 
laid plans for the development of the property. It is 
stated that more than 100,000 acres are heavily tim- 
bered. A lumber mill will be installed at either Mababi 
or Fronteras, and from the site of the plant a railroad 
will be constructed into the timber tract. The proposed 
system of logging road will have more than fifty miles 
of track. The syndicate also contemplates constructing 
a narrow gage railroad from its Nogales ranch to the 
timber tract. Much of the land is susceptible of agri- 
cultural development and the plans also contemplate 
farming and live stock operations on a large scale. The 


‘construction of the Kansas City, Mexico & Orient and 


the lines of the Southern Pacific through the state of 
Sonora is placing the timber regions of the mountains 
in close touch with these transportation outlets and is 
causing no little attention to be given to the develop- 
ment of these valuable resources of the state. A num- 
ber of foreign investors have already acquired exten- 
sive timber holdings in the mountains and other propo- 
sitions of this kind are being investigated. 
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ANYTHING WE. MISS 
Lath to Timbers 


CA.Smima Lopes Co, 
Suunber Manufacturers. 


in sawing a log you can rest assured 
isn’t worth saving and as a result we 
can give you anything you want from 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


WE USE THE TELECODE 


MINNEAPOLIS, MINN. 


44th Avenue, North and Lydale. 
Branch Office; PEORIA, ILL., M. E. Magruder, Manager. 














The Best Pine 
Northland’s Pine 


— Made in Minneapolis — 
All Orders Filled Promptly. 


Northland Pine Company, 


MINNEAPOLIS, MINN. 
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White Pine 


Wisconsin and Michigan Stock. 


NOX 


Cut from large logs and runs 


wide. It is thoroughly dry stock. 
f 


High Grade Cork Pine Factory and 
Pattern Lumber, 1 to 6 in. thick. 


TELECODE USED. 








JOHNSON LUMBER CO. 


Exporters of Pine Lumber 


Milwaukee, Wis. 
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PUGET SOUND LUMBER 


Pacific Fir Company 


Manufacturers and Wholesalers 


FIR TIMBERS 


LUMBER, CAR STOCK, CEDAR PIL- 
ING and RAILROAD TIES, SHINGLES 


50-1-2-3-4 Maynard Building, SEATTLE, WASH. 


Lyman, Washb., on G. N. Ry. 
Birdsview,Wash.,onG.N.Ry. 
Chewelah, Wash.,on G.N.Ry. 





MILLS LOCATED AS FOLLOWS: 


Maple Valley, Wash., on C.& P.S. 
Tenino, Wash., on N. P. Ry. 
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Orillia, Wash.,onN.P.Ry j 








Western Soft Pine 


DOORS 





K. D. Sash, K. D. Frames, Long Sash Stock 


Daily capacity: 500 Doors; 


1500 K. D. Sash 











Washington Mill Co. 


Spokane, Wash. 
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CHAS. R. McCORMICK & CO. 


E.H. MEYER, Manager 
MANUFACTURERS AND WHOLESALERS 


Pacific Coast Lumber 


SPECIAL 


Telecode 


Large Timbers, Ties and Rail- 

way Material, Mining Timber 

BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
605 Lumberman Bldg. 


PORTLAND, ORE. 
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Proudfit-Polleys Raine Co. 


LINCOLN, NEBRASKA 


Idaho White Pine, Western Pine, Larch, 
Coast Fir and Spruce, also Red Cedar 
Siding and Shingles, Split Idaho Cedar Posts 


Complete Stocks. 


Quick Shipments. 
Send Us Your Inquiries. 


Market Prices 











CLARENCE LUCAs, President. 


Cargo and Rail Shipments. 


HENRY ZECH, Manager. 


PUYALLUP LUMBER MANUFACTURING 


COMPANY. 


Pacific Coast Timber Products 


CAR SILLS, BRIDGE STRINGERS, TIMBERS, 
CLEAR CANTS, YARD STOCK. 


PUYALLUP, WASH 


L. B, PERRY, Secretary. 
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Washington Fir 
Cedar and Spruce 


California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 


NNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 

















LOCAL AND PERSONAL 





G. N. Safford, of G. N. Safford & Co., Rockford, IIl., 
spent a few days in Chicago this week. 

William Kiser, of the Mississippi Box Company, of 
Cairo, Ill., was a recent visitor to the Chicago lumber 
trade. 


Marshall Keith, of Keith & Hiles, Crandon, Wis., 
called on a number of the Chicago lumbermen last 
Monday. 

W. J. Vertrees, president of the Bushnell Tank 
Works, Bushnell, Ill, paid Chicago last Wednesday 
one of his periodical visits. 

C. W. George Everhart, president of the Challoner 


Company, the pioneer builders of standard shingle mill 
machinery, of Oshkosh, Wis., has been in town this week 
and incidentally paid the AMERICAN LUMBERMAN a wel 
come call. 


Kk. S. Crosby, Crosby & Barnes Lumber Company, of 
Brookhaven, Miss., was in Chicago this week and stated 
that business was very fair. His concern had been 
cutting car stock largely. The outlook for future busi 
ness was good. 


riday, February 17, the Chicago Hardwood Lumber 
Iixchange will hold its regular monthly meeting and 
luncheon. Many important subjects will come up for 
discussion at this time and the officers are hoping for 
a large attendance. 


Kk. A. Thornton, president of the KE. A. Thornton 
Lumber Company, Chamber of Commerce building, 
Chicago, and the new head of the Chicago Wholesale 
Lumber Dealers’ Association, left Wednesday for 
Marquette, Mich., and other northern points. 


C. L. Robinson, manager of the timber department 
of the Chicago Lumber & Coal Company, of St. Louis, 
Mo., was a visitor to the Chicago oflices of this con 
cern last Tuesday and Wednesday. He stated that 
demand was fair, with decided improvement in prices. 


C. G. Powell, vice president and general manager 
of the Fullerton-Powell Lumber Company, of South 
Bend, Ind., was a visitor to the Chicago offices of this 
concern Jast Monday and Tuesday, conferring with 


Manager IF. B. McMullen. 


If. C. Miller, secretary and treasurer of the Hardwood 
Mills Lumber Company, Monadnock block, Chicago, left 
this week for Memphis and southern mill points for the 
purpose of buying lumber. Mr. Miller expects to be 
gone about a week or ten days. 


I’, I’. Gruninger, secretary of the American Lumber 
Company, Manhattan building, Chicago, left Saturday 
for California, Mrs. Gruninger has been spending the 
winter on the Coast and Mr. Gruninger left to visit 
friends there for a few days and then will bring her 
back with him. 


At a meeting of the board of directors of the Lum 
bermen’s Association of Chicago, held February 2, the 
following officers were elected for the ensuing year: 
J. W. Slayton, president; C. A. Flanagan, vice presi 
dent; W. Hl. Gardiner, treasurer, and KE. E. Hooper, see 
retary. 

The Chicago Wholesale Lumber Dealers’ Association 
will hold its monthly luncheon and meeting at the Union 
League Club, Tuesday, February 14, at 12:30 p.m. 
sharp. Every member is earnestly asked to attend, as 
several important matters will come before the associa 
tion for action. 


RK. G. Wiggs, secretary and treasurer of Riley J. 
Darnell, Incorporated, Memphis, ‘Tenn., was in Chicago 
last Saturday. Mr. Wiggs was under the impression 
that business would be good this year and he brought 
word that the manufacturers were holding their lumber 
for higher values, 


Norman A. Wright has been admitted as a partner in 
the firm of C. Leary & Co., 4 Lombard court, Grace 
chureh street, London, England. This company is one 
of the oldest and most substantial firms of wood brokers 
in England and Mr, Wright is to be eongratulated upon 
the progress he has made. 


A. W. Lucas, president of the Lueas Land & Lumber 
Company, was in Chicago this week and paid a visit to 
the office of the AMERICAN LUMBERMAN. His company 
recently moved its headquarters from Waverly, Tenn., to 
Padueah, Ky., from which point of vantage its business 
will be carried on hereafter. 


William Carson, of Burlington, Lowa, banker and Jum 
berman, accompanied by Mrs. Carson, came to Chicago 
to meet their daughter and incidentally visit for a 
few days. Mr. Carson is one of the active timber 
operators and his activity in commercial life proves 
him a worthy son of the great father whose name 
he carries. 


W. J. Hubbard has joined the sales force of C. L. 
Cross, the cypress man, Monadnock block, Chicago, 
and left Wednesday on a selling trip through Wiscon- 
sin and northern Illinois. Mr. Hubbard is no novice 
in the cypress game, at one time having been con- 
nected with the Louisiana Red Cypress Company, of 
New Orleans, La. 


K. J. Stocking, traffic manager of the Kettle River 
Company, will from now on have his headquarters in 
Chicago, with offices in the First National Bank build- 
ing. The creosoting plants of this concern are located 


at Madison, Ill., and Sandstone, Minn., with executive 
offices at Minneapolis. Mr. Stocking leaves for St. 
Louis on Monday in the interests of his company. 


C. H. Ketridge, of Evanston, Ill., secretary of the 
American Lumber Trades Congress, will leave Chicago 
Saturday night for Winnipeg to attend the annual meet- 
ing of the Western Retail Lumbermen’s Association. 
Mr. Ketridge will make an address on ‘‘ The Association 
Idea and Trade Relations.’? The meeting of the asso- 
ciation will be held February 15, 16 and 17. Mr. Ket- 
ridge is well qualified to handle the subject assigned him. 


A. J. Stinson, who was a member of the firm of 
Stinson & Hand, north side retailers, has joined the 
sales force of the Pike-Dial Lumber Company, Mar 
quette building, Chicago, where he will look after the 
city and country yard trade. Mr. Stinson is well 
known in lumberdom, and for the last two years was 
connected with the Thornton-Claney Lumber Com 
pany, having charge of its extensive country business. 


The I. Stephenson Company, of Wells, Delta county, 


Mich., are not only manufacturers of the celebrated 
“*Tdeal’’? rock maple flooring, but what they call a 
“*genuine extract’? of it, which latter commodity is 


commercially known as maple syrup. A package of the 
latter has been tested by a widely traveled, deeply versed 
connoisseur of delicatessen generally, who testifies that 
if the flooring of which it is thus declared to be an ‘‘ex 
tract’? is as good as the original, that settles it—there 
could be no indorsement more convincing. 


A young lumberman was born at the home of Mr. 
and Mrs. Robert D. Sullivan, Oak Park, on January 8. 
The proud father says that the first question he asked 
wus: ‘*Dad, how much is 6-inch No. 2 flooring 
worth?’’? Mr, Sullivan, who is a member of the Kim 
ball-Sullivan Lumber Company, with offices in the 
Old Colony building, Chicago, stated that the mother 
and boy are doing nicely, and as he passed out the 
fragrant perfecto, he said, ‘‘Don’t forget that he 
weighed eight pounds.’’ 


Pawling & Harnischfeger Company, of Milwaukee, 
Wis., manufacturer of cranes, hoists and the monorail 
system of conveying lumber, announces the opening 
of a branch office at 533 Baronne street, New Orleans, 
La. This office will be in charge of T. W. Waddell, 
not the celebrated ‘‘Waddell’’ of baseball fame, whose 
name, it will be remembered, was ‘‘ Rube.’’ The Paw- 
ling & Harnischfeger Company’s method of conveying 
lumber is now used by some of the largest and most 
progressive operators in the South and is proving very 
successful. 


The AMERICAN LUMBERMAN enjoyed calls from three 
distinguished association seeretaries on Thursday of this 
week. W. G. Hollis, secretary of the Northwestern Lum 
bermen’s Association, was in the city on the first lap 
of an extensive trip through the Southwest and to the 
Pacific coast. He will attend the meeting of the Western 
Retail Lumbermen’s Association at San Francisco and 
deliver a talk on insurance. R. 8. Kellogg, secretary of 
the Northern Hemlock & Hardwood Manufacturers’ As 
sociation, and J. C. Knox, seeretary of the Michigan 
iflardwood Manufacturers’ Association were in Chicago 
attending the traflie mecting reported elsewhere in this 
issue, 


Manuel Gutierrez, jr., of Irapuato, Gto., Mexico, was 
a visitor to the office of the AMERICAN LUMBERMAN this 
week. Senor Gutierrez is interested in lumber, grains and 
leather. He has been in the United States for several 
months, visiting all the big manufacturing and distribut- 
ing centers with a view of aequainting himself with 
American methods. He says his stay has been very 
profitable to him. He is inclined to receive the statements 
of insurrection in Mexico only at a heavy discount. He 
says there has been no trouble in his part of the country, 
which is the central south, and he does not believe there 
has been a great deal of trouble anywhere. The firm 
name is Jose Gutierrez E Hijo. 


rancis J. Pike, of the Pike-Dial Lumber Company, 
Marquette building, Chicago, returned last week from 
«a trip to the Pacific coast. He stated that stocks on 
the Coast were low, and while business at this time 
was not particularly brisk, lumbermen felt satisfied 
that things would improve in a short time. He has 
received at his office a number of samples of fir stained 
to resemble different hardwoods. ‘These samples are 
made up of vertical grain flooring, siding and finished 
stock. He stated that the Eastern Railway & Lum 
ber Company, of Centralia, Wash., had recently built 
new offices at a cost of $10,000, using fir throughout. 
The offices are built on the bungalow plan and he said 
are exceedingly beautiful. During the time he was on 
the Coast the weather was very severe, being eight 
above zero. This necessitated the shutting down of 
many of the mills. 





OFFICERS ELECTED. 


At the annual meeting of the stockholders of the Me- 
Kean County Lumber Company, held at its office, 185 
Main street, Bradford, Pa., January 30, 1911, the fol- 
lowing officers were elected for the ensuing year: Pres!- 
dent, R. B. Stone; vice president, T. H. Hoover; secre- 
tary and treasurer, W. S. Pace; directors, R. B. Stone, 
T. H. Goover and W. 8S. Pace. The directors voted to 
increase the capital stock of the corporation from $10, 
000 to $30,000, of which $15,000 is preferred stock. 

The annual meeting of the Julius Seidel Lumber 
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Company, of St. Louis, was held January 30, and the 
following officers were elected: President and treasurer, 
Julius Seidel; vice president, Frank Seidel, and secre- 
tary, W. E. Beckmann. Directors: Julius Seidel, Frank 
Seidel, W. E. Beckmann, Otto Moser and W. M. Klenk. 
The company held its annual banquet January 31 at 
Faust’s restaurant. An address was made by Julius 
Seidel on ‘‘The Policies of the Company for 1911.’’ 
Short addresses were made also by the vice president and 
others. The banquet was followed by a theater party, 
which closed a most enjoyable evening. 





ADVERTISING SHINGLES TO CONSUMERS. 

That the Pacific coast wholesalers of red cedar shingles 
and other red cedar products are awake to the necessity 
of advertising these products to the consumer is shown 
by the fact that the R. J. Menz Lumber Company, of 
Seattle, Wash., is starting an advertising campaign di 
rected at architects, contractors, builders ete., with a view 
to educating these people to the advantages of using red 
cedar shingles. 

Advertising shingles is really just the same as adver 
tising a tooth paste, or ready made clothing or shoes; 
the essential thing is to tell people who actually buy 
shingles real reasons why they should buy this particular 
kind, and it was for the purpose of reaching the ultimate 
consumer—the man who actually buys the shingles—that 
the R. J. Menz Lumber Company has started this 
campaign. 

This question is one which is of really big importance 
to the retail lumber dealer; it shows a willingness on the 
part of the wholesaler not only to sell his products to 
the retail dealer but in turn to help him to dispose of 
them. 





ENTERPRISE AND EXPERIENCE IN A NEW 
FIELD. 

The man whose portrait appears on this page may 
be said to have graduated from both the retail and 
wholesale sides of the lumber business, the one follow 
ing a term of eleven and the other twelve years. As 
n retailer of lumber he was loeated at Carthage, Mo., 





FRANKLIN GREENWOOD, OF CHICAGO, ILL. 


where he still owns the ground formerly occupied by 
his yard at that point; his experiences in the yellow 
pine field have been at Kansas City, Mo., and latterly 
with the Great Southern Lumber Company, with head 
quarters, for the most part, in this city. It, there 
fore, sufliciently appears that Franklin Greenwood, of 
whom this is written, has not lacked experience. His 
connections, too, have been distinctly of a high order, 
his earnings have been on a liberal scale, and now that 
he has embarked in business for himself he faces a 
wide acquaintance and is reinforced by a measure of 
familiarity with the business that, together with work 
ing capital to enable him to discount all purchases, 
which he says he is in position habitually to do, should 
afford him a promising prospect and his clients a con 
nection worth cultivating. It is not the province of a 
trade journal to stand sponsor for anybody’s credit, 
and that is what ‘the AMERICAN LUMBERMAN is not doing 
here; it, however, may be said for Mr. Greenwood that 
he is in a position to handle the outputs of some 
strictly first class yellow pine mills and, as he states, 
his arrangements with them and any others contem 
plate the payment of spot cash for all purchases. These 
coniftions should put him on a_ good _ footing 
with his mill clients and in attractive standing with 
the purchasing trade. There is no doubt about Mr. 
Greenwood’s native and acquired ability to do busi 
ness in a proper manner, and since it is his declared 
purpose to make this the last business change of his 
life he certainly will not lack for the necessary in 
centive to win out. Knowing, as he also well does, 
the means whereby alone this can be permanently 
achieved, it naturally should be equally obvious to 
him that this is the one way by which lasting success 
can be assured. He, therefore, is proceeding with not 
only his eyes open but with an endowment of business 
qualifications on a foundation of experience that to 
gether should and, properly directed, in due course 
would bring success to any well-meaning man. 

His ineumbeney as general sales manager for the 


Great Southern Lumber Company, in which, according 
to his own statement, he handled the credit and col- 
lection departments amounting to millions of dollars 
with an inconsiderable percentage of loss from bad 
accounts, was in itself a training school of very 
unusual value. 

His experiences as a retailer naturally brought him 
a practical knowledge that also should be an advan- 
tage in catering, as he proposes to do, to that branch 
of the trade. It may likewise be assumed that han 
dling, as heretofore he has, large outputs of first class 
mills he, for that reason, should understand their limi- 
tations and be able to deal with them intelligently 
and within bounds. In this connection Mr. Greenwood 
says that he has connections already established with 
four yellow pine manufacturers, each of whom is 
known to the entire trade of the country as of the 
first class, and in a position to render the best possible 
service to his clients and to do it promptly. The pre 
diction may also be ventured—uunless his plans are de 
feated—that in due course of time he will have com 
pleted what he calls the machinery of an organization 
that will embrace in a representative way other 
branches of the lumber industry and, for markets, all 
parts of the country within what may be called the 
natural territory of each. For the present, however, 
or indefinitely, his active attention will largely be 
confined to yellow pine products. 

He has his oflice on the fourteenth floor of the Rail- 
way Kxchange building, Chicago, and is just now send 
ing out his announcements to the trade at large. 

The latter will make known the lines on which he 
proposes to do business and the reasons why he deems 
his position legitimately and securely strong. Mr. 
Greenwood’s personality, according to the testimony 
of those with whom of late years he has come in con 
tact, is of an exceptionally positive and aggressive 
character. This attribute judiciously invoked upon 
occasion should prove a means of not only self ag 
grandizement but more or less a benefit alike to his 
producing and buying clients as well. Each of the 
latter will have an opportunity to test not only his 
capabilities and resources but his fidelity to fairness 
and promptness and to an extent he not only fully 
realizes, but which he frankly and uniformly invites 
in all his relations and all of his dealings. 

Throughout the twenty-three years of his active 
experience it has been his habit, as well as pleasure, 
to familiarize himself with methods; it is now his 
determination to turn the lessons so learned into chan 
nels that shall conduce to the aggrandizement of not 
only himself but both his producing and buying 
clientele, an ideal combination, by the way, that con 
scientiously invoked should prove a source of business 
salvation to any man so taught and so resolved. 

A native of Cincinnati, Ohio, he is literally yet a 
young man and henee in a position to face rather than 
look back upon his career. Having health, energy, 
native ability, resolution, learning, experience and in 
tellect, nothing remains to round out his standing ex 
cept a record that shall equal these qualifications in 
point of completeness and integrity of purpose. 

His past connections have brought and kept him in 
close communion with men of large caliber and the 
highest business standing. I’rom these his native en 
dowments have been reinforced by a process of per 
sonal absorption than which there are not many better 
schools in which a young man may acquire a business 
education of the greatest and most enduring attain 
able value. One result of this sort of experience is 
seen in the poise, the readiness and force of speech 
that mark the presence and address of its beneficiaries. 
Mr. Greenwood has all of these endowments in a rather 
remarkable measure, and if there is any reason why 
he should be denied future success and renown it can 
not be foreseen. That he should win success on a 
generous scale, judged by any test of capability and 
the necessary energy, ought to admit of neither doubt 
nor question. His business destiny like that of any 
other debutante, whether in business or any other pur 
suit, rests with himself, depends upon his future ree 
ord, his future merits. That can be said of anybody 
newly entering business upon his own account, and, 
of course, the subject of this sketch is no exception to 
the general rule. 





RECRUITING HOO-HOO’S RANKS. 

Vicegerent Ruth, for the northern district of Illinois, 
has prepared a letter which will be sent to all loyal 
Hoo-Hoo in this district: calling attention to the fact 
that a concatenation will be held next Thursday at the 
La Salle hotel. A number of kittens have been lined 
up and preceding the coneatenation a dinner wil] be 
held, and he requests that all those who wish to attend 
should let him know as quickly as possible. He asks 
all loyal Hoo-Hoo to turn out and make this eoneatena 
tion a howling success. 

The eall follows: 


Dear Brother Hoo-Hoo—-A concatenation will be held at 
the La Salle hotel Thursday evening, February 16 (the sec 
ond day of the Illinois retailers’ meeting). 

It will be a suecess or a failure according to the interest 
displayed by you and other Chicago Hoo-Hoo. I have just 
heen made Vicegerent and I want my first concatenation to 
be a good one. I want you to help me and will consider 
your doing so a personal favor. 

Seven or eight candidates have been lined up already. 
We will have a class of at least fifteen, and we are going 
io see that everyone gets his money’s worth. 

A dinner will be given in the East room of the La Salle 
hotel at 6:30 p. m. for which a charge of $2 a plate will 
be made—just what the hotel charges us. The kittens wilt 
attend the dinner without charge, but we will take it “out” 
of them a little later on. ‘The concatenation will be held 
in the bie assembly hall of the hotel 

We have to tell the hotel people how many will be at 
the banquet. ‘Phone me, Harrison 2902, that you will be 
there 

A. H. Rurn, Vicegerent, 
1717 Railway Exchange 
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Washington Fir Lumber 


FIR TIMBERS, RAILROAD 
AND BRIDGE MATERIAL 


MILLS, ABERDEEN, WASH. ANNUAL CAPACITY, 100,000,000 FT. 


ddress cll correspondence to 


A 
SAN FRANCISCO OFFICE, Royal Insurance Bldg. 


Branch Sales Office, LOS ANGELES, CALIEORNIA. 











WENDLING LUMBER CO. 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried; 
Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties. 
SAN FRANCISCO, CAL. 
Flood Building. 
PORTLAND, OREGON 
Wells-Fargo Bidg. 


W. E. THOMAS LBR. CO. “sissoca” 


Exclusive Agents for Kansas, Nebraska, lowa, Oklahoma. 











California White Pine | 
California Sugar Pine 
and Arizona Soft Pine 
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ASK LOUIS WUICHET 


Rooms 708-712 Railway Exchange 
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IN TIMES PAST 
when people didn’t know about our Fir doors. 
They used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


when the ambitious builder wants something 


BETTER THAN PINE 


he hunts till he finds a door which has rift or 
vertical grain stiles and rails and beautifully 
figured panels and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir 
and Cedar Mouldings, Finish, Siding, Col- 
umns—in fact, pretty much everything a 
yard carries in stock. 


The WHEELER, OSGOOD CO. 


TACOMA, WASH. 


New York and New England Representatives, 
HARRY L. FULLER, 708 Broad Exchange Bldg., Boston, Mass, 


Pennsylvania and New Jersey Representative, 





Spokane Representative H. 8, OSGOOD, Spokane, Wash. 








W.C. ASHENFELTER, Builders’ Exchange, Philadelphia. 





We’ve Got an Eye Out for Your Business 


The Eye means good service, 
good stock and right prices, 


It’s the Eye of Satisfaction —don’t you see it? 


Manufacturers and Wholesalers 


PACIFIC COAST LUMBER PRODUCTS, 
FIR, CEDAR, SPRUCE, MILL AND TRANSIT SHINGLES. 


Write or Wire us for Quotations. 
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INCORPORATIONS. 


Alabama, 
Montgomery—The ‘Tilogin Mill & Turpentine Company, 
authorized capital $30,000; I. E. Bogett, O. W. Finney, 
T. Darling and others. 





California. 

Oroville—The Butte Mill & Lumber Company, authorized 
capital $75,000; Clark Standiford, of this city, and others. 
Georgla. 

Macon—-The Southern Turpentine & Wood Pulp Company, 
authorized capital $600,000. 
Illinois. 


Aurora—The National Brush Company, authorized capital 
$20,000, 
Indiana. 
Peru—The Moeck-Redman Basket Company, authorized 
capital $15,000. 


Kentucky. 
Louisville—The Winston Lumber Company, authorized 
capital $10,000. 
Louisiana. 


Tangipahoa—The Keystone Lumber & Brick Company, 

authorized capital $25,000. 
Maine, 

Augusta—The Waite Chair Company, authorized capital 

$150,000, 
Massachusetts. 

Beverly—The Gove Lumber Company, authorized capital 
$10,000; Albert 8S. Rockwood, William 8. Lare, 

Boston—The Bay State Lighterage Company (ship 
builder), authorized capital $25,000; Richard T. Greene, jr., 
John C, Harrington, F. W. Eaton, all of Everett. 

Boston—Bryon B. Moulton, Incorporated (general wood- 
working business), authorized capital $5,000. 

Wakefield—The Wakefield Planing Mill Company; George 
EK. Cornwall, of Melrose, president; C. F. Collins and A. C. 
Brown, of this city. 

Minnesota. 

Minneapolis—The H, 8. Thompson Lumber Company, au- 
thorized capital $50,000. 

St. Paul—Upper Michigan Timber Company, authorized 
capital $100,000, 

Missouri. 

Carthage—The Morrow-Taaffe Lumber Company, author- 
ized capital $10,000; 8S. O. Morrow, R. Taaffe, H. E. Robb. 
St. Louis—The Koerner Lumber Company, authorized ca 
ital $6,000; Charles Ziegenfuss, Gustave Koerner, Philip 


Koerner, 
New York. 

Buffalo—The M. A. Warne & Son Manufacturing Com- 
pany, authorized capital $50,000; A. Warne, M. A. Warne 
and J, A. Wechter. 

Syracuse—The F. M. Baker Apparatus Company (furni- 
ture ete.), authorized capital $5,000; Frederick Baker, George 
A. Edwards and Ida B, Edwards, of this city. 


North Carolina. 

Charlotte—The Blue Ridge Lumber Company, authorized 
capital $100,000; C. TH. Robinson, J. M. Harry. 

Kernersville—The Ring Furniture Company, authorized 
— $50,000. 

Morehead City—The Morehead City Manufacturing Com- 
pany, authorized capital $10,000; D. G. Bell, J. C. Long 
and bb. H. Gorham. 

Raleigh—The Babeock Lumber Company, authorized capi- 
tal $10,000; W. B. Babcock, A. B. Babcock and others. 


Ohio. 


Cincinnati—The John Dulweber Company, authorized capi 
tal $225,000; B. F. Dulweber, John Dulweber, J. N. Powers 
and others. 

Dayton—The Architectural Building Material Company, 
authorized capital $10,000; Norman C. Weiffenbach, Clara B. 
Weiffenbach, Bernard Sass and others. 

Ilillsboro—The M. F. Carroll & Sons om a i authorized 
capital $25,000; M. F. Carroll, J. BE, Carroll, E. P. Carroll, 
J. W. Carroll and C, L. Carroll. 

Ironton—The §S. J. Dawkins Lumber Company, authorized 
capital $25,000, 

foungstown—-The Youngstown Lumber Company, author- 
ized capital $50,000; Thomas B. Van Alstein, Wilfred 
Greenbower, M. C. Kimmell and others. 


Oklahoma. 

Medford—tThe J. F. Thomas Lumber Company, authorized 
capital $15,000; J. Ff. and M. EB. Thomas and FE. Harpstrite, 
of this city. 

Pennsylvania. 

Dallastown—The Dallastown Furniture Company, author- 
ized capital $50,000. 

Freeport—The Universal Manufacturing Company (wash 
tubs ete.), authorized capital $100,000; J. C. Strevick, Scott 
Ilames and William Boyd. 


South Carolina. 

Charleston—The Sea Coast Timber Company, authorized 
capital $500,000; Henry I. Welch, president; R. P. Rucker, 
secretary-treasurer. 

Columbia—The College Place Manufacturing Company, au 
thorized capital $5,000, 

Sumter—The W. W. Mills Lumber Company, authorized 
capital $10,000. 

Tennessee. 

Lewisburg——Sanders Bros. & Co. incorporated under same 
name, 

Texas, 


Garza—The Garza Lumber Company, authorized capital 
$2,500; George P. Elbert, H. V. Henner, Isaac B. Walker. 

Houston—The South Texas Lumber Yard, authorized capi- 
tal $100,000; R. M. Farrar, N. E.: Weador and A. D. 
Timmons. 

Marble Falls—The R. H. Evans Company (lumber, hard 
ware ete.), authorized capital $100,000; R. H. Evans, L. W. 
Hooper, O. L. Hundley. 

Virginia. 


Portsmouth—The Portsmouth 
authorized capital $5,000. 

Roanoke—The Roanoke Hardwood Flooring Company, au 
thorized capital $100,000. 


Washington. 
Cashmere—The Swakane Lumber & Box Manufacturing 
Company, authorized capital $50,000. 
Yocum—tThe Lost Creek Cedar Company, Limited, author- 
ized capital $50,000, 
West Virginia. 


Hinton—The Carden Hardware Company (doors, sashes 

ete.), authorized capital $5,000; O. I. Carden, G. L. Cly 

burn, R. Guy Carden and others. 
Fairmont—The Terrace Apartment Company (lumber, oil, 
as ete.), authorized capital $30,000; S. B. Moore, J. T. 'H 

{. R. Frantz and J. C. Miller, 


Wisconsin. 


Superior—The Superior Box Company, authorized capit 
$50,000: A. H. Shoemaker, M. B. Hubbard and ©. W. Hayes. 


Woodworking Company, 


BUSINESS CHANGES. 


California. 
Pasadena—The Tallaksen Lumber Company has been suc- 
ceeded by the Parsons Lumber Company. 
Georgia. 
Savannah—The Truckers Crate & Barrel Company has 
been organized, 





Illinois, 

Bartlett—H. F. W. Pfingston & Co. have been succeeded 
by the Bartlett Feed & Lumber Company. 

Cairo—The Egyptian Box & Planing Mill Company has 
gone out of business. 

St. Peter—The St. Peter Lumber Company is organizing. 

Indiana, 

Argos—The Argos Manufacturing Company has been suc 
ceeded by the Crown Table & Specialty Company. 

Huntington—The Caswell-Runyan Company has increased 
its capital stock from $75,000 to $200,000. 

South Bend—The Hyde Lumber Company has increased its 
capital stock from $30,000 to $100,000. 

Waterloo—The C. L. Bookmiller Company has been suc- 
ceeded by the Bookmiller Company. 

lowa. 

Dike—Porter & Co. have been succeeded by Porter & 
Campbell, 

Mason City—The North Iowa Lumber Company’s local 
ards were bought by the Northern Lumber Company, of 
estherville. 

Thor—E. K. Groth has sold his lumber business to the 
Keve Company. 





Kansas. 


Beaumont—The Clark Lumber & Mercantile Company sold 
out to W. H. Squier & Co. 


Kentucky. 
Cecilian—E, T. Creager has sold out. 
Louisiana. 
Winnsboro—Steele & Johnson are out of business. 
Maryland. 


Baltimore—The Waltz-Burgan Lumber Company has been 

succeeded by the Barker-Burgan Lumber Company. 
Massachusetts. 

Southbridge—The Ide Lumber Company has filed a disso- 
lution petition, 

Michigan. 

Blaney—The Wisconsin Land & Lumber Company has 
taken over entire holdings of the William Mueller Company. 
Minnesota. 

Pettis—-The Morton Lumber Company has sold its local 
yard to the Standard Lumber Company, of Winona. 

Mississippi. 

Columbia—The Marion Lumber Company recently moved 
its general office from this city to Hammond, La. 

Corinth—The Hines Lumber Company has been succeeded 
by the a Lumber Company, whose mill was recently 
moved here from Seymour, Ind. 

New York. 

Chappaqua—Robert Haviland has been succeeded by the 
H[aviland-Sutton Company. 

New York—The Lumber Insurance Company and the Adi- 
rondack Insurance Company, of this city, will be amal- 
gamated under the name of the Lumber Insurance Company 
with a capital of em. 





hio. 

Barberton—C. W. Mathie & Son have been succeeded by 
Mathie & Lutz. 

Bellefontaine—W. J. Orr is out of business. 

Gallla—The Davis-Edwards Lumber Company has been 
succeeded by Davis & Edwards. 

Oklahoma. 

Hominy—The C. T. Owens Lumber Company has sold out 
to the P. T. Walton Lumber Company. 

Winnekah—William J. Hoover has sold out to Thad Cabler. 

Oregon. 

Oakland—Hunt & Thornton have been succeeded by Thorn 
ton & Crawford, 

Pennsylvania. 

Mill Hall—The Clinton Lumber Company, Limited, has 
been organized by T. N. Stover, Charles W. Cook and Fred- 
erick Muhler. 

Philadelphia—John Caldwell has been succeeded by the 
Caldwell Box & Lumber Company. 

Pittsburg—The West Liberty Lumber Company has been 
organized. 

Tennessee. 

Memphis—Hale & Keiser have removed headquarters to 
Osceola, Ark. 

Texas. 

Avery—The Lumber 
business. 

wees Springs—The Little Lumber Company is selling 
out. 

Comanche—Higginbotham Bros. & Co. have increased their 
capital stock from $10,000 to $150,000. 

Jallas—-Kennedy & Steger have been succeeded by R. C. 
Kennedy & Co, x 

Port Arthur—The Port Arthur Export Company is out of 
business. 

San Marcos—C. G. Mead has been succeeded by Mead & 
Eastwood. 

Seguin—The Blumberg Lumber Company has been suc- 
ceeded by the Vaughan Lumber Company. 

Teague—The Clark & Dobson Lumber Company has been 
sueceeded by A. T. Clark, 

Vermont. 

Wilder—The Victory Lumber Company has sold out to 

the Moore River Lumber Company. 
West Virginia. 

Huntington—The Biggs-Wilson Lumber Company is out 
of business. 

Huntington—The general office of the Taylor-Brown ‘Tim- 
ber Company will be moved from this place to Rarden, Ohio. 
A sales office will be maintained here. 

Wisconsin. 

Monroe—W. A. Becker has sold his lumber business to the 
Monroe Lumber & Fuel Company. 

New Auburn—Bitney & Son are selling out to the North 
Star Lumber Company. ; 

Rhinelander—J. H. Queal & Co. have closed out their 
interests at this point. 


NEW MILLS AND EQUIPMENT. 


Avery Company recently began 








; Arkansas. : 
Pocahontas—The Grafton Stave & Heading Company, of 
Grafton, Ill., will erect a plant for manufacture of staves 
and heading east of this town. 
Indiana. 


yoshen—The Goshen Churn & Ladder Company is cot 
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templating erection in the spring of a 2-story brick factory, 
office building, a power plant and dry kiln. 
Ohio. 
Norwalk—The plant of the Gallup Ruffing Company will 
be rebuilt in the near future. 
Oregon. 
Coquille—The Coquille Lumber Company, recently organ- 
ized, will build a mill. 
Tennessee. 
Knoxville—The planing mill of the Vestal Lumber & 
Manufacturing Company will be rebuilt. 
Texas, 
Childress—Martin Coyne will establish a broom factory. 
West Virginia. 


Madison—J. C. Ballard, of Foster, contemplates putting 
up a saw mill and planer in this town. 


Wisconsin. 
Merrill—The Merrill Veneer Company, recently incor- 
porated, will erect a plant. 


CASUALTIES. 


Alabama. 

Gordon—F ire damaged the E. L. Marbury Lumber Com 
pany’s plant to the extent of $10,000 Wednesday, February 1. 
Arkansas, 

Clarksville—The lumber and electric light plant of E. T. 
McConnell & Son were burned; loss $40,000, no insurance. 
Jasper—Francis Shaw's saw and planing mill was de 
stroyed by fire January 27; loss $5,000, with no insurance. 
Michigan. 


St. James—-The Beaver Island Lumber Company's saw 
mill on Beaver island was burned January 30; loss $25,000, 
insured for one-third. 








Minnesota. 

Minneapolis—The warchouse of the Coffins Box & Lumber 

Company was destroyed by fire; loss $7,000. 
Missouri. 

St. Louis—Fire at the Henry Quellmalz Lumber & Manu- 
facturing Company’s plant February 4 caused $10,000 
damage, 

Ohio. 

Norwalk—Fire destroyed the Gallup Ruffing Company’s 

plant; loss $40,000; partially covered by insurance. 
Tennessee. 

Knoxville—The Vestal Lumber & Manufacturing Company 
suffered a heavy loss by fire recently, when its planing mill 
was burned. 

New Brunswick, 

Woodstock—-J, Albert Hayden's saw mill was completely 

destroyed by fire January 31. 
Washington. 

Eltopia—Vire destroyed the lumber yards of the White 
River Lumber Company; damage $5,000, fully covered by 
insurance, 

BRITISH NORTH AMERICA, 


Alberta. 
Strathcona—Fire destroyed the lumber warehouse of the 
O’Brien Lumber Company, January 31. 


Prince Edward Island. 
Souris—The woodworking steam mills of Bernard Creamer 
were totally destroyed by fire; loss $8,000, no insurance. 


OBITUARY 














Frederick Heim. 


St Louis, Mo., Feb. 8.—Frederick Heim, the oldest lum- 
berman in St. Louis, died at his home Thursday, February 
2, from paralysis. Mr. Heim was not only the oldest but 
was probably the best beloved of the St. Louis lumber 
fraternity. He was 75 years of age. Some years ago he 
retired from the business which he established in 1870, 
and which has always been known as the Frederick Heim 
Lumber Company. His grandsons, Leo and A. W. Ganahl, 





THE LATE FREDERICK HEIM. 


took charge of the business on Mr. Heim’s retirement. A 
widow and three children survive. The funeral. was held 
Sunday, February 5, and was largely attended. The active 
pallbearers were Julius Seidel, E. R. Darlington, J. 
Reheiss, R. E. Gruner, H. A. Boeckeler and James Pender 
grast. The honorary pallbearers were C. T. Querl, W. L. 
Boeckeler, A. M. Becker, E. C. Robinson, Christian Hymers, 
H. O’Neill, Henry Naber and H. W. Ballman. 


> 





George William Hooper. 


SAN FRANCISCO, CAL., Feb. 8.—George William Hooper, 
Prominent lumberman, died at his residence in this city Feb- 
ruary 4, from an affection of the heart. Mr. Hooper had 
hot been in good health for the last few years and since 
1906 had not given close personal attention to his lumber 
interests, although under his instructions the business had 
been carried on successfully by his associates and subordi- 
nates. Mr. Hooper was born in Bangor, Me., in 1848, came 
to San Francisco in 1863 and married Miss Sophronia T. 


Clapp, who, with his two brothers, John A. Hooper, president 
of the firm of F. P. & J. Hooper, Charles A, Hooper, 
president of C. A. Hooper & Co., and one sister, Mrs. W. E. Nor- 
wood, survive. Mr. Hooper began his lumber career forty 
years ago. He was associated with his brother Charles 
under the style of C. A. Hooper & Co. Later he established 
other lines of business, became president of the Excelsior 
Wooden Pipe “— e- and the California Lumber Commer- 
cial Company. He was president of the Pacific Shipping 
Company and was also interested in the Hooper Lumber 
Company, a retail concern. Funeral services were held Feb- 
ruary 6. Cremation took place at Cypress Lawn cemetery. 





Robert Lee Oliver. 


Robert Lee Oliver, general sales agent for the Roach & 
Musser Sash & Door Company, of Muscatine, Iowa, died 
at his late residence, 917 South Ashland boulevard, Chicago, 
Friday, February 3, after a week's illness from pneumonia. 
Funeral services were held Sunday, February 5, Rev. J. 
Sherman, of Epiphany Episcopal church, officiating, In- 
terment was at Forest Home cemetery. 

Mr. Oliver was born in Pittsylvanian county, Virginia, 
March 24, 1860, and received his education in private 
schools, graduating from the Danville Military academy, 
Danville, Va. After graduating from school Mr. Oliver as- 





THE LATE ROBERT LEE OLIVER. 


sociated himself with a plantation supply house in South 
Carolina, Later he joined the force re the Hughes Lum 
ber Company, of Nashville, Tenn., with whom he remained 
six years. This was followed by thirteen years of service 
in the employ of the St. Louis Sash & Door Works, of 
St. Louis, Mo. For the last twelve years Mr. Oliver has 
been identified with the Roach & Musser Sash & Door 
Company, of Muscatine, in which city he made his home 
until a year ago, when he moved to Chicago, In 1889 he 
married Miss Etta Tritech, of Moberly, Mo., who, with two 
daughters, survives. 

Hlis twenty-five years in the sash and door service made 
him one of its most efficient exponents. He was widely 
known and popular, was a member of the Men’s Commer- 
cial Club of Muscatine and a member of the Episcopal 
church. He was a thirty-second degree Mason, a Knight 
Templar, and at one time was prominently identified with 
the order of Hoo-Hoo, having served as Vicegerent Snark 
for Missouri. 





John Prescott Webber. 


BANGor, Mpe., Feb. 4.—-John Prescott Webber, former 
well known resident of this city and one of the largest 
individual Maine timber land owners, died Monday, Jan- 
uary 30, at his home in Brookline, Mass., where he had 
lived for the last twenty-five years. Mr. Webber was 
born in New Portland, June 23, 1830. At the age of 9 
years, on account of his father’s death, he was forced 
to earn his living as a farm hand. At the age of 17 
years he went into the grocery business in Ripley. The 
business prospered and provided the foundation of a great 
fortune. After several ventures in Maine, Mr. Webber went 
west and started a brokerage and land office business in 
Red Wing, Minn., which proved very profitable. He met 
heavy reverses in the panic of 1857. With money saved 
from the wreck he bought a timber land township on 
Ripogenus lake, which was the beginning of a most suc- 
cessful career as a timber land operator. He had other 
large interests in Maine and Massachusetts. In _ polities 
he was a republican. He was married three times. His 
widow, three sons, Charles P. Webber, of Bangor, Franklin 
R. Webber and Ralph B. Webber, of Boston, Mass., and one 
daughter, Mrs. Henry Magee, of Hemet, Cal., survive 


Richard E. Hammond. 


[Special telegram to the AMERICAN LUMBERMAN. ] 

SAN FRANCISCO, CAL., Feb. 8.—Richard HK. Hammond, 
elder son of A. B. Hammond, Chicago, — of the A. B, 
Hammond Lumber Company and the Vance Redwood Lum- 
ber Company, died at Tucson, Ariz., at the age of 28 years. 
Mr. Hammond was a native of Montana and is survived by 
a widow, formerly Miss Mary Langhorne, of this place. 
Funeral services will be held in this city February 10 at the 
residence of A. B. Hammond. 


~ 


Charles I. Brown. 


Sr. Icnace, Micu., Feb. 6.—Charles I. Brown, a prom- 
inent lumberman of this city, died at his home Saturday, 
February 4, from heart failure. Mr. Brown was born in 
Allegany county in 1853 and married Miss Minnie Cook 
in 1883. He was a member of the board of public works 
and for some time was engaged in the mercantile business 
in connection with his lumber interests. His widow survives. 


C. Edward Peterson. 


Cc. Edward Peterson, president of the C. Edward Peter- 
son Company, sash and door manufacturer, 4914 Wentworth 
avenue, Chicago, died Wednesday, February 1, from pneu- 
monia. Mr. Peterson was born in Sweden in 1848 and 
came to Chicago in 1866 A widow, one son and two 
daughters survive 
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We cater to discriminating buyers, who 
believe in carrying superior brands. 
The best recommendation is the cus- 
tomer who wants ‘‘another car’’. Send 
us an order for a sample car and secure 
= shingles that will increase your trade. 7 


Rainier Lumber & Shingle Co. 
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TT SEATTLE, WASH. T 
I I= eI — 

} 

; 

: Not At All Bad 

»| Not At ad. 

07 The post-mortem for 1910 has bee ; 

1¢ post-mortem Tor 1910 has been 

ps held and we trust you found it v) 

NG not bad at that. 

i Indications point to an increased 

ID demand with higher prices for the 

(Op Spring trade. 

iD) Are you prepared ? v 

Qs Whatever you need in Fir or 

10? Cedar Lumber, Lath or 

NG Shingles, send us your inquiries, 

Dy 

| GOLD BAR LUMBER COMPANY //, 


(Qu 433 Henry Building, SEATTLE, WASHINGTON 
RG MILLS, Gold Bar, Wash. 





MSA 


SDI ISI SNS 
YMSECNSENSCNSED 


STASIS 


DISS SN 
SISAISAISS 








Soft Yellow Fir q 


and 
Western Pine Finish. 


The Pine-Fir Co. 


SPOKANE AND SEATTLE. 


| aR AND KILN DRIED CEDAR SHINGLES. 














Our Specialties are 


LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries Solicited. 


Hewitt-Lea Lumber Co. 


General Offices, 612 Mutual Life Bldg. 


Mills at 
BELLEVUE, WASH. SEATTLE, WASH. 











Manufacturer, Wholesale 
Dealer and Shipper 


LUMBER 


ti” SHINGLES 
Robert S. Wilson, 


1036-37 Henry Building., SEATTLE, WASH. 
|_USE OUR LAND AND TIMBER DEPARTMENT | 
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Immediate Shipments 


All Grades of 


RED CEDAR SIDING 


From Air Seasoned Strips only fi 


If better Siding could be 
made WE would make it. 


Fir Lumber and Lath 


RED CEDAR LUMBER 
LATH AND SHINGLES 
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General Offices and Mills 
EVERETT, WASHINGTON. 


Minneapolis Office: Charles Van Pelt, Mgr. 
1029 Lumber Exchange. 


Ferry-Baker Lumber Co., | 
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Try us on 


Mixed Carloads 


{ FLOORING. 
DROP SIDING. 
FINISH. 
STEPPING. 
CEILING. 
BATTENS. 


BEVEL SIDING. 


RED CEDAR SHINGLES. 
McWilliams & Henry, Inc. 


Mill at EVERETT, WASH. 
Eastern Office HAMILTON & STRONG, Minneapolis, Minn. 


























A Good Photograph 


With snap and ginger in it is whata business man wants— 
the Root Studio makes this kind, has maintained a reputation 
for twenty years for Men's pictures. We number many 
prominent Lumbermen as regular patrons of this studio, and 
many of the portraits produced from time to time in the 
American Lumberman were taken here at Root’s. Surprise 
your wife or friends with a good photograph of youself as a 
holiday gift or a souvenier of your trip to Chicago; call and 
gee us when in town. 


ROOT STUDIO C 





243 Wabash Ave. 
*9 Cor. Jackson Blvd. 
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Write us. WARREN, PA., U.S. A. 








THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 29. 








Within the last week severe storms swept the coun 
try practically from the mountains to the sea, and 
these left their mark on the lumber trade. In the 
Northwest and the central West and East the snowfall 
and the wind greatly impeded railroad traffic so that 
the delivery by rail has been much delayed. Not 
withstanding the severity of the weather, which will 
have a tendency to curtail consumption in both city 
and country, a positively better feeling is pervading 
the trade than a month ago. Despite the weather 
there has been a considerable trade and much inquiry. 
There seems to be a disposition on the part of the 
retail trade to make a provision for what stock is 
necessary for the spring business and a quiet filling 
up of existing stocks is going on. It seems to be a 
prevailing opinion that prices are about on rock bot 
tom and that nothing will be gained by procrasti 
nating purchases of stock that will be actually needed. 
Retail dealers are not much worried about the slacken 
ing up this week, as they know that when this 
weather lets up and warm weather shall come it will 
cause an urgent and quick rush that shall not only 
make up for lost time but shall give dealers an oppor- 
tunity to get better prices for the lumber, for it is 
a well known fact that when consumers want lumber 
in a hurry they do not haggle long about prices. Deal 
ers in the offices downtown who represent stocks at 
the mills report a fair demand and prospects that all 
the lumber they have on hand or to cut will be 
wanted at good and perhaps advancing prices. 

Receipts of lumber at Chicago for the week ended 
February 4 were 35,504,000 feet, as against 37,811,000 
feet for the corresponding week last year. ‘Total re 
ceipts from January 1 to February 4 amounted to 
152,660,000 feet, a decrease of 10,647,000 feet under 
that of the same period in 1910. Shipments for the 
week ended February 4 were 14,304,000 feet, as 
against 18,503,000 feet for the corresponding week in 
1910, Total shipments from January 1 to February 4 
aggregated 64,105,000 feet, as against 77,858,000 feet 
for the same period in 1910, Receipts and shipments 
of shingles for the week show decreases, 


Chicago Lumber Receipts and Shipments. 
Reported by George I. Stone, secretary of the Board 
of Trade. 
RECEIPTS, WEEK ENDED FEBRUARY 4. 


Lumber. Shingles 


|) ee ee ee eee eee ae ae ee 35,504,000 6,442,000 
Serr eet Tee eee ee ere 37,811,000 6,677,000 
I i. cios5sss awed sk 0.0 ret 2,307,000 235,000 


TOTAL RECEIPTS JANUARY 1 TO FEBRUARY 4. 


Lumber. Shingles 


ROE oe oe arn eer ee eee 152,660,000 33,248,000 
SE ers ier rt oe ee ee ee 163,307,000 Dy! 567,000 
DN 5s corn eeu ie ankle ses Winhaie ace ems 1,676,000 


ON rt re 10,647,000 
SHIPMENTS, WEEK ENDED FEBRUARY 4 


Lumber. 


Shingles 


MN Pht cdr nile, 0 Rk ecdiclove. 4s N-ce Se belli 14,304,000 5,766,000 
ee ara iter Gn near tr amen ne 18,503,000 8,090,000 
RNR 5d cunpualienk Gakie Mledion 4,199,000 2,324,000 
TOTAL SHIPMENTS JANUARY 1 TO FEBRUARY 4. 
Lumber. Shingles. 
NE pianaiad $<ar's ae daha a ee we bed 64,105,000 24,318,000 
| _ESPIR eRe r a aan eee ae 77,558,000 26,927,000 
ee ey ee rarer 15,248,000 2,609,000 


Permits issued by the Chicago building department 
for the week ended February 8 were: 











CI No, Value. 
U oar “1, NS ais Giro paces sein ian o¥e-4- 0 a:e,454 ton ae 6,550 
§ 1,000 ana under $ 5,000.............-. 60 176,700 
GOO QE under TBO/OOO.....cccccccces 22 140,300 
$0,000 apd under 25,000. ..... .ccccwces 16 219,500 
25,000 and under 60,000.............. o 168,000 
Y. M. C. A., 5-story brick club and dormi 
NE S25. bie be 6 eee Nerds SCORES able. puss 6.0.8! 6.1ke% 1 210,000 
PI hiits Ded aslo ou eine aaa eA wad ra te ene 112 §) 921,050 
Average valuation for week.......... o. 8,224 
TWOtAIS PTOVIONS WEEK. 2. ccccccccccccs 102 840,000 
Average valuation previous week..... ae 8,235 
‘Totals corresponding week 1910...... 160 1,072,350 
Totals Jan. 1 to Feb. 8, 191 HOS 4,750,260 
Totals corresponding period 7,31 3,675 > 
Totals corresponding period 1909... 2: 732 10,008,300 
Totals corresponding period 1908..... 5OS 4, 466,900 
Totals corresponding period 1907... .. 642 5,7 
Totals corresponding period 1906... .. 639 5 








Northern Pine. 


Chicago. The inactivity occasioned by the severe 
weather and the prospects of a continuation of exist 
ing conditions for sometime has caused a letup of 
demand in this market. Notwithstanding this, con 
siderable business has been transacted. There is 
hardly a dealer who does not express his confidence 
that next season will be exceptionally active. The 
same may be said of retailers throughout this terri 
tory. Although consumers are looking for reduction 
in prices, dealers assert that there is not the least 
possibility of prevailing quotations altering. 

| eed 

Minneapolis, Minn. Salesmen report that they are 
kept busy with correspondence and that a big volume 
of inquiry ought soon to ripen in orders, but. at pres- 
ent trade is coming slowly. Buyers evidently are 
trying to size up the situation and find out how firm 
prices may be before getting down to business. By 
the end of the month it is expected that a good many 





dealers will be ordering for March and April delivery. 
Prices are about the same, but with a better fee ling, 
due to the condition of stocks, as shown by statistic s. 
It is particularly gratifying to know that No. 4 
boards no longer are in excess, but a normal factor 
in the wholesale supply. 





Bay City and Saginaw, Mich. There is what dealers 
call a fair trade in pine lumber products and a firm 
range of prices. The volume of business shows some 
improvement over a year ago. The box factories are 
having a steady run and orders are coming along quite 
freely. Sash, doors and blinds are moving, and there 
is a seasonable call for building material of all kinds. 

ae 

Buffalo, N. Y. Trade in white pine has averaged up 
well with that of lumber in general and the yards are 
keeping fairly busy moving stock. Prices have been 
firm. Inquiries have been fair for future delivery, but 
not much buying is expected immediately, it being 
somewhat early for spring orders. Dealers are looking 
for an improved demand a little later in the month. 
Demand for the low grades continues slow, the box 
factories as a rule not having very much work ahead 
and running only a small part of their capacity. Con 
tracts for boxes have not been placed to any large 
extent as yet. 


New York. Demand is slow, with only a few in 
quiries coming into the market for spring shipment. 
Notwithstanding that, prices continue fairly strong. 
Wholesalers offer little complaint, believing that when 
the spring opens and the building situation has had 
an opportunity of assuming some activity there will 
be a firm demand, 


aS 


Pittsburg, Pa. A decided improvement in the better 
vrades was noted the last week or two. Some large 
lots of pattern stock have been bought and inquiries 
indicate that this demand is increasing in volume and 
vreater activity is looked for. The improvement. in 
foundry trade and general activity in other lines that 
eall for shop and pattern lumber is said to have 
caused the change. In the lower grades the situation 
has not changed so much but the buying has a stronger 
tone to it. 





Eastern Spruce. 


Boston, Mass. The general tone of the market is 
better than it has been for several weeks. Manufac 
turers in most cases are firmer holders than they were. 
There has been more inquiry and a larger volume of 
business is expeeted. During the last two weeks sev 
eral yard orders of good size have been placed and 
others are being figured. It is said that the orders 
placed were given on a $22.50 base. <A few large 
manufacturers have about all the orders they can take 
care of and are asking $23 for frames, and it is the 
consensus Of opinion that this will be the prevailing 
price before long. Demand for random has not been 
large of late, but prices are reported as fairly steady 
Demand for boards has been quiet. 

New York. Cargo orders are light, but car business 
for stocking up purposes shows up fairly well in the 
aggregate. Several reports from the East are to the 
effect that the absence of snow is having a_ very 
bad effect on stocks. This, together with the higher 
price asked for by the mills, will in a short time be 
noticed in the local price situation. Local yards are 
well enough supplied now for ordinary «assortments 
and continue to confine their new orders to current 
business, 





wane 

Buffalo, N. Y. Dealers in spruce from Canada are 
hoping that if the reciprocity schedule is adopted it 
will relieve them from the stiff duties they have to 
pay on dressed lumber, as they often find it very con 
venient to ship it across in that form. The trade in 
that wood is only fairly brisk, but may spring up with 
other lumber when the season opens. 

aoe 

Pittsburg, Pa. Sales are reported with some good 
lots included in the export sizes and in clear spruce, 
but in the lower grades demand is dull and no change 
in prices has been noted. Mills are running as closely 
as possible to the more popular sizes in spruce and run 
sparingly on the less attractive items. Eastern buying 
is not large at this season and it is held to be too 
early for any considerable interest to be shown for 
the spring requirements. 


White Cedar. 


Chicago. Inquiries for post and pole stock for 
spring trade are coming in fairly well, but not as 
strong as dealers expected to see at this time. They 
lay the inactivity to bad weather, which tends to 
make the trade cautious. Telephone and_ telegraph 
companies are beginning to look about for stock. The 
woods work is going on apace and operators expect fo 
have about a normal input this season. 








nnn 

Minneapolis, Minn. Producers continue to be chicily 
interested in the season’s logging operations, but a 
little buying of. posts is reported from yards that are 


having their early spring wants taken care of. !n 
quiries are frequent and prospects seem to be good, 
with an outlook for better prices. Four- and 5 inch 


rounds already are practically on the list, and other 
items sure to advance when trade sets in. Pole !us! 
ness is slow, as usual at this time of year. 
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Hardwoods. 


Chicago. The frigid temperature prevailing all over 
the North has not contributed to any material in- 
crease in hardwood lumber consumption. The buyers 
are actively on the lookout and there is considerable 
inquiry, and occasionally some good sized orders are 
booked by wholesalers and manufacturers who have 
well assorted stocks on hand. Oak continues strong, 
plain oak being still the leader. Quartered white is in 
good supply, with demand slow. Demand for cotton- 
wood is about the same, with values being well held. 
Thick ash is fairly active. Some basswood is being 
offered, but the demand is not heavy and prices are 
inclined to be easier. Birch and maple are two of 
the staples of the market and supplies are reasonably 
full. Dealers say that they are having numerous in- 
quiries for good sized bunches of stock and the sales 
are increasingly numerous. Prices are holding steady. 
Gum is selling well. 








Minneapolis, Minn. Buying is not heavy but, con- 
sidering the time of year, a fair amount of business 
is being done by local wholesalers. There is consider- 
able inquiry from large consumers who are trying to 
get a line on the condition of stocks, with a view to 
placing orders and making sure of their supplies be- 
tween now and the season for new lumber. Plain oak 
seems to be growing scarce and is stronger in price, 
and the limited supply of birch and maple keeps them 
firm regardless of actual present demand. 

ore 

St. Louis, Mo. A continued improvement in the 
local market is manifest. There is a steadily increas- 
ing volume of inquiry coming from well distributed 
sources. Actual buying has increased steadily also, 
the greater bulk of it probably coming this week from 
the furniture trade. There has been a marked im- 
provement in the gum market. Demand for gum is 
increasing steadily. Prices on all hardwood items 
are stronger. 

OOS 

Kansas City, Mo. There is a heavier movement of 
oak wagon stock just now than has been recorded for 
months, with list prices ruling, and in some cases espe- 
cially good stock, or items that are particularly scarce, 
bringing more. The furniture factories are gradually 
increasing their requisitions. There is no change in 
prices on this stock, but they are very firm. Oak ties 
and bridge plank have a good call with prices strong 
on both, and the latter showing a tendency toward 
higher values. Interior finish stock and hardwood 
flooring—oak and maple—are in normal demand. The 
eall for flooring, especially, is good for this time of 
year, and this shows that there is a constantly increas- 
ing disposition on the part of builders to use hardwood 
flooring in the less costly class of residences, 











Nashville, Tenn. There has been a seasonable vol 
ume of trade at very satisfactory prices. The de- 
mands came chiefly from the consuming factories, es- 
pecially the furniture, flooring and finishing work 
people. There are hopes that the railroads will soon 
reénter the market for construction and car mate- 
rials. Owing to the small shipments of logs from the 
upper Cumberland river section, a shortage of lumber 
on the Nashville market when the spring trade opens 
is being predicted. The main sales for the week have 
been of oak and poplar. Plain and quartered oak are 
in good demand, as also are maple, birch and red gum. 
Maple flooring is in especially good call. Chestnut 
is more brisk. Box factories are getting busy on cot- 
tonwood. Basswood is moving well. Black walnut 
shows increased popularity. Mahogany is always in 
good demand. 

SAA 

Louisville, Ky. Lumbermen report business consid- 
erably improved, buying having shown more snap than 
it any time since the first of the year. Although the 
questions relating to the tariff, Canadian reciprocity 
and the railroad rates are believed to be having a 
retarding effect on the progress of business generally, 
it is pointed out that underlying conditions are good, 
and that there is no reason why a normal volume of 
business should not be done. Quartered and plain oak, 
poplar and cottonwood continue to sell well. Mahogany 
is in improved demand. 

a 

Lynchburg, Va. Hardwoods were slightly duller during 
the first ten days in February than during either Decem 
ber or January. Export business is the most encouraging 
feature of the trade, as it has advanced considerably 
over domestic orders. Demand for gum has been 
quite brisk during the week, showing more growth in 
activity than any of the hardwoods. There is a fair 
demand for oak and chestnut. Collections are reported 
poor. During the last week northern orders have been 
the most prominent. 

ore 

New York. Orders are few and prices strong. City 
yards have bought some during January and are now 
waiting until there is more substantial improvement 
in the consuming demand before they buy more. The 
furniture and piano trade is picking up some, and the 
stocks carried over from last year are slowly put into 
the manufactured product. Notwithstanding this, 
buyers are not ready to put. much stock into pile. 
Wholesalers are of the opinion that within a mont/ 
prices will be much stronger than at present. Several 
well known distributors who have returned from trips 
up through the state find the door, millwork and manu- 
facturing trade very quiet, one salesman having just 
returned from a trip without an order, usually book- 
ing from fifteen to twenty-five cars on the same trip. 


The lack of dry stocks at mill points makes whole- 
salers very cautious in booking orders for future de- 
livery, so that the situation as a whole is firm. Plain 
oak is a little more in evidence than a couple of 
weeks ago, but chestnut, ash and maple are strong. 





Buffalo, N. Y. Dealers as a rule say business is 
quiet, although slightly improved within the last 
month. Retailers have, as usual, figured on getting 
stock cheaper, saying that prices are not warranted by 
the light demand, but the tendency is to hold lumber 
at firm quotations. Maple and birch are as strong as 
they have been and oak is also good property, espe- 
cially plain. Furniture factories are stated to be in 
the market for some stock, after buying but little for 
the last month or two. 

——eeee 

Cincinnati, Ohio. February opened up with a some- 
what slower condition to the hardwood market than 
was expected, but the last few days have been more 
encouraging. An encouraging feature of the market 
is the steady movement noted in the buying for the 
furniture industry, and while the orders are conserva- 
tive, and usually confined to carload lots, they are 
becoming more plentiful. That conservatism does pre- 
vail absolutely in the furniture trade buying, and as 
evidence that there is a loosening up, it may be cited 
that one concern making a specialty of catering to the 
furniture trade sold twenty-five carloads of red gum 
on one order, and on another five carloads of oak, but 
this is an isolated case. There is a well defined de- 
mand for good, wide quarter sawed oak of good figure, 
and so far as the demand goes the prices asked are 
met. There is a good volume of trade in quartered 
oak of the usual run, but it is notable that it is be- 
coming harder to get good, dry stock. Quarter sawed 
red, and red and white mixed, is moving freely, with 
a growing scarcity of dry stock in manufacturers’ 
grades. Plain white oak is scarce, while in red oak 
the stocks are more abundant. Heavy car and bridge 
stock in oak are in good demand for mill orders, the 
stocks being light. Chestnut ‘is again working around 
to the feature stage, and there is an improved demand 
for ones and twos of long stuff, as there is an im- 
provement in the buying for the eastern building 
trade, which for a long time has been dormant. There 
is a good movement of manufacturers’ grades, as well 
as of heavy rough stock. Low grade is slow. Sound 
wormy is in good request for fairly good stock for 
the manufacture of built-up stock for the furniture 
and interior trade and panels. A good volume of low 
grade sound wormy is offered, while good stock is 
not so abundant. Ash is in fair movement for manu- 
facturers’ stock, with the supply equal to the wants 
of the trade; wagon and carriage makers’ grades are 
improving in demand. Heavy white ash for wagon 
makers’ purposes is scarce, especially for good, dry 
stock. Hickory is in good demand for the shaft, pole 
and wheel trade, with a rather weak supply. Hickory 
boards of fair length and width are very scarce. Red 
gum is in good demand and the movement good, show- 
ing strong improvement, especially in the buying for 
the furniture and the interior fixture trade. Red gum 
is rapidly working to the front as a strong feature 
of the trading in the market. Prices are considered 
low, but the average is well maintained, with little or 
no disposition to make concessions. An encouraging 
feature of the hardwood market is the steady improve- 
ment in the general foreign demand for oak, poplar 
and red gum. American walnut, which for a long 
time has lain almost dormant, is showing an awaken 
ing, and there is an improved movement for the for 
eign market. Cherry is attracting some of the foreign 
trade. Reports from the seaboard show that the for 
eign shipping demand for lumber is rapidly increas 
ing. Cottouwood is receiving more attention and the 
movement is steadily becoming more marked. Ma- 
hogany is in fair demand, with steady improvement 
for mahogany lumber, especially from the furniture 
industry. Veneers have been somewhat slow, but 
the manufacturers are very optimistic as to the fu- 
ture, and the stocks on hand are large. Birch, maple, 
basswood, buckeye and other hardwoods are receiving 
a fair proportion of the activities of the market. 

OBO OI 

Columbus, Ohio. Improvement is reported from 
practically every locality in the hardwood trade. 
Prices remain firm and the tendency where there are 
any changes in quotations is toward a higher level. 
There is a good movement of the lower grades, which 
is one of the best features of the market. The higher 
grades also are moving well and orders are well dis- 
tributed over the country. Factories, especially those 
engaged in manufacturing furniture, implements and 
vehicles, are buying more freely. Collections are 
easier. Quartered oak is in fair demand, firsts and 
seconds ranging from $76 to $79. Plain oak is in 
good demand at $50 for firsts and seconds; No. 1 
common, $32; No. 2 common, $20. Chestnut also is 
in good demand and prices are firm at $50 for firsts 
and seconds; No. .1 common, $36; sound wormy, $16. 
Ash is slightly stronger, although the volume of busi- 
ness is small. There is a good demand for basswood. 

i ii i ie il 

Pittsburg, Pa. In the better grades of hardwood 
demand continues quite active and prices firm. The 
best grades of poplar oak and chestnut are moving 
freely and in some instances a scarcity of dry stocks 
is reported. In the maple flooring trade, a fair lot of 
business is doing and inquiries indicate better sales 
in the spring. Low grades of hardwood are rather list- 
less at this time, and prices somewhat softer than 
usual, Good ash is selling readily and at good prices. 
In the better grades of hickory some small business is 
going, but not sufficient to cause any general interest. 





Here’s The Leader” 
3inl 
Double Tube Injector 





(Reg. U, S. Pat, Office). 


It is the most simple, reliable and efficient 
boiler feeder for logging locomotives and sta- 
tionary, portable and traction engines. It can 
be connected to any boiler by anyone without 
the use of complicated or numerous fittings. 

It feeds your boiler, 

It fills your tanks, 

It injects oils and compounds. 

You can always depend on a ‘‘Leader’’ 
Double Tube Injector. It can be cleaned 
easily without removing from the boiler or re- 


ducing steam pressure—thus saving you time 
and money. 


Write for descriptive circulars. 


The Randle Machinery Co. 
1820 Powers Street, CINCINNATI, O. 
Also Steam Engines, Boilers, Saw Mill Machinery, Etc. 





a 16-18 East Adams Street, 





CA Card User’s Testimony ) 


“I'm always proud when I have the opportunity to hand one 
of my cards toa man. I feel sure, when I reach for my case 
that the cardsin it will be smooth and clean, well engraved 
or printed, and altogether the best card that money or art can 
produce; No one can scrutinize it critically and make me 
doubt that itis the best card that could represent me in a 
business transaction,” 


Peerless Patent Book Form Cards 


won this commendation from a user, purely on their merits. No 
other card could merit as much, because it is 
the one best card. 











Therefore the suggestion of that Smart 
testimony should be sufficient. Cards 
Send todsy for a sam- ia 


ple book of the cards, 
and see for yourself 
that they are wha, 
you need, 

Note: —They are 
bound in books, but 
are detached with- 
out trace of a rough 
edge. 


rOTEEL COMPANY 


, 
PIT TeBURON. eA 


C1OhER BUL Oe 
cnicaee 


The John B. Wiggins Company 
Sole Manufacturers 
ENGRAVERS, DIE EMBOSSERS, PLATE PRINTERS 
Chicago 
New York Office, 350 Broadway 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest despatch from seaboard. We 
handle all classe- of cargo and have Special Department 
handling Export Lumber Shipment. 











Sherman & Kimball, “cmcsco, ‘u- 


WHOLESALE LUMBER 


RN WHITE PINE YARD STOCK AND 
a FACTORY LUMBER 











ae BOXES fas 2 
PHOENIX LUMBER CO. 


E. F. Cartier Van Dissel, Mgr. SPOKANE, WASHINGTON. 
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Just A Minute— 


that we may call your attention to the 


OPPORTUNITIES 


for making money in the “Southwest” where there 
are excellent locations for saw mills, furniture, stave 
and box factories, etc. We will give you specific 
data as to the logical needs, not wants, of 
any city or town located on the M. K. & T. Ry. 
upon application. 
R. W. HOCKADAY, 

Industrial Commissioner 


M. K. & T. Ry., 
St. Louis, Mo. 


T. L. PEELER, 
industrial Agent 
M. K. & T. Ry., 
Dallas, Tex. 











Good Openings—\ 


“ The timber lands along the COTTON BELT ROUTE 
in Missouri, Arkansas, been Poe and Texas contain great 
varieties of timber. 

At the present time there is absolute need at many points 
for the following industries: 

Furniture, Carriage, Wagon, Sash, Blind, Hoop, Heading, 
Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON BELT ROUTE offer special inducements for the es- 
tablishment of Potteries, Brick Yards, Tiling Factories, Etc. 

The abundance of fruit and vegetables raised in the 
COTTON BELT territory invites the establishment of 
Canning Factories and Ice Plants. 

A well equipped industrial department is maintained by 
this Company and reliable information and every — 
assistance will be rendered upon request regarding business 
opening and industrial opportunities. 

Write the undersigned for further informa- 
tion. 


GUY L. STEWART 


RouTE Agri. and Ind. Agt., Cotton Belt Route 




















~ 


Locations for 


Furniture Factories and 
Woodworking Plants 


on the 


ILLINOIS CENTRAL 


and 
YAZOO & MISSISSIPPI 
VALLEY RAILROADS 
There are thousands of acres of timber 


properties tributary to the above lines 
awaiting development. 











For full information address 


C. J. CLAIR 


Industrial Commissioner Illinois Central R. R. 


No. 1 Park Row - CHICAGO 





— 


1348 Pierce Bldg., St. Louis, Mo, 





In the Timber Districts. 


The Best Locations for Wood Using Plants, near to good eqolen of 
hardwood and pine, are to be found in the cities and towns along the 
Southern Railway, Mobile & Ohio Railroad, Georgia Southern & 
Florida Railway and Virginia & Southwestem Railway. Other 

are A. * @ Inf 7 £ pe Oe | and sat: 
given to manufacturers seeking locations. 


M. V. RICHARDS, 
Land and Industrial Agent, Southern Railway, 
1366 Pennsylvania Ave., WASHINGTON, D.C. 

















Low grades of both ash and hickory are dull, but no 
change is noted in the ruling prices. 





Baltimore, Md. Manufacturers appear to be emerg- 
ing into more active trade conditions. Inquiries are 
more numerous, and while some are disposed to attrib- 
ute this development to a desire of intending buyers 
to set the holders of stocks competing against each 
other, it probably is reasonable to assume that de- 
ferred ordering has resulted in a depletion of sup- 
plies and that replenishing must take place. There 
are some weak spots in the trade, the weakest doubt- 
less being sound wormy chestnut, which shows no im- 
provement and frequently does not yield returns large 
enough to pay the increased cost of stumpage and the 
higher cost of labor. On the other hand, some divi- 
sions of the trade show improvement, among them 
being No. 2 common oak, which has scored a slight 
advance and seems to be in increased request. The 
competition at the mills among exporters and other 
buyers for stocks appears to be about as active as 
ever, and under the influence of the offers to take 
lumber the quotations in various directions have stif- 
fened or gone higher. Foreign buyers show a con- 
tinuance of interest in supplies, which is taken as an 
indication that the assortments abroad are smaller, 
rather than otherwise. A disposition is manifested on 
the other side of the Atlantic to make some approach 
to the exporters, who are under the necessity of ask- 
ing higher prices in order to come out with a profit. 

errr 


Boston, Mass. In the market for hardwood lumber 
there has been a lack of activity, although some deal- 
ers report a fair volume of new business. Several 
dealers state that demand for hardwood lumber for 
finish has changed materially during the last year or 
two. There is less call for the higher priced hard- 
woods that have been used, such as quartered oak. 
Plain oak has been in fair call, but the price of quar- 
tered oak has been too high. Birch and maple have 
been in larger demand, and chestnut also has been a 
good seller. Today manufacturers of plain oak are 
holding prices above what buyers will pay in this 
market. 





Hemlock. 





Chicago. A fairly good midwinter trade is_ re- 
ported. This movement is sufficient to indicate that 
on the opening of spring there will be a heavy require- 
ment. Prices are low and it would look as if now 
would be a good time to stock up for spring require- 
ments, for it is only natural to expect with the im- 
proved tone of the trade that owners of hemlock will 
boost their values in a short time. 

Buffalo, N. Y. Little inquiry has been made lately 
in the hemlock trade, as the weather has continued 
unfavorable for outdoor building and it is early for 
sales to be made for future delivery. More favorable 
weather will see an inerease in the demand. There is 
always plenty of stock to be had in this market, either 
from Pennsylvania by rail or from the lake territory, 
so that prices are not as strong as otherwise. Present 
prices are pretty low. 


New York. Demand is quiet and prices fairly 
strong. Inquiries from suburban yards come in a 
little better and the lack of surpluses at mill points 
maintains a satisfactory price situation. Big business, 
however, is plainly lacking and where last year orders 
were from five to ten car lots, this year single cars 
rule. 

ee 

Pittsburg, Pa. here has been a little more quiet 
movement in hemlock during the last week, but prices 
have remained fairly steady and in some eases a firm- 
ing up in popular items has been reported. Michigan 
hemlock men are quite active, but are holding prices 
well. Considerable Michigan stock is finding its way 
into the Pittsburg territory. West Virginia and Penn- 
sylvania hemlock men report a little dullness but that 
indications point to a more general revival of business 
very soon, 

nner 

Boston, Mass. Buyers have not been anticipating 
their wants. Offerings are moderate and some manu- 
facturers believe that prices will be higher under a 
larger demand. Holders are not trying to force sales. 

—eeeee 

Columbus, Ohio. This market continues unchanged 
from last week, with a fair volume of business afloat. 
Prices are steady, although some weakness has devel- 
oped in certain quarters, 





Poplar. 


Chicago. Offerings of poplar in this market are 
light. Some demand is noted for firsts and seconds, 
but common and culls are less firm. While stocks at 
the mills are said to be not any too large, it is under- 
stood that there is an abundant supply of logs at 
the headwaters of the streams and that if a good 
tide comes this month, as is usually expected, the 
mills will be well supplied for their year’s run. This 
product, however, will not be available for two or 
three months, so it will be seen that the stocks held 
aut manufacturing and shipping points will be fairly 
well cleaned .out on an ordinary spring requirement. 
Should the log tides be insuflicient present stocks of 
lumber are apt to sell for considerably more money 
than they now demand. 





Baltimore, Md. Wide stocks of good quality are still 
easily obtainable, the absence of extensive require- 
ments among automobile builders tending to limit the 
movement sufficiently to continue the easing off in val- 
ues that occurred some time ago. It is to be said that 
stocks are not especially large at producing points and 
places of distribution. Lumber has been called for in 
sufficient quantities to avert heavy accumulations and 
manufacturers are under no serious pressure to un- 
load. The lower grades also have been in sufficient 
demand to prevent a material piling up of lumber, 
and while prices have not gone up to any extent 
manufacturers find an absorptive market for their 
output, and operations continue without causing seri- 
ous congestion. Foreign buyers also are calling for 
lumber. There is no rush to secure stocks, but the 
needs abroad seem to be slowly expanding, and the 
prospect for further gains in point of quantity and 
value is promising. 

Buffalo, N. Y. Demand is fairly good in the better 
grades and dealers say prices continue to be firm. 
Their stocks are not large and they are expecting a 
better movement of poplar along with other woods 
very soon with the arrival of orders for spring deliv- 
ery. Five-quarter stock is in pretty good demand. 
Low grade poplar is selling very low owing to the 
plentifulness of the stock. The higher grades are get- 
ting searcer. 


i i iil 
New York. Good stocks are reported called for 
more freely than last month. Prices are well held on 
good grades, but the demand is less active than during 
January. 





a 

Columbus, Ohio. Demand from the usual sources 
is good and ordinary sizes are in good demand. Prices 
remain strong as follows: Firsts and seconds, $57; 
No. 1 common, $35; No. 2 common, $22; No. 3 common, 
$15. Wide sizes are weaker at from $80 to $140. 


Fir, Spruce and Cedar. 


Chicago. While actual buying is not heavy, a fair 
amount of business has been done by representatives 
of the western mills and the number of inquiries re- 
ceived has been quite large. The fact that many of 
the mills are closed should have a strengthening effect 
on the market. Railroads are sending out feelers. 
Spruce yard stock is in fair demand, with prices firm. 
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Portland, Ore. The demand for lumber seems a little 
stronger, but the volume of business is not much 
larger than a week ago, manufacturers appearing dis- 
inclined to take on much business at prices now pre- 
vailing. It is believed that the market will show 
considerable strength in the near future in view of 
the fact that railroads and other large consumers have 
indicated that they will be in the market before long. 
The local demand promises to be very good this sum 
mer. Log values remain unchanged, prices being $7, 
$10 and $13. 





Seattle, Wash. Dimension stocks are broken and 
prices are gradually stiffening. Uppers are weak, 
there being but little demand for this class of lum 
ber. A large percent of the mills are closed, and this 
curtailment should have a good effect on the market. 
It is believed that if San Francisco is officially recog 
nized by Congress as the location for the Panama 
Exposition Pacific coast lumber trade will pick up 
considerably. It is pointed out that there will be a 
building revival in San Francisco and to a lesser ex 
tent all along the coast. 





Tacoma, Wash. Inquiries for fir lumber continue 
coming from the Kast in fairly good volume. Prices 
have not improved to any extent, especially on uppers. 
The railroads are feeling around some, and, as a 
whole, the general tendency of the market is upward. 
Cargo trade is quiet. Local business is about normal 
for this season of the year. 





Kansas City, Mo. Fir is strong at the recent ad- 
vance of $1, with the demand normal. Redwood also 
is firm and in good call. Spruce prices have not 
changed, but are strong with a fair movement of stock. 
In fact all Pacific coast stock is showing a tendency 
toward greater strength, following the yellow pine 
advances. Hemlock is from 50 cents to $1 higher. The 
call for redwood siding is increasing, while cedar sid 
ing is not quite as active just now as usual, although 
this is not an especially brisk market for that stock. 


Western Pine. 


Chicago. While the demand for factory stock has 
not been excessive, it has been fully up to normal 
for this time of year, and judging from the number 
of inquiries that have been received daily at the dif 
ferent offices the amount of lumber which will be 
shipped from now on will increase in volume. Re 
ports from the Inland Empire are to the effect that 
several of the larger mills have resumed operations 
and are planning for a big cut. Prices are steady. 











Spokane, Wash. No change in prices has been 
noted in the lumber market the last week. A_ slight 
advance in sales was made, and all signs point to an 
early spring market revival. Several of the big mills 
have resumed operation this week and are planning 
for a big cut. 
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Southern Pine. 





Chicago. The storm of the last week has checked 
demand materially and orders are not nearly as plen 
tiful as they were a week or two ago. The inquiry 
is also lighter, and the southern yellow pine dealers 
here do not expect much business for another week. 
They got in a good run of orders last month, and as 
a rule the mills are supplied with business enough to 
keep them running some time. Chicago representa- 
tives of the big mills claim that prices are on a 
firmer basis than a month ago and that the outlook 
is good for a steady market during the spring. Mill 
stocks are said to be broken on a number of items, 
and a good demand for the next thirty days would 
create a scarcity of a number of items in common 
lumber. A very hopeful view of the future is taken 
by wholesalers here, who are looking for an ample 
demand when the building season shall begin in 
earnest. Salesmen report that the retail trade is 
stirring and are beginning to make provision for the 
spring demand. Though there. has been some per 
turbation in prices, it is believed that the weakest 
spot has been passed and that hereafter the tendency 
will be to steady and firm prices, with probable ad 
vances when the rush of spring trade shall come. In 
the city the yard trade is quiet, the storm having 
arrested most building operations, but there will be 
an awakening when the weather shall moderate. A\|- 
together, the outlook for local and nearby yellow pine 
trade is favorable. 

ee 

Kansas City, Mo. The movement of yellow pine is 
greater than it was a week ago and better prices are 
being realized on almost all items of stock. <A few 
small stocks of dimension are being offered at conces 
sions a little under the market, but they are being 
snapped up and the mills offering them likely will 
be oversold within the next week. As a rule, mill 
stocks are not heavy, and quite a few items are 
decidedly searce. There is an unusual call for 
wagon box bottoms. Twelve-inch Nos. 1 and 2 
boards are scarce, and as a result No. 3. boards 
are more active and stocks are diminishing rapidly. 
Some items of dimension are low in supply such as 
2x4—16, in fact all dimension except the 18-foot 
lengths are getting short. Six-inch No. 2 fencing is 
none too plentiful and No. & fencing is moving into 
the more active ranks. Car siding, decking and lining 
are in good demand and prices are firm, the manufac 
turers declining orders offered below quotations, Stocks 
are not heavy and the millmen think they can well 
afford to wait until buyers are more disposed to pay 
the prices asked. Timber prices have advanced from 
50 cents to $1 on all items, with the demand holding 
strong and unaffected by the higher prices. The eall 
for this stock is principally for export, though there 
is a moderate movement of stock for heavy construc 
tion work. The mills are pretty well booked up on 
timber orders and are rather disposed to hold off fur 
ther bookings at this time, feeling that the market is 
likely to advance. Upper grades of yard stock have 
not advanced proportionately with the lower grades, 


but are stronger now than they have been for some 
months. Steam dried finish is in good demand with 


concessions showing a tendency to diminish. The 
present market on this stock is from $1 to $2 higher 
than it was sixty days ago. 

ee 

St. Louis, Mo. January proved to be a much better 

month in the yellow pine trade than the dealers them 
selves were inclined to think it was before the books 
for the month were balanced. Now it is discovered 
that the trade volume was way ahead of what it was 
during the preceding January. The month saw a 
decided revival in prices all along the line and Febru 
ury is finding « continuation of the upward tendency 
in both trade volume and price tone. Lineyard buy- 
ing this week is exceptionally good. Factory trade 
is better. Railroads are not doing much. Indications 
point toward a lively spring trade. 

nO 

Baltimore, Md. A firmer tone is noted at producing 

points in the South, where an appreciably more active 
inquiry is reported to be in progress. To what extent 
these inquiries are prompted by actual needs or 
whether they mean nothing more than a disposition to 
throw out feelers, can not be determined with exact 
Ness, but the truth probably lies midway between the 
two possible explanations of the inereased interest 
shown in the production of longleaf pine. There is 
little doubt that the low prices have encouraged the 
manufacturers to make the customary midwinter 
tlosedown as long as possible, and that other plants, 
not obliged to keep on running regardless of conditions, 
have gotten out of the competition for a time, but 
indications are’ not wanting that a better feeling 
exists in the trade. Wholesalers are getting inquiries 
from sources which were out of the market for a long 
time, and many of these inquiries result in the actual 
placing of orders. 

rcO_—m—~—oeeee 
_ Pittsburg, Pa. A firmer tone is noted, particularly 
in southwestern stocks, but a general strengthening of 
all grades is also noted by the larger dealers. Demand 
is slightly larger in volume and in some instances a 
scarcity of the most salable items has caused slight 
advances in the prices over what have been quoted 
during the last few months. Reports are current that 
railroads are making inquiries for fairly large lots of 
Yellow pine ties and industrial buyers are also in the 


market for larger lots of stock than has been usual for 
some time, 


Buffalo, N. Y. Prices have tended to advance lately 
and dealers are getting better quotations, due to a less 
heavy production at the mills and is quite general in 
various grades of stock. There is usually so much 
lumber offering, however, that dealers fear the prices 
may not continue on a better basis. Sales are fairly 
good. 

New York. Trade during the last week has con 
tinued on a slow and dull basis. Inquiries are for 
limited amounts and there is no inclination to buy 
beyond current necessities. Retailers take a cheer 
ful view over spring prospects, but say there will 
have to be a more substantial betterment in the build 
ing situation before they feel like buying beyond 
what they actually need now. 

OOOO LO 

Boston, Mass. Demand for flooring has been fair 
this week. A rift flooring is firmer, but other grades 
of flooring have not changed noticeably. Manufac 
turers are inclined to more firmness, although there 
have been offerings at slight concessions this week 
Partition is in quiet demand. Prices hold fairly 
steady. 

ee 

Cincinnati, Ohio. Conditions governing the yellow 
pine trade are very satisfactory at this point, and the 
interest is increasing steadily as the time for the 
opening of the building season draws near. The in- 
quiries are numerous, with a good volume of sales for 
all classes of yellow pine. Locally the indications at 
the building commissioner’s office are for a good sea- 
son, which, it is thought, will surpass the volume of 
1910. At the various offices a very cheerful tone pre- 
vails and the reports of transactions are said to be 
very favorable. The local yards are selling more 
stuff now than at any time since cold weather set in, 
and the operators are increasing their stocks to meet 
the expected demand. The receipts by rail are heavy 
for rough stock, with a good volume of dressed stock 
for planing mill and interior manufacturers. There 
is an improvement in the inquiry for heavy building 
stock. 





North Carolina Pine. 


Norfolk, Va. Shipments the last week were moder 
ate. An increase in car business is noted and the 
trade reports more orders and of better class. Be- 
tween local consumption and the outward movement 
stocks are kept down to a minimum, to a point where 
outside purchases are necessary to complete orders 
accumulated here. The recent advances in prices have 
been maintained without any difficulty and it seems to 
be no question about further sdvances very soon. A 
more active demand is anticipated, and however slight 
this should be all standard lines available would be 
quickly absorbed and a reaction on the slow selling 
items would ensue. Kiln dried box edge is being held 
firm at $13 to $13.50; S-inch box, $15 to $15.50; 10- 
inch, $16.50; 12-inch, $17; red heart and mill culls 
edge, $10.50 to $11.50; S-inch, $12.50 to $13; 10-inch, 
$14 to $14.50; 12-inch, $14.50 to $15; box bark strips, 
$9 to $9.50. Lath continue very searce and firm; 
most mills report oversold on a basis of $2.50 to $2.60 
f. o. b. car or vessel. Charters are dull at $3 to New 
York and Long Island Sound ports. One fifth off for 
dressed lumber. 





Baltimore, Md. According to some reports improve 
ment has begun, at least at points of production, 
where a decided quickening in demand is noted. Man 
ufacturers have enough orders in hand to keep them 
going for some time, and preparations are being made 
to advance prices, where it has not yet been done. 
Kividently some of the large buyers who were out of 
the market for a time are beginning to go after stocks 
again, and there are indications that a higher level of 
values will soon be reached. In the local trade a fair 
movement has been in progress, encouraged by favor 
able weather, which permitted building operations to 
continue almost without interruption. Now outdoor 
work has been interrupted by a heavy snow, which 
will lessen the urgency of the demand for lumber, but 
may also be expected to curtail the receipts, so that 
the yrowing strength of North Carolina pine will be 
unimpaired, The yards here have no extensive accu 
mulations, and while the competition among them has 
been very keen in the past, they will be obliged to 
advance their figures if they are to do business on a 
profitable basis. 

OOO 

Buffalo, N.Y. better prices for North Carolina pine 
have been obtained of late, owing to the curtailment 
of the supply in various grades at the mills. Dealers 
are pleased that the situation has changed and say 
that the shutting down of so many mills for a tim 
and the consequent lighter production was an excellent 
thing for the market. Orders are being booked on a 
better basis here, though the sales are not large, owing 
to the season. 

een 

Boston, Mass. There has been a little more activity 
in demand. Buyers have been showing more interest 
and a steady gain is expected. Prices for the most 
part are well held, although there are still lots 
lumber to be had at lower prices.  Six-inch 
range from $17.25 to $1%. 


of 
roofers 
Demand has not been large. 





Cypress. | 





New Orleans, La. Demand shows a vradual increase, 
with the price firm and the tendency upward. The 
rate of improvement for the week was perhaps a little 
better than for preceding weeks, though there is still, 





Special Carrier for Transporting Large Logs on Wire Rope 


Tramways. 


Here’s A Better 
and Cheaper Way 
of Transporting Logs. 


It is often desired to transport logs 
and other similar shaped material over 
long distances at low cost. This can 
easily be accomplished by means of 
an Aerial Wire Rope Tramway having 
specially designed carriers as shown in 
illustration above. 


These log carriers are attached to the 
pulling rope by means of Compression 
Friction Grips which permit of detach- 
ing and stopping the carriers for load- 
ing and unloading, without stopping 
the Tramway. 


We build Tramways and Conveyors of 
every type, for every purpose. We 
make them ‘‘to order’’ to meet your 
own peculiar needs. 


Let us get together and discuss the 
labor-saving, money saving possibilities 
of a 


B. & B. 
Aerial Tramway 








for your logging operations. 


Years of careful thought and experi- 
ment have made our Tramways as well 
as our Yellow Strand Powersteel Wire 
Rope as nearly perfect products as it 
is possible for man to produce. 


Every Strand of the Powersteel Cable 
is made of imported steel wire of a 
tensile strength of from 240,000 to 
260,000 pounds per square inch, and 
is extremely flexible. 


Our new Tramway and Wire 
Rope Catalogs No. 70 have 
just arrived from the print- 
ers. They are by far the 
handsomest catalogs we have 
ever Issued. There’s a copy 
of each all stamped and 
ready for your address,—bet- 
ter send for them today. 


Broderick & Bascom 
Rope Company, 


ST. LOUIS 


NEW YORK SAN FRANCISCO 
202 South Water St., CHICAGO 
Factories:—Saint Louis— Seattle 


SEATTLE 
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plenty of room for betterment of business volume. 
The takings individually are rather small for most 
part, indicating that the stocking-up movement is 
yet to begin. Recapitulations of the January move- 
ment indicate that the month so far as business 
volume is concerned, was better than the same month 
of last year. All reports from the trade territory 
are hopeful and reasonably brisk. February business 
is confidently expected. Car shortage troubles seem 
to be over for the present. 
eae 

Chicago. While the bad weather the last week has 
had a tendency to restrict trade, there is neverthe- 
less an improvement in demand. Prices are holding 
to a fair level. Orders are dropping in more fre- 
quently than in January, and inquiry indicates that 
there will be a gradual rise of demand from now for- 
ward. There is some call from the yards, planing 
mills, sash and door factories, tank makers, green- 
house builders and others. Prospects for the cypress 
trade this year are excellent. 

nO 

Kansas City, Mo. Cypress prices are growing firmer 
and demand for yard stock is normal, or better, for 
this time of year. The call is mostly for mixed cars, 
and the mill stocks are low and badly broken. Some 
of the mills have advanced their quotations 50 cents 
to $2 on both finish and common, and buyers are 
being confronted with the prospects of a higher mar- 
ket, due largely to scarcity of the items most in de 
mand. ‘There is some inquiry for factory stock, but 
the movement of this material is not heavy, and it 
may be several weeks before these buyers get into the 
market for any considerable quantity. Prices on fac- 
tory stock, however, are sharing the same strength 
shown by yard stock. 


St. Louis, Mo. Local dealers are greatly encouraged 
at the tone of the market this week. Cypress has 
been exceedingly draggy for a long time in compari- 
son with some of the other woods, but there has been 
a decided reversal of positions lately. There is a 
strong call for dry stock from well distributed sources, 
and prices are upwardly inclined, 

OOOO eee, 

Baltimore, Md. Demand has not been such of late 
as to impart a materially changed aspect to the situa- 
tion. Wholesalers have taken enough orders to make 
them feel that this wood is holding its own, but the 
movement has not exceeded a volume that may be 
regarded as normal at this season. Demand for rough 
yellow pine always precedes that for cypress by some 
weeks. Cypress, as a finishing wood, must wait until 
construction of houses is well advanced, and the 
present period is no exception to the general rule. 
As a consequence the demand for stocks has been 
only about moderate, and there is no immediate pros- 
pect of a marked gain in movement. At the same 
time, it would be a mistaken conclusion to assume that 
business has declined. ‘The inquiry continues sufli- 
ciently active to maintain quotations at the level held 
for some time, and the absence of material fluectua- 
tions suggests considerable strength. Stocks are only 
large enough to meet the more immediate needs, and 
there is not any disposition on the part of holders 
to push sales regardless of the returns. The out- 
look is considered encouraging. 

eoeeeeee. 

New York. Building demand is limited, and while 
stocks among local yards are large enough for cur- 
rent wants prices are fairly well maintained. Some 
inquiries are coming in for spring cargo shipments, 
but up till now orders have been for small and mixed 
lots, 

ee, 

Cincinnati, Ohio. The movement of cypress is good, 
especially for tank stock, heavy and light, with a 
fair movement of short stuff, which this market read- 
ily disposes of. The inquiries for cypress building 
stock are showing improvement, and the outlook for 
the coming building season is considered very bright. 
There is a steadily growing interest in cypress at this 
point, and it is evident that this will shortly become 
a great distributing point for the North and East, 
as well as the central West, is the opinion of a promi- 
nent cypress operator, who recently paid a visit to 
this city to look over the field. 

eee 

Columbus, Ohio. This market continues quiet, with 
a tendency to overcome the unsteadiness which has 
characterized it for several months. The volume of 
business is restricted. 


Shingles and Lath. 


Chicago. Although there is very little trade, the 
demand is sufficient to handle the stock that is com- 
ing in, as the ears in transit are very light. It is 
pected that the market will be quiet for about an- 
other month and then, when the shingles begin to 
come in from the February run, trade will pick up. 
Prices seem to be a little steadier, clears bringing 
$3.17 and stars $2.62, on Chicago basis. 

Pritt 

» Minnepaolis, Minn. Owing to the scarcity of tran- 
sit supplies further strength is developing in this 
market, and quotations are firm on a basis of $2.48 
for stars and $2.99 for clears, on the 55-cent rate. 
Orders are somewhat more numerous and prospects for 
future trade are considered very favorable. Yards in 
southwestern territory are beginning to locate thei 
supplies for spring trade. 








Tacoma, Wash. Red cedar shingles remain fairly 
steady at unchanged quotations. Transit stocks are 
low and mill stocks are not overly heavy, not over 50 
percent of the mills being in operation. Prices show 
some stronger tendencies. 





Seattle, Wash. The price of red cedar clears is up 
a notch this week. Many of the mills were forced 
to close because of cold weather, and there are few 
shingles on the market, especially clears. Shingle 
men look for a still further gain next week. 


—_—e—eOoowoworoor 


Kansas City, Mo. Red cedar shingles are quoted at 
$1.60 and $1.55 for stars, and $1.95 and $1.90 for clears, 
with about an even break as to which figures repre- 
sent the real market. The call is good, and one notable 
feature is that dealers, when they do place an order, 
want immediate delivery, and manufacturers or whole- 
salers who have stock in storage at Aberdeen, 8. D., are 
holding it for premium prices on quick delivery. Many 
of the Coast mills have been unable to operate since 
the first of the year on account of weather conditions. 
The demand shows some improvement over what it was 
during the first three weeks of January. A conser- 
vative view does not indicate any marked change in 
prices for the near future, but an advance is expected 
to follow the spring buying and it is likely that 
shingles will be 10 cents higher within thirty days. 
Yellow pine lath are searce and high. There is an 
unusual call for this stock for this season of the year, 
and manufacturers are somewhat at a loss to account 
for it. Prices have advanced 35 cents, making the 
present basis about $3.25, with a number of mills 
entirely out of stock. 





New Orleans, La. Mill stocks of cypress shingles are 
said to be running very low, some of the Louisiana 
mills reporting salable quantities on hand of only a 
few items ‘of the shingle list, thanks to the surpris- 
ingly heavy demand for the last thirty days. The 
prices are firm, it goes without saying. Lath are not 
in very active request, but there is a moderate move- 
ment, with quotations unchanged. 


eee 


Buffalo, N. Y. Trade is not active, although demand 
has been enough this winter to take a large part of 
the storage supply here. Red cedars are as usual sell 
ing better than other sorts, though prices are called 
low. With a reciprocity agreement in force there is a 
prospect that the white cedar shingles from New 
Brunswick would be seen in this market to a larger 
extent than they are at present. 


——e——eEOeOeeereese 


Boston, Mass. The market for shingles is firmer 
and it is believed that as demand improves there will 
be an advance. Manufacturers are not carrying as 
large supplies as they were and the production has 
been lessened. Cedar extras range from $3.25 to $3.40 
Only a small amount of business has been done at 
the outside price. Demand for lath is moderate. Some 
dealers are doing a fair amount of new business, but 
others are still quiet. For 15-inch prices range from 
$3.70 to $3.80 and for 1%-inch from $3.35 to $3.40. 





Cooperage. 


Chicago. Demand continues sluggish for barrels 
and, owing to severe competition between the largest 
coopers for the comparatively few orders to be se 
cured, the prices of tiereces are each 10 cents less than 
cost. There has been no change in the prices of staves 
or heading. No wooden hoops are wanted, all pack- 
ages now being hooped with iron, say A. & H. Gates 
in their report on market conditions. Whisky staves 
are in slightly more demand than beer staves, the 
latter commanding little or no sale. Slack stock is 
also quiet, with few orders even at reduced prices 
Elm and gum staves held slightly over the views of 
the few buyers. Heading is steady. Millers are hold- 
ing back on account of the unsettled condition of the 
wheat market. The scramble for ash butter tub hoops 
has incited a large number of dealers to get them 
out, and it is likely that there will be plenty in a 
couple of months. 





No. 1, 28%-inch Michigan elm flour staves, 
No. 1, 28%-inch Wisconsin elm flour staves, 
e 


No. 2. 28%4-inch elm’ staves, net M........ Nominal 5.00 
No. 1, 17%-inch kiln dried, basswood head- 
07 


ee a, ere rrr rrr 
No. 1. 17-inch gum heading, per set, 
WOUND  scconcsceecvccesccsecccccscese MO Goend 
No. 1, 28%-inch gum staves, nominal...... No demand 
M. R., 30-inch gum staves............... 6.00 
Patent coiled elm hoops, 6-foot, per M..... 10.50 
Patent coiled elm hoops, 5%-foot, per M...10.00 
Patent cotled elm hoops, 5-foot, per M..... 9.50 
Half barrel staves, elm, per M..........-. 6.90 to 6.50 
Half barrel basswood heading, per set..... .04 
Hickory hoops, flour barrel, per M........ 4.00 to 4.50 
Hieckorv hoops, half barrel, per M........ None wanted 
Head linings, car lots, per  SENOR cece cae 25 


Head linings, small lots, per M, 18-Inch.... .40 to  .50 
Ten-round hoop harvel@...cccccccccccccee 46 
Fight patent hoop barrels............... e 46 
Four patent and four hickory hoop barrels. 45 
Two patent and six hickory hoop barrels. . 45 
Four patent and four wire hoop barrels.... 45 


Half barrel, 6-hoop..... 





TR Se  - ae. 
No. 1 white ash butter tub staves cose 13.90 
Flat ash. 5%4-foot hoop, per M......... 5.00 
White oak oil staves, per M...........06. 88.00 to 85.00 
TOO OND a :0:0:9.0.0:0.0:0-0.0.0:6:0:600086-5:00:0:0.9. ee 
BVOUNEY DOE BUEBDR. cc ccsclnccocccccscescs lee © 11,00 
PE NONE 6.6 ban citnecccceeebscteveccee SE Ene 
PEN TONNE 6505.000.63:00-00%00200c40ce0008 Cee Se 
Pe a a ass aoe. b40065 64 00406 87% to .90 











Advertisements will be inserted in this department at 
the following rates: 


For one week, aS . . 25 cents a line. 
For two weeks, « - - 46 cents a line. 
For three weeks, . . 60 cents a line. 
Fov four weeks, - ° . - 76 cents a line. 


Nine words of ordinary length make one line 

Heading counts as two lines 

No display except the headi: gs can be admitted. 

Remittances to accompany the order, No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


Too fate.To Classify | 


feces EXPERT BAND SAW FILER 
Wishes to make a change. First class reference. South or 
West preferred. Address “A, 55,” care AMERICAN LUMBERMAN,. 


HARDWOOD INSPECTOR WANTS POSITION 
At once. Address PY. O. BOX 266, Fayetteville, Tenn. 


POSITION WANTED BY EXPERIENCED 
Sales manager, buyer, correspondent, office man dnd _ book- 
keeper, with executive ability; Al reference. 

Address “A. 56,” care AMERICAN LUMBERMAN. 


FOR SALE-CAR PERSIM MON. 
State price f. o. b. car here; and lowest diameter taken in 
first letter. W. EE. HOUSTON, Box 65, Fort Smith, Ark. 


FOR SALE—-RETAIL LUMBER YARD 
In northeast Colorado town, centrally located in extensive 
new irrigation district. One yard; reasonable bonus. About 
$15,000.00 required. Address 


a 


WANTED- POSITION, SASH & DOOR MAN 
Of 17 years’ experience in all departments. Thoroughly 
familiar with stock and special work. Capable of estimat- 
ing, billing out and detailing werk. Careful, sober and 
ais Must be position.with good future. Best references, 
ddress “A. 63,” care AMERICAN LUMBERMAN, 


720 ACRES PINE AND SPRUCE, $10 ACRE. 
Estimated 10,000,000 feet. Medicine Bow mountains, Wyo. 
Protected by fire patrol. kK. A. McCLURE, Laramie, Wyo. 


WANTED-POSITION AS YARD MANAGER. 
Two years’ experience in a retail yard; Al references. 
Address R. C. SQUIRE, Bowden, Okla. 




















care AMERICAN LUMBERMAN,. 

















FOUR HUNDRED MILLION OAK & GUM LOGS 
for sale. Monthly deliveries for term of years at good 
milling point on Missouri Pacific Ry. in Louisiana. Receiy- 
ing contractor to consume 50,000 to 150,000 ft. per day. 
Address “A. 58,” care AMERICAN LUMBERMAN, 





WANTED—OAK, CHESTNUT, POPLAR, GUM, 
Cypress, hickory, cottonwood and yellow pine in all grades 
and thicknesses. Chicago delivery. 

Address i 59,” care AMERICAN LUMBERMAN, 





WANTED-—GOOD MEN. 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMPRICAN LUMBERMAN. 


WANTED-HARD MAPLE, BIRCH, BASSWOOD, 
KkXlm, pine, hemlock, western pine shop, spruce and fir in all 
grades and thicknesses. Chicago delivery. 

Address “A. 60,” care AMERICAN LUMBERMAN. 


WANTED-—UP TO DATE SUPERINTENDENT AND 
Estimator for planing mill, sash and door factory. 
Address “A, 61,” care AMERICAN LUMBERMAN. 











FOR SALE-LUMBER YARDIN SMALL COUNTRY 
Town in central Illinois; yard pays well; good reasons for 
selling ; $6,000.00 investment. 

WARREN & CO., Springfield, Ill. 


WANTED-—BIRCH & MAPLE 
2 cars 4-4, 1 car 5-4, 2 cars 6-4, 1 car 10-4 Ist & 2ds dry 
birch. 38 cars 4-4 log run soft maple. 1 car 10-4 C & B 
hard or soft maple. Direct factory shipment. Chicago de- 
livery. State full particulars, 
Address “A, 62,” care AMERICAN LUMBERMAN. 


FOR SALE—-BOOKS FOR LUMBERMEN. 
The AMERICAN LUMBERMAN leads the world in publications 
intended for lumbermen. Send for circulars concerning news 
books to the AMERICAN LUMBERMAN, Publishers. 











WANT-—POSITION, MILLWORK SALESMAN 
In Oklahoma, by man of considerable experience. Can figure 
plans accurately. Salary and commission preferred. Refer- 
ences. Address “A, 64,” care AMERICAN LUMBERMAN. 


WANTED-A BOOKKEEPER 
One who will keep the “Curiosity Shop” on his desk for 
frequent consultation on lumber matters. Published by 
AMERICAN LUMBBRMAN, 


WANT-—WALNUT LUMBER, LOGS & SQUARES. 
%-inch 1st and 2nd poplar, dressed ou both sides, and 1-inch 
Ist and 2nd quartered white oak, 10) inches and up. Will 
receive at loading yard. : 

GOSHEN LUMBER CO., Goshen, Ind. 


WANTED-FIRST CLASS 
Hardwood flooring mill foreman. Must be sober, steady and 
thoroughly capable of handling work of this kind; a north- 
ern man preferred. 
Address 


WANTED-—POSITION AS MANAGER 
Of retail yard in town of 5,000 or larger, salary or com- 
mission. Fifteen years’ experience, city and country. Good 
references, prefer South or West. : 
dress “A. 66,” care AMERICAN LUMBERMAN. 











“A, 65,” care AMERICAN LUMBERMAN. 
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